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It was Camaro time for GM dur-
ing the last week of June.
Europe recently received a

taste of good, old-fashioned
American muscle in the form of
the 2016 Chevrolet Camaro,
which saw its European debut at
the Goodwood Festival of Speed
in West Sussex, England, on June
26. The company also unveiled
its convertible version of the
2016 Camaro in Detroit on June
24.
GM spokesman Monte Doran

said the 2016 Chevrolet Camaro
was tested and tuned on more
than eight tracks around the
world as well as on the Auto-
bahn, and offers higher levels of
performance, technology and re-
finement.
Camaro, which goes on sale in

the U.S. this year, will become
available in Europe during the
spring/summer of 2016 as LT and
V8 models. Prices and final tech-
nical specifications will be an-

nounced closer to launch, Doran
said.
The Camaro is based on GM’s

2016 Camaro Goes Topless and to Europe

2016 Chevrolet Camaro

International Speedway Cor-
poration and Chevrolet, on July
1, entered into a multi-year part-
nership that will make Chevrolet
a Founding Partner at Daytona
International Speedway (DIS) as
part of its DAYTONA Rising rede-
velopment project.
The $400 million DAYTONA

Rising project, encompassing
the Speedway’s nearly one-mile-
long frontstretch, will be com-
plete by January 2016, said GM
spokeswoman Asaf Farah. DAY-
TONA Rising is being designed
to transform DIS into the world’s
first motorsports stadium, with
premium amenities and attrac-
tions.
Beginning in 2016, Farah said,

the multi-year agreement will
provide Chevrolet with naming
rights for one of five fan injec-
tors. The massive, new and re-
designed entry includes more
than 20,000 square feet of
Chevrolet new vehicle displays
and a fan engagement experi-
ence that vertically spans four
concourse levels. Financial
terms of the agreement were not
disclosed.
“Chevrolet has been an inte-

gral part of the ISC family for
many years and we look forward
to continuing our strong rela-
tionship,” said ISC Chief Execu-
tive Officer Lesa France
Kennedy. “As part of its activa-
tion at DAYTONA Rising and oth-
er ISC facilities, Chevrolet will
represent its iconic automotive
brand through interactive expe-
riences with fans.”
Chevrolet will also have

branding rights for one of the
“neighborhoods” located near
its injector.

Chevy Joins in
DAYTONA Rising
Racing Project

2016 Chevrolet
Cruze Ecotec

by Jim Stickford

The 2016 Chevy Cruze may be
an all-American car, but it has in-
ternational heritage.
The new Cruze was unveiled in

Detroit late last month, built on
GM’s Delta II platform and is the
first American car to contain
GM’s new Ecotec engine.
GM spokesman Tom Read said

the Ecotec was developed in the
United States as well as at GM’s
facility in Ruesselsheim, Ger-
many.
“The Cruze is the first compact

here to use the Ecotec,” Read
said, “but it’s already in use in
China and it has seen some Euro
applications as well.”
While the engine may have

been partly developed in Ger-
many, it’s being made in Flint,”
said Read. “The transmission is
being made in Toledo.
“I think the customers will be

really excited with the improved
power and torque. They will also
be really impressed with the
quietness of the engine and

Chevy Cruze First American
Car to Use GM’s New Ecotec
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Americans like their trucks
and SUVs. At least that’s what
June 2015 vehicle sales indicat-
ed.
Fiat Chrysler reported U.S.

sales of 185,035 units, an 8 per-
cent increase compared with
sales in June 2014 (171,086
units), and the group’s best June
sales since 2006.
The Chrysler, Jeep and Ram

Truck brands each posted year-
over-year sales gains in June
compared with the same month
a year ago.
The Chrysler brand’s 28 per-

cent increase was the largest
sales gain of any Fiat Chrysler
brand during the month. The
group extended its streak of year-
over-year sales gains to 63 con-
secutive months.
Jeep brand sales increased 25

percent, the brand’s best June
sales ever and its 21st consecu-
tive month of year-over-year
sales gains. The Jeep brand has
set a sales record in every month
dating back to November 2013.
Three Jeep brand vehicles set
records in June.

The Wrangler, Cherokee, and
Patriot each posted their best
June sales ever.
The Wrangler, with its 17 per-

cent increase, recorded its sec-
ond-best sales month this year.
The Patriot’s 41 percent year-
over-year increase was the
largest sales percentage gain of
any Jeep brand model for the
month. The new Jeep Renegade,
the small sport-utility vehicle
(SUV), had sales of 4,858 units in
its third full month in the market,
up 10 percent compared with
sales in the previous month of
May.
“June represented another

strong month for our company
with sales up 8 percent and our
63rd consecutive month of year-
over-year sales increases,” said
Reid Bigland, head of U.S. Sales.
“Our all-new Jeep Renegade

and Fiat 500X inventory started
to arrive at dealerships in greater
volume during June, positioning
us well for the summer-selling
season.”
Fiat Chrysler finished the

month of June with a 78-day sup-

ply of inventory (577,522 units).
U.S. industry sales figures for
June are internally projected at
an estimated 17.5 million units
Seasonally Adjusted Annual Rate
(SAAR).
Strong consumer demand for

its newest products pushed Ford
Motor Company total U.S. June
sales 2 percent higher, to 225,647
vehicles sold.
“Strong retail momentum con-

tinues building for our newest ve-
hicles – including F-150, Mustang,
Edge, and now Explorer,” said
Mark LaNeve, Ford vice presi-
dent, U.S. Marketing, Sales and
Service.
“The Ford brand’s average

transaction prices have in-
creased $2,700 versus a year ago
– more than triple the industry
average – while our incentives
are down, showing how much
customers value our investment
in new vehicles with the latest
technologies.”
F-Series average transaction

prices reached an all-time record
in June, moving above $44,000
per truck – $3,600 higher than
last year. The new F-150 is turn-
ing twice as fast on dealer lots
than the industry average for
half-ton pickups, as Ford contin-
ues building dealer stocks.

2016 Ford Explorer 2015 Cherokee Trailhawk

2015 Buick Encore

Chrysler, Ford June Sales
Up As GM Fleet Sales Drop
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WASHINGTON, D.C. (AP) – Fiat
Chrysler will be punished soon
for failing to follow the law in 23
recalls involving more than 11
million vehicles, the nation’s top
auto safety regulator said last
week.
But Mark Rosekind, adminis-

trator of the National Highway
Traffic Safety Administration,
wouldn’t say what action the

agency will take until after a pub-
lic comment period closes July
17.
Rosekind spoke after a two-

hour public hearing in Washing-
ton on Fiat Chrysler’s recall per-
formance that featured agency
officials detailing an alarming
litany of failures to notify cus-
tomers of recalls, delays in mak-
ing and distributing repair parts

and in some cases failing to come
up with repairs that fix the prob-
lems.
Some of the recalls date to

2013, and Rosekind said more
allegations against the company
could be added.
“The evidence seems very

straightforward,” Rosekind said.

NHTSA to Penalize Chrysler for Recall
Issues Affecting 11 Million-Plus Vehicles
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Alpha platform, which made its
debut with the Cadillac ATS in
July of 2012.

Doran said that while the
Alpha platform was originally de-
signed for the ATS, the Camaro’s
performance is very different
from that of the Cadillac.

“What’s fascinating to me,”
Doran said, “ is that GM is getting
very good at sharing design plat-
forms, but is still able to tailor
those designs for individual mar-
kets.

About 70 percent of the parts
used in the Camaro are unique to
that car.”

The Alpha platform was devel-
oped, said ATS chief engineer
Dave Masch in an interview
made during the release of the
2013 ATS, because GM learned
that owners of competitive vehi-
cles didn’t want a bigger vehicle.

So GM began development of
the Alpha to underpin a smaller
car that would satisfy these tar-
get customers.

That car became the ATS. The
platform was developed in North

America.
“Redesigning the Camaro is

thrilling and challenging all at
once, but the secret is to offer
something more,” said Alan
Batey, Global Chevrolet brand
chief.

“For Camaro enthusiasts, it re-
tains iconic design cues and of-
fers even more performance. For
a new generation of buyers, the
2016 Camaro incorporates our
most innovative engineering
ideas with finely honed perform-
ance and leading design.”

“The driving experience is sig-
nificantly different,” said Aaron
Link, lead development engineer.
“Immediately, you will notice
how much lighter and more nim-
ble the Camaro feels.

“That feeling increases when
you drive the Camaro harder – it
brakes more powerfully, dives in-
to corners quicker, and acceler-
ates faster than ever.”

In Europe, both the Camaro LT
and V8 feature standard 20-inch
aluminum wheels.

Chevrolet spokesman Joe
Jacuzzi said that the Camaro is
already popular in several Euro-

pean markets – Germany,
Switzerland, Sweden and
France.

“With the new carbine, light-
weight body and the newer and
more efficient engines, the 2016
Camaro should prove to be very
popular in Europe,” Jacuzzi said.
“I was at Goodwood and the pub-
lic reaction was very positive.

“We had people drive across
Europe to be there and see the
new Camaro.

“Over there, it’s a different
kind of purchase and it really
stands out on the road.

