
As part of Cadillac’s overall
mission to expand and elevate
within the premium automotive
sector, the brand on Jan. 22 out-
lined its strategy to upgrade its
U.S. dealer network.

Speaking at the Washington,
D.C. Auto Show last week, Cadil-
lac President Johan de Nysschen
outlined how the brand will “tar-
get enhancements in the cus-
tomer experience.”

The company’s philosophy is
to place customers at the center
of the brand experience, de
Nysschen said. New concepts for
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While January was a cold
month for residents of the East
Coast, it was a hot month for Fiat
Chrysler.

The automaker saw several of
its vehicles honored by different
organizations.

The 2015 Jeep Cherokee Trail-
hawk was named “Four Wheeler
of the Year” by Four Wheeler
magazine. The award is given an-
nually by the editors of the opin-
ion-leading off-road enthusiast
magazine, said Fiat Chrysler
spokesman Todd Goyer.

“The 2015 Jeep Cherokee Trail-

hawk marks the 13th time a Jeep
vehicle has earned the presti-
gious title, Four Wheeler of the
Year,” said Four Wheeler editor
Christian Hazel.

“From our first competition
won by the 1974 Jeep Cherokee
to the 2013 Jeep Wrangler Moab
Edition, the 2015 Jeep Cherokee
Trailhawk joins the ranks of
other off-road-capable Jeep vehi-
cles earning the Four Wheeler of
the Year award.

“The team of seasoned judges
appreciated Cherokee Trail-
hawk’s cutting-edge technology,

fresh styling, and luxurious inte-
rior amenities packed in a vehi-
cle designed for the 21st century
that still maintains true off-road
capability.”

Four Wheeler’s jurors conduct
a variety of tests over more than
1,000 miles on a variety of ter-

Fiat Chrysler Vehicles Earn
Awards – It’s in the Books

2015 Cherokee Trailhawk

2015 Spark EV
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Johan de Nysschen

Cadillac Plans
New Concepts
For Dealerships

Chevrolet will start selling the
Spark EV in Maryland this spring,
expanding the pure electric mini-
car’s “range” to the East Coast.

The Spark EV is the most effi-
cient U.S. retail electric vehicle
on the market, said Steve
Majoros, Chevrolet director of
Car Marketing, adding that it
delivers an EPA-estimated com-
bined city/highway 119 MPGe
fuel economy equivalent and 82
miles of EPA-estimated combined
city/highway range.

It’s priced as low as $17,845, af-
ter federal and Maryland tax
credits, he said – and it features
a locally sourced electric motor-
and-drive unit, manufactured at
General Motors’ Baltimore Oper-
ations facility in White Marsh,
Md.

“The Spark EV has been one of
the most well-received electric
vehicles in the industry and cus-
tomer demand helped make the

Chevrolet Expanding Its
Market for 2015 Spark EV
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MILAN, ITALY (AP) – The cost
of buying the final stake of
Chrysler weighed on the newly
merged Fiat Chrysler Automo-
bile’s profits in the fourth quar-
ter, but CEO Sergio Marchionne
said Jan. 28 that the company is
turning itself around.

Net profit for the fourth quar-
ter was 420 million euro, down
from 1.2 billion a year earlier. Not
counting interest and taxes, earn-
ings were in the black in all re-
gions, which included a return to
profits in Europe and Latin Amer-
ica.

“We have no regions which are
bleeding,” Marchionne told ana-
lysts. “This is the first tangible
proof that this thing can be
turned.”

Marchionne called 2014 “a mo-

mentous year,” finalizing the five-
year process to merge Fiat and
Chrysler, which is now the
world’s 7th largest automaker by
volumes. It sold 4.6 million vehi-
cles last year, up by 6 percent.

Marchionne aims to boost
sales to 7 million vehicles annual-
ly by 2018 through an ambitious
plan to invest 48 billion euros
($55 billion) in a slew of new
model launches.

Fiat Chrysler reported full-year
net profit of 632 million euros
($718 million), down two-thirds
from a restated 1.9 billion euros
in 2013. The drop was mostly due
to a 495 million euro payment
made to complete the purchase
of Chrysler. Earnings also took a
hit from the devaluation of the
Venezuelan currency.

The company forecast net
profit would rise next year to be-
tween 1 billion euros and 1.2 bil-
lion euros on revenues of around
108 billion euros. It expects deliv-
eries to rise by as much as 9 per-
cent to 5 million units.

The board of directors recom-
mended no dividend for the third
consecutive year.

Chrysler sales of Rams and
Jeep drove the group’s revenue
growth of 11 percent, with a 15
percent boost in North American
revenue to 52 billion euros. Eu-
rope saw a small increase while
Latin America suffered.

While Marchionne said he is
encouraged by signs of recovery
in Europe, he added, “I am not
opening any bottles of cham-
pagne.”

‘This Thing Can Be Turned’ – Marchionne

Edsel B. Ford II and Ford Lincoln dealer Ronald F. Kody

Ford and Lincoln dealers gave
nearly $100 million to local caus-
es and nonprofits in communi-
ties across the United States in
2014, according to Ford Motor
Company’s annual Survey on
Dealer Giving.

The survey was administered
by Ford to coincide with the 15th
annual Salute to Dealers awards
at the 2015 National Automobile
Dealers Association Convention
in San Francisco, said Ford
spokeswoman Elizabeth
Weigandt.

Ford and Lincoln dealers par-
ticipating in the survey donated
approximately $97 million.

This generosity reflects Ford
Motor Company’s global brand
promise to Go Further in deliver-
ing great products, a strong busi-
ness and a better world,
Weigandt said.

Ford’s Salute to Dealers
awards recognizes dealers who
go above and beyond when it
comes to giving back to the com-

munities in which they live and
work, Weigandt said.

Six dealers were selected from
among more than 8,500 Ford
Motor Company dealers world-
wide. They are being recognized
for exhibiting unparalleled
giving, dedication and leadership
to their communities.

As part of the award, the Ford
Motor Company Fund is provid-
ing $60,000 – $10,000 for each re-
cipient – to a charity the dealers
support that is also aligned with
Ford goals.

In the survey, 82 percent of
participating dealers said they
give money to local causes, 95
percent volunteer time to local
causes, while 85 percent want to
make a difference in their com-
munities and 57 percent support
local causes as a dealership
tradition.

