
Americans like their trucks
and SUVs. At least that’s what
June 2015 vehicle sales indicat-
ed.
Fiat Chrysler reported U.S.

sales of 185,035 units, an 8 per-
cent increase compared with
sales in June 2014 (171,086
units), and the group’s best June
sales since 2006.
The Chrysler, Jeep and Ram

Truck brands each posted year-
over-year sales gains in June
compared with the same month
a year ago.
The Chrysler brand’s 28 per-

cent increase was the largest
sales gain of any Fiat Chrysler
brand during the month. The
group extended its streak of year-
over-year sales gains to 63 con-
secutive months.
Jeep brand sales increased 25

percent, the brand’s best June
sales ever and its 21st consecu-
tive month of year-over-year
sales gains. The Jeep brand has
set a sales record in every month
dating back to November 2013.
Three Jeep brand vehicles set
records in June.

The Wrangler, Cherokee, and
Patriot each posted their best
June sales ever.
The Wrangler, with its 17 per-

cent increase, recorded its sec-
ond-best sales month this year.
The Patriot’s 41 percent year-
over-year increase was the
largest sales percentage gain of
any Jeep brand model for the
month. The new Jeep Renegade,
the small sport-utility vehicle
(SUV), had sales of 4,858 units in
its third full month in the market,
up 10 percent compared with
sales in the previous month of
May.
“June represented another

strong month for our company
with sales up 8 percent and our
63rd consecutive month of year-
over-year sales increases,” said
Reid Bigland, head of U.S. Sales.
“Our all-new Jeep Renegade

and Fiat 500X inventory started
to arrive at dealerships in greater
volume during June, positioning
us well for the summer-selling
season.”
Fiat Chrysler finished the

month of June with a 78-day sup-

ply of inventory (577,522 units).
U.S. industry sales figures for
June are internally projected at
an estimated 17.5 million units
Seasonally Adjusted Annual Rate
(SAAR).
Strong consumer demand for

its newest products pushed Ford
Motor Company total U.S. June
sales 2 percent higher, to 225,647
vehicles sold.
“Strong retail momentum con-

tinues building for our newest ve-
hicles – including F-150, Mustang,
Edge, and now Explorer,” said
Mark LaNeve, Ford vice presi-
dent, U.S. Marketing, Sales and
Service.
“The Ford brand’s average

transaction prices have in-
creased $2,700 versus a year ago
– more than triple the industry
average – while our incentives
are down, showing how much
customers value our investment
in new vehicles with the latest
technologies.”
F-Series average transaction

prices reached an all-time record
in June, moving above $44,000
per truck – $3,600 higher than
last year. The new F-150 is turn-
ing twice as fast on dealer lots
than the industry average for
half-ton pickups, as Ford contin-
ues building dealer stocks.

by Jim Stickford

The 2016 Chevy Cruze may be
an all-American car, but it has in-
ternational heritage.
The new Cruze was unveiled in

Detroit late last month, built on
GM’s Delta II platform and is the
first American car to contain
GM’s new Ecotec engine.
GM spokesman Tom Read said

the Ecotec was developed in the
United States as well as at GM’s
facility in Ruesselsheim, Ger-
many.
“The Cruze is the first compact

here to use the Ecotec,” Read
said, “but it’s already in use in
China and it has seen some Euro
applications as well.”
While the engine may have

been partly developed in Ger-
many, it’s being made in Flint,”
said Read. “The transmission is
being made in Toledo.
“I think the customers will be

really excited with the improved
power and torque. They will also
be really impressed with the
quietness of the engine and
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The search for finding technol-
ogy to create better automobiles
continues.
Ford Motor Company engi-

neers have completed a real-
world driving experiment with
technology company HP, discov-
ering which commuting com-
monalities could provide future
breakthroughs for the better
management of fleets as well as
personalized services and rec-
ommendations for individual
drivers.
Using HP’s Big Data Discovery

Experience Services and the HP
Haven big data platform, the
Ford engineering team gathered
data and analyzed it to deter-
mine possibilities for lowering
operating costs and optimizing
underutilized vehicles for fleets
as well as personal driving, said
Ford spokesman Mike Levine.
Among the observations of the

experiment: Regardless of loca-
tion, most HP drivers grabbed
coffee at the same national cof-
feehouse and refueled with the
same brand of gasoline, while
traveling employees often left
vehicles unused at the airport
for days, Levine said. While it’s
no surprise road-tripping em-
ployees stop for coffee, data
analysis about commutes and
driving routines could lead to
greater economies of scale for
company fleets and new solu-
tions for optimizing underuti-
lized vehicles.
“The Fleet Insights experiment

is one of the first steps to better
understand and learn about how
driving behavior is changing,”
said Marcy Klevorn, Ford vice

Ford Checking
Driving Habits
For Efficiency

CONTINUED ON PAGE 2

WASHINGTON, D.C. (AP) – Fiat
Chrysler will be punished soon
for failing to follow the law in 23
recalls involving more than 11
million vehicles, the nation’s top
auto safety regulator said last
week.
But Mark Rosekind, adminis-

trator of the National Highway
Traffic Safety Administration,
wouldn’t say what action the
agency will take until after a pub-
lic comment period closes July
17.
Rosekind spoke after a two-

hour public hearing in Washing-
ton on Fiat Chrysler’s recall per-
formance that featured agency
officials detailing an alarming
litany of failures to notify cus-
tomers of recalls, delays in mak-
ing and distributing repair parts
and in some cases failing to come
up with repairs that fix the prob-
lems.
Some of the recalls date to

2013, and Rosekind said more
allegations against the company
could be added.
“The evidence seems very

straightforward,” Rosekind said.
“There’s a pattern that’s been go-
ing on for some time.”
Rosekind said a number of op-

tions for agency action are “on
the table,” including fines against
the company and requiring it to

buy back vehicles subject to re-
call.
NHTSA can fine automakers a

maximum of $35 million per in-
fraction, so Chrysler could face
millions in penalties. It’s unlikely,
though, that the company would
face the top fine in all 23 recalls.
Rosekind told reporters that

Fiat Chrysler needs to follow the
law, meeting deadlines to notify
owners and distribute parts.
When it doesn’t, that puts people
at risk, he said.
The agency said it likely will

act by the end of July.
The company, in testimony

last week, didn’t dispute any of
NHTSA’s allegations. Scott Kun-
selman, Fiat Chrysler’s recently
appointed head of vehicle safety,
said it is changing the way it
manages safety to follow the in-
dustry’s best practices.
The safety system, he said, has

been reorganized with added
personnel. He now reports di-
rectly to CEO Sergio Marchionne.
The person in his position had
been three rungs down the or-
ganization chart from the chief
executive, he said.
“We have learned from our

mistakes and missteps,” he told
the agency.
Much of the testimony in the

hearing focused on a recall of

1.56 million older-model Jeeps
with gas tanks mounted behind
the rear axles. The tanks are vul-
nerable to being punctured in a
rear crash. At least 75 people
have died in fires involving the
Jeeps, according to NHTSA.
The company said they are as

safe or safer than comparable ve-
hicles built during the same time
period.
The recall fix is installing a

trailer hitch to protect the tanks
in low-speed crashes.
Todd Anderson of Connecti-

cut, who lost his 17-year-old son
when the family’s 1998 Jeep
Grand Cherokee was rear-ended
and exploded in flames, asked
the agency to order Fiat Chrysler
to buy back the recalled Jeeps to
get them off the road.
Anderson said the crash that

killed Skyler Justice Anderson-
Coughlin happened in November
2013, five months after the Jeep
recall was announced. He was
unaware of the recall until get-
ting a notice in the mail from Fiat
Chrysler the following May or
June and said the notice should
have been sent sooner.
“If I had received the notifica-

tion, my son would be alive
today,” he said.