“The consumers we’ve talked
to say it’s absolutely lovely.”

The thing to remember, Jacuzzi
said, is that the new Camaro is a
performance car, not a muscle
car.

“It’s a lighter vehicle with more
technology,” Jacuzzi said. “It’s
based on the same platform as
the new Corvette, a vehicle that
has proven that it can compete
with other performance cars
across the world.

As to the convertible 2016 Ca-
maro, Doran said building such
model wasn’t that difficult.

“It becomes difficult to build a
convertible if you have a car al-
ready designed and then lop off
the top to make that car a con-
vertible,” Doran said.

“When we were designing the
2016 Camaro, we always knew
that we were going to develop a
convertible version of the car so
they were able to easily navigate
around the problems often asso-
ciated with designing convert-
ibles.

“The Camaro coupe goes on
sale at the end of the year,” Do-
ran said.

“The convertible will come out
a couple of months later in early
2016.

“I know that it’s not ideal hav-
ing a convertible make its debut
in the dead of winter, but given
the Camaro product cycle and
the costs associated with it, it
doesn’t make sense to wait six
months for the weather to get
warmer to debut the convert-
ible.”

The 2016 Camaro will be pro-
duced at GM’s Lansing Grand
River assembly plant in Lan-
sing.

2016 Camaro Goes Topless and Heads to Europe

World War II ended 70 years
ago and to commemorate that
fact, the Warren Public Library is
holding a special “Victory Over
the Axis” presentation on Mon-
day, July 20, starting at 6:30 p.m.
at the Miller branch of the li-
brary, located at 5460 Arden.

“Germany had surrendered in
the spring of 1945, while in the
Pacific, the Allied forces were
closing in on the Japanese home
islands leading to Japan’s surren-
der in August,” said Warren li-
brarian Maren Kroening.

“To commemorate this period
in history, we will have historical
reenactors at the Miller Library
to talk about what day-to-day life
was like for the soldiers and
marines during those final
months of the Second World
War.”

Kroening said that those at-
tending the presentation will

have the opportunity to see just
what uniforms, weapons and
equipment the average G.I. car-
ried into combat in both the Eu-
ropean and Pacific theaters of
war during the last few months
of the conflict.

Space is limited, Kroening said,
so those interested in attending
the presenation should call 586-
751-5377 to reserve a spot.

Reenactors to Depict WWII
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There’s a pattern that’s been
going on for some time.”

Rosekind said a number of op-
tions for agency action are “on
the table,” including fines
against the company and requir-
ing it to buy back vehicles sub-
ject to recall.

NHTSA can fine automakers a
maximum of $35 million per in-
fraction, so Chrysler could face
millions in penalties.

It’s unlikely, though, that the
company would face the top fine
in all 23 recalls.

Rosekind told reporters that
Fiat Chrysler needs to follow the
law, meeting deadlines to notify
owners and distribute parts.
When it doesn’t, that puts peo-
ple at risk, he said.

The agency said it likely will
act by the end of July.

The company, in testimony
last week, didn’t dispute any of
NHTSA’s allegations. Scott Kun-
selman, Fiat Chrysler’s recently
appointed head of vehicle safety,
said it is changing the way it
manages safety to follow the in-
dustry’s best practices.

The safety system, he said,
has been reorganized with
added personnel. He now re-
ports directly to CEO Sergio Mar-
chionne. The person in his posi-
tion had been three rungs down
the organization chart from the
chief executive, he said.

“We have learned from our
mistakes and missteps,” he told
the agency.

Much of the testimony in the
hearing focused on a recall of
1.56 million older-model Jeeps
with gas tanks mounted behind
the rear axles.

The tanks are vulnerable to
being punctured in a rear crash.
At least 75 people have died in
fires involving the Jeeps, accord-
ing to NHTSA.

The company said they are as
safe or safer than comparable
vehicles built during the same
time period.

The recall fix is installing a
trailer hitch to protect the tanks
in low-speed crashes.

Todd Anderson of Connecti-
cut, who lost his 17-year-old son
when the family’s 1998 Jeep
Grand Cherokee was rear-ended
and exploded in flames, asked
the agency to order Fiat Chrysler
to buy back the recalled Jeeps to
get them off the road.

Anderson said the crash that
killed Skyler Justice Anderson-
Coughlin happened in November
2013, five months after the Jeep
recall was announced. He was
unaware of the recall until get-
ting a notice in the mail from Fiat
Chrysler the following May or
June and said the notice should
have been sent sooner.

“If I had received the notifica-
tion, my son would be alive
today,” he said.

Anderson said he has hired
lawyers and is contemplating a
lawsuit over the crash, which oc-
curred in Longmeadow, Mass.

Chrysler Faces
NHTSA’s Wrath
For Problems
With 23 Recalls
CONTINUED FROM PAGE 1
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the smoothness of the ride.”
In North America, the Cruze is

offered with a new Ecotec 1.4L
turbocharged engine that fea-
tures direct injection to help of-
fer a GM-estimated 40 mpg on the
highway with an available six-
speed automatic transmission,
Read said.
Standard stop/start technolo-

gy contributes to efficiency in
stop-and-go driving, he said.
The new 1.4L turbo is SAE-cer-

tified at 153 hp and 177 lb.-ft. of
torque, using regular unleaded
fuel (RON 91). It will be offered in
additional markets, along with a
1.5L naturally aspirated variant
rated at an estimated at 113 hp
and 108 lb.-ft. The 1.5L will be
matched with a five-speed manu-
al transmission.
“The new Ecotec family is a

globally designed and manufac-
tured engine designed to offer
class-leading performance, effi-
ciency and refinement in a wide
variety of applications around
the world,” said Dan Nicholson,
vice president, GM Global Power-
train.
“Each variant is designed for a

specific application or local mar-
ket, but all share design, per-
formance and refinement traits
that make the new architecture
one of the most adaptable in the
industry.”
The new Ecotec 1.4L turbo is

matched with a standard six-
speed manual or available with
GM’s new Hydra-Matic 6T35 six-
speed automatic transmission. It
offers the strength of the larger
6T40 transmission in a smaller,
lighter package that enhances ef-
ficiency in the compact Cruze.
Chevrolet will add a new clean

diesel engine to the lineup in
2017, featuring a B20-capable
1.6L diesel already proven in Eu-
rope and other global markets.
“The current Cruze diesel has

garnered a loyal following among
customers seeking strong, clean
and efficient diesel,” said Nichol-
son. “The next Cruze diesel will
take those attributes to the next
level with the very latest technol-
ogy, offering what we expect will
be the premier small-car diesel
package in North America. It af-
firms GM’s commitment to offer

diesel engines as an alternative
propulsion choice for cars in
North America and specifically
targets the German dominance in
the segment.”
Read’s colleague, Annalisa

Bluhm, said the 2016 Cruze is
built around GM’s Delta II plat-
form, which was originally devel-
oped by GM’s Opel brand in Ger-
many. It is the successor to the
GM Delta Platform and is known
internally as the Global Compact
Vehicle Architecture or GCV.
But, Bluhm said, the platform

underwent some changes for the
North American market.
“It is 27 percent stronger,”

Bluhm said. “It’s all steel. There
is no aluminum. This has enabled
us to provide a more stable ride.
The platform is also longer, so we
were able to give the 2016 Cruze
two inches more leg room than
the previous model.”
The Cruze, Bluhm said, will be

rolled out globally, and she said
she believes everyone appreci-
ates a little more leg room in the
back.
“Take the Asian market, for ex-

ample,” Bluhm said. “A passen-
ger sitting in the rear seat is a
sign of prestige, sort of like being
chauffered. So that extra leg
space really matters.”
Mike Wall, director of Automo-

tive Analysis for IHS Automotive,
said that from what he’s seen of
the 2016 Cruze, he’s impressed.
“It is so much beyond the cars

that it’s replaced, like the
Cobalt,” Wall said. “Just a much
better car. And it’s an improve-
ment over the most recent Cruze
model. And that’s important be-
cause the compact segment is
owned by cars like the Toyota
Corolla and the Honda Civic.”
Wall said the compact market

is traditionally not one in which
American manufacturers have
dominated. The strongest play-
ers have mostly been the Asian
OEMs, and, to some degree, the
Europeans.
But, Wall said, it’s important

that vehicles like the Cruze are
state of the art.
“If a company is going to have

a complete vehicle lineup, it has
to have a compact car,” Wall said.
“In GM’s case, it’s the Cruze. And
if you want to attract young buy-
ers and keep their loyalty as they

‘move’ up the lineup list, that
compact has to be of real quality.
And I think GM has achieved that
with the Cruze.”
Wall said he also thinks that

the Cruze has “some interesting
design cues.”
“I’ve heard from a lot of people

that it kind of looks like the Civic
or the Chrysler 200,” Wall said. “I
can see that, but I like its sleek
aerodynamic look. And if you’re
going to achieve great gas
mileage, one of the things that
helps is an aerodynamic body.

