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GM President Dan Ammann, center, with Lyft Inc. co-founders Logan Green, left, and John Zimmer

Fiat Chrysler gave a taste of
what 2016 will bring its cus-
tomers when it displayed the lat-
est technology advancements in
Fiat Chrysler vehicles at last
week’s Consumer Electronics
Show (CES) in Las Vegas.

The automaker’s display pro-
vided a glimpse of the new
fourth-generation Uconnect sys-
tem featuring Apple CarPlay and
Android Auto, said Fiat Chrysler
spokeswoman Alyse Tadajewski.

“The Uconnect team is evolv-
ing Uconnect and making it even
better,” said Joni Christensen,
head of Uconnect Marketing, FCA
US.

“With the launch of the fourth
generation of Uconnect systems,
we are continuing to minimize
the everyday stresses of busy
lifestyles by providing drivers
with a variety of ways to stay

FCA’s New Uconnect System
Is Better – You Can Google It

Graphic display of FCA’s Uconnect system with Apple Car Play

The way people use modern
transportation is changing – and
GM says it wants to be on the
cutting edge.

To that end, General Motors
and Lyft – a ride-share company
– on Jan. 4 entered into a long-
term strategic alliance to create
an integrated network of on-de-

mand autonomous vehicles in
the U.S.

In short, they’re planning to
create a network of drivers that
people can tap into using their
smart devices, said GM spokes-
man Vijay Iyer.

GM will invest $500 million in
Lyft to help the company contin-

ue the rapid growth of its suc-
cessful ride-sharing service.

In addition, GM will hold a seat
on the Lyft’s board of directors.

“We see the future of personal mo-
bility as connected, seamless and au-
tonomous,” said GM President Dan

GM Invests in Lyft for Autonomous Network
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DETROIT (AP) – Americans are
buying more new cars than ever
before.

U.S. auto sales hit a record
high of 17.47 million in 2015, top-
ping the old record of 17.35 mil-
lion set in 2000.

Analysts expect sales could go
even higher this year as unem-

ployment continues to decline
and more young buyers enter the
market.

Automakers reported Decem-
ber and full-year sales Jan. 5.

Low gas prices and historically
low interest rates left more mon-
ey in buyers’ pockets.

Nationwide, gas prices ended

the year at an average of $2 per
gallon, according to AAA. And
while the Federal Reserve raised
a key interest rate in December, it
remains near zero. By compari-
son, that rate was 6.2 percent in
2000.

Oliver Strauss, the chief econo-
mist at car-buying site True-

Car.com, says the interest rate
would have to reach 3 percent
before it would cause car sales to
stagnate.

Employment numbers also
improved last year, so more
buyers – particularly the huge
generation of under-34
millennials – found they could

finally afford a new car.
People who held off purchases

during the recession were also
lured back into the market by en-
ticing new vehicles like the Jeep
Cherokee and the revamped Ford
F-150 pickup.

The year 2015 was a good one
for Fiat Chrysler, specifically the
automaker’s Jeep brand.

The company reported on Jan.
5 sales figures for both Decem-
ber and the entire year of 2015.

“FCA US finished 2015 strong,
with sales up 13 percent and our
best December sales since we
started business more than 90
years ago,” said Reid Bigland,
head of U.S. Sales.

“For the second straight
year, the company has topped
2 million in U.S. sales.

“FCA US sales have now grown

CONTINUED ON PAGE 5

Lower Gas Prices, Interest Rates Fuel Record 2015 Auto Sales

The year 2016 is going to be a
tough one for GM to top, if the
sales figures from December and
2015 are anything to go by.

In the month of December,
General Motors’ Chevrolet,
Buick, GMC and Cadillac dealers
delivered 290,230 vehicles, driv-
en by an 8 percent year-over-
year increase in retail deliveries
and the company’s 26th consecu-
tive month of commercial sales
growth. Total December sales
were up 6 percent.

Total sales for the entire year

for Chevrolet, Buick, GMC and
Cadillac was 3.1 million vehicles,
including an 8 percent increase
in retail deliveries compared
with deliveries the previous year.
The total year’s sales were up 5
percent.

“The momentum that the
Chevrolet Silverado and GMC
Sierra have carried all year, hits
like the Chevrolet Trax and Col-
orado, and innovative designs
like the GMC Canyon and Buick
Encore, have had a tremendous
positive impact on our sales re-

sults,” said Kurt McNeil, GM’s
U.S. vice president of Sales Oper-
ations.

“In a record year for the indus-
try, GM gained significant retail
market share and we grew our
commercial business by 12 per-
cent.”

GM’s retail deliveries have
grown every month since March
2015, driven by strong
crossover and truck sales, Mc-
Neil said. Retail market share

GM December Retail Sales Up 8 Percent

2016 Chevrolet Silverado

Jeep Sales Up 42 Percent, Lead Fiat Chrysler

When it came to sales in 2015,
Ford just kept on trucking.

Ford Motor Company’s total
2015 U.S. sales of 2,613,162 vehi-
cles are the company’s best an-
nual sales results in nine years –
up 5 percent. Ford brand sales of
2,511,935 vehicles make Ford
America’s best-selling brand for
six straight years, said Ford
spokesman Erich Merkle.

U.S. December sales totaled
239,242 vehicles, up 8 percent
versus a year ago, Merkle said.
An 8 percent retail sales increase

drove overall performance, with
174,509 vehicles sold last month.

F-Series sales totaled 85,211
trucks in December, up 15 per-
cent. Strong demand for F-150
contributed to the performance,
as F-Series broke through the
85,000-vehicle mark for the first
time in a decade, Merkle said.
For the year, F-Series sales to-
taled 780,354 trucks – making it
America’s best-selling pickup
for 39 consecutive years and

Ford F-Series Keeps 34-Year
Roll as Top-Selling Vehicle
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2016 Jeep Compass
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Just in time for the 2016 North
American International Auto
Show, Ford is tripling its fleet of
fully autonomous Ford Fusion
Hybrid test vehicles.

This, said Ford spokesman
Alan Hall, makes it the largest in
the automotive industry – and
will use a new-generation sensor
technology as the company fur-
ther accelerates its autonomous
vehicle development plans.

Ford will add 20 Fusion Hybrid
autonomous vehicles in 2016,
bringing its autonomous fleet to
about 30 vehicles being tested on
roads in California, Arizona and
Michigan, Hall said.

“Using the most advanced
technology and expanding our
test fleet are clear signs of our
commitment to make autono-
mous vehicles available for mil-
lions of people,” said Raj Nair,
Ford executive vice president,
Global Product Development,
and chief technical officer.

“With more autonomous vehi-
cles on the road, we are acceler-
ating the development of soft-
ware algorithms that serve to
make our vehicles even
smarter.”

Building on more than a
decade of Ford autonomous vehi-
cle research, this expansion, Nair
said, is a key element of Ford
Smart Mobility – the plan to take
Ford to the next level in connec-
tivity, mobility, autonomous vehi-
cles, the customer experience,
and data and analytics. The
newest vehicles are on Ford’s
third-generation autonomous ve-
hicle development platform,
built using Fusion Hybrid sedans.

Ford recently announced its
fully autonomous cars will take
to the streets of California this
year. The company already tests
autonomous vehicles at its prov-
ing grounds, as well as on public
roads in Michigan.

Ford was the first automaker
to test a fully autonomous vehi-
cle at Mcity – a 32-acre, full-scale
simulated real-world urban envi-
ronment at the University of
Michigan.

Nair said Ford is using Velo-
dyne’s newest LiDAR sensors –
named Solid-State Hybrid Ultra
PUCK Auto for its hockey puck-
like size and shape – on its third-
generation autonomous vehicle
platform.

Solid-State Hybrid Ultra PUCK
Auto sensors boast a longer
range of 200 meters, making

them the first auto-specific
LiDAR sensors capable of han-
dling different driving scenarios.
Ultra Puck will accelerate the de-
velopment and validation of
Ford’s virtual driver software,
which serves as the decision-
making brain that directs vehicle
systems.

