
The new 2017 Camaro looks
fast. But it’s the vehicle’s new
transmission, not its exterior
design, that really makes the
Camaro go fast.

With faster upshifts than a
dual-clutch transmission and a
wider overall gear ratio spread to
optimize performance and effi-
ciency, the new available Hydra-
Matic 10-speed automatic trans-
mission sets a new performance
standard in the 2017 Camaro ZL1
– and raises the bar for the seg-

ment, said GM spokesman Tom
Read.

The ZL1 is expected to be the
first volume production car to
offer a 10-speed automatic, Read
said. It builds on the established
legacy of the Hydra-Matic eight-
speed transmission family
offered on other Gen Six Camaro
models, to deliver higher thresh-
olds of capability, refinement and
efficiency.
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They say that history repeats
itself, and in the case of the Wal-
ter P. Chrysler Automotive Muse-
um, that’s literally true.

The museum is, as of June 4,
open to the public, said Brandt
Rosenbusch, manager of Histori-

cal Services for Fiat Chrysler.
“We officially closed the muse-

um to the public on Dec. 31,
2012,” Rosenbusch said. “It was
very expensive to keep a full mu-
seum staff as well as keeping the
place up and running six days
a week. And there were also the
marketing costs. The museum

just wasn’t financially viable.”
And, Rosenbusch said, the mu-

seum is not a charity. It has to
pay for itself. So what happened
between the beginning of 2013
and now?

“We have, since 2012, been

Chrysler Museum Re-opening for Public

CONTINUED ON PAGE 3

Museum visitors view how the Jeep has played a huge role in both Chrysler’s and America’s histories.

New 10-Speed Transmission
Key to a Faster Camaro

CONTINUED ON PAGE 2

Ford is testing foam and plastic components using CO2 as feedstock.

Cutting down on pollution
means more than reducing ex-
haust generated from gasoline-
powered engines. This goal can
be built into the very fabric of a
vehicle.

Ford Motor Company is the
first automaker to formulate and
test new foam and plastic com-
ponents using carbon dioxide as
feedstock.

Researchers expect to see the
new biomaterials in Ford produc-
tion vehicles within five years,
said Ford spokesman John Can-
gany.

Formulated with up to 50 per-
cent CO2-based polyols, the
foam is showing promise as it
meets rigorous automotive test
standards, Cangany said. It could
be employed in seating and un-
derhood applications, potential-
ly reducing petroleum use by
more than 600 million pounds an-
nually – enough to fill nearly
35,000 American homes. CO2-de-

rived foam will further reduce
the use of fossil fuels in Ford
vehicles and increase the pres-
ence of sustainable foam in the
automaker’s global lineup.

“Ford is working aggressively
to lower its environmental im-
pact by reducing its use of petro-
leum-based plastic and foam,”
said Debbie Mielewski, Ford sen-
ior technical leader of sustain-
ability. “This technology is excit-
ing because it is contributing to
solving a seemingly insurmount-
able problem – climate change.
We are thrilled to be leading the
charge toward reducing carbon
emissions and the effects of
climate change.”

Carbon emissions and climate
change are of growing concern to
world leaders as a staggering 2.4
million pounds of CO2 are re-
leased into the atmosphere glob-
ally per second, Mielewski said.

Ford Researchers Working
To Solve Climate Change

CONTINUED ON PAGE 2

Detroit automakers can offer
value to fleet owners. At least
that’s what Vincentric has said.

Five General Motors and seven
Ford vehicles have earned Vin-
centric 2016 Best Fleet Value in
America awards.

Ford won in the following:
• The 2016 Lincoln MKS FWD

in the Premium Luxury category;
• The 2016 Lincoln MKC Pre-

miere FWD in the Luxury
SUV/Crossover category;

• The 2016 Ford Transit Con-
nect XLT SWB w/Rear Door in the
Small Commercial Passenger Van
category;

• The 2016 Ford Transit 150
XL Wagon LR RH Fixed 130 in the
Full-Size ½-Ton Passenger Van
category;

• The 2016 Ford Flex SE FWD
in the Large SUV/Crossover cate-
gory;

• The 2016 Ford Transit 250
LR RH Fixed 130 in the Full-Size
¾- Ton Cargo Van category;

• The 2016 Ford Transit 350
LR RH Fixed 148 in the Full-Size 1-
Ton Cargo Van category.

GM Best Fleet Value winners:
• Chevrolet Impala Limited LS

– Large Sedan category;
• Chevrolet Express G2500 –

Full-Size ¾-Ton Passenger Van;
• GMC Sierra 1500 – Base Reg

Cab 2WD SWB – Full-Size ½-ton
Pickup category;

• Chevrolet Silverado 2500 –
W/T DBL Cab 2WD SWB – Full-
Size ¾-ton Pickup category;

• Chevrolet Silverado 3500 –
W/T DBL Cab 4WD LWB SRW –
Full-Size 1-ton Pickup category.

GM spokesman Robert Wheel-
er said that in the 11 years since
the program began, more GM ve-
hicles have won Vincentric
awards than any other manufac-
turer. These awards are used by
fleet operators to understand ve-

hicle life cycle costs, which is a
key part of the purchase decision
process.

“General Motors received
awards in a wide range of seg-
ments,” said David Wurster, pres-
ident of Vincentric. “It’s clear
that GM’s strong product portfo-
lio provides measurable value to
fleet customers.”

Wheeler said that each of the

award-winning vehicles has the
Lowest Lifecycle Cost in its class
and GM also earned the Vincen-
tric honor for Best Value Full-Size
Pickups.

“These awards show that our
fleet offerings run the gamut
and we can offer vehicles to
meet the needs of any fleet in

GM, Ford Winners of Vincentric Awards

2016 Chevrolet Silverado 3500

2016 Ford Flex

CONTINUED ON PAGE 6

This 2017 Camaro will be powered by a 10-speed transmission.
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Plastic manufacturing accounts
for nearly 4 percent of the
world’s oil use, according to the
British Plastic Federation.

Ford researchers are hopeful
the company’s early steps to use
captured carbon in innovative
ways will help achieve the long-
term goals to reduce global
warming recently set in the
UN Paris Agreement, Cangany
said.

For nearly two decades, re-
searchers have worked success-
fully to develop sustainable ma-
terials for Ford products. In
North America, soy foam is in
every Ford vehicle. Cangany said
coconut fiber backs trunk liners;
recycled tires and soy are in mir-
ror gaskets; recycled T-shirts
and denim go into carpeting; and
recycled plastic bottles become
REPREVE fabric used in the 2016
F-150.

Ford began working with sev-
eral companies, suppliers and
universities in 2013 to find appli-
cations for captured CO2, Can-
gany said.

Among them is Novomer – a
New York-based company that
utilizes carbon dioxide captured
from manufacturing plants to
produce innovative materials.
Through a system of conver-
sions, Novomer produces a poly-
mer that can be formulated into
a variety of materials, including
foam and plastic that are easily
recyclable.

“Novomer is excited by the
pioneering work Ford has com-
pleted with our Converge CO2-
based polyols,” said Peter Shep-
ard, Novomer chief business offi-
cer.

“It takes bold, innovative com-
panies such as Ford to enable
new technologies to become
mainstream products.”

Mielewski said that Ford is
pleased to be in the vanguard –
the first automaker – to embark
on a course toward reducing car-
bon emissions.

Ford Researchers
Working to Solve
Climate Change
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FRANKFURT, Germany (AP) –
The German transport ministry
says General Motors’ Opel divi-
sion has been asked to appear
before a commission looking in-
to diesel emissions controls.

The move comes after an envi-
ronmental group, DUH, tested
the company’s Zafira and Astra
models and claimed they re-
duced pollution controls at
some speeds and temperatures.
DUH wants them off the road.

Competitor Volkswagen has
admitted equipping cars with
software that limited emissions
when the cars were being tested
by regulators. German authori-
ties subsequently tested cars by
other manufacturers, including
Opel, and found only Volkswa-
gen using the illegal software.
But they did ask Opel and others
to recall cars that exploited legal
loopholes.

Germans Look at
Opel Emissions

The best way to handle a prob-
lem is to handle the situation be-
fore it becomes a problem. And
that’s the service Chevrolet is of-
fering to its customers, said GM
spokesman Monte Doran.

Chevrolet is introducing the in-
dustry’s first predictive technolo-
gy, enabling a vehicle to warn you
about a potential maintenance
need before it occurs, Doran said.

The technology is similar in
concept to that on the Boeing
787, which can send in-flight mes-
sages to ground crews alerting
them of parts needing inspection
before the plane arrives.

For Chevrolet drivers who opt in
to the service, OnStar Proactive
Alerts continually monitors the
health of the vehicle’s starter
motor, fuel pump and 12-volt bat-
tery.

