
The Fiat Chrysler Warren
Truck Assembly Plant has been
awarded bronze status for its ef-
forts in implementing World
Class Manufacturing (WCM).
It becomes the 20th North

American facility to reach the
milestone and brings to seven
the number of plants that have
been designated bronze in 2016,
said Fiat Chrysler spokeswoman
Jodi Tinson.
The 78-year-old suburban De-

troit truck plant earned bronze
after receiving a minimum of 50
points in 10 technical and 10

managerial pillars following a
two-day independent audit held
Oct. 24 and 25, Tinson said.
The plant demonstrated clear

WCM know-how and competence
through employee-conducted pil-
lar presentations and a review of
projects implemented across the
shop floor. The designation rec-
ognizes the long-term commit-
ment of a workforce to making
significant changes that can se-
cure the future of a facility.
“Reaching bronze is a signifi-
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FCA Warren Truck Assembly
Granted WCM Bronze Status

Warren Assembly employees work on a 2016 Ram 1500 engine.

by Jim Stickford

Consumer Reports’ latest relia-
bility study results have been
released – and the big winner is
Buick.
The results were announced to

the Automotive Press Associa-
tion at the Detroit Athletic Club
Oct. 24.
Jake Fisher, director of Auto-

motive Testing for Consumer Re-
ports, said the Buick brand has
become the first domestic brand
in more than three decades to
earn a place in the top three
most reliable brands survey con-
ducted by Consumer Reports.
Lexus and Toyota were No. 1 and
No. 2, respectively.
He also noted that Honda’s

popular Civic model earned a
“much-worse-than-average” relia-
bility rating.
“Buick’s achievement is com-

mendable and sure to be a wake-
up call to other manufacturers,”
Fisher said.
“One reason why the brand

has been able to leapfrog others
in the General Motors stable has
been its limited vehicle lineup –
with none of the pickups and
truck-based SUVs that have nega-
tively impacted Cadillac and
Chevrolet.”
Fisher said Chevrolet saw

gains, moving up five spots since
2015.
“The brand was helped in par-

ticular by the stellar reliability of
the redesigned 2016 Cruze,
which topped all compact cars,
and the Corvette, which moved
up to average,” Fisher said.
“Cadillac has two models with

below-average reliability, the Es-
calade and the small ATS sedan.
While the CTS and XTS sedans
were average or better. GMC
dropped, hurt by its versions of
the same large SUVs and pickup
trucks that haunt Chevrolet.”
Big trucks and SUVs tended to

do poorly, Fisher said. The rea-
son is that transmissions with
more ratios and advanced drive-
trains continue to be a challenge
for a number of brands, he said.
While the Acura and Jeep

Cherokee have seen improve-

ments in the reliability of their
nine-speed automatics, he said,
earlier models are still problem-
atic. And, he added, Ford’s dual-
clutch automatic transmission
continues to afflict the Fiesta and
Focus, which is one reason they
are among the lowest-scoring
models.
Fisher noted that Fiat Chrysler

has some troubles, but that the
Chrysler 300, Dodge Grand Cara-
van and Jeep Patriot managed to
have an average or better score.
He said Consumer Reports gath-

ered information from its sub-
scribers who have collectively
owned or leased over half-a-
million vehicles from model

Buick Gets Domestics’ Reliability Nod

2016 Buick LaCrosse
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by TOM KRISHER
AP Auto Writer

DETROIT (AP) – General Mo-
tors doesn’t seem too worried
about slowing U.S. auto sales or
economic troubles in Europe. If
third-quarter numbers are any
indication, the company has
numbers to back that up.
The Detroit automaker report-

ed a record profit on Oct. 25 that
doubled results in the third
quarter a year ago. And the au-
tomaker put a little more swag-
ger behind its full-year guidance,
predicting pretax earnings at the
high end of previous forecasts of
$5.50 to $6 per share.
GM earned $2.77 billion, or

$1.76 per share, compared with
$1.36 billion, or 84 cents per
share a year ago. Revenue hit a
record $42.8 billion.
The performance is largely be-

cause the company shunned
low-profit sales to rental car
companies in the U.S., keeping
prices and profits high. GM also
made $500 million off its Chinese
joint venture and reduced losses
by about $100 million each in Eu-
rope and South America.
“Very much on track to deliver

the performance that we prom-
ised at the beginning of the year,
which is higher profit, higher
margins,” Chief Financial Officer
Chuck Stevens said. “In essence,
another record year.”
The numbers came despite

sales falling 4 percent through

GM
Profits Double
From Last Year

by COLLEEN BARRY
AP Business Writer

MILAN (AP) – Fiat Chrysler
Automobiles on Oct. 24 in-
creased its 2016 earnings fore-
cast for the second time this
year after strong results in
North America helped it return
to a profit in the third quar-
ter.
The company reported an

adjusted net profit of 606 million
euros ($659 million), compared
with a loss of 387 million euros
in the same period last year.
Revenues were flat at 26.8

billion euros, with deliveries
down marginally to 1.12 million
units.
The group raised its profit

forecasts for this year to above
2.3 billion euros from above 2 bil-
lion euros, while confirming net
revenues of above 112 billion
euros.
North America accounted for

two-thirds of revenues and 85
percent of the profit in the third
quarter, notwithstanding an 8
percent decrease in shipments
as the carmaker realigns its
product offer in favor of Jeep
and Ram.
Shipments in the United states

were down 45,000 units, mostly
reflecting reductions to produc-
tion of the Chrysler 200 and
Dodge Dart.
CEO Sergio Marchionne told

an analyst conference call that
the production lulls wouldn't be

FIAT CHRYSLER
Net Profits Up
To $659 Million

DEARBORN, Mich. (AP) –
Troubles in Ford Motor Co.’s
home market – including a mas-
sive recall and the difficult
launch of new heavy-duty pick-
ups – are hurting the company’s
bottom line.
Ford said Oct. 27 its net in-

come plunged 56 percent to $957
million in the third quarter,
down from $2.2 billion in the
July-September period a year
ago.
The earnings, of 24 cents per

share, compared to earnings of
55 cents per share in the July-
September period a year ago.
Adjusted earnings of 26 cents
per share – which exclude one-
time items – beat Wall Street’s
forecast of 20 cents, according to
analysts polled by FactSet.
North America, with its

record-setting U.S. sales and love
affair with profitable SUVs and
pickups, has been Ford’s cash
cow in recent years. But as U.S.
sales peak, Ford is feeling the ef-
fects. Ford’s North American
sales were down 11 percent in
the quarter, and revenue
dropped 8 percent. The compa-
ny has already announced tem-
porary closures of four North
American plants this month to
bring production in line with de-
mand.
“What’s happening to the com-

pany is really about what’s hap-
pening in North America,” Ford
Chief Financial Officer Bob
Shanks said.

FORD
Income 56 Percent
Less Than 2015

Dignitaries and soldiers inspect prototype of new Stryker Carrier.

ESTABLISHED 1933 AS NEW CENTER NEWS AND 1983 AS OAKLAND TECH NEWS

by Jim Stickford

The first prototype of the new
U.S. Army Stryker Infantry Carri-
er military vehicle was rolled out
at General Dynamics’ Land Sys-
tems headquarters in Sterling
Heights Oct. 27.
“Not only does this provide im-

proved firepower, it also en-
hances vehicle survivability
while providing stand-off against
potential threat weapons,” said
Maj. Gen. David G. Bassett, the
Army’s program executive officer
for Ground Combat Systems.
“This symbolic event illustrates
the Army’s commitment to meet-
ing the needs of our soldiers in
harm’s way – ahead of schedule
and on budget.”
The vehicle is outfitted with a

30mm cannon for increased
lethality, said Col. Glenn Dean,
Stryker project manager. This is
the first of eight prototype vehi-
cles upgraded with significant

lethality capabilities to address
an emerging capability gap in the
European theater of operations.
Last July, the Army approved a

Directed Requirement to in-
crease lethality for 81 Stryker ve-
hicles for the 2nd Cavalry Regi-
ment to provide Stryker Brigade
Combat Teams (SBCTs) with di-
rect fire support to its mounted
and dismounted infantry, Dean
said.
This led to an accelerated ac-

quisition effort to integrate an
unmanned turret with a 30mm
cannon on to a Stryker Infantry
Carrier Vehicle. The Army ex-
pects this vehicle to be in the
field by 2018.
“Future operations will take

place concurrently in the air and
on the ground, increasingly in
urban settings, integrating capa-
bilities from the domains of sea,
space and cyberspace,” said