Solid-State Hybrid Ultra PUCK
Auto’s lightweight design makes
it optimal for packaging on a ve-
hicle, Nair said, such as on the
sideview mirror. The design
means Ford can reduce the
amount of LiDAR sensors from
four to two on new Fusion Hybrid
autonomous vehicles, and get as
much useful data due to the
more targeted field of view.

“Adding the latest generation
of computers and sensors, in-
cluding the smaller and more af-
fordable Solid-State Hybrid Ultra
PUCK Auto sensors helps bring
Ford ever closer to having a fully
autonomous vehicle ready for
production,” said Jim McBride,
Ford technical leader for autono-
mous vehicles.

The vehicle’s hardware sys-
tems, which interact continuous-
ly with the virtual driver, are
equally important, McBride said.

Third-generation autonomous
Fusion Hybrid sedans will have
supplemental features and dupli-
cate wiring for power, steering
and brakes. These supplemental
features will act as backups, if
needed, McBride said.

Ford has been using Velodyne
LiDAR sensors for roughly a
decade, dating back to Defense
Advanced Research Projects
Agency autonomous vehicle
challenges, Nair said.

Ford was among the first to
use the Velodyne LiDAR sensor,
an innovation that significantly

changed the autonomous vehicle
landscape, Nair said. LiDAR
emits short pulses of laser light
to precisely scan the surround-
ing environment millions of times
per second and determine the
distance to objects, allowing the
vehicle to create a real-time,
high-definition 3D image of what-
ever’s around it.

Ford’s first-generation autono-
mous vehicle platform was built
using a Ford F-250 Super Duty for
participation in the DARPA chal-
lenges in 2005 and 2007, Hall
said. In 2013, Ford introduced its
second-generation autonomous

vehicle platform, using a Fusion
Hybrid sedan.

Ford was one of only six teams
to participate in both the DARPA
Desert Classic and Urban Finals
challenges, supported by four
engineers who still are on the
company’s autonomous vehicle
development team.

“We’ve come a long way since
DARPA,” said McBride. “A decade
ago, no one in the field knew
what the art of the possible was.
Today, we’re all hustling to make
the most ambitious dreams be-
come a reality.”

The first-generation autono-
mous vehicle platform helped
Ford understand that fully auton-
omous driving was technically
feasible in the near future, and –
through ambitious research –
how it could achieve this.

Fusion Hybrid sedans were
chosen for the second-genera-
tion vehicles because they have
the newest and most advanced
electrical architecture, Nair
said.

With the latest generation of
computers and sensors – includ-
ing the smaller, but more ad-
vanced Velodyne LiDAR HDL-32E
sensor – Ford’s autonomous ve-
hicle platform moved a step clos-
er to production.
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Mary Barra

conveniently connected to their
vehicles, while making every
drive exceptionally informative,
entertaining and unique.”

Fiat Chrysler also offered CES
attendees an opportunity to be
fully immersed in advanced tech-
nology with hands-on demon-
strations of the 2016 Dodge
Charger Pursuit with a new Ucon-
nect 12.1 system and an FCA
technology concept display that
explores the future of intelligent
transportation.

In 2016, Fiat Chrysler will intro-

duce a portfolio of Uconnect sys-
tems that include a variety of
systems and abilities such as ca-
pacitive touchscreens.

The new Uconnect will also
feature, Tadjewski said, perform-
ance improvements of faster
startup time, enhanced process-
ing power, heightened touch-
screen responsiveness, and vivid
touchscreens with improved res-
olution and brightness.

The Uconnect 8.4 NAV system,
and select others within the glob-
al portfolio will include Apple
CarPlay and Android Auto. This,
Tadjewski said, provides drivers

with a smarter, safer way to use
an iPhone inside a car.

Apple CarPlay seamlessly inte-
grates an iPhone with the car’s
built-in display and controls, in
addition to featuring Siri voice
control.

Now, drivers can make phone
calls, access music, send and
receive messages, get directions
optimized for traffic conditions
and more while staying focused
on the road, Tadjewski said.

He pointed out that the An-
droid Auto automatically pro-
vides drivers with a safer way to
use Android while driving. The

system will share useful informa-
tion while you drive and makes it
easy to access the best of
Google.

It features Google Maps with
free voice-guided navigation, live
traffic information, lane guid-
ance; on-demand access to 30
million songs with Google Play
Music; the ability to place phone
calls or send and receive mes-
sages while keeping your hands
on the wheel; and ask Google
Search any question. Android
Auto also makes it easy to access
popular apps and content, said
Tadjewski.

FCA’s New Uconnect System is Better – You Can Google It

The General Motors board of
directors has unanimously elect-
ed Mary Barra as its next chair-
man, effective Jan. 4. She suc-
ceeds Theodore (Tim) Solso,
who will continue serving as the
board’s lead independent direc-
tor.

Barra has served as GM CEO
since Jan. 15, 2014.

“At a time of unprecedented
industry change, the board con-
cluded it is in the best interests
of the company to combine the
roles of chair and CEO in order
to drive the most efficient execu-
tion of our plan and vision for
the future,” said Solso.

“With GM consistently deliver-
ing on its targets and on track to
generate significant value for its
shareholders, this is the right
time for Mary to assume this
role.”

Solso said Barra has set a
clear vision for the organization
over the past two years, formed
a strong leadership team from in-
side and outside the company,
delivered strong operating re-
sults and led the introduction of
breakthrough vehicles and tech-
nologies.

“The board has improved the
overall governance of the com-
pany over the past two years
and, as lead independent direc-
tor, I expect to continue to build
on this solid foundation,” Solso
said.

“The board also plans to
broaden its active engagement
with shareholders as we go for-
ward.”

“I am honored to serve as
chair of the board of directors,”
said Barra.

“With the support of our
board, we will continue to drive
shareholder value by improving
our core business and leading in
the transformation of personal
mobility.”

Prior to being named CEO in
2014, Barra served as executive
vice president, Global Product
Development, Purchasing & Sup-
ply Chain since August 2013, and
as senior vice president, Global
Product Development since Feb-
ruary 2011.

In these roles, she was respon-
sible for the design, engineering,
program management and quali-
ty of GM vehicles around the
world.

Previously, Barra served as
GM vice president, Global Hu-
man Resources.

Barra Heads
GM Board

Ford Testing Large Fleet of Autonomous Fusion Hybrids

Ford is accelerating testing of its Fusion Hybrid Research Vehicles.
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Ammann. “With GM and Lyft
working together, we believe we
can successfully implement this
vision more rapidly.”

John Zimmer, president and
co-founder of Lyft, said, “Working
with GM, Lyft will continue to un-
lock new transportation experi-
ences that bring positive change
to our daily lives. Together, we
will build a better future by re-
defining car ownership.”

Key elements of the GM and
Lyft alliance, Iyer said, include:

• Autonomous On-Demand
Network: The joint development
of a network of on-demand
autonomous vehicles will lever-
age GM’s deep knowledge of
autonomous technology and

Lyft’s capabilities in providing a
broad choice of ride-sharing
services.

• Rental Hub: Beginning imme-
diately, GM will become a pre-
ferred provider of short-term-use
vehicles to Lyft drivers through
rental hubs in various cities in
the U.S.

• Connectivity: Lyft drivers
and customers will have access
to GM’s wide portfolio of cars
and OnStar services, leveraging
two decades of experience in
connectivity. This will create a
richer ride-sharing experience
for both driver and passenger.

• Joint Mobility Offerings: GM
and Lyft will also provide each
other’s customers with personal-
ized mobility services and expe-
riences through their channels.

Lyft was founded in June 2012
by Logan Green and John Zim-
mer to reconnect people and
communities through better
transportation, Iyer said, adding
that Lyft is the fastest-growing
ride-share company in the U.S.

CONTINUED FROM PAGE 1

Call it a sign of the times.
GM CEO Mary Barra unveiled

the automaker’s new 2017
Chevrolet Bolt on Jan. 6 – not at
the North American International
Auto Show in Detroit, but at the
Consumer Electronics Show
(CES) in Las Vegas.

Over the past few years, auto-
makers have been introducing
new technology at CES, while in-
troducing new models at auto
shows.

