
The composites-intensive 2020
model year Chevrolet Corvette
Stingray has been selected by a
panel of industry experts as the
winner of this year’s Vehicle En-
gineering Team Award (VETA).
The team was honored by the

Automotive Division of the Socie-
ty of Plastics Engineers (SPE) at
the group’s 49th annual SPE Au-
tomotive Innovation Awards Gala
on Nov. 6, said SPE spokes-
woman Teri Chouinard.
The VETA award was created

in 2004 to recognize the techni-
cal achievements of entire teams
– comprising automotive design-

ers and engineers, tier integra-
tors, materials suppliers, tool-
makers, and others – whose
work in research, design, engi-
neering, and/or manufacturing
has led to significant integration
of polymeric materials on a no-
table vehicle.
For 67 years, the Corvette has

been a composites-intensive
sports car, Chouinard said. The
eighth-generation Corvette, he
said, features a host of innova-
tive new composites technolo-
gies, many of which were nomi-

Who says EVs have to be dull-
looking?
Not Chevrolet, said Jim Camp-

bell, vice president of Chevrolet
Performance and Motorsport.
The brand’s E-10 Concept

imagines the future of hot rod-
ding at the SEMA Show in Las Ve-
gas, with a 1962 C-10 pickup
truck powered by an electric
Connect & Cruise concept crate
propulsion package offering ap-
proximately 450 horsepower, us-
ing proven components from the
Chevrolet Bolt EV.
“The Chevrolet E-10 electrified

Connect & Cruise concept sys-
tem reimagines the performance
crate engine for hot rodders,”
said Campbell.
“As General Motors continues

to work toward our vision of a ze-
ro-emissions world, concepts
such as this help us get there,
while still supporting the enthu-
siasts who love to drive vintage
vehicles.”
Highlighting the company’s

electric capabilities, using pro-
duction-based components,
Campbell said the E-10 demon-
strates electric conversion possi-
bilities for classic vehicles,
blending vintage styling and high
performance with zero-emissions
driving.
The E-10’s Connect & Cruise

concept propulsion system is
composed of a double stack of

Chevrolet Performance concept
electric crate motors (eCrate),
two 400-volt batteries and a con-
ventional SuperMatic 4L75-E au-
tomatic transmission.
The double stack eCrate motor

replaces the truck’s original gas
engine under the hood and is
connected to the automatic
transmission, which transfers

torque to the rear axle. Power to
the drive stack comes from the
pair of independent Chevrolet
Bolt EV power electronics and
two production Bolt EV battery
packs. Mounted in the truck’s
bed, each offers 60 kWh of usable
energy under a hard tonneau
cover.
“General Motors has the in-

house talent required to create a
concept like the E-10,” said
Campbell.
“With the innovative thinking

and expertise our performance
team, electrification team and
many others at GM bring, this
project went from concept to
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Roger Penske spent part of
Nov. 5 walking Indianapolis Mo-
tor Speedway, using a cool, sun-
ny day to look over the historic
venue that will soon be his.
There is work to be done at the

speedway, lots of work before it
can be the entertainment mecca
he envisions. But more than that,
there is a legacy to worry about –
and not just his.
The hulking grey structure had

been in the Hulman family since
Tony Hulman purchased it in
1945, and over seven decades
since have poured everything in-
to the speedway to uphold its
status as a beloved slice of Amer-
icana, a place where champi-
onships are earned every Memo-
rial Day weekend and heart-
break, even death, is familiar.
Hulman’s grandson, Tony

George, now runs the showcase

Indianapolis 500 race, the sprawl-
ing speedway and all things rac-
ing that the family treasures. Af-
ter painstaking research, the fam-
ily decided the time had come to
give it all up – and George was
uneasy turning it over to a corpo-
ration or conglomerate that
might very well ignore 110 years
of history and tradition.
He sought out the only person

he knew who not only shared his
love and respect for the speed-
way but had the resources and
unwavering desire to preserve
the Indy 500 as a global specta-
cle:
Roger Penske, the billionaire

businessman and racing enthusi-
ast with a long history of excel-
lence in motorsports.
Penske was approached by

George at the Sept. 22 IndyCar
season finale and asked if he was
willing to discuss future “stew-
ardship” of the speedway, the In-
dy 500 and the open-wheel series

that has enjoyed a recent uptick
in popularity. In a stunning deal
that took only six weeks to work
out, Hulman & Co. announced
Nov. 4 it was selling its racing
portfolio to the man with a
record 18 Indy 500 victories.
Penske, who last month received
the Presidential Medal of Free-
dom from President Donald
Trump, will be the official owner
by January.
But first, that walk.
The 82-year-old Penske knows

IMS better than most, but he
wanted to get a closer look at
what is likely the crowning
achievement of his lifelong devo-
tion to motorsports.
“This demonstrates if you have

something in your mind and your
DNA, that if you work on it, and
you are committed and you’ve
got a good team around you, you
can come to an intersection like
this where the Hulman-George
family would come to me – I did-

n’t solicit them – and say,
‘There’s an opportunity here,'”
Penske said in an interview with
The Associated Press.

Roger Penske Surprises Public, Buys IndyCar Racing Group
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This E-10 concept EV by Chevy is meant to offer power and capability while still having a stylish look.

At the SEMA Show in Las Ve-
gas last week, Chevrolet Per-
formance celebrated 65 years of
Small Block innovation with a its
new SP383 EFI.
A contemporary twist on the

classic 383 Small Block “stroker”
combination, the SP383 EFI
melds the big torque of the long-
stroke 383 with the drivability of
electronic fuel injection, said
Kris Mayer, general director for
Chevrolet Performance.
“Chevrolet Performance’s

newest crate engine builds on a
pioneering legacy of engine inno-
vation,” said Mayer. “It also ex-
pands our unmatched crate en-
gine portfolio, offering cus-
tomers opportunities to build
the project vehicle of their
dreams.”
Since 1955, Chevrolet Perfor-

mance’s Small Block engines
have powered everything from
vintage pickup trucks and mus-
cle cars to motor homes and
boats, Mayer said.
Chevrolet Performance’s new

SP383 EFI is based on the ZZ6 EFI
crate engine – including its high-
flow, Fast Burn-type cylinder
heads with modern valvetrain
technology – but features a
longer, 3.800-inch stroke to help
build more torque.
Like the ZZ6 EFI, the SP383 EFI

features a port-style injection
system, with the injectors
plumbed in the carburetor-style
intake manifold. The throttle
body is mounted in the conven-
tional position of the carburetor,
which supports a classic appear-
ance that looks at home under
the hood of vintage vehicles.
Chevrolet rates output for the

new SP383 EFI at 450 horsepow-
er and 436 lb.-ft. of torque.
Two versions are offered: the

SP383 EFI Deluxe (P/N 19418640)
and the SP383 EFI Turn Key (P/N

New Small Block
Engine by Chevy
Makes Debut

Chevrolet Shows Off Concept E-10 EV at SEMA

CONTINUED ON PAGE 2
Chevy SP383 EFI engine
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Roger Penske

The 2020 Corvette Stingray’s use of new plastics and composite materials shows its design sophistication.