And since the laws of aerody-
namics are the same for every-
one, it’s no wonder that com-
pacts share similar looks. I am
impressed with the gas mileage.
GM says the car will get 40 mpg. I
remember when a car getting 30
mpg was a big deal. I guess what
they say is true – 40 is the new
30.”
Right now, Wall said, the Cruze

is facing strong competition from
not only other compacts, but
from crossovers.
“Externally, the Cruze is com-

peting against cars like the Civic
and the other compacts out
there, and internally, the Cruze
faces GM’s other CUVs,” Wall
said. “But I really think GM did a
good job with the Cruze.”
Wall said that he didn’t expect

GM to stumble with the new
Cruze, and the company has real-
ly developed a good handle on
the styling of the Cruze.
“I think they’ve really found a

good niche from the design per-
spective, and they’ve really done
well with technology,” he said.
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GM’s OnStar service is coming
to Europe. Starting in the fall,
buyers of Opels and Vauxhall ve-
hicles in Europe will have the op-
tion of subscribing to OnStar
services, said GM spokeswoman
Deana Alicea.
While OnStar first made its de-

but in the United States 19 years
ago, Alicea said, infrastructure is-
sues prevented the service from
being offered in Europe until
now.
“We will be launching OnStar

in 13 countries and it will be
available in seven different lan-
guages,” Alicea said. “When On-
Star was first launched in the

U.S., GM worked with several dif-
ferent wireless service providers
such as Verizon and that made
OnStar very influential in helping
launch nationwide networks.”
The Europe of today is very

similar to the U.S. in the 1990s,
Alicea said. There are a lot of net-
works, but they don’t go every-
where. GM has worked hard to
help connect the networks so
that a Vauxhall driver that pur-
chases a car in Great Britain can
drive that vehicle to Germany
without losing service.
“What’s great about OnStar in

Europe,” Alicea said, “is that the
service travels with the car. So
that British Vauxhall owner who
goes to Germany doesn’t have to
worry about roaming charges.”
Vauxhall previewed OnStar at

the Geneva Motor Show in
March, showcasing its compre-
hensive package, which includes
a high-speed 4G LTE mobile net-
work, emergency response notifi-
cation and stolen-vehicle tracker,
Alicea said.
Opel and Vauxhall OnStar will

be offered on selected vehicles
starting in the fall of 2015.
Globally, OnStar is the leading

provider of connected safety and
security solutions, value-added
mobility services and advanced
information technology in the au-
tomobile industry, Alicea said. It
connects around seven million
customers in the United States,
Canada, China and Mexico with
features including 4G LTE con-
nection, emergency services and
smartphone remote control.
Vauxhall/Opel OnStar will be

available in the UK from launch,
as well as 13 other markets
across Europe, including Austria,
Belgium, France, Germany, Ire-
land, Italy, Luxemburg, Nether-
lands, Poland, Portugal, Spain
and Switzerland. The European
service center will be in Luton,
Bedfordshire, England.
“With OnStar, Vauxhall is bring-

ing the latest connectivity tech-
nology to a wider audience,” said
Tim Tozer, Vauxhall’s chairman
and managing director. “OnStar
will make driving safer as well as
offering new innovations in info-
tainment and telematics. And
best of all, the system will be free
to customers for the first year of
ownership.”
“OnStar is a staple of people’s

motoring lives in North America,
China and Mexico and is now tak-
en for granted by those who own
GM products,” said Jon Hyde, di-
rector, GM Global Expansion.

Things just got a little more dif-
ficult for car thieves.
Chevrolet has created a new

OnStar service called Theft
Alarm Notification.
This is an enhancement to the

existing Stolen Vehicle Assis-
tance service allowing OnStar
subscribers to receive a real-time
alert when the vehicle’s alarm
sounds. The service will be avail-
able to eligible subscribers later
this summer.
The Theft Alarm Notification

feature is another enhancement
to OnStar’s existing security fea-
tures, which include Remote Igni-
tion Block and Stolen Vehicle
Slowdown. With Theft Alarm No-
tification, OnStar subscribers
can opt in to receive an alert
through text, email or phone if a
theft attempt triggers their vehi-

cle’s alarm system and the alarm
sounds.
“Prompt response and quick

awareness of theft situations give
customers a greater chance to re-
cover stolen property,” said San-
dor Piszar, director of Chevrolet
Truck Marketing. “By leveraging
the connection that OnStar pro-
vides, Chevrolet owners can re-
main in contact with their vehi-
cle, even when it is out of sight.”
If a properly equipped Chevro-

let is stolen, OnStar advisors will
work with local authorities and
use GPS technology to pinpoint
the vehicle’s location. In certain
models, if the conditions are
safe, advisors can send a signal
to slow down the vehicle, aiding
police officers in its recovery and
preventing a potential high-
speed chase.

This new app is just part of the
larger theft protection that On-
Star provides its subscribers,
said GM spokeswoman Deana
Alicea.
Other features available on

Chevrolet’s full-size Tahoe and
Suburban LT and LTZ SUVs in-
clude glass breakage sensors, in-
terior motion sensors and an in-
clination/tilt sensor. Each sound
an alarm if the vehicle is lifted off
the ground, a break-in is attempt-
ed, or if motion is detected with-
in the vehicle when the alarm is
armed.
The Theft Alarm Notification

feature is included within On-
Star’s Stolen Vehicle Assistance
service and is available to sub-
scribers with the Security or
Guidance package and a compati-
ble vehicle.

Most 2014 model year and
newer Chevrolet vehicles are
equipped to offer Theft Alarm
Notification.
Subscribers can confirm if

their vehicle is compatible here
or by speaking with an OnStar
advisor.
“OnStar offers a lot of services

that basically take thieves out of
the equation,” Alicea said.
“For example, we have a pro-

gram that can slow a car down
by 10 mph increments, which
really helps in police chases.

“If a car is stolen, there are
ways OnStar can track the vehi-

cle so that police can recover it
quickly.
“It’s up to customers how they

want to be notified,” Alicea said.
“Once they get a message, they
can take the appropriate steps to
contact the police.
“But we urge people not to run

to their cars to try to confront a
thief. That can be dangerous.”
The Theft Alarm Vehicle Assis-

tance service comes at no extra
cost to OnStar subscribers who
use either the Guidance or Secu-
rity packages, Alicea said.
“That really helps a customer

get their vehicles back quickly,”
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– ROSEVILLE –
SUBWAY/WALMART

28804 Gratiot • 12 & Gratiot • 586-773-1682
– WARREN –

31690 Mound Rd • 13 & Mound • 586-939-1000
26627 Hoover Rd • 11 & Hoover • 586-754-8205
30820 Hoover Rd • 13 & Hoover • 586-573-7829
29144 Ryan Rd • 12 & Ryan • 586-573-8000

28950 Van Dyke Ave • 12 & Van Dyke • 586-558-3882
DRIVE THRU SERVICE • OPEN 24 HOURS

32620 Van Dyke Ave • South of 14 Mile • 586-795-0000
SUBWAY/MEIJER

29505 Mound Road • 12 Mile & Mound • 586-558-0100
SUBWAY/WALMART

29176 Van Dyke • Warren, MI 48093 • 586-393-1008
– ROYAL OAK –
SUBWAY/MEIJER

5150 Coolidge Hwy • South of 15 Mile • 248-677-3899
– TROY –

SUBWAY/OAKLAND MALL
498 14 Mile Rd • 248-307-1271

1939 W. Maple Rd • West of Crooks • 248-435-2846
SUBWAY/WALMART

2001 W. Maple Rd • West of Crooks • 248-435-2431

– STERLING HEIGHTS –
37876 Van Dyke • 16 1/2 Mile • 586-795-8368
SUBWAY/WALMART • OPEN 24 HOURS

33201 Van Dyke • 14 & Van Dyke • 586-274-4319

SUBWAY/MEIJER
36600 Van Dyke Ave • 586-795-1605

38357 Dodge Park • at Plumbrook • 586-264-5300
40058 Van Dyke • 18 Mile & Van Dyke • 586-939-4500

SUBWAY CHRYSLER
Inside Chrysler Stampling • 35777 Van Dyke •586-795-0205

OPEN 24 HOURS
7960 Metro Parkway • near VanDyke•586-268-0800

SUBWAY CHRYSLER
Inside Chrysler SHAP • 38111 Van Dyke •586-268-6900

– SHELBY –
8173 23 Mile Rd • 23 & Van Dyke • 586-739-4100

SUBWAY/WALMART
51450 Shelby Pkwy • 23 & Van Dyke X-Way • 586-254-8140

– WASHINGTON TOWNSHIP –
DRIVE THRU SERVICE

13160 32 Mile Road • 32 & Van Dyke X-Way • 586-281-6359
– ROMEO –

66603 Van Dyke • South of 31 Mile • 586-752-6500

Providing you the right people at the right time!

Supplier of Design, Engineering, and Information Technology
Professionals

Auburn Hills
1700 Harmon Road, Suite One
Auburn Hills, Michigan 48326

248-922-4500
www.reliance-one.com

Bingham Farms
32500 Telegraph Road, Suite 202
Bingham Farms, Michigan 48025

Car Thieves Beware! OnStar is On Duty

OnStar can now warn subscribers of vehicle thefts as they happen.