This vehicle, Barra said, fulfills
GM’s promise to offer a long-
range, affordable electric vehicle
for the masses.

The Bolt EV, which will go into
production by the end of 2016,
will offer more than 200 miles of
range on a full charge, Barra said.

It also features advanced
connectivity technologies de-
signed to enhance and personal-
ize the driving experience, she
said.

“It was less than a year ago
that we revealed the Bolt EV con-
cept and promised to deliver a
long-range electric vehicle attain-
able by the masses,” Barra said.

“The Bolt EV is capable of
using the latest mobile app
technology to enable car
sharing, advanced GPS routing
and gamification, all designed to
enhance the ownership experi-
ence now and into the future.”

(Editor’s note: Merrian-Web-
ster dictionary defines gamifica-
tion as “the process of adding
games or gamelike elements to
something so as to encourage par-
ticipation.”)

In addition to the vehicle’s
modern EV technology, Barra
said the Bolt EV benefits directly
from the suggestions and ideas of
Volt owners and it features tech-
nologies that “make owning a
long-range electric vehicle easy.”

Barra also touted GM’s dealer
network and its ability to service
the Bolt as an advantage that ve-

hicle will have over other EVs on
the market.

“We believe strongly in the
dealer model, and the tremen-
dous value our customers derive
from neighborhood dealerships,”
Barra said.

“Unlike some EV customers,
Bolt EV customers never have to
worry about driving to another
state to buy service or support
their vehicle.”

Barra emphasized that the size
of Chevrolet’s dealership net-
work also gives Chevy owners
the added security that comes
with OnStar, “and our 20 years
of experience in connected
cars.”

The Bolt EV’s connectivity in-
novations will provide smart,
personalized solutions for man-
aging the driving experience.

For example, in the future, an
accurate driving range projection
will be based on the time of day,
typography, weather and the
owner’s driving habits.

“We understand the impor-
tance of giving everyone the
features they love, and that
make their lives better,” Barra
said.

Features such as Bluetooth
low-energy – designed specifical-
ly for the Bolt EV to minimize en-
ergy draw – seamlessly connects
a smartphone to the car while
the owner approaches the vehi-
cle.

“As you walk up to your car,
the system instantly syncs with
your smartphone to create a
unique welcoming experience,”
Barra said.

“It expedites cabin pre-condi-
tioning, and quickly provides you
with information about charging
status and estimated range.

“It personalizes the car’s home
screen and loads your favorite
music pre-sets.

“And because it pairs instantly
with your phone, there is no

waiting for connection.”
Many of the Bolt EV’s driver-

focused technologies are sup-
ported by OnStar 4G LTE, which
turns the Bolt EV into a Wi-Fi
hotspot, giving owners easier
access to apps and services via
a high-speed wireless connec-
tion.

Other connectivity and info-
tainment features include:

• 10.2-inch MyLink color
touch-screen display;

• Customizable, widget-based
“flip-board style” operation;

• Rear camera mirror;
• Rear-facing camera provid-

ing a wide-angle view of the
environment behind the vehicle;

• Surround Vision, which pro-
vides a bird’s-eye view of what’s
around the Bolt EV for improved
safety during low-speed driving
and when parking.

The 2017 Bolt will also feature

a new MyChevrolet Mobile App,
which combines important own-
er and vehicle information and
functions, such as:

• Vehicle charge status;
• OnStar Map service;
• Remote start;
• Cabin pre-conditioning;
• Owner’s manual information;
• Dealer service scheduling;
• EV Navigation Mapping.
Barra also said the EV-specific

navigation designs routes to
maximize range and provide lo-
cations of nearby charging sta-
tion locations if needed.

In the future, Barra said, Bolt
EV owners will be able to “com-
pete” by comparing driving
styles to determine who is driv-
ing most efficiently.

The Bolt EV will be built at
GM’s Orion Assembly facility lat-
er this year, Barra said.
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Newly Introduced Chevy Bolt Will Offer 200 Miles on Full Charge

GM CEO Mary Barra introduces 2017 Chevrolet Bolt EV at Consumer Electronics Show Jan. 6 in Las Vegas.

GM Invests in Lyft for Autonomous Network
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annually for the past six years.”
Fiat Chrysler spokesman

Ralph Kisiel said the Jeep,
Dodge, Ram Truck and Fiat
brands each posted year-over-
year sales gains in December
compared with the same month
a year ago.

The Jeep brand’s 42 percent
increase was the largest sales
gain of any FCA US brand during
the month, Kisiel said. The group
extended its streak of year-over-
year sales gains to 69 consecu-
tive months.

While the news of Jan. 5 was
generally good, not all of Fiat
Chrysler’s brands were as suc-
cessful as Jeep. The Chrysler 200
reported December sales of
8,579, a 47 percent decline from
the 16,229 sold in December of
2014. Overall, Chrysler sold
117,363 200s in 2015, compared
to 177,889 sold in 2014.

In a year when Jeep brand
sales were up 25 percent com-
pared with 2014, Chrysler brand
sales were up only 5 percent.
The introduction of a new Town
& Country was part of that equa-
tion.

Overall, Kisiel said, Chrysler
sold 93,848 Town & Countrys
compared to 138,040 – a 32 per-
cent decline. But the minivan
will see a newly designed 2017
version go on sale in the first
quarter of this year.

The Dodge Caravan minivan is
also going to be new in model
year 2017. It saw a similar sales
drop of 29 percent – 97,141 vs.
134,152.

The Chrysler 300 saw some-
thing of a sales resurgence in De-
cember. Sales were up 22 per-
cent over the previous year –
4,856 compared to 3,992. Over-
all, sales in 2015 were virtually
identical to 2014 – 53,109 vs.
53,382.

All of the Jeep brand’s vehi-
cles saw sales increases in 2015.

Jeep Sales Lead
Fiat Chrysler with
42 Percent Jump

On Jan. 11, Michelle Collins’s
secret will be out: the winners of
the 2016 North American Car
and Truck/Utility of the Year.

Collins is a partner at Deloitte
& Touche and the 53 automotive
journalists from the United
States and Canada who picked
the winners sent their ballots di-
rectly to her, said NACTOY
spokesman Chris Jensen.

The announcement is sched-
uled about 7 a.m. at a news con-
ference at the North American
International Auto Show at Cobo
Hall in Detroit where Collins will
hand over two envelopes to
Tony Swan, a member of the
awards’ organizing committee.

While the winners are a secret,
the top three finalists in each
category were announced early
in December.

In alphabetical order, the car
finalists are the Chevrolet Mal-
ibu, Honda Civic and Mazda MX-
5 Miata. The truck/utility final-
ists are the Honda Pilot, Nissan
Titan XD and Volvo XC90.

The awards are intended to
recognize the most outstanding
new vehicles of the year. These
vehicles are benchmarks in their
segments based on factors in-
cluding innovation, design, safe-
ty, handling, driver satisfaction
and value for the dollar.

In the last 22 years, domestic
automakers have won North
American Car of the Year 12
times and foreign automakers
have won ten times. Japanese
automakers have three wins. Eu-
ropean automakers have five
wins. Korean automakers
(Hyundai) have two wins.

Ballot Keeper Has
Secret of NAIAS
Award Winners

CONTINUED FROM PAGE 1



selling vehicle for 34 straight
years.

“December capped off six
straight months of year-over-
year sales gains for F-Series, with
strong increases coming from
both retail sales and the strength
of commercial fleet orders, as we
closed out 2015,” said Mark La-
Neve, Ford vice president, U.S.
Marketing, Sales and Service.
“Ford-brand SUVs delivered their
best sales results in more than a
decade, with our newest SUVs
leaving dealer lots in a matter of
days.”

Ford sold a total of 220,586
vans in 2015. This was an in-
crease of 32 percent compared
with the year prior and repre-
sents Ford’s highest van sales
performance in company history.
For the month of December, Ford
van sales totaled 21,549, a 6 per-
cent increase over last Decem-
ber.

Ford-brand SUVs totaled
65,675 sales last month – a 13
percent increase versus a year
ago, for the best December per-
formance since 2003, Merkle
said.