NHTSA to Penalize Chrysler for Recall
Issues Affecting 11 Million-Plus Vehicles
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Chevy Cruze First American Car to Use GM’s Ecotec Engine

president and chief information
officer.
“Fleets could see operating

costs lowered through national
buying contracts and improved
utilization and maintenance,
while individual drivers could re-
ceive coupons or create cooper-
ative pools to share unused vehi-
cles.”
The Ford Fleet Insights experi-

ment included HP fleet vehicles
that were equipped with wire-
less sensors plugged into each
vehicle, Klevorn said.
Ford data scientists and IT

leaders used the HP Vertica ana-
lytics engine, part of the HP
Haven platform, to explore pat-
terns and multiple dimensions of
fleet driver activity.
Also, each driver could access

their data using a custom smart-
phone app to recall trip details,
if needed.
“HP and Ford share a common

vision around bringing together
data, mobility, and analytics to
explore new ways to deliver bet-
ter customer experiences, new
revenue streams, and lower fuel
and maintenance costs in the
automotive industry,” said Mar-
tin Risau, senior vice president,
Analytics & Data Management
Practice, HP Enterprise Services.
“The results of this experi-

ment can help unleash improve-
ments for business operations
for fleet management and per-
sonal driving experiences.”
Observations during the ex-

periment included:
• Regardless of location, most

drivers visited the same national
coffee house and refueled with
the same brand of gasoline.
• Traveling employees often

left their vehicles unused at the
airport for days. These vehicles
could be utilized more effective-
ly by nearby drivers.
• 70 percent of trips took

place during weekdays and typi-
cal trip distances were 13 miles
or less.
Trips fell into four groups:
• City block driving (34 per-

cent): Involved frequent direc-
tion changes, driving near the
speed limit, idling at stoplights
with short distances.
• Freeway driving (21 per-

cent): Involved few driving direc-
tion changes with large devia-
tions from the speed limit de-
pending on traffic, and long trip
durations and driving distances
with less stop-and-go than City
Block Commute.
• Non-rush-hour Driving (29

percent): Short trip duration and
short distance with fewer stops
and idling.
• Rush-hour driving (16 per-

cent): Short trip duration and
short distance with frequent
stops and idling during peak
drive hours.
The Fleet Insight experiment

data collection phase was com-
pleted in June after gathering in-
formation from nearly 100 vehi-
cles, Levine said. Data analysis
continues through the end of
2015.

Ford Checking
Driving Habits
For Efficiency

CONTINUED FROM PAGE 1

the smoothness of the ride.”
In North America, the Cruze is

offered with a new Ecotec 1.4L
turbocharged engine that fea-
tures direct injection to help of-
fer a GM-estimated 40 mpg on the
highway with an available six-
speed automatic transmission,
Read said. Standard stop/start
technology contributes to effi-
ciency in stop-and-go driving.
The new 1.4L turbo is SAE-cer-

tified at 153 hp and 177 lb.-ft. of
torque, using regular unleaded
fuel (RON 91). It will be offered in
additional markets, along with a
1.5L naturally aspirated variant
rated at an estimated at 113 hp
and 108 lb.-ft. The 1.5L will be
matched with a five-speed manu-
al transmission.
“The new Ecotec family is a

globally designed and manufac-
tured engine designed to offer
class-leading performance, effi-
ciency and refinement in a wide
variety of applications around
the world,” said Dan Nicholson,
vice president, GM Global Power-
train. “Each variant is designed
for a specific application or local
market, but all share design, per-
formance and refinement traits
that make the new architecture
one of the most adaptable in the
industry.”
The new Ecotec 1.4L turbo is

matched with a standard six-
speed manual or available with
GM’s new Hydra-Matic 6T35 six-
speed automatic transmission. It
offers the strength of the larger
6T40 transmission in a smaller,
lighter package that enhances ef-
ficiency in the compact Cruze.
Chevrolet will add a new clean

diesel engine to the lineup in
2017, featuring a B20-capable
1.6L diesel already proven in Eu-
rope and other global markets.
“The current Cruze diesel has

garnered a loyal following among

customers seeking strong, clean
and efficient diesel,” said Nichol-
son. “The next Cruze diesel will
take those attributes to the next
level with the very latest technol-
ogy, offering what we expect will
be the premier small-car diesel
package in North America. It af-
firms GM’s commitment to offer
diesel engines as an alternative
propulsion choice for cars in
North America and specifically
targets the German dominance in
the segment.”
Read’s colleague, Annalisa

Bluhm, said the 2016 Cruze is
built around GM’s Delta II plat-
form, which was originally devel-
oped by GM’s Opel brand in Ger-
many. It is the successor to the
GM Delta Platform and is known
internally as the Global Compact
Vehicle Architecture or GCV.
But, Bluhm said, the platform

underwent some changes for the
North American market.
“It is 27 percent stronger,”

Bluhm said. “It’s all steel. There
is no aluminum. This has enabled
us to provide a more stable ride.
The platform is also longer, so we
were able to give the 2016 Cruze
two inches more leg room than
the previous model.”
The Cruze, Bluhm said, will be

rolled out globally, and she said
everyone appreciates a little
more leg room in the back.
“Take the Asian market, for ex-

ample,” Bluhm said. “A passen-
ger sitting in the rear seat is a
sign of prestige, sort of like being
chauffered. So that extra leg
space really matters.”
Mike Wall, director of Automo-

tive Analysis for IHS Automotive,
said that from what he’s seen of
the 2016 Cruze, he’s impressed.
“It is so much beyond the cars

that it’s replaced, like the
Cobalt,” Wall said. “Just a much
better car. And it’s an improve-
ment over the most recent Cruze
model. And that’s important be-

cause the compact segment is
owned by cars like the Toyota
Corolla and the Honda Civic.”
Wall said the compact market

is traditionally not one in which
America manufacturers have
dominated. The strongest play-
ers have mostly been the Asian
OEMs, and, to some degree, the
Europeans.
But, Wall said, it’s important

that vehicles like the Cruze are
state of the art.
“If a company is going to have

a complete vehicle lineup, it has
to have a compact car,” Wall said.
“In GM’s case, it’s the Cruze. And
if you want to attract young buy-
ers and keep their loyalty as they
‘move’ up the lineup list, that
compact has to be of real quality.
And I think GM has achieved that
with the Cruze.”
Wall said he also thinks that

the Cruze has “some interesting
design cues.”
“I’ve heard from a lot of people

that it kind of looks like the Civic
or the Chrysler 200,” Wall said. “I
can see that, but I like its sleek
aerodynamic look. And if you’re
going to achieve great gas
mileage, one of the things that
helps is an aerodynamic body.
And since the laws of aerody-
namics are the same for every-
one, it’s no wonder that com-
pacts share similar looks. I am
impressed with the gas mileage.
GM says the car will get 40 mpg. I
remember when a car getting 30
mpg was a big deal. I guess what
they say is true – 40 is the new
30.”
Right now, Wall said, the Cruze

is facing strong competition from
not only other compacts, but
from crossovers.
“Externally, the Cruze is com-

peting against cars like the Civic
and the other compacts out
there, and internally the Cruze
faces GM’s other CUVs,” Wall
said.

CONTINUED FROM PAGE 1

Joseph S. Cantie has joined
the board of directors of Delphi
Automotive as of June 1.
Cantie is currently the execu-

tive vice president and chief fi-
nancial officer of ZF TRW, a divi-
sion of ZF Friedrichshafen AG, a
global automobile supplier.
He served in these roles for

TRW Automotive Holdings Corp.
since April 2004, and has held
various other senior financial
management roles at TRW since
joining the company in 1999.
Cantie has also held manage-
ment roles at LucasVarity and
KPMG Peat Marwick.

Cantie Appointed
To Delphi Board

Anderson said he has hired
lawyers and is contemplating a
lawsuit over the crash, which oc-
curred in Longmeadow, Mass.
The 23 recalls involved prob-

lems as serious as rear-mount-
ed gas tanks that can leak and
cause fires in a crash, air bags
that can explode with too much
force and spew shrapnel, and
ignition switches that can
abruptly shut off, causing en-
gines to stall.
In one recall, a recommended

fix didn’t work.
In one case, Fiat Chrysler de-

layed distribution of parts to fix
a nut that can come loose from

Ram truck drive shafts, said
Scott Yon, chief of vehicle integri-
ty for NHTSA. If the nuts come
loose, the shaft can fall off the
truck and the wheels can lock
up.
Owners were notified that

parts were available in the fall
of 2013, but the agency kept
getting numerous complaints,
he said.
“Although Chrysler reported

that it had completed sending
notices to owners in November
of 2013 telling them parts were
available and repairs could be
completed, NHTSA continued to
receive owner complaints that
parts could not be found,” Yon
said.

Chrysler Faces NHTSA’s
Wrath for Recall Problems
CONTINUED FROM PAGE 1
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Fiat Chrysler Automobiles on
July 1 agreed to invest approxi-
mately $280 million in its manu-
facturing joint venture, Fiat India
Automobiles Private Limited
with Tata Motors Limited.