2020 Stingray Receives SPE
Honor for Composites Use
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running vehicle in 18 weeks to
demonstrate what the future of
an eCrate propulsion system and
hot rodding could look like.”

With an estimated 450 horse-
power to the rear wheels, the
concept electric propulsion sys-
tem helps the E-10 deliver 0-60
mph times of around 5 seconds;
and quarter-mile times in the
high 13-second range.

To fit in with other hot rods on
the road, the E-10 has a sound
emulator complete with three
speakers to simulate an induc-
tion sound in the front and two
banks of a V8 engine in the back
of the vehicle, Campbell said.

The driver can select one of
five modes on the emulator, in-
cluding: LS7 Z28 track tuning, LS7
Z28 touring turning, a V8 engine,
a futuristic sound or silent – and
the sounds will automatically ad-
just to the changing of the gears,
truly mimicking an internal com-
bustion engine.

“The E-10 Concept builds on
the experience and momentum
generated by last year’s eCOPO
Concept, taking the idea of a
‘crate’ electric propulsion sys-
tem further by leveraging actual
production components,” said
Russ O’Blenes, director of Per-
formance Variants, Parts & Mo-
torsports. “It’s all still in the test-
ing stage, but this concept brings
the electric option for hot rod-
ders much closer to reality.”

In classic hot rodding fashion,
Chevrolet designers and engi-
neers for the E-10 Concept lever-
aged production components
from other vehicles – the Bolt EV
battery packs – and fabricated
custom solutions to bring the
idea to life.

The motor stack is a unique as-
sembly that houses a pair of
high-efficiency motors.

They’re built into a modular
housing that enables up to three
motor assemblies to be stacked
and linked together for greater
power delivery, while the Bolt

EV’s modular battery packs en-
able range for long-distance driv-
ing.

Additionally, the independent
setup of the two battery packs al-
lows for simultaneous charging,
more range and more power. In
fact, the system more than dou-
bles the available power in a pro-
duction Bolt EV.

“We designed this system to
deliver both power and range,”
said O’Blenes. “The exciting part
is that we’re just getting started.
Just as we have done over the
years with our performance
crate engines, we will continue to
refine and improve electric
propulsion Connect & Cruise
concept systems.

“Our goal is to provide greater
power with greater range, suiting
the different needs and priorities
of all types of enthusiasts. In this
case, we will use higher current
and voltage-capable inverters,
batteries and related compo-
nents rather than carburetors
and cylinder heads.”

Along with its zero-emissions
performance, the E-10 Concept
makes a design statement by
blending vintage style with mod-
ern EV technologies, Campbell
said.

The truck’s silhouette, with its
pronounced hood and forward-
leaning A-pillars, remains instant-
ly recognizable, while contempo-
rary enhancements include an il-
luminated Bowtie emblem in the
grille, LED headlamps and tail-
lamps, and a lowered stance ac-
cented with 20 x 9-inch front and
22 x 10-inch rear wheels.

Inside, the original instrument
panel is updated with digital dis-
plays for the electric propulsion
system; and the rest of the cabin
is restored and features leather-
trimmed seats.

The Chevrolet E-10 Concept
joined the John Force Edition
2020 COPO Camaro race car and
nearly two dozen additional
Chevrolet concepts and show ve-
hicles at the recent Las Vegas SE-
MA Show.
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RED WINGS
Where Fit
Comes
First…

RED WING SHOE STORE
M-F 10-8; Sat. 10-5; Sun. 12-4

33289 Mound Rd.
Just North of 14 Mile Rd. in Stober Plaza – on the west side of the street

586-264-4500

• Safety Toes

• Professional
Fitting

• Wide Widths
In Stock

The Preferred
Brand

of Detroit’s
Auto Industry

Chevrolet Concept EV Truck Has Horsepower and Styling

nated in other categories of
SPE’s competition. Some notable
applications on the vehicle in-
clude:

Body Exterior Category Nom-
ination: Rear Bulkhead Window
Frame – Made from a custom-
blended unsaturated poly-
ester/vinyl ester resin system us-
ing beryllium graphite fillers to
deaden sound on the rear bulk-
head window frame. The part
meets twin thermal and acoustic
challenges seen when moving to
a mid-engine architecture on the
new Corvette.

This 2.2 specific gravity (SG),
low-volatile organic compound
(VOC), compression moldable
sheet molding compound (SMC)
eliminates the need for second-
ary stampings/baffles, die-cut
foam, lofted fabrics, gaskets, and
other sound deadeners, reduc-
ing costs while increasing interi-
or package space and improving
body sealing and noise/vibra-
tion/harshness (NVH).

Body Exterior Category Nom-
ination: Rear Fascia Assembly –
This is the first use of a low-den-
sity (1.2 SG), Class A SMC for a
rear fascia on vehicles with high
production volumes.

Versus thermoplastic poly-
olefins (TPO) more commonly
used on vehicle fascias, the
SMC’s superior thermal stability
enables it to be used next to hot
exhaust tips. Its higher mechani-
cal performance allows for the
design of a short rear overhang
and larger spacings between at-
tachments.

The SMC also does a better
job of spreading loads over a
larger area in low-speed rear
crashes. Brackets and rear-park-
ing assist sensors were bonded
to the SMC.

Body Exterior Category Nom-
ination: Rear Surround Frame –
A low-density (1.2 SG) tough-
ened structural SMC with both
carbon and glass fiber reinforce-
ment enabled a large (64 x 69 x
24 inch/163 x 175 x 61 centime-
ter) rear-surround frame assem-
bly to be compression molded
for mass savings of 15 percent
vs. previously used structural
SMC and cost savings due to
parts consolidation.

SPE Honors 2020
Stingray for

Composites Use
CONTINUED FROM PAGE 1 CONTINUED FROM PAGE 1

Morris won this 1959 Ford F-100 at Art Van’s holiday lights ceremony.

Thanks to Art Van Furniture,
Becky Morris of Ann Arbor was
the winner of a classic 1959 Ford
F-100 pickup truck.

The vehicle was given away at
the Art Van holiday lights reveal
held on Nov. 7 at the company’s
headquarters in Warren.

In addition to the truck give-
away, attendees were treated to
a fireworks display as well as the
official lighting of Art Van holiday
lights in the company’s holiday-
themed showroom.

Three finalists were chosen
from among those attending the
event and were given a key. Each
finalist then tried to use that key

to start the truck. Morris’ key
was the one that worked, result-
ing in her winning the truck, said
Art Van spokeswoman Diane
Charles.

Afterward, there were lots of
festive family fun, including hot
chocolate, refreshments, face
painting and crafts as well as pic-
tures with Santa Claus in the re-
tailer’s holiday-themed show-
room, Charles said.

The evening’s holiday celebra-
tion was topped off with fire-
works, Charles said.

The event was open to the
public and meant to start off the
holiday season with a bang.

