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Colorado ZR2 Named Best Pickup of Year

GM’s success with pickup
trucks continues.

The Chevrolet Colorado ZR2 is
Cars.com’s Best Pickup Truck of
2018.

The Colorado ZR2 was one of
two Chevrolet nominees for the
award, along with the Silverado
3500, said GM spokesman Phil
Lienert.

Cars.com and Pickup-
Trucks.com editors praised the
truck’s “almost perfect com-
bination of passion and tech-
nology,” noting that it’s, “not just
an interesting example of a

new pickup truck, but is quite
possibly the most distinctive ve-

hicle that’s come along in years.”
“To fully compete in the off-
road space, we couldn’t just
launch with a ‘me too’ vehicle,”
said Paul Edwards, U.S. vice pres-
ident, Chevrolet Marketing. “As
part of our strategic plan and
continued investment in our
truck lineup, ZR2 builds on the
boldness of the Colorado pro-
gram. Our midsize truck line has
defied naysayers by selling more
than 300,000 trucks in three
years, and ZR2 adds forward-
looking technology and innova-
tion to the recipe to reach an
entirely new group of off-road
enthusiast customers.”

The ZR2 is effectively a seg-
ment of one, said Joe Jacuzzi, ex-
ecutive director of Global
Chevrolet and Brand Communi-
cations, combining the nimble-
ness and maneuverability of a
mid-size pickup with a host of
new off-road features and the
most off-road technology of any
vehicle in its segment.

Compared to a standard Col-
orado, the ZR2 features a three-
and-a-half-inch wider track and a
suspension lifted by two inches.
Functional rocker protection has
been added for better perform-

CONTINUED ON PAGE 3

Williams, left, presents Chevy’s Joe Jacuzzi with the Cars.com award.

Waymo Buys Way More Pacifica Minivans

FCA US entered into an agree-
ment to supply thousands of
Chrysler Pacifica Hybrid mini-
vans to Waymo to support the
launch of the world’s first driver-
less ride-hailing service.

The deal was made public on
Jan. 30. FCA previously delivered
100 Pacifica Hybrid minivans,
adapted for self-driving, to Way-
mo during the second half of
2016 and an additional 500 in
2017, said FCA spokeswoman
Dianna Gutierrez.

This first-of-its-kind collabora-
tion between Waymo and FCA
engineers enabled the teams to
design a self-driving vehicle built

on a mass production platform,
said Sergio Marchionne, FCA’s
CEO.

“In order to move quickly and
efficiently in autonomy, it is es-
sential to partner with like-mind-
ed technology leaders,” said
Marchionne. “Our partnership
with Waymo continues to grow
and strengthen; this represents
the latest sign of our commit-
ment to this technology.”

Waymo is set to open its auton-
omous ride-hailing service to the
public beginning in Phoenix this
year, Gutierrez said. The addi-
tional Pacifica Hybrid minivans
will be used to support Waymo

2018 Dodge Durango

2018 Lincoln Navigator

Trucks, SUVs Continue to Drive Vehicle Sales

FCA Sees Its
January Sales
Fall Sharply

FCA US reported sales of
132,803 vehicles, a 13 percent
decrease compared with sales in
January 2017 of 152,218.

Retail sales rose 2 percent to
111,577, making it the second
highest level since 2001, said
FCA spokesman Jeff Bennett.

FCA maintained its strategy of
reducing fleet sales, which de-
creased by 50 percent compared
with January 2017. Fleet ac-
counted for 16 percent of total
January sales.

Overall, Jeep brand total sales
increased 2 percent in January
to 59,703, Bennett said. Retail
sales increased 11 percent to
57,017, setting a record for Janu-
ary. The Jeep Compass generat-
ed total sales of 10,192 - also a
record for January. Jeep Chero-
kee total sales for January rose
16 percent to 14,621.

Dealerships began receiving
deliveries of the new 2018 Jeep
Wrangler in January, which is be-

CONTINUED ON PAGE 5

General Motors Enjoys Strong SUV,
CUV Sales to Start Off the Year

GM'’s sales figures for January
of 2018 showed a 1.3 percent in-
crease over the same time in
2017. GM total sales in January
totaled 198,548 units.

The company ended 2017 as
the automaker with the fastest-
growing crossover sales in the
United States, showing a 20 per-
cent year-over-year gain in the
segment in January, along with a 7
percent increase in truck deliver-
ies, said GM spokesman Jim Cain.

Demand for Chevrolet trucks
and crossovers was very robust,
Cain said, helping the brand in-
crease deliveries by 5 percent
year over year. Other Chevrolet
highlights include:

e Chevrolet was the fastest-
growing crossover brand of
2017, and January deliveries
were up 40 percent. The new
Equinox and Traverse, as
well as the Trax and Bolt EV,
all posted their best-ever
January sales.

e Chevrolet’s unique three-
truck pickup strategy deliv-
ered a 17 percent increase in
deliveries, with the Col-

orado up 25 percent and the
Silverado up 15 percent. It
was the best January ever
for Silverado crew cabs.

e Chevrolet Tahoe deliveries

were up 22 percent.

“All of our brands are building
momentum in the industry’s
hottest and most profitable seg-
ments,” said Kurt McNeil, U.S.
vice president, Sales Operations.
“Chevrolet led the growth of the
small crossover segment with
the Trax as well as the mid-pick-
up segment with the Colorado.
Now, we have the all-new Equi-
nox and Traverse delivering
higher sales, share and transac-
tion prices.”

Buick and GMC were major
contributors to GM’s year-over-
year growth in crossover sales
and total sales, Cain said. Buick
also saw a major acceleration in
LaCrosse deliveries, which con-
tributed to a year-over-year sales
increase of 4 percent for the
brand.

e The GMC Terrain, which is

CONTINUED ON PAGE 3

Ford’s Transaction
Prices Above
Auto Industry’s

Overall Ford Motor Company
U.S. sales for January totaled
161,143 vehicles — a 6.6 percent
decline.

Fleet sales of 45,956 vehicles
are down 12 percent due prima-
rily to a planned change in deliv-
ery timing of daily rental sales,
said Mark LeNeve, Ford vice
president of U.S. Marketing,
Sales and Service.

Ford transaction prices hit
$37,000 per vehicle in January,
compared to $32,100 for the in-
dustry overall. Retail sales de-
clined 4.3 percent on 115,187 ve-
hicles sold, LaNeve said.

“U.S. economic factors are
very healthy and we're seeing
the effect in the auto industry, -
not just in strong demand for
SUVs and pickups, but in de-
mand for high trim versions of
vehicles,” LaNeve said. “Our all-
new Expedition and Navigator
are off to a hot start across the
country; Platinum Expedition

CONTINUED ON PAGE 2

as it expands its service to more
cities across the United States.
Waymo has officially tested its
technology in 25 U.S. cities, in-
cluding Atlanta, San Francisco,
Detroit, Phoenix and Kirkland,
Wash.

“With the world’s first fleet
of fully self-driving vehicles on
the road, we’ve moved from re-
search and development to oper-
ations and deployment,” said
Waymo CEO John Krafcik.

“The Pacifica Hybrid minivans
offer a versatile interior and a
comfortable ride experience,

CONTINUED ON PAGE 3

Ford’s Fast Cars
Create Driver
‘Buzz’ Moments

Forget romance, fine dining or
an epic boxset binge — new pre-
liminary research reveals that
driving a sports car on a daily
basis is among the best ways to
boost your sense of wellbeing
and emotional fulfilment.

