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General Motors Unveils Future Plans for More EV Vehicles
by Jim Stickford
General Motors has revealed
its plans to implement its vision
of a world with zero crashes,
zero emissions and zero congestion.
On Oct. 2, GM Chairman and
CEO Mary Barra talked about
GM’s future plans.
In the next 18 months, Barra
said, GM will introduce two new
all-electric vehicles based off
learnings from the Chevrolet Bolt
EV. They will be the first of at
least 20 new all-electric vehicles
that will launch by 2023.
Given customers’ various
needs, getting to a zero emissions future will require more
than just battery electric technology, Barra said. It will require
a two-pronged approach to electrification – battery electric and
hydrogen fuel cell electric depending on the unique requirements.
Barra also introduced SURUS –
the Silent Utility Rover Universal
Superstructure – a fuel-cellpowered, four-wheel steer concept vehicle on a heavy-duty
truck frame that’s driven by two
electric motors. With its capability and flexible architecture,
SURUS could be used as a delivery vehicle, truck or even an ambulance – all emissions-free.
“General Motors believes in an

all-electric future,” said Mark
Reuss, General Motors executive
vice president of Product Development, Purchasing and Supply
Chain.
“Although that future won’t
happen overnight, GM is committed to driving increased usage
and acceptance of electric vehicles through no-compromise
solutions that meet our customers’ needs.”
Stephanie Brinley, a senior analyst for IHS Markit, said that
while the Oct. 2 presentation was
unexpected, it shouldn’t have
been a surprise because it’s been
apparent that GM has been working on developing new EVs for
the past several years.
“Given the conversation about
EV in the public, you had to know
that something was coming,”
Brinley said. “GM wants people
to be aware of what they have
coming. Electrification is big and
companies like Tesla have
changed the conversation.”
But, Brinley said, while Tesla
has gotten a lot of press and publicity, the move to develop new
EVs is being driven more by
changes in regulations. OEMs
have to produce vehicles that improve their mileage averages and
reduce emissions.
Additionally, China is the
world’s biggest car market and
that country’s leadership has

The Bolt EV is just the first of many EVs that GM is planning to unveil by the year 2023.

been making noise about getting
rid of vehicles powered by the internal combustion engine. It’s
adapt or die time, Brinley said.
“There will not be a time where
there won’t be demands for improvement,” Brinley said. “Even
if we totally get away from gaso-

line-powered vehicles, cars still
run on energy. How will that energy be generated? We use energy to move ourselves and we will
always be looking for better ways
to do that.”
And right now, GM seems to be
in a good position in the EV mar-

ketplace, Brinley said. The Bolt
EV has just been put on sale nationally, and people are buying it.
“GM has been able to develop
technology to move forward with
EVs,” Brinley said. “They are deCONTINUED ON PAGE 2

Nissan Forced to
Recall 1.2 Million
More Vehicles
TOKYO (AP) – Nissan is recalling 1.2 million vehicles in Japan
that were produced between October 2014 and September of this
year to re-inspect them because
they had not gone through the
proper final checks.
Japanese automaker Nissan
Motor Co. said Oct. 2 that a
team, including an independent
third party, was investigating the
cause of the oversight and promised to prevent a recurrence.
The problem does not affect Nissan vehicles sold outside Japan.
The failure is not believed to
have affected vehicle safety as
they were final-stage checks, according to the Yokohama-based
maker of the March subcompact,
Leaf electric car and Infiniti luxury models.
Nissan Chief Executive Hiroto
Saikawa told reporters the oversight occurred at all six Nissan
plants in Japan. He acknowledged not enough had been
done to ensure inspection staff
were aware of inspection requirements. He estimated the
recalls and re-inspections would
cost Nissan about 25 billion yen
($222 million), but stressed final
costs were still unclear.
The inspection oversight is an
embarrassment for Nissan. Nissan temporarily stopped registering new vehicles in Japan last
week, after the government notified the company it had noticed
inspection irregularities.
The auto industry has been hit
by a series of recent scandals.
Volkswagen acknowledged in
2015 that it had equipped its
diesel cars with illegal software
that enabled cheating on U.S.
emissions tests.

2018 Ram ProMaster

2018 Ford Transit Cargo Van

2017 Chevrolet City Express

September Sales Figures Show Some Surprising Strength
General Motors showed a 12
percent year-over-year increase
in total sales in September to
279,397 units, driven by a 17 percent increase at Chevrolet and a
9 percent increase at GMC, said
GM spokesman Dan Flores.
• Crossover deliveries were
up 43 percent, trucks were up 10
percent and passenger cars were
down 11 percent.
• Retail deliveries, which accounted for about 80 percent of
sales, were up 8 percent for GM’s
best September retail perform-

ance since 2007. GM’s U.S. retail
share is estimated to be up 0.6
percentage points.
• Commercial and government
deliveries were up 25 percent
and 38 percent, respectively. GM
has gained U.S. Commercial market share for 14 consecutive
months.
• Sales for the Chevrolet Express van were up 15 percent
compared to September 2016.
Sales went from 5,663 to 6,514.
“Our new crossovers from
Chevrolet, Buick, GMC and Cadil-

lac have been very well-received
and Chevrolet had an outstanding month with the Silverado and
Colorado,” said Kurt McNeil, U.S.
vice president of Sales Operations. “We are entering the fourth
quarter with strong momentum,
great products and a healthy
economy.”
GM Chief Economist Mustafa
Mohatarem said all the key U.S.
economic indicators point toward
continued
economic
growth and stability. In addition,
regions devastated by the recent

hurricanes will continue to recover, helping spur new and used
vehicle sales.
“The overall strength of the
U.S. economy is the main force
driving the market,” he said.
“With the U.S. economy strengthening, retail sales should remain
strong for the foreseeable future.”
The September sales news
from Ford was also good.
“Our September sales were
CONTINUED ON PAGE 6

Ford Uses Racing in Fight
Against Breast Cancer
Promoting awareness about
breast cancer is important,
which is why Ford and race car
driver Danica Patrick have
teamed up.
Patrick drove the No. 10 Ford
Warriors in Pink Fusion race car
this weekend in the Monster Energy NASCAR Cup Apache Warrior 400 at Dover International
Speedway on Oct. 1.
The debut of the special Warriors in Pink comes just in time
for Breast Cancer Awareness

month, and marks Ford’s
decades-long commitment to
raising awareness and funds in
the fight against the disease, said
Ford spokeswoman Ansleigh
Scholtes. Patrick also took to the
track again with the Warriors in
Pink Fusion Oct. 8 for the Bank of
America 500 at Charlotte Motor
Speedway.
Patrick’s No. 10 race car displays the warrior symbol to honor

View This Week’s Edition at http://TechCenterNews.com
Ford is raising breast cancer awareness with this NASCAR vehicle.