New Stryker Carrier to Give
Soldiers Unfair Advantage
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by Jim Stickford

GM unveiled a solar project at
its Warren Transmission site
Oct. 28 that’s good for the envi-
ronment. The GM Foundation
also presented grants that are
good for the surrounding com-
munity.
The solar project is part of a

larger effort by GM and DTE En-
ergy to increase the use of renew-
able energy.
Solar panels are placed on GM

property and the energy pro-
duced is fed into the larger
DTE electrical grid, said Frank
Niscoromni, DTE program man-
ager for Renewable Energy.
GM and DTE already have

placed solar panels at GM’s
Hamtramck and Orion assembly
plants.
“These projects are part of a

pilot program DTE initiated in
2009,” Niscoromni said.
“Here at Warren Transmission

and those two other GM sites, we
lease the property where the
panels are placed from GM.
“One reason we picked the

Warren facility is because it’s
near our Mound power grid dis-
tribution site.
“The power generated at War-

ren Transmission is sent to the
Mound junction and feeds the
surrounding area.”
Niscoromni said that the ener-

gy generated at Warren Trans-
mission should be enough to
power about 155 normal-sized
homes and is GM’s largest solar
array in Michigan.
“We are bullish on renewable

energy because it reduces costs
and reduces the impact on the
environment,” said Rob Threl-

keld, GM global manager of
Renewable Energy.
“I also want to say that this fa-

cility is landfill-free.
“So think about it. When you

take a bag of trash to the curb to
be picked up, you are putting
more trash in a landfill than the
entire Warren Transmission facil-
ity.
“We owe it to not only our gen-

eration, but to future generations
to fight climate change. This site
is a part of that effort.”
And GM is working toward

meeting the electricity needs of
all its global operations with 100
percent renewable energy by the
year 2050, Threlkeld said.
“This goal is part of the compa-

ny’s overall approach to
strengthening its business,
improving communities and
addressing its impact on the
climate,” Threlkeld said.
GM also took the opportunity

to present $100,000 in grants to

support 10 Warren-area nonprofit
organizations.
Jackie Parker, president of the

General Motors Foundation, pre-
sented the grants. She said the
$100,000 given to Warren-area
groups is just part of a larger
effort by the foundation to help
the communities in which GM
operates.

“This year, the GM community
Grants program will provide
nearly $2 million in funding
to hundreds of organizations
in 47 communities where GM
employees live and work,” Park-
er said.
“Through these community

grants, the GM Foundation is
building stronger communities
and enriching the lives of its
neighbors.”
The 10 groups receiving grants

were:
• Family Youth Interventions;
• Winning Futures;
• Big Brother/Big Sisters of

Metropolitan Detroit;
• Macomb Science Olympiad;
• The Judson Center;
• The Clinton River Watershed

Council;
• The Detroit Downriver A.

Philip Randolph Institute;
• The Urban League of Detroit

and Southeast Michigan;
• The Motor City Symphony

Orchestra (formerly known as
the Warren Symphony Orches-
tra);
• Advancing Macomb.
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BRAKE SPECIAL

$22995
Most F.W.D. U.S. Cars • In-store offer ends 10-31-16

Check Our Price on
Tune Ups, Water Pumps,

Heater Cores & Other Repairs

DELUXE OIL
CHANGE
SPECIAL

Up To 5 Qts. Of
Oil Lube & Filter

•
No Disposal Fee

Includes topping off fluids

10-31-16

MMMMAAAAKKKKEEEE UUUUSSSS YYYYOOOOUUUURRRR FFFFIIII RRRRSSSSTTTT CCCCHHHHOOOOIIIICCCCEEEE

WARREN • 586-757-7203

$2336

MUFFLER & BRAKE SERVICE
23252 VAN DYKE
3 Blocks North of 9 Mile

HOURS: Mon.-Fri. 7:30am-5pm; Sat.-Closed

• Front Premium Disc Brake Pads

• 2 New Front Rotors

• Labor Included

RRAADDIIAATTOORR PPOOWWEERR
FFLLUUSSHH && FFIILLLL CCOOOOLLAANNTT SSYYSSTTEEMM

$7995
Most F.W.D. U.S. Cars • In-store offer ends 10-31-16

Extended Life
Coolant 

& G05 Extra

We have member locations in most
major cities in the tri county area.

Call for details.
(313) FUNERAL

Funeral Home & Cremation Service

MANAGER: John Olszewski

DIRECT CREMATIONS
starting at
$645.00

TRADITIONAL FUNERALS
from $3,145.00

MORE AFFORDABLE • MORE CONVENIENT • ARRANGEMENTS IN YOUR HOME IF DESIRED.

This year what happens in
Vegas won’t have to stay in
Vegas.
The upcoming Specialty

Equipment Market Association
(SEMA) show in Las Vegas gives
automakers the chance to show
their stuff by offering consumers
the ability to really customize
their vehicles – and Fiat Chrysler
isn’t passing on that opportunity
this year.
The annual Mopar press event

is a tradition at SEMA, said
Fiat Chrysler spokesman Ariel
Gavilan.
It will take place at its usual

7:26 p.m. EST on Tuesday,
Nov. 1. A live webcast of the
press event will be available at
https://livestream.com/FCALive-
/MoparSEMA2016.
“With the show coming up, it

means it’s time for Mopar to un-
leash teaser sketches of the
brand’s modified SEMA rides
waiting to be displayed at the
Las Vegas Convention Center on
November 1-4,” said Gavilan.
“Chrysler, Dodge, Jeep and

Ram vehicles, re-imagined with
Mopar production and concept
parts and accessories, will share
the stage with hundreds of
Mopar products on display at
the premier automotive special-
ty products trade show.”
A total of 14 Fiat Chrysler vehi-

cles will spread out over the
15,345-square-foot Mopar exhib-
it, Gavilan said.
That includes Mopar-modified

vehicles created especially for
SEMA.

Mopar’s SEMA
Show Uses

Internet Tech

DETROIT (AP) – The govern-
ment’s highway safety agency
says automakers should make
cybersecurity part of their prod-
uct development process by as-
sessing risks and designing in
protections.
Companies also should identi-

fy safety critical systems such as
engine control computers and
limit their exposure to attacks,
under best practice guidelines
released Oct. 24 by the National
Highway Traffic Safety Adminis-
tration.
The agency also wants auto-

makers to limit access to car
owners’ personal data.
The guidelines aren’t require-

ments but will go into effect after
a 30-day public comment period.
“Our intention with today’s

guidance is to provide best prac-
tices to help protect against
breaches and other security fail-
ures,’’ said Transportation Secre-
tary Anthony Foxx, who over-
sees NHTSA.
Many of the recommendations

focus on computer software
written to get engines to per-
form. The agency suggests that
companies control who has ac-
cess to firmware, the software
that runs car computers, and
limit the ability to modify it to
thwart malware.

Feds Proposing
New Automotive

Cyber Regs

GM’s Warren Transmission site is now home to an array of solar panels.

DETROIT (AP) – Pickup truck
headlights performed poorly in
new tests by the insurance in-
dustry.
The Insurance Institute for

Highway Safety tests measured
how far light carries from the
trucks’ high beams and low
beams, both on straight roads
and curves. They also measured
the amount of glare that could af-
fect oncoming drivers. The re-
sults were released last week.
Seven of the 11 small and full-

size pickups tested earned the
lowest score of “poor.’’ If the
trucks offered multiple headlight
combinations, the institute’s rat-
ings were based on the best
available headlight system.
All of the pickups tested were

from the 2016 or 2017 model
years.
Excessive glare was a problem

on nearly every model that was
tested, the institute said.
Only one large pickup, the

2017 Honda Ridgeline, earned
the highest rating for the head-
lights on its most expensive
models. The Ridgeline’s head-
lights provided good visibility on
most roads.
Among full-size pickups, the

GMC Sierra earned the second-
highest rating of “acceptable,”
while the Nissan Titan and Ram
1500 earned “marginal” ratings.
The Ford F-150, Chevrolet Sil-

verado and Toyota Tundra full-
size pickups also earned “poor”
ratings.
Both the low-beams and the

high-beams on the F-150 – the
best-selling full-size pickup in the
U.S. – provided inadequate visi-
bility, even with optional LED
lights added, the institute said.