That’s something to think
about when looking at Ford’s
sports car lineup, said Ford
spokeswoman Emma Bergg.

The study measured “buzz
moments” - peak thrills that
play a vital role in our overall
wellness — as volunteers cheered
on their favorite football team,
watched a gripping “Game of
Thrones” episode, enjoyed a
passionate kiss with a loved one
or took an intense salsa dancing
class. Only the occasional highs
of riding a roller coaster ranked
higher than the daily buzz of a
commute in a sports car, said
Bergg.

Working with neuroscientists
and designers, Bergg said Ford
brought the research to life with
the unique Ford Performance
Buzz Car - a customized Ford Fo-
cus RS incorporating wearable
and artificial intelligence tech-
nology to animate the driver’s
emotions in real time across the
car’s exterior.

“A roller coaster may be good
for a quick thrill, but it’s not
great for getting you to work
every day,” said Dr. Harry
Witchel, a leader in the disci-
pline of Physiology. “This study
shows how driving a perform-
ance car does much more than
get you from A to B - it could be
a valuable part of your daily
wellbeing routine.”

CONTINUED ON PAGE 4
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Mitsubishi Has
Recall Over
Bad Flange

DETROIT (AP) — Mitsubishi is
recalling some of its top-selling
models in the United States be-
cause the accessory drive belt
can come loose and cause en-
gines to stall.

The recall covers just over
141,000 Outlander SUVs from
2008 through 2012, Outlander
Sport SUVs from 2011 through
2012, Lancer cars from 2009
through 2012 and Lancer Sport-
backs from 2010 through 2012.
All have Mitsubishi’s 4B11 or
4B12 engines.

The automaker says a flange
that automatically adjusts the
belt tension can crack, causing
the belt to detach.

That will drain the battery of
the vehicle and cause the engine
to stall.

It was unclear if there have
been any crashes or injuries
caused by the problem.

Dealers will replace the belt
tensioner with an improved one
at no cost to owners.

The recall is to begin March
217.

2019 Corvette ZR1 Scores Top Time at VIR Race Track

It’s not even out yet, but the
2019 Chevrolet Corvette ZR1 is
already breaking records.

The 2019 Corvette ZR1 set a
production-car lap record on the
4.1-mile Grand Course West at
Virginia International Raceway
with a time of 2:37.25.

Along with a harness bar and
track seats with five-point har-
nesses, the record-setting stock
ZR1 coupe was equipped with
the available paddle-shift eight-
speed automatic and ZTK Per-
formance Package, which in-
cludes an adjustable carbon-fiber
High Wing, a front splitter with
carbon-fiber end caps, Michelin
Pilot Sport Cup 2 summer-only
tires, and specific chassis and
Magnetic Ride Control tuning.

“The Corvette ZR1’s lap record
at VIR, arguably America’s most
challenging road course, is a tes-
tament to its supercar status,”
said Mark Reuss, GM executive
vice president, Global Product
Development, Purchasing and
Supply Chain. “On the racetrack,
the ZR1 can compete with any
supercar — at any price.”

On sale this spring, the ZR1
coupe will carry a suggested re-
tail price of $119,995 (price in-
cludes destination charge, but
excludes tax, title and other deal-
er fees). The ZTK Performance
Package will cost $2,995.

The ZR1’s record lap at VIR
was set during routine validation
testing earlier in January, with
vehicle dynamics engineer Jim
Mero at the wheel. The car was
set up per the owner’s manual’s
recommended track alignment
and aerodynamic settings. As
part of the validation, the ZR1
was finalizing its total of 24 hours
of at-limit track testing, with mul-
tiple GM Performance engineers
logging laps.

“The track had been empty
since mid-December, so it was a
bit slow when we started, but

The 2019 Corvette ZR1 - lap record holder on Grand Course West at Virginia International Raceway

the conditions turned pretty
quick at the end,” said Alex
MacDonald, manager of Vehicle
Performance.

“On the heels of announcing
our Z06 time of 2:39.77, the ZR1
lap time is the icing on the cake.
It’s not too often you set a lap
record during validation testing.”

The ZR1’s exclusive LT5 6.2L
supercharged engine is rated at
an SAE-certified 755 horsepower
and 715 lb.-ft. of torque. The LT5
features a new, more efficient in-
tercooled supercharger system,
said GM spokesman Ron Kiino,
along with GM’s first dual fuel-in-
jection system, which employs
primary direct injection and sup-
plemental port injection.

Compared to the supercharger
system on the Corvette Z06’s LT4
engine, the LT5 employs a larger,

2.65-liter supercharger that gen-
erates more boost while spinning
at a slightly slower speed. That
reduces heat to help maintain a
lower air intake temperature for
optimal performance.

Four new radiators also help
manage cooling in the ZRI,
which features 13 radiators in all,
including circuits for engine oil,
transmission and differential
cooling, Kiino said.

Ford Sales Dip in January

CONTINUED FROM PAGE 1

nd high series Reserve and
Black Label versions of Naviga-
tor are in high demand.”

Ford transaction prices hit
$37,000 per vehicle in January,
compared to $32,100 for the in-
dustry overall. Retail sales de-
clined 4.3 percent on 115,187 ve-
hicles sold, LaNeve said. Janu-
ary saw new record average
transaction pricing for Ford, an

You're invited!
Engineering a
Successful Retirement

Presented by: James B. Kruzan, CFP®, CRPC®

Join us for a 50-minute informative discussion on tips,
technigques and strategies to get the most out of your
GM sponsored benefits, and more!

Our nuts and bolts presentation answers:

e Effective ways to maximize post retirement tax
free distribution without giving up current year

tax deductibility.

e Construct a satellite strategy centered around
your Retirement Savings Plan.
e  Social Security maximization strategies.

¢  And more!

All attendees will be offered a complimentary
retirement stress test.

To reserve your seat, contact Evan Lian at (810) 593.1630 or email evan.lian@raymondjames.com.

KaydanWealthManagement.com | 329 W. Silver Lake Road, Fenton, MI 48430 | 2701 Cambridge Ct. Ste. 412, Auburn Hills, MI 48326 | Ph. 810.593.1624 | Fax: 810.593.1643
Investment advisory services offered through Kaydan Wealth Management, Inc. and Raymond James Financial Services Advisors, Inc.
Kaydan Wealth Management, Inc. is not a registered broker/dealer and is independent of Raymond James Financial Services.