If anomalies are detected, On-
Star will notify drivers to take
their vehicle in for service, re-
ducing unexpected repairs.

The service is available now for
OnStar subscribers who own a 2016
Chevy Silverado, Tahoe, Suburban,
Corvette or Equinox, Doran said.

“Chevrolet is already the most
awarded car brand in the indus-
try, and Silverado is the most de-

pendable, longest-lasting, full-
size pickup on the road,” said
Steve Holland, chief technologist
for Vehicle Health Management
at General Motors.

“With Proactive Alerts, we now
can offer customers even greater
peace of mind by taking the
guesswork out of when to serv-
ice their vehicle.”

Proactive Alerts collects a
small batch of data each time the
vehicle is started, and monitors
it on an ongoing basis, Holland
said.

Then, sophisticated systems
analyze and refine billions of
pieces of data, accumulated
across the fleet of vehicles.

If the data indicates a particular
vehicle’s component is not per-
forming as expected, Holland said
the system will automatically send
the driver a message through an in-
vehicle notification, and either an
email or text message based on
customer preference.

“Accuracy is the key to our pre-
diction algorithms,” Holland said.
“We will be able to inform dealer

service departments so they can
spend less time testing for a con-
dition we have already diag-
nosed. They can replace the nec-
essary part quicker and minimize
the amount of time a customer’s
vehicle is at the dealership.”

Proactive Alerts is offered with
all OnStar service plans on eligi-
ble models, including the OnStar
Basic Plan that comes standard
for five years on new Chevrolet
vehicles, Doran said.

In the future, plans are in place
for Proactive Alerts to monitor
additional vehicle components
and expand to other Chevrolet
models.

For example, Proactive Alerts
can monitor the health of the 12-
volt battery, Doran said. The sys-
tem is intelligent enough to dis-
tinguish between a low state of
charge – which can be solved by
going for a short drive – and high
electrical resistance that could
indicate the battery needs re-
placement.

“A few companies are doing lim-
ited in-vehicle diagnostics, but
none have yet demonstrated the
capability we offer,” said Paul
Krajewski, director of GM’s Vehicle
Systems Research Laboratory.

OnStar System Stopping Trouble Before It Can Start

Chevy’s can come wired to predict trouble before it starts.

“There is simply nothing like
the experience offered with the
new 10-speed automatic in the
Camaro ZL1,” said Aaron Link,
ZL1 lead development engineer.
“It delivers nearly instantaneous,
lightning-fast shifts that alter
your perception of what an auto-
matic transmission can offer in a
high-performance vehicle –
whether you’re on the street,
drag strip or road course.”

The greater overall perform-
ance and efficiency, Link said, are
due primarily to the 10-speed’s
wider 7.39 overall gear ratio
spread, which enhances off-the-
line performance with an aggres-
sive first gear ratio of 4.70. Small-
er steps between the gears also
help the engine maintain the op-
timal speed for maximum power
at almost all vehicle speeds, es-
pecially when exiting a corner on
a track.

“The gear ratios are so tightly
spaced that the transmission is
in the right gear and the engine is
at the best rpm for transitions
from corners to straights,” said
Link. “And with the power from
the ZL1’s supercharged LT4 en-
gine, the force you feel in your
seat as you accelerate out of a
turn will put a grin on your face
every time.”

Chevrolet testing has shown

the ZL1 with the available 10-
speed has faster shift times than
the Porsche PDK dual-clutch
transmission, Link said. In fact,
the 1-2 upshift is 36 percent
quicker than the PDK, while the
2-3 and 3-4 upshifts are 27 per-
cent and 26 percent quicker, re-
spectively.

“You touch the paddle and the
gear changes with immediacy,”
said Link. “The shifts happen so
quickly and without delay that it
almost feels like an extension of
your reflexes. It’s a much more
involving experience for the driv-
er that really helps improve con-
fidence and performance on the
track.”

Hundreds of hours were spent
integrating the 10-speed’s shift
performance with the unique
power band of the ZL1’s super-
charged 6.2L LT4 engine, which is
estimated at 640 horsepower and
640 lb.-ft. of torque, Link said.

The 10-speed also has a nu-
merically lower top gear ratio
than Camaro’s eight-speed auto-
matics, which allows the engine
to run at a lower speed on the
highway, enabling even greater
efficiency.

GM was able to achieve this
proformance, Link said, through
creative packaging solutions.
They allowed GM to accommo-
date another clutch in compari-
son with the eight-speed, allow-

ing the 10-speed to be the ap-
proximate size of Camaro’s other
eight-speed transmission.

It uses four simple gearsets
and six clutches: two brake
clutches and four rotating clutch-
es, Link said. That’s only one
more clutch than the eight-
speed, despite having two more
forward gears.

It is also the latest transmis-
sion with a new, proprietary elec-
tronic control system and per-
formance calibrations. The cali-
bration is unique for the ZL1’s
high-performance-oriented driv-
ing experience, while additional
applications will feature calibra-

tions matched to their respective
performance ranges.

Additional highlights include:
• A reduction in spin losses,

thanks to only two non-applied
clutches and other design fea-
tures, contributes to greater fuel
efficiency.

• New ultra-low viscosity
transmission fluid reduces fric-
tion across the full temperature
operating range for greater fuel
efficiency.

• An internal thermal bypass
allows the transmission to warm
up faster to its optimal operating
temperature for additional fuel
efficiency.

Camaro’s New Transmission Drives Its Performance

The new 10-speed automatic transmission peps up the 2017 Camaro.
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Detroit Startup Week powered
by Chase, which begins May 23
and ends May 27, will feature
over 100 events with 2,500+ par-
ticipants expected over five
days, said Ford spokeswoman
Elena Cortesi.

Detroit Startup Week cele-
brates and supports entrepre-
neurship in Detroit and beyond,
Cortesi said.

All activities are free and start-
ups, entrepreneurs, and enthusi-
asts are all welcome to attend
to amp up their business skills,
networks, and knowledge of
opportunities in Detroit and the
region. Ten learning tracks will
be offered to entrepreneurs at all
levels: technology, entrepreneur-
ship 101, mobility, music, food-
preneurship, art+design, civic
innovation, neighborhood col-
laboration, social entrepreneur-
ship and the Internet of things
(IoT).

Marquee speakers include:
• Bill Ford, executive chair-

man, Ford Motor Company;
• Jennifer Piepszak, CEO of

Chase Business;

• Danielle Weisberg & Carly
Zakin, co-founders, theSkimm;

• Tami Door, president and
CEO, Downtown Denver Partner-
ship and co-founder of Denver
Startup Week;

• Mike Duggan, mayor, city of
Detroit;

• Jason Mendelson, co-
founder, Foundry Group;

• Pamela Lewis, director, New
Economy Initiative;

• Eugene Richards & Patricia
Lay-Dorsey, artists, Facing
Change: Documenting Detroit;

• Devita Davison, co-director,
FoodLab;

• April Boyle, director, Build
Institute;

• Garlin Gilchrist, deputy tech-
nology director for civic commu-
nity engagement, city of Detroit.

Detroit’s inaugural Startup
Week will be the largest first-year
event in the global brand’s six-
year history. Cortesi said.

“Our city is unlike any other,
with both ingenuity and a wel-
coming spirit, brilliance and grit,
and opportunities abound.

“Detroit Startup Week is de-

signed to glue together those op-
portunities, celebrate what’s al-
ready working, and lay the
groundwork for what’s to come,”
said Kyle Bazzy, lead organizer.

“Entrepreneurs are playing an
invaluable role in Detroit’s come-
back,” said Jennifer Piepszak,
CEO of Chase Business Banking,
whose firm has committed $100
million over five years to De-
troit’s economic recovery.

“Detroit Startup Week is a
great opportunity to recognize
small businesses’ importance to
the city’s recovery and to ensure
they gain access to the neces-
sary resources to support and
grow.”

“More than a century ago, Ford
Motor Company was a startup
business that applied innovative
thinking and collaboration to get
where it is today,” said Ford.

“We are proud to support the
next generation of entrepreneurs
at Detroit Startup Week who em-
body that same spirit.”

Sessions aligned with the ten
tracks, including fireside chats
and panels, networking opportu-

nities, happy hours and even
free headshots for entrepreneurs
will round out the week, Cortesi
said.

Events will take place all over
the city at venues that include
Civilla, Grand Circus, Techtown,
Bamboo Detroit and more.

Event headquarters are at the
historic Masonic Temple, known
for the week as #ChaseBase-
camp.