Pickup Headlights Are Poor

Warren Transmission, DTE Go Green with Solar Panels
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Lifetime Warranty On ALL Repairs • We Accept ALL Insurance Companies

COLLISION CENTER
SERVICING ALL MAKES AND MODELS • PICK UP & DELIVERY

Lake Orion

2015

Place

Readers’ Choice

st1
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2222000011114444

*One Discount Per Visit*One Discount Per Visit With minimum $1,500.00 collision repair.
Valid through December 30, 2016.

With minimum $1,500.00 collision repair.
3 day rental, based on availability
Valid through December 30, 2016.

Providing
full service

glass repair and
replacement 
for all makes
and models.

61,000 sq. ft.

• Servicing all makes and models (includ-
ing light & medium duty trucks) foreign
or domestic

• Incredibly fast repair time

• All vehicles serviced by Certified Master
technicians in auto body repair, 
mechanics, and refinishing

• Brand new state of the art spray booths
and equipment

• New dustless repair system

• Vehicle safety and performance is top
priority. We make sure that the struc-
tural restoration of the vehicle meets
or beats manufacturer’s recommended 
specifications

• Alternative transportation available

• Courtesy detail

• Lifetime warranty on all body work 
performed (Ask for details)

We’re Green!
Our collision center recycles and uses 

environmentally friendly paints and practices 
when working on your vehicle.

Corporate Car Approved • Corporate Glass Repair

Located just south of Palace Chrysler Dodge Jeep Ram at: 
4800 South Lapeer Road • Lake Orion, MI
248-276-6653 • Fax 248-340-0105

HOURS: Mon.-Thurs. 7:30am-6:00pm • Fri. 7:30am-5:30pm

years 2000 to 2016, with a smat-
tering of 2017s. This survey cov-
ered more than 300 models. Vehi-
cle reports had to have enough
of a history to measure, so new
vehicles like the Chrysler Pacifi-
ca weren’t rated.
One of the trends discovered,

Fisher said, was that vehicles
with new, complicated transmis-
sions proved less reliable. That
was a major reason he cited for
the decline in the Honda Civic.
“It takes time for the bugs

to be ironed out when talking
about new technology such
as the more sophisticated trans-
missions that car companies
are putting in vehicles,” Fisher
said.
The same holds true for info-

tainment systems and in-car elec-
tronics, he said.
“We’re seeing more problems

with these sophisticated sys-
tems,” Fisher said. “But the
OEMs are learning. The days of
seeing 20 percent problem rates
are going down to 5 percent. But
so many vehicles are in-fleet with
these systems, so we’re seeing a
lot more electronics, which
means more problems.”
When asked how problems

were rated, Fisher said they do
weight problems so an engine
problem was rated in a more seri-
ous way than a problem with a
USB port.
He added that Consumer

Reports didn’t factor in recall
issues unless a respondent’s

vehicle actually experienced the
vehicle’s recall problem.
Overall, Fisher said, the Buick

brand was in the highest catego-
ry of “more reliable,” while Ford
and Chevrolet were rated to the
middle category of “reliable.”
Buick brand spokesman Stuart

Fowle said, “We didn’t have an in-
dication of where Buick would
land. I think the results show that
Buick provides great quality
across the board. When we sur-
vey customers, they cite quality
consistently as one of the top
three reasons they buy a Buick.”
Fowle also said the survey

shows that Buick doesn’t have a
model that is head-and-shoulders
above the rest of Buick’s output
because all the models are high
quality.
Nick Richards, a GM spokesman,

said Cruze topping its category is
the result of talking with cus-
tomers and finding ways for peo-
ple to improve their product.
Fisher said the success of the

Cruze shows that when Detroit
puts its mind to something it can
make great vehicles. He said that
the Cruze is not unprecedented.
“The Cruze is not the first time

Detroit made a vehicle more reli-
able than the Japanese,” Fisher
said.
“When you think of small cars,

you think of the Japanese, but
the previous version of the Ford
Focus used to beat the Toyota
Camry and Honda Accord. This
quality can be done if car compa-
nies bring in technology in a me-
thodical way and try not to
amaze people by overloading ve-
hicles with new technology.”

Buick Tops Domestics in Reliability Survey

Jake Fisher of Consumer Reports relates survey results at D.A.C.

CONTINUED FROM PAGE 1

cant achievement as it confirms
the workforce’s understanding of
the WCM methodology and its
dedication to implementing best
practices that will make our facil-
ities the best in the world,” said
Brian Harlow, vice president –
Manufacturing, FCA North Amer-
ica.
“At Warren Truck and across

our global manufacturing foot-
print, our employees now have
the tools and resources to elimi-
nate waste by improving
processes, increasing productivi-
ty, and improving quality and
safety, while at the same time
putting dignity into the work-
place.
“Our Warren Truck workforce

is to be commended for embrac-
ing WCM as a way of life,” said
Harlow. “Together with the sup-
port and involvement of our
UAW partners, we will ensure
that the company meets its long-
term business goals and pro-
vides a secure future for all em-
ployees.”
WCM was first implemented

by Fiat in 2006 and introduced to
Chrysler Group as part of the al-
liance between the two compa-
nies in June 2009. The methodol-
ogy engages the employees to
provide and implement sugges-
tions on how to improve their
jobs and their plants, promoting
a strong sense of ownership.

Plants awarded for their ef-
forts also have a role in acceler-
ating the implementation of
WCM throughout the organiza-
tion as coaches and mentors.
During an audit, zero to five

points are awarded for each of
the 10 technical pillars, which in-
clude safety, workplace organiza-
tion, logistics and the environ-
ment, and for each of the 10 man-
agerial pillars, such as manage-
ment commitment, clarity of ob-
jectives, allocation of people,
motivation of operators and
commitment of the organization.
A score of 85 would indicate
World Class.
Currently, there are three

North American plants at a silver
status, having been elevated
from bronze after receiving a
minimum of 60 points during an
audit.
Silver is awarded to plants that

have taken a preventative ap-
proach to implementing the
WCM methodology throughout
the facility.
The silver plants are Windsor

(Ont.) Assembly awarded in
March 2014; Dundee (Mich.)
Engine recognized in May 2015;
and Toledo (Ohio) Assembly
Complex designated in May 2016.
According to Fiat Chrysler,

Warren Truck Assembly – locat-
ed on Mound Road, takes up 86.6
acres and employs 4,463 people.
It manufactures the Ram 1500
Quad and Crew Cab.

FCA Warren Truck Assembly
Granted WCM Bronze Status
CONTINUED FROM PAGE 1



Human error, according to the
National Highway Traffic Safety
Administration, accounts for
more than 94 percent of vehicle
accidents.

And, said Ford spokesman Dan
Jones, collisions can be caused
not just by distracted driving,
but, increasingly, distracted
walking. Every eight minutes, a
pedestrian is injured in a motor
vehicle crash, according to a re-
cent report from NHTSA. This
rise is linked to a global influx of
“petextrians” – people walking
while texting.

Ford’s new Pre-Collision Assist
with Pedestrian Detection can
predict the movement of pedes-
trians to help reduce the severity
of – and, in some cases, eliminate
– frontal collisions altogether.

Debuting in North America as
an available technology for the
2017 Ford Fusion, the system has
been developed to help recog-
nize pedestrians using more than
240 terabytes of test data – equal
to 20.4 trillion books, or 600
Libraries of Congress with 34
million books each.

“Since we are trying to avoid a
collision that hasn’t happened
yet, prediction of the future is an
inherent part of the puzzle,” said
Scott Lindstrom, Ford driver
assist technologies manager.
“Having a huge cache of data –
based on real-world driving con-
ditions – helps our system be
smart enough to determine what
may happen in a second that has
not yet even occurred.”

Cities around the world are
tackling the increasing problem
of “petextrians” and distracted
walking. A theme park in
Chongqing, China, painted smart-
phone lanes on 30 meters of side-
walk in an effort to combat the
problem. And officials in Seoul
plan to expand similar signage
across South Korea next year.
Pedestrians crossing the tram
tracks in Augsburg, Germany, are
now warned by a strip of blinking
red LED lights mounted on the
ground. The tiny town of
Rexburg, Idaho, took a different
approach, passing a law in 2011
against texting while crossing the
street and slapping a $50 fine on
anyone who does.