The investment in the manu-
facturing facility in Ranjangaon,
India, will support the produc-
tion of a new Jeep vehicle and is
expected to begin production in
the second quarter of 2017, said
Fiat Chrysler spokeswoman
Shawn Morgan.

“Today marks an important
step as we continue to expand
the availability of Jeep products
around the world,” said FCA’s
CEO Sergio Marchionne.

“Earlier this year, we indicated
that 2015 would be a transforma-
tional year in the globalization of
the brand and this announce-
ment reinforces that commit-
ment.

“Establishing Jeep production
in India will give us the opportu-
nity to offer even more people
the chance to experience the
freedom and adventure that can
come from behind the wheel of a
Jeep vehicle.

“We are pleased that this in-
vestment will strengthen FCA
presence in India and are confi-
dent in the ability of the joint
venture to produce world-class
products like those carrying the
legendary Jeep nameplate,” said
Marchionne.

The announcement was made

as a delegation, led by the State
of Maharashtra’s Chief Minister
Devendra Fadnavis, met with
Mike Manley, FCA president and
CEO – Jeep Brand, Global, and
COO of Asia Pacific Region, and
other company representatives
in the FCA North American head-
quarters in Auburn Hills.

“The association of Fiat with
Maharashtra is not new and
dates back many decades,” said
Fadnavis. “We welcome Fiat
Chrysler’s decision to invest in
the state of Maharashtra and
reaffirm the Government’s inter-
est in expanding the relationship
with Fiat Chrysler by fully sup-
porting this new initiative.”

In 2014, Jeep sales exceeded
one million units across the
globe, setting an all-time record
for the third consecutive year,
Morgan said.

To further reach its global au-
dience, Jeep is making Ranjan-
gaon the fourth plant outside of
the U.S. for volume production of
Jeep vehicles. Jeep-branded ve-
hicles are also currently built in
Italy and Brazil, and will begin
production in China in the fourth
quarter of 2015.

The chief minister was accom-
panied by a high-level delegation
comprised of the principal secre-
tary (Industries), development
commissioner (Industries) and
under-secretaries of the various
functions attached to the Indus-
tries Ministry of the state.

FCA to Invest $280 Million
For Jeep Production in India

It’s always a good time to help
your neighbor. And that’s exactly
what approximately 260 Fiat
Chrysler employees did at the
Chrysler World Headquarters
and Technology Center in
Auburn Hills on June 29.

The volunteers switched gears
– taking time out from building
cars and trucks to package
95,000 life-sustaining meals that
will be distributed in Nepal.

The meals will be distributed
by the Kids Against Hunger Coali-
tion (KAHC) to children and fami-
lies in need following the after-
math of the devastating earth-
quakes in April.

The packages were filled with a
mixture of rice, vitamin-fortified
soy, dehydrated vegetables, vita-
mins and minerals.

“Our thoughts and prayers are
with the people of Nepal,” said
Jody Trapasso, FCA’s North
America senior vice president –
External Affairs, and president of
the FCA Foundation.

“June 29’s event, and others
like it taking place (last) week in
Canada and Mexico, demon-
strates what it means to be a Mo-
tor Citizen, and give your time to
support the greater good.”

One June 29, FCA Mexico em-
ployees delivered food packages
to local families in need, while
FCA Canada employees held
their own hunger relief-themed
event June 30 in Vancouver.

The event at the company’s
Auburn Hills headquarters sur-
passed its goal of packaging
85,000 life-sustaining meals,

said Fiat Chrysler spokeswoman
Christina Biache.

A total of 268 volunteers as-
sembled 95,000 meals (15,830
packages) that can be prepared
with just water.

Each package can feed approx-
imately six adults or 12 children.

The earthquake in Nepal took

place on April 25 and killed more
than 8,800 people. It also injured
more than 23,000 others.

Entire villages were flattened
and hundreds of thousands were
made homeless.

A May 12 aftershock killed
more than 200 and more than
2,500 were injured.

FCA Employees Reach Out to Quake Victims

FCA volunteers prepare care packages to be sent to Nepal.
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Following the successful intro-
duction of the Scat Pack 1 per-
formance kit (a special package
developed for the Dodge Chal-
lenger and Dodge Charger),
Mopar is going even further by
opening orders for the new Scat
Pack 2 and Scat Pack 3 kits, help-
ing more customers transform
their vehicles from daily drivers
into track-ready rides, said Fiat
Chrysler spokesman Ariel Gavi-
lan.
“We continue to deliver on our

performance mission by inspir-
ing our owners with extreme
personalization and exclusive
performance package options,”
said Pietro Gorlier, president and
CEO – Mopar Brand Service,
Parts and Customer Care.
“Our kits are engineered to-

gether with the same teams that
create factory-authorized speci-
fications for our vehicles, provid-
ing our customers not only
outstanding performance but
also peace of mind.”
The Mopar Scat Pack 2 per-

formance upgrade kit is geared
toward the performance enthusi-
ast looking for an extra competi-
tive edge in their 5.7L Hemi en-
gine, taking vehicles off the
street and putting them on the
track.
The kit offers a new Mopar

Performance camshaft that
works in conjunction with the
components of the Scat Pack 1
kit, further improving the breath-
ing of the engine to deliver an ad-
ditional acceleration advantage,
Gavilan said.
Also included is a set of Mopar

Performance valve springs, tie
bars, upgraded pushrods and all
the gaskets.
The kit delivers a performance

upgrade while also preserving
the factory warranty, said Gavi-
lan, adding that two Scat Pack 2
badges complete the package to
put on display and tease what is
lurking under the hood.

Mopar Brings
New Scat Pack
Kits to Market

Improvements have been
made to the Fiat Chrysler Ucon-
nect systems for 2016, said Fiat
Chrysler spokeswoman Alyse
Tadajewski.
The automaker’s Uconnect

team’s new features and services
in properly equipped 2016 vehi-
cles include a Drag and Drop
menu bar, Siri Eyes Free, Do Not
Disturb, SiriusXM Tune Start and
a Vehicle User Guide that can be
viewed via the 8.4-inch touch-
screen.
Tadajewski said the new Ucon-

nect also has improved graphics
designed to incorporate individ-
ual FCA brand themes and char-
acteristics, and increased pro-
cessing power that delivers
Uconnect systems overall en-
hanced performance.
All this is important, Tadajew-

ski said, because it allows cus-
tomers to stay connected to the
information they want and need
while remaining focused on the
road. Each vehicle comes
equipped with a Uconnect sys-
tem that can provide drivers
with a range of available commu-
nication, navigation and enter-
tainment features or connected
services. These features come
with an 8.4-inch touchscreen.
In addition to several all-new

innovative and customizable fea-
tures, Uconnect will continue to
enhance the Uconnect system’s
graphics that are designed to in-
corporate individual Fiat
Chrysler brand themes and char-
acteristics and to visually assist
drivers with navigating through
the Uconnect system in a more
intuitive manner, Tadajewski
said.

Fiat Chrysler’s
Uconnect System

Sees Upgrades
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Be treated with the respect you deserve.

TOP DOLLAR FOR YOUR TRADE and
the Best Deal Possible!

Call For An Immediate
P.E.P. Car Quote

By Phone or Email.

P.E.P Cars Available:

CALL
MIKE BADALUCCO
For Instant Quote!
Let me deliver your P.E.P.

Email: mbadalucco@suburbancollection.com

Enclave – 88
Lacrosse – 29
Regal – 8
Verano – 1
Acadia – 74

Canyon – 1
Sierra – 12
Terrain – 19
Yukon – 8

Yukon XL – 12

• 2 Years/24,000 Mile Scheduled Maintenance
• OnStar w/4GLTE w/Built in WiFi Hot Spot
• Tilt and Telescopic Steering Wheel
• Rear Vision Camera
• 2.4 Liter Engine
• Bluetooth
• SLE1

2015 GMC
TERRAIN

24MO. LEASE!
BUICK/GMC LEASE LOYALTY

$99*MO
W/$2099 DUE
AT SIGNING*

$183*MO
W/$183 DUE
AT SIGNING*OR

• 2 Years/24,000 Mile Scheduled Maintenance
• Tilt and Telescopic Steering Wheel
• 3.6 Liter Engine 281HP
• Rear Vision Camera
• Bluetooth
• Remote Entry

2015 GMC
ACADIASLE

24 MO. LEASE!
BUICK/GMC LEASE LOYALTY

Stk. #GF0355

$192*MO
W/$2192 DUE
AT SIGNING*

$279*MO
W/$279 DUE
AT SIGNING*OR

• 2 Years Scheduled Maintenance
• 2 Years Sirius XM Radio & OnStar Inc.
• Buick Intelli-Link includes BlueTooth
• Remote Start & Memory Seats
• Leather & Heated Seats
• 6-Speed Auto Trans.
• Push Button Start
• 3.6L Engine
• Rear Park Assist
• Rear Vision Camera

2015 BUICK
LACROSSE

24MO. LEASE!
BUICK/GMC LEASE LOYALTY

$219*MO
W/$2219 DUE
AT SIGNING*

$299*MO
W/$299 DUE
AT SIGNING*OR

• 2 Years Scheduled Maintenance
• 2 Years XM Radio & OnStar Inc.