Art Van Furniture Gives
Away Truck to Woman

The Macomb County Depart-
ment of Roads (MCDR) is prepar-
ing for snow ahead of the un-
avoidable winter season, said
Macomb County spokesman Eric
Dimoff.

MCDR is reminding residents
to check the location, stability
and durability of their mailboxes
by shaking them.

To prevent damage from snow
thrown by passing plow trucks,
residents are encouraged to pre-
pare mailboxes for winter by
tightening screws and ensuring
the post and mailbox are secure
enough to withstand large
amounts of thrown snow, Dimoff
said.

“Mailbox damage caused by
snow being pushed to the side of
the road is the homeowner's re-
sponsibility to repair. Taking a
few minutes to ensure your mail-
box is properly secured will save
you time and hassle later on,”
said Eric Dimoff, MCDR Coordi-
nator of Communication and
Public Relations.

Get Mailboxes
Ready for

Winter Snow
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Recipient of the Clinical Excellence &
Safety Award for Ascension-Michigan.

11270 E. 13 Mile Rd., Suite 4
Warren, MI 48093
586-574-0630

Ascension St. John Hospital
Warren Family Physicians

Call for your appointment today!

248-399-1200
26831 Woodward Ave. Huntington Woods, MI. 48070

restorationdent@gmail.com

NOW ACCEPTING NEW PATIENTS!!

Dr. Matthew Gray DDS

SERVICES WE OFFER…
• Family and General Dentistry

• Crowns and Bridges
• Root Canals • Extractions • Implants

• Invisalign • Teeth whitening

NEW PATIENT SPECIAL!

FREE
Exam, Full Mouth
X-Rays & Fluoride
when paying
for cleaning.

(some restrictions apply)

by Jim Stickford

Through good times and bad,
Wolverine Die Cast has managed
to stay in business for 65 years.
The Warren-based company is

now owned by Mike Karadimas,
who said the company is some-
thing of a family business. It got
its start in 1954 and his father
Paul started working there in
1958.
“The company was started by

two Chrysler executives who
went out on their own and did
very well for themselves,”
Karadimas said. “My father was
fresh off the boat from Greece
and started working here sweep-
ing floors. He did his training
here and stayed on and ended up
as an owner in 1994. I became an
owner in 2008 and bought out my
final partner in 2014.”
Karadimas said that he be-

came a partner right before the
economy collapsed in 2008.
“When the economy went bad,

we were down to nine people op-
erating in two buildings,” Karadi-
mas said. “It was a very weird pe-
riod of time for the business.”
Karadimas said Wolverine Die

Cast makes die casts out alu-
minum and zinc. Products in-
clude housings for Hellcats as a
well as brackets, nameplates and
truck parts.
The company is also a produc-

er of parts for vehicles that have
been discontinued.
Wolverine Die Cast has been at

its current location on Nagel off

of Nine Mile in Warren since
1965, Karadimas said.
At the time the company was

making original parts for Detroit
automakers. But in 1970, they en-
tered in the service side of pro-
duction.
That means that they make

spare parts for vehicles that are
no longer in production, Karadi-
mas said. Automakers are re-
quired by law to keep spare parts
available for up to 15 years after
a particular model was discontin-
ued.
By outsourcing the spare parts

to a company like Wolverine Die
Cast OEMs can use their parts
production contracts and capaci-
ty for vehicles they are currently
making.
“We currently employ about 30

people as die cast makers,”
Karadimas said. “At the business’
height, we employed about 350.
But over the years, the Detroit
Three have outsourced more and
more of their business to firms
out of the country, so little by lit-
tle we’ve downsized.”
Karadimas said that “to my

shock and surprise” the trade
policies of President Trump have
had a positive effect on his busi-
ness.
The OEMs are keeping more

work in the U.S. as a response to
the president.
“There is a huge demand for af-

termarket parts,” Karadimas
said. “I’ve seen a lot of foreign
parts makers send parts here,
but because of muscle car enthu-

siasts, I’ve been able to maintain
a steady customer base. With the
new quotas, there’s opportunity
to grow the business. But we’re
having trouble finding people
with the proper skill set to work
in the business.”
In the old days, there were

plenty of die cast companies op-
erating in Detroit, Karadimas
said.
These companies found and

trained people. But over the
years most of those firms have
gone out of business, so there’s
not a large trained labor pool to
draw from to get employees.
“If someone wants to get into t

e business, they don’t know
where to go to get the training.
There are classes taught by the

North American Dice Cast Asso-
ciation (NADCA), but most civil-
ians don’t know about it. So if we
want to expand, we will have to
train the people ourselves,”
Karadimas said. “That takes time
and money.”
But Karadimas said that

should they want to expand,
their being debt-free will allow
them to go forward with relative
ease.
“So being debt free is a huge

advantage when it comes to the
question of what’s next,” Karadi-
mas said.
“We have the opportunity to

invest in the company if opportu-
nities arise. Right now we can
produce about 3,000 different
parts at any given time.”

Wolverine Die Cast Keeps Up With the Times

Karadimas holds a replica of a Chevy bumper made by his company.

DETROIT (AP) – A government
agency is recommending that all
50 states enact laws requiring bi-
cyclists to wear helmets to stem
an increase in bicycle deaths on
U.S. roadways.
The recommendation was

among several issued by the Na-
tional Transportation Safety
Board after a hearing Nov. 5 on
bicycle safety. The agency says
857 bicyclists died in crashes
with motor vehicles in the U.S.
last year, a 6.3 percent increase
over 2017. Bicycle deaths rose
even though total road deaths
fell 2.4 percent.
The NTSB also found that im-

proved road designs to separate
bicycle and vehicle traffic, and
making bicyclists more visible
through clothing, lights and
technology would reduce the
number of cyclist deaths.
The agency wrote in its report

that head injuries are the leading
cause of bicycle fatalities, and
that use of a helmet is the most
effective way for riders to reduce
their chance of getting a serious
head injury. Research shows
fewer than half of bicyclists wear
helmets, according to the NTSB.
“If we do not mitigate head in-

jury for more bicyclists, addi-
tional bicyclists will die,’’ NTSB
Chairman Robert Sumwalt said.
Such a requirement may prove

difficult politically. Currently no
states require all bicyclists to
wear helmets, but many require
them for younger riders, accord-
ing to the Governors Highway
Safety Association.
Nineteen states plus Washing-

ton, D.C., require motorcyclists
to wear helmets, while 28 re-
quire them mainly for younger
riders and three states have no
requirement, the association
said.