OnStar Goes to Market in
Europe with Opel, Vauxhall

PERFECTO
PLUMBING

MICHAEL PAGANO
Licensed Plumber

586.206.3202

24 Hour
Emergency

Service

Certified
Backflow
Testing
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YOUR GM EMPLOYEE HEADQUARTERS
Top Dollar For Your Trade-In • Deliver To Work Or Home.
2015 GMC YUKON AND YUKON XL OVER 20 IN STOCK AND READY FOR IMMEDIATE DELIVERY

SUBURBAN
Suburban Buick GMC

of Ferndale

Tech
CenterZoo

I-696

W
O
O
D
W
A
R
D

�
Suburban Buick GMC

of Ferndale
877-913-5085
21800 Woodward Ave.
Ferndale, MI 48220

GM PEP HEADQUARTERS
Be treated with the respect you deserve.

TOP DOLLAR FOR YOUR TRADE and
the Best Deal Possible!

Call For An Immediate
P.E.P. Car Quote

By Phone or Email.

P.E.P Cars Available:

CALL
MIKE BADALUCCO
For Instant Quote!
Let me deliver your P.E.P.

Email: mbadalucco@suburbancollection.com

Enclave – 88
Lacrosse – 29
Regal – 8
Verano – 1
Acadia – 74

Canyon – 1
Sierra – 12
Terrain – 19
Yukon – 8

Yukon XL – 12

• 2 Years/24,000 Mile Scheduled Maintenance
• OnStar w/4GLTE w/Built in WiFi Hot Spot
• Tilt and Telescopic Steering Wheel
• Rear Vision Camera
• 2.4 Liter Engine
• Bluetooth
• SLE1

2015 GMC
TERRAIN

24MO. LEASE!
BUICK/GMC LEASE LOYALTY

$99*MO
W/$2099 DUE
AT SIGNING*

$183*MO
W/$183 DUE
AT SIGNING*OR

• 2 Years/24,000 Mile Scheduled Maintenance
• Tilt and Telescopic Steering Wheel
• 3.6 Liter Engine 281HP
• Rear Vision Camera
• Bluetooth
• Remote Entry

2015 GMC
ACADIASLE

24 MO. LEASE!
BUICK/GMC LEASE LOYALTY

Stk. #GF0355

$192*MO
W/$2192 DUE
AT SIGNING*

$279*MO
W/$279 DUE
AT SIGNING*OR

• 2 Years Scheduled Maintenance
• 2 Years Sirius XM Radio & OnStar Inc.
• Buick Intelli-Link includes BlueTooth
• Remote Start & Memory Seats
• Leather & Heated Seats
• 6-Speed Auto Trans.
• Push Button Start
• 3.6L Engine
• Rear Park Assist
• Rear Vision Camera

2015 BUICK
LACROSSE

24MO. LEASE!
BUICK/GMC LEASE LOYALTY

$219*MO
W/$2219 DUE
AT SIGNING*

$299*MO
W/$299 DUE
AT SIGNING*OR

• 2 Years Scheduled Maintenance
• 2 Years XM Radio & OnStar Inc.

• 7” Touch Screen Buick
• Premium Auto System
• Heated Leather Seats
• Rear Vision Camera

2015 BUICK
REGAL
24MO. LEASE!

BUICK/GMC LEASE LOYALTY

Stk. #BF0107

$140*MO
W/$2140 DUE
AT SIGNING•

$225*MO
W/$225 DUE
AT SIGNING*OR

Stk. #GF0576

Stk. #BF0136
www.SuburbanBuickGMC.com

877-913-5085
21800 Woodward Ave.
Ferndale, MI 48220

HOURS: Mon & Thur 8:30am-9pm,
Tues, Wed & Fri 8:30am-6pm, Sat 10am-5pm

*See dealer for details. All prices and payments are figured with GM employee or
family member. GMC/Buick payments and prices are quoted with Buick/GMC lease
loyalty, are eligible for this incentive. Payments calculated with 10,000 miles per year
with approved S or A tier credit or tier S 1 and 2 – model specific. Security deposit only
if required by lender. Payments are plus tax, licence, doc fee, cvr fee. Offers are
transferrable to individuals residing in same household. Low APR in lieu of some
rebates. Pictures may not represent actual vehicles. Expires 7/31/15.

2015 GMC YUKON AND YUKON XL OVER 20 IN STOCK AND READY FOR IMMEDIATE DELIVERY

Jeff Caul
586-274-0396
PEP QUOTES BY PHONE OR EMAIL:
JEFF CAUL AT JCAUL@BUFFWHELAN.COM

Free shuttle service to home, office or shopping.

buff whelan chevrolet
WHERE THE DEALS MAKE THE DIFFERENCE, EVERY DAY SINCE 1970!

Van Dyke • South of 18 Mile • Sterling Heights

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!
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*See dealer for details. All Rebates/Incentives have been deducted from sale price/payment and are subject to change by manufacturer
without notice. GM Employee discount required unless otherwise noted. All leases include GM Lease Loyalty or Lease Conquest. To
qualify for Lease Conquest you must have a NON-GM Lease in the household that terminates within 365 days. All lease payments are based
on 10,000 miles per year. 1st payment, tax,title and plate fee due at signing on all leases. All programs expires 07/31/2015

CONVENIENT HOURS:
Mon. & Thurs.

8:30 am – 9 pm
Tues., Wed., Fri.

8:30 am – 6:30 pm

��
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METRO PKWY.

18 MILE RD.

SINCE
1989

3.6L, SIDI V-6, 6-Speed Automatic,
Captain Seats, Driver & Passenger Heated Seats,

OnStar & More…

24 Month Lease/10,000 Miles

Stk.#54189

2015 TRAVERSE 1LT

Stk.# 53371

2015 EQUINOX 1LT
NO SECURITY
DEPOSIT
REQUIRED

NO SECURITY
DEPOSIT
REQUIRED

2.4L DOHC w/VVT, 6-Speed Automactic, 8-Way Pwr
Seat Adjust-Driver, Remote Start, Onstar,

4G LTE Wi-Fi Hotspot & More…
24 Month Lease/10,000 Miles

W/DRIVER’S CONVENIENCE

OVER 1,000
New Chevrolets in Stock!

WE GUARANTEE THEWE GUARANTEE THE
LOWEST PRICES OR IT’S FREELOWEST PRICES OR IT’S FREE☺☺

586-274-0396
Stk.#53952D

2015 SILVERADO4x4

AllStar Package, Power Seats, Fog Lamps, Remote
Start, Hitch, Back-Up Camera, 4G LTE WI-FI Hotspot,

OnStar, XM Radio & More…

24 Month Lease/10,000 Miles

buff whelan
chevrolet

THANKS for making

#1 in the COUNTRY
for June

NO
SECURITY
DEPOSIT
REQUIRED

$229*
+Tax with $0 Down
w/Lease Conquest

$229*
+Tax with $0 Down
w/Lease Loyalty

$230*
+Tax with $0 Down
w/Lease Conquest

$272*
+Tax with $0 Down
w/Lease Loyalty

$157*
+Tax with $0 Down
w/Lease Conquest

$200*
+Tax with $0 Down
w/Lease Loyalty

DOUBLE CAB

Bruce Meyer, the quintessen-
tial “car guy,” was named Enthu-
siast of the Year by the Concours
d’Elegance of America at St.
John’s in Michigan.
Meyer will be honored at the

37th Concours d’Elegance of
America at the Inn at St. John’s in
Plymouth, July 24-26.
The event’s board members

are recognizing Meyer for his
decades of automotive enthusi-
asm, which include being a
“founding father” of the Petersen
Automotive Museum, said Pe-
tersen Automotive Museum
spokesman Tom Morr.
Meyer served as the Pe-

tersen’s first board chairman
and is currently vice chairman.
Meyer also sits on the boards of
the Mullin Automotive Museum
and Nethercutt Collection and is
on the steering committees at
the LeMay Museum and Pebble
Beach Concours d’Elegance.
“If the dictionary had an entry

for ‘car guy,’ Bruce Meyer’s pic-
ture would be next to the defini-
tion,” said Concours chairman
Larry Moss.
“Bruce is one of the car hob-

by’s premier goodwill ambassa-
dors. Few have done more to
raise the profile of car-collect-
ing over the years than Bruce
Meyer.
“The Concours d’Elegance of

America has a long history of cel-
ebrating some of the most iconic
automobiles ever produced.
Bruce certainly represents that
same storied history through his
passion for all things automo-
tive.”

