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by Jim Stickford

The Buick Envision is coming
to America. The vehicle is made
in China, but is designed to be a
world-beater, said Judy Brennan,
global chief engineer – Compact
CUVs at GM.

Brennan just returned to De-
troit after spending nine years
overseas. She spent the first
three at Holden in Australia and
the next six at SAIC-GM in China.

“I think across the world, peo-
ple want quality,” Brennan said.
“And I think the Envision delivers
on that desire.”

While the Envision was
launched in China a year ago, GM
is focusing heavily on its upcom-
ing second quarter launch over
here, Brennan said.

“I think a strong selling point
for the Envision is – the best way
I can put it – its sophisticated
luxury. It’s a compact crossover
that fits neatly within Buick’s
portfolio between the Encore

and the Enclave. Its ride and han-
dling is that of a sedan, but in an
SUV body.”

Envision highlights include:

• 252-horsepower 2.0L turbo
engine with stop/start technology,

Buick to Launch Envision in 2nd Quarter

GM Global Chief Engineer Judy Brennan with some of Buick’s awards
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by DEE-ANN DURBIN
AP Auto Writer

DETROIT (AP) – The North
American International Auto
Show opened to the public Jan.

16 in Detroit. Here are some of
the things we learned at last
week’s media preview:

• Sales Plateau – The auto in-
dustry set a record for sales of
17.5 million in the U.S. last year,

capping six straight years of
growth. Now, industry insiders
say the U.S. market is starting to
plateau, with many forecasts call-
ing for a similar level of sales this
year.

Mike Jackson, CEO of AutoNa-
tion, the country’s biggest deal-
ership chain, is one of those say-
ing sales will flatten out. He looks
at the high levels of inventory
and the incentives being offered

to car buyers and sees signs of a
slowdown. Jackson is already re-
ducing his new vehicle orders
and cutting back on marketing.

NAIAS Chock-Full of Info, Questions About the Future
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Mark Reuss shows off the new Acadia at the Detroit auto show.

by Jim Stickford

SUVs are more popular than
ever, said Duncan Aldred, U.S.
vice president for Buick and
GMC.

Right now, he said, they ac-
count for slightly more than 50
percent of GMC’s sales.

So the introduction of the re-
designed GMC Acadia at the 2016
North American International
Auto Show (NAIAS), is especially
important, he said.

Aldred called the new version
of the Acadia a reimagined
crossover aimed at the heart of
the midsize SUV segment, de-
signed to offer great versatility

and refinement, with more ad-
vanced safety technologies.

The new Acadia offers more-ef-
ficient powertrains, while contin-
uing to offer three rows of seat-
ing on most models. The premi-
um Acadia Denali returns, along
with a new All Terrain model
offering enhanced off-road capa-
bility.

“GMC is a strong, growing pre-
mium brand and the Acadia is a
cornerstone of our success sto-
ry,” said Aldred. “The all-new
Acadia leverages GMC’s proven
SUV experience to take on and
shake up one of the largest vehi-
cle segments, with a strong
blend of design, technology and
capability.”

The new Acadia goes on

2017 GMC Acadia Aimed at
Heart of Midsize SUV Segment
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by TOM KRISHER and JOAN
LOWY
Associated Press

DETROIT (AP) – Automakers
have agreed to work on funda-
mental changes in their relation-
ship with the U.S. government
using the aviation industry as a
model in order to get new safety
technology to the marketplace
faster, a top safety regulator said
Jan. 12.

The process of issuing govern-
ment regulations to correct safe-
ty problems takes too many
years, Mark Rosekind, head of
the National Highway Traffic
Safety Administration, told re-

porters at the Automotive News
World Congress in Detroit. By the
time the regulations are issued,
changes in technology make
them out of date, he said.

Rosekind alluded to the possi-
bility that the auto industry will
agree to safety culture changes
and technology voluntarily
rather than waiting for the ardu-
ous government rule-making
process.

He said that Transportation
Secretary Anthony Foxx gave
him a mandate to identify barri-
ers in regulations and other
areas that prevent new life-sav-
ing technology from going into
cars quickly, and then figure out

how to remove barriers to move
faster.

Federal officials are grappling
with how to get new technology
such as vehicle-to-vehicle com-
munications, also called V2V, and
self-driving cars into the market-
place.

V2V involves cars using wire-
less communications to send in-
formation like speed and direc-
tion to surrounding cars. Cars
can warn drivers of an impend-
ing collision or even brake to pre-
vent a collision before the driver
has even seen the other vehicle.

The features such as automatic

Feds Ask for Faster Technology on Cars

by Jim Stickford

Adapt or die.
That was the message given by

William Ford, Jr. and Ford CEO
Mark Fields at the 2016 North
American International Auto
Show (NAIAS) last week.

Celebrity TV host Ryan
Seacrest moderated the talk
given by Ford and Fields at the
show.

Ford began by saying it took
people at Ford about 30 years to
really get behind the company’s
environmental message. But with
changes in technology, people
are getting on board with the
company’s new mobility mes-
sage right away.

“We must fix the issue of mobil-
ity,” Ford said, “and we have an
amazing opportunity to solve the
issues that we face right now.”

“People keep talking about
how automakers are being dis-
rupted by new technologies,”
Fields said. “I say we’ll disrupt

ourselves. I see opportunties to
grow by being in the mobility
business.”

Ford said his great-grandfather
Henry Ford changed the world
with the introduction of the
affordable automobile built by
using assembly line methds.

“The opportunities we face are
different from the ones faced by
my great-grandfather,” Ford said.
“What is clear is that no one
company will be able to do this
by itself. Change will require
partnerships that cross indus-
tries.”

Fields cited the cellular tele-
phone manufacturer Nokia as a
company that was very success-
ful, but did not keep up with the
times.

“The company as recently as
nine years ago had roughly 50
percent of the mobile phone mar-
ket worldwide,” Fields said.
“They concentrated on the hard-
ware, then Apple came along and
said no, it’s software that mat-

ters. They focused on customer
experience and started iTunes.
The rest is history.”

Fields said that currently Ford
has about 6 percent of the $2.3
trillion automotive market. It has
none of the $15 trillion spent on

mobility services. By moving
Ford to be an automotive and
mobility enterprise, the company
is leading the way in connectivi-
ty, he said. Ford has one of the

Ford Focusing on Growing in Mobility Services Business

Ryan Seacrest, left, Bill Ford and Mark Fields at NAIAS

Dan Creed
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CONTINUED ON PAGE 8

Cadillac has appointed Dan
Creed to the position of vice
president, sales operations,
effective Jan. 16, 2016.

Creed will lead sales and serv-
ice activities in North America,
the brand’s largest market and
report to Cadillac President Jo-
han de Nysschen. Creed’s respon-
sibilities include development

Dan Creed Named
Cadillac Sales VP
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He says a plateau with sales at
record levels isn’t a bad thing.
The issue is how automakers
deal with prosperity.

If, for instance, they don’t con-
trol production, they could build
too many cars that people don’t
want and then have to discount
them.

“We won the Super Bowl. We
can be here for a while. You just
have to manage it differently,”
Jackson said.

• Fuel Economy – U.S. fuel
economy standards – or CAFE
standards, for corporate average
fuel economy – are scheduled to
rise to a fleetwide average of 54.5
miles per gallon in 2025. The reg-
ulations, which were put in place
in 2012, call for a review that be-
gins this year and ends in 2018.

Some automakers are starting
to question the standards. They
were put in place when gas
prices were steadily above $3 a
gallon. Now that gas is hovering
around $2 per gallon, car compa-
nies are having a hard time sell-
ing fuel-efficient small cars, hy-
brids and electrics. Sales of the
most popular hybrid, the Toyota
Prius, fell 11 percent in 2015.

“I think we need to take a step
back and say, ‘OK, here’s what
the assumptions were, and how
have the assumptions now
changed, as we go forward?’”

said Jim Lentz, Toyota’s U.S.
chief.

“If they haven’t changed, we
ought to leave the standards
where they are. If there are mate-
rial things that have changed, we
should look at what impact that
has on consumer behavior, and
then decide if the standards need
to change.”

Nissan-Renault CEO Carlos
Ghosn says the technology to
meet the mandates already ex-
ists, but not at a price consumers
are willing to pay.

Fiat Chrysler will spend
$10,000 more per vehicle to make
the plug-in hybrid version of its
new Chrysler Pacifica minivan,
AutoNation’s Jackson said, but
he’s not sure the company can
convince buyers to pay that
much more for it.

“This is a debate we have with
regulators all over the world,”
Ghosn said.

• Gas Alternatives – Ninety-
five percent of vehicles sold in
the U.S. are gas-powered. But
with stricter fuel economy stan-
dards looming – and memories of
$4 per gallon gas not so long ago
– automakers continue to devel-
op alternatives to gas-powered
cars.