The FT 400 was developed in collaboration with Ignites Research, a subsidiary of the FT that provides specialized content on asset management. To qualify for the list, advisers had to have 10 years of experience and
at least $300 million in assets under management (AUM) and no more than 60% of the AUM with institutional clients. The FT reaches out to some of the largest brokerages in the U.S. and asks them to provide a list of
advisors who meet the minimum criteria outlined above. These advisors are then invited to apply for the ranking. Only advisors who submit an online application can be considered for the ranking. In 2016, roughly 980
applications were received and 400 were selected to the final list. The 400 qualified advisers were then scored on six attributes: AUM, AUM growth rate, compliance record, years of experience, industry certifications,
and online accessibility. AUM is the top factor, accounting for roughly 60-70 percent of the applicant’s score. Additionally, to provide a diversity of advisors, the FT placed a cap on the number of advisors from any
one state that’s roughly correlated to the distribution of millionaires across the U.S. The ranking may not be representative of any one client’s experience, is not an endorsement, and is not indicative of advisor’s future
performance. Neither Raymond James nor any of its Financial Advisors pay a fee in exchange for this award/rating. The FT is not affiliated with Raymond James. space Neither Raymond James Financial Services nor any
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THURSDAY, FEBRUARY 22, 2018

Meeting 1: 7:00 a.m. - 7:45 a.m. (breakfast included)
Meeting 2: 11:30 a.m. - 12:20 p.m. {lunch included)

LOCATION: Detroit Marriott at the Renaissance Center

400 Renaissance Drive
Detroit, M| 48243

REGISTRATION REQUIRED. SPACE LIMITED TO 20 SEATS.
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increase of $2,000, with incen-
tive spend down $200 compared
to last year.

He also noted that retail sales
of Ford Expedition gained 56.8
percent, with fleet sales off 66.3
percent due to order timing;
2018 Expedition is turning in
just 11 days.

“All-new 2018 Ford Expedition
is off to a tremendous start, with
a high mix of Platinum models -
representing 29 percent of our
sales -
price increases of $7,800,” LaN-
eve said. “We saw retail sales in-
crease in every region of the
country, with our largest mar-
ket, the Central region, up 46

percent.”
F-Series sales of 58,937 vehi-
cles last month represent

truck’s best start to the year
since 2004, LaNeve said. Mus-
tang retail sales increased 10.7
percent, with a total of 4,732
cars sold. EcoSport began sales
for the first time in the U.S. in
January; stock continues to
build as dealers are very excited
about this new SUV, said LaN-
eve.

Lincoln Navigator posted a
131.7 percent retail gain last
month, with overall sales of
1,288 SUVs.

“Sales of our all-new Lincoln
Navigator are up triple digits in
every region of the country,
with the Western region up 135
percent,” LaNeve said. “At retail,
84 percent of Navigators sold
are Reserve and Black Label SU-
Vs — our two highest trim levels.
Navigator is turning on dealer
lots in just seven days.”

This marks the best retail
sales start for Navigator in a
decade, LaNeve said. The Lin-
coln brand’s overall transaction
pricing increased $8,700 com-
pared to a year ago.

German Workers
Strike at Ford

BERLIN (AP) - Thousands of
workers have walked off the job
at a Ford plant in Germany and
other factories as the country's
largest industrial union pressed
ahead with a campaign of 24-
hour strikes to pressure employ-
ers for higher wages.

The dpa news agency report-
ed some 13,000 at Ford's Cologne
plant participated in the Feb. 1
strike. The IG Metall union also
targeted VW, auto part manufac-
turers Bosch and other firms.

pushing transaction —
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GM’s January
Sales See
Slight Uptick

CONTINUED FROM PAGE 1

new for 2018, saw a 14 percent
increase.

e The GMC Canyon posted a 5
percent gain.

e Buick Envision sales were
up 14 percent for the vehi-
cle’s best January yet.

¢ Buick LaCrosse sales more
than doubled to 3,006 units.

Buick’s crossover momentum

will continue to grow with greater
availability of the redesigned En-
clave, launched late last year, and
the Regal TourX, which began ar-
riving in dealerships in January,
Cain said. Cadillac was also
strong in several segments, help-
ing the brand earn a 9 percent in-
crease in retail deliveries.

Highlights include:

e Retail sales of the Escalade
were up 12 percent year
over year, the vehicle gained
more than 2 points of retail
segment share and ATPs

rose by about $2,300.
¢ In addition, retail deliveries
of the Cadillac XT5

crossover rose 9 percent,
and the ATS and XTS were
up 18 percent and 30 per
cent, respectively.

Other GM Highlights

2017):

¢ Retail deliveries were down
2 percent and retail mix of
total sales was 76 percent.

e Fleet sales were up 16
percent, with combined
Commercial and Govern
ment deliveries up 44 per-
cent and daily rental deliver-
ies down 7 per-cent.

e GM’s incentive spending
was 12.8 percent, down 1
point from a year ago, and
down 2 points month over
month, according to J.D.
Power PIN estimates.

e Average transaction prices
were up $1,270 year-over-
year, according to J.D.
Power PIN estimates.
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2018 Chevrolet Colorado ZR2

New Colorado ZR2 Named
Pickup Truck of the Year

CONTINUED FROM PAGE 1

ance over rocks and obstacles,
and the front and rear bumpers
have been modified for better
off-road clearance, Edwards said.

Its class-exclusive features,
said Edwards, include front and
rear electronic locking differen-
tials, available diesel engine, and
the first off-road application of
Multimatic Dynamic Suspensions
Spool Valve (DSSV) damper tech-
nology.

As a result, Edwards said, the
Colorado ZR2 delivers exception-
al performance in a variety of
scenarios, from technical rock
crawling to tight two-track trails
to high-speed desert running to
daily driving.

PickupTrucks.com Editor Mark
Williams had nice things to say
about the truck on its Web site.

“The factory-built ZR2 is the
kind of vehicle that off-road en-
thusiasts build in their garage.

It was given a good suspension
lift; the front and rear bumpers
were modified to allow for bigger
wheels and tires; it offers front
and rear lockers; and maybe
most importantly, Chevy planted
four high-tech racing shocks at
each corner, Williams wrote.

“When you think about it,
there’s really nothing truly spe-
cial about all those pieces, ex-
cept for the fact that one of the
largest and most conservative
companies on the planet is pro-
ducing it off the same line where
it builds thousands of vanilla
mid-size Colorado pickups.

“That’s what makes this vehi-
cle so special. During the devel-
opment phase, there were hun-
dreds, and possibly thousands,
of times when GM and Chevy
could have put the brakes on the
designs that make this pickup
what it is.

“But they didn’t — or at least it
appears that way.”
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Waymo Orders Way More
New Pacifica Minivans

CONTINUED FROM PAGE 1

and these additional vehicles
will help us scale.”

Last November, Gutierrez said,
Waymo began test-driving a fleet
of Pacifica Hybrid minivans on
public roads without a driver at
the wheel. With this technical
milestone, the hybrid minivans
became the first vehicle to attain
Level 4 autonomy, a classifica-
tion determined by the Society of
Automotive Engineers.

The self-driving Chrysler Paci-
fica Hybrid minivans are the
most advanced vehicles on the
road today, equipped with Way-
mo’s powerful hardware suite,
said Gutierrez. The self-driving
minivans are also running Way-
mo’s self-driving software, which
has been honed with more than 4
million miles of on-road testing,
and billions of miles in simula-
tion.

This first-of-its-kind collabora-
tion brought engineers from FCA
and Waymo together to integrate
Waymo'’s fully self-driving system
into the 2017 Chrysler Pacifica
Hybrid minivan, leveraging each
company’s individual strengths
and resources.

The minivan’s electrical, pow-
ertrain, chassis and structural
systems make an ideal vehicle to
accommodate Waymo’s self-dri-
ving technology.

“Waymo is the self-driving

technology company with a mis-

ANLX

sion to make it safe and easy for
people around the world, build-
ing on software and sensor tech-
nology developed in Google’s
labs since 2009,” Krafcik said.