CONTINUED ON PAGE 5
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Warren Library
Will Star Gaze
The Warren Public Library is
playing host to a local astronomy club on Wednesday, Oct. 11,
at 6:30 p.m. at the Dorothy
Busch Branch Library.
Folks can learn more about
the universe and hopefully see
some real celestial beauties, said
Warren librarian Jennifer Lund.
“Learn about our amazing solar system when Tony Licata, an
astrophotographer and member
of the Farmington Astronomy
Club, delivers a guided tour of
our planetary neighborhood,”
Lund said. “Weather permitting,
we will go outside after and see
the sky through telescopes.”
All ages are welcome, but children must be accompanied by
an adult, Lund said. Call 586-3530580 to register.

OCTOBER 9, 2017

New Silverado Truck Coming in Late 2018
At the State Fair of Texas last
week, Chevrolet confirmed that
its new Class 4 and 5 trucks
launching in late 2018 will be
branded Silverado.
The announcement was part of
Chevrolet’s Truck Centennial
event, which kicked off a 100-day
celebration of the first century of
Chevrolet pickups.
“The first Chevy truck was built
in 1918 for small business owners,
and we have been expanding the
market ever since because customers want specialized trucks
that can tow and haul with confidence,” said Sandor Piszar, director of Marketing and Advertising
for Chevrolet Trucks.
In the last three years alone,
Piszar said Chevrolet has revitalized the midsize pickup segment
with the Colorado, launched a
new range of Low Cab Forward
trucks and introduced a completely redesigned 6.6-liter Duramax diesel for heavy-duty pickups.
John Schwegman, U.S. director
of Commercial Product, said
Chevrolet’s growth in the commercial market has moved in
lockstep with the expansion of
the brand’s truck portfolio. Commercial volume is up by 48 percent since 2013 and domestic segment share has grown year-overyear for the past 13 consecutive
months.
“We are earning new business
because we have more solutions
to help businesses grow,” Schwegman said. “The Silverado 4500
and 5500 will stand out because

we’ve designed the trucks around
how customers work. They will
be powerful, highly maneuverable
and among the easiest trucks on
the market to upfit with specialized bodies, such as dump bodies, rollbacks, freight boxes and
more.”
Both the Silverado 4500 and
5500 will be available in Regular
and Crew Cab models, with 4x2
and 4x4 capability and a wide
range of GVWRs and wheelbases,
Piszar said. Chevrolet will also offer these trucks with optional OnStar with 4G LTE connectivity provided by AT&T, which fleet management companies are embracing to help improve safety and
productivity.
All Silverado 4500 and 5500
models will be powered by a Duramax diesel engine and
Allison transmission, a legend-ary

combination that has powered
about two million trucks.
Allison Transmission, based in
Indianapolis, is the largest designer,
developer, manufacturer and distributor of medium and heavyduty fully automatic transmissions,
Piszar said. Their designs have
been used in a variety of applications, including construction, fire,
distribution, bus, motorhomes, defense, energy and refuse.
They have helped drive Chevrolet’s hardest-working trucks since
the 1950s.
The first Duramax diesel engines were introduced in Chevrolet and GMC trucks in 2001, and
since then have accumulated
more than 100 billion miles of real-world experience.
Full technical specifications for
the new Silverado 4500/5500 will
be released close to launch.

Macomb Promotes MFG Day
Nearly 2,000 students from all
28 public high schools in Macomb County visited one of 58
host sites to celebrate national
Manufacturing Day (MFG Day)
during the first week of October .
MFG Day is a national initiative
to increase awareness about the
importance of the industry and
the interesting and rewarding careers it offers, said county
spokesman John Paul Rea.
Each student received a set of
career cards highlighting a variety of high-demand positions as
promoted by Pure Michigan’s
Talent Connect “Going PRO”
campaign, an initiative to encourage people to consider careers in the skilled trades, Rea
said.
Similar to baseball trading
cards, the cards feature photos
of people on the job along with
job descriptions, information
about educational training re-

quired and median wages for
jobs like mechanical engineering
technician, tool and die maker,
CNC machinist and others, Rea
said.
Macomb County’s celebration
was coordinated by the Macomb
County Department of Planning
& Economic Development and
Macomb Intermediate School
District.
“For the past four years, Macomb County has been a champion for Manufacturing Day,” said
Macomb County Executive Mark
A. Hackel. “Our collective commitment from schools, companies and the county has directly
led to jobs for aspiring students,
as we’ve helped employers respond to the talent needs of today.”
A video highlighting just a few
of these success stories can be
found on ManufactureMyFuture.com.