Ford Pre-Collision Assist with
Pedestrian Detection uses com-
bined radar and camera technol-
ogy to scan the roadway ahead
for collision risks. If one is de-
tected, the initial response from
the vehicle is to provide a visual
and audible warning to the driver
and temporarily mute the audio
system. If the driver doesn’t re-
act to the warning, the technolo-
gy can automatically apply up to
the vehicle’s full braking force to
help reduce the severity of, or
even eliminate, a frontal colli-
sion.

Aaron Mills, Ford safety engi-
neer, says the more test data was
gathered and then used to devel-
op the vehicle’s algorithm to
help it recognize a wide variety
of human sizes and shapes. “We
were startled to see how oblivi-

ous people could be of a 4,000-
pound car coming toward them,”
he said. “It was a real eye-opener
to how distracted people are
today.”

Working in daylight and clear
weather conditions at speeds up
to 50 mph, Ford’s system
processes information collected
from a windshield-mounted cam-
era, which has been taught to
classify different vehicle and
pedestrian scenarios, along with
radar near the bumper to pick up
shape reflections.

The technology then combines
both data streams using a unique
Ford algorithm that calculates
the risk of a collision. While the
system may be especially helpful
in unexpected situations, it does
not replace the driver.

Ford is testing advanced fea-
tures for future vehicles that
could allow the system to oper-
ate at night, in low and harsh
lighting conditions, and when
vehicles and cyclists move in dif-
ferent directions.

Using 12 vehicles, Ford con-
ducted 500,000-plus miles of de-
velopment testing in Europe,
China and the United States,
racking up more than one year –
473 days – of data logging.

In just 15 weeks in North Amer-
ica alone, the technology record-
ed more than 3 million scans of
roadside objects, vehicles and
pedestrians across roughly 70
percent non-highway and 30 per-
cent highway miles.

Other driver-assist technolo-
gies available for Fusion include
lane-keeping assist, Blind Spot In-
formation System with cross-traf-
fic alert, adaptive cruise control,
and hands-free parallel and per-
pendicular parking.
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WARREN URGENTCARE

“We Care”
URGENT CARE FOR ACCIDENTS AND INJURY

ADULT & PEDIATRIC ILLNESS
Digital X-Rays, EKG and Lab Work, On-Site Lab Service, Strep, Mono,
Pregnancy & Urine Testing, Vaccinations, Sports & School Physicals,

Occupational Medicine, Work-Related Injuries,
Pre-Hire Physicals (BAT & Urine Screening)

SPECIAL ON SPORTS PHYSICAL $25.00 State-of-the-Art Facility

8am-10pm • 7 Days a week • 365 Days a Year
“Bringing Quality Urgent Care To Your Neighborhood”

586-276-8200
31700 Van Dyke • Warren, MI 48093

On Van Dyke Rd., between 13 & 14 Mile in
St. John’s Windemere Park

OTHER CONVENIENT LOCATIONS:

ATTENTION
Chrysler, GM, Ford

Employees, we’re within
2 miles of your plants

HAP & BCN
NO Referrals Needed!
www.warrenurgentcare.com

FLU SHOTS

Woodland Urgent Care
22341 W. 8 Mile Road

Detroit

313-387-8700

N. East Macomb Urgent Care
43900 Garfield, Suite 121

Clinton Township

586-868-2600

Ford’s pedestrian-assist technology is here today and already has proven it can save lives.

Ford Taking Human Error Out of Driving

PONTIAC, Mich. (AP) – Busi-
nessman and Hockey Hall of
Fame member Peter Karmanos is
hoping to boost efforts to revive
downtown Pontiac with new in-
vestments.

The Detroit Free Press reports
the chairman and co-founder of
MadDog Technology announced
Oct. 27, along with co-founder
Mark Hillman, that they’re mov-
ing three of their companies to
the historic Riker Building in the
Michigan city.

Karmanos said that they “see
Pontiac emerging as a technolo-
gy center in southeast Michi-
gan.”

The newspaper said the com-
panies will occupy a 15,000-
square-foot space and plan to
hire more than 100 professionals
to work there over the next three
years.

Karmanos co-founded soft-
ware development company
Compuware and in 2003 helped
bolster Detroit’s revival efforts
by moving the company’s head-
quarters into a new building in
downtown Detroit.

Karmanos also owns the NHL’s
Carolina Hurricanes.

Karmanos Invests
In Pontiac Plan to
Revive Downtown

As consumers look for new
ways to tap into the ever-growing
digital world, the number of peo-
ple using multiple digital devices
on a regular basis has grown.

In response, Ford has re-
designed the interior of its 2017
Ford Fusion to offer drivers and
passengers more storage, in-
creased connectivity, and an
open, airier feel throughout, said
Ford spokesman Dan Jones.

“People love the look and feel
of Fusion, but there are always
things we can do to make it bet-
ter,” said Kelly Whetstone, Ford
vehicle architecture supervisor
for Fusion. “So we looked at cus-
tomer feedback, and then we
honed in on the storage capabili-
ty of the car.”

Roughly one in three Ameri-
cans, Jones said, own a smart-
phone, a computer and a tablet –
a 140 percent increase over the
last three years, according to
Pew Research Center.

Among U.S. adults today, 68
percent have a smartphone, up
from 35 percent in 2011, while
tablet computer ownership has
edged up from 3 percent to 45
percent. Research also finds
some 14 percent own a portable
gaming device, while around 19
percent have e-book readers.

To accommodate all of these
devices, Jones said Ford engi-
neered 59 percent more storage
into the Fusion console, adding
easy-to-reach bins throughout,
including a new phone pocket
and area for coins. To provide a
4-liter increase to the main con-
sole storage area, the armrest
has been lengthened about 3
inches, and a clamshell design
has been incorporated for the
upper compartment to make the
space more accessible and user
friendly.

The revamped media bin at
the front of the console, under
the 8-inch touch screen, sees the
addition of a lighted USB port for
increased connectivity on the
forward wall. A narrow new stor-
age slot behind it is perfect for a
cellphone and other small items,
Jones said.

The rearrangement provides
room for more efficiently de-
signed cord storage space, so
cords don’t tangle, droop or
snag. The new USB port allows
for easier phone connection,
so customers can enjoy the full
functionality of SYNC 3 and
AppLink.

A sleek rotary gear shift dial
replaces the traditional shifter
found in previous models. The
new shifter serves both form and
function, says Hani Badawi, Ford
Fusion ergonomics engineer. Not
only is its less intrusive form aes-
thetically pleasing, the design
frees up valuable real estate on
the console.

“Without the larger base of the
traditional shifter, there was
much more room for us to add
features that are important to
the Fusion customer, like storage
and connections,” says Badawi.

“We were able to shuffle
around the driver-assist controls
to the base of the shifter, along
with the electronic brake, for a
more intuitive arrangement for
the customer, as well as provid-
ing a longer armrest for signifi-
cantly improved elbow comfort
for drivers.”

The change in size and place-
ment of the shifter also allowed
the cupholders to be reposi-
tioned, Whetstone said. Previ-
ously side by side in the middle
of the console, they now sit fore
and aft – closer to the passenger
side.

New 2017 Ford Fusion’s
Design is Tech-Friendly
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fully offset by a transition to
SUVs and trucks until 2018.
Results in Europe and Asia

and for luxury brand Maserati
showed improvements.
The launch of the Maserati

Levante SUV helped boost the
luxury brand's profits to 103 mil-
lion euros from just 12 million
euros in the same quarter last
year.
The profit margin rose from

2.3 percent to 11.8 percent in the
period.
Fiat Chrysler shipped 5,000

Levantes in the third quarter
and has taken 18,000 orders
worldwide, Chief Financial
Officer Richard Palmer told
analysts.
In Europe, volumes rose 18

percent to 295,000 vehicles,
boosting revenues 10 percent to
over 5 billion euros.
Group sales in Asia were up 27

percent to 61,000 units, giving a
2 percent nudge to revenues of
861 million euros.
Latin America continued to

be penalized by a weak market
in Brazil, with a 17 percent
drop in sales volumes leading
to a 2 percent decline in revenue,
to 1.5 billion euros.