Audi and Lexus both showed
zero-emission hydrogen fuel cell
prototypes; Lexus said it could
build the LF-FC sedan as early as
2020. Volkswagen showed a plug-

in hybrid Tiguan SUV concept in
Detroit after unveiling the all-
electric Budd-e concept van at
last week’s CES show in Las
Vegas.

Fiat Chrysler’s plug-in hybrid
version of the Pacifica is a first
for the minivan segment. And
Chevrolet showed the all-electric
Bolt, which can go for 200 miles
on a charge and will cost around
$30,000 when it goes on sale later
this year.

Ford showed updated versions
of its Fusion hybrid and plug-in
hybrid cars. Executive Chairman
Bill Ford said there’s less de-
mand for alternative-fuel vehicles
when gas prices are so low, but
automakers should still make
them.

“It’s still a cost to people, fuel
is, and I think anything we can do
to bring the cost of owning a ve-
hicle down is the right thing to
do. Clearly, in an era of high gas
prices it’s more dramatic, but it
still makes sense,” he said.

• Luxury – Luxury sales made
up about 13 percent of the U.S.
market in 2015, up 1 percent
from five years ago.

Daimler AG Chairman Dieter
Zetsche said he expects a little
more growth this year, partly be-
cause of the huge number of mil-
lennials entering the market and
also because luxury makers like
Daimler’s Mercedes-Benz are of-
fering lower-priced models.

But the growth will be modest,
he says. That means luxury mak-
ers will be duking it out to get no-
ticed and buyers will likely see
some deals on luxury cars.

More than a dozen new luxury
vehicles were introduced at the
show, including the Mercedes-
Benz E-Class midsize sedan and
the Lincoln Continental.
Hyundai is even launching its
own luxury brand, Genesis, with
the G90 sedan. Hyundai Motor
America CEO Dave Zuchowski
says the G90 is one of six new
models Genesis will launch by
2020, directly into an already
competitive market.

“Everybody thinks luxury is
easy and fun and simple and high
margin. In reality, it’s a blood-
bath,” Zuchowski said.

• Autonomous Cars – Com-
pletely self-driving cars are still
years away. Ahead of the Detroit
show, Tesla CEO Elon Musk pre-
dicted that cars could drive
autonomously across the coun-
try in two years’ time.

But others point out that even
if the technology is here, regula-
tions will take much longer. New
York state, for example, still re-
quires drivers to have at least
one hand on the wheel.

“Because you hear about it so
often, you expect to see it next
week,” said Karl Brauer, a senior
analyst with Kelley Blue Book.
“That’s just not the case.”
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Macomb Community College is offering the following courses
free of charge through March 2016:

3D Printing Applications
• Introduction of Additive Manufacturing – 2/15/16 thru 2/16/16
• Applications of Additive Manufacturing Using Bio-based Materials – 2/22/16 thru 2/23/16

Bio Based Materials Exploration
• Introduction of Bio-based Materials, Specifications, and Industry Applications – 2/29/16 thru 3/1/16
• Overview of Bio-based Material Productions – 3/7/16 thru 3/8/16
• Overview of Experimental Testing and Industry Standard Testing of Bio-based Material – 3/14/16

• Introduction of Modeling and Simulation of Bio-based Products – 3/16/16 thru 3/17/16

Please contact Charles Cammarata at (586)445-7425
or cammaratac00@macomb.edu
for more information or to register.

Courses customized by Wayne State University to support the initiatives of the Make It in America Challenge grant.
Required paperwork must be completed prior to attending.

Funding comes from the Department of Labor/Employment and Training Administration

A private-public partnership administered locally by
the Macomb/St. Clair Workforce Development Board

largest R&D operations in Silicon
Valley.

“We are approaching the ques-
tion of mobility from a position
of strength,” Fields said.

An example of Ford’s leader-
ship is its testing of autonomous
driving technology in snowy
conditions, Fields said. Ford is
conducting the industry’s first
autonomous vehicle tests in
snow-covered environments – a
major step in the company’s
plan to bring fully autonomous
vehicles to millions of customers
worldwide.

Unlike other major automak-
ers and technology companies,
which have tested autonomous
vehicle technology only in dry,
mostly sunny climates, Ford
knows the future of autonomous
driving cannot rely on ideal con-
ditions, said Fields.

“It’s one thing for a car to
drive itself in perfect weather,”
said Jim McBride, Ford technical
leader for autonomous vehicles.
“It’s quite another to do so when
the car’s sensors can’t see the
road because it’s covered in
snow.

“Weather isn’t perfect, and
that’s why we’re testing auton-
omous vehicles in wintry condi-
tions – for the roughly 70 per-
cent of U.S. residents who live in
snowy regions.”

Ford’s winter weather testing
takes place in Michigan, includ-
ing at Mcity – a 32-acre, full-scale
simulated real-world urban envi-
ronment at the University of
Michigan.

Fully autonomous driving
can’t rely on GPS, which is accu-
rate only to several yards – not
enough to localize or identify the
position of the vehicle, said
McBride. And it’s key that an
autonomous vehicle knows its
precise location, not just within
a city or on a road, but in its ac-
tual driving lane – a variation of
a few inches makes a big differ-
ence.

LiDAR, on the other hand, is
much more accurate than GPS –
identifying the Fusion Hybrid’s
lane location right down to the
centimeter. LiDAR emits short
pulses of laser light to precisely
allow the vehicle to create a real-
time, high-definition 3D image of
what’s around it.

In ideal weather, LiDAR is the
most efficient means of gather-
ing important information. But
on snow-covered roads or in
high-density traffic, LiDAR and
other sensors such as cameras
can’t see the road. This is also
the case when the sensor lens is
covered by snow, grime or de-
bris.

Undaunted by this challenge,
Ford and University of Michigan
technologists began collaborat-
ing toward a solution that would
allow an autonomous vehicle to
see on a snow-covered road.

To navigate snowy roads, Ford
autonomous vehicles are
equipped with high-resolution
3D maps – complete with infor-
mation about the road.

Ford Focusing on
Developing New
Mobility Tech
CONTINUED FROM PAGE 1
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586-264-7775
34701 Van Dyke, Sterling Hts.

Mon-Fri: 8AM-6PM • Sat 9AM-2PM
www.sterlingtireandauto.com

OR

FREE BRAKE
INSPECTION

$17995
Includes Front or Rear Pads, Rotors & Labor
Some Restrictions May Apply. Prices Subject To Change. Most Cars.

Call For Details, Must Present Ad At The Time Of Service.
Cannot Be Combined With Any Other Coupon Or Discounts. With MP Coupon.

Offer Expires 2-1-16.

FRONT END
ALIGNMENT
$2995

Most Cars. Must Present Ad At The Time Of Service.
Cannot Be Combined With Any Other Coupon Or Discounts. With MP Coupon.

Offer Expires 2-1-16.

Service Only.

WINTER SPECIAL!
MAINTENANCE SPECIAL
Includes: • Full Service Oil Change & Filter

• Lube & Top Off All Fluids
• Semi Synthetic Blend (5W30) up to 5 qts.

$2295
FREE Tire Rotation • FREE 27 Pt. Inspection

FREE Brake Inspection (Drums Extra)

$3595 Full Service
Synthetic Oil Change
Shop Charges And Disposal Extra. Most Cars.

Must Present Ad At The Time Of Service. Cannot Be Combined With Any
Other Coupon Or Discounts. With MP Coupon. Offer Expires 2-1-16.

Get the repairs you need.
NO INTEREST FOR 6 MONTHS

With approved credit. See store for details.

If you currently have a CarCare One Credit Card
from any of the following, you can use it here!
We accept: AAMCO, Auto Value-Bumper to Bumper, Car Quest, Discount Tire,

Federated Auto Parts, Ford Motor Company, GE Capital Auto, Maaco & Meineke, Midas,
NAPA, Parts Plus, Pep Boys, Tuffy, Ziebart, Cooper Tire, Michelin and Yokohama Tire.

2 YEARS 24,000 MILE WARRANTY
On most repairs. See store for details.

OVER 75 YEARS OF EXPERIENCE
WE SELL TIRES
NATIONAL FLEET ACCOUNTS WELCOME

We Accept All Extended Warranties Including GM, Chrysler, Ford, Etc.

QUALITY SERVICE
YOU CAN TRUST!

YOUR
ONE STOP
REPAIR
SHOP

COOLING
SYSTEM FLUSH
$8995

Inspect and test radiator for leaks. Inspect hoses and belts,
flush radiator system. Install up to 2 gallons of coolant.

(Dex-Cool extra) Hazardous waste & disposal extra.
Most Cars. Must Present Ad At The Time Of Service.

Cannot Be Combined With Any Other Coupon Or Discounts. With MP Coupon.
Offer Expires 2-1-16.