Feds Urge Rule
Requiring

Bike Helmets

Purdue University Fort Wayne
and Macomb Community Col-
lege have signed an agreement
that allows Macomb students to
completely transfer their associ-
ate of applied science degree in
the areas of business, IT and
health toward a bachelor of ap-
plied science degree from Pur-
due University Fort Wayne.
“This is a game changer in ef-

forts to simplify and streamline
bachelor-degree completion for
Macomb Community College stu-
dents,” said Don Ritzenhein,
provost and vice president,
Learning Unit, Macomb Commu-
nity College.
Macomb students will able to

transfer up to a total of 88 cred-
its toward their bachelor’s
degree, said Sean Patrick, man-
ager of Media Relations for Ma-
comb Community College. While
students will be required to
complete a minimum of 32
credits through Purdue Fort
Wayne, the coursework may be
taken completely online, Patrick
said.
“We are excited to enter into

this partnership that provides
opportunities for graduates of
technical programs at Macomb
Community College to complete
their undergraduate education
with a Purdue University de-
gree,” said Carl Drummond, vice
chancellor for Academic Affairs
and Enrollment Management,
Purdue University Fort Wayne.

Purdue’s Fort
Wayne, MCC
Reach Deal
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INDUSTRIAL FOOTWEAR
USAMADE – All Widths and Sizes

CHOICES - Over 28 Brands and a Wide Selection of Men's and Women's Styles
SAFETY, Non-Safety & MET GUARDS
EH, ESD and CSA Approved Footwear

WE'RE A LOCAL Company and Located in the North Pointe Shopping Center
30833Hoover Road (Hoover & 13Mile)Warren

Hours: Monday through Friday 10 am – 5 pm • Saturdays 9 am – 2 pm
*Mobile Shoe Store Available For Company-Sponsored Shoe Programs

On Your Site - Your schedule!

586-578-0996

BRAKE SPECIAL

$22995
Most F.W.D. U.S. Cars • In-store offer ends 11-30-19

Check Our Price on
Tune Ups, Water Pumps,

Heater Cores & Other Repairs

DELUXE OIL
CHANGE
SPECIAL

Up To 5 Qts. Of
Oil Lube & Filter

•
No Disposal Fee

Includes topping off fluids

11-30-19

MMMMAAAAKKKKEEEE UUUUSSSS YYYYOOOOUUUURRRR FFFFIIII RRRRSSSSTTTT CCCCHHHHOOOOIIIICCCCEEEE

WARREN • 586-757-7203

$2336

MUFFLER & BRAKE SERVICE
23252 VAN DYKE
3 Blocks North of 9 Mile

HOURS: Mon.-Fri. 7:30am-5pm; Sat.-Closed

• Front Premium Disc Brake Pads

• 2 New Front Rotors

• Labor Included

RRAADDIIAATTOORR PPOOWWEERR
FFLLUUSSHH && FFIILLLL CCOOOOLLAANNTT SSYYSSTTEEMM

$7995
11-30-19

Extended Life
Coolant 

& G05 Extra

“When you walk around here
and stand out there with no peo-
ple, you have to pinch yourself to
understand what has really hap-
pened. To think about how our
family, all of our family, hopefully
we’ll be here 70 years, I won’t ob-
viously, but we’ll have the same
impact and give the same sup-
port,” he said. “We support the
Hoosiers in the state, the gover-
nor, the city, the county, the re-
gion and certainly the town of
Speedway.
“We want to make a differ-

ence. That means more than the
money or more than anything
else. We give ourselves our own
report card and it’s not always
about the bottom line. It’s about
we have done something to cre-
ate a brand around the world
and the fact we’ve been able to
make this iconic race continue
in a way that can’t be tar-
nished.”
When matriarch Mari Hulman

George, daughter of Tony Hul-
man, died last November, her
four children began to divest the
family portfolio. First was the $80
million sale of baking soda com-
pany Clabber Girl in May, fol-
lowed by search for a buyer for
the racing properties.
Penske and Hulman declined

to discuss details of the transac-
tion, though Mark Miles, CEO of
Hulman & Co., confirmed to the
AP there was at least one inter-
ested party before Penske was
sought out.
Three people with knowledge

of the sale, speaking to AP on
condition of anonymity because
the details are intended to be pri-
vate, said investment bank Allen
& Co. was tasked with finding ei-
ther a buyer or strategic partner.
Two of the people said Liberty
Media, the media giant with own-
ership stakes in Formula One,
the Atlanta Braves and the Sirius
XM Group among others, was in-
terested. So was Liberty Global, a
communications company
whose holdings include the For-
mula E racing series, according
to the third person who spoke
with AP.
George was uncomfortable

with unknown executives from a
corporation taking over the fami-
ly business.
The family decided to see what

Penske thought and “The Cap-
tain” was certain he wanted to
steer the ship. One person famil-
iar with Liberty’s talks said the
company balked at an initial ask-
ing price of $250 million and
walked away from any potential

deal when told there was another
buyer in the buying game.
There was a third group of in-

vestors who expressed interest,
and just last week, a fourth indi-
vidual tried to enter the bidding
with a letter of credit for $250
million but was told by Allen &
Co. it was too late.
“In the last few months, it felt

like the family was reaching a
place where they were thinking
about an exit, and then there was
Roger and that was it,” Miles told
AP. “It was hugely important to
them that they found someone
they knew they could entrust with
what they think of as their baby.”
Industry insiders estimate

Penske got it all for roughly $300
million, plus promised additional
capital improvements to the
speedway.
Penske and Miles declined re-

peated requests from AP to dis-
cuss financials.
Penske began talks on the pur-

chase the day after Josef Newgar-
den gave him a 15th IndyCar title
and signed a nondisclosure
agreement four days after the
season finale, Miles said. When
the Hulman group arrived at
Penske’s offices in Detroit for a
clandestine meeting, Miles said
Penske was already armed with
“thousands of pages of due dili-
gence.”
The groups usually met on Sat-

urday mornings or Sunday
evenings and Penske kept the
deal under wraps in an industry
where almost everything is an
open secret. He deliberately had
a news advisory sent at 8 a.m.
Eastern on Nov. 4 in an effort to
catch everyone by surprise.
As is his buttoned-up style,

Penske controlled the news until
he was ready and he told AP it
was his most furtive move since

showing up at the 1994 Indi-
anapolis 500 with a controversial
pushrod Mercedes-Benz engine
designed and developed for that
single race.
Penske’s operation is the gold

standard of motorsports and his
18 Indy 500 victories dwarf the
competition. He called this year’s
race for Helio Castroneves and
spends the regular season as
race strategist for Will Power.
To avoid appearances of a con-

flict of interest, Penske said he
will step down from the pit stand
next season. He told AP he will
begin watching races the way he
watches his NASCAR teams, from
a luxury suite with scanners to
hear all team communications.

He’s among a handful of team
owners who have angered fans
by suggesting that IndyCar’s reg-
ular participants should be guar-
anteed spots in the Indy 500, but
said it is far too early to talk any
potential changes. Penske is
revered for his integrity and pro-
fessionalism, and rival team own-
ers and drivers seemed to be the
least concerned about potential
conflicts after the sale was an-
nounced.
“If you know anything about

Mr. Penske, it’s that he holds his
work to the highest standards,”
said driver Graham Rahal.
Added four-time Indy 500 win-

ner A.J. Foyt, a current team own-
er and one of the first people

Penske called after announcing
the sale, “The one thing about
Roger is that when he goes and
does something, he does it first
class.”
Penske plans to keep the cur-

rent executive team of both the
speedway and IndyCar. He will
put his own board in place, and
Tony George will likely have a
role in some fashion: Penske of-
fered and George, who fought
back tears at the news confer-
ence to discuss the sale, said he
would accept. Penske will likely
include many of his top lieu-
tenants from the Penske Corp. in
the process, and his son, Greg, as
well as Bud Denker, a longtime
Penske executive.