Fiat Chrysler
Net Profits Up

To $659 Million

And it’s likely to keep happen-
ing.

Ford has said it still expects
a full-year pretax profit of $10.2
billion, but that’s down from
its initial forecast of $10.8 billion
because of the recall.
Ford has said its profits will

likely fall next year before re-
bounding in 2018.
Dearborn-based Ford had

some big one-time costs in the
third quarter.
The company spent $600 mil-

lion – $40 million less than it ini-
tially projected – to replace
faulty door latches on 2.4 million
cars and trucks.
It is also launching its first

all-new Super Duty pickup in
18 years, with all-aluminum
sides that required a complete
revamp of its Kentucky truck
plant.
Ford’s overall revenue fell 6

percent to $35.9 billion. Automo-
tive revenue was $33.3 billion,
which matched Wall Street’s ex-
pectations.
Worldwide sales fell 4 percent

to 1.5 million vehicles world-
wide.
They were down in every mar-

ket except Asia.
That’s down from its previous

forecast of $10.8 billion because
of the recall.
It’s also down from Ford’s

record-setting profit of $10.8 bil-
lion in 2015.
Ford’s North American pretax

profit declined 55 percent to $1.3
billion.
The company also lost $295

million in South America and
$152 million in the Middle East
and Africa.
Europe eked out a $138 million

profit, its best third quarter
since 2007.
But Shanks warned that Ford

faces a $600 million charge in the
region in 2017 because of the
Brexit vote.
The vote will cost Ford $200

million this year.
Ford also earned $131 million

in its Asia Pacific region, where
its sales and market share grew.
Ford’s operating cash flow

was negative $2 billion for the
quarter; Shanks said it would be
positive again in the fourth quar-
ter.

Ford Income Falls
To 56 Percent
Less Than 2015
CONTINUED FROM PAGE 1

CONTINUED FROM PAGE 1
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Free shuttle service to home, office or shopping.

buff whelan chevrolet
WHERE THE DEALS MAKE THE DIFFERENCE, EVERY DAY SINCE 1970!

Van Dyke • South of 18 Mile • Sterling Heights
Jeff Caul

586-274-0396
PEP QUOTES BY PHONE OR EMAIL: JEFF CAUL AT JCAUL@BUFFWHELAN.COM

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!
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*See dealer for details. All Rebates/Incentives have been deducted from sale price/payment and are subject to change by
manufacturer without notice. GM Employee discount required unless otherwise noted. The Silverado lease includes Lease
Loyalty. The Equinox and Malibu leases assumes that you qualify for Lease Conquest. The Equinox lease assumes you qualify for Chevy Lease Loyalty or Lease
Conquest . To qualify for Lease Conquest you must have a NON-GM Lease in the household that terminates within 365 days. All lease payments are based on 10,000
miles per year. 1st payment, tax, title and plate fee due at signing on all leases unless otherwise noted. All deals expire 10/31/16.
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SINCE
1989

2017 EQUINOXLT

7” Touch Screen, OnStar/XM Satellite Radio
MYLink Touch Screen Radio, Remote Keyless Entry

Rear Vision Camera, Alum. Wheels & More…

24 Month Lease/10,000 Miles

NO SECURITY DEPOSIT REQUIRED

2016MALIBU 1LT

7” Touch Screen Radio, Remote Start,
Wireless Charging, Power Locks, Power Windows,

Power Mirrors, Bluetooth, Onstar, XM Radio & More…

36 Month Lease/10,000 Miles

NO SECURITY DEPOSIT REQUIRED

NO SECURITY
DEPOSIT
REQUIRED

$168*+Tax with$0 Down

NO SECURITY
DEPOSIT
REQUIRED

$155*+Tax with$0 Down
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OVER 1,000 New Chevrolets in Stock!
WE GUARANTEE THE LOWEST PRICES OR IT’S FREEWE GUARANTEE THE LOWEST PRICES OR IT’S FREE☺☺

CONVENIENT HOURS: MON. & THURS. 8:30AM-9PM / TUES., WED. & FRI. 8:30AM-6:30PM /

Fall into a GREAT DEAL at

586-274-0396

buff whelan
chevrolet

#42333 #21552#44296

475 SUMMIT DRIVE • 248-292-2502 • 5825 HIGHLAND RD. (M59) • WATERFORD

CALL
BRUCE LITVIN
– 24/7 & 365 –

40 YEARS
OF QUALITY SERVICE

CELL # 1-586-405-5175
blitvin@lunghamer.com

1-888-665-5438

TTHHAANNKKSS
FFOORR TTHHEE
IINNCCRREEDDIIBBLLEE
OOCCTTOOBBEERR,,
““NNOOWW””
LLEETTSS MMAAKKEE
NNOOVVEEMMBBEERR
AA MMOONNTTHH TTOO
RREEMMEEMMBBEERR
WWIITTHH SSOOMMEE OOFF LLOOWWEESSTT
LLEEAASSEE PPRRIICCEESS EEVVEERR

Please call with the vehicle you desire 
and you will be delighted with the payment.

There’s fast and then there’s
Nürburgring Nordschleife fast,
and the 2017 Camaro ZL1 has
proven just how fast it is.
Chevrolet unleashed a time-

attack video of the 2017 Camaro
ZL1 lapping Germany’s Nürbur-
gring Nordschleife in a fast
7:29.6 on Oct. 24.
According to the Nürburgring

Nordschleife Web site listing of
top 100 lap times, the Camaro’s
time is 30th, just behind the
time of the Porsche Carrera
GT’s 7:28.71 and ahead of the
Mercedes SLS AMG GT’s time of
7:30.0.
The new ZL1’s lap time is

11.67 seconds quicker than the
previous ZL1’s fast lap, said GM
spokesman Ron Kiino.
“To be almost 12 seconds

quicker than the 5th-Generation
ZL1 is a testament to the ad-
vanced design and technology
of the new ZL1,” said Al Oppen-
heiser, Camaro chief engineer.
“From the improved aerody-
namics, mass reduction and
650-horsepower LT4 to the Mag-
netic Ride Control, electronic
limited-slip differential and Cus-
tom Launch Control, the ZL1
was designed to take on the
world’s most challenging track,
making it right at home on any
track, road or drag strip any-
where.”
The only changes made to the

ZL1 were the installation of data
acquisition equipment, a roll
hoop and Sparco racing seats
with six-point harnesses.
Otherwise, the car was pro-

duction stock and included the
following:
• New 10R90 10-speed auto-

matic transmission (set to
Track mode to enable Perform-
ance Algorithm Shift calibra-
tion, providing optimal gear se-
lection without the need to
manually select gears during
driving).

• Brembo brakes with front
15.4-inch rotors and six-piston
calipers and rear 14.4-inch ro-
tors and four-piston calipers.
• 6.2-liter supercharged LT4

V8 making 650 horsepower and
650 lb.-ft. of torque.

• FE4 Suspension with Mag-
netic Ride Control.
• Performance Traction Man-

agement.
• Forged 20-inch wheels with

Goodyear Eagle F1 Supercar 3
tires.
• Lift-reducing front fascia el-

ements with cooling ducts and
Chevrolet “flowtie.”

• Full underbody shielding.
• ZL1-specific rear spoiler

and diffuser.
• 11 heat exchangers.
“Many fast laps around the

Nordschleife are dramatic, with
lots of oversteer and steering in-
put,” said Drew Cattell, Camaro
ride and handling engineer and
driver of the hot lap. “Not so
with the ZL1, which is extremely
planted and stable, almost calm.
With Magnetic Ride and great
overall chassis balance, the ZL1
is all about being inch-perfect at
every turn and carrying a lot of
speed.”

Camaro Blazes New European Track Time

2017 Camaro ZL1 laps Nürburgring Nordschleife road course in 7:29.60.

by DEE-ANN DURBIN and TOM
KRISHER
AP Auto Writers

DETROIT (AP) – Self-driving
cars hold the promise of saving
thousands of lives each year on
U.S. roads. But does pointing out
flaws with the technology effec-
tively put people in danger?
That claim was put forth Oct.