GM Unveils Its
Strategy for
New EV Vehicles

CONTINUED FROM PAGE 1

veloping drivetrains that are affordable,
and
reliable.”
Plus, Brinley said, GM has a
dealer network that is extensive,
whih means people interested in
their vehicles can just go down
the street and see the vehicles in
question. That’s convenient, she
said, and puts GM in a strong position to sell their product.
Brinley also noted that Barra
said GM had several vehicles under wraps, literally. The shape of
the vehicles indicates that GM is
making all sorts of different vehicles for all sorts of markets, and
that’s smart.
What works in the U.S. might
not work in China, she said, and
vice versa.
“If GM’s goal is to reach 20 fuel
cell or battery vehicles by 2023,
they will have to have multibrand and multi-use vehicles,”
Brinley said. “Maybe all 20 won’t
be available in every market.
This revelation is about where
GM wants to go in the future. By
showing the outline of the vehicles and keeping them under
wraps, it shows that GM has
product development going on a
wide scale.”
Brinley said she’s driven the
Bolt EV and that the vehicle is a
great product with a great range.
That’s been a problem with
getting people to adopt a true EV
vehicles.
The Bolt EV’s performance
and range answers that problem,
Brinley said.
There is also a shortage of EV
infrastructure, Brinley said, for
people who drive EVs. But that
just means there’s room for improvement. Overall, she expects
GM’s upcoming EV vehicles to
be strong.
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General Motors Employees Share Their Love for Sport of Drifting
by Jim Stickford
Every now and then the folks
at GM’s Global Propulsion Systems (GPS) department in Pontiac get treated to something
called “Cars in the Commons.”
This is where vehicles are put
on display in the GPS’s common
area by the cafeteria in the main
GPS building. People talk about
the cars and what’s interesting
about them.
On Oct. 4, GPS employees got
treated to a discussion on the
sport known as drifting.
Drifting, made famous in the
“Fast and the Furious” movies, is
the art of performing a controlled
skid around a corner. Wikipedia
defines drifting as “when the rear
slip angle is greater than the
front slip angle, to such an extent
that often the front wheels are
pointing in the opposite direction to the turn (e.g., car is turning left, wheels are pointed right
or vice versa, also known as opposite
lock
or
countersteering).”
Those attending the “Cars in
the Common” talk on Oct. 4, got
to see drifting vehicles owned by
four GPS employees who practice the sport in their spare time.
They all work as Lead Dyno Calibrators at GPS.
One of the presenters was Van
Blanco. He is under 30 and got into drifting after his friend Matt
Bush took him to a track in 2016.
Blanco said he had a blast and
has loved the sport ever since.
His drift vehicle is a 1992 Nissan
240 SX fastback with a LS6 engine
from a C5 ZL6 Corvette.
Blanco said the best drifting
cars are light, but many light cars
don’t come with a lot of horsepower, so it’s common for people
like him to swap out engines to
give their drift cars more power.
Drifting is best done on professional tracks and raceways, Blanco said. Those living in metro Detroit have a number of options as
to where to go. These tracks
have special events, and that
makes drifting a social event as
well as plain fun.
Tracks within a few hours’
drive include Auto City Speedway in Clio, Flat Rock Speedway
in Carleton, Gingerman Raceway
in South Haven, Kil-Kare Speedway in Xenio, Ohio, Midvale
Speedway in New Philadelphia,
Ohio and Lake Erie Speedway in
North East, Pa., Blanco said.
People interested in learning
more about these tracks and
their drifting events, can go online, Blanco said.
Riccardo Gonzalez also spoke
about drifting, giving a brief history of the sport. His drift car is a
1995 Nissan 240SX.
Drifting got its start in Japan’s
underground racing. It proved so
popular that it became a mainstream sport.
Drifting moved over to California, where it found a place in that
state’s
underground
racing
world. And, like in Japan, it became popular and mainstream,
Gonzalez said. By 2003, formal
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From left, Gonzalez, McDivitt, Mejic and Blanco talk about drifting as a hobby.

organizations were set up for
drifting.
In the U.S. the first drifting cars
were usually Asian, but as drifting evolved, Gonzalez said,
drifters began using U.S. vehicles.
As to how people can get involved, Ray McDivitt said it’s actually pretty easy. His drift car is
a 2003 Nissan 350Z.

Drifting races don’t rely on
times. So people don’t have to
worry about going fast. Drifting
is about having fun and looking
good doing it.
“You can start with a regular
car, if you want,” McDivitt said.
“You can soup up a car for drifting, too. You’ll want something
lightweight preferably. Something sturdy and with power and
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most people use a car with a
clutch. There are some automatics, but they’re rare.”
Basically, McDivitt said, to
drift, a person only needs three
things – a fire extinguisher, a
good helmet and a car with “a
locking differential.”
“You don’t need to build a drift
car right off the bat,” McDivitt
said. “You can go to a track

where a drifting event is taking
place and ask someone if it’s OK
to be a passenger in a drift event.
There are a lot of drift drivers
who carry a spare helmet in case
someone asks. That way, you can
see if the sport is for you.
“There are no times in drift
events. You go out and move.
There aren’t a lot of awards, but
there are events where three
judges determine who did it best.
Drifting is basically just a lot of
fun.”
Harrison Mejic also spoke, saying that the nice thing about
drifting is that drivers will help
people learn the ins and out of
drifting. His drift car is a 1990
Nissan 240SX
One thing that really helps beginners is having consistent front
tires. And having hydraulic hand
brakes, while not required, is
very useful.
Those wishing to make the
move from amateur to the proam level really should think
about getting a vehicle with at
least 300 horsepower, Mejic said.
“You don’t need to be crazy experienced to be a drifter,” Mejic
said. “But you do need good rear
tires. You actually need good grip
to drift. It’s a common misperception that people have that
drift cars need less grip.”
Blanco said those interested in
seeing a drifting event can go to
Flat Rock Speedway on Sunday,
Oct. 15, or to Auto City Speedway
on Oct. 28.
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Australia’s ‘Carmageddon’
SYDNEY (AP) – After looming
for four years, “Carmageddon”
has hit the Australian auto industry. Toyota closed its factory in
Melbourne on Oct. 3, ending 54
years of production by the
Japanese firm in Australia, the
first country outside of Japan
where the company made cars.
Iconic local brand Holden
plans to shutter its factory in
Adelaide on Oct. 20, ending car
manufacturing in Australia.
Ford Motor Co., which pioneered Australian-based auto
making in 1925, heralded its end
in 2013 by announcing it would
close its last two Australian manufacturing plants in 2016.
General Motors-owned Holden
followed suit several months later by announcing it, too, would
close down. With the loss of
those two firms making the supply of locally-produced auto
components unsustainable, Toyota reluctantly soon followed.
Toyota Motor Corp. has been
Australia’s biggest auto manufacturer for the past decade, with 70
percent of its cars exported,
mostly to the Middle East. Output at the Melbourne plant
peaked in 2007, when it made
149,000 cars.
When the final Camry sedan
rolled off the Melbourne production line, 2,700 Toyota workers
became unemployed.
“It’s sunk in now. I couldn’t
sleep last night,” Michael Spiteri,
who worked at the plant for 23
years, told Fairfax media.
The closure of the Holden
plant will eliminate another
3,000 jobs. Industry analysts
forecast the loss of thousands
more jobs in auto-related industries. Research by the University
of Adelaide has predicted a
worst-case scenario of 200,000
lost jobs nationwide due to the
auto industry’s collapse, which
would take $AUD29 billion ($22.6