Reg. $119.95

FREE
ALIGNMENT
WITH PURCHASE
OF 4 TIRES

Most Cars. Must Present Ad At The Time Of Service.
Cannot Be Combined With Any Other Coupon Or Discounts. With MP Coupon.

Offer Expires 2-1-16.

POT HOLE
SERVICE SPECIAL
$5995

Includes: • Front End Alignment • Tire Rotation
• Balance & Brake Inspection
Must present discount at time of write-up.

Not valid with other offers. Camber/Caster adjustment additional cost.
Offer Expires 2-1-16.

Conveniently located across from the GM Tech Center,
nestled between Mound and Ryan roads just North of 12 Mile Road.

Stoneridge is the perfect location for both
the peaceful enjoyment of home life and all the conveniences

with today's on the go lifestyle with fast easy access to I-696 and I-75 expressways,
come in and see why MJC has the home to fit your wish list!

The Side by Side Ranch and Loft Duplex Condos located at 12 Mile & Mound
in the Heritage Village Subdivision include 2-3 bedrooms,
2-3 Baths, 2 Car Garage and Optional Finished Basements.

Features include First Floor Master, Full Basement, Cathedral Ceilings,
Granite Counters at Kitchen, Ceramic Tile at Bath & Laundry, GE Electric Range,

Dishwasher & Microwave, Oak Flooring at Foyer, Kitchen & Nook,
Gas Fireplace at Great Room, Walk In Closets, Central Air, Walking Trails,

Snow Removal & Lawn Care.

For Details & Availability call Mary Jo at
586-576-0278

www.mjccompanies.com

From
$211,90030569 Berghway Trail, Warren, MI 48092

Our chefs create something exciting every day…

Best Corned Beef In Town • Full Line Deli
Fresh Baked Goods • We Deliver

View our complete menu at: www.cjscompanystore.com

6177 Chicago Road
(586) 825-0067

HOURS:
M-Sat. 10-3
Closed Sun.

$2 OFF
of your

$10 purchase
with this ad

TROY COMMUNITY CENTER
3179 Livernois Rd. Troy, MI.

Monday nights, 7:00pm.

FIRST UNITED METHODIST CHURCH
5005 Chicago Rd. Warren, MI.

Wednesday nights, 7:00pm

FIRST CLASS FREE
NO EXPERIENCE NECESSARY

Join us any Monday or Wednesday in January
For more Information call: 248-632-4288

CLASSES

S
Q
U
A
R
EDANCE

matched with Buick’s first
crossover vehicle application of
HiPer Strut front suspension and
Buick’s first Active Twin Clutch
all-wheel-drive system.

• Efficiency-enhancing fea-
tures include upper grille shut-
ters that open and close to en-
hance aerodynamics on the high-
way and a body structure incor-
porating mass-reducing high-
strength and ultra-high-strength
steels – and a lightweight alu-
minum hood.

• LED daytime running lamps
and rear LED accent lights.

• Sliding, 60/40-split rear seat,
offering the flexibility of more
legroom for second-row passen-
gers.

• Kneeling cushions in the
second-row seat that enable a
flatter load floor when the seat is
folded.

• Standard Safety Alert Seat
and Lane Keep Assist, as well as
available Automatic Park Assist,
and Surround Vision 360-degree
camera system.

• IntelliLink with 8-inch color
touch screen.

• Available OnStar with 4G
LTE and built-in Wi-Fi hotspot.

• Programmable power lift-
gate with hands-free operation.

• Active noise cancelation.
• Standard 19-inch aluminum

wheels.
• Passive entry and push-but-

ton start with standard remote
start.

• Standard eight-way power-
adjustable front seats and four-
way-adjustable lumbar – includ-
ing available adjustable thigh
support on some models that en-
hances comfort for taller passen-
gers.

• Standard heated front seats,
heated rear seat and heated
steering wheel.

• Available cooled front seats.
• Available panoramic moon-

roof.
• Standard tri-zone climate

control with rear-seat controls

and console-mounted rear vents.
• Standard Bose premium

sound system.
The Envision, Brennan said, is

a new kind of vehicle for GM – a
truly world vehicle. It was de-
signed at the Tech Center and is
being built in China.

“I’ve been with GM for 32
years,” Brennan said. “Things
have changed so much in that
time. When I started, all the engi-
neers were white men in their
50s. GM has become such a di-
verse company. I’ve noticed how
much the company here at home
has changed just in the nine
years I was overseas.”

And, Brennan said, as a moth-
er with a 16-year-old daughter,
she likes that she would trust her
daughter driving the Envision. “It
has so many safety features,
Brennan said. “Plus, it’s fun and
agile to drive.”

Safety features include:
• 360 degrees of available pas-

sive and active safety technolo-
gy, including 10 standard air
bags, available Automatic Park
Assist, available Surround Vision
camera system and Buick's first
use of Lane Keep Assist, which is
standard.

• Automatic Park Assist meas-
ures a suitable parallel or per-
pendicular parking spot and
steers the vehicle into it, while
Lane Keep Assist helps the driv-
er keep the vehicle in the lane
with an automatic steering ad-
justment when an inadvertent
lane departure is detected.

Buick Envision Designed,
Built for World Market

House
RoyaltyBanquet Facility

Seating Accommodations
for 80-1200

“Experience the Elegance with Royalty”
(586) 264-8400
www.royaltyhouse.com • royalty@royaltyhouse.com

Proudly
Family

Owned for
40 Years
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The St. Vincent de Paul Society
and Art Van Furniture have part-
nered on “Operation Coat
Check.”

St. Vincent spokeswoman
Christina Hamzey said the ven-
ture is a community campaign
across metro Detroit aimed at
collecting coats to keep those in
need warm this winter.

Hamzey said that St. Vincent
de Paul is asking individuals to
go through their closets and
check for coats they don’t wear
anymore.

Collection began on Jan. 11
and goes through Thursday, Feb.
11, Hamzey said.

The public is invited to drop
the used, or even new, coats for
children or adults at any Art Van
Furniture store.

People interested in making
cash donations, Hamzey said,
may go to the Web site svd-
pdet.org to make a credit card
donation.

“Everyone deserves to have a
winter coat to help keep them
warm during Michigan’s harsh

winter months,” said Gary Van
Elslander, president of Art Van
Furniture.

“We are proud to partner with
St. Vincent de Paul on ‘Operation
Coat Check’ to support those in
need in our community.”

St. Vincent de Paul Executive
Director Bill Brazier said that the
need for warm clothing is greater
than ever this year.

“Through the simple donation
of a coat, you can make a signifi-
cant impact on the life of some-
one in our community.”

Art Van Helps in Winter Clothing Drive
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NEW FACILITY COMING SOON
Across from GM Tech Center

$279 EMPLOYEE
PRICE

39 MONTHS
10K PER YEAR

*Tax, title, license and dealer fees extra. No security deposit required. 30,000 miles with approved lease. Mileage charge of $.25 per mile over 30,000 miles. Lessee pays for
excesswear and tear charges. All applicable rebates to dealer. Photomaynot represent actual vehicle. ATSCoupe/Sedan, SRX&XTSmust showproof of currentGM Lease.
CTS must show proof of ownership or lease of 2003 or newer Cadillac CTX. MRSP’s: ATS $38,240, ATS Coupe $41,440, CTS $48,340, XTS $45,595, Escalade $82,245, SRX
$38,600. Due at signing ATS $1,809, ATS Coupe $2,219, CTS $3,119, XTS $2,679, Escalade $4,869, SRX $1250 Stock #533587. All rebates to dealer. See dealer for details.
Take delivery by 2/1/2016.

Reward Yourself…
CADILLAC

2015
ATS 2.0L TURBO
AWD SEDAN
STANDARD
COLLECTION

$299 EMPLOYEE
PRICE

24 MONTHS
10K PER YEAR

2016
SRX FWD
STANDARD
COLLECTION

$309 EMPLOYEE
PRICE

39 MONTHS
10K PER YEAR

2015
ATS 2.0L TURBO
AWD COUPE
STANDARD
COLLECTION

$389 EMPLOYEE
PRICE

36 MONTHS
10K PER YEAR

2015
CTS 2.0L TURBO
STANDARD
COLLECTION

$409 EMPLOYEE
PRICE

36 MONTHS
10K PER YEAR

2015
XTS FWD
STANDARD
COLLECTION

2014 CADILLAC ESCALADE • Luxury • 39,000 miles • Stk# P9290 $50,500
2010 CADILLAC CTS • Premium • 66,000 miles • Stk# P128671A $18,500
2013 CADILLAC CTS • Luxury • 33,000 miles • Stk# P9291 $22,000
2014 CHEVROLETTAHOE • LTZ • 4X4 • 41,000 miles • Stk# P9293 $43,000
2010 CADILLAC STS • Performance •AWD • 43,000 miles • Stk# 120323D $20,000

PRE-OWNED VEHICLES – CALL 888.548.8939

Certified Service

100% Customer Satisfaction Guarantee

COMPLEMENTARY

BATTERY
CHECK

Expires 2-1-16

Certified Service

OIL CHANGE
$24.95*

FREE 27 multi-point inspection
Most GM cars & light trucks. Includes 5

Qts of Dexos 1 oil & AC Delco oil filter.
*Plus Tax. Expires 2-1-16

Certified Service

TIRE PRICE MATCH
GUARANTEE

Present this coupon to receive

FREE Alignment
with Purchase of 4 Tires

Expires 2-1-16

Certified Service

**See dealer for details and rebate form, which must be postmarked by2/1/16. Allow 6 to 8 weeks for delivery of debit card.