Ford Looks to Help Detroit Startup Companies

Bill Ford
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2016 CHRYSLER
300S

LEASE FOR
$1999 DOWN

MSRP 37,460
$159*

24 MO.
10K

2015 DODGE
CHARGER SXT AWD

LEASE FOR
$1999 DOWN

MSRP 34,490
$199*

36 MO.
10K

2016 JEEP
CHEROKEE Latitude FWD

LEASE FOR
$1999 DOWN

MSRP 29,020
$139*

24 MO.
10K

2016 RAM
1500 SLT Crew Cab 4x4 Big Horn

LEASE FOR
$1999 DOWN

MSRP 47,080
$107*

24 MO.
10K

Must qualify for Chrysler Employee Advantage discount for all sale prices and lease payments. *Plus tax, title, license, CVR and doc fee and destination charge. **All leases based on 10,000 miles per year. Plus tax, title,
license and doc fee and destination charge. No security deposit required. Must qualify for preferred credit rating, not everyone will qualify. All rebates assigned to dealer. Save even more with military rebate. Sale prices
and lease payments include consumer cash rebate, lease cash, and Chrysler Capital Bonus Cash. Must finance through Chrysler Capital. Not everyone will qualify subject to credit approval. Pictures may not represent
actual vehicles. Must take delivery from dealer inventory by 5/31/2016. **For Renegade sale price, must qualify for Chrysler Employee Advantage, Military, and returning Lease Loyalty.

INCLUDES
RETURNING
LESSEE

USE YOUR UAW
RETIREES VOUCHER
FOR UP TO $1000

Rosenbusch proudly oversees what’s now a self-sustaining museum.

by Jim Stickford

As the song goes – if you can
make it in New York, you can
make it anywhere.

Ram Truck dealers from
around the New York City metro-
politan area made their way to
Pearl River, N.Y., May 17 to load-
up on new Ram ProMaster City
vans.

The Ram Commercial Truck
brand hosted a one-day dealer
drive-away event for the popular
new ProMaster City van, said Fiat
Chrysler spokesman David
Elshoff. From there, dealers will
head back to their stores with
dozens of small vans destined for
all sorts of small businesses –
from caterers to locksmiths.

Elshoff said that this kind of
event is something that Fiat
Chrysler has done in the past
across the country for different
models.

The reason Ram held this
event in New York, Elshoff said, is
simple. New York is the largest
delivery van market in the United
States.

“So it’s natural for us to reiter-
ate our products in the market
and celebrate what they can do,”
Elshoff said. “Right now, the van
segment is doing very well.”

Following Ram Commercial
Truck brand’s best February,
March and April on record for
small-van sales volumes, Ram
dealers have been clamoring for
more shipments in order to meet
the unprecedented demand.

“What we’ve discovered is that

the average age of a van owned
by a small business is about 12
years,” Elshoff said.

“Our sales have grown and the
quality of van available to small
businesses now is so much bet-
ter than what was in the market-
place 12 years ago.

“It makes sense that we pro-
mote our new vans and what
they can do.”

The ProMaster City’s class-
leading features and third-party
accolades, including Green Car
Journal’s 2016 Commercial Green
Car of the Year, have helped
boost the van’s success, Elshoff
said.

Ram ProMaster City offers
best-in-class standard features
where they count, he said:

• 178 horsepower and 174 lb.-
ft. of torque;

• Payload – 1,883 pounds;
• Cargo volume – 131.7 cubic

feet;
• Unsurpassed 24 combined

mpg (21 mpg city/29 mpg high-
way);

• Unsurpassed towing capaci-
ty – 2,000 lbs.;

• Exclusive 9-speed automatic
transmission;

• Powertrain warranty – five
years/60,000 miles.

The 2016 Ram ProMaster City
is Ram’s newest addition to its
commercial vehicle lineup and
contributes to the expanding,
purpose-built van segment with
functional elements tied directly
to commercial customer de-
mand.

ProMaster City opens a door
for more growth of Ram’s brand
sales volumes, Elshoff said.

New York Dealers Pick Up Ram Delivery Vans

Delivery vans in New York getting ready to be picked up by dealers.

able to turn the museum site into
a successful event and business
center,” Rosenbusch said. “So
the site has become self-sustain-
ing. We hold a lot of corporate
meetings that we couldn’t do be-
fore. After all, you can’t show
Powerpoints that contain propri-
etary information when you have
members of the public walking
around.”

Once the museum site became
self-sustaining, Rosenbusch and
others realized that there was a
lot of pent-up demand to use the
site as it was originally intended,
as a museum.

So on the weekend of June 4
and 5, the Walter P. Chrysler Mu-
seum will again be open to the
public, Rosenbusch said.

“The decision to reopen the
museum to the public was made
earlier this year,” Rosenbusch
said. “A small staff will be dedi-
cated to the museum. But the
main reason we are able to do
this is because of the volunteers
who are being generous with
their time. We can rely on these
excellent and dedicated people
who make up our volunteer
force.

“Many of them are former
Chrysler employees who, as tour
guides, are happy to dispense
their knowledge. And we now
even have a dedicated crew that
is able to help us with the main-
tenance of our car collection.”

Rosenbusch said the muse-
um’s car collection is relatively
small as these things go, with
about 300 vehicles in the inven-
tory.

“We keep about 60 to 65 vehi-
cles on display at any one time,”
Rosenbusch said. “We try to ro-
tate the vehicles in our basement
to keep the display fresh.”

Rosenbusch said there is a
basement display where they are
able to mix and match vehicles
for different themes. One display
might be about the history of
Mopar. Another might be about
Chrysler’s muscle car tradition.

These displays are easily
changed. The vehicles on display
at the museum’s main two above-
ground floors are harder to
change because the displays are
dedicated to the chronological
history of Chrysler.

One interesting basement dis-
play, Rosenbusch said, is dedi-
cated to Chrysler’s efforts to sell
to female drivers in the early
1950s.

“It’s a funny story involving
pink cars,” Rosenbusch said. “In
1954, Chrysler built a pink La
Comtess concept car for the auto
show circuit. It was based on the
then current New Yorker plat-
form. It was pink. It had special

interior cloth meant to please
women. It was so successful that
Dodge came out with the La
Femme model. It was pink, and
came with matching make-up
cases, umbrellas and a rose-col-
ored floral pattern in the interior.
The vehicle was based on
Dodge’s Royal platform and sold
for two years – 1955 and 1956.”

The La Femme was not suc-
cessful, Rosenbusch said. Specu-
lation at the time was that in this
time period many families were
still one-car households and that
men didn’t want to drive a pink
car with a rose-colored floral in-
terior. And if a family were a two-
car household, the second car
would be more practical – some-
thing like a station wagon.

A woman at the museum who
heard Rosenbusch tell the story
said that perhaps the La Femme
failed because even in the 1950s
women knew when they were be-
ing condescended to and they
also didn’t want to be seen driv-
ing a car that was designed by
men around very stereotyped
ideas of what women wanted.

The Walter P. Chrysler Muse-
um will be open two weekends a
month June 4-Dec. 17 of this year.
A preview weekend on May 14-15
was open to Fiat Chrysler em-
ployees and their families.

Hours are 10 a.m.-4 p.m. Cost
is $10 for adults, $8 for retired
Fiat Chrysler employees and sen-
ior citizens, $6 for kids 6-17. Chil-
dren five and under are free.

Walter P. Chrysler Museum
Again Open to the Public

MILAN (AP) – European car-
makers recorded the highest
sales volumes last month since
just before the economic crisis
bottomed out the market.

The European automakers as-
sociation ACEA said May 13 that
car sales rose 9 percent in April
compared with the previous
year, for 1.27 million units. ACEA
says that was the highest vol-
ume since April 2008.

Volkswagen brand sales contin-
ued to lag in the wake of the diesel
scandal, up just 2.7 percent. Sales
for the VW group, which includes
also Audi, Porsche and Skoda, rose
5.4 percent.

Fiat Chrysler Automobiles,
boosted by Jeep, and Toyota
posted double-digit growth,
along with premium carmakers
BMW and Daimler.

IHS automotive says the West-
ern European market is bol-
stered by “reasonably strong
consumer confidence, robust re-
placement demand and competi-
tive financing.”

Fiat Chrysler’s
Sales Increase in
European Market

CONTINUED FROM PAGE 1



PAGE 4 MAY 23, 2016DETROIT AUTO SCENE

The Chevrolet Detroit Belle
Isle Grand Prix returns to the
Motor City June 3-5. The event
will feature the cars of the Veri-
zon IndyCar Series, the Weath-
erTech SportsCar Champi-
onship, the trucks of the SPEED
Energy Stadium SUPER Trucks
presented by TRAXXAS and the
Trans Am Series.

The weekend collectively is re-
ferred to as the Chevrolet Detroit
Belle Isle Grand Prix and it will
feature the Chevrolet Dual in De-
troit presented by Quicken
Loans IndyCar doubleheader,
said race spokesman Merrill
Cain.