billion) out of Australia’s GDP
annually.
Professor John Spoehr, who
co-authored the University’s report, said the plant closings and
resulting loss of supply chains
will have a wide impact.
“We haven’t seen in recent history the collapse of an entire industry, but that’s what is happening,” Spoehr told The Associated Press.
The factory closings have
raised pressure on Australia’s
conservative government over
job losses.
“This is a sad day for these
thousands of workers and their
families, and it’s a sad day for
Australia,” Federal Opposition
Leader Bill Shorten said Oct. 3.
“Other countries, including the
U.S., Germany and Sweden, contribute much more than Australia per capita to their car industries.”
But Prime Minister Malcolm
Turnbull said changing tastes
were the main factor leading car
manufacturers to close their Australian operations.
“People stopped buying the
sedans being made in Australia,”
he said. “The manufacturers
who’ve progressively closed
their operations in Australia have
made it clear it’s not because of a
failure of government subsidies.”
When Toyota announced it
would close the Melbourne
plant, it blamed the “unfavorable
Australian dollar,” high manufacturing
costs
and
meager
economies of scale in Australia, a
country of only 23 million.
While Australia’s resource sector remains strong, manufacturing has suffered. The management consulting firm Boston
Consulting Group ranks Australia
the worst performer among 25
nations assessed in its worldwide manufacturing cost-competitiveness index.
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Tesla Faces Bottleneck
Production Problems
DETROIT (AP) – Tesla Inc.
missed its third-quarter production goals for its new Model 3
sedan, leaving customers and analysts to wonder if the company
will meet future targets for the
hotly anticipated electric car.
Tesla said it delivered 220
Model 3 cars in the quarter. It
has produced a total of 260 Model 3s at its Fremont, Calif., factory since production began in early July.
At that time, Tesla CEO Elon
Musk tweeted that the company
should be making 100 Model 3s
in August and “above 1,500” in
September. He also said the company would likely be making
20,000 Model 3s per month by
December.
But Musk also warned, in late
July, that Tesla would go through
“at least six months of manufacturing hell” as it ramped up production of the Model 3. He said
there is always a risk of machines breaking down or suppliers not coming through with
parts.
On Oct. 2, Tesla blamed “production bottlenecks” for the slow
rollout. But it said it was confident it could fix those issues.
“It is important to emphasize
that there are no fundamental issues with the Model 3 production or supply chain,” the company said in a statement. “We understand what needs to be fixed
and we are confident of addressing the manufacturing bottleneck
issues in the near-term.”
More than 500,000 people are
on a waiting list to get a Model 3.
The car, which is half the price of
Tesla’s previous models, is critical for the company’s goal of
moving from a niche manufacturer of luxury cars to a mainstream
automaker.
Akshay Anand, an analyst at
Kelley Blue Book, said vehicle
production is one of the most
complex tasks a company can
undertake, and he noted that
Tesla had slow production rampups for its previous vehicles, the
Model S sedan and Model X SUV.

“This is just one quarter, but if
production misses continue into
the fourth quarter and even beyond, Tesla will be in a much
more precarious position since
their future largely relies on the
Model 3 being a success,” Anand
said.
Despite its issues with the
Model 3, Tesla said it delivered a
record number of vehicles in the
third quarter. The Palo Alto,
Calif.-based company delivered
26,150 vehicles in the July-September period, up 4.5 percent
from the same quarter a year
ago.
A little over half of those were
Model S sedans; the rest were
Model X SUVs and the handful of
Model 3s.
Tesla said it expects to deliver
about 100,000 Model S and X vehicles in 2017, which would be a
31 percent increase over 2016.

CMS Energy
Ramps Up
Solar Power
DELTA TOWNSHIP, Mich. (AP)
– A subsidiary of CMS Energy
Corp. is buying a solar power
project that's under construction in the Lansing area.
Jackson-based CMS Energy
says Oct. 3 the Delta Solar project in Eaton County’s Delta
Township will provide enough
energy to the Lansing Board of
Water & Light to power 3,300
homes.
The solar project is expected
to be operational by the summer
of 2018.
Terms of the deal with CMS
Enterprises weren’t disclosed.
The project developed by groSolar is located adjacent to the
General Motors’ Lansing Delta
Assembly Plant.
CMS Energy currently has solar power facilities in the state at
Western Michigan University, as
well as Grand Valley State University.
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the
powerful,
courageous
women and men engaged in the
fight against breast cancer,
Scholtes said. Symbols are a key
part of the inspirational message
Ford Warriors in Pink represents
– serving to uplift those who exhibit strength and courage in the
face of their greatest battle.
“The Ford Warriors in Pink
race car really looks great,” said
Patrick, one of the most successful women in the history of motorsports now driving for Stewart-Haas Racing.
“Cancer impacts all of us. I bet
there are very few people out
there who don’t know someone
impacted by breast cancer. My
friend had a double mastectomy
as a preemptive strike because
she actually tested positive for
the breast cancer gene. She went
through everything and hopefully avoided it, but it hit close to
home.
“If we all work together, we can
help make a difference. Whether
it’s starting a conversation or inspiring donations, every little bit
helps. That’s why I’m proud to
drive the Warriors in Pink Fusion
to help raise awareness for the
cause.”
As a preview to marking Breast
Cancer Awareness month, Patrick
helped kick things off with Ford
Warriors in Pink by surprising
patients with racing lessons
at Chicagoland Speedway Sept.
20, Scholtes said. These special

events being held across the
country are designed to help tap
into a newfound fearlessness patients and survivors tend to experience by giving them free access
to engage in new thrills and challenges.
To empower people to take action and support their loved
ones, Ford Warriors in Pink
launched its More Good Days initiative in 2015. Since then, the
program has delivered more
than 80,000 More Good Days experiences across the country –
ranging from rides to treatment
centers to special patient surprises, including racing lessons
and more.
“Each year, we ask ourselves
what more we can do,” said
Tracy Magee, Ford Warriors in
Pink brand manager. “Through
strategic collaborations and engaging experiences, we hope to
continue to raise awareness and
encourage friends, families and
loved ones to help in simple but
meaningful ways.”
Ford Warriors in Pink has been
working for 23 years to help
breast cancer patients and their
families, Scholtes said. To date,
Ford has dedicated more than
$133 million to research, education and patient resources.
To join Danica Patrick and
Ford Warriors in Pink in the fight
against breast cancer, visit FordCares.com to access free tips,
tools and resources that make it
easy to give breast cancer patients More Good Days.