20 by Tesla Motors CEO Elon
Musk, who criticized the media
for harping on the relatively few
crashes involving Tesla’s semi-
autonomous driving system
called Autopilot, while saying lit-
tle about the 1.2 million people
who die worldwide each year in
human-driven vehicles.
“If, in writing some article

that’s negative, you effectively
dissuade people from using au-
tonomous vehicles, you’re killing
people,” said Musk, who expects
his self-driving technology to be
at least twice as safe as cars driv-
en by humans.
The comments came as Musk

announced that all new Tesla ve-
hicles – including the lower-cost
Model 3 – will have the hardware
needed to drive themselves. The
talk is bold but experts say it’s
premature until self-driving cars
prove they’re better drivers than
humans under any circum-
stances.
“Over time, after the technolo-

gy has established itself, one
would expect there would be a
decrease in fatalities,” says Raj
Rajkumar, a computer engineer-
ing professor at Carnegie Mellon
University who leads its autono-
mous vehicle research. “But this
is too premature to make this
claim. Tesla’s technology is
known to be imperfect.”
In May, an Ohio man using

Autopilot died when his Tesla
Model S failed to spot a tractor-
trailer crossing a divided high-
way. Neither the car nor the driv-
er braked, and the Model S
crashed into the side of the trail-
er. Federal investigators are look-
ing into Autopilot’s role in the
crash.
There is evidence, however,

that one day Musk could be
proven to be right. While cur-
rently there is little data showing
that fully autonomous cars
would reduce deaths, there are
studies that show computer con-
trols can cut fatalities. The Insur-

ance Institute for Highway Safety
said it determined from 2016 po-
lice data that forward collision
warning alone reduced front-
into-rear crashes by 27 percent.
Automatic braking cut the rear
crashes in half and reduced in-
juries by almost 60 percent.
Tesla’s Autopilot, introduced

last year, can maintain a set
speed and distance and keep the
car in its lane. But the technolo-
gy works mainly on highways
and must be monitored by the
driver. Autopilot will turn itself
off if drivers have their hands off
the wheel for too long.
Musk says Autopilot has al-

ready shown itself to be safer
than humans. He tweeted earlier
this month that Tesla vehicles
have been driven 222 million
miles in Autopilot mode, with
one confirmed driver death. By
comparison, the U.S. fatality rate
in 2014 was 2.16 deaths per 200
million miles traveled, according
to government data.
The new autonomous system

has been in testing for more than
a year, and Musk said last week it
could cut worldwide deaths in
half if all cars used it.
Rajkumar was skeptical and

called the Tesla announcement
“marketing hype.” He said people
should be skeptical of Tesla’s
claims because of the Florida
crash. Self-driving technology
“still needs to prove itself,” he
said, adding that it has trouble
operating in dense urban traffic
and inclement weather.

Consumer Reports magazine
also is concerned about semi-
autonomous systems such as
those that allow a car to steer it-
self. The magazine believes auto-
makers like Tesla “should take
stronger steps to ensure that ve-
hicles with these systems are
designed, deployed, and market-
ed safely,” it said in a statement.
One criticism of Autopilot is

that the system gives drivers a
false sense of security, causing
them to be distracted and unpre-
pared to take control in an emer-
gency. The German government
has told Tesla to stop using the
Autopilot name because it im-
plies that cars can drive them-
selves.
Musk disagrees, saying the

term has been used in aviation to
describe a system that assists
pilots.

Questions Arise Over New
Self-Driving Technology
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VYLETEL

•*All lease/purchase examples are +gured with GM employee pricing. lease conquest rebate quali+es to customers who have a non GM lease in household set to expire within 365 days of new lease/
purchase delivery date. *Buick/GMC lease loyalty rebate applies to customers who have a current Buick/GMC lease in house hold. IVC certi+catesmay apply to lease/ purchase examples and are good
while dealer supply last. Expires 10/31/16

VISIT OURWEBSITE TO SEARCH FORMORE VEHICLE SELECTIONS ATWWW.VYLETEL.NET

40755 Van Dyke • Sterling Heights •586.977.2800
WWW.VYLETEL.NET SALES: Sun CLOSED; M, TH 8:30am-9pm; T, W, F 8:30am-6pm; SAT 10am-3pm

SERVICE: Sun CLOSED; M, TH 7am-8pm; T, W, F 7am-6pm; Sat 8am-1pm

ALL NEW 2017
BUICK ENCLAVE
FWD • CONVENIENCE

WOW! TOO LOW
Stock #5206-17 • Deal #62606

GM pricing plus tax, title lic. & doc fees.
Must qualify for Buick/GMC rebate
of lease conquest for lowest price.
NO SECURITY DEPOSIT REQUIRED!

24 MONTH/
10K PER YEAR

LEASE
FOR ONLY

ATTENTION: Lease conquest Buick/GMC loyalty customers.
RECEIVE
$1500 Rebate!

$209*
$1,856 DUE AT SIGNING

UP TO 20% OFF MSRP ON SELECT VEHICLES*

Stk. #4858-16 • Deal# 60590
GM pricing plus tax, title lic. & doc fees.

GM pricing must have Non GM in household
set to expire 365 days from delivery.

ALL NEW 2016 BUICK CASCADA
PREMIUM • 1SP

SUMMER FUN! ALL NEW BUICK CONVERTIBLE

2016 GMC

SAVANA
2500 WORK VAN • HD

Stock #9001-16
GM pricing plus tax, title, lic.& doc fees.

$24,995*
WAS
$33,185 ••• SAVE BIG! •••

39 MONTH/
10K PER YEAR

LEASE
SPECIAL

$289*
$1,817 DUE AT SIGNING

ALL NEW 2016
BUICK ENCORE

FWD

Stock #5214-16 • Deal #62599
GM pricing plus tax, title lic. & doc fees.
Must qualify for Buick/GMC lease loyalty.
NO SECURITY DEPOSIT REQUIRED!

24 MONTH/
10K PER YEAR

LEASE
FOR ONLY

$127*
$1,643 DUE AT SIGNING

ALL NEW 2017
BUICK ENVISION

FWD • ESSENCE

Stock #5203-17 • Deal #63678
GM pricing plus tax, title lic. & doc fees.

GM lease figured with lease conquest rebate.
NO SECURITY DEPOSIT REQUIRED!

36 MONTH/
10K PER YEAR

LEASE
FOR ONLY

$295*
$1,681 DUE AT SIGNING

NO SECURITY DEPOSIT REQUIRED!

2017 GMC

TERRAIN
FWD • SLE-1

Stock #9490-17 • Deal #63132
$1648 total due at signing.

GM pricing plus tax, title, lic. & doc fees.
Must have non-GM in household

to expire within 365 days.
NO SECURITY DEPOSIT REQUIRED!

$129*24
MONTH
LEASE

FOR ONLY

10K PER YEAR

ALL NEW 2016
BUICK REGAL

FWD • PREMIUM II GROUP

Stock #5046 • Deal #62596
GM pricing plus tax, title lic. & doc fees.
Lease figured with lease conquest rebate.

GM pricing must have Non GM in household
set to expire 365 days from delivery.
NO SECURITY DEPOSIT REQUIRED!

24 MONTH/
10K PER YR
LEASE

FOR ONLY
DEMO
SPECIAL

$179*
$1,835 DUE AT SIGNING

2016 GMC

SIERRA
1500 • 4WD • DOUBLE CAB • SLE

Stock #9203-16 • Deal #62603
$1881 total due at signing.

GM pricing plus tax, title, lic. & doc fees.
Must qualify for GMC/Buick lease loyalty

or lease conquest.
NO SECURITY DEPOSIT REQUIRED!

$219*
LOADED!

36
MONTH
LEASE

FOR ONLY

10K PER YEAR

2016 GMC

YUKON
4WD • SLE

Stock #9558-16 • Deal #63677
$1801 total due at signing.

GM pricing plus tax, title & lic.
Must qualify for GMC/Buick lease loyalty

or lease conquest.
NO SECURITY DEPOSIT REQUIRED!

$349*36
MONTH*
LEASE

FOR ONLY

10K PER YEAR
“YES, IT’S TRUE”

ALL NEW 2017 GMC

ACADIA
LIMITED • FWD

Stock #9459-17 • Deal #63680
$2943 total due at signing.