The Raceway at Belle Isle’s
track length is 2.3 miles, Cain
said. The Indycar Chevrolet Dual
in Detroit presented by Quicken
Loans Dual #1 (Verizon IndyCar
Series) starts at 3:30 p.m. on
June 4, Cain said.

The Chevrolet Dual in Detroit
presented by Quicken Loans
Dual #2 (Verizon IndyCar Series)
starts at 3:30 p.m. on June 5,
Cain said. The Chevrolet Sports
Car Classic presented by the
Metro Detroit Chevy Dealers
(WeatherTech SportsCar Cham-
pionship starts at 12:30 p.m. on
June 4.

The 2016 Grand Prix features a
number of fan engagement activ-
ities including displays in the
midway and live music, driver
autograph sessions, extreme
sports demonstrations, free
Monster Truck rides, appear-
ance by Detroit sports stars and
more in the Meijer Fan Zone,
Cain said.

And, the Chevrolet Detroit
Belle Isle Grand Prix last week
announced the release of the De-
troitGP mobile app for iOS and
Android. The new DetroitGP app,
Cain said, gives fans the ability
to purchase tickets to the Grand
Prix – held June 3-5 at Belle Isle
Park – stay up to date on the
race weekend schedule, view the
detailed map of the venue, and
learn more about the racing
series competing at the event.

The DetroitGP app is native,
meaning users do not need an in-
ternet connection to run the ap-
plication, so visitors to Belle Isle
on race weekend can engage no
matter where they are located
on the island.

With no public parking avail-
able on Belle Isle for Grand Prix
attendees during race weekend,
the DetroitGP app will inform
fans about the Grand Prix’s park-
and-ride transportation system,
Cain said. The app will be free to
download for mobile users. To
learn more, go to DetroitGP.com.

2016 Belle Isle
Grand Prix
Heating Up

DEARBORN, Mich. (AP) – AAA
says nearly 1.2 million people
from Michigan are expected to
travel 50 miles or more from
home during the Memorial Day
holiday weekend.

The auto club said May 19
that’s a nearly 2 percent increase
from the just over 1.1 million
who traveled last year.

AAA says it’s the highest
Michigan travel volume for the
holiday period in nine years.
More than a million travelers
from Michigan will be driving to
their destinations while nearly
60,000 will travel by air. The re-
maining travelers will go by
train, bus or boat.

AAA says relatively low gas
prices are encouraging people to
travel. AAA Michigan says that
should help boost summer
tourist destinations around the
state.

The Memorial Day holiday
travel period is defined as May
26-30.

Memorial Day
Travel Heads

Up in 2016
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CONGRATULATIONS TO

JAMES B.KRUZAN, CFP®,CRPC®
FOR BEING NAMEDTO

FINANCIALTIMESTOP 400 ADVISERS OF 2016!
,e Financial Times 400 Top Financial Advisors is an independent listing produced by the Financial Times (March, 2016).

,e FT 400 is based on data gathered from firms and verified by broker-dealer home offices, regulatory disclosures,
and the FT’s research.,e listing reflects each advisor’s performance in six primary areas,

including assets under management, asset growth, compliance record, experience,
credentials and accessibility as identified by the FT.

Neither the brokerages nor the advisors pay a fee to,e Financial Times in exchange for inclusion in the FT 400.

FENTONOFFICE:
329W. Silver Lake Rd., Fenton,MI 48430

T 810-593-1624 • F 810-593-1643 • 800-638-6900

AUBURNHILLS OFFICE:
2701 Cambridge Ct., Ste. 412, Auburn Hills,MI 48326

T 248-625.2993 • F 248-625-7032

KAYDANWEALTHMANAGEMENT.COM
Disclosure: Securities offered through Raymond James Financial Services, Inc., member FINRA/SIPC.

WARREN URGENTCARE

“We Care”
URGENT CARE FOR ACCIDENTS AND INJURY

ADULT & PEDIATRIC ILLNESS
Digital X-Rays, EKG and Lab Work, On-Site Lab Service, Strep, Mono,
Pregnancy & Urine Testing, Vaccinations, Sports & School Physicals,

Occupational Medicine, Work-Related Injuries,
Pre-Hire Physicals (BAT & Urine Screening)

SPECIAL ON SPORTS PHYSICAL $25.00 State-of-the-Art Facility

8am-10pm • 7 Days a week • 365 Days a Year
“Bringing Quality Urgent Care To Your Neighborhood”

586-276-8200
31700 Van Dyke • Warren, MI 48093

On Van Dyke Rd., between 13 & 14 Mile in
St. John’s Windemere Park

OTHER CONVENIENT LOCATIONS:

ATTENTION
Chrysler, GM, Ford

Employees, we’re within
2 miles of your plants

HAP & BCN
NO Referrals Needed!
www.warrenurgentcare.com

FLU SHOTS

Woodland Urgent Care
22341 W. 8 Mile Road

Detroit

313-387-8700

N. East Macomb Urgent Care
43900 Garfield, Suite 121

Clinton Township

586-868-2600

Sometimes it’s the little things
that really add up to great per-
formance. Take a sport car’s
wheels, for instance.

The carbon-fiber-bodied Ford
GT will also offer a new carbon-
fiber wheel, further improving
the drive and handling character-
istics of Ford’s new supercar,
said Ford spokesman Matt
Leaver.

Ford GT is the second Ford
Performance vehicle to offer car-
bon fiber wheels – following the
world’s first mass-produced car-
bon fiber wheel application that
debuted as standard equipment
on the 2015 Shelby GT350R Mus-
tang, Leaver said.

“Ford was the innovator as the
first to offer mass-produced car-
bon fiber wheels as a standard
offering on Shelby GT350R Mus-
tang,” said Dave Pericak, Ford
Performance global director.

“Now, Ford GT will offer the
next generation in carbon fiber
wheels, with an advanced resin
and fiber technology that gives
our designers more freedom,
while also showcasing the struc-
ture of the material’s weave.”

Unlike the Shelby GT350R’s
black-painted carbon fiber
wheels, Pericak said Ford GT
wheels will be offered in two fin-
ishes – either a matte or a glossy
clearcoat, permitting the stun-
ning nature of the carbon fiber
weave to show through.

The finishes perfectly match
the two exposed carbon finishes
available on the sills, fascia and
extractor of the new supercar,
Pericak said.

Working with supplier partner
Carbon Revolution, Pericak said
the new wheels are constructed
with the latest generation of fiber
and resin technology that per-
mits greater design flexibility –
resulting in flowing, more intri-
cate spokes.

Carbon fiber wheels bring a

wealth of advantages over tradi-
tional aluminum wheels, Pericak
said, including weight savings,
improved vehicle dynamics and
ride quality - making the innova-
tive material the perfect comple-
ment for the new Ford GT.

Beyond simply reducing over-
all vehicle weight for improved
acceleration, braking and dynam-
ic performance, carbon fiber’s in-
credibly strong, light nature
means a reduction in unsprung
weight and rotational inertia,
which benefits suspension ac-
tion, ride quality and dynamic
performance, Pericak said.

The Ford GT arrives standard
with light, supercar-spec, 10-
spoke forged aluminum wheels,
sized 8.5 x 20 in./front, and 11.5 x
20 in./rear, Pericak said.

The optional carbon fiber
wheels on the Ford GT are the
same size, but are structurally
stiffer, and save more than two
pounds of unsprung weight per
wheel.

Compared to the already feath-
erweight standard wheels, this
weight savings reduces inertia by
a notable 25 percent, Pericak
said.

A lighter wheel requires the
suspension to do less work to
control the hardware attached to
it, and improves consistent con-
tact with the road surface, im-
proving traction and driver con-
trol, Pericak said.

Each spinning wheel also acts
like a gyroscope, so a lighter
wheel can improve steering feel
and dynamics as it requires less
energy to accelerate or turn the
wheels, improving vehicle re-
sponse.

Vehicle efficiency is improved
as less energy is required to get
the wheel spinning.

While metal wheels can act like
a bell, Pericak said the dense, in-
ert nature of carbon fiber pro-
vides for overall improved per-

formance in terms of noise, vi-
bration and harshness (NVH)
and a quieter ride – leading to
greater comfort and refinement
for the vehicle.

“With optional carbon fiber
wheels providing benefits in key
areas – weight savings, vehicle
dynamics, NVH and ride quality –
they are the perfect, innovative
complement for the all-new Ford
GT,” Pericak said.

For more information visit
www.FordGT.com

Carbon Fiber Wheel Lets Ford’s GT Perform

Carbon fiber wheel

DEARBORN, Mich. (AP) – AAA
Michigan says gas prices
statewide have risen by about 5
cents a gallon in the past week.