MONTHS

DUE AT SIGNING
AFTER ALL OFFERS

Tax, title, and license extra. No security deposit required. Mileage
charge of $.25 per mile over 20,000 miles.

Ford Uses Racing in Fight
Against Breast Cancer

CONTINUED FROM PAGE 1

AWD SEDAN
STANDARD COLLECTION

2017 ESCALADE 4WD
LUXURY COLLECTION
ULTRA-LOW MILEAGE LEASE FOR WELL-QUALIFIED LESSEES
WITH A CURRENT ELIGIBLE CADILLAC LEASE

749 / 36 / $3,949

$

PER MONTH4

MONTHS

DUE AT SIGNING
AFTER ALL OFFERS

Tax, title, and license extra. No security deposit required. Mileage
charge of $.25 per mile over 30,000 miles.

2017 XT5

STANDARD
COLLECTION

ULTRA-LOW MILEAGE LEASE FOR WELL QUALIFIED
CURRENT GM OWNERS/LESSEES

$

369 / 36 / $2,699

PER MONTH4

MONTHS

DUE AT SIGNING
AFTER ALL OFFERS

Tax, title, and license extra. No security deposit required. Mileage
charge of $.25 per mile over 30,000 miles.

Must be a current Cadillac lessee through Ally, US Bank or GM Financial. Not available with some other offers. 2. Must be a current owner/lessee of a 2003 model year or newer Cadillac vehicle. 3. Must be a current Cadillac lessee through Ally, US Bank
or GM Financial. Payments are for a 2017 ATS AWD Sedan Standard with an MSRP of $37,590. 24 monthly payments total $6,216.
Option to purchase at lease end for an amount to be determined at lease signing. 4. Must be a current Cadillac lessee through
Ally, US Bank or GM Financial. Payments are for a 2017 Escalade 4WD Luxury Collection with an MSRP of $82,590. 36 monthly
payments total $26,964. Payments are for a 2017 XT5 Standard with an MSRP of $41,265. 36 monthly payments total $8,856
Option to purchase at lease end for an amount to be determined at lease signing. GM Financial must approve lease. Mileage
charge of $.25/mile over 30,000 miles. Take delivery by 10/31/17. See dealer for details. Lessee pays for maintenance, excess
wear and a disposition fee of $595 or less at end of lease. Not available with some other offers. Residency restrictions apply.
©2017 General Motors. Cadillac® ATS® Escalade® XT5®

LOCATION
29900 VanDyke Ave.
Warren, MI
48093

PrestigeCadillac.com

SALES - 888.548.8939
Mon & Thur 8:30am-8pm
Tues, Wed & Fri 8:30am-6pm
Sat 10am-4pm

©2017 General Motors. All Rights Reserved Cadillac®

SERVICE
888.548.8939
Mon - Fri 7:30am-6pm
Sat 8am-3pm
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VYLETEL
2017 BUICK
ENCLAVE

2017 BUICK
ENCORE

LEATHER GROUP

24 MONTH/
10K PER YEAR

LEASE
FOR ONLY

2017 GMC

SIERRA

PREFERRED

$

139*

99*

LEASE
FOR ONLY

$999 DOWN

ACADIA

1500 • 4WD • DOUBLE CAB • SLE

$

24 MONTH/
10K PER YEAR

ALL NEW 2017 GMC

189

$

36

MONTH
LEASE
FOR ONLY

$999 DOWN

SLE-1

*

$999 DOWN
WOW! LOADED! 20” RIMS!
NAV! SPRAY-ON BEDLINER!

10K PER YEAR

159*

$

36

MONTH
LEASE
FOR ONLY

$0 DOWN

BEST PRICE OF THE YEAR!

10K PER YEAR

20” RIMS!

STK#5724-17 • DEAL#70769
STK# 6062-17 • DEAL# 70771
*GMS PRICING PLUS TAX, TITLE, PLATES, & DOC *GMS PRICING PLUS TAX, TITLE, PLATES, & DOC
FEE. MUST HAVEBUICK GMC LEASE LOYALTY.
FEE. MUST HAVEBUICK GMC LEASE LOYALTY.
$999 DOWN PLUS 1ST PAYMENT.
$999 DOWN PLUS 1ST PAYMENT.
NO SECURITY DEPOSIT REQUIRED!
NO SECURITY DEPOSIT REQUIRED!

2017 BUICK
REGAL

2017 BUICK
ENVISION
ESSENCE AWD

36 MONTH/
10K PER YEAR

LEASE
FOR ONLY

$

*

249

LEASE
FOR ONLY

$999 DOWN

STK#7231-17 • DEAL#70765
*GMS PRICING PLUS TAX, TITLE, PLATES, & DOC FEE.
MUST HAVE BUICK GMC LEASE LOYALTY.

NO SECURITY DEPOSIT REQUIRED!

NO SECURITY DEPOSIT REQUIRED!

ALL NEW 2018 GMC

2017 GMC

TERRAIN

SPORT TOURING

36 MONTH/
10K PER YEAR

STK#7183-17 • DEAL#70766
*GMS PRICING PLUS TAX, TITLE, PLATES, & DOC FEE.
MUST HAVE BUICK GMC LEASELOYALTY.
$999 DOWN.

$

*

199

$1,999 DOWN

YUKON

SLE

36
MONTH

SLT • 4WD

*

249

$

LEASE
FOR ONLY

LEASE
FOR ONLY

$999 DOWN

10K PER YEAR

479*

$

36
MONTH
10K PER YEAR

$999 DOWN

DEMO SALE! PREMIUM EDITION!
LOADED! 22” RIMS! NAV! SUNROOF!