“In October 2015, we achieved
the world’s first fully self-driving
trip on public roads, in a car
without a steering wheel or ped-
als. Waymo is building the most
experienced driver with over 4
million miles driven on public
roads across 25 U.S. cities, and
billions of miles of simulation
testing each year.”

Toyota Orders

New Recall

DETROIT (AP) - Toyota is re-
calling about 645,000 vehicles
worldwide to fix an electrical
problem that could stop air bags
from inflating in a crash.

The recall covers certain Toy-
ota Prius and Lexus RX and NX
SUVs. Also covered are some
Toyota Alphard, Vellfire, Sienta,
Noah, Voxy, Esquire, Probox,
Succeed, Corolla, Highlander,
Levin and Hilux models. All were
produced from May of 2015 to
March of 2016.

Toyota says an open electrical
circuit could occur over time.
That would set off an air bag
warning light and could stop the
side and front air bags from de-
ploying. Dealers will notify own-
ers by letter in late March.

DETROIT’S #1 CHEVY DEALER IN MIDTOWN

FREE lg" is now available for customers at the Ren-Cen
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LOYALTY AND PURCHASE PROGRAM*** . EXP. 1/31/18

866-225-1775

www.jeffersonchevrolet.com
2130 E. JEFFERSON AVENUE

6 Blocks East of the GM RenCen e Detroit

SERVICE HOURS: Mon-Fri 7am-6pm
CLOSED SATURDAY & SUNDAY

SAVE OVER $8,6000

mmw NO PACKAGE
SEAT

.L«,Ej.lf{":[nr
BOSE SPEAKER SYSTEM

SHOWRQOM HOURS: MON.& THURS, B:30AN-BPM / TUES, WED. &AL &:30AM-6PM / FIND NEWROADS

***WHILE FLEX CASH LASTS.
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Ford’s fast cars are just what the doctor ordered to create that feeling of excitement, said Dr. Mathissen.

Ford Sports Cars Create Buzz for Drivers

CONTINUED FROM PAGE 1

Study participants who sat be-
hind the wheel of a Ford Focus
RS, Focus ST or Mustang experi-
enced an average of 2.1 high-in-
tensity buzz moments during a
typical commute. This compared
with an average of 3 buzz mo-
ments while riding on a roller
coaster, 1.7 while on a shopping
trip, 1.5 each while watching a
“Game of Thrones” episode or a
football match, and none at all
while salsa dancing, fine dining
or sharing a passionate Kkiss,
Witchel said. For the research,
Ford took one Focus RS and
worked with Designworks to cre-
ate the Buzz Car:

e From concept, design and in-
stallation to software devel-
opment and programming,
the Buzz Car took 1,400 man-
hours to create. Each “buzz
moment” experienced by
the driver — analyzed using a
real-time “emotional Al” sys-
tem developed by leading
empathic technology firm
Sensum - produces a daz-
zling animation across al
most 200,000 LED lights inte
grated into the car.

The Buzz Car also features:

¢ High-performance Zotac VR
GO gaming PC;

e 110 x 500-lumen daylight-
bright light strips;

e 82 display panels with
188,416 individually address-
able LEDs.

Researchers at the Ford Re-
search and Innovation Center in
Aachen, Germany, Bergg said,
are already looking into how ve-
hicles can better understand and
respond to drivers’ emotions.

As part of the EU-funded proj-
ect that looked at the issue,
Bergg said Ford experts are in-

vestigating how in-car systems
may one day be aware of our
emotions — as well as levels of
stress, distraction and fatigue —
providing prompts and warn-
ings, and could even take control
of the car in emergency situa-
tions.

“We think driving should be an
enjoyable, emotional experi-
ence,” said Dr. Marcel Mathissen,
research scientist at Ford of
Europe. “The driver-state re-
search Ford and its partners are
undertaking is helping to lead us
towards safer roads and - impor-
tantly — healthier driving.”

State Sees Slight Rise in Gas Prices

DEARBORN, Mich. (AP) - AAA
Michigan says gas prices
statewide have risen by about 1
cent per gallon in the last week
of January.

The Dearborn-based auto club
said as of Jan. 29 that the aver-
age price for self-serve regular
unleaded gasoline was about
$2.63 per gallon.

Prices are about 43 cents more
than at the same point as last
year.

Michigan's

lowest average

price was about $2.56 per gallon
in the Jackson area.

The highest was about $2.76
per gallon in the Marquette area.
AAA says it was the second week
in a row that the Marquette area
had the highest average price in
the state.

The Detroit-area’s average de-
creased about 3 cents to about
$2.58 per gallon.

AAA Michigan surveys daily
fuel prices at 2,800 gas stations
across the state.

Thank you to our customers.

We're proud to have been awarded the 2018 Deadler of the Year for Buick
in Michigan and the United Stafes, presented by DealerRater.
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FCA Sees Its
January Sales
Fall Sharply

CONTINUED FROM PAGE 1

ing produced in Toledo, Ohio.

Chrysler brand total sales de-
clined 21 percent in January to
10,584 compared with the same
month a year ago. The Chrysler
Pacifica minivan posted a 20 per-
cent sales increase to 8,011
marking its best January ever,
Bennett said. The 2018 Pacifica
was also named “Family Car of
the Year” by Cars.com in Janu-
ary.

Dodge brand total sales de-
clined 31 percent to 27,600. The
Dodge Durango full-size SUV
continued generating strong re-
sults by posting a 9 percent in-
crease in sales compared with
the same month a year earlier,
Bennett said.

The Dodge Challenger re-
ceived an Automotive Loyalty
Award from IHS Markit in Janu-
ary.

It had the highest model loyal-
ty in the non-luxury mid-size
sport segment.

Ram Truck brand sales were
down 16 percent to 32,039
compared with the previous
year.

Ram unveiled the new 2019
1500 pickup truck at the North
American International Auto
Show in Detroit in January, Ben-
nett said.

The latest version of the truck
is slated to start production by
the end of the first quarter in
Sterling Heights.

Sales of Fiat brand declined 43
percent to 1,229 vehicles, but
Alfa Romeo brand sales of 1,648
vehicles were up significantly
compared with the same month
a year ago.

Giulia led the brand with
948 sales, followed by Stelvio at
688.

Mopar, Dodge
Team Up for
Drag Racing

Mopar and Dodge//SRT are
once again teaming up and tak-
ing aim at world titles in the
NHRA Mello Yello Drag Racing
Series, armed with an increased
commitment to Top Fuel star
Leah Pritchett and renewed sup-
port of two-time Funny Car
champion Matt Hagan for the
2018 season.

The season begins at the
NHRA Winternationals in
Pomona, Calif., Feb. 8-11.

The brands will take primary
placement on Don Schumacher
Racing (DSR) driver Pritchett’s
330-plus mph NHRA Top Fuel
Dragster at seven of 24 events on
the 2018 NHRA schedule, more
than triple from two races last
season as primary sponsor, said
FCA spokesman Darren Jacobs.

“Mopar and Dodge have a win-
ning heritage at the drag strip,
and our brands are working even
closer together in 2018 to contin-
ue that tradition with a lineup
that includes Leah Pritchett,
Matt Hagan and the entire Don
Schumacher Racing organiza-
tion,” said Pietro Gorlier, head of
Parts and Service (Mopar), FCA.

“From the professional classes
to the Sportsman ranks to the
enthusiast experience, we are
committed to connecting with
NHRA racers and fans who are
passionate about horsepower
both at the track and on the
street.”