• 7” Touch Screen Buick
• Premium Auto System
• Heated Leather Seats
• Rear Vision Camera

2015 BUICK
REGAL
24MO. LEASE!

BUICK/GMC LEASE LOYALTY

Stk. #BF0107

$140*MO
W/$2140 DUE
AT SIGNING•

$225*MO
W/$225 DUE
AT SIGNING*OR

Stk. #GF0576

Stk. #BF0136
www.SuburbanBuickGMC.com

877-913-5085
21800 Woodward Ave.
Ferndale, MI 48220

HOURS: Mon & Thur 8:30am-9pm,
Tues, Wed & Fri 8:30am-6pm, Sat 10am-5pm

*See dealer for details. All prices and payments are figured with GM employee or
family member. GMC/Buick payments and prices are quoted with Buick/GMC lease
loyalty, are eligible for this incentive. Payments calculated with 10,000 miles per year
with approved S or A tier credit or tier S 1 and 2 – model specific. Security deposit only
if required by lender. Payments are plus tax, licence, doc fee, cvr fee. Offers are
transferrable to individuals residing in same household. Low APR in lieu of some
rebates. Pictures may not represent actual vehicles. Expires 7/31/15.

2015 GMC YUKON AND YUKON XL OVER 20 IN STOCK AND READY FOR IMMEDIATE DELIVERY

Jeff Caul
586-274-0396
PEP QUOTES BY PHONE OR EMAIL:
JEFF CAUL AT JCAUL@BUFFWHELAN.COM

Free shuttle service to home, office or shopping.

buff whelan chevrolet
WHERE THE DEALS MAKE THE DIFFERENCE, EVERY DAY SINCE 1970!

Van Dyke • South of 18 Mile • Sterling Heights

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!
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*See dealer for details. All Rebates/Incentives have been deducted from sale price/payment and are subject to change by manufacturer
without notice. GM Employee discount required unless otherwise noted. All leases include GM Lease Loyalty or Lease Conquest. To
qualify for Lease Conquest you must have a NON-GM Lease in the household that terminates within 365 days. All lease payments are based
on 10,000 miles per year. 1st payment, tax,title and plate fee due at signing on all leases. All programs expires 07/31/2015

CONVENIENT HOURS:
Mon. & Thurs.

8:30 am – 9 pm
Tues., Wed., Fri.

8:30 am – 6:30 pm
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METRO PKWY.

18 MILE RD.

SINCE
1989

3.6L, SIDI V-6, 6-Speed Automatic,
Captain Seats, Driver & Passenger Heated Seats,

OnStar & More…

24 Month Lease/10,000 Miles

Stk.#54189

2015 TRAVERSE 1LT

Stk.# 53371

2015 EQUINOX 1LT
NO SECURITY
DEPOSIT
REQUIRED

NO SECURITY
DEPOSIT
REQUIRED

2.4L DOHC w/VVT, 6-Speed Automactic, 8-Way Pwr
Seat Adjust-Driver, Remote Start, Onstar,

4G LTE Wi-Fi Hotspot & More…
24 Month Lease/10,000 Miles

W/DRIVER’S CONVENIENCE

OVER 1,000
New Chevrolets in Stock!

WE GUARANTEE THEWE GUARANTEE THE
LOWEST PRICES OR IT’S FREELOWEST PRICES OR IT’S FREE☺☺

586-274-0396
Stk.#53952D

2015 SILVERADO4x4

AllStar Package, Power Seats, Fog Lamps, Remote
Start, Hitch, Back-Up Camera, 4G LTE WI-FI Hotspot,

OnStar, XM Radio & More…

24 Month Lease/10,000 Miles

buff whelan
chevrolet

THANKS for making

#1 in the COUNTRY
for June

NO
SECURITY
DEPOSIT
REQUIRED

$229*
+Tax with $0 Down
w/Lease Conquest

$229*
+Tax with $0 Down
w/Lease Loyalty

$230*
+Tax with $0 Down
w/Lease Conquest

$272*
+Tax with $0 Down
w/Lease Loyalty

$157*
+Tax with $0 Down
w/Lease Conquest

$200*
+Tax with $0 Down
w/Lease Loyalty

DOUBLE CAB

Bruce Meyer, the quintessen-
tial “car guy,” was named Enthu-
siast of the Year by the Concours
d’Elegance of America at St.
John’s in Michigan.
Meyer will be honored at the

37th Concours d’Elegance of
America at the Inn at St. John’s in
Plymouth, July 24-26.
The event’s board members

are recognizing Meyer for his
decades of automotive enthusi-
asm, which include being a
“founding father” of the Petersen
Automotive Museum, said Pe-
tersen Automotive Museum
spokesman Tom Morr.
Meyer served as the Pe-

tersen’s first board chairman
and is currently vice chairman.
Meyer also sits on the boards of
the Mullin Automotive Museum
and Nethercutt Collection and is
on the steering committees at
the LeMay Museum and Pebble
Beach Concours d’Elegance.
“If the dictionary had an entry

for ‘car guy,’ Bruce Meyer’s pic-
ture would be next to the defini-
tion,” said Concours chairman
Larry Moss.
“Bruce is one of the car hob-

by’s premier goodwill ambassa-
dors. Few have done more to
raise the profile of car-collect-
ing over the years than Bruce
Meyer.
“The Concours d’Elegance of

America has a long history of cel-
ebrating some of the most iconic
automobiles ever produced.
Bruce certainly represents that
same storied history through his
passion for all things automo-
tive.”

“This is truly a special honor
for me to be recognized by those
in the car capital of world,” said
Meyer “. . . and the Concours
d’Elegance of America is run by
people who understand the im-

portance of our country’s auto-
motive heritage. “I’m looking for-
ward to celebrating with my
friends in Michigan.”
The Concours d’Elegance has

its roots in 17th century France,
when the aristocracy would pa-
rade their horse-drawn carriages
through the parks of Paris as a
way of showing off to their neigh-
bors, said 2015 Concours d’Ele-
gance executive director Diane
Flis-Schneider.
With the advent of the automo-

bile, Concours d’Elegance events
evolved into competitions be-
tween automobile manufactur-
ers, custom coachbuilders, and
owners, whose vehicles were
judged on the beauty of their de-
sign.
The Concours d’Elegance of

America at St. John’s continues
this tradition of exhibiting presti-
gious collector cars and also of-
fers an automotive art exhibi-
tion, a vintage car auction, Mode
du Concours and many other so-
cial events, Flis-Schneider said.
For its first 32 years, the Con-

cours d’Elegance of America was
held at Oakland University’s
Meadow Brook Hall, the historic
home of Matilda Dodge Wilson,
widow of automotive pioneer
John Dodge.
“In 2011, this world-class event

moved to the beautiful grounds
of the Inn at St. John’s in Ply-
mouth,” said Flis-Schneider.
“In keeping with our tradition

of showcasing classic, rare and
magnificent automobiles, the car
selection committee will again in-
vite a unique collection of vehi-
cles to be displayed for the 2015
Concours d’Elegance.”
For more information on daily

events and prices, call 248-643-
8645 or visit the Website
concoursusa.org.