“This is truly a special honor
for me to be recognized by those
in the car capital of world,” said
Meyer “. . . and the Concours
d’Elegance of America is run by
people who understand the im-

portance of our country’s auto-
motive heritage. “I’m looking for-
ward to celebrating with my
friends in Michigan.”
The Concours d’Elegance has

its roots in 17th century France,
when the aristocracy would pa-
rade their horse-drawn carriages
through the parks of Paris as a
way of showing off to their neigh-
bors, said 2015 Concours d’Ele-
gance executive director Diane
Flis-Schneider.
With the advent of the automo-

bile, Concours d’Elegance events
evolved into competitions be-
tween automobile manufactur-
ers, custom coachbuilders, and
owners, whose vehicles were
judged on the beauty of their de-
sign.
The Concours d’Elegance of

America at St. John’s continues
this tradition of exhibiting presti-
gious collector cars and also of-
fers an automotive art exhibi-
tion, a vintage car auction, Mode
du Concours and many other so-
cial events, Flis-Schneider said.
For its first 32 years, the Con-

cours d’Elegance of America was
held at Oakland University’s
Meadow Brook Hall, the historic
home of Matilda Dodge Wilson,
widow of automotive pioneer
John Dodge.
“In 2011, this world-class event

moved to the beautiful grounds
of the Inn at St. John’s in Ply-
mouth,” said Flis-Schneider.
“In keeping with our tradition

of showcasing classic, rare and
magnificent automobiles, the car
selection committee will again in-
vite a unique collection of vehi-
cles to be displayed for the 2015
Concours d’Elegance.”
For more information on daily

events and prices, call 248-643-
8645 or visit the Website
concoursusa.org.

2015 Concours d’Elegance
Set for July 24-26

ZF TRW, a Livonia-based divi-
sion of ZF Friedrichshafen AG,
on July 1 introduced its third-
generation video camera, the S-
Cam 3, and is starting produc-
tion for the first time across four
major global vehicle platforms.
The camera is launching on a

number of compact C and D seg-
ment sedan and crossover vehi-
cles in Europe, North America
and Asia through the end of
2015, said ZF TRW spokesman
John Wilkerson. It has six times
the processing power of older-
generation cameras. The tech-
nology offers functions including
traffic light detection, large ani-
mal and general object detec-
tion, and automatic night emer-
gency braking for pedestrians.
Andy Whydell, director, prod-

uct planning at ZF TRW, said the
S-Cam 3 marks a milestone in
making active safety technology
accessible to the mass market.
Cameras are widely recognized
for their safety benefits, and the
S-Cam3 is now ASIL-B rated for
improved functional safety per-
formance. Now in its third gener-
ation, it is a highly sophisticated,
proven technology that can en-
able important safety decisions
and provide a strong base plat-
form for active safety systems
when combined with other sen-
sors and actuators.
Wilkerson said the fourth-gen-

eration S-Cam 4 family, which
will feature Mobileye’s EyeQ4
chip, is set to launch in 2018 and
is designed to meet the require-
ments of automated driving
functions. There is a single-lens,
mono-camera version and a pre-
mium three-lens version that
adds a telephoto lens for im-
proved long-distance sensing,
and a fish-eye lens for improved
short-range sensing.

ZF TRW Shows
World Its New
Video Camera
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*Pictures may not represent actual sale vehicle. All applicable rebates including conquest and/or loyalty offers have been deducted from Sale Prices/Payments and are subject to change by the manufac-
turer without notice and are plus title, tax and plate fees. GM Employee discount is required expect where noted. Leases are 10,000 miles per year. Lease pull-ahead is for current Chevrolet leases wav-
ing up to 3 remaining payments (up to $1500). Silverado Down Payment assistance requires financing through ALLY, GM Financial or Wells Fargo. 0% APR up to 72 months is in lieu of most cash
incentives. $3500 trade-in guarantee is on 2005 or newer vehicles with under 150,000 actual miles in drivable condition. No branded titles. Certain restrictions apply, see dealer for complete details on all incentives/offers. Sale ends 7/9/2015 @ 9:00PM.

2015CRUZE “LT”
• 2 Yr/24,000 Scheduled Maintenance INCLUDED!

• ECOTEC 1.4L “Turbo” DOHC VVT Engine! • Automatic Transmission!
• Leather Interior! • OnStar with 4G LTE with built-in Wi-Fi hotspot!

• 7” Color Touch Screen MyLink Radio!
• Remote Start and Entry!

• Rear Vision Camera!
• 38 MPG on the Highway!

Stock#F21104

NO 1ST PAYMENT
OR SECURITY

DEPOSIT REQUIRED.
TAX, TITLE AND

PLATE FEES EXTRA!

2015SILVERADO “LT”
• 2 Yr/24,000 Scheduled Maintenance INCLUDED!
• ECOTEC3 4.3L V6 Engine! • Color Screen MyLink Radio w/USB Ports!

• Automatic Transmission!• GM Bed Liner INCLUDED!
• OnStar w/4G LTE w/built-in Wi-Fi hotspot!

• Steering Wheel Radio Controls!
• Power Locks & Windows!

• Remote Keyless Entry!
• Aluminum Wheels!

Stock#F24060

NO 1ST PAYMENT
OR SECURITY

DEPOSIT REQUIRED.
TAX, TITLE AND

PLATE FEES EXTRA!

Chevy Lease Pull-Ahead Continues!!!…Waiving Up To 3 Payments!*

2015MALIBU “LT”
• 2 Yr/24,000 Scheduled Maintenance INCLUDED!

• 2.5L DOHC VVT Engine! • 7” Color Touch Screen MyLink Radio!
• OnStar with 4G LTE with Built-in Wi-Fi hotspot!

• Power Driver Seat with Lumbar! • Rear Vision Camera!
• Remote Start and Entry!

• Aluminum Wheels!
• 36 MPG on the Highway!

Stock#F23567
NO 1ST PAYMENT

OR SECURITY
DEPOSIT REQUIRED.

TAX, TITLE AND
PLATE FEES EXTRA!

2015EQUINOX “LT”
• 2 Yr/24,000 Scheduled Maintenance INCLUDED!
• 2.4L DOHC Engine! • 7” Color Touch Screen MyLink Radio!

• Remote Vehicle Entry! • Rear Vision Camera!
• OnStar w/4G LTE w/built-in Wi-Fi hotspot!

• Tilt and Telescopic Steering Column!
• 17” Aluminum Wheels!

• 32 MPG on the Highway!
Stock#F24542

NO SECURITY
DEPOSIT REQUIRED.

TAX, TITLE AND
PLATE FEES EXTRA!

24 MONTH LEASE:

4x4 • DBL CAB

$139*
$0DOWNW/LEASECONQUEST

Was $27,180 Sale Price $20,479*

$139*
$999DOWNW/LEASELOYALTY

OR

24 MONTH LEASE:

$129*
$0DOWNW/LEASECONQUEST

Was $24,435 Sale Price $18,399*

$129*
$999DOWNW/LEASELOYALTY

OR

24 MONTH LEASE:

$109*
$0DOWNW/LEASECONQUEST

Was $26,380 Sale Price $$19,499*

$109*
$999DOWNW/LEASELOYALTY

OR
24 MONTH

LEASE:

Was $38,925 Sale Price $30,389*

$119*
$999DOWN

LOCATED RIGHT OFF I-75 ON M-24

Wally Edgar
1-866-906-0279

*Lease payments based on GM Employee discount Price plus tax. Zero security deposit. First month
payment, title, plate and doc. fees due at signingwith all rebates including GMCompetitive Lease Con-
quest Private Offer assigned to dealer. Lessee responsible for excess wear and tear as well as exceed
contracted mileage. Due to advertising deadlines, prices subject to change. See dealer for details.

JAY CHAISER x117
Fax: 248-391-0189
Cell: 248-821-8026

Email:
jchaiser@wallyedgar.com

Located right off I-75 on M-24, 2 minutes N. of the Palace of Auburn Hills

SALES HOURS:
MONDAY - THURSDAY 8 AM - 8 PM • FRIDAY 8 AM - 6 PM

SATURDAY 9 AM - 3 PM • SUNDAY CLOSED

3805 LAPEER RD., LAKE ORION

Wally Edgar
2015 MALIBU LT
Power Seat, Remote Start,
Rear Vision Camera.

$96*PER MONTH
24MONTHS 10K LEASE
$999DOWN

38 MPG

2015 EQUINOX LT
Power Seat, Remote Start,
Rear Vision Camera.

$105*PERMONTH
24MONTHS 10K LEASE
$999DOWN

38 MPG

2015 TRAX LT
Park Assist, Power Seat.

$95*PER MONTH
24MONTHS 10K LEASE
$999DOWN

38 MPG

VYLETEL
VISIT OURWEBSITE TO SEARCH FOR MORE VEHICLES & GREAT
DEALS ON NEW BUICK’S OR GMC’S ATWWW.VYLETEL.NET

*GM Employee Pricing Plus Tax, Title, Lic. and Doc. No Security Deposit Required. Lease Conquest Rebate Must Have Non GM Lease In Household To Expire Within 90 Days Of Delivery Of New Purchase Or Lease. Lease Loyalty Rebate Must Have 1999 or Newer
GMVehicle In Household. Programs subject to change. Photos may not represent actual vehicle. Price is subject to change without notice. Lacrosse stk 6898-15 lease 9gured with DBC certs. $1000.00 DBC credit is while supply last. Payment may be higher if dealer
DBC cert expire. See dealer for details. Expires 7/31/15.