“If you've ever been to an
NHRA race, you can feel the en-
ergy and enthusiasm the crowd
has for both the drivers and our
Dodge performance machines,”
said Tim Kuniskis, head of Pas-
senger Cars, Dodge//SRT,
Chrysler and FIAT, FCA North
America. “That passionate NHRA
fan base is very well aligned with
our enthusiasts.”

GREATEST 2018 FEBRUARY SALE EVER HELD AT DIGK HUVAERE’S!

ABSOLUTE BEST SALE PRICES! FEBRUARY IS DELIVER YOUR NEW HUGE PRESIDENTS’
ABSCLOTE Best eSSt PavHENTS PLUS e
HOTTEST FEBRUARY 1Al DEA R T I Exclusive

PRESIDENTSADAY, ST

1500 CREW CAB HEMI BONUS CASH} PRESIDENTS: DAY
&CASH )

"'6?1‘2013 Ram 1500 &
Crew Cab 4x4

Vo v i SRR e Dey Trade- i canesCath 800 P Dy Bonus Cast.
Exel llisnlllll rdars. Seg ﬂlil!lw dutails. Valid thr IIZQM

EXCLUSIVE HUVAERE |  No Matter What {imes
PRESIDENTSHDAY] Byttt £ 5700 AR Y |15

‘We Can Help!
TRADE-IN BONUS CASH
Cigpraiscdaids 12018 PRESIDENTS! DAY

BONUS/CAS
1 800 .JUS'[ ANNpqncED."

207 and
s Mnm n nn nlam
3 Cash

14n P — 5 | EXcLUSIVE HUVAERE | _ It’s Only Here!
$ 11 -t : XIPRESIDENTSHZADAY Exclusive Huvaere

e (S| BONUS CASH | PRESIDENTS' DAY
s= —_BONUS-CASH

s__ A i up to O: OV AINVI=ED: UV
H“"AERE pRESIDE NTS' DAY CASH [ i B e e e NEVER BEFORE!

£:3000/RAMY1 500]CREW[CABIAX4]EXCLUSIVEHUVAERE|BONUSICASH!

° Great Lakes Bonus Cash ¢ Lease Loyalty * Conquest Lease Loyalty * Military
e FCA Employee Discount * Supplier Discount ¢ Friends/Family Discount ¢ Great Lakes Bonus Cash

201 [BIHAMH1[500lBREWI(BABY4X4IBIGIHUHN\ 20/(8IRAM 115001'GREW ICAB 4X4!

oot ke

D8-12713 D8-12777 NIGHT EDITION LARAMIE
ZT.6L 3.6L \ 5.7
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125 {5124 = $137‘:..;

#1 RAM|DEALERI2013 24 Mos.

$895 due $1295 due

$695 due’ 2014')/2015!|2016/|2017
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24 MONTH 24 MIONTH 1 PAY LEASE 1 PAY LEASE
1 PAY LEASE 1 PAY LEASE

Limited
J8-11319

LEASE FOR 24 MONTH Nappa Leather Sport Seat LEASE
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» Perforated 7 e g : $ i
Cross Path Detection
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ash ) INCREDIBLEIP™=Co s
T ~ : i
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LEASE FOR

.
« Beats Audio $ i
* Power Sunroof
= Navigation 24 Mos. -
D8-71001 deiidietind

[+ Premium fisut = Renwation 2016 JEEP GRAND. 207 DODGE #2010 DODGE
Leather
iy Q‘L CHEROKEE LIMITED 4X4 B CHALLENGER o CHALLENGER
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Huvaere — $1 89”\““ F§F‘|\IIE:I;E W&ﬁﬁﬁﬁ LEASE FOR

B
w g?ﬂ:\ggs ‘ 24 Mos. $1995 due $1 38
A1 27 238 LEASE A

s " $1995 due
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LEASE FOR
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* 8.4” Radio 24 Mos. £, £
With Navigation LEASE FOR i1 due D7-40948
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w7 Jeep Gram [EIEEUr R
e onday and Thursday 8:30-9: -
Tues., Wed. and Fri. 8:30-6:00  [ULIULHLS '@ MONTH

67567 S. Main St. Richmond Saturday 9:00-4:00 o —

Picture may nof reflect actual vehicle. * The FCA US LLC (formarly Chrysler Group) Employee Advantage Purchase pragram salé prices and lease payments quoted. Just add tax , fille, doc fee and destination charge.** 24, 217, 30, 38 month FCA US LLC employee leasés. The amount due on all leases require amount dus plus monthly tax, cap cost reduction tax, first payment, iitle, plate,
doc o6 and destination charge. Securily degosit i waived on alllease payments, Lease payments are 10,000 miles por yeat. .20 canis per mili thru Ally or .25 cants thru Chiysler Capitalfor excess mileage. Customer must qualifyfor 1 or § lier credit approval. Paymants subject o change dus 10 lowsr approved crodil L. Banks may require In prove income and residency for redil
approval. Customer s responsile for excess wear and tear. Total deferred price is the sum of the purchase prica, pius do fee, plate fes, sales fax. and accrusd finance charges over tha farm of the loan. All rebates and program moneys assigned back to dealer. Al prices and lease payments are based off FCA US LLC incantives thru th Greal Lakas Business Center. Rabales as refall
consumer cash, lease cash, lease loyally, military, irade assist cash, finance hoaus cash and all other Great Lakes offers will be applied. The dealer invoice amount is nol a net factory price to dealer, Customers may not qualify for al offers, Incentivas, discounts of financing offers. Sea dealer for qualifications and complete details. Exclusive Huvagre new car cash coupon has been
applied to all saia and leasa payments in this ad. Vehicle sale prices include Chrysler Capital bonus cash-must finance thru Chrysler Capital. Ram leases include Great Lakes Truek Conquest Bonus cash. *Sale prices include lessee foyalty retail bonus cash, customer must qualify. ! 84 month buy, 2.99% APR with approved credit. Ram payments include Ram fo Ram Loyalty Rebate.
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2018 BUICK 2018 BUICK 2018 GMC 2018 GMC
ENCLAVE ENCORE SIERRA ABADIA
ESSENCE PREFERRED SLE 4X4 - DOUBLE CAB
36 MONTH, 24 MONTH, *
10K PEfEY:QE $32 9* 10K PEEEVAEg\é $ ] 8 6* Mg\]TBH $179
Gl 51,999 DOWN FOR ONLY T RIeIVN O $1,999 DOWN

ELEVATION EDITION
10K PER YEAR .
20" BLAGK PIMS o

7ON BEDLINEr

DEAL# 73162 « STK# 6168-18
*GMS PRICING. MUST HAVE
BUICK GMC LEASE LOYALTY. $999 DOWN
PLUS 1ST PAYMENT, TAX, TITLE, PLATE,
AND DOC FEE. WITH APPROVED CREDIT
THROUGH GM FINANCIAL.

NO SECURITY DEPOSIT REQUIRED!

DEAL# 73160 « STK# 6361-18
*GMS PRICING. MUST HAVE
BUICK GMC LEASE LOYALTY. $1999 DOWN
PLUS 1ST PAYMENT, TAX, TITLE, PLATE
AND DOC FEE. WITH APPROVED CREDIT
THROUGH GM FINANCIAL.

NO SECURITY DEPOSIT REQUIRED!