2015 Concours d’Elegance
Set for July 24-26

ZF TRW, a Livonia-based divi-
sion of ZF Friedrichshafen AG,
on July 1 introduced its third-
generation video camera, the S-
Cam 3, and is starting produc-
tion for the first time across four
major global vehicle platforms.
The camera is launching on a

number of compact C and D seg-
ment sedan and crossover vehi-
cles in Europe, North America
and Asia through the end of
2015, said ZF TRW spokesman
John Wilkerson. It has six times
the processing power of older-
generation cameras. The tech-
nology offers functions including
traffic light detection, large ani-
mal and general object detec-
tion, and automatic night emer-
gency braking for pedestrians.
Andy Whydell, director, prod-

uct planning at ZF TRW, said the
S-Cam 3 marks a milestone in
making active safety technology
accessible to the mass market.
Cameras are widely recognized
for their safety benefits, and the
S-Cam3 is now ASIL-B rated for
improved functional safety per-
formance. Now in its third gener-
ation, it is a highly sophisticated,
proven technology that can en-
able important safety decisions
and provide a strong base plat-
form for active safety systems
when combined with other sen-
sors and actuators.
Wilkerson said the fourth-gen-

eration S-Cam 4 family, which
will feature Mobileye’s EyeQ4
chip, is set to launch in 2018 and
is designed to meet the require-
ments of automated driving
functions. There is a single-lens,
mono-camera version and a pre-
mium three-lens version that
adds a telephoto lens for im-
proved long-distance sensing,
and a fish-eye lens for improved
short-range sensing.

ZF TRW Shows
World Its New
Video Camera
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*Pictures may not represent actual sale vehicle. All applicable rebates including conquest and/or loyalty offers have been deducted from Sale Prices/Payments and are subject to change by the manufac-
turer without notice and are plus title, tax and plate fees. GM Employee discount is required expect where noted. Leases are 10,000 miles per year. Lease pull-ahead is for current Chevrolet leases wav-
ing up to 3 remaining payments (up to $1500). Silverado Down Payment assistance requires financing through ALLY, GM Financial or Wells Fargo. 0% APR up to 72 months is in lieu of most cash
incentives. $3500 trade-in guarantee is on 2005 or newer vehicles with under 150,000 actual miles in drivable condition. No branded titles. Certain restrictions apply, see dealer for complete details on all incentives/offers. Sale ends 7/9/2015 @ 9:00PM.

2015CRUZE “LT”
• 2 Yr/24,000 Scheduled Maintenance INCLUDED!

• ECOTEC 1.4L “Turbo” DOHC VVT Engine! • Automatic Transmission!
• Leather Interior! • OnStar with 4G LTE with built-in Wi-Fi hotspot!

• 7” Color Touch Screen MyLink Radio!
• Remote Start and Entry!

• Rear Vision Camera!
• 38 MPG on the Highway!

Stock#F21104

NO 1ST PAYMENT
OR SECURITY

DEPOSIT REQUIRED.
TAX, TITLE AND

PLATE FEES EXTRA!

2015SILVERADO “LT”
• 2 Yr/24,000 Scheduled Maintenance INCLUDED!
• ECOTEC3 4.3L V6 Engine! • Color Screen MyLink Radio w/USB Ports!

• Automatic Transmission!• GM Bed Liner INCLUDED!
• OnStar w/4G LTE w/built-in Wi-Fi hotspot!

• Steering Wheel Radio Controls!
• Power Locks & Windows!

• Remote Keyless Entry!
• Aluminum Wheels!

Stock#F24060

NO 1ST PAYMENT
OR SECURITY

DEPOSIT REQUIRED.
TAX, TITLE AND

PLATE FEES EXTRA!

Chevy Lease Pull-Ahead Continues!!!…Waiving Up To 3 Payments!*

2015MALIBU “LT”
• 2 Yr/24,000 Scheduled Maintenance INCLUDED!

• 2.5L DOHC VVT Engine! • 7” Color Touch Screen MyLink Radio!
• OnStar with 4G LTE with Built-in Wi-Fi hotspot!

• Power Driver Seat with Lumbar! • Rear Vision Camera!
• Remote Start and Entry!

• Aluminum Wheels!
• 36 MPG on the Highway!

Stock#F23567
NO 1ST PAYMENT

OR SECURITY
DEPOSIT REQUIRED.

TAX, TITLE AND
PLATE FEES EXTRA!

2015EQUINOX “LT”
• 2 Yr/24,000 Scheduled Maintenance INCLUDED!
• 2.4L DOHC Engine! • 7” Color Touch Screen MyLink Radio!

• Remote Vehicle Entry! • Rear Vision Camera!
• OnStar w/4G LTE w/built-in Wi-Fi hotspot!

• Tilt and Telescopic Steering Column!
• 17” Aluminum Wheels!

• 32 MPG on the Highway!
Stock#F24542

NO SECURITY
DEPOSIT REQUIRED.

TAX, TITLE AND
PLATE FEES EXTRA!

24 MONTH LEASE:

4x4 • DBL CAB

$139*
$0DOWNW/LEASECONQUEST

Was $27,180 Sale Price $20,479*

$139*
$999DOWNW/LEASELOYALTY

OR

24 MONTH LEASE:

$129*
$0DOWNW/LEASECONQUEST

Was $24,435 Sale Price $18,399*

$129*
$999DOWNW/LEASELOYALTY

OR

24 MONTH LEASE:

$109*
$0DOWNW/LEASECONQUEST

Was $26,380 Sale Price $$19,499*

$109*
$999DOWNW/LEASELOYALTY

OR
24 MONTH

LEASE:

Was $38,925 Sale Price $30,389*

$119*
$999DOWN

LOCATED RIGHT OFF I-75 ON M-24

Wally Edgar
1-866-906-0279

*Lease payments based on GM Employee discount Price plus tax. Zero security deposit. First month
payment, title, plate and doc. fees due at signingwith all rebates including GMCompetitive Lease Con-
quest Private Offer assigned to dealer. Lessee responsible for excess wear and tear as well as exceed
contracted mileage. Due to advertising deadlines, prices subject to change. See dealer for details.

JAY CHAISER x117
Fax: 248-391-0189
Cell: 248-821-8026

Email:
jchaiser@wallyedgar.com

Located right off I-75 on M-24, 2 minutes N. of the Palace of Auburn Hills

SALES HOURS:
MONDAY - THURSDAY 8 AM - 8 PM • FRIDAY 8 AM - 6 PM

SATURDAY 9 AM - 3 PM • SUNDAY CLOSED

3805 LAPEER RD., LAKE ORION

Wally Edgar
2015 MALIBU LT
Power Seat, Remote Start,
Rear Vision Camera.

$96*PER MONTH
24MONTHS 10K LEASE
$999DOWN

38 MPG

2015 EQUINOX LT
Power Seat, Remote Start,
Rear Vision Camera.

$105*PERMONTH
24MONTHS 10K LEASE
$999DOWN

38 MPG

2015 TRAX LT
Park Assist, Power Seat.

$95*PER MONTH
24MONTHS 10K LEASE
$999DOWN

38 MPG

VYLETEL
VISIT OURWEBSITE TO SEARCH FOR MORE VEHICLES & GREAT
DEALS ON NEW BUICK’S OR GMC’S ATWWW.VYLETEL.NET

*GM Employee Pricing Plus Tax, Title, Lic. and Doc. No Security Deposit Required. Lease Conquest Rebate Must Have Non GM Lease In Household To Expire Within 90 Days Of Delivery Of New Purchase Or Lease. Lease Loyalty Rebate Must Have 1999 or Newer
GMVehicle In Household. Programs subject to change. Photos may not represent actual vehicle. Price is subject to change without notice. Lacrosse stk 6898-15 lease 9gured with DBC certs. $1000.00 DBC credit is while supply last. Payment may be higher if dealer
DBC cert expire. See dealer for details. Expires 7/31/15.

VISIT OURWEBSITE TO SEARCH FOR MORE VEHICLES & GREAT DEALS ON NEW BUICK’S OR GMC’S ATWWW.VYLETEL.NET

40755 Van Dyke • Sterling Heights •586.977.2800
WWW.VYLETEL.NET SALES: Sun CLOSED; M, TH 8:30am-9pm; T, W, F 8:30am-6pm; SAT 10am-3pm

SERVICE: Sun CLOSED; M, TH 7am-8pm; T, W, F 7am-6pm; Sat 8am-1pm

2015 BUICK VERANO FWD1SD

Stock #4177-15 • Deal #53282 $1593 total due at signing.
GM price figured with Lease Conquest Rebate. Must have NON GM in household.
Lease example is stock number specific. NO SECURITY DEPOSIT REQUIRED.

$109*24MONTH
LEASE

FOR ONLY
10K MILES
PER YEAR

ATTENTION LEASE CONQUEST CUSTOMERS
ReceiveUpToAnAdditional$1,500Off! TowardsPurchaseOrLease. OnSelect2015Buick/GMCModels.