Roger Penske Surprises Public, Buys IndyCar Race Group

19419199). The Deluxe kit in-
cludes the throttle body, distrib-
utor, damper and flexplate, while
the Turn Key assembly takes the
content of the Deluxe and adds
an air cleaner, front-end accesso-
ry drive, breather, PCV valve and
starter.
Both crate engine kits include

a “plug and play” engine con-
troller and harness, Mayer said.
Chevrolet began offering high-

performance, factory-engineered
crate engines to racers in the late
sixties, including the all-alu-
minum ZL-1 Big Block engine that
would become the focal feature
of the 1969 COPO Camaro. In the
late eighties, the “ZZ” series of
Small Block engines was intro-
duced, ushering in the modern
era of ready-built performance
crate engines developed for vin-
tage vehicles.
Today, the Chevrolet Perform-

ance portfolio features the indus-
try’s largest OEM crate engine
lineup, including nearly 50 Small
Block, Big Block, LS, LSX and LT
crate engine packages, as well as
LS- and LT-based E-ROD packages
that carry CARB Executive Order

numbers that make them legal
for installation in millions of pre-
1996 vehicles in California, Mayer
said.
Chevrolet is the only manufac-

turer to offer 50-state street-legal
crate E-ROD engine systems,
while the range of LS, LSX and LT
crate engines has grown in re-
cent years to match customer de-
mand.
Additionally, Chevrolet Per-

formance offers approximately a
dozen performance four-, six-
and eight-speed automatic trans-
mission systems, as well as six-
speed manual gearboxes, torque
converters, installation and
adaption kits, and the electronic
controllers to match them with
every offering in the crate engine
portfolio.
In fact, the wide array of en-

gine and transmission offerings
inspired Chevrolet engineers to
develop the groundbreaking and
industry-exclusive Connect &
Cruise systems, which pair crate
engines with recommendations
for complementing transmis-
sions and all the necessary con-
troller kits, Mayer said. A de-
tailed chart in the Chevrolet Per-
formance catalog outlines the

matched components and their
part numbers for at-a-glance
comparisons and easier order-
ing.
“Connect & Cruise systems

eliminate the guesswork in se-
lecting the right engine-and-
transmission combination for
your project,” said Mayer. “Once
you’ve selected the engine, our
factory-matched combinations
match it with a Chevrolet-recom-
mended transmission and identi-
fy the necessary controllers, har-
nesses and other supporting
components you need to help get
it all installed and running quick-
er – and with the confidence it’s
the right combo for your classic
vehicle.”
All of Chevrolet Performance’s

crate engine and transmission
systems, including E-ROD and
Connect & Cruise systems, are
identified in the all-new 2020
Chevrolet Performance catalog,
which is available from Chevrolet
dealers and other Chevrolet Per-
formance retailers.
It is also available online at

www.chevroletperformance.com
site.
More new products at SEMA in-

cluded the SuperMatic 6L80-E.

It’s an E six-speed automatic
transmission that offers a tech-
nologically advanced balance of
performance and efficiency when
matched with Chevrolet Perfor-
mance’s LS and LSX crate en-
gines.
It's based on the same robust

transmission offered in a number
of rear-wheel-drive production
vehicles, including the Camaro
and Chevy trucks, but enhanced
with specific internal compo-
nents that contribute to a higher
output torque rating of 650 lb.-ft.
– a 45 percent increase over the
regular production six-speed
transmission.
A “deep” 4.02 first gear ratio

helps deliver strong standing-
start performance, while a 0.67
top gear helps reduce engine
speed on the highway, said May-
er.
Additionally, there’s the new

LSX-SC cylinder head. It’s in-
spired by the COPO Camaro, and
is based on Chevrolet Perfor-
mance’s proven, high-flow LSX-
LS7 design, but optimized in key
areas to enhance strength and
cylinder sealing for super-
charged and turbocharged en-
gines.

Chevrolet Unveils New Small Block Engine at 2019 SEMA
CONTINUED FROM PAGE 1

CONTINUED FROM PAGE 1

Members of the IndyCar race circuit praised Penske race teams and his purchasing of the IndyCar group.

NEW YORK (AP) – Walmart
and Tesla have settled a lawsuit
filed by the retail giant alleging
that Tesla installed rooftop solar
panels that caught fire.
Lawyers for both sides filed

documents in New York Supreme
Court discontinuing the legal ac-
tion.
The companies say in a joint

statement that both sides have
resolved issues raised by Wal-
mart in the case.
In the lawsuit filed back in Au-

gust, Walmart said Tesla in-
stalled solar panels that went up
in flames on seven of its store
rooftops from 2012 to 2018, caus-
ing millions of dollars in damage
to Walmart buildings.
The statement issued Nov. 6

says safety is a priority for both
companies and they look for-
ward to reactivating the sys-
tems.
The companies said in late Au-

gust that they were working to
resolve the dispute. Terms of the
settlement weren’t disclosed to
the public.

Tesla, Walmart
Settle Solar
Panel Lawsuit
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2019 BUICK ENCORE PREFERRED FWD

$118*PER
MONTH

24
MONTHS

$999DOWN

LEASE FOR

STK# B3287F

2020 BUICK ENVISION PREFERRED FWD

$279*PER
MONTH

36
MONTHS

$999DOWN

LEASE FOR

STK# B7516G

Art Moran
Welcomes Dennis Thacker,

who brings
25 years
Serving

GM Employees
in Metro Detroit.

HOURS
Mon. & Thur. 8:30am-9pm • Tues., Wed. & Fri. 8:30am-6pm

248.353.9000
29300 Telegraph Road

Southfield, MI
www.artmoranbuickgmc.com

BLACK FRIDAY
Sales Event

2019 GMC ACADIA SLE1 FWD

$178*PERMONTH

24 MTHS
10,000 MILES

$999DOWN

LEASE FOR

STK#T8710F

Dennis
Thacker

*GM employee with lease loyalty. 10000 miles per year. 1473.00 due at signing
plus tax title plate and doc fee. for well qualified buyers with A tier credit.

*GM employee with lease loyalty.10000 miles per year. 1564.00 due at signing.plus
tax title plate and doc fee. for well qualified buyers with A tier credit.

*GM employee price with GM lease loyalty. 10000 miles per year. 1653.00 due at signing.
plus tax title plate and doc fee. for well qualified buyers with A tier credit.

2020 GMC YUKON SLE 4WD

$393*PERMONTH

36MTHS
10,000 MILES

$1999DOWN

LEASE FOR

STK#T9009G

*GM employee price with GM lease loyalty. 10000 miles per year. 2972.00 due at signing.
plus tax title plate and doc fee. for well qualified buyers with A tier credit.