DEAL#73157 - STK# 8106-18
*BGMS PRICING. MUST HAVE BUICK GMC LEASE
LOYALTY. $1993 DOWN PLUS TAX, TITLE,
PLATE, AND DOC FEE. WITH APPROVED CREDIT
THROUGH GM FINANCIAL.

NO SECURITY DEPOSIT REQUIRED!

DEAL#73158 - STK# 7350-18
*BMS PRICING. MUST HAVE BUICK GMC LEASE
LOYALTY. $399 DOWN PLUS FIRST PAYMENT,
TAX, TITLE, PLATE, AND DOC FEE. WITH APPROVED
CREDIT THROUGH GM FINANCIAL.

NO SECURITY DEPOSIT REQUIRED!

2018 BUICK 2017 BUICK ALL NEW 2018 GMC 2018 GMC
ENVISION REGAL
ESSENCE SPORT TOURING TERSBAI N YLSIL!SVQ N
B $0 50 BEA $199* (BT ¢ * T S *
LEASE MONTH 1 9 9 MONTH
FOR ONLY $999 DOWN FOR ONLY LEASE LEASE
) $999 FOR ONLY 3999 DOWN e 51,999 DOWN
DOWN 10K PER YEAR

10K PER YEAR

DEAL# 73161
*GMS PRICING. MUST HAVE
BUICK GMC LEASE LOYALTY. $999 DOWN
PLUS FIRST PAYMENT, TAX, TITLE, PLATE,
AND DOC FEE. WITH APPROVED CREDIT
THROUGH GM FINANCIAL.

OR
$16,699"
* STK# 6449-18 ', WAS 530,335
DEAL# 73164 « STK# 5811-17
*GMS PRICING. MUST HAVE BUICK GMC
LEASE LOYALTY. $999 DOWN PLUS FIRST
PAYMENT, TAX, TITLE, PLATE, AND DOC FEE.

NO SECURITY DEPOSIT REQUIRED!

DEAL#73158 - STK# B039-18
*GMS PRICING. MUST HAVE BUICK GMC LEASE
LOYALTY. $989 DOWN PLUS, TAX, TITLE, PLATE,
AND DOC FEE. WITH APPROVED CREDIT
THROUGH GM FINANCIAL.

DEAL# 73148 - STK# B116-18
*BMS PRICING. MUST HAVE BUICK GMC LEASE
LOYALTY. $1993 DOWN PLUS FIRST PAYMENT,
TAX, TITLE, PLATE, AND DOC FEE. WITH APPROVED
CREDIT THROUGH GM FINANCIAL.

NO SECURITY DEPOSIT REQUIRED! NO SECURITY DEPOSIT REQUIRED!

NO SECURITY DEPOSIT REQUIRED!

2017 GMC
2017 BU|ECS:S|§N|6,EACOSSE ACADIA
LIMITED

27 899
WAS

DEAL# 73163 » STK# 5432-17
*GMS PRICING.
MUST HAVE BUICK GMC LEASE LOYALTY

$35,999" &

DEAL#73161+ STK# 8967-17
GMS PRICING. PLUS TAX TITLE,
PLATE AND DOC FEE.

PLUS TAX, TITLE, PLATE, AND DOC FEE.

VISIT OUR WEBSITE TO SEARCH FOR MORE VEHICLE SELECTIONS AT WWW.VYL|

40755 Van Dyke - Sterling Heights -
WWW.VYLETEL.NET SALES: Sun CLOSED; M, TH 8:30am-9pm; T, W, F 8:30am-6pm; SAT 10am-3pm

SERVICE: Sun CLOSED; M, TH 7am-8pm; T, W, F 7am-6pm; Sat 8am-1pm

“Lease figured with $1500 Dealer IVC. Certif cates Program subject to change while IVC Supplies Last. *Lease example is Stock Specific. *GM Employee Pricing Plus Tax, Title, Lic. and Doc. No Security Deposit Required. *Alllease/purchase examples are figured with GM employee pricing. Lease
conquest rebate qualifies to customers who have a non GM lease in household set to expire within 385 days of new lease/purchase delivery date. *Buick/GMC lease loyalty rebate applies to customers who have a current Buick/GMC lease in household. IVC certif cates may apply to lease/pur-
chase examples and are good while dealer supply lasts. Prices subject to change during the month of January 2018. *GM Employee Pricing Plus Tax, Title, Lic. and Doc. No Security Deposit Required. “For GM Employee Purchase or Lease Conquest Rebate Customer Must Have Non GM Lease
In Household To Expire Within 365 Days Of Delivery Of New Purchase or Lease. Programs subject to change. **Additional 2 payments of a max amount of $400.00 total. Photos may not represent actual vehicle. Price is subject to change without notice. See dealer for details. Expires 2/28/18.

Thank You for Making Buff Whelan
#1 in the Country for 2017

CALL
JEFF CAUL
586-274-0396

OVER 1,000
New Chevrolets
in Stock!

TAX wr $ ) DOWN
WITH LEASE LOYALTY = NO SECURITY DEPOSIT REQUIRED

2018 CHEVY SILVERADQ 1500
-y $ 4X4 DBL CAB ALL STAR PKG
. 24 6 36 MTH LEASE

10,000 MILES
Equiped with Power Locks, Power Windows, Power Mirrors, Keyless Entry, Remote Start,
My Link Radio, Back-Up Camera, Auto A/C, Bluetooth & More...

2018 MALIBU 1L.T

DOWN

24 MTH LEASE

$258+ TAX wirn $

WITH LEASE LOYALTY = NO SECURITY DEPOSIT REQUIRED
Equiped with Power Locks, Power Windows, Power Mirrors, Keyless Entry, Back-Up Camera,
Touch Screen Radio, Bluetooth, OnStar & More...

2018 CHEVY EQUINOX 1L.T

$ == 235 +mxums()nown

WITH CHEVROLET LOYALTY = NO SECURITY DEPOSI T REQUIRED
Equiped with 1.5L Turbo Engine, 7” touch screen radio, Onstar, Bluetooth, Keyless Entry
Back Up Camera, Alum. Wheels, Deep Tinted Glass & More...

Free shuttle service to home, office or shopping.

buff whelan chevrolet

WHERE THE DEALS MAKE THE DIFFERENCE, EVERY DAY SINCE 1970!
Van Dyke * South of 18 Mile ¢ Sterling Heights
M ©: Jeff Caul
77 CHEVY

[1omiern. | |

E‘ METRO PKWY. | ‘

586-274-0396

PEP QUOTES BY PHONE OR EMAIL: JEFF CAUL AT JCAUL@BUFFWHELAN.COM 19

»E
i

-]

CONVENIENT HOURS: MON. & THURS. 8:30AM-9PM / TUES., WED. & FRI. 8:30AM-6:30PM / FINDNEW

*See dealer for details. All Rebates/Incentives have been deducted from sale price/payment and are subject to change by
manufacturer without notice. GM Employee discount required unless otherwise noted. All leases assume that you qualify for GM
Lease Loyalty. To qualify for GM Lease Loyalty you must have a GM Lease in the household. All lease payments are based on 10,000 miles per year. 1st payment,
tax, title and plate fee due at signing on all leases unless otherwise noted. All deals expire 02/28/2018.

Winter Weather Requires
Different Driving Methods

Winter storms have been hit-
ting the country with an outlook
for continued blizzard conditions
and extreme cold temperatures.