2015 GMC
YUKON 4WDSLE
27 MONTH

LEASE
FOR ONLY

2015 BUICK
LACROSSE 1SL

LEATHER

24 MONTH BUICK EXPERIENCE LEASE
FREEMaintenance • FREE XM Radio • FREE Onstar

Stock #6898-15 • Deal #52858
10k miles per year. $1885 total due at signing.

GM pricing plus tax, title & lic.
Must have Non GM in household set to expire 365 days from delivery.

NO SECURITY DEPOSIT REQUIRED!

$249*24 MONTH
LEASE

FOR ONLY

$419*

2015 GMC
TERRAINFWDSLE-1

Stock #8233-15 • Deal #52862
10k miles per year. $690 total due at signing.

GM pricing plus tax, title & lic.
Must have Non GM in household set to expire 365 days from delivery.

NO SECURITY DEPOSIT REQUIRED!

2015 BUICK
REGAL FWD

Stock #4258-15 • Deal #52861
10k miles per year. $1624 total due at signing.

GM employee price figured with Lease Conquest Rebate.
Must have Non GM in household set to expire 365 days from delivery.

See dealer for complete details
NO SECURITY DEPOSIT REQUIRED!

2015 GMC
ACADIA FWDSLE-1

24 MONTHS OF FREE MAINTENANCE
Stock #7945-15 • Deal #51286

10k miles per year. $1866 total due at signing.
GM pricing plus tax, title & lic.

Must have Non GM in household set to expire 365 days from delivery.
NO SECURITY DEPOSIT REQUIRED!

$159*24 MONTH
LEASE

FOR ONLY

$139*24 MONTH
LEASE

FOR ONLY $199*24 MONTH
LEASE

FOR ONLY

Includes
Remote Start

BUICK VERANO OWNERS
ReceiveAnAdditional$1500Rebate

TowardsSelectBuickModels

Leather Heated Seats,
Navigation, Rear Camera,
Bose Sound System, Push Start Technology,
Park Assist & More!

• ATTENTION CURRENT GMC LESSEE’S - LEASE A GMC SIERRA FOR LOWEST PRICE IN GMC LINE UP FOR PICKUP’S EQUIPPEDWITH 4X4/V-8 •

2015 BUICK
ENCLAVE FWD
CONVENIENCEGROUP

Stock #4090-15 • Deal #55322
$1773 total due at signing.

GM pricing plus tax, title & lic.
Must have Non GM in household set to expire 365 days from delivery.

NO SECURITY DEPOSIT REQUIRED!

2015 BUICK
ENCORE FWD
BUICKLUXURYFORLESS

24 MONTH BUICK EXPERIENCE LEASE
FREEMaintenance • FREE XM Radio • FREE Onstar

Stock #4299-15 • Deal #49782
10k miles per year. $1690 total due at signing.

GM pricing plus tax, title & lic.
Must have Non GM in household set to expire 365 days from delivery.

NO SECURITY DEPOSIT REQUIRED!

$129*24 MONTH
LEASE

FOR ONLY

22” ChromeWheels,
Rear Camera, Power Liftgate,
Max Trailering & More!

4x4 • V8
Stock #720561 • Deal #55169

10k miles per year.
$2890 total due at signing.

GM price lease figured with Buick/GMC Loyality Rebate.
NO SECURITY DEPOSIT REQUIRED!

2015 GMC
SIERRA 1500
4WDDOUBLECAB

24 MONTH
LEASE

FOR ONLY$199*
ATTENTION
CURRENT
BUICK/GMC
LESSEE’S

LIMITED EDITION ELEVATION SERIES
Stock #8976-15 • Deal #52863

10k miles per year. $1612 total due at signing.
GM pricing plus tax, title & lic.

GM price lease figured with Buick/GMC Loyality Rebate.
NO SECURITY DEPOSIT REQUIRED!

YEAR END
CLOSE OUT

$$$PurchaseBonusCash$$$
UpTo

$6,000onBuickLaCrosse*
$5,000onBuickRegal*
$3,000onBuickVerano*

*BelowDealCost!

FINANCING
AVAILABLE

0%

$229*
24 MONTH LEASE • 10K/YR

$249*
24 MONTH LEASE • 12K/YR

$1995.00 DOWN

DETROIT (AP) – Newer cars
aren’t supposed to burn oil, but
Consumer Reports magazine
found that some engines – main-
ly from Audi, BMW and Subaru –
force their owners to add a quart
as often as once a month.
In the magazine’s annual sur-

vey of car owners, significant
numbers reported what the mag-
azine considered to be excessive
oil consumption.

Consumer Reports focused on
2010 to 2014 models and called
on automakers to make repairs
under the powertrain warranty
or to extend warranties.
“The companies should be

willing to step up and take re-
sponsibility for their products,’’
said Mark Rechtin, the maga-
zine’s cars content team leader.
Owners of newer cars, he said,

shouldn’t have to carry oil
around and worry about adding
it. Most cars, he said, have dash-
board lights warning drivers if
their oil gets too low. But failing
to pay attention to that light
eventually can cause engine
damage.
The magazine’s survey didn’t

find any link between oil con-
sumption and other engine prob-
lems, but it found that cars that
burn oil early consume more as
they age.
It’s normal for cars to burn a

little oil as they age toward
100,000 miles, the magazine said
in its August issue. But for a late-
model car to burn a quart or
more between changes is not ac-
ceptable, Rechtin said.
The magazine focused on sur-

vey data from 498,000 owners of
2010 to 2014 models, finding that
98 percent did not have to add
oil between changes. But even if
the problem happens to only 2
percent of owners, that equals

1.5 million cars from the five
model years, Rechtin said.
Several engines from the three

manufacturers were the main of-
fenders, according to the maga-
zine, including Audi’s 2.0-liter
turbocharged four-cylinder and
3.0-liter V6; BMW’s 4.8-liter V8
and 4.4-liter twin-turbo V8; and
Subaru’s 3.6-liter six-cylinder and
2.0- and 2.5-liter four-cylinder en-
gines. The Subarus burned less
oil than the others.
Affected models include Audi’s

A3, A4, A5, A6 and Q5; BMW’s 5,
6, and 7 Series and X5; and the
Subaru Outback, Legacy,
Forester and Impreza.
The magazine says that stan-

dards for certain Audi and BMW
cars say that it’s reasonable to
burn a quart of oil every 600 to
700 miles. Subaru considers one
quart burned for every 1,000 to
1,200 miles to be acceptable,
Consumer Reports said.
Audi spokesman Bradley

Stertz said a class action lawsuit
against Audi over oil consump-
tion by the 2.0-liter turbocharged
four-cylinder engines is close to
being settled without the compa-
ny admitting liability or wrong-
doing.
The settlement affects 2009 A4,

2010 A4 and A5, and 2011 A4, A5
and Q5 models. With the other
models, Audi hasn’t been able to
identify an abnormal number of
oil consumption complaints on
the other models, he said.
Subaru spokesman Michael

McHale said oil consumption can
vary depending on how a vehicle
is used.
The vast majority of Subarus,

he said, performed within speci-
fications, and the company’s
vehicles have improved from
2010 through the current mod-
els.

Audis, BMWs, Subarus Burn
More Than Just Midnight Oil



Ford brand SUV sales were up
10 percent year over year, pro-
ducing the best June sales re-
sults since 2002 – with 64,885 ve-
hicles sold.

Sales of the new Explorer are
off to a fast start, with a total of
20,377 sold, an increase of 30 per-
cent versus a year ago. Sales of
the new Edge increased 30 per-
cent in June versus last year,
with 12,587 vehicles sold. Edge
continues to turn quickly on
dealer lots – at just 15 days –
while the new Explorer is turning
in just seven days.

Ford van sales totaling 21,419
vehicles represent a 31 percent
increase relative to last year, for
the best June results since 1999.
During the first half of the year,
van sales totaled 109,783 vehi-
cles – a 26 percent increase and
the best first-half van sales per-
formance since 1988. The new
Transit, with sales of 12,134 vans
last month, is driving Ford’s seg-
ment growth, with its strongest-
ever sales month.

Mustang sales were up 54 per-
cent, with 11,719 cars sold, repre-
senting Mustang’s best June per-
formance since 2007. Mustang
sales are particularly strong in
America’s largest sports car re-
gion, Southern California, where
retail sales are up 157 percent in
June.