GM pricing plus tax, title, lic. & doc fees.
Must have GMC/Buick lease loyalty rebate.
NO SECURITY DEPOSIT REQUIRED

$335*
LOADED! W/OPTIONS:

CHROME WHEES, COOLED SEATS,
DUAL MOON ROOF, 7 PASSENAGER

36
MONTH
LEASE

FOR ONLY

10K PER YEAR

Gen. Daniel B. Allyn, the Army’s
vice chief of staff.
“This environment will place a

premium on unmanned systems,
lethal technologies, and rapid
maneuver capabilities that this
Stryker system exemplifies.”
The new Stryker is a refit of

the older Stryker ECP. It will be
getting a 450 hp engine, im-
proved power pack thermal
management, suspension up-
grades and improved lethality
with the addition of a 30 mm
gun, Dean said, while still main-
taining the ability to transport a
nine-man squad.
Additionally, the base vehicle

and weapons systems can easily
be upgraded to include addi-
tional capabilities.
The refitting process, Dean

said, will begin at the Army’s
Anniston, Ala., facility.
The refurbishing and refitting is

part of a joint government/Gen-
eral Dynamics project. The Stryk-
ers will be stripped and then
sent to the Army’s Joint Systems
Manufacturing Center in Lima,
Ohio.
Once there, they will be refit-

ted and sent to the GDLS facility
in Sterling Heights, where em-
ployees will add the wheels,
suspension system, new turrets
and gun.
The whole process should be

completed no later than Dec. 31
of this year, Dean said.
Once all that work is done,

the vehicles will be tested and
finally sent to Europe where
they will be manned by the
Army’s Second Calvary Regi-
ment in Germany.
Overall, more than 4,000

Strykers will be refitted and im-
proved, Dean said.
Bassett said the development

of the new Stryker was done in
a very short period of time.
The call for a new vehicle

went out in July of 2015 and the
first prototype was unveiled on
Oct. 27.
“This is not a sport for the

faint of heart,” Bassett said.
“This work was done by profes-
sional engineers who brought
their A game every day.”

Gary L. Whited, president
of General Dynamics Land
Systems, said getting the
new Stryker project done so
quickly was like bending steel
and was a miracle of military ac-
quisition.
Gen. Daniel B. Allyn, vice

chief of staff for the U.S. Army,
said that the Army has 180,000
soldiers based around the
world in 140 locations.
“We are a busy army that

must maintain a relentless
pace,” Allyn said. “We in the
U.S. Army have thought long
and hard about the future.
“The battlefield of tomorrow

will be complex and often in an
urban setting. Fighting in such
an environment will require
leaders of character capable of
being agile. A premium will be
placed on unmanned systems
and rapid maneuver.”
That’s where the new Stryker

comes in, Allyn said.
It will still be able to move

troops around while providing
excellent firepower to back
them up.
The new Stryker, Allyn said,

was in response to a review of
Army needs after the Russians
invaded the Ukraine.
He said that while the U.S.

was occupied in Iraq and
Afghanistan, the Russians up-
graded their capabilities, and
their military actions in the
Ukraine showed just what they
could do.
One of the Army’s responses

was to order a new Stryker vehi-
cle for its soldiers.
“This upgrade to support dis-

mounted troops without hurt-
ing the maneuverability of the
vehicle is quite an accomplish-
ment,” Allyn said. “It was done
through leadership and team-
work. And it was delivered in
near record time.”
He said the United States

Army never wants to get into a
fair fight, and the new Stryker is
helping them maintain that ob-
jective.
Among the guests at the un-

veiling were Michigan Senator
Debbie Stabenow and U.S. Con-
gressman Sander Levin, whose
district is home to GDLS.

New Stryker Carrier to Give
Soldiers Unfair Advantage
CONTINUED FROM PAGE 1

September in the U.S., GM’s most
lucrative market, and market
share dropping almost a full per-
centage point year-over-year to
16.9 percent. And it came despite
worries about increased compe-
tition in the U.S. with automakers
fighting over a slightly smaller
pie.
Sales have hit a post-recession

plateau after last year’s record of
17.5 million.
But at GM, revenue rose 10

percent over a year ago largely
because it’s getting stronger
prices for cars and trucks in
North America. Pickup sales are
still healthy, and the company
rolled out strong new vehicles
such as the Chevrolet Malibu
midsize car and the Cadillac XT5
SUV, Stevens said.
Although overall sales dropped,

Stevens said GM raised its U.S.
share of the more profitable retail
sales to individual buyers by 0.5
percentage points. He expects
pickup sales to remain strong but
says the company will balance
supply and demand.
It all fueled a record North

American pretax profit of $3.5 bil-
lion, giving the region an 11.2
percent profit margin. The mar-
gin is the percent of revenue that
the company gets to keep.
Stevens said prospects are

good, too, because GM is rolling
out important new vehicles.
“We’re entering the heart of our

product launch cadence,” he
said, adding that within the next
18 months, GM will replace its
compact and midsize crossover
SUVs in the hottest part of the
U.S. market.
Excluding a 4-cent benefit from

an unspecified ignition-switch re-
call recovery, GM earned $1.72
per share. That soundly beat
Wall Street estimates of $1.46 per
share.

Jefferies analyst Philippe Hou-
chois said he’s concerned that
the company pulled fourth-quar-
ter sales forward. He has a
“Hold” rating on the stock with a
$33 one-year price target on con-
cerns that sales have peaked in
North America.
GM also said it completed a $5

billion stock buyback a quarter
early during the July-through-
September period. Stevens said
the company will start on its sec-
ond tranche of buybacks worth
$4 billion in the fourth quarter.

CONTINUED FROM PAGE 1

“...on track to
deliver higher
profit, higher
margins.”

–Chuck Stevens,
GM CFO
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SERVICE HOURS: Monday & Thursday 6:30am-9:00pm; Tuesday, Wednesday & Friday 6:30am-6:00pm • Shuttle at 6:30am - Pick-up Both Ways • All Day starting at 6:30am.

$2395
Fluid Level,

Brake & Alignment Check Included.

Open Mondays & Thursdays until 8:30pm

We use Genuine GM Oil & Filter
No additional or hidden charges.
Out the door pricing.

Quick Oil Change EXPRESS
LANELUBE OIL FILTER

Excludes synthetic, Diesel & Med. Duty Trucks.
Most GM cars & trucks. One coupon per customer. Must
present coupon with order. Plus tax. Expires 10-31-16.

Up to 5 qts.

BODY SHOP
586-754-7000

ext 1231

INSURANCE
WRECK AMENDED
TRANSPORTATION

AVAILABLE
During Scheduled Repairs

WE REPAIR
ALL MAKES
& MODELS

FREE OIL CHANGE

GM SERVICE CENTER
MICHIGAN’S LARGEST

•SERVICE DEPT. •PARTS •BODY SHOP

866-452-1547
26125 Van Dyke @ 101/2 Mile

Center Line, MI 48015

EDRINKE • FAST • FRIENDLY • DISCOUNTS

VISIT OUR

QUICK LANE

Jim
Pfeifle

jpfeifle@edrinke.com

See us for your GM employee purchases.

1-877-451-7707
26125 VAN DYKE AT 10 1/2 MILE ROAD

Now looking for experienced salespeople to join our team!

2

Dennis
Thacker

dthacker@edrinke.com

Paul
Makowski

pmakowski@edrinke.com

*All applicable rebates including lease loyalty, Chevrolet lease loyalty or lease conquest offers have been deducted from sale price/payment. Traverse, Equinox, Cruze, Trax are 24 month leases. Volt, Malibu, and Silverado are 36
month leases. Camaro is a 39 month lease. Pricing is subject to select model vehicles, while supplies last. Pictures may not represent actual vehicle. Prices subject to change per GM incentives. Prices and payments are in-
clusive of active GM Employee Discount (Unless otherwise stated). Pricing is subject to select model vehicles while supplies last. All leases are 10k miles per year w/ approved S Tier credit w/ $999 due at signing. Prices &
payments are plus tax, title, and plate fees with acquisition fee up front. Disposition Fee may be required at vehicle turn in. Refundable security deposit required on certain vehicles –to be determined by lender. **$3500 trade-in is valid on 2003 or newer vehicles with under
115k miles in drivable condition, no branded titles, less reconditioning determined by appraiser. Certain restrictions may apply, see dealer for complete details.** Expiration Date – 10/31/16.