VISIT OURWEBSITE TO SEARCH FOR MORE VEHICLES & GREAT DEALS ON NEW BUICK’S OR GMC’S ATWWW.VYLETEL.NET

40755 Van Dyke • Sterling Heights •586.977.2800
WWW.VYLETEL.NET SALES: Sun CLOSED; M, TH 8:30am-9pm; T, W, F 8:30am-6pm; SAT 10am-3pm

SERVICE: Sun CLOSED; M, TH 7am-8pm; T, W, F 7am-6pm; Sat 8am-1pm

2015 BUICK VERANO FWD1SD

Stock #4177-15 • Deal #53282 $1593 total due at signing.
GM price figured with Lease Conquest Rebate. Must have NON GM in household.
Lease example is stock number specific. NO SECURITY DEPOSIT REQUIRED.

$109*24MONTH
LEASE

FOR ONLY
10K MILES
PER YEAR

ATTENTION LEASE CONQUEST CUSTOMERS
ReceiveUpToAnAdditional$1,500Off! TowardsPurchaseOrLease. OnSelect2015Buick/GMCModels.

2015 GMC
YUKON 4WDSLE
27 MONTH

LEASE
FOR ONLY

2015 BUICK
LACROSSE 1SL

LEATHER

24 MONTH BUICK EXPERIENCE LEASE
FREEMaintenance • FREE XM Radio • FREE Onstar

Stock #6898-15 • Deal #52858
10k miles per year. $1885 total due at signing.

GM pricing plus tax, title & lic.
Must have Non GM in household set to expire 365 days from delivery.

NO SECURITY DEPOSIT REQUIRED!

$249*24 MONTH
LEASE

FOR ONLY

$419*

2015 GMC
TERRAINFWDSLE-1

Stock #8233-15 • Deal #52862
10k miles per year. $690 total due at signing.

GM pricing plus tax, title & lic.
Must have Non GM in household set to expire 365 days from delivery.

NO SECURITY DEPOSIT REQUIRED!

2015 BUICK
REGAL FWD

Stock #4258-15 • Deal #52861
10k miles per year. $1624 total due at signing.

GM employee price figured with Lease Conquest Rebate.
Must have Non GM in household set to expire 365 days from delivery.

See dealer for complete details
NO SECURITY DEPOSIT REQUIRED!

2015 GMC
ACADIA FWDSLE-1

24 MONTHS OF FREE MAINTENANCE
Stock #7945-15 • Deal #51286

10k miles per year. $1866 total due at signing.
GM pricing plus tax, title & lic.

Must have Non GM in household set to expire 365 days from delivery.
NO SECURITY DEPOSIT REQUIRED!

$159*24 MONTH
LEASE

FOR ONLY

$139*24 MONTH
LEASE

FOR ONLY $199*24 MONTH
LEASE

FOR ONLY

Includes
Remote Start

BUICK VERANO OWNERS
ReceiveAnAdditional$1500Rebate

TowardsSelectBuickModels

Leather Heated Seats,
Navigation, Rear Camera,
Bose Sound System, Push Start Technology,
Park Assist & More!

• ATTENTION CURRENT GMC LESSEE’S - LEASE A GMC SIERRA FOR LOWEST PRICE IN GMC LINE UP FOR PICKUP’S EQUIPPEDWITH 4X4/V-8 •

2015 BUICK
ENCLAVE FWD
CONVENIENCEGROUP

Stock #4090-15 • Deal #55322
$1773 total due at signing.

GM pricing plus tax, title & lic.
Must have Non GM in household set to expire 365 days from delivery.

NO SECURITY DEPOSIT REQUIRED!

2015 BUICK
ENCORE FWD
BUICKLUXURYFORLESS

24 MONTH BUICK EXPERIENCE LEASE
FREEMaintenance • FREE XM Radio • FREE Onstar

Stock #4299-15 • Deal #49782
10k miles per year. $1690 total due at signing.

GM pricing plus tax, title & lic.
Must have Non GM in household set to expire 365 days from delivery.

NO SECURITY DEPOSIT REQUIRED!

$129*24 MONTH
LEASE

FOR ONLY

22” ChromeWheels,
Rear Camera, Power Liftgate,
Max Trailering & More!

4x4 • V8
Stock #720561 • Deal #55169

10k miles per year.
$2890 total due at signing.

GM price lease figured with Buick/GMC Loyality Rebate.
NO SECURITY DEPOSIT REQUIRED!

2015 GMC
SIERRA 1500
4WDDOUBLECAB

24 MONTH
LEASE

FOR ONLY$199*
ATTENTION
CURRENT
BUICK/GMC
LESSEE’S

LIMITED EDITION ELEVATION SERIES
Stock #8976-15 • Deal #52863

10k miles per year. $1612 total due at signing.
GM pricing plus tax, title & lic.

GM price lease figured with Buick/GMC Loyality Rebate.
NO SECURITY DEPOSIT REQUIRED!

YEAR END
CLOSE OUT

$$$PurchaseBonusCash$$$
UpTo

$6,000onBuickLaCrosse*
$5,000onBuickRegal*
$3,000onBuickVerano*

*BelowDealCost!

FINANCING
AVAILABLE

0%

$229*
24 MONTH LEASE • 10K/YR

$249*
24 MONTH LEASE • 12K/YR

$1995.00 DOWN

DETROIT (AP) – Newer cars
aren’t supposed to burn oil, but
Consumer Reports magazine
found that some engines – main-
ly from Audi, BMW and Subaru –
force their owners to add a quart
as often as once a month.
In the magazine’s annual sur-

vey of car owners, significant
numbers reported what the mag-
azine considered to be excessive
oil consumption.

Consumer Reports focused on
2010 to 2014 models and called
on automakers to make repairs
under the powertrain warranty
or to extend warranties.
“The companies should be

willing to step up and take re-
sponsibility for their products,’’
said Mark Rechtin, the maga-
zine’s cars content team leader.
Owners of newer cars, he said,

shouldn’t have to carry oil
around and worry about adding
it. Most cars, he said, have dash-
board lights warning drivers if
their oil gets too low. But failing
to pay attention to that light
eventually can cause engine
damage.
The magazine’s survey didn’t

find any link between oil con-
sumption and other engine prob-
lems, but it found that cars that
burn oil early consume more as
they age.
It’s normal for cars to burn a

little oil as they age toward
100,000 miles, the magazine said
in its August issue. But for a late-
model car to burn a quart or
more between changes is not ac-
ceptable, Rechtin said.
The magazine focused on sur-

vey data from 498,000 owners of
2010 to 2014 models, finding that
98 percent did not have to add
oil between changes. But even if
the problem happens to only 2
percent of owners, that equals

1.5 million cars from the five
model years, Rechtin said.
Several engines from the three

manufacturers were the main of-
fenders, according to the maga-
zine, including Audi’s 2.0-liter
turbocharged four-cylinder and
3.0-liter V6; BMW’s 4.8-liter V8
and 4.4-liter twin-turbo V8; and
Subaru’s 3.6-liter six-cylinder and
2.0- and 2.5-liter four-cylinder en-
gines. The Subarus burned less
oil than the others.
Affected models include Audi’s

A3, A4, A5, A6 and Q5; BMW’s 5,
6, and 7 Series and X5; and the
Subaru Outback, Legacy,
Forester and Impreza.
The magazine says that stan-

dards for certain Audi and BMW
cars say that it’s reasonable to
burn a quart of oil every 600 to
700 miles. Subaru considers one
quart burned for every 1,000 to
1,200 miles to be acceptable,
Consumer Reports said.
Audi spokesman Bradley

Stertz said a class action lawsuit
against Audi over oil consump-
tion by the 2.0-liter turbocharged
four-cylinder engines is close to
being settled without the compa-
ny admitting liability or wrong-
doing.
The settlement affects 2009 A4,

2010 A4 and A5, and 2011 A4, A5
and Q5 models. With the other
models, Audi hasn’t been able to
identify an abnormal number of
oil consumption complaints on
the other models, he said.
Subaru spokesman Michael

McHale said oil consumption can
vary depending on how a vehicle
is used.
The vast majority of Subarus,

he said, performed within speci-
fications, and the company’s
vehicles have improved from
2010 through the current mod-
els.