DEMO SALE! ALL WHEEL DRIVE!

STK#5537-17 • DEAL# 70767
*GMS PRICING PLUS TAX, TITLE, PLATES,
& DOC FEE.
MUST HAVE BUICK GMC LEASE LOYALTY.

STK#5983-17 • DEAL# 70768
*GMS PRICING PLUS TAX, TITLE, PLATES,
& DOC FEE. MUST HAVE GMLEASE LOYALTY.
$1999 DOWN

STK# 7706-17
*GMS PRICING PLUS TAX, TITLE, PLATES, & DOC FEE.
MUST HAVE BUICKGMC LEASE LOYALTY.
$999 DOWN

STK# 7457-17
*GMS PRICING PLUS TAX, TITLE, PLATES, & DOC FEE.
MUST HAVE BUICK GMC LEASE LOYALTY.
$999 DOWN PLUS FIRST PAYMENT.

NO SECURITY DEPOSIT REQUIRED!

NO SECURITY DEPOSIT REQUIRED!

NO SECURITY DEPOSIT REQUIRED!

NO SECURITY DEPOSIT REQUIRED!

2017 GMC

2016 BUICK REGAL

ACADIA

PREMIUM II GROUP

$
NOW

*

LIMITED

25,999

36

MONTH
LEASE
FOR ONLY

WAS
$32,855

479*

$

$1,499 DOWN

STK#9960-17
10K PER YEAR
*GMS PRICING PLUS TAX, TITLE, PLATES, & DOC FEE.
MUST HAVE BUICK GMC LEASE LOYALTY. $1499 DOWN

STK#4922-16
*GMS PRICING PLUS TAX, TITLE, PLATES,
& DOC FEE.

NO SECURITY DEPOSIT REQUIRED!

VISIT OUR WEBSITE TO SEARCH FOR MORE VEHICLE SELECTIONS AT WWW.VYLETEL.NET

40755 Van Dyke • Sterling Heights •
WWW.VYLETEL.NET

586.977.2800

SALES: Sun CLOSED; M, TH 8:30am-9pm; T, W, F 8:30am-6pm; SAT 10am-3pm
SERVICE: Sun CLOSED; M, TH 7am-8pm; T, W, F 7am-6pm; Sat 8am-1pm

*Lease figured with $1500 Dealer IVC. Certifi cates Program subject to change while IVC Supplies Last. *Lease example is Stock Specific. *GM Employee Pricing Plus Tax, Title, Lic. and Doc. No Security Deposit Required. *All lease/purchase examples are figured with GM employee pricing.
Lease conquest rebate qualifies to customers who have a non GM lease in household set to expire within 365 days of new lease/purchase delivery date. *Buick/GMC lease loyalty rebate applies to customers who have a current Buick/GMC lease in household. IVC certifi cates may apply to lease/
purchase examples and are good while dealer supply lasts. Prices subject to change during the month of October 2017. *GM Employee Pricing Plus Tax, Title, Lic. and Doc. No Security Deposit Required. *For GM Employee Purchase or Lease Conquest Rebate Customer Must Have Non GM Lease
In Household To Expire Within 365 Days Of Delivery Of New Purchase or Lease. Programs subject to change. **Additional 2 payments of a max amount of $400.00 total. Photos may not represent actual vehicle. Price is subject to change without notice. See dealer for details. Expires 10/31/17.

Thanks for making buff whelan chevrolet #1
HURRY!! Don’t miss out on the last of the 2017’s
OVER 1,000
New Chevrolets
in Stock!

CALL
JEFF CAUL
586-274-0396

2017 CHEVY TRAVERSE LS

208+

$

0 DOWN

TAX WITH $

24 MTH LEASE
10,000 MILES

WITH LEASE CONQUEST • NO SECURITY DEPOSIT REQUIRED

Equiped with Power Locks, Power Windows, Power Mirrors, Keyless Entry, Back-Up Camera,
Touch Screen Radio & More…

2017 MALIBU 1LT

218+

$

36 MTH LEASE
10,000 MILES

WITH LEASE LOYALTY • NO SECURITY DEPOSIT REQUIRED

Equiped with Power Locks, Power Windows, Power Mirrors, Power Seat, Remote Start,
Touch Screen Radio, Back-Up Camera, Bluetooth & More…

2018 CHEVY EQUINOX 1LT
+ TAX WITH $ DOWN
$
9

206

0

September Sales Numbers
Show Surprising Strength

CONTINUED FROM PAGE 1

strong across the board – including retail, commercial and government.
“We’re pleased to say recovery
in Houston and Florida is moving
quickly, with all of our dealers in
the area now back up.
“We couldn’t be happier with
the tireless effort from our
dealers, employees and the
countless first responders who
are moving so quickly,” said
Mark LaNeve, Ford vice president, U.S. Marketing, Sales and
Service.
Ford September sales highlights, LaNeve said, included:
• Ford Motor Company’s U.S.
sales increased 8.7 percent
in September.
• Retail sales totaled 169,544
vehicles, up 4.4 percent
compared to a year ago.
• Fleet sales totaled 52,704
vehicles, representing, as
expected, a 25.1 percent in
crease versus 2016 due to
order timing this year.
• F-Series sales rose 21.4 percent, with a total of 82,302
trucks sold. Demand remains
robust for Super Duty, with
High Series Lariat, King
Ranch and Platinum trucks
making up 52 percent of
retail sales.
• Transit sales totaled 13,546
vehicles last month, a 25.4
percent increase over a year
ago for the van’s best September since its introduction in 2014.
• Ford brand SUVs gained 8.8
percent at retail last month –
their best retail performance
since 2003.
• Escape, Edge, Explorer and
Expedition all posted retail
gains.

24 MTH LEASE
10,000 MILES

WITH LEASE CONQUEST • NO SECURITY DEPOSIT REQUIRED

NEW
MONTH
NEW

Equiped with 1.5L Turbo Engine, 7” touch screen radio, Onstar, Bluetooth, Keyless Entry
Back Up Camera, Alum. Wheels, Deep Tinted Glass & More…

Free shuttle service to home, office or shopping.