Ford and Lincoln dealer em-
ployees volunteer a combined

Ford, Lincoln Dealers Donate
$97 Million to Local Causes
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DEARBORN, Mich. (AP) –
Ford’s net income tumbled in the
fourth quarter as the company
took an expected charge to deal
with currency devaluation at its
Venezuelan operations.

But without that loss and other
one-time items, Ford came out
ahead of Wall Street’s expecta-
tions for the fourth quarter and
the full year when Ford an-
nounced its earnings on Jan. 29.

Ford’s net income fell to $52
million in the fourth quarter,
largely due to an $800 million
charge because of Venezuelan
currency controls. Ford an-
nounced last week that it would
remove its Venezuelan opera-
tions from its financial reporting
in future quarters.

Ford’s earnings of a penny per
share compared with earnings of
75 cents per share in the fourth
quarter a year ago.

Without one-time items, in-
cluding the Venezuela charge and
separation payments in Europe,
Ford earned $1.1 billion in the
quarter, down 15 percent from a
year ago.

Pretax earnings of 26 cents per
share beat Wall Street’s forecast
of 22 cents per share, according
to FactSet.

Fourth-quarter revenue fell 4.5
percent to $35.9 billion, also
beating analysts’ expectations.

For the full year, Ford earnings
fell 56 percent to $3.2 billion, or
80 cents per share. On a pretax
basis, the company earned $6.3
billion, down from a near-record
of $8.6 billion a year ago.

Worldwide sales fell slightly to
6.3 million cars and trucks.

Ford had repeatedly warned
that its profits would be down in
2014. Last fall, the company cut
its full-year pretax earnings fore-

cast to $6 billion from $7 billion
to $8 billion.

Ford spent heavily to intro-
duce a record 24 vehicles world-
wide, including a redesigned
Mustang and the new aluminum-
bodied F-150 pickup truck.

Ford is spending more than $1
billion to retrofit its two U.S.
plants to make the new truck.
While shipments have already
begun, the Dearborn and Kansas
City plants that make the lucra-
tive trucks won’t be fully opera-
tional until the second quarter of
this year.

Ford struggled with higher
warranty costs, including a $500
million charge for the recall of
850,000 vehicles with defective
air bags.

The company is also rapidly
expanding in Asia, where it’s
building five plants and launch-
ing the Lincoln brand.

Ford’s 4Q Income Drops to $52 Million

mailto:info@detroitautoscene.com
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total of 809,160 hours annually,
the survey shows.

“These amazing results exem-
plify the pattern of caring and
compassion we have come to
recognize among Ford dealers
across the globe,” said Edsel B.
Ford II, who chairs the Salute to
Dealers awards program and is
a member of the Ford board of
directors.

“We know that regardless of
the challenges our dealers face,
contributing at this level is done
not just out of a sense of duty,
but out of a passion they share
with their employees and cus-
tomers.”

Dealers give to causes that ad-
dress a broad range of communi-
ty needs – from children’s chari-
ties to the environment, from ed-
ucation and healthcare to parks,
municipal services and disaster
relief.

Children’s causes top the list,
with 80 percent of dealers donat-
ing, followed by education and
scholarships, with 59 percent of
dealers contributing.

Religious-driven charities
attract 46 percent of Ford and
Lincoln dealer contributions,
veterans’ causes account for 44
percent and hunger relief makes
up 41 percent.

The Salute to Dealers awards
were launched in 2001 Weigandt
said.

This year, Edsel B. Ford II and
three other judges selected win-
ners from a total global field of
80 nominees located in the Unit-
ed States, Canada, Brazil, Eu-
rope, Asia Pacific, the Caribbean,
Mexico and Central America,
Africa and the Middle East re-
gions.

This year’s winners include:
• Andre Rafael R. Borromeo,

Ford Tacloban; Tacloban City,
Philippines, for his humanitarian
and charitable efforts and his
participation in community de-
velopment projects such as
providing transportation when a
typhoon hit his community.

• Robert Elder, Elder Ford of
Tampa; Tampa, Fla., for efforts to
fight childhood obesity and to
promote physical activity.

• Nas Khan, Jennings Ford
Middlesbrough; Middlesbrough,
U.K., for his help in raising aid
for the earthquake-stricken
Kashmir region in Pakistan.

• Gary L. Uftring, Uftring Ford;
East Peoria, Ill., for his Uftring
Ambassadors initiative that em-
powers dealership employees to
donate and become personally
involved with helping different
charitable organizations in their
local communities.

• Ronald F. Kody, Richmond
Ford Lincoln; Richmond, Va., for
his promotion of health and safe-
ty issues and his hosting a St.
Jude’s Hospital Radiothon every
year.

• Miguel Zapata, Ford Zapata;
Tlalnepantla, Mexico, for ongo-
ing commitment to improving
local healthcare, including the
funding of a 5,000-patient rural
clinic each summer.

Ford, Lincoln
Dealers Donate

$97 Million

DETROIT (AP) – At least 50
people have died in crashes in-
volving General Motors cars
with defective ignition switches.

Attorney Kenneth Feinberg,
who was hired by GM to com-
pensate victims, updated the
totals Jan. 26.

With five days before the
deadline to file claims, Feinberg
had received 338 death claims
and 2,730 for injuries.

So far, he’s deemed a total of
50 deaths and 75 injuries eligible
for compensation.

GM knew about faulty ignition
switches in Chevrolet Cobalts
and other small cars for more
than a decade but didn’t recall
them until February. The switch-
es can slip out of the “on” posi-
tion, which causes the cars to
stall, knocks out power steering
and turns off the air bags.

GM Death Toll
Reaches 50

DETROIT (AP) – Audi, Volkswa-
gen and Porsche are recalling
about 27,000 cars and SUVs in the
U.S. to fix fuel leak problems.

The recalls cover the Audi A6
and Volkswagen Touareg hybrid
from the 2012 model year, the
Audi A7 from 2012 and 2013, and
the Audi Q7, S4 and S5 from 2011
through 2012. All the vehicles
have 3-liter V6 engines.

Porsche is recalling the
Cayenne and Panamera S hy-
brids from 2011 to 2012 for a sim-
ilar problem.

Volkswagen, which makes all
three brands, says vibration dur-
ing driving, and production issues
can cause leaks in rare cases.

VW will notify owners in March
and dealers will replace the fuel in-
jector rails and seals for free.