Escape sales of 27,954 rose 9
percent, for a record December
and a strong year. The Escape’s
total 2015 sales were 306,492, a
0.1 percent increase over 2014’s
sales of 306,212.

The new Edge delivered a 29
percent increase in December,
Merkle said, with 10,263 vehicles
sold. Overall, the Edge sold
124,120 in 2015, compared with
108,864 in 2014, a 14 percent in-
crease.

The new Explorer sold 18,892
SUVs, a 14 percent increase,
marking its best December per-
formance since 2005, Merkle
said. Overall, the Explorer sold
224,309 in 2015 compared with
189,339. This represents an 18.5
percent increase in sales.

December Fusion sales in-
creased 15 percent at retail and
10 percent overall, making it
Fusion’s best-ever December
sales performance with 25,576
cars sold. Overall, sales of the
Fusion were down slightly in
2015 at 300,170 versus 306,860, a
2.2 percent decline.

And, Merkle said, Mustang
sales were “very good” in 2015.
The popular muscle car saw
sales climb from 82,635 in 2014
to 122,349 in 2015. That’s a 48.1
percent increase, despite the

slight sales decline in December.
Ford sold 8,742 in December of
2015 compared to 9,511 in De-
cember of 2014.

On the other hand, the Ford
Focus saw a 7.8 percent sales de-
cline in 2015 – 202,487 versus
219,634.

Lincoln sales totaled 10,860 ve-
hicles for the month, represent-
ing a 12 percent increase and a
13 percent retail gain.

Strong performance from the
new Lincoln MKX, with 2,960 ve-
hicles sold, resulted in a 77 per-
cent increase compared with a
year ago. Lincoln MKZ sales were
3,207, up 22 percent.
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Macomb Community College is offering the following courses
free of charge through March 2016:

3D Printing Applications
• Introduction of Additive Manufacturing – 1/21/16 thru 1/22/16
• Applications of Additive Manufacturing Using Bio-based Materials – 1/28/16 thru 1/29/16

Bio Based Materials Exploration
• Introduction of Bio-based Materials, Specifications, and Industry Applications – 1/19/16 thru 1/20/16
• Overview of Bio-based Material Productions – 1/25/16 thru 1/26/16
• Overview of Experimental Testing and Industry Standard Testing of Bio-based Material – 2/2/16

• Introduction of Modeling and Simulation of Bio-based Products – 2/18/16 thru 2/19/16

Please contact Charles Cammarata at (586)445-7425
or cammaratac00@macomb.edu
for more information or to register.

Courses customized by Wayne State University to support the initiatives of the Make It in America Challenge grant.
Required paperwork must be completed prior to attending.

Funding comes from the Department of Labor/Employment and Training Administration

A private-public partnership administered locally by
the Macomb/St. Clair Workforce Development Board

Ford sold 780,354 F-Series
trucks last year – more than one
every minute – making it the na-
tion’s top-selling vehicle.

Analysts say the growth
should continue this year, but at
a slower pace.

One reason: Millions of cars
will be coming off of two- and
three-year leases and into the
used car market, so some buyers
who would have purchased new
cars will go for used ones in-
stead.

New-vehicle sales could rise as
much as 3 percent to 18 million,
says Kelley Blue Book.

That’s half the pace of 2015,
when full-year sales were up 6
percent.

Here are more details of 2015
sales:

• WINNERS AND LOSERS: Gen-
eral Motors led all automakers in
the U.S. last year, with sales up 5
percent to just over 3 million
cars and trucks.

Ford was the best-selling indi-
vidual brand for the sixth
straight year, with sales of just
over 2.5 million.

Volkswagen, meanwhile, saw
sales plummet after it admitted
in September that its diesel cars
cheated on U.S. emissions tests.

VW’s sales fell 5 percent for the
year.

• SUV LOVE AFFAIR: As gas
prices fell, Americans upsized.
This fall, small SUVs became the
largest segment of the market, at
14 percent, beating out small and
midsize cars, KBB said.

Unlike 2000, when the midsize
Ford Explorer SUV was the
nation’s third-best seller, small
SUVs like the Honda CR-V are
now the vehicle of choice.

Honda sold more than 900 CR-
Vs every day in 2015; sales of the
Nissan Rogue small SUV jumped
44 percent.

• FUEL EFFICIENCY BLUES:
Low gas prices also have a vic-
tim: Small cars, hybrids and
electrics.

Sales of Nissan’s Leaf electric
car dropped 43 percent last year
to just over 17,000, while Toyota
Prius hybrid sales fell 11 percent
to around 185,000.

Subcompact cars were also
hurting. Chevrolet Sonic sales fell
31 percent for the year.

• LAP OF LUXURY: Mercedes-
Benz took the crown as the top-
selling luxury brand in 2015. Mer-
cedes’ sales rose 4 percent to
380,461, a U.S. record for the
brand. BMW and Lexus were
close behind.

Even during the recession, lux-

ury vehicle sales held steady,
never dropping below 12 percent
of the U.S. auto market. Now,
with more lower-priced luxury
vehicles on the market like the
Mercedes CLA-Class, luxury
sales are rising.

Luxury vehicles made up 15
percent of sales in December and
are expected to make up around
13 percent of total U.S. sales in
2015, according to Kelley Blue
Book.

• DECEMBER TO REMEMBER:
It was the best December in his-
tory for the U.S. auto industry,
with sales of 1.6 million cars and
trucks.

Warm weather helped, along
with the usual round of holiday
promotions.

TrueCar.com said incentive
spending rose 4 percent over last
December to an average of
$3,063 per vehicle.

Toyota’s U.S. sales rose 11 per-
cent over last December.

Honda’s sales gained 10 per-
cent, while Nissan’s were up 19
percent.

GM’s U.S. sales rose 6 percent,
Ford’s were up 8 percent and Fiat
Chrysler’s sales jumped 13 per-
cent.

Hyundai’s sales were down 1.5
percent, while Volkswagen’s
sales fell 9 percent.

Gas Prices, Interest Rates, Unemployment
All Drop, Fueling Record 2015 Auto Sales
CONTINUED FROM PAGE 1

Ford F-Series Keeps 34-Year
Roll as Top-Selling Vehicle
CONTINUED FROM PAGE 1

2016 Ford F-150 Limited

DEARBORN, Mich. (AP) – AAA
Michigan says gas prices
statewide are unchanged from
the end of December.

The auto club on Jan. 4 said
the average price for self-serve
regular unleaded gasoline is
about $1.91, exactly the same
price as previous week’s aver-
age. It’s 1 cent less than it was at
the same point last year.

The average gas price in all 10
Michigan metro areas remains
below $2 for the sixth week in a
row.

Gas Prices Stay
Low Statewide



PAGE 6 JANUARY 11, 2016DETROIT AUTO SCENE

*Pictures may not represent actual sale vehicle. All applicable incentives including conquest and/or loyalty offers have been deducted from Sale Prices/Payments and are sub-
ject to change by the manufacturer without notice and are plus title, tax, plate and CVR fees and were valid at time of printing. GM Employee discount is required expect where
noted. Leases are 10,000 miles per year and a disposition fee may be required at lease turn in. Lease pull ahead is for current Chevrolet lessees and will waive up to 3 re-
maining payments ($1500 maximum). Excludes Corvette. Must have 1999 or newer non-GM lease for Competitive Brand offer. Amount depends on model. $1000 over Kelley Blue Book trade-in offer is on 2002 – 2014
year model vehicles less reasonable reconditioning costs. No bad Carfax or branded titles. Certain restrictions apply, see dealer for complete details on all incentives/offers. ªSale ends 1/15/2016 @ 6:00PM.

2016MALIBU “LT”
• Chevrolet Complete Care INCLUDED!

• 2.5L DOHC VVT Engine! • Remote Start & Entry!
• OnStar w/4G LTE w/built-in Wi-Fi hotspot! • Aluminum Wheels!

• 7” Color Touch Screen MyLink Radio!
• Power Driver’s Seat!
• Rear Vision Camera

• 36 MPG on the Highway!
Stock#G25923

NO FIRST PAYMENT
OR SECURITY

DEPOSIT REQUIRED.
TAX, TITLE AND

PLATE FEES EXTRA!