Lincoln retail sales increased
20 percent versus a year ago,
providing the premium brand
with its best June results since
2007. Lincoln MKC continues to
build momentum, along with
Navigator, which posted a 39 per-
cent sales increase for June. New
Lincoln MKX sales started late
last month.

GM enjoyed strong retail sales
in June, especially with its
trucks, but a reduction in fleet
sales resulted in GM’s overall
sales declining by 3 percent.

GM increased its sales to com-
mercial customers, and state and
local government fleets, as well.
Rental deliveries, which tend to
be less profitable than retail
sales, were down 45 percent as a
result of GM’s previously an-
nounced plan.

Total fleet sales in June were
down 29 percent year over year,
or 21,366 units.

But on the more profitable re-
tail side of sales, Chevrolet,
Buick, GMC and Cadillac dealers
in the United States delivered
259,353 vehicles in June 2015. Re-
tail deliveries climbed 7 percent
year over year, and they were up
more than the industry for the
third month in a row.

The drivers were stronger
Cadillac sales, a 12 percent gain
at GMC and a 9 percent increase
at Chevrolet. Together, they
helped make the month General
Motors’ best June for retail deliv-

eries since 2007 and its best June
for retail market share since
2011.

The Acadia was up 24 percent
for its best June ever. Sierra was
up 13 percent and Buick Encore
deliveries were up 22 percent.

“We just wrapped up the U.S.
auto industry’s best six months
in a decade, driven by strong de-
mand for pickups and
crossovers,” said Kurt McNeil,
GM’s U.S. vice president of Sales
Operations.

“People feel good about their
jobs and the direction the econo-
my as a whole is taking, so the
second half of the year should be
strong, too, and that’s especially
good news for Chevrolet and
GMC, brands that have very
broad truck and crossover port-
folios.”

Industry sales continue to ex-
ceed expectations. GM estimates

that the seasonally adjusted an-
nual selling rate (SAAR) for light
vehicles in June was 17.3 million
units.

During the first half of 2015,
GM gained retail market share in
both the crossover and truck
segments, according to J.D. Pow-
er PIN estimates.

GM’s crossover share is 12.6
percent, up 0.4 percentage points
compared with a year ago. GM’s
truck, van and SUV share is 38.9
percent, up 2.1 percentage
points.

Most of the truck market share
gain comes from the ongoing
success of the Chevrolet Silvera-
do and GMC Sierra full-size pick-
ups, which were redesigned for
the 2014 model year.

Since calendar year 2013, GM’s
retail share of the segment has
grown 0.9 percentage points to
38 percent, according to PIN.
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0% FINANCING FOR 72 MONTHS ON CERTAIN CHEVROLETS.

PURCHASE
FOR

$17,367*
LEASE FOR
24 MONTHS
$79*
$999DOWN

2015

NEWSILVERADO

PURCHASE
FOR

$25,997*
LEASEFOR
24 MONTHS
$99*
$999DOWN

2015

NEWCRUZE

PURCHASE A 1LS
FOR

$15,212*
LEASE 1LT
24 MONTHS
$19*
$999DOWN

2015

NEWMALIBU

PURCHASE A 1LS
FOR

$17,974*
LEASE A 1LT
24 MONTHS
$29*
$999DOWN

2015

WE’LL GIVE YOU A $3,500 MINIMUM FOR YOUR 2003 OR NEWER TRADE IN.

SERVICE HOURS: Monday & Thursday 6:30am-9:00pm; Tuesday, Wednesday & Friday 6:30am-6:00pm • Shuttle at 6:30am - Pick-up Both Ways • All Day starting at 6:30am.

$2395
Fluid Level,

Brake & Alignment Check Included.

Open Mondays & Thursdays until 8:30pm

We use Genuine GM Oil & Filter
No additional or hidden charges.
Out the door pricing.

Quick Oil Change EXPRESS
LANELUBE OIL FILTER

Excludes synthetic, Diesel & Med. Duty Trucks.
Most GM cars & trucks. One coupon per customer. Must
present coupon with order. Plus tax. Expires 7-31-15.

Up to 5 qts.

BODY SHOP
586-754-7000

ext 1231

INSURANCE
WRECK

AMENDED

WE REPAIR
ALL MAKES
& MODELS FREE OIL CHANGE

With Each Major Repair

TRANSPORTATION AVAILABLE
During Scheduled Repairs

GM SERVICE CENTER
MICHIGAN’S LARGEST

•SERVICE DEPT. •PARTS •BODY SHOP

866-452-1547
26125 Van Dyke @ 101/2 Mile

Center Line, MI 48015

EDRINKE • FAST • FRIENDLY • DISCOUNTS

VISIT OUR

QUICK LANE

NEWVERANO

PURCHASE
FOR

$20,597*
LEASE FOR
24 MONTHS
$47*
$999DOWN

2015

NEWLACROSSE

PURCHASE
FOR

$29,897*
LEASE FOR
39 MONTHS
$179*

$999DOWN

2015

NEWENCORE

PURCHASE
FOR

$20,972*
LEASE FOR
24 MONTHS
$99*
$999DOWN

2015

NEWTERRAIN

PURCHASE
FOR

$22,563*
LEASE FOR
24 MONTHS
$89*
$999DOWN

2015

NEWENCLAVE

PURCHASE
FOR

$32,996*
LEASE FOR
36 MONTHS
$189*

$999DOWN

2015

NEWACADIA

PURCHASE
FOR

$28,595*
LEASE FOR
24 MONTHS
$139*

$999DOWN

2015

NEWTRAVERSE

PURCHASE
FOR

$25,890*
LEASE FOR
24 MONTHS
$99*
$999DOWN

2015

NEWEQUINOX

PURCHASE A 1LS
FOR

$19,987*
LEASE A LT
24 MONTHS
$79*
$999DOWN

2015

NEWCAMARO

PURCHASE
FOR

$20,991*
LEASE FOR
24 MONTHS
$159*

$999DOWN

2015

NEWVOLT

LEASE FOR
36 MONTHS
$195*

$999DOWN

2015

PURCHASE
FOR

$29,997*

NEWSIERRA

PURCHASE
FOR

$26,504*
LEASE FOR
39 MONTHS
$139*

$999DOWN

2015

DBL. CAB
2WD

LS 1LS

Nicole
Dodge

nhuminski@edrinke.com

Jim
Pfeifle

jpfeifle@edrinke.com

Dennis
Thacker

dthacker@edrinke.com

See us for your GM employee purchases.

1-866-452-1300
26125 Van Dyke at 101/2 Mile Rd.

Visit our website: edrinke.com
SHOWROOM HOURS: Mon. & Thurs. 8:30am-9:00pm; Tues., Wed., & Fri. 8:30am-6:00pm

Paul
Makowski

pmakowski@edrinke.comNO DOC FEES
Find Us on
FACEBOOK

All applicable rebates including lease/conquest offers have been deducted from sale price/payment. Picturesmay not represent actual vehicle. Prices subject
tochangeperGMincentives.Pricesandpaymentsare inclusiveofactiveGMEmployeeDiscount (Unlessotherwisestated).BelowGMPricingonlyvalidoncert-
ian models. Trax,Cruze,Silverado,Malibu, Equinox,Camaro andTraverse are 24month leases. Volt is a 36month lease. Must qualify for Volt toVolt Loyalty. All
leasesare10kmilesper yearw/ approvedSTier creditw/ $999dueat signing. Prices&payments areplus tax, title,andplate feeswith acquisition feeup front.
Refundable security deposit required on certain vehicles –to be determined by lender. For Silverado,must trade in ’99 or newer model vehicle. GM Employee
discount to everyone valid on certainmodels. **$3500 trade-in is valid on2003or newer vehicleswith under 115kmiles in drivable condition,nobranded titles,
less reconditioning determined by appraiser. Certain restrictionsmay apply, see dealer for complete details.** Expiration Date –7/6/15.

SHOWROOM HOURS:
Mon. & Thurs. 8:30am-9pm

Tues., Wed., & Fri. 8:30am-6pm

Now looking for experienced salespeople to join our team!

See us for your GM employee purchases.

1-877-451-7707
26125 Van Dyke at 101/2 Mile Rd.