Prestige Cadillac
8333 E. 11 Mile Rd.
Warren, MI 48093
PrestigeCadillac.com

Sales - 586.782.4137
Mon. & Thurs. 8:30-8
Tues., Wed., & Fri 8:30-6,
Sat. 10-4

$1,350 DUE AT SIGNING

Service
586.782.4173
Mon. - Fri. 7:30-6
Sat. 9-2

•• CCoonnvveenniieenntt CCuussttoommeerr SShhuuttttllee
•• EEaarrllyy BBiirrdd CChheecckk--iinn
•• CCoommpplliimmeennttaarryy LLooaanneerr CCaarr

•• CCoonnvveenniieenntt BBuussiinneessss HHoouurrss
•• SSaammee DDaayy SSeerrvviiccee
•• FFaaccttoorryy TTrraaiinneedd SSeerrvviiccee AAddvviissoorrss

•• AASSEE CCeerrttiififieedd TTeecchhnniicciiaannss
•• OOnnlliinnee EExxpprreessss CChheecckkoouutt
•• MMoobbiillee AApppp SSeerrvviiccee

OPEN SATURDAY 9AM-2PM
Complimentary Pickup and Delivery!

WARREN URGENTCARE

“We Care”
URGENT CARE FOR ACCIDENTS AND INJURY

ADULT & PEDIATRIC ILLNESS
Digital X-Rays, EKG and Lab Work, On-Site Lab Service, Strep, Mono,
Pregnancy & Urine Testing, Vaccinations, Sports & School Physicals,

Occupational Medicine, Work-Related Injuries,
Pre-Hire Physicals (BAT & Urine Screening)

SPECIAL ON SPORTS PHYSICAL $25.00 State-of-the-Art Facility

8am-10pm • 7 Days a week • 365 Days a Year
“Bringing Quality Urgent Care To Your Neighborhood”

586-276-8200
31700 Van Dyke • Warren, MI 48093

On Van Dyke Rd., between 13 & 14 Mile in
St. John’s Windemere Park

OTHER CONVENIENT LOCATIONS:

ATTENTION
Chrysler, GM, Ford

Employees, we’re within
2 miles of your plants

HAP & BCN
NO Referrals Needed!
www.warrenurgentcare.com

FLU SHOTS

Woodland Urgent Care
22341 W. 8 Mile Road

Detroit

313-387-8700

N. East Macomb Urgent Care
43900 Garfield, Suite 121

Clinton Township

586-868-2600

Arlington Manor Apartments
Welcomes GM Expansion to Warren.

Conveniently located 2 miles East of the GM Tech Center
Arlington Manor Apartments
31250 Schoenherr • Warren, MI

586-294-6220

• Spacious one & two bedroom
• Short & long term leases
• Kitchens including:
built-in microwave, dishwasher
& frost free refrigerators

• Central air and heating.
• Washers & dryers
in each building.

• 11x15 foot storage unit

Leasing Hours
M-F 9-5:30

Sat 10-4
Sun 12-4

Ask for
Chris or

Jody

GM has decided to cut out the
middle man.

Online shoppers in the U.S.
looking for a used Chevrolet,
Buick, GMC or Cadillac will soon
have access to a national inven-
tory of low-mileage former Gen-
eral Motors lease, daily rental
and company-owned vehicles
never before available to the
public in one easy-to-navigate
place.

GM Chairman and CEO Mary
Barra on Jan. 13 unveiled the
Factory Pre-Owned Collection,
citing it as another example of
GM’s efforts to earn customers
for life.

“We know that many of our
customers who are shopping for
a used car want to complete
more of the process online, and
that number is growing,” Barra
said.

“GM is already a leader in
online new car shopping with
our Shop-Click-Drive service,
and we are expanding it with the
Factory Pre-Owned Collection,
making GM the first automaker
to offer this choice to con-
sumers.”

GM’s Factory Pre-Owned Col-
lection will feature a nationwide
inventory of more than 30,000
vehicles, all with fewer than
37,000 miles, and including an ex-
tended factory bumper-to-
bumper limited warranty.

Consumers can easily com-
pare suggested prices on the site
to what others in their area have
paid using the Kelley Blue Book
Fair Market Range, said GM
spokeswoman Ryndee Carney.

These figures are based in part
on what others in the vehicle’s
area have paid for the same or
similar vehicles.

Customers can also get a Car-
fax Vehicle History Report on the
vehicles displayed on the site.
The Factory Pre-Owned Collec-
tion site (www.factorypreowned-
collection.com) will be available
to consumers in February,
Carney said.

“Kelley Blue Book’s mission is
to provide this type of trusted
valuation and car shopping infor-
mation to help consumers make
the best possible purchase deci-
sion,” said Jared Rowe, president

of Cox Automotive Media Divi-
sion, which includes Kelley Blue
Book.

Online shoppers who use the
Factory Pre-Owned Collection
will follow three simple steps:

• Browse the inventory to find
the vehicle of their choice.
• Choose a participating GM

dealer and reserve their vehicle
using the Shop-Click-Drive expe-
rience.

• Finalize their purchase and
take delivery of their vehicle
from their selected dealer.

The Factory Pre-Owned Collec-
tion also features a three-
day/150-mile exchange program,
a three-month trial of the OnStar
Guidance Plan and the Sirius/XM
Satellite Radio All-Access Pack-
age and more. Vehicles also
come with roadside assistance
and courtesy transportation dur-
ing the warranty period.

“Technology and consumer de-
mands are disrupting the used
car marketplace, and GM is lead-
ing the way in transforming the
way used cars are sold,” said
Alan Batey, president, GM North
America.

GM also says it will post online
its entire inventory of 30,000
company-owned used cars. The
inventory includes cars coming
off leases and from rental car
companies and company em-
ployees.

All will have factory warranties
and can be ordered online and
purchased through dealerships.

GM Sets Up Online System
For Used Car Purchases

DETROIT (AP) – General Mo-
tors says it will add $4 billion to
its stock buyback program and
raise its quarterly dividend 6
percent to 38 cents per share.

The dividend increase starts
in the first quarter, and the share
buybacks will run through 2017.

Company executives also an-
nounced that GM expects to
make an adjusted profit of $5.25
to $5.75 per share this year.
That’s up from previous guid-
ance of $5 to $5.50 per share. GM
also expects improved adjusted
earnings before taxes.

GM to Buy Back
$4B in Stock
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Free shuttle service to home, office or shopping.

buff whelan chevrolet
WHERE THE DEALS MAKE THE DIFFERENCE, EVERY DAY SINCE 1970!

Van Dyke • South of 18 Mile • Sterling Heights
Jeff Caul

586-274-0396
PEP QUOTES BY PHONE OR EMAIL: JEFF CAUL AT JCAUL@BUFFWHELAN.COM

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!
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*See dealer for details. All Rebates/Incentives have been deducted from sale price/payment and are subject to change by
manufacturer without notice. GM Employee discount required unless otherwise noted. The Silverado lease includes GM Lease
Loyalty or Lease Conquest. The Malibu and Equinox leases assume that you qualify for lease conquest. To qualify for Lease Conquest you must have a NON-GM
Lease in the household that terminates within 365 days. All lease payments are based on 10,000 miles per year. 1st payment, tax, title and plate fee due at
signing on all leases unless otherwise noted. All deals expire 2/1/2016
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18 MILE RD.

SINCE
1989

Stk.# 61969

2016 EQUINOX 1LT

7” Touch Screen, OnStar/XM Satellite Radio
MYLink Touch Screen Radio, Remote Keyless Entry

Rear Vision Camera, Alum. Wheels & More…

24 Month Lease/10,000 Miles

NO SECURITY DEPOSIT REQUIRED

Stk.# 62102

2016MALIBU 1LT

Power Locks, Windows, Mirrors
Touch Screen Radio, Blue Tooth, OnStar

XM Radio & More…

24 Month Lease/10,000 Miles

NO SECURITY DEPOSIT REQUIRED

Stk.# 61217

2016 SILVERADO 1LT
DOUBLE CAB

4X4

NO SECURITY
DEPOSIT
REQUIRED

NO FIRST
PAYMENT
REQUIRED

$98*+Tax with$0 Down

NO SECURITY
DEPOSIT
REQUIRED

$167*+Tax with$0 Down

ALL STAR EDITION, Power Window & Locks
7” Touch Screen Radio, Trailer Tow, Remote Start

Alum. Wheels, Back Up Camera & More…

24 Month Lease/10,000 Miles

NO SECURITY DEPOSIT REQUIRED

$202*+Tax with$0 Down

NO SECURITY
DEPOSIT
REQUIRED

CONVENIENT HOURS: MON. & THURS. 8:30AM-9PM / TUES., WED. & FRI. 8:30AM-6:30PM /
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OVER 1,000
New Chevrolets in Stock!