Audi, VW, Porsche
Recall 27,000
To Fix Fuel Leaks
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*GM Employee Pricing Plus Tax, Title, Lic. and Doc. No Security Deposit Required. Total due at lease signing 2015 Regal FWD $1672, 2015Yukon SLE $3060, 2015 Enclave-FWD $1646, 2015 Lacrosse Base -1SB $1670, 2015 Acadia FWD SLE-1 $1568, 2015 Sierra 1500
Double Cab 4WD $1905, 2014 Encore $1667, 2015 Terrain $1665. *Lease Conquest Rebate Must Have Non GM Lease In Household To ExpireWithin 90 Days Of Delivery Of New Purchase Or Lease. *Loyalty Rebate Must Have 1999 or Newer GMVehicle In Household.
Programs subject to change. Photos may not represent actual vehicle. Price is subject to change without notice. See dealer for details. Expires 1/31/15.

40755 Van Dyke • Sterling Heights •586.977.2800
WWW.VYLETEL.NET SALES: Sun CLOSED; M, TH 8:30am-9pm; T, W, F 8:30am-6pm; SAT 10am-3pm

SERVICE: Sun CLOSED; M, TH 7am-8pm; T, W, F 7am-6pm; Sat 8am-1pm

VISIT OURWEBSITE TO SEARCH FOR MORE VEHICLES & GREAT DEALS ON NEW BUICK’S OR GMC’S ATWWW.VYLETEL.NET

SAVE OVER
$12,500 OFF LIST

NEW
2015BUICKENCORE FWD
LEASE FOR ONLY

$199*
/MO

24 MO. LEASE
10K MILES PER YEAR

STK #4179-15 • DEAL #49782
*GM pricing plus tax, title, lic. Lease fi gured with lease loyalty rebate.

24 MONTH BUICK EXPERIENCE LEASE
FREEMaintenance • FREE XM Radio! • FREE OnStar

2015 BUICKLACROSSE
BASE 1SB

LEASE FOR ONLY

$259*
/MO

36 MO. LEASE
10K MILES PER YEAR

STK #6869-15
DEAL #52858

*GM pricing plus tax, title, lic.
Pricing fi gured with Loyalty Rebate

24 MONTH BUICK EXPERIENCE LEASE
FREEMaintenance • FREE XM Radio! • FREE OnStar

DEMO SPECIAL

2015GMCYUKON4WD
XLSLE

LEASE FOR ONLY

$399*
/MO

27 MO. LEASE
10K MILES PER YEAR

STK #7905-15
DEAL #50467

*GM Pricing Plus Tax, Title, Lic. Pricing Figured with Loyalty Rebate.

ALL NEW
YUKON IS HERE

2014GMCSIERRA
1500 2WDDOUBLECABSLE

NOW
$24,495*

WAS $37,565
STK #7508-14

*GM Pricing Plus Tax, Title, Lic. Must Qualify For Loyalty Rebate.

Remote Start, Fog Lights, Trailering,
Universal Home Remote, Blue Tooth,

Dual Climate Control and More!

2015 GMCACADIA FWD
SLE-1

2015 BUICKREGAL FWD
LEASE FOR ONLY

$269*
/MO

36 MO. LEASE
10K MILES PER YEAR

STK #6960-15
DEAL #52861

*GM Pricing Plus Tax, Title, Lic. Lease Figured with Loyalty Rebate

2014BUICKREGAL FWD
PREMIUM 1NOW

$26,399*

WAS $34,480
STK #6418-14

*Must have loyalty rebate.

NO SECURITY
DEPOSIT
REQUIRED

YEAR END BLOW OUT!

LEASE FOR ONLY

$249*
/MO

36 MO. LEASE
10K MILES PER YEAR

STK #7946-15
DEAL #51286

*GM Pricing Plus Tax, Title, Lic. Must Have Lease Loyalty Rebate.

BUICK’S NEWEST
FOR LESS!

2015GMCSIERRA
DOUBLECAB4X4

LEASE THIS WELL
EQUIPPED 4X4 FOR ONLY

$239*
/MO

24 MO. LEASE
10K MILES PER YEAR

STK #7827-15 • DEAL #52863
**GM Pricing plus tax, title, lic. Must have Lease Loyalty Rebate

8” Diagonal Color touch with Navigation & Intellilink, 5.3L V8 ECOTEC3,
Trailering Equip. Pkg, Driver Power Seat, Remote Start,

Universal home remote, Dual Climate Control A/C, Z71 Off Road Pkg
Front fog lamps, Rear Defrost, 110Volt pwer outlet,

LOADED
FOR
LESS

0%
UP TO 60 MO.
AVAILABLE

SAVE OVER
$8,000 OFF LIST

0%
FINANCING
AVAILABLE

HUGE YEAR END SAVINGS
LOWMILEAGE. DEMO SPECIAL.

Heated Seats, Heated SteeringWheel, Push Start, Rear Vision Camera,
Passive Entry, 259 HP, 18” AluminumWheels

MORE SPACE
FOR LESS PER MONTH

NO SECURITY
DEPOSIT
REQUIRED

VYLETEL
ATTENTION! EXPIRINGLEASECONQUESTCUSTOMERS!

2015GMCTERRAINFWDSLE-1
24 MO. LEASE • 10K MILES PER YEAR

STK #7959-15 • DEAL #52862
*GM Pricing plus tax, title lic. Must have Non GM Leas in household expiring within 90 days of delivery.

LEASE THIS LOADED
2015 TERRAIN FOR ONLY

$129*
/MO

NO SECURITY
DEPOSIT REQUIRED GREAT VALUE

FOR ONE LOWPAYMENT!
Leather Heated Seats, Forward Collision alert & Lane DepartureWarning, Rear Park

Assist, Power Rear Lift Gate, Universal Home Remore &More!

NO SECURITY
DEPOSIT REQUIRED

NO SECURITY
DEPOSIT
REQUIRED

NO SECURITY
DEPOSIT REQUIRED

NO SECURITY
DEPOSIT
REQUIRED
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decision to expand its availabili-
ty to Maryland,” said Majoros.

“Following the introduction of
the next-generation Volt and Bolt
EV concept, this further rein-
forces Chevrolet’s commitment
to electrification and delivering
more choices where our cus-
tomers want them.”

Chevrolet introduced the 2016
Volt and Bolt EV concept earlier
this month at the North Ameri-
can International Auto Show in
Detroit.