Visit our website: edrinke.com

We Are Professional Grade

NEWTRAX
LS

ED RINKE

DBL. CAB
2WD

All prices and payments include GM rebates. Picturesmay not represent actual vehicle. Prices subject to change per GM incentives. Prices and payments are
inclusive of active GM employee discount (unless otherwise stated). All leases are 10,000miles per year with approved STier credit. Vehicles shown are $999
down.Musthave lease loyalty and/or conquest.Musthaveclosingcompetitive lease. ForSierra,must trade in ’99ornewermodel vehicle. Pricesandpayments
are plus tax, title,plate feew/ acquisition fee up front, refundable security deposit required on certain vehicles – to be determined by lender. GMemployee dis-
count to everyone valid on certainmodels. **$3,500 trade in is valid on 2003 or newer vehiclesw/ under 115kmiles in drivable condition,no branded titles, re-
conditioning determined by appraiser. Certain restrictionsmay apply, see dealer for complete details.** Exp date:7/6/2015.

NEWREGAL

PURCHASE A
FOR

$26,499*
LEASE FOR
24 MONTHS
$89*
$999DOWN

2015

NEWYUKON

PURCHASE
FOR

$45,904*
LEASE FOR
36 MONTHS
$329*

$999DOWN

2015

4WD
SLE

1LT

1SN
FWD

1SG 1SL

WARREN URGENTCARE

“We Care”
URGENT CARE FOR ACCIDENTS AND INJURY

ADULT & PEDIATRIC ILLNESS
Digital X-Rays, EKG and Lab Work, On-Site Lab Service, Strep, Mono,
Pregnancy & Urine Testing, Vaccinations, Sports & School Physicals,

Occupational Medicine, Work-Related Injuries,
Pre-Hire Physicals (BAT & Urine Screening)

SPECIAL ON SPORTS PHYSICAL $25.00 State-of-the-Art Facility

8am-10pm • 7 Days a week • 365 Days a Year
“Bringing Quality Urgent Care To Your Neighborhood”

586-276-8200
31700 Van Dyke • Warren, MI 48093

On Van Dyke Rd., between 13 & 14 Mile in
St. John’s Windemere Park

OTHER CONVENIENT LOCATIONS:

ATTENTION
Chrysler, GM, Ford

Employees, we’re within
2 miles of your plants

HAP & BCN
NO Referrals Needed!
www.warrenurgentcare.com

FLU SHOTS

Woodland Urgent Care
22341 W. 8 Mile Road

Detroit

313-387-8700

N. East Macomb Urgent Care
43900 Garfield, Suite 121

Clinton Township

586-868-2600

Chrysler, Ford Sales Up As GM Fleet Drops

Bain Capital completed its ac-
quisition June 30 of Auburn Hills-
based TI Automotive, a provider
of automotive fluid storage, car-
rying and delivery systems for
passenger cars and light trucks,
said TI Automotive spokesman
Frank Buscemi.

Bain Capital is a global private
investment firm, Buscemi said.
Financial terms of the private
transaction, which was previous-
ly announced on Jan. 27, were
not disclosed.

TI Automotive has facilities in
29 countries with diversified
sales in every key automotive
market, Buscemi said. The com-
pany’s focus on vehicle fluid
management include Fluid Car-
rying Systems, Tank Systems,
Pump and Module Systems,
HVAC Fluid Systems and Power-
train Components.

Bain Capital Has
Finalized Purchase
Of TI Automotive
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800-710-3857
Visit Us at www.palacecjd.com

3800 S. Lapeer Rd.,
LAKE ORION

HOURS: Mon/Thurs 8:30am-8pm
Tue/Wed/Fri 8:30am-6pm

New Saturday Hours
Sales 10am-3pm & Service 8am-2pm

We make car buying fun at Milosch’s Palace. Please call to schedule an appointment for a demonstration drive. *All rebates to dealer. Deals apply to stock units only. Must be a Chrysler employee. $1995 down, plus destination, taxes, title, plates. $500 Military and TDM
included. Lease calculated at 10,000 miles per year. Vehicle shown not actual vehicle. WAC. See dealer for details. *Lease and prepay examples are plus destination, taxes, title, plates, $0 security deposit required. Includes Conquest Trade-in and must be Chrysler
Employee. Programs subject to change. **Must be a Chrysler employee. Plus tax and destination. All rebates and incentives already apply. See dealer for details.

$500 Gift Card With Any New Vehicle Purchase!��

CELEBRATES SUMMER!
• PALACE CASH • TRADE-IN CASH • BONUS CASH • MATCH MONEY

Milosch’s Palace

2014 Clearance Sale!

New 2014 CHRYSLER
300S
SEDAN

MSRP $37,185
AS LOW AS
SALE PRICE

$26,598**

New 2014 CHRYSLER
TOWN &
COUNTRY
TOURING L
MSRP $36,880
AS LOW AS SALE PRICE

$24,789**

New 2014 DODGE
CHARGER

R/T
MSRP $33,185
AS LOW AS
SALE PRICE

$24,698**

New 2014 JEEP
CHEROKEE
SPORT

MSRP $24,185
AS LOW AS
SALE PRICE

$16,981**

New 2015 CHRYSLER
200 LIMITED

27 MONTH LEASE

$119*
/mo.

EMPLOYEE 1 PAY 27 MONTH
LEASE STARTING FROM

$3,326*

New 2015 DODGE
DART SXT

27 MONTH LEASE

$99*
/mo.

EMPLOYEE 1 PAY 27 MONTH
LEASE STARTING FROM

$3,894*

New 2015 JEEP
PATRIOT LATITUDE
4X4

27 MONTH LEASE

$139*
/mo.

EMPLOYEE 1 PAY 27 MONTH
LEASE STARTING FROM

$4,988*

New 2015 RAM
1500 LARAMIE 

4X4

27 MONTH LEASE

$299*
/mo.

EMPLOYEE 1 PAY 27 MONTH
LEASE STARTING FROM

$3,988*

New 2015 DODGE
CHARGER R/T

27 MONTH LEASE

$199*
/mo.

EMPLOYEE 1 PAY 27 MONTH
LEASE STARTING FROM

$4,987*

New 2015 CHRYSLER
300 S

27 MONTH LEASE

$239*
/mo.

EMPLOYEE 1 PAY 27 MONTH
LEASE STARTING FROM

$3,987*

New 2015 DODGE
JOURNEY R/T

27 MONTH LEASE

$159*
/mo.

EMPLOYEE 1 PAY 27 MONTH
LEASE STARTING FROM

$3,987*

New 2015 JEEP
CHEROKEE LATITUDE
4X4

27 MONTH LEASE

$199*
/mo.

EMPLOYEE 1 PAY 27 MONTH
LEASE STARTING FROM

$4,287*

New 2015 CHRYSLER
TOWN & COUNTRY
TOURING
L

27 MONTH LEASE

$199*
/mo.

EMPLOYEE 1 PAY 27 MONTH
LEASE STARTING FROM

$3,987*

New 2015 RAM
BIG HORN CREW CAB

4X4

27 MONTH LEASE

$199*
/mo.

SALE PRICE
$27,760*

New 2015 JEEP
GRAND CHEROKEE
LAREDO
4x4

27 MONTH LEASE

$259*
/mo.

EMPLOYEE 1 PAY 27 MONTH
LEASE STARTING FROM

$4,988*

INTRODUCING…
The Brand New 2015 JEEP
RENEGADE

27 MONTH LEASE

$299*
/mo.

ONLY AT MILOSCH’S!
CLIP THIS COUPON TO SAVE
$2000
PALACE EXCLUSIVE
NEW CAR CASH

In stock vehicles only. Must present coupon. Prior sales excluded. One
coupon per purchase or lease. Not valid with $2000 Palace Trade-In
Cash. Must be at MSRP. Not applicable with EP, Friends & Family and
Supplier. See dealer for details. Valid thru 7/31/15.

ONLY AT MILOSCH’S!
CLIP THIS COUPON TO SAVE
$2000
PALACE EXCLUSIVE
TRADE-IN CASH

In stock vehicles only. Must present coupon. Prior sales excluded. One
coupon per purchase or lease. Not valid with $2000 Palace Trade-In
Cash. Must be at MSRP. Not applicable with EP, Friends & Family and
Supplier. See dealer for details. Valid thru 7/31/15.

GIFT CARD
*

$500.00

MEMBER �
SINCE

GOOD �
THRU

0000 0000 0000 0000

$500 Gift Card!!
MUST BRING IN THIS AD TO
RECEIVE A $500 GIFT CARD
��Good with purchase of any new vehicle at MSRP, EP or FP.

Limit one gift card per customer. While supplies last.

Just MINITUES AWAY to SAVE THOUSANDS
on Your Next New Vehicle Purchase!

SALE
PRICE

$18,927*

CREW CAB
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