Audis, BMWs, Subarus Burn
More Than Just Midnight Oil



Lose a pound here and a
pound there, and soon it adds up
to some real weight loss. Just
look at the 2016 Chevy Malibu.
Engineers developing the 2016

Chevrolet Malibu put the new
midsize sedan on a strength-
training program, making it
sweat out a pound here and a
gram there, in a quest to make it
more fuel-efficient, stronger and
safer.
The result is a new Malibu

that’s nearly 300 pounds lighter
than the current model – an
achievement that not only gives
it the segment’s lightest base
curb weight, but also contributes
to an estimated 48 mpg in city
driving for the hybrid model and
37 mpg highway for the 1.5L tur-
bo base engine, said Malibu’s
Chief Engineer Jesse Ortega. A
lighter curb weight will also im-
prove ride and handling, he said.
“Imagine you’ve got a 300-

pound lineman riding on the roof
of your car and he decides to
jump off – you’re going to notice
a change in performance immedi-
ately,” said Ortega.
“That’s what we’ve done with

the 2016 Malibu, with the mass
savings spread throughout the
vehicle, providing greater overall
balance, a more responsive and
agile driving experience and low-
er fuel consumption.
“The Malibu team was chal-

lenged to look for weight savings
in every area of the vehicle, no
matter how small, because every
gram adds up,” said Ortega. “The
aim was to make Malibu the most
mass-efficient car in its class.”
Here are five of the most note-

worthy mass-saving achieve-
ments, according to Ortega:
• Leaner, stronger body struc-

ture. More than a third of the
2016 Malibu’s mass savings – ap-
proximately 120 pounds – comes
from its new body structure,
which features greater use of

high-strength steels, enabling the
use of thinner components in
some areas, while delivering
comparable or better crash per-
formance.
The stronger-yet-lighter struc-

ture is also stiffer than the cur-
rent model, which allowed sus-
pension components to be tuned
more precisely. Engineers had
less body flex for which to ac-
count, contributing to the new
Malibu’s sharper ride-and-
handling reflexes.
Development of the Malibu’s

structure is the result of exten-
sive computational analysis,
which employed sophisticated
modeling programs to simulate
dozens of design iterations that
indicated the most strategic
placement for high-strength steel
elements such as the pillars and
rockers – all while maintaining
higher targets for strength, stiff-
ness and crashworthiness.
“The analysis took the guess-

work out of the Malibu’s develop-
ment, allowing the chassis to be
developed with the just-right lev-
el of structural components,”
said Amir Sewani, structural en-
gineer.
“After the structure was deter-

mined, we started looking at all
the components that are at-
tached to it, evaluating where
they could be optimized for low-
er weight.”
They came up with these

areas:
• Greater use of aluminum.

Light and strong, the incorpora-
tion of more aluminum in the
2016 Malibu contributes signifi-
cantly to its lower weight.
Examples include an aluminum

hood that is 5.6 pounds lighter than
thecurrentmodel’s aluminumhood,
and aluminumsuspension knuckles
and chassis components, aswell as
lighter mounts.
An additional benefit of the

aluminum suspension compo-

nents is reduced unsprung
mass, which contributes to the
Malibu’s responsiveness, said
Sewani.
• Streamlined instrument pan-

el assembly and lighter power ac-
cessories. New power window
regulators collectively save 4.2
pounds – a 34 percent reduction
over the current model, while an-
other 2.2 pounds was saved by
reducing the complexity of com-
ponents within the instrument
panel. That included simplified
construction with more integrat-
ed parts – and fewer components
in the assembly.
Even the center console has a

streamlined, one-piece structural
shell that is 1.75 pounds lighter
than the current model.
• Lighter leather seats and

other soft materials. The Mal-
ibu’s available leather seats are
collectively 40.6 pounds lighter
than the current model.
Additionally, about 1.5 pounds

was saved with new trunk liner
material and another 1.1 pounds
was shaved with new, propri-
etary interior carpet material
that also is more durable than
the current model’s.
• A lighter engine. The 2016

Malibu’s all-new, standard 1.5L
turbo engine is 86 pounds
lighter than the current model’s
standard 2.5L engine, while deliv-
ering comparable performance.
Its lighter weight also enhances
the Malibu’s front-to-rear weight
balance – another contributor of
the car’s more responsive driv-
ing experience, said Sewani.
The 2016 Malibu goes on sale

in the fourth quarter of 2015. It
will be offered in L, LS, LT and
Premier trims, as well as a
Hybrid model, which leverages
Chevrolet Volt technology to
offer segment-best estimated effi-
ciency of 48 mpg city, 45 mpg
highway and 47 mpg combined
Sewani said.
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2016 Malibu in Weight Reduction Program

2016 Chevrolet Malibu

Students from Sterling Heights
did their school proud at the
SkillsUSA National Leadership
and Skills Conference.
Industry leaders representing

more than 600 businesses, corpo-
rations, trade associations and
unions recognized the students
for demonstrating excellence in
100 hands-on occupational and
leadership competitions, such as
robotics, criminal justice, aviation
maintenance and public speaking.
All competitions are designed, run
and judged by industry using in-
dustry standards, said event
spokeswoman Karen Kitzel.
Team K – consisting of

Zachary Thuemmel, Kyle Mac-
ciomei – from The Utica Center
for Science & Industry in Sterling
Heights, was awarded a Skill
Point Certificate in Digital Cine-
ma Production, Kitzel said.
Top student winners received

gold, silver and bronze medal-
lions. Many also received prizes
such as tools of their trade or
scholarships to further their ca-
reers and education, Kitzel said.
The SkillsUSA Championships is
for high school and college-level
students who are members of
the 360,000-member SkillsUSA
organization.
“More than 6,000 students

from every state in the nation
came to compete in the SkillsUSA

Championships this week,” said
SkillsUSA executive director Tim
Lawrence. “This is the SkillsUSA
partnership at its best.
“Students, instructors and in-

dustry representatives are work-
ing together to ensure America
has a skilled workforce and
every student excels. These stu-
dents prove that career and tech-
nical education expands oppor-
tunities.”
Lawrence said that according to

the U.S. Department of Education,
students who take three or more
career and technical education
(CTE) programs in high school
are more likely to attend college
and stay there to graduate.
In fact, Lawrence said, 79 per-

cent of CTE concentrators en-
rolled in post-secondary educa-
tion within two years of high
school graduation. And, students
in CTE programs have a higher-
than-average high school gradua-
tion rate. Research has shown
the average high school gradua-
tion rate for students concentrat-
ing in CTE programs is 90 per-
cent, compared with an average
national freshman graduation
rate of 80 percent.
Support of the Skills-USA Cham-

pionships is valued at over $36
million in donated time, equip-
ment, cash and material, Kitzel
said.

Local Students Win Skills Award



Ford brand SUV sales were up
10 percent year over year, pro-
ducing the best June sales re-
sults since 2002 – with 64,885 ve-
hicles sold.

Sales of the new Explorer are
off to a fast start, with a total of
20,377 sold, an increase of 30 per-
cent versus a year ago. Sales of
the new Edge increased 30 per-
cent in June versus last year,
with 12,587 vehicles sold. Edge
continues to turn quickly on
dealer lots – at just 15 days –
while the new Explorer is turning
in just seven days.

Ford van sales totaling 21,419
vehicles represent a 31 percent
increase relative to last year, for
the best June results since 1999.
During the first half of the year,
van sales totaled 109,783 vehi-
cles – a 26 percent increase and
the best first-half van sales per-
formance since 1988. The new
Transit, with sales of 12,134 vans
last month, is driving Ford’s seg-
ment growth, with its strongest-
ever sales month.

Mustang sales were up 54 per-
cent, with 11,719 cars sold, repre-
senting Mustang’s best June per-
formance since 2007. Mustang
sales are particularly strong in
America’s largest sports car re-
gion, Southern California, where
retail sales are up 157 percent in
June.

Lincoln retail sales increased
20 percent versus a year ago,
providing the premium brand
with its best June results since
2007. Lincoln MKC continues to
build momentum, along with
Navigator, which posted a 39 per-
cent sales increase for June. New
Lincoln MKX sales started late
last month.

GM enjoyed strong retail sales
in June, especially with its
trucks, but a reduction in fleet
sales resulted in GM’s overall
sales declining by 3 percent.

GM increased its sales to com-
mercial customers, and state and
local government fleets, as well.
Rental deliveries, which tend to
be less profitable than retail
sales, were down 45 percent as a
result of GM’s previously an-
nounced plan.

Total fleet sales in June were
down 29 percent year over year,
or 21,366 units.

But on the more profitable re-
tail side of sales, Chevrolet,
Buick, GMC and Cadillac dealers
in the United States delivered
259,353 vehicles in June 2015. Re-
tail deliveries climbed 7 percent
year over year, and they were up
more than the industry for the
third month in a row.

The drivers were stronger
Cadillac sales, a 12 percent gain
at GMC and a 9 percent increase
at Chevrolet. Together, they
helped make the month General
Motors’ best June for retail deliv-

eries since 2007 and its best June
for retail market share since
2011.

The Acadia was up 24 percent
for its best June ever. Sierra was
up 13 percent and Buick Encore
deliveries were up 22 percent.

“We just wrapped up the U.S.
auto industry’s best six months
in a decade, driven by strong de-
mand for pickups and
crossovers,” said Kurt McNeil,
GM’s U.S. vice president of Sales
Operations.

“People feel good about their
jobs and the direction the econo-
my as a whole is taking, so the
second half of the year should be
strong, too, and that’s especially
good news for Chevrolet and
GMC, brands that have very
broad truck and crossover port-
folios.”

Industry sales continue to ex-
ceed expectations. GM estimates

that the seasonally adjusted an-
nual selling rate (SAAR) for light
vehicles in June was 17.3 million
units.

During the first half of 2015,
GM gained retail market share in
both the crossover and truck
segments, according to J.D. Pow-
er PIN estimates.

GM’s crossover share is 12.6
percent, up 0.4 percentage points
compared with a year ago. GM’s
truck, van and SUV share is 38.9
percent, up 2.1 percentage
points.

Most of the truck market share
gain comes from the ongoing
success of the Chevrolet Silvera-
do and GMC Sierra full-size pick-
ups, which were redesigned for
the 2014 model year.