WE GUARANTEE THEWE GUARANTEE THE
LOWEST PRICES OR IT’S FREELOWEST PRICES OR IT’S FREE☺☺

586-274-0396

buff whelan
chevrolet

BRING THE NEW YEAR IN
WITH A

NEW CHEVROLET

#42333 #21552#44296

475 SUMMIT DRIVE • 248-292-2502 • 5825 HIGHLAND RD. (M59) • WATERFORD

CALL
BRUCE LITVIN
– 24/7 & 365 –

40 YEARS
OF QUALITY SERVICE

CELL # 1-586-405-5175
blitvin@lunghamer.com

1-888-665-5438

JJAANNUUAARRYY
IISS HHEERREE

AANNDD TTHHEE
PPRROOGGRRAAMMSS

AARREE
FFAABBUULLOOUUSS

WWIITTHH

LLOOWWLLOOWW
PPAAYYMMEENNTTSS

Please call with the vehicle you desire 
and you will be delighted with the payment.

23 MONTH
LEASE**

All pricing requires GM Employee discount and a Non GM lease expiring with 365 days plus tax title license. All leases are 24 months and 10,000 miles per year with $0 down. The Cruze and Malibu have
no first payment. Leases are on approved credit through GM Financial.† Lease Pullahead is eligilble for all current Chevrolet lessees. Customer must terminate the lease, waive up to 3 payments (up to
$1500) towards the purchase or lease of most 2015 and 2016 Chevrolet Vehicles, except Silverado. Silverado requires GM Employee Discount and a current non-GM lease or GM Lease in household..
Not all customers will qualify. See dealer for complete details. Pictures are for illustrative purposes only and may not reflect model advertised. Disposition Fee: Returning GMF lessees with a dispo-
sition fee qualify for a fee waiver when purchase or leasing a new GM vehicle. If No GM vehicle is re-leased then the Lessee will be charged the $395.00 Disposition Fee. Offers end 02/01/2016.

64200 Van Dyke • Washington, MI

www.heidebreicht.com

586.697.2460

$0DOWN $76
$0 FIRST MONTH’S PAYMENT/23 MONTH LEASE
plus tax, title, license, 10k miles per year, no security deposit. Stk. #94114

23 MONTH
LEASE**with GM Employee Discount

& Competitive Lease

2016 CHEVY CRUZE LIMITED 1LT

$0DOWN $57
$0 FIRST MONTH’S PAYMENT/23 MONTH LEASE
plus tax, title, license, 10k miles per year, no security deposit. Stk. #93727

with GM Employee Discount
& Competitive Lease

2016 CHEVY MALIBU LIMITED 1LT

24 MONTH
LEASE**

$0DOWN $220
plus tax, title, license, 10k miles per year, no security deposit. Stk. #94934

24 MONTH
LEASE*

$0DOWN $206
plus tax, title, license, 10k miles per year, no security deposit. Stk. #94114

24 MONTH
LEASE**with GM Employee Discount

& Competitive Lease

with GM Employee Discount
& Competitive Lease or
Lease Loyalty

2016 CHEVY EQUINOX LT FWD

$0DOWN $129
plus tax, title, license, 10k miles per year, no security deposit. Stk. #95066

with GM Employee Discount
& Competitive Lease

2016 CHEVY TRAVERSE LS FWD

2016 CHEVY SILVERADO 1500
DOUBLE CAB LT 4X4 ALL STAR V6

$0DOWN $118
plus tax, title, license, 10k miles per year, no security deposit. Stk. #94145

24 MONTH
LEASE**with GM Employee Discount

& Competitive Lease

2016 CHEVY TRAX LT FWD

WASHINGTON (AP) – Officials
at Volkswagen and the U.S. envi-
ronmental monitoring agency are
keeping mum about whether any
progress was made during a
closed-door meeting on the Ger-
man automaker’s emissions
cheating scandal.

VW Global Chief Executive
Matthias Mueller met Jan. 13
with Environmental Protection
Agency Administrator Gina Mc-
Carthy in Washington. Both VW
and the agency declined to pro-
vide further details, including
how long the two spoke.

The meeting came a day after
California air quality regulators
rejected a recall plan proposed
by VW for its most popular
diesel models, and EPA backed
the California board’s action.

Volkswagen was forced to ad-
mit last year that about 600,000
vehicles nationwide were sold
with illegal software designed to
trick government emissions
tests. Those controls deactivat-
ed during real-world driving,
causing the cars to emit up to 40
times more pollution than al-
lowed.

The cars include Passat, Jetta,
Golf and other popular models
dating to the 2009 model year.
About 11 million cars have simi-
lar software worldwide.

The California Air Resources
Board said the recall plan was
unacceptable for a variety of rea-
sons, including that it did not ad-
equately identify the affected ve-
hicles; did not include a suffi-
cient method for obtaining the
car owners’ names and address
and did not include adequate in-
formation on how the fix would
affect future emissions results.

The state agency also issued a
formal notice of violation against
the German automaker.

The rejection only applied to
2.0-liter diesel engines registered
in California – 75,688 vehicles
from model years 2009 to 2015,
according to state officials.

A recall plan for 3.0-liter diesel
engines, including some sold un-
der the VW-owned Audi and
Porsche brands, is due to state
regulators next month.

“VW’s submissions are incom-
plete, substantially deficient and
fall far short of meeting the legal
requirements,” Annette Herbert,
head of the agency’s emissions
compliance, automotive regula-
tions and science division wrote
in a letter to VW executives.

The U.S. Environmental Protec-
tion Agency, which is also inves-
tigating VW, issued a statement
saying it agreed with California
regulators but was operating on
a different timetable.

Federal regulators have not
shied away in recent days from
publicly expressing their frustra-
tion with the company.

Asked about the issue at a
public appearance last week, Mc-
Carthy said EPA has yet to identi-
fy “a satisfactory way forward”
toward a fix for the owners of
VW’s diesel cars.

“We are really anxious to find a
way for that company to get into
compliance, and we’re not there
yet,” McCarthy said.

In the first week of January, the
U.S. Justice Department, repre-
senting EPA, filed a civil suit that
could potentially expose VW to
more than $20 billion in fines un-
der the Clean Air Act. VW could
rack up additional civil penalties
based on facts determined at
trial.

A separate criminal investiga-
tion is under way, and numerous
private class-action lawsuits filed
by VW owners are pending.

California Air Board, EPA
Say ‘No’ to VW Proposal



Ann Arbor-based Coherix, Inc.,
a developer of three dimensional
(3D) machines, has formed a
joint venture in China with Dan-
dong Xintai Electric Co., Ltd. The
move will combine the two com-
panies’ resources to further ex-
pand service in China and other
Asian markets, and eventually
create a regional manufacturing
hub, said Coherix spokesman
Patrick McLaughlin.

“We have worked in China for
the past five years, assessing the
size of the market for Coherix
products,” said Dwight Carlson,
CEO and chairman of Coherix,
Inc. “We anticipate that China
will become our largest market
within five years. We are excited
about launching this joint ven-
ture in China with our partner
Xintai Electric.”

Carlson said Xintai Electric is a
new investor to Coherix. Based
in Liaoning, it specializes in the
research, development, manu-
facture and sales of power equip-
ment in China. Initially, the joint
venture will focus on marketing
the existing Coherix Robust 3D
machine vision products to the
automotive industry in China
and throughout Asia.

The product line will include
Predator3D, Tru3D and ShaPix3D
systems. Coherix and Xintai
Electric intend to expand opera-
tions into the semiconductor,
precision manufacturing and
aerospace markets as well as
other industries, Carlson said.

“The manufacturing industry
is shifting to 3D machine vision
technology for error-proofing,
which is more robust and reli-
able than the traditional 2D solu-
tions,” said Dr. Zhenhua Huang,
general manager of the joint ven-
ture. “In China, 3D technology is
still fairly new and less available,
but there’s a growing demand for
advanced machine vision tech-
nology, and we are excited to
bring it to market. It’s an excep-
tional opportunity for both Co-
herix and Xintai Electric.”
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SERVICE HOURS: Monday & Thursday 6:30am-9:00pm; Tuesday, Wednesday & Friday 6:30am-6:00pm • Shuttle at 6:30am - Pick-up Both Ways • All Day starting at 6:30am.