The Dearborn-based auto club
said as of May 15 the average
price for self-serve regular un-
leaded gasoline was about $2.26
per gallon. That’s about 36 cents
less than it was at the same
point last year.

The lowest average price was
about $2.24 per gallon in the
Flint area, while the highest aver-
age was about $2.28 per gallon in
the Ann Arbor area.

AAA Michigan surveys daily
fuel prices at 2,800 gas stations
across the state.

State’s Gas Prices
Move Up in May

by YURI KAGEYAMA
AP Business Writer

YOKOHAMA, Japan (AP) – Nis-
san Chief Executive Carlos
Ghosn is confident a 237 billion
yen ($2.2 billion) investment in a
controlling stake in scandal-em-
broiled Mitsubishi Motors will
prove a bargain when sheer size
is critical in the auto industry.

Japanese transport ministry
officials raided Mitsubishi Mo-
tors Corp.’s Tokyo headquarters
May 13, as part of an investiga-
tion into inflated fuel-economy
data for several models.

Ghosn was careful to stress
the acquisition won’t become fi-
nal until he sees the outcome of
the Japanese regulators’ investi-
gation, such as the scale of the
fraud, whether overseas markets
are affected and what the penal-
ties might be.

But scale is critical for devel-
oping expensive technology
such as low-emissions vehicles
and autonomous driving. So is
the advantage of being in various
markets to balance ups and
downs in regional growth, he
said.

“If you are small, you are going
to be vulnerable,” Ghosn told re-
porters at Nissan Motor Co.’s
Yokohama headquarters May 13,
a day after he announced the
agreement.

Ghosn acknowledged he
grabbed at an opportunity as
Mitsubishi shares nose-dived af-
ter the latest scandal surfaced.

Mitsubishi’s shares fell 43 per-
cent between April 19 – the day
before it announced the fuel
economy scandal – and May 11.
The stock cost 565 yen ($5.20)
May 13, down 1.7 percent follow-

ing a surge on the deal’s news.
Gaining Mitsubishi adds about

900,000 in annual vehicle sales to
the Nissan-Renault alliance,
which already is the fourth-
largest automaker in the world
with about 8.5 million in sales.

The deal vaults the alliance in-
to competition for the top spot
with the world’s three biggest au-
tomakers, Toyota Motor Corp.,
Volkswagen AG and General Mo-
tors Co.

The plus for Nissan is the
added economies of scale, such
as sharing auto parts, working
together on sport-utility vehi-
cles, and gaining markets in
Southeast Asia, where the Mit-
subishi brand is still strong, said
Paul Newton, an analyst with IHS.

“The purchase will give them
an effective controlling stake and
is somewhat opportunistic, as
$2.2 billion is not a huge sum for
such a significant chunk of the
company and could be seen as
something of a bargain,” he said
in an email.

The 34 percent stake is below
the threshold for which Nissan
would be liable for Mitsubishi’s
debts under Japanese law, New-
ton said.

Mitsubishi could face massive
expenses to compensate car
owners for the overstated
mileage and pay government
fines. But Mitsubishi has already
promised to compensate Nissan
for lost sales as well as any
penalties and costs from the
scandal, Ghosn said.

Nissan found the faked mileage
tests because of a discrepancy
with its own tests on Mitsubishi-
manufactured minicar models
with tiny engines that had been
sold under the Nissan brand.

Renault’s Mitsubishi Move
Makes Sense for Company

Cooper-Standard Holdings Inc.
of Novi elected Sonya F. Sepah-
ban to the company’s Board of
Directors at its annual Meeting
of Stockholders last week.

Sepahban brings extensive ex-
perience in engineering, produc-
tion, technology and innovation,
profit and loss management, and
global operations within the
aerospace and defense industry
to her new role at Cooper Stan-
dard, said Cooper-Standard
spokeswoman Sharon S. Wenzl.

Her skills and background pro-
vide the board with expertise
based on her oversight responsi-
bilities in engineering, develop-
ment and production operations
of high-profile global groups,
Wenzl said.

Sepahban currently serves on
the board of directors at Genom-
enon, Inc., an Ann Arbor-based
provider of genomic analysis
software for clinics and re-
search, the Cranbrook Institute
of Science and the Inforum Cen-
ter for Leadership.

“Sonya brings a unique combi-
nation of technology and innova-
tion expertise with strong finan-
cial acumen, extensive opera-
tional experience and demon-
strated leadership skills, making
her an extraordinary asset to
our board of directors,” said Jef-
frey S. Edwards, chairman and
CEO, Cooper Standard.

“We are honored to have her
join the Board and look forward
to integrating her perspective to
further enhance Cooper Stan-
dard’s growth strategy.”

Sepahban most recently
served as the senior vice presi-
dent of engineering, develop-
ment and technology at General
Dynamics Land Systems (GDLS),
a business unit of General Dy-
namics Combat Systems Group.

Cooper-Standard
Names New

Board Member
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#42333 #21552#44296

475 SUMMIT DRIVE • 248-292-2502 • 5825 HIGHLAND RD. (M59) • WATERFORD

CALL
BRUCE LITVIN
– 24/7 & 365 –

40 YEARS
OF QUALITY SERVICE

CELL # 1-586-405-5175
blitvin@lunghamer.com

1-888-665-5438

MMAAYY IISS HHEERREE
AANNDD IITT
MMAAYY
BBEE TTHHEE
BBEESSTT DDEEAALLSS

OOFF TTHHEE

YYEEAARR
II HHAAVVEE SSOOLLDD OOVVEERR 2200,,000000 VVEEHHIICCLLEESS

AANNDD IITT MMAAYYBBEE BBEECCAAUUSSEE
MMYY PPRRIICCEESS AARREE TTHHEE BBEESSTT!!

Please call with the vehicle you desire 
and you will be delighted with the payment.

Free shuttle service to home, office or shopping.

buff whelan chevrolet
WHERE THE DEALS MAKE THE DIFFERENCE, EVERY DAY SINCE 1970!

Van Dyke • South of 18 Mile • Sterling Heights
Jeff Caul

586-274-0396
PEP QUOTES BY PHONE OR EMAIL: JEFF CAUL AT JCAUL@BUFFWHELAN.COM

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!
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*See dealer for details. All Rebates/Incentives have been deducted from sale price/payment and are subject to change
by manufacturer without notice. GM Employee discount required unless otherwise noted. The Silverado lease includes GM
LeaseLoyalty or Lease Conquest. The Malibu and Equinox leases assume that you qualify for lease conquest. To qualify for Lease Conquest you must have a
NON-GM Lease in the household that terminates within 365 days. All lease payments are based on 10,000 miles per year. 1st payment, tax, title and plate fee dueat
signing on all leases unless otherwise noted. All deals expire 05/31/16.
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18 MILE RD.

SINCE
1989

Stk.# 62917

2016 EQUINOX 1LT

7” Touch Screen, OnStar/XM Satellite Radio
MYLink Touch Screen Radio, Remote Keyless Entry

Rear Vision Camera, Alum. Wheels & More…

24 Month Lease/10,000 Miles

NO SECURITY DEPOSIT REQUIRED

Stk.# 63445

2016MALIBU 1LT

8” Touch Screen Radio, Remote Start,
Wireless Charging, Power Locks, Power Windows,

Power Mirrors, Bluetooth, Onstar, XM Radio & More…

36 Month Lease/10,000 Miles

NO SECURITY DEPOSIT REQUIRED

Stk.# 62024

2016 SILVERADO 1LT
DOUBLE CAB

ALLSTAR
4X4

NO SECURITY
DEPOSIT
REQUIRED

$187*+Tax with$0 Down

NO SECURITY
DEPOSIT
REQUIRED

$164*+Tax with$0 Down

ALL STAR EDITION, Power Window & Locks
7” Touch Screen Radio, Trailer Tow, Remote Start

Alum. Wheels, Back Up Camera & More…

36 Month Lease/10,000 Miles

NO SECURITY DEPOSIT REQUIRED

$248*+Tax with$0 Down

NO SECURITY
DEPOSIT
REQUIRED

CONVENIENT HOURS: MON. & THURS. 8:30AM-9PM / TUES., WED. & FRI. 8:30AM-6:30PM /

☺
W

e
g
u
aran

tee
th

e
lo

w
est

p
rice

o
r

it’s
free!

☺
W

e
g
u
aran

tee
th

e
lo

w
est

p
rice

o
r

it’s
free!

☺
W

e
g
u
aran

tee
th

e
lo

w
est

p
rice

o
r

it’s
free!

OVER 1,000
New Chevrolets in Stock!

WE GUARANTEE THEWE GUARANTEE THE
LOWEST PRICES OR IT’S FREELOWEST PRICES OR IT’S FREE☺☺

586-274-0396

buff whelan
chevrolet

SPRING has sprung,
the grass has RIZZ,

ISWHERE THE DEALS IS!!!