The team at Chevy would like
to remind drivers of some of the
things they can do to be ready to
navigate the roads this winter,
said GM spokeswoman Maureen
Bender.

“Check out our list of winter
driving tips to help you stay safe
and prepared on the road,”
Bender said.

Be prepared before you hit the
road:

e Don’t drive on Empty. Bad
weather can cause unexpected
delays, so keep your gas tank at
least half full and your cell phone
charged.

e Prepare your car for winter.
Have a dealer or a trusted me-
chanic do any scheduled service.
Make sure your battery, tires,
lights, wiper blades and other
critical parts are ready for win-
ter. Check tire pressure, as it can
drop as the weather gets colder.

e Consider winter tires. They
provide added traction in snow
and ice, even for vehicles with
four-wheel-drive or all-wheel-
drive. If you drive regularly in
winter weather, a set of winter
tires can be a smart investment.

e Know your vehicle. Review
the sections of your owner’s
manual covering antilock brakes,
traction control, and four- or all-
wheel-drive (if equipped) to
make sure you are comfortable
with their operation. For quick
and easy access to your owner’s
manual, check out the my-
Chevrolet app.

e Stock your car. In addition to
a snow brush and ice scraper, it’s
a good idea to carry a snow
shovel and abrasive material
such as sand or cat litter.

Jumper cables, a flashlight and
emergency flares can help if you
encounter unexpected problems.
Cold weather clothing and emer-
gency blanket or sleeping bag
can be critical if you are stuck or
stranded.

What to do when behind the
wheel:

e Maintain your momentum. If
you must travel up a hill in
snowy conditions, it’s important
to leave enough room in front of
you and maintain your momen-
tum while traveling up hill. Stop-
ping in the middle of a hill can re-
sult in becoming stuck.

e Changing lanes. If you are
going to change lanes, you may
want to look for patches of snow
covered pavement, these areas
often provide better traction for
maneuvers. Once you signal for
your turn, and begin to maneu-
ver to the next lane, if the vehicle
slips it’s important to remember
not to overcorrect or panic, the
StabiliTrak system will assist in
your maneuver.

¢ In case of a skid. Don’t pump
the brakes. Look in the direction
you want the car to go and steer
smoothly in that direction. For
modern vehicles with antilock
brakes, don’t pump the brakes.
Rather, maintain pressure on the
pedal and let the ABS system
modulate the braking.

e [f the vehicle gets stuck. De-
pending on your vehicle’s
ground clearance and the snow
conditions, you can sometimes
gently rock the vehicle free. Turn
the steering wheel left and right
to clear the area around the front
wheels (or use a snow shovel).
Turn off any traction system.
Gently shift back and forth be-
tween reverse and a low forward
gear, spinning the wheels as little
as possible.

OVER 40 YEARS
OF QUALITY SERVICE

#44296

FEBRUARY
IS HERE

AND THE
PROGRAMS

REMAIN
GREAT

PI.EASE CALL FOR DETAILS.

Please call with the vehicle you desire
and you will be delighted with the payment.

BRUgELITIIIN CELL # 1-586-405-5175

'1-888-665-5438

@3 SUMMIT DRIVE ¢ 248-292-2502 ¢ 5825 HIGHLAND RD. (M59) ¢ WATERFORy

blitvin@unghamer.com

=] M E
= |--/ CHEW @ Drive Beautiful ESUANCTI  yy iap papsessionsl canoe

#42333 #21552
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208 GMC SIERRA DOUBLE CABSLE 2018 GMC ACADIA SLET 2018 GMCYUKON SLE ~ 2018GMC SIERRA 1500 DENALICREWCAB 2018 GMC TERRAIN SLE

PURCHASE FOR ELEVATION EDITION PURCHASE FOR PURDHASE FOR PURCHASE FOR PURCHASE FOR

531,449 522,/49" 48 779 = 345979 521,949

STOCK #G682207 STOCK #682219 sTOCK #5551971 STOCK #GBBDBBS m&‘ STOCK #G5808
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NO GM 3 NO GM w
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3GMDNTHS
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MONTH MONTHS DOWN MONTH MONTHS DOWN MONTH MONTHS DOWN MONTH MONTHS

@J BU IC K 2016 BUICK DEALER OF THE YEAR « 2016 BUICK DEALER OF THE YEAR « 2016 BUICK DEALER OF THE YEAR

201_8 BUICK ENCORE 2018 BUICK ENVISION 2018 BUICK LACROSSE 2018 BUICK ENCLAVE 2017 BUICK REGAL

PURCHASE FOR AWD PREFERRED PURCHASE FOR AWD PREFERRED PURCHASE FOR ESSENCE PURCHASE FOR ESSENCE PURCHASE FOR PREMIUM Il

*18,049 = 30, 369‘ 27,429 o 38,599 17,946
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SHOWROOM HOURS: We’ll give you a $3,500 minimum for your 2003 or newer trade in. See us for your GM Employee purchases.

MON. & THURS. 8:30AM-9PM 1_86 6_ 452_130 0
TUES., WED. & FRI. 8:30AM-6PM
1 4
VISIT OUR WEBSITE: edrinke.com el ANIDXKE ATO /2 L lIHED Makowski kirgin
Now looking for experienced salespeople to join our team! com

All prices and payments include GM rebates. Pictures may not represent actual vehicle. Pricing subject to change per GM i i Prices and are ive of active GM employee discount (unless otherwise stated). 2018 Models are price and discounted at supplier. All leases are 10,000 miles per year with approved S Tier
credit. All Vehicles shown are $999 down. Disposition Fee may be required at vehicle turn in. Must have lease loyalty and/or closing competitive lease depending on vehicle model. Prices and payments are plus tax, title, plate fee w/ acquisition fee up front, refundable security deposn required on certain vehicles — to be determined

3 QVWOI\THS $99900\NI\

by lender. Purchase pricing is gm employee discount plus title, taxes and fees. Pricing is subject to flex cash certificates- while supplies last. **$3,500 trade in is valid on 2003 or newer vehicles w/ under 115k miles in drivable condition, no branded titles, reconditioning by iser. Certain ictions may apply,
see dealer for complete details. ** Exp date: 2/11/2018.

v
' 2016 CHEVROLET DEALER OF THE YEAR - 2016 CHEVROLET DEALER OF THE YEAR N BUSINESS

2018 CHEVY SILVERADQO 2018 CHE VY BOLT i1 2018 CHE VYCRUZE LT 2018 CHE VY EQUINOX LT

NOGM EMPLDYEE D(SCOUNT REQUIRED NOGM EMPLOYEE DISCOUNT REQUIRED NO GM EMPLOYEE DISCOUNT REQUIRED
1500 LT DBL CAB LEASE FOR g HATCHBACK LEASE FOR

PURCHASE FOR PURCHASE FOR PURCHASE FOR PURCHASE FOR
$99 permontH OR $31 919* $299PER MONTH 0R$33 789* $89 permontH OR $17 289* $79 PER MONTH OR$24 039*
24MUNTHS $999DOWN STOCK #580771 36MDNTHS $99900WN STOCK #472006 24MDNTHS 999DOWN STOCK #480052 24MDNTHS $999DDWN STOCK #580056