The second-generation Volt in-
creases its all-electric driving
range to 50 miles, with a total
range estimated at more than 400
miles, thanks to its range-extend-
ing generator motor.

GM spokeswoman Annalisa
Bluhm said that when it comes to
Maryland, GM is strongest in
trucks and SUVs. The company is
not as strong in the car segment.

“Anytime we can reintroduce
ourselves to customers with a
car they might like is a good
thing,” Bluhm said.

“This gives us a chance to
show off a car that right now is
only being featured in a few
states in a market where GM has
room to grow. And if GM’s EVs
bring people to GM showrooms
who would not ordinarily visit
there, all the better.”

The Bolt EV concept is a vision
for an affordable, long-range all-
electric vehicle designed to offer
more than 200 miles of range
starting around $30,000 after tax
incentives.

“Maryland has a strong com-

muter market and a good charg-
ing infrastructure, which influ-
enced the decision to make it the
Spark EV’s first East Coast mar-
ket,” said Majoros. “We also have
a strong dealership network in
the Old Line State that’s eager to
offer it.”

Chevrolet requires service
training certification before a
dealer is authorized to sell the
Spark EV because of its unique
propulsion system, Bluhm said.

The Spark EV is also sold in
California and Oregon, where
sales totaled 1,145 in 2014 – an
86.5 percent increase over the
previous year.

Chevrolet Spark EV is designed
to meet the transportation needs
of urban dwellers, with an all-
electric driving experience, said
Bluhm. Its GM-built motor and
drive unit deliver 327 lb.-ft. of in-
stant torque, enabling a 0-60 time
of 7.2 seconds, Bluhm said.

It’s also one of the most ma-
neuverable EVs, with a 12.2-foot
overall length and a tight 33.8-
foot turning radius – making it
ideal, Bluhm said, for the tight
confines of city streets and park-
ing spaces.

The three available levels of
recharging capability to the pub-
lic, Bluhm said, include the in-
dustry’s first use of the recently
approved SAE combo charger for
DC fast charging, which charges
80 percent of the battery in just
20 minutes.

Aero refinements, unique
wheels and tires and active shut-
ter system on the grille opening
help extend the Spark EV’s range,
she said.

Storing that energy from the
charging process and the vehi-
cle’s regenerative braking capa-
bility is a 19-kWh lithium-ion
battery pack.

GM engineers have driven
more than 1 million miles and
completed 4 million hours of vali-
dation on the battery packs,
Bluhm said. Comprehensive war-
ranty coverage includes:

• Three-year/36,000-mile war-
ranty;

• Eight-year/100k-mile drive
battery warranty;

• Five-year/100,000-mile trans-
ferrable powertrain warranty
that includes emergency road-
side assistance and courtesy
transportation;

• Six-year/100,000-mile rust-
through warranty.

In 2014, the Chevrolet Spark EV
was ranked first in a Car and Driv-
er comparison of the Nissan Leaf,
Honda Fit EV, Fiat 500E, Ford Fo-
cus Electric and Smart Fortwo
ED Cabriolet, Bluhm said.

Car and Driver’s editors noted
the Spark EV was a “studied ap-
plication of brainpower and en-
thusiasm” and that “everything
about the Spark was all in.”
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– ROSEVILLE –
SUBWAY/WALMART

28804 Gratiot • 12 & Gratiot • 586-773-1682
– WARREN –

31690 Mound Rd • 13 & Mound • 586-939-1000
26627 Hoover Rd • 11 & Hoover • 586-754-8205
30820 Hoover Rd • 13 & Hoover • 586-573-7829
29144 Ryan Rd • 12 & Ryan • 586-573-8000

28950 Van Dyke Ave • 12 & Van Dyke • 586-558-3882
DRIVE THRU SERVICE • OPEN 24 HOURS

32620 Van Dyke Ave • South of 14 Mile • 586-795-0000
SUBWAY/MEIJER

29505 Mound Road • 12 Mile & Mound • 586-558-0100
SUBWAY/WALMART

29176 Van Dyke • Warren, MI 48093 • 586-393-1008
– ROYAL OAK –
SUBWAY/MEIJER

5150 Coolidge Hwy • South of 15 Mile • 248-677-3899
– TROY –

SUBWAY/OAKLAND MALL
498 14 Mile Rd • 248-307-1271

1939 W. Maple Rd • West of Crooks • 248-435-2846
SUBWAY/WALMART

2001 W. Maple Rd • West of Crooks • 248-435-2431

– STERLING HEIGHTS –
37876 Van Dyke • 16 1/2 Mile • 586-795-8368
SUBWAY/WALMART • OPEN 24 HOURS

33201 Van Dyke • 14 & Van Dyke • 586-274-4319

SUBWAY/MEIJER
36600 Van Dyke Ave • 586-795-1605

38357 Dodge Park • at Plumbrook • 586-264-5300
40058 Van Dyke • 18 Mile & Van Dyke • 586-939-4500

SUBWAY CHRYSLER
Inside Chrysler Stampling • 35777 Van Dyke •586-795-0205

OPEN 24 HOURS
7960 Metro Parkway • near VanDyke•586-268-0800

SUBWAY CHRYSLER
Inside Chrysler SHAP • 38111 Van Dyke •586-268-6900

– SHELBY –
8173 23 Mile Rd • 23 & Van Dyke • 586-739-4100

SUBWAY/WALMART
51450 Shelby Pkwy • 23 & Van Dyke X-Way • 586-254-8140

– WASHINGTON TOWNSHIP –
DRIVE THRU SERVICE

13160 32 Mile Road • 32 & Van Dyke X-Way • 586-281-6359
– ROMEO –

66603 Van Dyke • South of 31 Mile • 586-752-6500

Winter Fun Fest!
ON BEAUTIFUL LAKE HURON IN CASEVILLE, MICHIGAN

989-856-2650 bella-caseville.com

Comedy Show, Jager Girls, Murder Mystery, Pool Tournament, Polar Bear
Dip, Broom Ball, Potty Trotty, Human Bowling &MuchMore!!

Top 40 DJ & Dancing Call for Room Rates
& Reservations

Shanty Days 2015Shanty Days 2015
Feb. 13th - 15thFeb. 13th - 15th
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Chevrolet Expanding Market for Spark EV
The 2015 North American In-

ternational Auto Show (NAIAS)
finished strong on Jan. 25 after a
“brilliant” two-week celebration
of the world’s love affair with the
automobile, said NAIAS Execu-
tive Director Rod Alberts.