$2395
Fluid Level,

Brake & Alignment Check Included.

Open Mondays & Thursdays until 8:30pm

We use Genuine GM Oil & Filter
No additional or hidden charges.
Out the door pricing.

Quick Oil Change EXPRESS
LANELUBE OIL FILTER

Excludes synthetic, Diesel & Med. Duty Trucks.
Most GM cars & trucks. One coupon per customer. Must
present coupon with order. Plus tax. Expires 1-31-16.

Up to 5 qts.

BODY SHOP
586-754-7000

ext 1231

INSURANCE
WRECK

AMENDED

WE REPAIR
ALL MAKES
& MODELS FREE OIL CHANGE

With Each Major Repair

TRANSPORTATION AVAILABLE
During Scheduled Repairs

GM SERVICE CENTER
MICHIGAN’S LARGEST

•SERVICE DEPT. •PARTS •BODY SHOP

866-452-1547
26125 Van Dyke @ 101/2 Mile

Center Line, MI 48015

EDRINKE • FAST • FRIENDLY • DISCOUNTS

VISIT OUR

QUICK LANE

Jim
Pfeifle

jpfeifle@edrinke.com

See us for your GM employee purchases.

1-877-451-7707
26125 VAN DYKE AT 10 1/2 MILE ROAD

Now looking for experienced salespeople to join our team!

ED RINKE

2

Dennis
Thacker

dthacker@edrinke.com

Paul
Makowski

pmakowski@edrinke.com

SHOWROOM HOURS: MON. & THURS. 8:30AM-9PM / TUES., WED. & FRI. 8:30AM-6PM /

*All applicable rebates including lease/conquest offers have been deducted from sale price/payment. Pictures may not represent actual vehicle. Prices subject to change per GM incentives. Prices and payments are
inclusive of active GM Employee Discount (Unless otherwise stated). Equinox, Cruze, Malibu, Trax, Traverse, Impala, Silverado, and Camaro are 24 month leases. All leases are 10k miles per year w/ approved S Tier credit
w/ $999 due at signing. Prices & payments are plus tax, title, and plate fees with acquisition fee up front. Refundable security deposit required on certain vehicles –to be determined by lender. **$3500 trade-in is valid on
2003 or newer vehicles with under 115k miles in drivable condition, no branded titles, less reconditioning determined by appraiser. Certain restrictions may apply, see dealer for complete details.** Expiration Date – 1/29/16.

NO DOC FEES
Find Us on
FACEBOOK

Nicole
Dodge

nhuminski@edrinke.com

VISIT OURWEBSITE:
edrinke.com

*All prices and payments include GM rebates. Pictures may not represent actual vehicle. Prices subject to change per GM incentives. Prices and payments are inclusive of active GM employee discount (unless otherwise stated). All leases are 10,000miles per year with approved STier credit. All leases are 24
months except for theGMCYukonwhich is a 36month lease.AllVehicles shownare $999down,except for Lacrosse andEncore. For the Lacrosse,must currently ownor lease a 2005 or newer lacrosse. Must have lease loyalty and/or conquest.Must have closing competitive lease. Prices and payments are plus
tax, title,plate feew/ acquisition fee up front, refundable security deposit required on certain vehicles – to be determined by lender. GMemployee discount to everyone valid on certainmodels. **$3,500 trade in is valid on 2003 or newer vehiclesw/ under 115kmiles in drivable condition,no branded titles, recon-
ditioning determined by appraiser. Certain restrictionsmay apply, see dealer for complete details.** Exp date:1/29/2016

We’ll give you a $3,500 minimum for your 2003 or newer trade in.
See us for your GM employee purchases.

1-866-452-1300
26125 VAN DYKE AT 10 1/2 MILE ROAD

Now looking for experienced salespeople to join our team!

SHOWROOM HOURS:
MON. & THURS.
8:30AM-9PM

TUES., WED. & FRI.
8:30AM-6PM

VISIT OURWEBSITE: edrinke.com

Stk. #SXDZ56 Stk. #SXDZ56

2016 BUICK ENCORE

PURCHASE
FOR

$21,819*24
MO.

LEASE FOR

$149*
$0 DOWN

1SB

Stk. #B460466 Stk. #B460466

2016 BUICK VERANO

PURCHASE
FOR

$20,549*24
MO.

LEASE FOR

$109*
$0 DOWN

1SD

Stk. #B460663 Stk. #B460663

2016 BUICK LACROSSE

PURCHASE
FOR

$26,999*24
MO.

LEASE FOR

$69*
$0 DOWN

1SH

Stk. #B561213 Stk. #B561213

2016 BUICK ENCLAVE

PURCHASE
FOR

$34,566*24
MO.

LEASE FOR

$229*
$999 DOWN

Stk. #B460611 Stk. #B460611

2016 BUICK REGAL

PURCHASE
FOR

$25,652*
24
MO.

LEASE FOR

$69*
$999 DOWN

Stk. #G561345 Stk. #G561345

LEASE FOR

$1,499 DOWN

24
MONTHS

$169* PURCHASE FOR

$29,637*

2016 GMC ACADIA
SLE-1

LEASE FOR

$1,199 DOWN

24
MONTHS

$189*
PURCHASE A 2015
1500 • 4WD • DBL CAB

$26,995*

2016 GMC SIERRA
1500 • DBL. CAB

Stk. #G560354 Stk. #G560354

LEASE FOR

$999 DOWN

24
MONTHS

$89* PURCHASE FOR

$22,661*

2016 GMC TERRAIN
SLE-1

Stk. #G560785 Stk. #G560785

2016 GMC YUKON
SLE • 4WD

PURCHASE FOR
$17,149*

LEASE FOR
24 MONTHS
$69*

$999DOWN

2016

2016

MALIBU

PURCHASE A
2016 LS FOR

$17,677*
LEASE A LT
24 MONTHS
$69*

$0DOWN

2016

TRAVERSE

PURCHASE FOR
$26,353*

LEASE FOR
24 MONTHS
$179*

$999DOWN

2016

EQUINOX

PURCHASE A
2016 LS FOR

$21,204*
LEASE A LT
24 MONTHS
$119*

$0DOWN

2016

CAMARO2016

LT

LSLT
TRAX

LS

CRUZE

Stk. #460288

Stk. #561323

Stk. #560426Stk. #460339

Stk. #460564

Stk. #SSGHHN Stk. #561065Stk. #460141

Stk. #560275

LEASE A LT
24 MONTHS
$69*

$0DOWN

ED RINKE
LEASE PULL AHEAD IS BACK!!! • LEASE PULL AHEAD IS BACK!!!

WE’LL GIVE YOU A $3,500 MINIMUM FOR YOUR 2003 OR NEWER TRADE IN.

EVERYONES
PRICE

CONVENIENCE
GROUP

GM CARD TOP OFF $750-$1500…LEASE PULL AHEAD IS BACK!!!

AUTO SHOW BONUS CASH • AUTO SHOW BONUS CASH

Stk. #G561279 Stk. #G553145

LEASE FOR

$1,999 DOWN

36
MONTHS

$399* PURCHASE FOR

$46,575*

PREMIUM II

Stk. #560275Stk. #561323

PURCHASE A
2016 LS FOR

$14,999*

PURCHASE FOR
$26,992*

LEASE FOR
24 MONTHS
$296*

$999DOWN

Stk. #460564

SILVERADO2016

DBL CAB
4WD
LS

Stk. #561153

PURCHASE A 2015
2WD FOR

$21,349*
LEASE FOR
24 MONTHS
$139*

$0DOWN

Stk. #553092

IMPALA2016

2LT

Stk. #460597

PURCHASE FOR
$25,549*

LEASE FOR
24 MONTHS
$259*

$999DOWN

Stk. #460597

Auto Equipment
Maker Forms
Chinese Venture

BEIJING (AP) – China’s auto
sales rose 18.3 percent in Decem-
ber over a year earlier on explo-
sive demand for SUVs, pushing
the year’s total sales to 21.1 mil-
lion, an industry group reported
Jan. 12.

Drivers in the world’s biggest
auto market – by the number of
vehicles sold – bought 2.4 mil-
lion cars, minivans and SUVs last
month, according to the China
Association of Automobile Man-
ufacturers. The month’s total ve-
hicle sales, including trucks and
buses, rose 15.4 percent to 2.8
million.

Auto sales suffered an unex-
pectedly sharp contraction from
June through August, rattling a
global industry that is counting
on China to drive revenue
growth. Demand rebounded in
September after Beijing cut sales
taxes on vehicles with smaller
engines. China’s auto market has
been cooling since growth
peaked at 45 percent in 2009 but
last year’s plunge prompted ana-
lysts to cut growth forecasts.