2018 CHE VMALIBU T 2018 VOLT LT HATCHBACK 2018 CHE VYRAX LS 2018 CHEVY TRAVERSE LS

NO GM EMPLOYEE DISCOUNT REQUIRED NO GM EMPLOYEE DISCOUNT REQUIRED NO GM EMPLOYEE DISCOUNT REQUIRED NO GM EMPLOYEE DISCOUNT REQUIRED
LEASE FOR LEASE FOR LEASE FOR LEASE FOR

PURCHASE FOR PURCHASE FOR PURCHASE FOR PURCHASE FOR
$89 permontH OR $19 579* $229PER montH OR $29 995h : $69 PER MONTH 0R$20 489* $159 per MontH OR $27 389*
24MONTHS 9 9 guuwm STOCK #VJPJSR 36MONTHS 99950WN STOCK #J;80038 2 4MDNTHS 9 9 guowrv STOCK #581485 24MDNTHS 9 9 QDDWN STOCK #580417

GM CARD TOP OFF UP TO $3,000 « NO APPOINTMENTS NECESSARY FOR OIL CHANGES

E D RI N KE o FAST e FRIENDLY ¢ DISCOUNTS
EXPRESS LANE
”’”’” o 586-754-7000
ext 1231

=rge Certified S — i :
@ e= Certified Service LUBE 0“_ F“_'I'ER . @ oma= Certified Service

GM SERVICE CENTER Up to 5 qts. ; We use Genuine GM Oil & Filter 3 TRANSPORTATION
MICHIGAN’S LARGEST *SERVICE DEPT. *PARTS *BODY SHOP No additional or hidden charges. Out the do_or pricing. AVAILABLE
_ == Open Mondays & Thursdays until 8:30pm e During Scheduled Repairs
866'452'1 547 Brake & Aligf]'r‘]‘;gnﬁee’ﬁgck — Mokt G cas & rucks O coupan per customer FREE OIL CHANGE With Each Major Repair

Must present coupon with order. Plus tax. Expires 2-28-18. WE REPAIR ALL MAKE & MODELS

26125 Van Dyke @ 10'/= Mile * Center Line, Ml 48015 - ¥
¥ (@) o Certified Service

SERVICE HOURS: Monday & Thursday 6:30am-9:00pm; Tuesday, Wednesday & Friday 6:30am-6:00pm ¢ Shuttle at 6:30am - Pick-up Both Ways e All Day starting at 6:30am.

[=]yF[=] swmwww.w B 457 el NG Wt (adatd) (8 s S5 bk a2 yld) s Seits!

=0 1-877-451-77107

VISIT OUR WEBSITE

edrinke.com <0129 VANDYREATAUE/2MILE RUAD o oy Dodge  peGranais  pieile
SHOWROOM HOURS: MON. & THURS. 8:30AM-9PM / TUES., WED. & FRI. 8:30AM-6PM / FIND ROADS

All prices and payments include GM rebates. Pictures may not represent actual vehicle. Pricing subject to change per GM i ives. Prices and are i ive of active GM discount (unless otherwise stated). 2018 Models are price and discounted

at supplier. Al leases are 10,000 miles per year with approved S Tier credit. All Vehicles shown are $999 down. Disposition Fee may be required at vehicle turn in. Must have lease loyalty and/or closing competitive lease depending on vehicle model. Prices and pax CHEVROLET i f ’
ments are plus tax, title, plate fee w/ aoqulsmon fee up front, refundable security deposit requlred on certain vehicles — to be determined by lender. Purchase pricing is gm employee discount plus title, taxes and fees. Pricing is subject to flex cash certificates- e —

while supplies last. **$3,500 trade in is valid on 2003 or newer vehicles w/ under 115k miles in drivable condition, no branded titles, reconditioning ined by Certain ions may apply, see dealer for complete details. 2018 Volt is a courtesy

vehicle ** Exp date: 2/11/2018.
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Where You
Always

CHEVROLET Get..

Color Touch Screen Radio! Remote Keyless Entry!

Bluetooth for Phone! Aluminum Wheels!

Rear Vision Camera! Push Button Start!
Stocki# J38876

24 MONTH LEASE

([_) / ’
Was $26,405 Sale Price: $21,999" __IJ
NO Employee Discount REQUIRED! $999 Down

NO Security Deposit required. Tax, title and plate fees extra.

LEASE LOYALTY for Current Chevrolet, Buick and GMC Lessees!"
2018 CRUZE “LT” 2018 SILVERADO “LT”4WD DOUBLE CAB

ECOTEC3 4.3L V6 Engine!

GM Bed Liner INCLUDED!

Color Touch Screen Radio!
Steering Wheel Radio Controls!
Remote Keyless Entry!

Automatic Transmission!
Color Touch Screen Radio!
Aluminum Wheels!

Remote Keyless Entry!
Rear Vision Camera!

Bluetooth for Phone! Aluminum Wheels!
Stock#J41093 Stock# J41869
4 NO Employee Discount REQUIRED! NO Employee Discount REQUIRED!
Was $22,325 Sale Price: $16,389" Was $41,910 Sale Price: $31,199"

24 MONTH LEASE 24 MONTH LEASE
i ; _) / r ; _1 P )
$999 Down $999 Down
NO Security Deposit required. Tax, title and plate fees extra. NO Security Deposit required. Tax, title and plate fees extra.

2018 MALIBU “LT” 2018 “All New” TRAVERSE “LS”

cmm——— —— .
Color Touch Screen Radio! ’ ‘
Bluetooth for Phone! ;
[ =4 - =

Rear Vision Cameral
Aluminum Wheels!

3.6L V6 SIDI VVT Engine!
8 Passenger Seating!

Color Touch Screen Radio!
S J Rear Vision Camera!
18" Aluminum Wheels!

Power Driver’s Seat!
Remote Start and Entry! Remote Keyless Entry!
Stock# 2J3303 Stocks# J40442

Was $26,895 Sale Price: $20, 499* Was $32,995 Sale Price: $27,629"
24 MONTH LEASE 24 MONTH LEASE

(HVJJ w "J/f)f)

$999 Down $999 Down

NO Security Deposit required. Tax, title and plate fees extra. NO Security Deposit required. Tax, title and plate fees extra.

SHOWROOM HOURS:

Monday 8:00 AM -9:00 PM
Tuesday 8:00 AM - 6:00 PM
Wednesday 8:00 AM-6:00 PM
Thursday 8:00 AM - 9:00 PM

H " = Frid : - B:
-~ CHEVROLET RICH MILNE DAVID BERCEL JR. 4L st Tk
moran Ch evy. com rmilne@moranautomotive.com dberceljr@moranautomotive.com ( 5 8 6 ) 7 9 1 ® 1 0 1 0

35500 S. Gratiot Avenue... North of 15 Mile / Clinton To wnship / FIND ROADS
*Pictures may not represent actual sale vehicle. All applicable incentives including bonus cash, bonus tags, competitive lease, lease conquest and/or lease loyalty offers have been deducted from Sale Prices/Payments and are subject to -
change by the manufacturer without notice and are plus title, tax, plate and CVR fees and were valid at time of printing. GM Employee discount require except where noted. Leases are 10,000 miles per year. Disposition fee may be required at CHEVROLET , y 77

lease turn in. $2500 minimum trade in guarantee is for 2006 or newer vehicles in drivable condition. No branded or salvage titles. Restrictions may apply, see dealer for complete details on all incentives/offers. Sale ends 2/3/2017 @ 6:00PM.
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