2016SILVERADO “LT”
• Chevrolet Complete Care INCLUDED!
• Ecotec3 4.3L V6! • Automatic Transmission! • GM Bedliner Included!

• Color Screen Mylink Radio with USB Ports! • AluminumWheels!
• OnStar w/4G LTE w/Built in Wi-Fi Hotspot!

• SteeringWheel Radio Controls!
• Power Locks &Windows!
• Remote Keyless Entry!

Stock#G27062

NO SECURITY
DEPOSIT REQUIRED.

TAX, TITLE AND
PLATE FEES EXTRA!

Use Your GM Card Earnings and Top-Off Bonus Earnings to Save Even More!

2016CRUZE “LT”
• Chevrolet Complete Care INCLUDED!
• ECOTEC “Turbo” 1.4L DOHC VVT Engine! • Automatic Transmission!

• OnStar with 4G LTE with Built-in WiFi hotspot!
• AM/FM/XM Radio w/CD! • Remote Keyless Entry!
• Bluetooth for Phone! • Rear Window Defrogger!

• 38 MPG on the Highway!
Stock#G27445

NO FIRST PAYMENT
OR SECURITY

DEPOSIT REQUIRED.
TAX, TITLE AND

PLATE FEES EXTRA!

2016EQUINOX “LT”
• Chevrolet Complete Care INCLUDED!

• 2.4L DOHC Engine! • 7” Color Touch Screen MyLink Radio!
• Bluetooth for Phone! • Remote Keyless Entry!

• OnStar w/4G LTE w/built-in Wi-Fi hotspot!
• 17” Aluminum Wheels!
• Rear Vision Camera!

• 32 MPG on the Highway!
Stock#G27777

NO SECURITY
DEPOSIT REQUIRED.

TAX, TITLE AND
PLATE FEES EXTRA!24 MONTH LEASE:

4X4 DBL CAB

$125*
$0DOWNW/LEASECONQUEST

Was $27,480 Sale Price $22,135

$125*
$999DOWNW/LEASELOYALTY

OR

24 MONTH LEASE:

$76*
$0DOWNW/LEASECONQUEST

Was $26,085 Sale Price $19,299

$76*
$999DOWNW/LEASELOYALTY

OR

Was $21,420 Sale Price $15,999 Was $39,975 Sale Price $32,517
24 MONTH LEASE:

$69*
$0DOWNW/LEASECONQUEST

$69*
$999DOWNW/LEASELOYALTY

OR

24 MONTH LEASE:

$143*
$0DOWNW/LEASECONQUEST

$143*
$999DOWNW/LEASELOYALTY

OR

Limited

Limited

LOCATED RIGHT OFF I-75 ON M-24

Wally Edgar
1-866-906-0279

*Lease payment examples for Cruze and Equinox at GM Employee Discount Price plus tax, title, plate, zero se-
curity deposit, first month payment (first payment waived for Cruze) and doc. fees due at signing with all re-
bates including GM Competitive Lease Conquest Private Offer (customer’s qualifying competitive lease must
have a scheduled end datewithin 365 days of the delivery date of the new vehicle) assigned to dealer. **Lease
payment example for Silverado at GM Employee Discount Price plus tax, title, plate, zero security deposit, first
month payment and doc. fees due at signing with all rebates including GM Lease Loyalty Private Offer as-
signed to dealer. Lessee responsible for excess wear and tear as well as exceeded contracted mileage. Due
to advertising deadlines, prices subject to change. See dealer for details.

JAY CHAISER x117
Fax: 248-391-0189
Cell: 248-821-8026

Email:
jchaiser@wallyedgar.com

Located right off I-75 on M-24, 2 minutes N. of the Palace of Auburn Hills
SALES HOURS:

MONDAY - THURSDAY 8 AM - 8 PM • FRIDAY 8 AM - 6 PM
SATURDAY 9 AM - 3 PM • SUNDAY CLOSED

3805 LAPEER RD., LAKE ORION

Wally Edgar

2016 EQUINOX

$95*PER MONTH
24MONTHS 10K LEASE
$999DOWN

38 MPG

2016 SILVERADO
DOUBLE CAB • 4WD

$179**PER MONTH
24MONTHS 10K LEASE
$999DOWN

38 MPG

2016 CRUZE

$68*PER MONTH
24MONTHS 10K LEASE
$0DOWN
FIRST PAYMENTWAIVED

38 MPG

2016 CHEVY CRUZE LIMITED 1LT
ULTRA-LOWMILEAGE LEASE EXAMPLE FOR QUALIFIED CUSTOMERSWITH
A GM EMPLOYEE DISCOUNT AND A CURRENT NON-GM LEASE

$0DOWN $57
$0 FIRST MONTH’S PAYMENT/23 MONTH LEASE
plus tax, title, license, 10k miles per year, no security deposit. Stk. #93727

23 MONTH
LEASE**

*All pricing requires GM Employee discount and a Non GM lease expiring with 365 days plus tax title license. All leases are 24 months and 10,000 miles per year with $0 down. The Cruze and Malibu have
no first payment. Leases are on approved credit through GM Financial.† Lease Pullahead is eligilble for all current Chevrolet lessees. Customer must terminate the lease, waive up to 3 payments (up to
$1500) towards the purchase or lease of most 2015 and 2016 Chevrolet Vehicles. Not all customers will qualify. See dealer for complete details. Pictures are for illustrative pur GMF lessees with a
disposition fee qualify for a fee waiver when purchase or leasing a new GM vehicle. If No GM vehicle is re-leased then the Lessee will be charged the $395.00 Disposition Fee. Offers end 02/01/2016.

64200 Van Dyke • Washington, MI

www.heidebreicht.com

586.697.2460

2016 CHEVY SILVERADO 1500
DOUBLE CAB LT 4X4 ALL STAR V6
ULTRA-LOWMILEAGE LEASE EXAMPLE FOR QUALIFIED CUSTOMERSWITH
A GM EMPLOYEE DISCOUNT AND A CURRENT NON-GM LEASE

$0DOWN $227
plus tax, title, license, 10k miles per year, no security deposit. Stk. #93739

24 MONTH
LEASE*

2016 CHEVY MALIBU LIMITED 1LT
ULTRA-LOWMILEAGE LEASE EXAMPLE FOR QUALIFIED CUSTOMERSWITH
A GM EMPLOYEE DISCOUNT AND A CURRENT NON-GM LEASE

$0DOWN $76
$0 FIRST MONTH’S PAYMENT/23 MONTH LEASE
plus tax, title, license, 10k miles per year, no security deposit. Stk. #94114

23 MONTH
LEASE**

2015 CHEVY CAMARO
2LS COUPE
LOADEDWITH FACTORY EQUIPMENT • MSRP $23,169 Stk. #94432

NOW $17,919
plus tax, tags, freight and includes GM Employee Discount and Chevy Loyalty.
Must own or lease a 1999 or newer Chevrolet in household.

with GM Employee
Discount & Lease Conquest

with GM Employee
Discount & Lease Conquest

with GM Employee
Discount & Lease Conquest

2015 is estimated to be up 0.4
percentage points, the largest in-
crease of any automaker, accord-
ing to J.D. Power PIN estimates.

McNeil said Chevrolet, GM’s
largest brand, has increased its
retail sales every month since
March, and the brand’s 2015 re-
tail market share, according to
PIN, is up 0.4 percentage points
compared with 2014 – the largest
increase of any full-line brand.

"Chevrolet is the hottest retail
franchise in the strongest market
we have seen in this country,”
said McNeil. The GMC brand
gained 0.2 percentage points of
retail market share.

Combined, Chevrolet and GMC
sold 1.2 million trucks in 2015, up
14 percent from 2014. This, Mc-
Neil said, includes 939,198 pick-
ups.

GM’s retail share of the full-
size pickup segment improved
by more than one percentage
point to 39.2 percent, according
to PIN.

GM’s retail share of the mid-
size pickup segment is now 32.5
percent, up from less than 5 per-
cent in 2014, the launch year for
the Chevrolet Colorado and GMC
Canyon.