2020 GMCTERRAIN SLE

$219*PERMONTH

36MTHS
10,000 MILES

$999DOWN

LEASE FOR

STK#T2097G

*GM supplier price with conquest lease. 10000 miles per year. 1468.00 due at signing.
plus tax title plate and doc fee. for well qualified buyers with A tier credit.

2020 GMC CANYON DENALI AWD

$304*PERMONTH

36MTHS
10,000 MILES

$999DOWN

LEASE FOR

STK#T1019G

*GM employee with lease loyalty. 10000 miles per year. 1722.00 due at signing.
plus tax title plate and doc fee. for well qualified buyers with A tier credit.

In an era where the electric car
is rapidly becoming a reality, Au-
totrader, for the first time, named
the 12 best EVs, and the news
was good for Detroit automakers.
Among Autotrader’s selection

are the 2019 Chrysler Pacifica Hy-
brid Limited (PHEV) minivan,
2020 Chevrolet Bolt Premier (EV)
and the 2020 Lincoln Aviator
Grand Touring (PHEV).
Autotrader’s Executive Editor

Brian Moody said car shopping is
involved enough, making a pick
from among all the electric vehi-
cles out there can be an even
greater challenge. This is particu-
larly true for first-time EV buy-
ers. There are a lot of terms to
master and information to digest,
Moody said.
“We understand that there’s a

degree of altruism and that many
EV purchases are motivated by
environmental, political or fossil-
fuel concerns,” Moody said.
“However, EVs are not cheap and
often cost much more than a
gasoline-powered car of the same
size.
“With this list, we’re not trying

to determine why you should opt
for an EV. Our job is simply to
help you in your search for the
right EV, no matter why you want
one -- and there are some very
good electric cars available to-
day, at a wide variety of price
points.”
Moody said this is Autotrad-

er’s first annual list of the best
EVs and judges expect the cars
on this list to change dramatical-
ly over the years since the tech-
nology is still evolving.
The main things to remember

about EVs, Moody said, are that,
for the most part, they’re more
rewarding to drive and require
less maintenance than a tradi-
tional automobile. Keep that in
mind, he said, when you’re look-
ing for a new or used EV.

The editors considered a variety
of important criteria, moody said,
such as maximum range, electric-
only range (for PHEVs), price, dri-
vability and value, to help deter-
mine their “best of” list.
Autotrader judges also had kind

things to say about the Chevy
Bolt. They wrote, “For 2020, the
Bolt Opens in NewWindow gets a
21-mile increase in range. Two
new color choices are available:
Cayenne Orange Metallic (addi-
tional cost option) and Oasis Blue.
You can get into the entry-level
Bolt LT for about $4,500 less, but
we went with the Premier because
it provides scads of additional
standard equipment like leather
seating, heated front seats, blind
spot monitoring, lane departure
warning, rear parking sensors and
much more.
“It’s $4,500 well spent. The

electric motor generates 200
horsepower and 266 lb.-ft. of
torque. The Bolt’s range is on par
with EVs costing much more.
Something that sets the Bolt
apart is the fact that it feels a lit-
tle quicker than other small EVs
like the Nissan Leaf Opens in
New Window and it has TONS of
cool tech features accessible
from the very large touch
screen.”
Autotrader also had nice

things to say about Chrysler’s
Pacifica minivan, including that
it’s in a league of its own.
The Pacifica Hybrid is currently

ranked among the top five best-
selling PHEVs in the industry for
delivering 82 miles per gallon
equivalent (MPGe) in electric-only
mode with an all-electric range of
32 miles and a total range of more
than 500 miles, Moody said.
The minivan segment’s first hy-

brid vehicle also features an FCA-
designed, innovative dual-motor
eFlite electrically variable trans-
mission (EVT) that’s paired with a

specially modified version of the
3.6-liter Pentastar V6 gasoline en-
gine.
Autotrader judges stated that

the only minivan on the list
“brings plug-in electric technolo-
gy to the quintessential family
hauler. The Limited is the totally
tricked-out grade with a hands-
free power lift gate and sliding
doors to a 20-speaker Harman
Kardon audio system. A variation
of the regular van’s 3.6-liter V6
Opens in New Window joins two
motor/generators to make 287 hp.
“If you’re surprised or put off

by the Pacifica Hybrid’s price,
check out the price of other nice-
ly equipped minivans without a
plug-in hybrid option, said
Moody, they're all about the
same price.”
Autotrader judges didn’t forget

about the SUV segment, which is
quickly growing in consumer
preference.
Autotrader judges said the Lin-

coln Aviator Grand Touring “is
the plug-in-hybrid version of the
all-new Aviator. It pairs the twin-
turbo Opens in New Window V6

found in other Aviator models
with an electric motor for a com-
bined 494 hp and 630 lb.-ft. of
torque. These astonishing num-
bers are more in line with a high-
performance sports car than a 3-
row SUV. The result is a shocking-
ly quick family SUV.
“A 10-speed automatic trans-

mission delivers output to all
four wheels with standard AWD.
This is the ideal platform for Lin-
coln Opens in New Window to
show off the bulk of its connec-
tivity and driver-assist/safety
technologies. Leading the cool-
feature list is the capability of
linking up to four smartphones
to act as your ‘car key.’
“One little note -- Lincoln says

the EV only has a range of 18
miles. However, on a recent drive
we were getting 20-25 miles of EV
range on the highway in 100+ de-
gree temperatures -- the worst
kind of conditions for a battery-
powered SUV like the Aviator. We
think the actual EV-only range is
higher but Lincoln says 18 is the
official number so we’re going
with that.”

Autotrader Praise Chevy Bolt in its Top EV List

2020 Chevrolet Bolt

TOKYO (AP) – Japan’s top au-
tomaker Toyota said Nov. 7 its
net profit edged 1 percent higher
in July-September as vehicle
sales grew around the world.
Toyota Motor Corp.’s profit for

the second fiscal quarter totaled
592 billion yen ($5.4 billion), up
from 585 billion yen last year.
Toyota, which makes the Prius

hybrid, Corolla subcompact and
Lexus luxury models, stuck to its
net profit forecast for the fiscal
year through March 2020, at 2.15
trillion yen ($20 billion).
That would be an improve-

ment over the 1.88 trillion yen
earned in the year ended in
March. Vehicle sales for the lat-
est quarter grew both in Japan
and overseas, including in the
U.S., the rest of Asia and Europe.
Quarterly sales rose 4 percent

to 7.6 trillion yen ($70 billion),
compared to the previous year.
Toyota said it expects to sell

10.7 million vehicles globally for
the fiscal year through March
2020, up from 10.6 million vehi-
cles the previous fiscal year.
Like most Japanese exporters,

Toyota has been hurt by a
strengthening yen. But the re-
sults show Toyota is holding up
despite such negatives.
For the fiscal first half, cost

cuts and marketing efforts offset
the impact of an unfavorable ex-
change rate, it said. Toyota also
said it will buy back up to 200 bil-
lion yen ($1.8 billion) worth, or
34 million shares, of the compa-
ny’s common stock.
Toyota officials have stressed

the company is focused on be-
coming a “mobility company’’
for a future when consumers
may opt for new ways of car
ownership like car-sharing, or
choose futuristic EVs instead of
gas cars common today.