Sales have been dented by
measures imposed by Beijing,
Shanghai and other major cities
to curb smog and congestion by
limiting new vehicle registra-
tions. Last month, half the vehi-
cles in Beijing were ordered off
the road on alternate days after
the Chinese capital’s air pollu-
tion spiked to dangerous levels.

GM said sales of GM-brand ve-
hicles by the company and its
Chinese manufacturing partners
rose 14 percent in December to
445,227.

Automotive Sales
Rebound in China
During December
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LOCATED RIGHT OFF I-75 ON M-24

Wally Edgar
1-866-906-0279

*Lease payment examples for Cruze and Equinox at GM Employee Discount Price plus tax, title, plate, zero se-
curity deposit, first month payment (first payment waived for Cruze) and doc. fees due at signing with all re-
bates including GM Competitive Lease Conquest Private Offer (customer’s qualifying competitive lease must
have a scheduled end datewithin 365 days of the delivery date of the new vehicle) assigned to dealer. **Lease
payment example for Silverado at GM Employee Discount Price plus tax, title, plate, zero security deposit, first
month payment and doc. fees due at signing with all rebates including GM Lease Loyalty Private Offer as-
signed to dealer. Lessee responsible for excess wear and tear as well as exceeded contracted mileage. Due
to advertising deadlines, prices subject to change. See dealer for details.

JAY CHAISER x117
Fax: 248-391-0189
Cell: 248-821-8026

Email:
jchaiser@wallyedgar.com

Located right off I-75 on M-24, 2 minutes N. of the Palace of Auburn Hills
SALES HOURS:

MONDAY - THURSDAY 8 AM - 8 PM • FRIDAY 8 AM - 6 PM
SATURDAY 9 AM - 3 PM • SUNDAY CLOSED

3805 LAPEER RD., LAKE ORION

Wally Edgar

2016 EQUINOX

$95*PER MONTH
24MONTHS 10K LEASE
$999DOWN

38 MPG

2016 SILVERADO
DOUBLE CAB • 4WD

$179**PER MONTH
24MONTHS 10K LEASE
$999DOWN

38 MPG

2016 CRUZE

$68*PER MONTH
24MONTHS 10K LEASE
$0DOWN
FIRST PAYMENTWAIVED

38 MPG

VYLETEL
JUST ANNOUNCED...

0% for 72 months on all remaining 2015 GMC Yukons

*GM Employee Pricing Plus Tax, Title, Lic. and Doc. No Security Deposit Required. Programs subject to change. Photos may not represent actual vehicle.
Price is subject to change without notice. See dealer for details. Expires 1/31/16.

VISIT OURWEBSITE TO SEARCH FORMORE VEHICLE SELECTIONS ATWWW.VYLETEL.NET

40755 Van Dyke • Sterling Heights •586.977.2800
WWW.VYLETEL.NET SALES: Sun CLOSED; M, TH 8:30am-9pm; T, W, F 8:30am-6pm; SAT 10am-3pm

SERVICE: Sun CLOSED; M, TH 7am-8pm; T, W, F 7am-6pm; Sat 8am-1pm

2244 MMOONNTTHH BBUUIICCKK EEXXPPEERRIIEENNCCEE LLEEAASSEE
FREE Maintenance • FREE XM Radio • FREE OnStar

Stock #4320-15 
GM price plus tax of $175052; title & lic. 

Must trade 1999 or newer or 
new Non GM to qualify for lowest price

ALL NEW 2016
BUICK REGAL

FWD • PREMIUM II GROUP

2244 MMOONNTTHH BBUUIICCKK EEXXPPEERRIIEENNCCEE LLEEAASSEE
FREE Maintenance • FREE XM Radio • FREE OnStar

Stock #4564-16 • Deal #59036 
GM pricing payment plus tax, title & lic.

Must have Non GM in household 
set to expire 365 days from delivery.
NO SECURITY DEPOSIT REQUIRED!

24 MONTH/
10K PER YEAR

LEASE
FOR ONLY

$189*
$0 DUE AT SIGNING

ALL NEW 2016
BUICK VERANO

FWD•1SG • CONVENIENCE

2244 MMOONNTTHH BBUUIICCKK EEXXPPEERRIIEENNCCEE LLEEAASSEE
FREE Maintenance • FREE XM Radio • FREE OnStar

Stock #4434-16 • Deal #58593 
*8,720 total miles allowed for lease term.

GM pricing plus tax, title & lic. 
Must have Non GM in household 

set to expire 365 days from delivery.
NO SECURITY DEPOSIT REQUIRED!

24 MONTH/
8,720*/TOTAL

LEASE
FOR ONLY

$115*
SAVE $5,400 OFF LIST PRICE

CURRENT BUICK LACROSSE OWNERS
Save an Additional $6,000 

On Purchase or Lease!

Stk. #4612-16 • Deal# 58498. 
GM pricing plus tax, title & lic. 

Must own 2005 or newer LaCrosse to qualify for
LaCrosse owner loyalty rebate.

NO SECURITY DEPOSIT REQUIRED!

ALL NEW 2016 BUICK LACROSSE
LEATHER • 1SL

ATTENTION CURRENT LACROSSE OWNERS

2016 GMC

ACADIA
FWD • SLE-1

Stock #8679-16 • Deal #58510
$1638 total due at signing. 

GM pricing plus tax, title & lic. 
Must qualify lease loyality rebate.

NO SECURITY DEPOSIT REQUIRED!

$189*24
MONTH
LEASE 

FOR ONLY

10K PER YEAR

2015 GMC

CANYON
4WD • SLE • EXT CAB

END OF THE YEAR SPECIAL
Stock #8323-15

GM employee price plus tax of $174408,
plus title, lic.& doc.

$28,568*
WAS
$33,045

2016 GMC

SIERRA
1500 • 4WD • DOUBLE CAB

Stock #8933-16 • Deal #52863
$2119 total due at signing. 

GM pricing plus tax, title & lic. 
Must qualify lease loyality rebate.

NO SECURITY DEPOSIT REQUIRED!

$225*24
MONTH
LEASE 

FOR ONLY

10K PER YEAR

2015 GMC

TERRAIN
FWD • SLE-1

Stock #8201-15 
GM employee price plus tax of $1455, plus title, lic.& doc. Demo with 2,739 miles. 

Must qualify for lease conquest rebate for lowest price. Purchase example is stock specific.

$20,500*
WAS
$28,115

NEW YEAR SAVINGS

SAVE OVER
$7,600 OFF MSRP

2016 GMC

TERRAIN
FWD • SLE-2

Stock #8809-16 • Deal #58070
$1523 total due at signing. 

GM pricing plus tax, title & lic. 
Must have a Non-GM Lease in household 

set to expire within 365 days.
NO SECURITY DEPOSIT REQUIRED!

$119*24
MONTH
LEASE 

FOR ONLY

10K PER YEAR
MANAGER DEMO SPECIAL

ALL NEW ELEVATIONSAVE OVER
$4,400 OFF MSRP

2244 MMOONNTTHH BBUUIICCKK EEXXPPEERRIIEENNCCEE LLEEAASSEE
FREE Maintenance • FREE XM Radio • FREE OnStar

24 MONTH/
10K PER YEAR

LEASE
FOR ONLY

ZERO DOWN

$115*
$77614 DUE AT SIGNING

$26,990*
WAS

$32,390

2015
BUICK ENCORE

FWD•PREMIUM

NOW

2244 MMOONNTTHH BBUUIICCKK EEXXPPEERRIIEENNCCEE LLEEAASSEE
FREE Maintenance • FREE XM Radio • FREE OnStar

Stock #4640-16 
GM price plus tax of $275718; title & lic. 
Example includes $750 GM card top off.

Customer’s without GM card pay $750 more.

SAVE  $8,421 OFF LIST PRICE

$39,528*
WAS

$47,950

ALL NEW 2016
BUICK ENCLAVE
AWD • LEATHER GROUP

NOW

*Pictures may not represent actual sale vehicle. All applicable incentives including conquest and/or loyalty offers have been deducted from Sale Prices/Payments and are sub-
ject to change by the manufacturer without notice and are plus title, tax, plate and CVR fees and were valid at time of printing. GM Employee discount is required expect where
noted. Leases are 10,000 miles per year and a disposition fee may be required at lease turn in. Lease pull ahead is for current Chevrolet lessees and will waive up to 3 re-
maining payments ($1500 maximum). Excludes Corvette. Must have 1999 or newer non-GM lease for Competitive Brand offer. Amount depends on model. $1000 over Kelley Blue Book trade-in offer is on 2002 – 2014
year model vehicles less reasonable reconditioning costs. No bad Carfax or branded titles. Certain restrictions apply, see dealer for complete details on all incentives/offers. ªSale ends 1/15/2016 @ 6:00PM.

2016MALIBU “LT”
• Chevrolet Complete Care INCLUDED!