In the crossover market, the
Chevrolet Equinox has increased
its sales for seven consecutive
years. Five other crossovers, the
Chevrolet Traverse, the Buick
Encore, the GMC Acadia and Ter-
rain, and the Cadillac SRX had
their best-ever annual sales.

“The U.S. economy continues
to expand and the most impor-
tant factors that drive demand
for new vehicles are in place, so
we expect to see a second con-
secutive year of record industry
sales in 2016,” said Mustafa Mo-

hatarem, GM’s chief economist.
“The single most important

pieces are the ongoing gains in
employment and the growth in
personal income. When you add
in lower energy prices, it’s easy
to see why consumer spending is
strong.”

Cain said 2015 highlights in-
clude:

• Silverado and Colorado de-
liveries totaled 684,974 units, up
27 percent.

• Sierra and Canyon sales to-
taled 254,216 units, up 18 per-
cent.

• Crossover deliveries were a
record 470,902 units, up 23 per-
cent.

• Acadia and Terrain sales
were a record 208,423 units, up
10 percent.

• Chevrolet crossover deliver-
ies were a record 470,902 units,
up 23 percent.

GM December, Total Year’s
Retail Sales Up 8 Percent
CONTINUED FROM PAGE 1

LANSING, Mich. (AP) – GM
says it’s adding a third shift at a
Lansing plant that makes the
Chevrolet Camaro and the Cadil-
lac CTS and ATS.

The automaker said Jan. 4 it
will add roughly 500 hourly and
salaried jobs to meet expected
demand for the 2016 Camaro
produced at Lansing Grand River
Assembly. Hiring has begun and
the shift is set to start in the sec-
ond quarter. The plant will have
about 2,300 workers once the
third shift is operational.

The plant relaunched a second
shift last summer, hiring 450 em-
ployees to make the Camaro, af-
ter discontinuing it earlier.

GM Hires More
Employees at
Lansing Plant
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#42333 #21552#44296

475 SUMMIT DRIVE • 248-292-2502 • 5825 HIGHLAND RD. (M59) • WATERFORD

CALL
BRUCE LITVIN
– 24/7 & 365 –

40 YEARS
OF QUALITY SERVICE

CELL # 1-586-405-5175
blitvin@lunghamer.com

1-888-665-5438

JJAANNUUAARRYY
IISS HHEERREE

AANNDD TTHHEE
PPRROOGGRRAAMMSS

AARREE
FFAABBUULLOOUUSS

WWIITTHH
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Please call with the vehicle you desire 
and you will be delighted with the payment.

VYLETEL
JUST ANNOUNCED...

0% for 72 months on all remaining 2015 GMC Yukons

*GM Employee Pricing Plus Tax, Title, Lic. and Doc. No Security Deposit Required. Programs subject to change. Photos may not represent actual vehicle.
Price is subject to change without notice. See dealer for details. Expires 1/31/16.

VISIT OURWEBSITE TO SEARCH FORMORE VEHICLE SELECTIONS ATWWW.VYLETEL.NET

40755 Van Dyke • Sterling Heights •586.977.2800
WWW.VYLETEL.NET SALES: Sun CLOSED; M, TH 8:30am-9pm; T, W, F 8:30am-6pm; SAT 10am-3pm

SERVICE: Sun CLOSED; M, TH 7am-8pm; T, W, F 7am-6pm; Sat 8am-1pm

ALL NEW 2016
BUICK ENCLAVE
FWD • LEATHER GROUP

2244 MMOONNTTHH BBUUIICCKK EEXXPPEERRIIEENNCCEE LLEEAASSEE
FREE Maintenance • FREE XM Radio • FREE OnStar

Stock #4664-16 • Deal #58594 
GM pricing plus tax, title & lic. 

Must have Non GM in household 
set to expire 365 days from delivery.
NO SECURITY DEPOSIT REQUIRED!

36 MONTH/
10K PER YEAR

LEASE
FOR ONLY

$339*
$1,983 DUE AT SIGNING

2244 MMOONNTTHH BBUUIICCKK EEXXPPEERRIIEENNCCEE LLEEAASSEE
FREE Maintenance • FREE XM Radio • FREE OnStar

Stock #4320-15 
GM price plus tax of $175052; title & lic. 

Must trade 1999 or newer or 
new Non GM to qualify for lowest price

ALL NEW 2016
BUICK REGAL

FWD • PREMIUM II GROUP

2244 MMOONNTTHH BBUUIICCKK EEXXPPEERRIIEENNCCEE LLEEAASSEE
FREE Maintenance • FREE XM Radio • FREE OnStar

Stock #4564-16 • Deal #59036 
GM pricing payment plus tax, title & lic.

Must have Non GM in household 
set to expire 365 days from delivery.
NO SECURITY DEPOSIT REQUIRED!

24 MONTH/
10K PER YEAR

LEASE
FOR ONLY

$189*
$0 DUE AT SIGNING

ALL NEW 2016
BUICK VERANO

FWD•1SG • CONVENIENCE

2244 MMOONNTTHH BBUUIICCKK EEXXPPEERRIIEENNCCEE LLEEAASSEE
FREE Maintenance • FREE XM Radio • FREE OnStar

Stock #4434-16 • Deal #58593 
*8,720 total miles allowed for lease term.

GM pricing plus tax, title & lic. 
Must have Non GM in household 

set to expire 365 days from delivery.
NO SECURITY DEPOSIT REQUIRED!

24 MONTH/
8,720*/TOTAL

LEASE
FOR ONLY

$115*
SAVE $5,400 OFF LIST PRICE

CURRENT BUICK LACROSSE OWNERS
Save an Additional $6,000 

On Purchase or Lease!

Stk. #4612-16 • Deal# 58498. 
GM pricing plus tax, title & lic. 

Must own 2005 or newer LaCrosse to qualify for
LaCrosse owner loyalty rebate.

NO SECURITY DEPOSIT REQUIRED!

ALL NEW 2016 BUICK LACROSSE
LEATHER • 1SL

ATTENTION CURRENT LACROSSE OWNERS

2016 GMC

ACADIA
FWD • SLE-1

Stock #8679-16 • Deal #58510
$1638 total due at signing. 

GM pricing plus tax, title & lic. 
Must qualify lease loyality rebate.

NO SECURITY DEPOSIT REQUIRED!

$189*24
MONTH
LEASE 

FOR ONLY

10K PER YEAR

2015 GMC

CANYON
4WD • SLE • EXT CAB

END OF THE YEAR SPECIAL
Stock #8323-15

GM employee price plus tax of $174408,
plus title, lic.& doc.

$28,568*
WAS
$33,045

2016 GMC

SIERRA
1500 • 4WD • DOUBLE CAB

Stock #8933-16 • Deal #52863
$2119 total due at signing. 

GM pricing plus tax, title & lic. 
Must qualify lease loyality rebate.

NO SECURITY DEPOSIT REQUIRED!

$225*24
MONTH
LEASE 

FOR ONLY

10K PER YEAR

2015 GMC

TERRAIN
FWD • SLE-1

Stock #8201-15 
GM employee price plus tax of $1455, plus title, lic.& doc. Demo with 2,739 miles. 

Must qualify for lease conquest rebate for lowest price. Purchase example is stock specific.

$20,500*
WAS
$28,115

NEW YEAR SAVINGS

SAVE OVER
$7,600 OFF MSRP

2016 GMC

TERRAIN
FWD • SLE-2

Stock #8809-16 • Deal #58070
$1523 total due at signing. 

GM pricing plus tax, title & lic. 
Must have a Non-GM Lease in household 

set to expire within 365 days.
NO SECURITY DEPOSIT REQUIRED!

$119*24
MONTH
LEASE 

FOR ONLY

10K PER YEAR
MANAGER DEMO SPECIAL

ALL NEW ELEVATIONSAVE OVER
$4,400 OFF MSRP

2244 MMOONNTTHH BBUUIICCKK EEXXPPEERRIIEENNCCEE LLEEAASSEE
FREE Maintenance • FREE XM Radio • FREE OnStar

24 MONTH/
10K PER YEAR

LEASE
FOR ONLY

ZERO DOWN

$115*
$77614 DUE AT SIGNING

$26,990*
WAS

$32,390

2015
BUICK ENCORE

FWD•PREMIUM

NOW

Free shuttle service to home, office or shopping.

buff whelan chevrolet
WHERE THE DEALS MAKE THE DIFFERENCE, EVERY DAY SINCE 1970!