PEP QUOTES BY PHONE OR EMAIL: JEFF CAUL AT JCAUL@BUFFWHELAN.COM

SINCE
1989

SCHOENHERR

VAN DYKE

Jeff Caul

586-274 -0396

# 

MOUND

Van Dyke • South of 18 Mile • Sterling Heights

Please call with the vehicle you desire
and you will be delighted with the payment.

CALL
BRUCE LITVIN

18 MILE RD.

buff whelan chevrolet

WHERE THE DEALS MAKE THE DIFFERENCE, EVERY DAY SINCE 1970!

• Explorer sales totaled 18,898
vehicles last month, a 13.4
percent increase overall.
Explorer performed even better at retail, posting a 14.9 percent gain, its best September retail sales performance in 13
years.
Fiat Chrysler reported sales of
174,266 units, a 10 percent decrease compared with sales in
September 2016 (192,883 units),
said FCA spokesman Ralph Kisiel.
In September, retail sales of
146,904 units were up 0.3 percent compared with the same
month in 2016 and represented
84 percent of total sales, Kisiel
said.
In line with FCA’s strategy to
reduce sales to the daily rental
segment, fleet sales of 27,362
units were down, as expected, 41
percent year over year.
The largest planned volume reduction in September fleet sales
came from the Jeep brand, Kisiel
said, which reduced its fleet
sales number by 67 percent year
over year.
Fleet sales represented 16 percent of total FCA US September
sales.
Five FCA US vehicles posted
record sales in September, including the Jeep Compass.
Compass sales were up 75
percent in September, the compact SUV’s best sales month
ever. In addition, the Jeep Renegade, Chrysler Pacifica, Ram ProMaster and Ram ProMaster City
each recorded their best September sales ever.
The Jeep Wrangler, Jeep
Grand Cherokee, Dodge Durango
and Fiat 500L each posted at
least double-digit percentage
increases in September, compared with the same month a
year ago.

PROGRAMS
L
E
A
S
E
P
CALL FOR DETAILS

0 DOWN

TAX WITH $

OCTOBER 9, 2017

METRO PKWY.

– 24/7 & 365 –

40 YEARS
OF QUALITY SERVICE

CELL # 1-586-405-5175
blitvin@lunghamer.com

1-888-665-5438

CONVENIENT HOURS: MON. & THURS. 8:30AM-9PM / TUES., WED. & FRI. 8:30AM-6:30PM /

*See dealer for details. All Rebates/Incentives have been deducted from sale price/payment and are subject to change by manufacturer without notice. GM Employee discount required unless otherwise noted. The Malibu and Traverse leases assume that
you qualify for GM Lease Loyalty. To qualify for GM Lease Loyalty you must have a GM Lease in the household. The Equinox Lease assumes you qualify for Chevrolet Loyalty. To qualify for Chevrolet Loyalty, you must own or lease a 1999 or newer Chevrolet in the household. All lease payments are based on 10,000 miles per
year. 1st payment, tax, title and plate fee due at signing on all leases unless otherwise noted. All deals expire 10/31/2017.

#44296

#42333

#21552

475 SUMMIT DRIVE • 248-292-2502 • 5825 HIGHLAND RD. (M59) • WATERFORD

OCTOBER 9, 2017
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ED RINKE

100
YEARS
IN BUSINESS

2016 GMC DEALER OF THE YEAR • 2016 GMC DEALER OF THE YEAR • 2016 GMC DEALER OF THE YEAR

2017 GMC ACADIA LIMITED 2017 GMC YUKON 4WD SLE 2017 GMC TERRAIN SLE

2017 GMC SIERRA 1500 DBL CAB SLE 2017 GMC ACADIA SLE-1
ELEVATION EDITION

PURCHASE FOR

$

29,219*

STOCK #G574813

PURCHASE FOR

PURCHASE FOR

$

$

25,319*

PURCHASE FOR

32,719*

$

$

STOCK #G578995

STOCK #G570282

STOCK # VCTCRF

PURCHASE FOR

47,479*

22,399*

STOCK #G577768
OVER 800
TO CHOOSE
FROM

LEASE FOR

79

24

PER
MONTH

999

$

MONTHS

*

109 24

$

DOWN

LEASE FOR

LEASE FOR

LEASE FOR

*

$

PER
MONTH

MONTHS

*

169 24

999

$

$

DOWN

PER
MONTH

MONTHS

*

299 36

999

$

$

DOWN

PER
MONTH

LEASE FOR

999

149* 24

$
MONTHS

$

DOWN

PER
MONTH

999

$

MONTHS

DOWN

2016 BUICK DEALER OF THE YEAR • 2016 BUICK DEALER OF THE YEAR • 2016 BUICK DEALER OF THE YEAR
2017 BUICK ENCORE
PURCHASE FOR

2017 BUICK ENVISION
PURCHASE FOR

PREFERRED

15,109

$

27,179

STOCK #B578766

LEASE FOR

79*

$

PER
MONTH

2017 BUICK LACROSSE
PURCHASE FOR

ESSENCE

$

*

STOCK #B572619

24

MONTHS

$

DOWN

179* 36

$

PER
MONTH

SHOWROOM HOURS:
MON. & THURS. 8:30AM-9PM
TUES., WED. & FRI. 8:30AM-6PM

PURCHASE FOR

34,529

$

*

STOCK #B470762

LEASE FOR

999

2017 BUICK ENCLAVE

PREFERRED

23,059

$

MONTHS

269* 24

$

DOWN

PER
MONTH

PURCHASE FOR

MONTHS

$

LEASE FOR

99*

999

$

DOWN

PER
MONTH

SPORT TOURING

23,059*

$

STOCK #B471166

LEASE FOR

999

$

2017 BUICK REGAL

LEATHER GROUP

*

STOCK #B471166

24

MONTHS

LEASE FOR

179* 24

999

$

$

DOWN

PER
MONTH

MONTHS

999

$

DOWN

We’ll give you a $3,500 minimum for your 2003 or newer trade in. See us for your GM Employee purchases.

1-866-452-1300
26125 VAN DYKE AT 10 1/2 MILE ROAD

VISIT OUR WEBSITE: edrinke.com

Paul
Makowski
pmakowski@edrinke.com

Now looking for experienced salespeople to join our team!