*Pictures may not represent actual sale vehicle. All applicable incentives including competitive lease, conquest and/or loyalty offers have been deducted from Sale Prices/
Payments and are subject to change by the manufacturer without notice and are plus title, tax, plate and CVR fees and were valid at time of printing. Leases are 10,000 miles
per year and a disposition fee may be required at lease turn in. $1000 over Kelly Blue Book trade-in guarantee is for 2002-2014 vehicles. No branded titles. Certain restrictions apply, see dealer for complete details on all
incentives/offers. Sale ends 5/31/2016 @ 6:00PM.

2016MALIBU “LT”
• Chevrolet Complete Care INCLUDED!
• 1.5L Turbo DOHC Engine! • Ambient Interior Lighting!

• OnStar w/4G LTE w/built-in Wi-Fi hotspot! • 17” Aluminum Wheels!
• 7” Color Touch Screen MyLink Radio!

• 8 Way Power Driver’s Seat!
• Rear Vision Camera!

Stock#G29633

NO SECURITY
DEPOSIT REQUIRED.

TAX, TITLE AND
PLATE FEES EXTRA!

2016SILVERADO “LT”
• Chevrolet Complete Care INCLUDED!
• Ecotec3 4.3L V6! • Automatic Transmission! • GM Bedliner Included!
• 7” Color Screen Mylink Radio with USB Ports! • AluminumWheels!

• OnStar w/4G LTE w/Built in Wi-Fi Hotspot!
• SteeringWheel Radio Controls!

• Remote Keyless Entry!
Stock#G27334

NO SECURITY
DEPOSIT REQUIRED.

TAX, TITLE AND
PLATE FEES EXTRA!

No Employee Discount REQUIRED on Our Most Popular Models!*

2016CRUZE “LT”
• Chevrolet Complete Care INCLUDED!
• 1.4L Turbo DOHC Engine! • Automatic Transmission!

• OnStar with 4G LTE with built-in Wi-Fi hotspot! • Rear Vision Camera!
• 7” Color Touch Screen MyLink Radio!

• Remote Entry & Start!
• Power Drivers Seat!
• Aluminum Wheels!

Stock#G29769
NO SECURITY

DEPOSIT REQUIRED.
TAX, TITLE AND

PLATE FEES EXTRA!

2016EQUINOX “LT”
• Chevrolet Complete Care INCLUDED!

• 2.4L DOHC VVT Engine! • Rear Vision Camera!
• 7” Color Touch Screen MyLink Radio! • Bluetooth for Phone!

• OnStar with 4G LTE with built-in Wi-Fi hotspot!
• Remote Keyless Entry!

• Aluminum Wheels!
Stock#G29789

NO SECURITY
DEPOSIT REQUIRED.

TAX, TITLE AND
PLATE FEES EXTRA!

24 MONTH LEASE:

4X4 DBL CAB

$149*
$0DOWNW/LEASECONQUEST

Was $27,680 Sale Price $21,017

$149*
$999DOWNW/LEASELOYALTY

OR

36 MONTH LEASE:
Was $25,895 Sale Price $20,999

Was $21,995 Sale Price $17,530 Was $39,975 Sale Price $31,031
24 MONTH LEASE:

$141
$999DOWN

36 MONTH LEASE:

ALL NEW

ALL NEW

$199
$999DOWN

$187*
$499DOWNW/COMPETITIVELEASE

$187*
$999DOWNW/LEASELOYALTY

OR

24/7 PROMISE INCLUDED
• 24 months of SirusXM Satelite Radio!
• 24 months of OnStar Guidence Plan!
• 5 Year/50,000 miles Courtesy!
• Transportation/Roadside Assistance!

DETROIT (AP) – A change in
pollution control hardware
between model years cut the
gas mileage on some General
Motors SUVs and forced it to
correct the figures on window
stickers, the company said May
18.

GM announced the previous
week that the fuel economy was
overstated by one-to-two miles
per gallon on the 2016 GMC Aca-
dia, Chevrolet Traverse and
Buick Enclave.

But Consumer Reports maga-
zine questioned why the 2016
mileage would be worse than the
2015 models when little was
changed between model years
and the SUVs from each year had

the same engines and transmis-
sions.

GM spokesman Nick Richards
said May 18 he doesn’t know
why the pollution hardware was
changed. But he said the SUVs from
all model years comply with clean
air laws. The mileage was recalcu-
lated for 2016 but never made it
onto the window stickers, he said.

The mistake was discovered
recently by engineers who were
working on the 2017 model stick-
ers. The company said the mis-
take was inadvertent and that it
informed the U.S. EPA.

GM now is in the process of
tracking down 170,000 owners of
2016 models to give them new
stickers, Richards said.

GM Adjusts Mileage Stickers

the country,” said Ed Peper, U.S.
vice president, General Motors
Fleet. “Not only are these vehi-
cles great for the road, but they
show our customers they are al-
so great for their bottom line.”

To determine the Vincentric
Best Fleet Value in America
awards, Wheeler said eight costs
for each of the 2,700 qualifying
vehicles were measured in the 50
states and Washington, D.C., with
data used to create U.S. totals.
The areas where cost was meas-
ured were depreciation, fees and
taxes, financing, fuel, insurance,
maintenance, opportunity costs
and repairs.

Wheeler said General Motors
Fleet is committed to providing
customers with a broad range of
products that have outstanding
safety, quality, reliability and val-
ue, along with innovative busi-
ness solutions that allow fleets

to save money and give drivers
the features and functions they
need to get their work done.
Offerings range from small cars
to medium duty trucks, along
with a number of propulsion
options to help “green” cus-
tomers’ fleets.

Wheeler said Vincentric pro-
vides data, knowledge, and in-
sight to the automotive industry
by identifying and applying the
many aspects of automotive val-
ue. Vincentric data is used by or-
ganizations such as Business
Fleet Magazine, Ford Motor Com-
pany, Cars.com, General Motors,
Toyota, BMW, Mercedes-Benz,
Nissan, NADA Guides, Hyundai,
Union Leasing and Fleet-Cen-
tral.com as a means of providing
automotive insight to their clien-
tele. Vincentric is a privately
held automotive data compila-
tion and analysis firm headquar-
tered in Bingham Farms, Michi-
gan.

GM and Ford Top Winners
In Vincentric Value List

CONTINUED FROM PAGE 1
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VYLETEL

*GM Employee Pricing Plus Tax, Title, Lic. and Doc. No Security Deposit Required. Programs subject to change. Photos may not represent actual vehicle.
Price is subject to change without notice. See dealer for details. Expires 5/31/16.

VISIT OURWEBSITE TO SEARCH FORMORE VEHICLE SELECTIONS ATWWW.VYLETEL.NET

40755 Van Dyke • Sterling Heights •586.977.2800
WWW.VYLETEL.NET SALES: Sun CLOSED; M, TH 8:30am-9pm; T, W, F 8:30am-6pm; SAT 10am-3pm

SERVICE: Sun CLOSED; M, TH 7am-8pm; T, W, F 7am-6pm; Sat 8am-1pm

ALL NEW 2016
BUICK ENCLAVE
FWD • CONVENIENCE

2244 MMOONNTTHH BBUUIICCKK EEXXPPEERRIIEENNCCEE LLEEAASSEE
FREE Maintenance • FREE XM Radio • FREE OnStar

Stock #4769-16 • Deal #58594
GM pricing plus tax, title & lic.

GM pricing figured with
lease conquest rebate.

NO SECURITY DEPOSIT REQUIRED!

36 MONTH/
10K PER YEAR

LEASE
FOR ONLY

$259*
$1,975 DUE AT SIGNING

PULL AHEAD!!! • PULL AHEAD!!! • PULL AHEAD!!!
GET OUT UP TO 6 MONTHS EARLY…

Stk. #4858-16 • Deal# 60590 
GM pricing plus tax, title & lic. 

Figured with lease conquest rebate.
Must have Non GM in household 

set to expire 365 days from delivery.
NO SECURITY DEPOSIT REQUIRED!

ALL NEW 2016 BUICK CASCADA
PREMIUM • 1SP

ALL NEW CONVERTIBLE IS HERE…SUMMER FUN!

2016 GMC

TERRAIN
FWD • SLE-1

Stock #9037-16 • Deal #58070
$1629 total due at signing.

GM pricing plus tax, title & lic.
Must have a Non-GM Lease in household

set to expire within 365 days of new delivery.
NO SECURITY DEPOSIT REQUIRED!