NO DOC FEES
Find Us on
FACEBOOK

Nicole
Dodge

nhuminski@edrinke.com

VISIT OURWEBSITE:
edrinke.com

*All prices and payments include GM rebates. Pictures may not represent actual vehicle. Pricing subject to change per GM incentives. Prices and payments are inclusive of active GM employee discount (unless otherwise stated). All leases are 10,000 miles per year with approved
S Tier credit. Acadia, Terrain, Regal, Verano and Encore are 24 months leases. Yukon and Envision are 36 month leases. Cascada and Lacrosse are 39 month leases. All Vehicles shown are $999 down. Deposition Fee may be required at vehicle turn in. Must have lease loyalty and/or
closing competitive lease. Prices and payments are plus tax, title, plate fee w/ acquisition fee up front, refundable security deposit required on certain vehicles – to be determined by lender. Pricing is subject to select model vehicles- while supplies last. **$3,500 trade in is valid on
2003 or newer vehicles w/ under 115k miles in drivable condition, no branded titles, reconditioning determined by appraiser. Certain restrictions may apply, see dealer for complete details. **Due to advertsing deadlines prices and programs are subject to change.

We’ll give you a $3,500 minimum for your 2003 or newer trade in.
See us for your GM employee purchases.

1-866-452-1300
26125 VAN DYKE AT 10 1/2 MILE ROAD

Now looking for experienced salespeople to join our team!

SHOWROOM HOURS:
MON. & THURS.
8:30AM-9PM

TUES., WED. & FRI.
8:30AM-6PM

VISIT OURWEBSITE: edrinke.com

Stk. #B562841 Stk. #B562841

2016 BUICK ENCORE

PURCHASE
FOR

$19,709*
24
MO.

LEASE FOR

$99*
$999 DOWN

Stk. #B470037 Stk. #B470037

2017 BUICK VERANO

PURCHASE
FOR

$23,229*
39
MO
.

LEASE FOR

$169*
$999 DOWN

1SH SPORT
TOURING

Stk. #B461312 Stk. #B461312

2016 BUICK LACROSSE

PURCHASE
FOR

$27,995*
24
MO.

LEASE FOR

$139*
$999 DOWN

1SH SPORT
TOURING

Stk. #B461787 Stk. #B461787

2016 BUICK CASCADA

PURCHASE
FOR

$31,529*
36
MO
.

LEASE FOR

$239*
$1499 DOWN

Stk. #B461086 Stk. #B461086

2016 BUICK REGAL

PURCHASE
FOR

$25,199*
24
MO
.

LEASE FOR

$109*
$999 DOWN

Stk. #TMVQGQ Stk. #TMVQGQ

LEASE FOR

$999 DOWN
24
MONTHS

$234* PURCHASE FOR

$29,729*

2017 GMC ACADIA
SLE-1

LEASE FOR

$1299 DOWN
24
MONTHS

$159* PURCHASE FOR

$33,679*

2016 GMC SIERRA
SLE • DBL. CAB
4WD

Stk. #TKBK0X Stk. #TKBK0X

LEASE FOR

$999 DOWN
24
MONTHS

$118* PURCHASE FOR

$24,099*

2017 GMC TERRAIN
SLE-1

Stk. #G563959 Stk. #G563959

2016 GMC YUKON
SLE • 4WD

PURCHASE FOR
$20,489*

LEASE FOR
24 MONTHS
$109*

$999DOWN

2016

2017

CRUZE

2017

TRAVERSE

PURCHASE FOR
$26,889*

LEASE FOR
24 MONTHS
$159*

$999DOWN

2017

EQUINOX

PURCHASE FOR
$22,989*

LEASE FOR
24 MONTHS
$89*
$999DOWN

2017

CAMARO

2017

LS1LT
TRAX

LTZ

LT LT
VOLT

Stk. #TPBD79

Stk. #564493

Stk. #570171Stk. #470021

Stk. #470040

Stk. #470021 Stk. #570171Stk. #TPBD79

Stk. #570089

LEASE A LT
36 MONTHS
$259*

$999DOWN

ED RINKE
WE’LL GIVE YOU A $3,500 MINIMUM FOR YOUR 2003 OR NEWER TRADE IN

– NO APPOINTMENTS NECESSARY FOR OIL CHANGES –

Stk. #G564047 Stk. #G564047

LEASE FOR

$999 DOWN
36
MONTHS

$259* PURCHASE FOR

$44,869*

PREMIUM II

Stk. #570089Stk. #564493

PURCHASE FOR
$31,592*

LT

PURCHASE FOR
$27,319*

LEASE FOR
39 MONTHS
$299*

$999DOWN

Stk. #470040

SILVERADO2016

1500 • 4WD
LT

DBL
CAB

Stk. #TKSSKG

PURCHASE FOR
$32,819*

LEASE FOR
36 MONTHS
$129*

$999DOWN

Stk. #TKSSKG

MALIBU2016

Stk. #461754

PURCHASE A LS
$22,309*

LEASE A LT
36 MONTHS
$119*

$999DOWN

Stk. #461754

NOEMPLOYEE
DISCOUNT
REQUIRED

PURCHASE A LS
$18,844*

LEASE A LT
24 MONTHS
$139*

$999DOWN

NOEMPLOYEE
DISCOUNT
REQUIRED

ED RINKE

SHOWROOM HOURS: MON. & THURS. 8:30AM-9PM / TUES., WED. & FRI. 8:30AM-6PM /

With Each
Major Repair

DETROIT (AP) – Electric car
maker Tesla Motors posted its
first quarterly profit in three
years on Oct. 26, giving investors
reason to cheer after months of
doubt.
Tesla’s shares have fallen

since the summer as some in-
vestors questioned the compa-
ny’s proposed merger with solar
panel maker SolarCity Corp.
Goldman Sachs recently down-
graded Tesla’s shares from “buy”
to “neutral” and lowered its
price target, saying the potential
merger could delay the release
of Tesla’s much-anticipated
Model 3.
But Tesla CEO Elon Musk said

in a letter to investors that the
third quarter showed Tesla
could meet its goals while keep-
ing one eye on opportunities for
future growth.
Musk also reiterated that Tesla

shouldn’t need to raise cash to
support the Model 3, and
doesn’t expect a capital raise
through the first quarter of next
year.
There had been some ques-

tions about the company’s
ability to proceed without
raising more money, but Tesla
ended the quarter with
positive free cash flow of $176
million.
“Things are looking good,”

Musk said in a conference call
with analysts and media. “It’s not
to say there could be some dark-
ness ahead . . . (but) it’s overall
looking quite promising.”
Tesla reported net income of

$21.9 million, or 14 cents per
share, up from a loss of $229.9
million in last year’s July-Sep-
tember period.
Revenue more than doubled to

$2.3 billion. That included $149.7
million in non-automotive rev-
enue – up 78 percent from last
year – in part because of growth
in Tesla’s energy-storage busi-
ness.
Tesla, which went public in

2010, has had only one other
profitable quarter – the first
quarter of 2013. But the compa-
ny said it expects to report net
income in the fourth quarter of
this year.
Tesla delivered 24,821 vehicles

during the quarter, an increase
of 72 percent over the same peri-
od last year.
The Palo Alto, Calif.-based

company said it still expects to
deliver just under 80,000 vehi-
cles worldwide this year.
That sales number is up from

the 50,500 delivered in the year
2015.

Tesla Surprises
World by

Making Profit

AUBURN HILLS, Mich. (AP) –
Suburban Detroit officials say
they rejected a $384 million offer
in June to buy the Palace of
Auburn Hills.
Oakland County said in a

statement Oct. 24 to The Detroit
News it was “acting in a fiscally
responsible manner on behalf of
taxpayers” when it rejected the
proposal.
If Oakland County had decided

to make the purchase, it would
have allowed the home of the
Detroit Pistons to be leased back
to the team.
County Executive L. Brooks

Patterson told WWJ-AM he was
“not real happy” with the risk of
owning a stadium “and not own-
ing the team.”
The Palace and Pistons are

both owned by Tom Gores’ Plat-
inum Equity group.
There has been talk for some

time about the possibility of
the Pistons moving from
Auburn Hills to downtown
Detroit.

Oakland County
Declines Palace
Purchase Plan
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