The Ford GT supercar was a
superstar at the 2015 NAIAS, and
drew huge crowds of enthusias-
tic fans throughout the show, Al-
berts said. Jan. 25’s gate of

102,928 brought total ticketed
attendance to 808,775, edging
out last year's total of 803,451.

“It’s been an overwhelming ex-
perience to be associated with
the world's greatest auto show
for the last six years,” said auto
show chairman Scott LaRiche.

“It was a fantastic run and I'm
so proud to be part of such a
great team. It’s definitely a bitter-
sweet day.”

2015 NAIAS Big Hit with the Public

3-Dimensional Services Group,
a prototype and low-volume pro-
duction firm, has received spe-
cial recognition from the Auto-
motive Division of the Society of
Plastic Engineers for the work it
has done on the Chevrolet
Corvette Stingray Z06 car.

The recognition was for the
firm’s development of a transpar-
ent plastic fin “spoiler” for the
Corvette, said 3-Dimensional
spokesman Ed Szykula.

The company not only devel-
oped the prototype but will pro-
duce the part on a volume basis.

The spoiler is the first trans-
parent adjustable fin on a com-
mercial vehicle that allows rear
visibility through the fin, Szykula
said.

Using Sabic Lexan PC/ITR on
the transparent section, the
unique look also improves vehi-
cle handling and control by
increasing downforce without
impeding or blocking the
driver’s line of sight through the
rear view mirror.

The Corvette project was rec-
ognized as a finalist in the body
exterior category of the 44th an-
nual SPE Automotive Innovations
Awards Gala, Szykula said. The
Gala recognizes the best exam-
ples of cooperative innovation in
the automotive value chain.

“We aim for the highest degree

of excellence in both prototype
and low-volume production and
it is especially rewarding to be
recognized by this outstanding
organization,” said Steve Kelly,
3-D’s senior sales engineer.

3-Dimensional Develops ‘Vette Part

House
RoyaltyBanquet Facility

Seating Accommodations
for 80-1200

“Experience the Elegance with Royalty”
(586) 264-8400
www.royaltyhouse.com • royalty@royaltyhouse.com
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Family

Owned for
40 Years
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rain, including pavement, gravel,
dirt, sand, rocks, mud and snow
at elevations ranging from sea
level to more than 9,000 feet,
Goyer said.

“Winning the prestigious ‘Four
Wheeler of the Year’ award rein-
forces the fact that the Jeep
Cherokee Trailhawk is unques-
tionably the most capable mid-
size SUV on the planet,” said
Mike Manley, CEO – Jeep Brand.

“We are thrilled the influential
editors of Four Wheeler maga-
zine recognized Cherokee’s
benchmark off-road capability,
as well as its combination of new
engine stop-start technology, ex-
terior styling and interior ameni-
ties.”

Fiat Chrysler’s good news
didn’t stop with the Trailhawk.

Green Car Journal named the
Jeep Grand Cherokee EcoDiesel
its 2015 Green SUV of the Year.
The announcement was made re-
cently at the Washington Auto
Show in Washington, D.C.

“The Jeep Grand Cherokee
EcoDiesel delivers what today’s
drivers really want in an efficient
SUV,” said Ron Cogan, editor and
publisher of Green Car Journal
and CarsOfChange.com.

“It offers a do-everything
nature with exceptional comfort,
power, functionality and driving
range, plus surprising efficiency
that delivers lower environmen-
tal impact.”

Green SUV of the Year finalists
include SUVs and crossovers
that feature notable environmen-
tal achievement while also pro-
viding all the attributes expected
of this versatile class of vehicle,
Goyer said.

The 2015 Jeep Grand Cherokee
EcoDiesel was selected as a win-
ner from five finalists by a jury
made up of automotive experts
and Green Car Journal staff mem-
bers.

“We are truly delighted that
the editors of Green Car Journal
have named our full-size premi-
um SUV – the 2015 Jeep Grand
Cherokee EcoDiesel – the Green
SUV of the Year,” said Manley.

“We take pride that Green Car
Journal’s jurors recognized the
blend of efficiency, capability,
comfort and performance that
the Jeep Grand Cherokee
EcoDiesel offers consumers.

“Jeep Grand Cherokee is the
most awarded SUV in history,
and we’re pleased to add this
significant award from Green Car
Journal to the Jeep trophy case.”

It wasn’t all just SUVs and
Jeeps winning for the automaker.
Playboy magazine named the all-
new Alfa Romeo 4C “2015 Car of
the Year – Sports Cars and Con-
vertibles.”

The annual award from Play-
boy represents a hand-picked list
of their favorite vehicles in 2015,
said Fiat Chrysler spokesman
Rick Deneau.

“The gorgeous Italian ex-
change student you loved in
high school isn’t coming back,
but the stunning Alfa Romeo 4C
is now here after years of being
away,” said William K. Gock,
Playboy automotive writer.

“This lightweight carbon-fiber-
framed pistol uses flowing body
curves, highly stylized alloy
wheels and a monstrous engine
roar to announce Alfa’s grand re-
turn.

“Behind the wheel, it’s obvi-
ous the 4C is a machine built for
high-speed cornering, not casual
trips to the corner store, which
is more than enough to earn our
esteem.”

As part of the “2015 Car of the
Year” selection process, Gock
said he spent time test-driving
many cars for Playboy and
worked with the publication’s
editors on the final list of win-
ners.

Fiat Chrysler
Vehicles Earn

Magazine Awards
CONTINUED FROM PAGE 1



FEBRUARY 2, 2015 PAGE 5DETROIT AUTO SCENE

Jeff Caul
586-274-0396
PEP QUOTES BY PHONE OR EMAIL:
JEFF CAUL AT JCAUL@BUFFWHELAN.COM

Free shuttle service to home, office or shopping.

buff whelan chevrolet
WHERE THE DEALS MAKE THE DIFFERENCE, EVERY DAY SINCE 1970!

Van Dyke • South of 18 Mile • Sterling Heights

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!
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*See dealer for details. All Rebates/Incentives have been deducted from sale price/payment and are subject to change by manufacturer with-
out notice. GM Employee discount required unless otherwise noted. All leases include GM Lease Loyalty unless otherwise noted. Traverse
lease assumes you have a NON-GM Lease in the household that terminates within 90 days. All lease payments are based on 10,000 miles
per year. 1st payment, tax,title and plate fee due at signing on all leases. All programs expire 2/2/2015

CONVENIENT HOURS:
Mon. & Thurs.