Van Dyke • South of 18 Mile • Sterling Heights
Jeff Caul

586-274-0396
PEP QUOTES BY PHONE OR EMAIL: JEFF CAUL AT JCAUL@BUFFWHELAN.COM

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!
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*See dealer for details. All Rebates/Incentives have been deducted from sale price/payment and are subject to change by
manufacturer without notice. GM Employee discount required unless otherwise noted. The Silverado lease includes GM Lease
Loyalty or Lease Conquest. The Malibu and Equinox leases assume that you qualify for lease conquest. To qualify for Lease Conquest you must have a NON-GM
Lease in the household that terminates within 365 days. All lease payments are based on 10,000 miles per year. 1st payment, tax, title and plate fee due at
signing on all leases unless otherwise noted. All deals expire 2/1/2016

��

VA
N

DY
KE

SC
HO

EN
HE

RR

M
OU

ND

METRO PKWY.

18 MILE RD.

SINCE
1989

Stk.# 61969

2016 EQUINOX 1LT

7” Touch Screen, OnStar/XM Satellite Radio
MYLink Touch Screen Radio, Remote Keyless Entry

Rear Vision Camera, Alum. Wheels & More…

24 Month Lease/10,000 Miles

NO SECURITY DEPOSIT REQUIRED

Stk.# 62102

2016MALIBU 1LT

Power Locks, Windows, Mirrors
Touch Screen Radio, Blue Tooth, OnStar

XM Radio & More…

24 Month Lease/10,000 Miles

NO SECURITY DEPOSIT REQUIRED

Stk.# 61217

2016 SILVERADO 1LT
DOUBLE CAB

4X4

NO SECURITY
DEPOSIT
REQUIRED

NO FIRST
PAYMENT
REQUIRED

$98*+Tax with$0 Down

NO SECURITY
DEPOSIT
REQUIRED

$167*+Tax with$0 Down

ALL STAR EDITION, Power Window & Locks
7” Touch Screen Radio, Trailer Tow, Remote Start

Alum. Wheels, Back Up Camera & More…

24 Month Lease/10,000 Miles

NO SECURITY DEPOSIT REQUIRED

$202*+Tax with$0 Down

NO SECURITY
DEPOSIT
REQUIRED

CONVENIENT HOURS: MON. & THURS. 8:30AM-9PM / TUES., WED. & FRI. 8:30AM-6:30PM /
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OVER 1,000
New Chevrolets in Stock!

WE GUARANTEE THEWE GUARANTEE THE
LOWEST PRICES OR IT’S FREELOWEST PRICES OR IT’S FREE☺☺

586-274-0396

buff whelan
chevrolet

BRING THE NEW YEAR IN
WITH A

NEW CHEVROLET

OnStar just got a little better,
and the lives of its users will be a
little easier.

AtYourService, a multichannel
platform providing owners of
Chevrolet, Buick, GMC and Cadil-
lac owners who subscribe to On-
Star with money-saving offers on
products and services is adding
Groupon and ExxonMobil as
partners, said GM spokeswoman
Deana Alicea.

Additionally, new functionality
later this year within RemoteLink
and the upcoming Chevrolet,
Buick, GMC and Cadillac vehicle
apps will allow active sub-
scribers to perform tasks such as
mobile ordering, mobile pay-
ments and fuel pump activations
with participating AtYourService
partners, Alicea said.

“The AtYourService platform is
all about delivering daily rele-
vance and value to our connect-
ed customers, enhancing their
ownership experience,” said
Mark Lloyd, consumer online of-
ficer at OnStar. “Integrating great
new partners like Groupon and
ExxonMobil helps us deliver con-
tent and services that simplify
our customers’ lives and save
them money.”

Groupon, a global leader of lo-
cal commerce, will add a variety
of location-based offers for
restaurants, salons, spas and re-
tailers to the platform, Alicea
said. Within the AtYourService
tile of OnStar RemoteLink and
the new vehicle owner apps,
Groupon’s marketplace of deals
will be presented based on the
phone’s location. Active
Groupon promotions will appear
as a standalone search category,
allowing users to find offers from
area merchants. Groupon offers
also will be accessible through
OnStar advisors.

ExxonMobil, with more than
10,000 Exxon-and Mobil-branded
fuel stations nationwide, will
incorporate new fuel and con-
venience store offers into the
AtYourService platform, Alicea
said. The Groupon and ExxonMo-
bil offers will be available early in
2016, while the mobile ordering
and service interactions func-
tionality will come later in 2016.

In the last quarter of 2015,
AtYourService users opened
more than 130,000 money-saving
offers, Alicea said. In addition,
since the launch of AtYourSer-
vice, more than 6,400 hotel reser-
vations were made through a
partnership with Priceline.com.

OnStar customers can use Re-
moteLink to access AtYourSer-
vice before they start their jour-
ney. The app includes featured
offers, sponsored locations and a
category search tool to locate
multiple options for dining, re-
tail, fuel and more, Alicea said.
The content will update based
on the subscriber’s location,
time of day and day of the week.

OnStar Adds New Service
Platform for Subscribers

AtYourService on smartphone
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SERVICE HOURS: Monday & Thursday 6:30am-9:00pm; Tuesday, Wednesday & Friday 6:30am-6:00pm • Shuttle at 6:30am - Pick-up Both Ways • All Day starting at 6:30am.

$2395
Fluid Level,

Brake & Alignment Check Included.

Open Mondays & Thursdays until 8:30pm

We use Genuine GM Oil & Filter
No additional or hidden charges.
Out the door pricing.

Quick Oil Change EXPRESS
LANELUBE OIL FILTER

Excludes synthetic, Diesel & Med. Duty Trucks.
Most GM cars & trucks. One coupon per customer. Must
present coupon with order. Plus tax. Expires 1-31-16.

Up to 5 qts.

BODY SHOP
586-754-7000

ext 1231

INSURANCE
WRECK

AMENDED

WE REPAIR
ALL MAKES
& MODELS FREE OIL CHANGE

With Each Major Repair

TRANSPORTATION AVAILABLE
During Scheduled Repairs

GM SERVICE CENTER
MICHIGAN’S LARGEST

•SERVICE DEPT. •PARTS •BODY SHOP

866-452-1547
26125 Van Dyke @ 101/2 Mile

Center Line, MI 48015

EDRINKE • FAST • FRIENDLY • DISCOUNTS

VISIT OUR

QUICK LANE

Jim
Pfeifle

jpfeifle@edrinke.com

See us for your GM employee purchases.

1-877-451-7707
26125 VAN DYKE AT 10 1/2 MILE ROAD

Now looking for experienced salespeople to join our team!

ED RINKE

2

Dennis
Thacker

dthacker@edrinke.com

Paul
Makowski

pmakowski@edrinke.com

SHOWROOM HOURS: MON. & THURS. 8:30AM-9PM / TUES., WED. & FRI. 8:30AM-6PM /

*All applicable rebates including lease/conquest offers have been deducted from sale price/payment. Pictures may not represent actual vehicle. Prices subject to change per GM incentives. Prices and payments are
inclusive of active GM Employee Discount (Unless otherwise stated). Equinox, Cruze, Malibu, Trax, Traverse, Impala, Silverado, and Camaro are 24 month leases. All leases are 10k miles per year w/ approved S Tier credit
w/ $999 due at signing. Prices & payments are plus tax, title, and plate fees with acquisition fee up front. Refundable security deposit required on certain vehicles –to be determined by lender. **$3500 trade-in is valid on
2003 or newer vehicles with under 115k miles in drivable condition, no branded titles, less reconditioning determined by appraiser. Certain restrictions may apply, see dealer for complete details.** Expiration Date – 1/29/16.