Toyota Maintains
Earnings With

Strong Yen
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475 SUMMIT DRIVE • 248-292-2502 • 5825 HIGHLAND RD. (M59) • WATERFORD

CALL
BRUCE LITVIN
– 24/7 & 365 –

OVER 40 YEARS
OF QUALITY SERVICE

CELL # 1-586-405-5175
blitvin@lunghamer.com

1-888-665-5438

Please call with the vehicle you desire
and you will be delighted with the payment.
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Free shuttle service to home, office or shopping.

buff whelan chevrolet
WHERE THE DEALS MAKE THE DIFFERENCE, EVERY DAY SINCE 1970!

Van Dyke • South of 18 Mile • Sterling Heights
Jeff Caul

586-274-0396
PEP QUOTES BY PHONE OR EMAIL: JEFF CAUL AT JCAUL@BUFFWHELAN.COM

��
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METRO PKWY.

18 MILE RD.

SINCE
1989

*See dealer for details. Photos may not represent actual sale vehicle. All rebates and incentives, including GM loyalty & Conquest
incentives have been deducted from the price and are included in the lease payments, and are subject to change by the
manufacturer without notice. Leases are through GM Financial and are based on A1 approval. There is a $395 disposition fee, if you do not release or purchase thru
GM Financial at lease termination. GM Employee discount is required unless otherwise noted. All leases are for 10 k miles per year. GM Lease Loyalty requires a Buick,
GMC or Chevrolet lease in the household. Silverado or Sierra loyalty requires a 2014 Silverado or Sierra lease in the household. Those leases do not have to
terminate. 1st payment, tax, title, plate fee and $24 CVR fee are due at signing. All prices are plus tax, title and plate fee, and $24 CVR fee. See dealer for complete
details on all incentives and offers. All deals are only good while supplies last. Deals good thru 11/30/2019

Thanks for making Buff Whelan Chevrolet the
#1 DEALER IN THE U.S.A. 2 years in a row

OVER 1,000
New Chevrolets

in Stock!

CALL
JEFF CAUL

586-274-0396

• Touch Screen
• Back Up Camera
• AluminumWheel
• Deep Tinted Glass
• Cruise Control
• & More

2020 TRAX LS 2020 EQUINOX 2FL

• 5.3L V8
• Heated Seats/Steering Wheel
• Remote Start
• 18” AluminumWheels
• Trailer Pkg.
• & more

24 MTH LEASE • 10,000 MILES

$288MTH $0DOWN

2019 SILVERADO LT 4X4
• V-6 • Automatic
• Air Conditioning
• Power Windows & Locks
• Power Driver Seat
• AluminumWheels
• Remote Start

2019 BLAZER LT

DRIVER CONFIDENCE PKG
• EnhancedSafetyFeatures
• 7”ColorTouchScreenMyLink
•RadiowithXMSateliteRadio
•OnStarw/4GLTEwith
•Built InWifFiHotspot
• 1.5TurboEngine
•AluminumWheels
•KeylessEntry
•DeepTintedGlass

36 MTH LEASE • 10,000 MILES

$186MTH $0DOWN
+TAX

36 MTH LEASE • 10,000 MILES

$257MTH $0DOWN
+TAX

CREW
CAB

24 MTH LEASE • 10,000 MILES

$259MTH $0DOWN
+TAX +TAX

SERVICE PICK-UP & DELIVERY TO DOWNTOWN EMPLOYEES

YYoouurr OOnnllyy
VVaalleett GGMM DDeeaalleerr
Only 6 Blocks From Downtown & GM RenCen

GM
Hamtrack Plant

SHOWROOM HOURS:   MON. & THURS. 8:30AM-8PM / TUES., WED. & FRI. 8:30AM-6PM /

�

FAST CAR BLOWOUT
PLUS JEFFERSON BUCKS = BIG SAVINGS!!*

2019 CORVETTE Z06 COUPE 

2019 CORVETTE Z06 COUPE  BASED ON GM EMPLOYEE PRICEING.  JUST ADD TAX,TITLE,
PLATE AND DOC FEE.  INCLUDES CORVETTE LOYALTY

LT4 6.2L SUPERCHARGED V8
8SPD PADDLE SHIFT 
AUTO TRANS

MEMORY PACKAGE
CURB VIEW CAMERAS
REMOTE START
CHROME ALUM WHEELS

*

866-225-1775
www.jeffersonchevrolet.com

2130 E. JEFFERSON AVENUE
6 Blocks East of the GM RenCen • Detroit

SERVICE HOURS: Mon-Fri 7am-6pm CLOSED SATURDAY & SUNDAY

$3995
OIL CHANGE
& TIRE ROTATION

Includes up to 
5 qts. of Dexos Oil

VALET PICK-UP OR
SHUTTLE PICK-UP/DELIVERY

SAVE $15,311WAS$92,910
NOW

$77,599

2019 CAMARO ZL1 CONVERTIBLE

2019 CAMARO ZL1 CONVERTIBLE BASED ON GM EMPLOYEE PRICEING. JUST ADD
TAX,TITLE, PLATE AND DOC FEE.  INCLUDES CAMARO LOYALTY

6.2L SUPERCHARGED V8
LEATHER 

*

SAVE OVER $9,000WAS$72,850
NOW

$63,599

DETROIT (AP) – The acting
president of the United Auto
Workers said Nov. 6 that a cor-
ruption scandal plaguing the
union will get worse before it
gets better, but that he’s confi-
dent he can fix the mess and turn
over a clean house to the next
leader.
Rory Gamble, a union vice

president who successfully nego-
tiated a tentative contract with
Ford, took over as acting presi-
dent Nov. 2 when Gary Jones
took a paid leave of absence.
In an interview with The Asso-

ciated Press, Gamble pledged to
put financial controls in place to
stop the bribery and embezzle-
ment uncovered in a widening
federal investigation that has so
far snared 13 people.
“We’re going to plan for going

forward and how we fix this great
union,’’ Gamble said. “Right now,
that’s my charge and what I came
to this job to do, to make sure I
hand to the next president a very
clean and uncorrupted union.’’
Gamble, a former director of a

union region based in Detroit,
has a tough job to do. Earlier
Nov. 6, a retired union vice presi-
dent became the 13th person to
be charged in the federal probe
of the union and auto companies.
Joe Ashton is accused of re-

ceiving thousands of dollars in
kickbacks from a contractor who
made watches for union mem-
bers. The 58,000 watches are still
in storage five years later.
Ashton was charged with con-

spiracy to commit wire fraud and
conspiring to commit money
laundering. The case is filed in
Detroit federal court as a “crimi-
nal information,’’ which means a
guilty plea is expected.
The Associated Press left a

message seeking comment from
Ashton’s lawyer, Jerry Ballarotto.
Ashton was a powerful official

who headed the UAW’s General

Motors department. He also was
a member of the GM board but
resigned in 2017 after being im-
plicated in the corruption probe.
The federal charges against