Dennis
Thacker
dthacker@edrinke.com

All prices and payments include GM rebates. Pictures may not represent actual vehicle. Pricing subject to change per GM incentives. Prices and payments are inclusive of active GM employee discount (unless otherwise stated). All leases are 10,000 miles per year with approved S Tier credit. Acadia Limited, Enclave, Regal, Lacrosse, Terrain, Encore,
Acadia SLE1, and Sierra are 24 month leases. Envision, Yukon and Cascada are 36 month leases. Disposition Fee may be required at vehicle turn in. Vehicles. Must have lease loyalty and/or closing competitive lease depending on vehicle model. Prices and payments are plus tax, title, plate fee w/ acquisition fee up front, refundable security deposit
required on certain vehicles – to be determined by lender. Purchase pricing is gm employee discount plus title, taxes and fees. Pricing is subject to select model vehicles- while supplies last. Pricing has included instant value certificates, while supplies last. **$3,500 trade in is valid on 2003 or newer vehicles w/ under 115k miles in drivable condition,
no branded titles, reconditioning determined by appraiser. Certain restrictions may apply, see dealer for complete details. ** Exp date: 10/9/2017.

ED RINKE
2016 CHEVROLET DEALER OF THE YEAR • 2016 CHEVROLET DEALER OF THE YEAR

WE’LL GIVE YOU A $3,500 MINIMUM FOR YOUR 2003 OR NEWER TRADE IN

2017 CHEVY SILVERADO
LEASE FOR

129
$

$

24

MONTHS

2017 CHEVY MALIBU LT

1500 LT DOUBLE CAB

*PER MONTH OR $

999

PURCHASE FOR

LEASE FOR

29,669

DOWN

*

24

STOCK #TRXRBZ

239
$

$

36

MONTHS

*PER MONTH OR $

999

DOWN

*PER MONTH OR $

MONTHS

2017 CHEVY VOLT LT
LEASE FOR

59$

$

999

PURCHASE FOR

2017 CHEVY CRUZE LT

18,409

DOWN

*

STOCK #470625

2017 CHEVY TAHOE LS
LEASE FOR

329
$

$

PURCHASE FOR

28,679*

36

STOCK # VCWZG3

MONTHS

*PER MONTH OR $

999

59$

$

24

*PER MONTH OR

MONTHS

999

PURCHASE FOR

15,409

$

DOWN

*

STOCK #471822

2017 CHEVY TRAX LS

PURCHASE FOR

43,769*

DOWN

HATCHBACK

LEASE FOR

STOCK #577401

COURTESY VEHICLE

LEASE FOR

89
$

$

24

MONTHS

*PER MONTH OR $
DOWN

STOCK #577921

LEASE FOR

129$

$

*

PER MONTH OR

24

MONTHS

999

PURCHASE FOR

20,069*

$

DOWN

STOCK #580057

2017 CHEVY TRAVERSE
LEASE FOR

139
$

$

PURCHASE FOR

13,789*

999

2018 CHEVY EQUINOX LT

24

MONTHS

*
$
PER MONTH OR

999

PURCHASE FOR

LT

25,309*

DOWN

STOCK #576788

GM CARD TOP OFF UP TO $3,000 • NO APPOINTMENTS NECESSARY FOR OIL CHANGES

ED RINKE

• FAST • FRIENDLY • DISCOUNTS

586-754-7000
ext 1231

LUBE OIL FILTER

GM SERVICE CENTER
MICHIGAN’S LARGEST •SERVICE DEPT. •PARTS •BODY SHOP

866-452-1547

BODY SHOP

Quick Oil Change EXPRESS LANE

R
VISIT OUANE
QUICK L

26125 Van Dyke @ 101/2 Mile • Center Line, MI 48015

23

$

95

Up to 5 qts.

Fluid Level,
Brake & Alignment Check Included.

INSURANCE
WRECK AMENDED
TRANSPORTATION
AVAILABLE

We use Genuine GM Oil & Filter
No additional or hidden charges. Out the door pricing.

Open Mondays & Thursdays until 8:30pm

During Scheduled Repairs

FREE OIL CHANGE With Each Major Repair

Excludes synthetic, Diesel & Med. Duty Trucks.
Most GM cars & trucks. One coupon per customer.
Must present coupon with order. Plus tax. Expires 10-31-17.

WE REPAIR ALL MAKE & MODELS

SERVICE HOURS: Monday & Thursday 6:30am-9:00pm; Tuesday, Wednesday & Friday 6:30am-6:00pm • Shuttle at 6:30am - Pick-up Both Ways • All Day starting at 6:30am.

See us for your GM Employee purchases. Now looking for experienced salespeople to join our team!

VISIT OUR WEBSITE:
edrinke.com

1-877-451-7707
26125 VAN DYKE AT 10 1/2 MILE ROAD

NO DOC FEES
Find Us on

FACEBOOK

SHOWROOM HOURS: MON. & THURS. 8:30AM-9PM / TUES., WED. & FRI. 8:30AM-6PM /
All applicable rebates including lease loyalty, Chevrolet lease loyalty or lease conquest offers have been deducted from sale price/payment. Trax, Traverse, Malibu, Equinox, Cruze, Silverado, are 24 month leases. Tahoe and Volt are 36 month leases. Pricing is subject to instant
value certificates while supplies last. Tahoe is a courtesy vehicle. Pictures may not represent actual vehicle. Prices subject to change per GM incentives. Prices and payments are inclusive of active GM Employee Discount (Unless otherwise stated). Pricing is subject to select
model vehicles while supplies last. All leases are 10k miles per year w/ approved S Tier credit w/ $999 due at signing unless otherwise stated. Prices & payments are plus tax, title, and plate fees with acquisition fee up front. Purchase pricing is gm employee discount, plus
title, taxes and fees must have closing competitive lease or lease loyalty depending on model. Disposition Fee may be required at vehicle turn in. Refundable security deposit required on certain vehicles –to be determined by lender. **$3500 trade-in is valid on 2003 or newer
vehicles with under 115k miles in drivable condition, no branded titles, less reconditioning determined by appraiser. Certain restrictions may apply, see dealer for complete details.** Expiration Date – 10/9/17.

Nicole
Dodge
nhuminski@edrinke.com

Jim
Pfeifle
jpfeifle@edrinke.com