NO DOC FEES
Find Us on
FACEBOOK

Nicole
Dodge

nhuminski@edrinke.com

VISIT OURWEBSITE:
edrinke.com

*All prices and payments include GM rebates. Pictures may not represent actual vehicle. Prices subject to change per GM incentives. Prices and payments are inclusive of active GM employee discount (unless otherwise stated). All leases are 10,000miles per year with approved STier credit. All leases are 24
months except for theGMCYukonwhich is a 36month lease.AllVehicles shownare $999down,except for Lacrosse andEncore. For the Lacrosse,must currently ownor lease a 2005 or newer lacrosse. Must have lease loyalty and/or conquest.Must have closing competitive lease. Prices and payments are plus
tax, title,plate feew/ acquisition fee up front, refundable security deposit required on certain vehicles – to be determined by lender. GMemployee discount to everyone valid on certainmodels. **$3,500 trade in is valid on 2003 or newer vehiclesw/ under 115kmiles in drivable condition,no branded titles, recon-
ditioning determined by appraiser. Certain restrictionsmay apply, see dealer for complete details.** Exp date:1/29/2016

We’ll give you a $3,500 minimum for your 2003 or newer trade in.
See us for your GM employee purchases.

1-866-452-1300
26125 VAN DYKE AT 10 1/2 MILE ROAD

Now looking for experienced salespeople to join our team!

SHOWROOM HOURS:
MON. & THURS.
8:30AM-9PM

TUES., WED. & FRI.
8:30AM-6PM

VISIT OURWEBSITE: edrinke.com

Stk. #SSSGZR Stk. #SSSGZR

2016 BUICK ENCORE

PURCHASE
FOR

$24,278*24
MO.

LEASE FOR

$69*
$0 DOWN

CONVIENCE
GROUP

Stk. #B460466 Stk. #B460466

2016 BUICK VERANO

PURCHASE
FOR

$20,549*24
MO.

LEASE FOR

$109*
$999 DOWN

1SD

Stk. #B460663 Stk. #B460663

2016 BUICK LACROSSE

PURCHASE
FOR

$26,999*24
MO.

LEASE FOR

$69*
$0 DOWN

1SH

Stk. #B561213 Stk. #B561213

2016 BUICK ENCLAVE

PURCHASE
FOR

$34,566*24
MO.

LEASE FOR

$229*
$999 DOWN

Stk. #B460611 Stk. #B460611

2016 BUICK REGAL

PURCHASE
FOR

$25,652*
24
MO.

LEASE FOR

$69*
$999 DOWN

Stk. #G561345 Stk. #G561345

LEASE FOR

$999 DOWN

24
MONTHS

$199* PURCHASE FOR

$29,637*

2016 GMC ACADIA
SLE-1

LEASE FOR

$999 DOWN

24
MONTHS

$199*
PURCHASE A 2015

1500 • 4WD • DBL CAB

$26,995*

2016 GMC SIERRA
1500 • DBL. CAB

Stk. #G560354 Stk. #G560354

LEASE FOR

$999 DOWN

24
MONTHS

$89* PURCHASE FOR

$22,661*

2016 GMC TERRAIN
SLE-1

Stk. #G560785 Stk. #G560785

2016 GMC YUKON
SLE • 4WD

PURCHASE FOR
$17,149*

LEASE FOR
24 MONTHS
$69*

$999DOWN

2016

2016

MALIBU

PURCHASE A
2016 LS FOR

$17,677*
LEASE A LT
24 MONTHS
$69*

$0DOWN

2016

TRAVERSE

PURCHASE FOR
$26,353*

LEASE FOR
24 MONTHS
$179*

$999DOWN

2016

EQUINOX

PURCHASE A
2016 LS FOR

$21,204*
LEASE A LT
24 MONTHS
$119*

$999DOWN

2016

CAMARO2016

LT

LSLT
TRAX

LS

CRUZE

Stk. #460288

Stk. #561323

Stk. #560426Stk. #460339

Stk. #460564

Stk. #SSGHHN Stk. #561065Stk. #460141

Stk. #560275

LEASE A LT
24 MONTHS
$69*

$0DOWN

ED RINKE
LEASE PULL AHEAD IS BACK!!! • LEASE PULL AHEAD IS BACK!!!

WE’LL GIVE YOU A $3,500 MINIMUM FOR YOUR 2003 OR NEWER TRADE IN.

EVERYONES
PRICE

CONVENIENCE
GROUP

GM CARD TOP OFF $750-$1500…LEASE PULL AHEAD IS BACK!!!

AUTO SHOW BONUS CASH • AUTO SHOW BONUS CASH

Stk. #G561279 Stk. #G553145

LEASE FOR

$999 DOWN

36
MONTHS

$419* PURCHASE FOR

$46,575*

PREMIUM II

Stk. #560275Stk. #561323

PURCHASE A
2016 LS FOR

$14,999*

PURCHASE FOR
$26,992*

LEASE FOR
24 MONTHS
$296*

$999DOWN

Stk. #460564

SILVERADO2016

DBL CAB
4WD
LS

Stk. #561153

PURCHASE A 2015
2WD FOR

$21,349*
LEASE FOR
24 MONTHS
$139*

$999DOWN

Stk. #553092

IMPALA2016

2LT

Stk. #460597

PURCHASE FOR
$25,549*

LEASE FOR
24 MONTHS
$259*

$999DOWN

Stk. #460597

LAS VEGAS (AP) – The auto-
motive future according to a new
electric carmaker looks an awful
lot like a Corvette crossed with
the Batmobile.

California-based Faraday
Future debuted its sleek electric
concept racecar Jan. 4 during
the annual CES show that focus-
es on consumer gadgets and has
increasingly become a way for
carmakers to show off their lat-
est technological feats.

The 18-month-old company
that has remained much of a
mystery until recently revealing
its primary backer, Chinese bil-
lionaire Jia Yueting, won $335
million worth of incentives from
the state of Nevada last month to
build a $1 billion manufacturing
facility in a hard-hit Las Vegas
suburb.

Not even Nevada Gov. Brian
Sandoval, who pushed for the in-
centive package and attended
it’s debut, had seen the concept
car. Neither had North Las Vegas
Mayor John Lee although he vis-
ited the California headquarters
four months ago and saw “the in-
telligence building around the
car.”

“There was no doubt about it
that that was the exclamation
point,” he said, referring to the
negotiations to land the manu-
facturing plant in his city. He was
convinced, he said.

Emphasizing the speed at
which it will develop and build
cars, the company’s Senior Vice
President of Research and Devel-
opment Nick Sampson said the
company would deliver its first
production car in a couple of
years.

Sampson said Faraday had so
far hired 750 people globally
with most at its California head-
quarters and planned to break
ground on its North Las Vegas
plant in a few weeks with plans
to hire 4,500 people there.

He said his company would
utilize digital design and testing
of parts and modular construc-
tion, making it quicker than com-
petitors.

New Electric Car
Unveiled at
CES Show

MILAN (AP) – Sports carmaker
Ferrari is following up its suc-
cessful Wall Street listing with a
stock market launch in Milan, as
it begins a new era as a stand-
alone company free of the mass-
market associations of its former
parent, Fiat Chrysler.

The company famed for its
Formula 1 racing machines and
coveted red roadsters began
trading Jan. 4 morning, the first
business day of the year, at 43
euros ($47) under the RACE tick-
er. After a volatile day, the shares
closed at 43.24 euros.

The listing, which comes after
Ferrari made its public debut on
the New York Stock Exchange in
October, completes the compa-
ny’s separation from Fiat
Chrysler Automobiles SpA.

The new company is con-
trolled by Exor SpA, the Agnelli
family holding company that
also controls Fiat Chrysler, with
a 23.5 percent share, and Piero
Ferrari, founder Enzo Ferrari’s
son, who retains a 10 percent
stake.

Ferrari Chairman Sergio Mar-
chionne, who is also CEO of Fiat
Chrysler, called the entry onto
the Milan exchange “a new start-
ing line’’ for the prestigious
brand.

But he is treading carefully
with plans to expand the Ferrari
brand, whose value relies on its
exclusivity. Marchionne wants to
turn Ferrari into a luxury goods
company in order to profit more
from the brand’s prestige.

Ferrari Begins
Future Without
Fiat Chrysler
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