Ashton are the latest fallout in
the mounting corruption investi-
gation. Federal agents have also
searched the Detroit-area home
of Jones, the union president,
and the Corona, California, home
of former president Dennis
Williams.
According to court papers

filed by prosecutors Nov. 6, Ash-
ton and two other officials of a
joint GM-UAW training center,
Michael Grimes and Jeffrey
Pietrzyk, used their positions to
get hundreds of thousands of
dollars in bribes and kickbacks
from 2012 until July 2016 in a
scheme involving the purchase
of watches worth $3.97 million.
Ashton convinced a Philadel-

phia chiropractor identified only
as “Vendor B’’ to loan $250,000 to
a construction company owned
by an Ashton associate in 2010,
prosecutors allege.
Two years later, the company

stopped making payments on the
loan.
Prosecutors say Ashton then

proposed a way for the chiro-
practor to be repaid, by setting
up a company that would supply
the UAW with 58,000 watches.
The chiropractor found a compa-
ny to provide the watches, with
Ashton taking part in the design,
production and pricing. They say
he negotiated a deal for the chi-
ropractor to buy the watches for
$2.29 million, or $42.90 per
watch. Then Ashton told the chi-
ropractor to submit a bid to
Pietrzyk for a total price of $3.97
million, or $68.50 per watch, the
documents allege.
Ashton and Pietrzyk steered

the watch contract to the chiro-
practor, with Ashton demanding
a $250,000 kickback.

Feds Continue UAW Probe
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2019 BUICK ENCORE
AWD PREFERREDPURCHASE FOR

$21,039*

$119*PER
MONTH

24
MONTHS

$999DOWN

LEASE FOR

STOCK # B592842

2019 GMC SIERRA 2500 DENALI

STOCK #G590048PURCHASE FOR

$59,449* MSRP 71,015 • SAVE OVER 11,000

*All prices and payments include GM rebates. Pictures may not represent actual vehicle. Pricing subject to change per GM incentives. Prices and payments
are inclusive of active GM employee discount (unless otherwise stated). All leases are 10,000 miles per year with approved A Tier credit. All Vehicles shown
are $999 down unless otherwise stated. Disposition Fee may be required at vehicle turn in. Must have lease loyalty or lease conquest vehicle in household
on certain models. Prices and payments are plus tax, title, plate, doc fee, refundable security deposit required on certain vehicles – to be determined by lender.
**$3,500 trade in is valid on 2008 or newer vehicles w/ under 115k miles in drivable condition, no branded titles, reconditioning determined by appraiser.
Certain restrictions may apply, see dealer for complete details. Free appraisals on vehicles see salesman for details ** Exp date: 11/30/2019.

*All prices and payments include GM rebates. Pictures may not represent actual vehicle. Pricing subject to change per GM
incentives. Prices and payments are inclusive of active GM employee discount (unless otherwise stated). All leases are 10,000
miles per year with approved A Tier credit. All Vehicles shown are $999 down unless otherwise stated. Disposition Fee may be
required at vehicle turn in. Must have lease loyalty or lease conquest vehicle in household on certain models. Prices and
payments are plus tax, title, plate, doc fee, refundable security deposit required on certain vehicles – to be determined by
lender. Tahoe is a former courtesy vehicle. **$3,500 trade in is valid on 2008 or newer vehicles w/ under 115k miles in drivable
condition, no branded titles, reconditioning determined by appraiser. Certain restrictions may apply, see dealer for complete
details. Free appraisals on vehicles see salesman for details ** Exp date: 11/30/2019.

/ HURRY, OFFER ENDS 11/30/19

LEASE FOR

$179*

PURCHASE FOR

$32,399*

24MONTHS
$999DOWN

STOCK#592777

2019 CHEVROLET
SILVERADO 1500DBL CAB LT

PER
MONTH

2020 GMCTERRAIN SLE1
$229*PERMONTH 36MONTHS

LEASE FOR

$999DOWN

STOCK #G501297PURCHASE FOR

$22,429*

LEASE FOR

$219*

PURCHASE FOR

$23,15*

36MONTHS
$999DOWN

STOCK#500155

2020 CHEVROLETEQUINOXLT
W/CONFIDENCE PKG

PER
MONTH

LEASE FOR

$129*

PURCHASE FOR

$29,809*

24MONTHS
$999DOWN

STOCK#595913

2019 CHEVROLET
SILVERADO 1500CREWCAB CUSTOM

PER
MONTH

LEASE FOR

$189*

PURCHASE FOR

$27,589*

24MONTHS
$999DOWN

STOCK#594953

2019 CHEVROLETBLAZER 2LT

PER
MONTH

LEASE FOR

$169*

PURCHASE FOR

$30,559*

24MONTHS
$999DOWN

STOCK#592560

2019 CHEVROLETCOLORADO Z71
FORMER COURTESY VEHICLECREW CAB

PER
MONTH

LEASE FOR

$169*

PURCHASE FOR

$25,059*

24MONTHS
$999DOWN

STOCK#500016

2020 CHEVROLETTRAVERSELS
Former Courtesy Vehicle

PER
MONTH

2020 GMCYUKON SLE
$399*PERMONTH 36MONTHS

LEASE FOR

$1,999DOWN

STOCK #XDTR9QPURCHASE FOR

$47,279*

2019 GMC ACADIA SLE1
$169*PERMONTH 24MONTHS

LEASE FOR

$999DOWN

STOCK #G590829PURCHASE FOR

$27,919*

2019 GMC SIERRA
$99*PERMONTH 24MONTHS

LEASE FOR

$999DOWN

STOCK #G595376

PURCHASE FOR

$30,059*

1500 DBL CAB
LIMITED

LEASE FOR

$99*

PURCHASE FOR

$30,369*

24MONTHS
$999DOWN

STOCK#595594

2019 CHEVROLET
SILVERADO 1500DBL LIMITED CUSTOM

PER
MONTH

LEASE FOR

$119*

PURCHASE FOR

$16,669*

24MONTHS
$999DOWN STOCK#593761

2019 CHEVROLETTRAX AWD LT

PER
MONTH

PURCHASE FOR

$49,599*
SAVE OVER $13,000

MSRP $63,015

STOCK#593846

2019 CHEVROLET
SILVERADO 2500ALASKAN EDITION

2020 BUICK ENVISION
PREFERREDPURCHASE FOR

$27,789*

$269*PER
MONTH

36
MONTHS

$999DOWN

LEASE FOR

STOCK # WVPFKH

2020 BUICK ENCLAVE
PREFERREDPURCHASE FOR

$32,559*

$329*PER
MONTH

24
MONTHS

$999DOWN

LEASE FOR

STOCK # B500805
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