$159*24
MONTH
LEASE 

FOR ONLY

10K PER YEAR

2244 MMOONNTTHH BBUUIICCKK EEXXPPEERRIIEENNCCEE LLEEAASSEE
FREE Maintenance • FREE XM Radio • FREE OnStar

39 MONTH/
10K PER YEAR

LEASE 
FOR ONLY

$359*
$1,846 DUE AT SIGNING

ALL NEW 2016
BUICK ENCORE

FWD

2244 MMOONNTTHH BBUUIICCKK EEXXPPEERRIIEENNCCEE LLEEAASSEE
FREE Maintenance • FREE XM Radio • FREE OnStar

Stock #4856-16 • Deal #57906 
GM pricing plus tax, title & lic. 

GM pricing must have Non GM in household 
set to expire 365 days from delivery.
NO SECURITY DEPOSIT REQUIRED!

24 MONTH/
10K PER YEAR

LEASE
FOR ONLY

$139*
$1,62870 DUE AT SIGNING

ALL NEW 2016
BUICK LACROSSE

1SH • SPORT TOURING

2244 MMOONNTTHH BBUUIICCKK EEXXPPEERRIIEENNCCEE LLEEAASSEE
FREE Maintenance • FREE XM Radio • FREE OnStar

Stock #4958-16 • Deal #58498 
GM pricing must own 99 or new Buick. 

Lease figured with Buick loyality.
Deal is stock specific.

NO SECURITY DEPOSIT REQUIRED!

39 MONTH/
10K PER YEAR

LEASE
FOR ONLY

Leather Heated Seats • Remote Start • V6 303hp
Rear Camera • Dual Climate Control & More!

$219*
$1,827 DUE AT SIGNING

2015 GMC

TERRAIN
DENALI • FWD

FINAL DAYS TO SAVE BIG!
Stock #8402-15

GM pricing plus tax, title & lic. 

$33,999*
WAS
$39,605

SAVE
$5,606 OFF LIST

2016 GMC

SIERRA
1500 • 4WD • DOUBLE CAB • SLE

Stock #9192-16 • Deal #60410
$1859 total due at signing. 

For lowest lease example GM pricing used. 
Stock specific vehicle

NO SECURITY DEPOSIT REQUIRED!

$216*
$239 SUPPLIER

36
MONTH
LEASE 

GM PRICING

10K PER YEAR

2016 GMC

CANYON
4WD • SLE • EXT CAB

Stock #8925-16 • Deal #60893
$102668 total due at signing. GM pricing plus tax, title & lic. Figured with GM lease loyalty rebate.

NO SECURITY DEPOSIT REQUIRED!

2015 GMC

SIERRA
2500 • 4WD • DOUBLE CAB

Stock #8780-15
GM pricing plus tax of $2265.

$33,999*
WAS
$42,825

SAVE
$8,826 OFF LIST

$219*24
MONTH
LEASE 

FOR ONLY

11K PER YEAR

ALL NEW 2016
BUICK VERANO

FWD • CONVENIENCE • 1SG

2244 MMOONNTTHH BBUUIICCKK EEXXPPEERRIIEENNCCEE LLEEAASSEE
FREE Maintenance • FREE XM Radio • FREE OnStar

Stock #4592-16 • Deal #60929 
GM pricing must have Non GM in household 

set to expire 365 days from delivery.
NO SECURITY DEPOSIT REQUIRED!

36 MONTH/
10K PER YEAR

LEASE
FOR ONLY

$99*
$1,834 DUE AT SIGNING

In less than four months,
Maven, General Motors’ personal
mobility brand, has grown to five
markets: New York City, Ann Ar-
bor, Mich., and last week an-
nounced Boston, Chicago and
Washington, D.C.

Maven members have driven
more than one million miles, said
GM spokeswoman Annalisa
Bluhm.

In Chicago, the Maven City car
sharing program is now in opera-
tion, with pricing starting at $8
an hour including insurance and
fuel.

Registered customers use the
Maven app to reserve one of 30
vehicles at more than 15 sites
throughout the city, said Bluhm.

When Maven City members re-
serve their choice of available
Chevrolet, Cadillac and Buick ve-
hicles, they have the convenient
and unique option of having the
vehicle hand-delivered to them.
Maven has partnered with ZIRX
to power the experience, Bluhm
said.

In addition to Maven City,
Maven+ residential on-demand
car sharing is available to resi-
dents of the Aqua luxury high-
rise apartment community in the
city’s Lakeshore East neighbor-
hood.

Launched in March with Lyft,
the Chicago Express Drive short-
term rental program leverages
the Maven platform.

Express Drive allows Lyft ride
share service drivers in the
Chicago area to rent Chevrolet
Equinox crossovers for $99 a
week.

Chicago Express Drive has
grown to more than 200 cars in
eight weeks.

As previously announced, Ex-
press Drive will expand to addi-
tional markets including Boston,

Baltimore and D.C. by the end of
the year.

In Washington, D.C., Maven+
car sharing will be available to
residents of the Hepburn, a 195-
unit luxury apartment communi-
ty opening next month on the
grounds of the Washington
Hilton, located in the city’s exclu-
sive Kalorama neighborhood,
Bluhm said.

The Hepburn was developed
by Lowe Enterprises and will be
managed by Bozzuto Manage-
ment, which will partner with
Maven to provide car sharing
services to residents.

Bluhm said Maven City – open
to all qualifying D.C. residents –
will launch by the end of June.
Maven+ and Maven City are com-
ing to Boston this summer.

Maven is using GM campus car
sharing locations as beta labs for
testing future shared mobility
services, Bluhm said. It recently
launched a peer-to-peer car shar-
ing pilot in Warren, Mich., and a
campus car sharing service at
GM do Brasil headquarters in
Sao Cataeno do Sul.

“There are now more than 50
Maven team members working
globally as the brand continues
to attract top talent from the car
sharing, ride sharing and con-
nected car industries, as well as
some of the best minds from
within GM,” Bluhm said.

Maven members and Lyft driv-
ers using Express Drive have
logged more than one million
miles on the road, Bluhm said.
Maven+ is serving more than
5,000 residents in New York and
Chicago.

Maven City has doubled in the
past 90 days to more than 1,500
users in Ann Arbor and Chicago,
Bluhm said. And the most popu-
lar vehicle is the Chevrolet Volt.

GM’s Maven Mobility Adds
Three Cities to Offerings
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SERVICE HOURS: Monday & Thursday 6:30am-9:00pm; Tuesday, Wednesday & Friday 6:30am-6:00pm • Shuttle at 6:30am - Pick-up Both Ways • All Day starting at 6:30am.

$2395
Fluid Level,

Brake & Alignment Check Included.

Open Mondays & Thursdays until 8:30pm

We use Genuine GM Oil & Filter
No additional or hidden charges.
Out the door pricing.

Quick Oil Change EXPRESS
LANELUBE OIL FILTER

Excludes synthetic, Diesel & Med. Duty Trucks.
Most GM cars & trucks. One coupon per customer. Must
present coupon with order. Plus tax. Expires 5-31-16.

Up to 5 qts.

BODY SHOP
586-754-7000

ext 1231

INSURANCE
WRECK

AMENDED

WE REPAIR
ALL MAKES
& MODELS FREE OIL CHANGE

With Each Major Repair

TRANSPORTATION AVAILABLE
During Scheduled Repairs

GM SERVICE CENTER
MICHIGAN’S LARGEST

•SERVICE DEPT. •PARTS •BODY SHOP

866-452-1547
26125 Van Dyke @ 101/2 Mile

Center Line, MI 48015

EDRINKE • FAST • FRIENDLY • DISCOUNTS

VISIT OUR

QUICK LANE

Jim
Pfeifle

jpfeifle@edrinke.com

See us for your GM employee purchases.

1-877-451-7707
26125 VAN DYKE AT 10 1/2 MILE ROAD

Now looking for experienced salespeople to join our team!

2

Dennis
Thacker

dthacker@edrinke.com

Paul
Makowski

pmakowski@edrinke.com

SHOWROOM HOURS: MON. & THURS. 8:30AM-9PM / TUES., WED. & FRI. 8:30AM-6PM /

*All applicable rebates including lease/conquest offers have been deducted from sale price/payment. Pictures may not represent actual vehicle. Prices subject to change per GM incentives. Prices and payments are
inclusive of active GM Employee Discount (Unless otherwise stated). Equinox, Cruze, Malibu, Trax, Traverse, Silverado, and Camaro are 24 month leases. Impala is a 39 month lease. All leases are 10k miles per year w/
approved S Tier credit w/ $999 due at signing. Prices & payments are plus tax, title, and plate fees with acquisition fee up front. Deposition Fee may be required at vehicle turn in. Refundable security deposit required
on certain vehicles –to be determined by lender. **$3500 trade-in is valid on 2003 or newer vehicles with under 115k miles in drivable condition, no branded titles, less reconditioning determined by appraiser. Certain restrictions may apply, see dealer for complete details.**
Expiration Date – 5/31/16.