8:30 am – 9 pm
Tues., Wed., Fri.

8:30 am – 6:30 pm
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METRO PKWY.

18 MILE RD.

SINCE
1989

Power Locks/Windows/Mirrors/Seats,
Remote Start, Back-Up Camera,

Touch Screen Radio, XM Radio, OnStar & More…

36 Month Lease/10,000 Miles

Stk.#51400

2015 TRAVERSE 1LT

NO SECURITY DEPOSIT

Stk.#51662

2015 SILVERADO 1LT
NO SECURITY
DEPOSIT
REQUIRED

NO SECURITY
DEPOSIT
REQUIRED

All Star Package, Remote Start, Back-Up Camera,
Auto A/C, 17” Wheels, Trailer Package,
Power Locks/Windows/Mirrors & More…
36 Month Lease/10,000 Miles

NO SECURITY DEPOSIT

OVER 1,000
New Chevrolets in Stock!

WE GUARANTEE THEWE GUARANTEE THE
LOWEST PRICES OR IT’S FREELOWEST PRICES OR IT’S FREE☺☺

586-274-0396
Stk.#57298

2015MALIBU 1LT

Power Locks/Windows/Mirrors, Aluminum Wheels,
Touch Screen Radio, XM Radio, OnStar & More…

36 Month Lease/10,000 Miles

$180*+Tax with$0 Down

NO SECURITY DEPOSIT

buff whelan
chevrolet

$245*+Tax with$0 Down

$250*+Tax with$0 Down

DOUBLE CAB, 4X4
ALLSTAR

NO SECURITY
DEPOSIT
REQUIRED

MONDAY ONLY
9AM-9PM

at

Pictures may not represent actual sale vehicle. All applicable rebates including conquest and/or loyalty offers have been deducted from Sale Price/Payment and are subject to change by the manufacturer without notice and are plus title, tax and plate fees. GM Employee discount is required except where noted. Leases are 10,000 miles per year, and are plus title, tax and plate fees. GM Loyalty
requires 1999 or newer vehicle. Auto Show Bonus Cash is on Cruze, Equinox and Malibu. $1000 over KBB is based off good condition for 2000-2012 model year trades with clean CARFAX and minus reconditioning. No branded titles. 2015 Cruze Courtesy Cars have under 3000 miles. Certain restrictions apply, see dealer for complete details on all incentives/offers. Sale ends 2/2/2015 9:00PM.

2015CRUZE “LT”
• 2 Yr/24,000 Scheduled Maintenance INCLUDED!

• Ecotec 1.4L Turbo DOHC VVT Engine! • Automatic Transmission!
• OnStar with 4G LTE with built-in Wi-Fi hotspot!
• AM/FM/XM Radio w/CD! • Power Driver’s Seat!

• Remote Vehicle Start and Entry!
• Dealership Courtesy Car!
• 16” Aluminum Wheels!

• 38 MPG on the Highway!
Stock#Q4516 Was $21,600

NO SECURITY
DEPOSIT REQUIRED.

TAX, TITLE AND
PLATE FEES EXTRA!

2015TRAVERSE “LS”
• 2 Yr/24,000 Scheduled Maintenance INCLUDED!

• 6.5” Color Touch Screen Radio! • 8 Passenger Seating!
• Tilt and Telescopic Steering Column!

• Remote Keyless Entry!
• Bluetooth for Phone!

• 17”Wheels!
• 24 MPG on the Highway!
Stock# F20348 Was $31,870

NO SECURITY
DEPOSIT REQUIRED.

TAX, TITLE AND
PLATE FEES EXTRA!

Lease Pull-Ahead Is Back…Get Out Early & Lower Your Payment!*

24 Month
Lease:

$99*
with$1,199Down!

Sale
Price $18,499*

24 Month
Lease:

$189*
with$1,199Down!

Sale
Price $27,390*

2015MALIBU “LT”
• 2 Yr/24,000 Scheduled Maintenance INCLUDED!

• 7” Color Touch Screen MyLink Radio! • Cruise Control!
• OnStar with 4G LTE with built-in Wi-Fi hotspot!

• Tilt and Telescopic Steering Column!
• Remote Vehicle Entry!

• Aluminum Wheels!
• 36 MPG on the Highway!
Stock#F18742Was $24,435

NO SECURITY
DEPOSIT REQUIRED.

TAX, TITLE AND
PLATE FEES EXTRA!

39 Month
Lease:

$139*
with$1,199Down!

Sale
Price $19,120*

2015EQUINOX “LT”
• 2 Yr/24,000 Scheduled Maintenance INCLUDED!

• 7” Color Touch Screen MyLink Radio!
• OnStar with 4G LTE with built-in Wi-Fi hotspot!

• Tilt and Telescopic Steering Column!
• Remote Vehicle Entry!
• Rear Vision Camera!

• 17” Aluminum Wheels!
• 32 MPG on the Highway!
Stock#F21477Was $27,045

NO SECURITY
DEPOSIT REQUIRED.

TAX, TITLE AND
PLATE FEES EXTRA!

24 Month
Lease:

$109*
with$1,199Down!

Sale
Price $23,192*

LOCATED RIGHT OFF I-75 ON M-24

Wally Edgar
1-866-906-0279

•All lease payments are based on the GM Employee discount price, plus tax, title, plate, first month payment and doc. fees
due at signing. No security deposit necessary. *Lease payment example forMalibu andSilverado requires eligibility for GM
LoyaltyPrivateOffer. **Leasepayment forCruzerequireseligibility forChevroletConquestPrivateOffer. ***Leasepayment
forEquinoxrequireseligibility forGMCompetitiveLeaseConquestPrivateOffer.Lesseeresponsible forexcesswearandtear
aswell as exceeded contractedmileage. Due to advertising deadlines, prices subject to change. See dealer for details.