• 2.5L DOHC VVT Engine! • Remote Start & Entry!
• OnStar w/4G LTE w/built-in Wi-Fi hotspot! • Aluminum Wheels!

• 7” Color Touch Screen MyLink Radio!
• Power Driver’s Seat!
• Rear Vision Camera

• 36 MPG on the Highway!
Stock#G25923

NO FIRST PAYMENT
OR SECURITY

DEPOSIT REQUIRED.
TAX, TITLE AND

PLATE FEES EXTRA!

2016SILVERADO “LT”
• Chevrolet Complete Care INCLUDED!
• Ecotec3 4.3L V6! • Automatic Transmission! • GM Bedliner Included!

• Color Screen Mylink Radio with USB Ports! • AluminumWheels!
• OnStar w/4G LTE w/Built in Wi-Fi Hotspot!

• SteeringWheel Radio Controls!
• Power Locks &Windows!
• Remote Keyless Entry!

Stock#G27062

NO SECURITY
DEPOSIT REQUIRED.

TAX, TITLE AND
PLATE FEES EXTRA!

Use Your GM Card Earnings and Top-Off Bonus Earnings to Save Even More!

2016CRUZE “LT”
• Chevrolet Complete Care INCLUDED!
• ECOTEC “Turbo” 1.4L DOHC VVT Engine! • Automatic Transmission!

• OnStar with 4G LTE with Built-in WiFi hotspot!
• AM/FM/XM Radio w/CD! • Remote Keyless Entry!
• Bluetooth for Phone! • Rear Window Defrogger!

• 38 MPG on the Highway!
Stock#G27445

NO FIRST PAYMENT
OR SECURITY

DEPOSIT REQUIRED.
TAX, TITLE AND

PLATE FEES EXTRA!

2016EQUINOX “LT”
• Chevrolet Complete Care INCLUDED!

• 2.4L DOHC Engine! • 7” Color Touch Screen MyLink Radio!
• Bluetooth for Phone! • Remote Keyless Entry!

• OnStar w/4G LTE w/built-in Wi-Fi hotspot!
• 17” Aluminum Wheels!
• Rear Vision Camera!

• 32 MPG on the Highway!
Stock#G27777

NO SECURITY
DEPOSIT REQUIRED.

TAX, TITLE AND
PLATE FEES EXTRA!24 MONTH LEASE:

4X4 DBL CAB

$125*
$0DOWNW/LEASECONQUEST

Was $27,480 Sale Price $22,135

$125*
$999DOWNW/LEASELOYALTY

OR

24 MONTH LEASE:

$76*
$0DOWNW/LEASECONQUEST

Was $26,085 Sale Price $19,299

$76*
$999DOWNW/LEASELOYALTY

OR

Was $21,420 Sale Price $15,999 Was $39,975 Sale Price $32,517
24 MONTH LEASE:

$69*
$0DOWNW/LEASECONQUEST

$69*
$999DOWNW/LEASELOYALTY

OR

24 MONTH LEASE:

$143*
$0DOWNW/LEASECONQUEST

$143*
$999DOWNW/LEASELOYALTY

OR

Limited

Limited

sale this spring, almost a decade
after the original was introduced,
and coming off of its strongest
sales year ever in 2015 with
96,393 deliveries.

That makes the Acadia, Aldred
said, one of the most successful
vehicles in the industry.

“Typically, a vehicle’s sales can
be illustrated on a bell curve dur-
ing its lifecycle, but the Acadia’s
success has defied convention
with impressive sustainability,”
he said. “It’s a shining example of
GMC’s momentum and we’re
confident it will grow with the
new Acadia.”

Aldred said the strategic re-
scoping of the 2017 Acadia offers
customers a midsize crossover
positioned between the compact
Terrain and full-size Yukon. De-
pending on the model, it’s avail-
able with five-, six- or seven-pas-
senger seating. This offers more
maneuverability than the first-
generation model.

“The new Acadia captures a
greater feeling of refinement, in
everything from the responsive
feeling behind the wheel to the
way passengers interact with its
intuitive features,” said Rick
Spina, executive chief engineer
for compact and crossover SUVs
at General Motors.

“It’s a vehicle that offers the
functionality Acadia is known for,
while delivering big advantages
and balance to customers’ every-
day lives.”

Mark Reuss, executive vice
president, Global Product Devel-
opment, Purchasing and Supply
Chain, said the new Acadia is 700
pounds lighter than the current
model, which pays dividends at
the gas pump.

A new 2.5L engine is standard,

offering an estimated 28 mpg on
the highway for FWD models.
(EPA estimate not yet available;
estimate is based on GM testing.)

City fuel economy offered is
GM-estimated at 22 mpg (FWD)
and is bolstered by GMC’s first
application of Stop/Start technol-
ogy, which enhances efficiency in
stop-and-go driving, said Reuss.

A new, available 3.6L V6 engine
is more powerful and efficient
than the current model, he said,
while offering 4,000 pounds esti-
mated trailering capability (with
the available towing package).

It’s GM-estimated at 310 horse-
power and 25 mpg highway
(FWD models – EPA estimate not
available). Both of the Acadia’s
new engines feature direct injec-
tion and variable valve timing,
mated to six-speed automatic
transmissions and electronically
controlled drive mode selectors.

New Acadia Aims to Grow
GMC’s Midsize Segment
CONTINUED FROM PAGE 1

and execution of retail sales and
customer experience strategies,
said Cadillac spokeswoman
Leticia Parquer.

“Dan has a solid track record
in the luxury sector and will pro-
vide valuable input to the craft-
ing of Cadillac’s sales and serv-
ice strategy,” said de Nysschen.

Creed joins Cadillac from
BMW North America, where
he most recently served as east-
ern region vice president, over-
seeing the region’s 95 BMW
dealers.

Creed will replace Jim Bunnell,
who moves on to another execu-
tive role within GM North Ameri-
ca, Parquer said.

Dan Creed Named
Cadillac Sales VP
CONTINUED FROM PAGE 1



matic emergency braking are the
building blocks of self-driving
cars and are already available in
some, mostly higher-priced car
models.

Auto safety advocates have
been urging the government to
set standards for such technolo-
gy. They ask what if one manu-
facturer’s cars can successfully
brake to prevent or mitigate a
frontal collision at up to 35 mph,
why should another manufactur-
er’s system work only up to 25
mph.

Rosekind used spreading auto-
matic emergency braking to
even the lowest-cost new cars as
an example of the kind of prob-
lem changing the government’s
relationship with automakers
might help address.

He asked his staff how long it
would take to make a govern-
ment rule requiring all vehicles
to do this, and was told up to
eight years. Rosekind has been
negotiating with the industry
and has an agreement with more
than 10 automakers to put the
technology on all models, he
said.

“If you can beat eight years by
one year, two years, anything
you do, I will translate for you in-
to how many lives get saved, in-
juries prevented and crashes
deleted. That’s what we’re after,”
Rosekind said.

The agreement to work on a
new relationship grew out of a
meeting Foxx had with automak-
ers in Washington in early De-
cember.

Foxx told reporters just before
Christmas that he hoped to an-
nounce a new effort to improve
the safety culture of the automo-
bile industry based on a manage-
ment philosophy that is known
as Safety Management Systems,
or SMS.

The Federal Aviation Adminis-
tration has promoted the philos-
ophy and it’s in use at most air-
lines today.

CONTINUED FROM PAGE 1
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Feds Ask for
Faster Safety
Technology

Club GM is offering deals that
Red Wings hockey fans will find
it hard to pass up.

Club GM Chairman Ardin Ham-
mel said that the Detroit Red
Wings and Club GM have teamed
up for the current hockey sea-
son. Exclusive ticket savings are
available for any Club GM mem-
ber, as well as their friends and
families.

A portion of every ticket sold
through this promotion will help
support Club GM.

On Wednesday, Jan. 20, the
Wings are playing the St. Lous
Blues. Club GM has arranged for
tickets to be sold at $40 for pre-
ferred seating and $25 for regu-
lar. The faceoff is at 8 p.m. in the
Joe Louis Arena.

On Tuesday, Feb. 23, the Red
Wings play the Columbus Blue
Jackets at the Joe Louis Arena.
Faceoff is at 7:30 p.m. Tickets are
$40 for preferred seats and $25
for regular seats.

This may be of particular in-
terest to Red Wings fans because
Feb. 23 is Nicklas Lindstrom Hall
of Fame Night. A Lidstrom col-
lectible print will be given to all
fans attending that evening.

On Wednesday, April 6, the
Red Wings play the Philadelphia
Flyers at Joe Louis Arena. Face-
off is at 8 p.m. Tickets for pre-
ferred seats are $47. Regular
seats are $32. This game is
scheduled to be the regular sea-
son’s home finale.

To order online, visit De-
troitRedWings.com/clubgm. The
promocode is CLUBGM.

Club GM Selling
Group Red Wings
Hockey Tickets
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