NO DOC FEES
Find Us on
FACEBOOK

Nicole
Dodge

nhuminski@edrinke.com

VISIT OURWEBSITE:
edrinke.com

*All prices and payments include GM rebates. Pictures may not represent actual vehicle. Prices subject to changeper GM incentives. Prices andpayments are inclusive of activeGMemployee discount (unless otherwise stated).All leases are 10,000miles per yearwith approvedSTier credit.All leases
are 24months except for theGMCYukon,Enclave,which are 36month leases andCascada and Lacrosse is a 39month lease.AllVehicles shownare $999 down. Deposition Feemaybe required at vehicle turn in.Must have lease loyalty or Buick/GMC lease loyalty and/or conquest.Must have closing competitive
lease. Prices and payments are plus tax, title, plate feew/ acquisition fee up front, refundable security deposit required on certain vehicles – to be determined by lender. For Sierra,Acadia,Terrainmust be trading in a non gmvehicle. **$3,500 trade in is valid on 2003 or newer vehiclesw/ under 115kmiles in dri-
vable condition,no branded titles, reconditioning determined by appraiser. Certain restrictionsmay apply, see dealer for complete details. ** Exp date:5/31/2016.

We’ll give you a $3,500 minimum for your 2003 or newer trade in.
See us for your GM employee purchases.

1-866-452-1300
26125 VAN DYKE AT 10 1/2 MILE ROAD

Now looking for experienced salespeople to join our team!

SHOWROOM HOURS:
MON. & THURS.
8:30AM-9PM

TUES., WED. & FRI.
8:30AM-6PM

VISIT OURWEBSITE: edrinke.com

Stk. #SXTQX Stk. #SXTQX

2016 BUICK ENCORE

PURCHASE
FOR

$18,995*39
MO.

LEASE FOR

$159*
$0 DOWN

Stk. #B461266 Stk. #B461266

2016 BUICK VERANO

PURCHASE
FOR

$17,995*36
MO.

LEASE FOR

$119*
$0 DOWN

1SH – SPORT
TOURING

Stk. #B460906 Stk. #B460906

2016 BUICK LACROSSE

PURCHASE
FOR

$26,899*36
MO.

LEASE FOR

$199*
$0 DOWN

1SH - SPORT
TOURING

Stk. #B461016 Stk. #B461016

2016 BUICK CASCADA

PURCHASE
FOR

$32,859*39
MO.

LEASE FOR

$323*
$1,499 DOWN

Stk. #B460867 Stk. #B460867

2016 BUICK REGAL

PURCHASE
FOR

$24,519*
24
MO.

LEASE FOR

$159*
$0 DOWN

Stk. #TFTJZ2 Stk. #TFTJZ2

LEASE FOR

$999 DOWN

36
MONTHS

$219*
PURCHASE FOR

$28,279*

2016 GMC ACADIA
SLE-1

LEASE FOR

$999 DOWN

36
MONTHS

$169*
PURCHASE A 2015 1500
4WD • DBL CAB • SLE

$34,349*

2016 GMC SIERRA
4WD • DBL. CAB
1500

Stk. #G562570 Stk. #G562570

LEASE FOR

$999 DOWN

24
MONTHS

$129*
PURCHASE FOR

$21,589*

2016 GMC TERRAIN
SLE-1

Stk. #G561721 Stk. #G561721

2016 GMC YUKON
SLE • 4WD

PURCHASE FOR
$15,539*

LEASE FOR
24 MONTHS
$79*
$999DOWN

2016

CRUZE2016

TRAVERSE

PURCHASE FOR
$25,995*

LEASE FOR
24 MONTHS
$179*

$999DOWN

2016

EQUINOX

PURCHASE A LS
$19,629*

LEASE A LT
24 MONTHS
$109*

$999DOWN

2016

CAMARO2016

LS1LT
TRAX

LS

VOLT

Stk. #461208

Stk. #563005

Stk. #562357Stk. #470003

Stk. #460564

Stk. #470003

2017

Stk. #561749Stk. #461353

Stk. #562554

LEASE A LT
36 MONTHS
$259*

$999DOWN

ED RINKE
WE’LL GIVE YOU A $3,500 MINIMUM FOR YOUR 2003 OR NEWER TRADE IN.

– NO APPOINTMENTS NECESSARY FOR OIL CHANGES –

PREMIUM 1SP

Stk. #G561283 Stk. #G561283

LEASE FOR

$999 DOWN

36
MONTHS

$299*
PURCHASE FOR

$44,995*

PREMIUM II

Stk. #562554Stk. #563005

PURCHASE FOR
$31,639*

LT

PURCHASE FOR
$25,489*

LEASE FOR
36 MONTHS
$289*

$999DOWN

Stk. #460564

SILVERADO2016

1500 •4WD
DBL
LT

Stk. #561869

PURCHASE FOR
$31,789*

LEASE FOR
24 MONTHS
$169*

$999DOWN

Stk. #561869

MALIBU2016

Stk. #461295

PURCHASE A LS
$19,379*

LEASE A LT
36 MONTHS
$149*

$499DOWN

Stk. #461044

NO EMPLOYEE
DISCOUNT
REQUIRED

PURCHASE A LS
$16,279*

LEASE A LT
24 MONTHS
$119*

$999DOWN

NO EMPLOYEE
DISCOUNT
REQUIRED

GM CARD $750-3000 BONUS EARNINGS ON BLUE/GOLD AND COPPER PLATINUM GM CARD MEMBERS

ED RINKE
BUICK/GMC LEASE PULL AHEAD IS BACK…

Chevrolet and 16-time NHRA
champion John Force on May 17
introduced the new 2016 Camaro
SS Funny Car that he was to race
at the NHRA Kansas Nationals, in
Topeka, Kan., May 20-22.

The new Funny Car body is
the first based on the sixth-gen-
eration Camaro SS. Force’s team-
mates Courtney Force and
Robert Hight will introduce new
Camaro SS Funny Cars later this
season.

“I started my career in a
Chevrolet and I couldn’t be more
excited to put this new Camaro
SS Funny Car on the track,” said
Force. “With all the assistance
from Chevrolet, it not only looks
great, it’s designed to perform
better than anything we’ve had
before, with a shape that should
help us get down the track quick-
er and with greater stability.”

The team conducted computa-
tional analysis and scale-model
wind tunnel testing to help give
the new body the airflow man-
agement qualities necessary to
deliver the downforce required
by the 10,000-horsepower super-
charged race car, as it acceler-
ates from 0 to 330 mph in less
than 4 seconds – in 1,000 feet.

Among the unique aerodynam-
ic elements is a new, integrated
front splitter that helps direct
more air over the body to in-
crease downforce. The design
also incorporates new, dual
blow-out – or “burst” – panels,
safety devices that relieve un-
derbody pressure to help keep
the body on the chassis in the
event of an engine failure.

Additionally, the new body,
which is lighter than John Force
Racing’s previous Camaro Funny
Car bodies, carries the distinc-
tive styling signatures of the
2016 Camaro SS’s front- and rear-
end designs.

“The 2016 Camaro has been a
great success in the showroom
and Chevrolet is proud to con-
tribute to its debut in NHRA’s
Funny Car class,” said Jim Camp-
bell, Chevrolet U.S. vice presi-
dent of performance vehicles
and motorsports.

Chevy and Famed
Racer Show

New Funny Car

The 23rd annual Myasthenia
Gravis Association Golf Outing is
being held at The Orchards Golf
Club in Washington, Mich., on
Friday June 24.

The Myasthenia Gravis Associ-
ation (MGA) is a nonprofit organ-
ization dedicated to serving the
needs of people with MG, a neu-
romuscular disease, said event
chairman Mark Hosking.

The Myasthenia Gravis Associ-
ation assists patients and their
families in coping with this dis-
ease through education, diagno-
sis, treatment and support,
Hosking said.

Myasthenia Gravis affects all
races, genders and at any age.
Most cases of MG are diagnosed
in young women under 30 and
older men over 55. MG is not
contagious.

The major symptoms of Myas-
thenia Gravis are: blurred and/or
double vision, involuntary
drooping of the eyelids, slurred
speech, weakness in facial mus-
cles, difficulty in chewing and
swallowing and sometimes
breathing, difficulty in walking
and talking, and unusual tired-
ness in the arms and legs.

Hosking Myasthenia Gravis is
not a well-known condition, but
there are 36,000 Americans that
have this disease right now.

Registration is at the MGA
website at www.mgadetroit.com,
Hosking said. Those interested in
attending the event may also call
586-556-3234.

MGA Charity Golf
Outing Set for

June 24
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