Since calendar year 2013, GM’s
retail share of the segment has
grown 0.9 percentage points to
38 percent, according to PIN.

CONTINUED FROM PAGE 1
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0% FINANCING FOR 72 MONTHS ON CERTAIN CHEVROLETS.

PURCHASE
FOR

$17,367*
LEASE FOR
24 MONTHS
$79*
$999DOWN

2015

NEWSILVERADO

PURCHASE
FOR

$25,997*
LEASEFOR
24 MONTHS
$99*
$999DOWN

2015

NEWCRUZE

PURCHASE A 1LS
FOR

$15,212*
LEASE 1LT
24 MONTHS
$19*
$999DOWN

2015

NEWMALIBU

PURCHASE A 1LS
FOR

$17,974*
LEASE A 1LT
24 MONTHS
$29*
$999DOWN

2015

WE’LL GIVE YOU A $3,500 MINIMUM FOR YOUR 2003 OR NEWER TRADE IN.

SERVICE HOURS: Monday & Thursday 6:30am-9:00pm; Tuesday, Wednesday & Friday 6:30am-6:00pm • Shuttle at 6:30am - Pick-up Both Ways • All Day starting at 6:30am.

$2395
Fluid Level,

Brake & Alignment Check Included.

Open Mondays & Thursdays until 8:30pm

We use Genuine GM Oil & Filter
No additional or hidden charges.
Out the door pricing.

Quick Oil Change EXPRESS
LANELUBE OIL FILTER

Excludes synthetic, Diesel & Med. Duty Trucks.
Most GM cars & trucks. One coupon per customer. Must
present coupon with order. Plus tax. Expires 7-31-15.

Up to 5 qts.

BODY SHOP
586-754-7000

ext 1231

INSURANCE
WRECK

AMENDED

WE REPAIR
ALL MAKES
& MODELS FREE OIL CHANGE

With Each Major Repair

TRANSPORTATION AVAILABLE
During Scheduled Repairs

GM SERVICE CENTER
MICHIGAN’S LARGEST

•SERVICE DEPT. •PARTS •BODY SHOP

866-452-1547
26125 Van Dyke @ 101/2 Mile

Center Line, MI 48015

EDRINKE • FAST • FRIENDLY • DISCOUNTS

VISIT OUR

QUICK LANE

NEWVERANO

PURCHASE
FOR

$20,597*
LEASE FOR
24 MONTHS
$47*
$999DOWN

2015

NEWLACROSSE

PURCHASE
FOR

$29,897*
LEASE FOR
39 MONTHS
$179*

$999DOWN

2015

NEWENCORE

PURCHASE
FOR

$20,972*
LEASE FOR
24 MONTHS
$99*
$999DOWN

2015

NEWTERRAIN

PURCHASE
FOR

$22,563*
LEASE FOR
24 MONTHS
$89*
$999DOWN

2015

NEWENCLAVE

PURCHASE
FOR

$32,996*
LEASE FOR
36 MONTHS
$189*

$999DOWN

2015

NEWACADIA

PURCHASE
FOR

$28,595*
LEASE FOR
24 MONTHS
$139*

$999DOWN

2015

NEWTRAVERSE

PURCHASE
FOR

$25,890*
LEASE FOR
24 MONTHS
$99*
$999DOWN

2015

NEWEQUINOX

PURCHASE A 1LS
FOR

$19,987*
LEASE A LT
24 MONTHS
$79*
$999DOWN

2015

NEWCAMARO

PURCHASE
FOR

$20,991*
LEASE FOR
24 MONTHS
$159*

$999DOWN

2015

NEWVOLT

LEASE FOR
36 MONTHS
$195*

$999DOWN

2015

PURCHASE
FOR

$29,997*

NEWSIERRA

PURCHASE
FOR

$26,504*
LEASE FOR
39 MONTHS
$139*

$999DOWN

2015

DBL. CAB
2WD

LS 1LS

Nicole
Dodge

nhuminski@edrinke.com

Jim
Pfeifle

jpfeifle@edrinke.com

Dennis
Thacker

dthacker@edrinke.com

See us for your GM employee purchases.

1-866-452-1300
26125 Van Dyke at 101/2 Mile Rd.

Visit our website: edrinke.com
SHOWROOM HOURS: Mon. & Thurs. 8:30am-9:00pm; Tues., Wed., & Fri. 8:30am-6:00pm

Paul
Makowski

pmakowski@edrinke.comNO DOC FEES
Find Us on
FACEBOOK

All applicable rebates including lease/conquest offers have been deducted from sale price/payment. Picturesmay not represent actual vehicle. Prices subject
tochangeperGMincentives.Pricesandpaymentsare inclusiveofactiveGMEmployeeDiscount (Unlessotherwisestated).BelowGMPricingonlyvalidoncert-
ian models. Trax,Cruze,Silverado,Malibu, Equinox,Camaro andTraverse are 24month leases. Volt is a 36month lease. Must qualify for Volt toVolt Loyalty. All
leasesare10kmilesper yearw/ approvedSTier creditw/ $999dueat signing. Prices&payments areplus tax, title,andplate feeswith acquisition feeup front.
Refundable security deposit required on certain vehicles –to be determined by lender. For Silverado,must trade in ’99 or newer model vehicle. GM Employee
discount to everyone valid on certainmodels. **$3500 trade-in is valid on2003or newer vehicleswith under 115kmiles in drivable condition,nobranded titles,
less reconditioning determined by appraiser. Certain restrictionsmay apply, see dealer for complete details.** Expiration Date –7/6/15.

SHOWROOM HOURS:
Mon. & Thurs. 8:30am-9pm

Tues., Wed., & Fri. 8:30am-6pm

Now looking for experienced salespeople to join our team!

See us for your GM employee purchases.

1-877-451-7707
26125 Van Dyke at 101/2 Mile Rd.

Visit our website: edrinke.com

We Are Professional Grade

NEWTRAX
LS

ED RINKE

DBL. CAB
2WD

All prices and payments include GM rebates. Picturesmay not represent actual vehicle. Prices subject to change per GM incentives. Prices and payments are
inclusive of active GM employee discount (unless otherwise stated). All leases are 10,000miles per year with approved STier credit. Vehicles shown are $999
down.Musthave lease loyalty and/or conquest.Musthaveclosingcompetitive lease. ForSierra,must trade in ’99ornewermodel vehicle. Pricesandpayments
are plus tax, title,plate feew/ acquisition fee up front, refundable security deposit required on certain vehicles – to be determined by lender. GMemployee dis-
count to everyone valid on certainmodels. **$3,500 trade in is valid on 2003 or newer vehiclesw/ under 115kmiles in drivable condition,no branded titles, re-
conditioning determined by appraiser. Certain restrictionsmay apply, see dealer for complete details.** Exp date:7/6/2015.

NEWREGAL

PURCHASE A
FOR

$26,499*
LEASE FOR
24 MONTHS
$89*
$999DOWN

2015

NEWYUKON

PURCHASE
FOR

$45,904*
LEASE FOR
36 MONTHS
$329*

$999DOWN

2015

4WD
SLE

1LT

1SN
FWD

1SG 1SL

WARREN URGENTCARE

“We Care”
URGENT CARE FOR ACCIDENTS AND INJURY

ADULT & PEDIATRIC ILLNESS
Digital X-Rays, EKG and Lab Work, On-Site Lab Service, Strep, Mono,
Pregnancy & Urine Testing, Vaccinations, Sports & School Physicals,

Occupational Medicine, Work-Related Injuries,
Pre-Hire Physicals (BAT & Urine Screening)

SPECIAL ON SPORTS PHYSICAL $25.00 State-of-the-Art Facility

8am-10pm • 7 Days a week • 365 Days a Year
“Bringing Quality Urgent Care To Your Neighborhood”

586-276-8200
31700 Van Dyke • Warren, MI 48093

On Van Dyke Rd., between 13 & 14 Mile in
St. John’s Windemere Park

OTHER CONVENIENT LOCATIONS:

ATTENTION
Chrysler, GM, Ford

Employees, we’re within
2 miles of your plants

HAP & BCN
NO Referrals Needed!
www.warrenurgentcare.com

FLU SHOTS

Woodland Urgent Care
22341 W. 8 Mile Road

Detroit

313-387-8700

N. East Macomb Urgent Care
43900 Garfield, Suite 121

Clinton Township

586-868-2600

Chrysler, Ford Sales Up As GM Fleet Drops

Bain Capital completed its ac-
quisition June 30 of Auburn Hills-
based TI Automotive, a provider
of automotive fluid storage, car-
rying and delivery systems for
passenger cars and light trucks,
said TI Automotive spokesman
Frank Buscemi.

Bain Capital is a global private
investment firm, Buscemi said.
Financial terms of the private
transaction, which was previous-
ly announced on Jan. 27, were
not disclosed.

TI Automotive has facilities in
29 countries with diversified
sales in every key automotive
market, Buscemi said. The com-
pany’s focus on vehicle fluid
management include Fluid Car-
rying Systems, Tank Systems,
Pump and Module Systems,
HVAC Fluid Systems and Power-
train Components.

Bain Capital Has
Finalized Purchase
Of TI Automotive
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