JAY CHAISER x117
Fax: 248-391-0189
Cell: 248-821-8026

Email:
jchaiser@wallyedgar.com

Located right off I-75 on M-24, 2 minutes N. of the Palace of Auburn Hills

SALES HOURS:
MONDAY - THURSDAY 8 AM - 8 PM • FRIDAY 8 AM - 6 PM

SATURDAY 9 AM - 3 PM • SUNDAY CLOSED

3805 LAPEER RD., LAKE ORION

Wally Edgar

2015 MALIBU LT
$138*PER MONTH
36MONTHS $999DOWN
10K LEASE

2015 EQUINOX LT
$109***PER MONTH
24MONTHS $999DOWN
10K LEASE

2015 SILVERADO
DOUBLE CAB

$182*PER MONTH
24MONTHS $999DOWN
10K LEASE

2014 CRUZE LT
$116**PER MONTH
36MONTHS $999DOWN
10K LEASE

TrueCar, Inc. projects Millenni-
al-generation consumers will buy
4.24 million cars and light trucks
in 2015, producing $135 billion in
total revenue as the group’s
impact on the market expands.

“Improving economic condi-
tions are shifting the rhetoric
around Millennials and car buy-
ing,” said John Krafcik, president
of TrueCar, an Internet negotia-
tion-free car buying and selling
mobile marketplace.

“They are the largest-growing
cohort in the market and saying
they don’t like cars simply isn’t
true anymore. We know having a
car means the same thing to Mil-
lennials that it does to other gen-
erations: independence and iden-
tity.”

Millennials, or people born
from approximately 1980
through the late 1990s, reached
around 25 percent of the new ve-
hicle market in 2014, Krafcik
said.

The level of unemployment for
this generational cohort has also
improved, Krafcik said, dropping
by 12 percent in December 2014
versus a year ago.

In addition to falling unem-
ployment, the improving avail-
ability of quality jobs coupled
with entry into the family life-
stage by older Millennials also
contribute to this group’s ability
to purchase new vehicles.

In fact, Krafcik said, Millennials
typically drive more than other
generations, averaging an addi-
tional 144 miles per month, ac-
cording to a related survey MTV
released this month.

Millennials, also referred to as
digital natives, are 2.5 times
more likely to be early adopters
of new technology than older
generations, specifically mobile
devices.

The average transaction price
for new vehicles purchased by
Millennials in 2015 should average
$31,771, Krafcik said, slightly below
the overall industry ATP of
$32,589, TrueCar projects. Total
new light vehicle sales will rise an
estimated 2.6 percent to 17 million
units, according to TrueCar.

Millennials were heavily repre-
sented on TrueCar’s mobile mar-
ketplace in 2014 making up 24.9
percent of buyers and expects to
grow this to about a third of buy-
ers in 2015, Krafcik said.

TrueCar is also attracting Mil-
lennial consumers at a more rap-
id pace than the general market.
From 2013 to 2014, TrueCar’s
percentage of Millennial buyers
increased by 77.8 percent. This
outpaced the overall auto mar-
ket, which saw Millennial partici-
pation grow by 50.5 percent.

Millennials to Represent
One-Third of Vehicle Market

DETROIT (AP) – The Ford
Foundation is pledging $10 mil-
lion in grants to Detroit for 2015.

The New York-based founda-
tion provided $125 million to the
“Grand Bargain,” a more than
$800 million bailout by the state
of Michigan, foundations and
philanthropists to prevent the
sale of valuable city-owned art
and avert deeper pension cuts
as part of Detroit’s bankruptcy.

Officials with the foundation
told The Detroit News their
pledge for 2015 and a $1.3 mil-
lion round of grants announced
last month are about seizing the
momentum created by the bank-
ruptcy's resolution and focusing
on the next chapter in Detroit.

Ford Foundation
Pledges $10M
To City of Detroit
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2015 CTS 2.0L TURBO
STANDARD COLLECTION

53 AVAILABLE

2015 ATS 2.0L TURBO AWD
SEDAN - STANDARD COLLECTION

57 AVAILABLE

2015 SRX FWD
STANDARD COLLECTION

62 AVAILABLE

2015 ESCALADE AWD
LUXURY COLLECTION
REAR SEAT ENTERTAINMENT
PREMIUM PAINT

4 AVAILABLE

$299EMPLOYEE
PRICE
36 MONTH/10K PER YEAR

$399EMPLOYEE
PRICE
36 MONTH/10K PER YEAR

$319EMPLOYEE
PRICE
36 MONTH/10K PER YEAR

$727EMPLOYEE
PRICE
36 MONTH/10K PER YEAR

2015 XTS FWD
STANDARD COLLECTION

46 AVAILABLE

$419EMPLOYEE
PRICE
36 MONTH/10K PER YEAR

2015 ATS 2.0L TURBO AWD
COUPE – STANDARD COLLECTION

$319EMPLOYEE
PRICE
36 MONTH/10K PER YEAR

15 AVAILABLE

A Prestige Automotive
Group Company

MAKE ONE YOURS TODAY!MAKE ONE YOURS TODAY!

Showroom Hours: Mon. & Thurs. 8:30 a.m.-8 p.m. • Tue., Wed., & Fri. 8:30 a.m.-6 p.m. • Sat. 10 a.m.-4 p.m.
8333 EAST 11 MILE ROAD • I-696 & VAN DYKE • 888-548-8939

SERVICE OPEN SATURDAYS
Save money every day with these maintainance specials...

Visit our website: www.PrestigeCadillac.com for all our specials
* Tax, title, license and dealer fees extra. No security deposit required. 30,000 miles with approved lease. Mileage charge of
$.25 per mile over 30,000 miles. Lessee pays for excess wear and tear charges. All applicable rebates to dealer. Photo may
not represent actual vehicle. ATS, CTS, XTS & SRX must show proof of current lease of a 2004 or newer GM vehicle and lease
eligible new 2014 Cadillac. MRSP’s: ATS $38,240, ATS Coupe $41,440, CTS $48,340, XTS $45,595, Escalade $82,245, SRX
$38,600. Due at signing ATS $3,059, ATS Coupe $3,819, CTS $4,109, XTS $3,179, Escalade $3,974, SRX $1,729. See dealer
for details. Take delivery by 3/2/2015.

FREE
27

MULTI-POINT
INSPECTION

Expires 3-2-15

OIL CHANGE
$24.95*

FREE 27 multi-point inspection
Most GM cars & light trucks. Includes
5 Qts of Dexos 1 oil & AC Delco oil
filter. *Plus Tax. Expires 3-2-15

FREE
ALIGNMENT
INSPECTION/

CHECK
Expires 3-2-15

JOHN DEGRANDE
Sales & Leasing Consultant

39 years experience

SERVICE HOURS:
MON-FRI

7:30AM-6:00PM

OPEN MON & THURS, UNTIL 8PM & SATURDAY 10AM - 4PMOPEN MON & THURS, UNTIL 8PM & SATURDAY 10AM - 4PM

#42333 #21552#44296

475 SUMMIT DRIVE • 248-292-2502 • 5825 HIGHLAND RD. (M59) • WATERFORD

CALL
BRUCE LITVIN
– 24/7 & 365 –

40 YEARS
OF QUALITY SERVICE

CELL # 1-586-405-5175
blitvin@lunghamer.com

1-888-665-5438

TTHHEE NNEEWW
PPRROOGGRRAAMMSS

HHAAVVEE
AARRRRIIVVEEDD

AANNDD TTHHEE

LLEEAASSEE
PPAAYYMMEENNTTSS

AARREE
FFAABBUULLOOUUSS

CCAALLLL FFOORR DDEETTAAIILLSS

facilities, network development,
high-technology showroom sys-
tems and increased financial
strength are key aspects of the
plan.

“A strong, financially healthy
dealer organization is an essen-
tial element of Cadillac’s expan-
sion plans,” de Nysschen said.
“The stronger our dealers are,
the better our service quality will
be.

“Cadillac is on a journey back
to the pinnacle of premium
brands, and dealers will con-
tribute every step of the way.”

Cadillac’s current U.S. network
consists of more than 900 stores,
giving the brand a substantial ad-
vantage in geographic coverage
against its import luxury com-
petitors, de Nysschen said.

“Our comprehensive market
coverage supports customer
convenience, especially in ac-
cess to service,” said de Nyss-
chen. “Our task is to take further
advantage of our network.”

Cadillac’s U.S. network cur-
rently features a core of approxi-
mately 200 flagship, stand-alone
dealerships. Its concept going
forward is that core will be
complemented by 700 smaller,
boutique locations, de Nysschen
said. The boutique concept
would feature exclusive Cadillac
consumer touch points, highly
trained sales and service staff,
and luxury amenities.

“Our recently announced $12
billion investment in product
must be accompanied by corre-
sponding upgrades to the cus-
tomer experience,” de Nysschen
said.

“For all dealers, including
multi-brand outlets, we should
strive to create a premium show-

room atmosphere and the
sophisticated brand experience
that luxury consumers expect.”

de Nysschen outlined a plan to
bring emerging technology to the
showroom experience. “Virtual
Showroom” systems could
enable shoppers to quickly con-
figure and envision multiple
models, color and interior
choices using interactive digital
displays, or potentially even
holograms.

He said Cadillac will develop
new systems to incentivize and
support customer satisfaction
performance and dealer compen-
sation.

Growth in dealer profitability
will be supported by financial in-
centives to reward dealer invest-
ments into facilities and high
achievement in customer satis-
faction, de Nysschen said.

The company has no plans to
reduce the number of U.S. deal-
ers.

Russ Baltazar, new car sales
manager at Prestige Cadillac in
Warren, said he has only heard
about what de Nysschen was
proposing on Jan. 22, when he
saw an article in The Detroit
News.

“We haven’t seen any of the
particulars,” Baltazar said. “But I
will say that dealers tend to be
smart and like taking help when
it’s offered.”

But questions of who will pay
for any changes and just what
the requirements dealers will
have to follow have to be
answered, Baltazar said, before
he could really make any intelli-
gent comments.

“We’re planning to build a new
store on Van Dyke in Warren in
the next year,” he said. “I can’t
say how this new plan will affect
that. It’s just too early to say.”

Cadillac Plans New Concepts
For Its Dealership Facilities
CONTINUED FROM PAGE 1
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AUTO SHOW BONUS CASH • 0% UP TO 72 MONTHS ON MOST 2014 MODELS

GM CARD OFFER - TOP OFF UP TO $3,000 • SEE SALESPERSON FOR DETAILS.

NEWVOLT

PURCHASE
FOR

$28,996*
LEASE FOR
36 MONTHS
$199*
$1,669DOWN

2015

NEWSILVERADO

PURCHASE A
2WD LS FOR

$27,749*
LEASE2WDLT
24 MONTHS
$159*
$1,669DOWN

2015

NEWCRUZE

PURCHASE A
2014 1LS FOR

$14,997*
LEASE 1LT
24 MONTHS
$109*

$999DOWN

2015

NEWMALIBU

PURCHASE A LS
FOR

$18,898*
LEASE FOR
24 MONTHS
$109*
$1,669DOWN

2015

COMPETITIVE LEASE BONUS UP TO $2,500 & GM LOYALTY BONUS UP TO $1,000

SERVICE HOURS: Monday & Thursday 6:30am-9:00pm; Tuesday, Wednesday & Friday 6:30am-6:00pm • Shuttle at 6:30am - Pick-up Both Ways • All Day starting at 6:30am.

$2395
Fluid Level,

Brake & Alignment Check Included.

Open Mondays & Thursdays until 8:30pm

We use Genuine GM Oil & Filter
No additional or hidden charges.
Out the door pricing.

Quick Oil Change EXPRESS
LANELUBE OIL FILTER

Excludes synthetic, Diesel & Med. Duty Trucks.
Most GM cars & trucks. One coupon per customer. Must
present coupon with order. Plus tax. Expires 2-28-15.

Up to 5 qts.

BODY SHOP
586-754-7000

ext 1231

INSURANCE
WRECK

AMENDED

WE REPAIR
ALL MAKES
& MODELS FREE OIL CHANGE

With Each Major Repair

TRANSPORTATION AVAILABLE
During Scheduled Repairs

GM SERVICE CENTER
MICHIGAN’S LARGEST

•SERVICE DEPT. •PARTS •BODY SHOP

866-452-1547
26125 Van Dyke @ 101/2 Mile

Center Line, MI 48015

EDRINKE • FAST • FRIENDLY • DISCOUNTS

VISIT OUR

QUICK LANE

NEWVERANO

PURCHASE
FOR

$19,922*
LEASE FOR
24 MONTHS
$134*

$999DOWN

2015

NEWREGAL

PURCHASE A 2014
FOR

$22,037*
LEASE FOR
24 MONTHS
$219*

$999DOWN

2015

NEWLACROSSE

PURCHASE A 2014
FOR

$24,783*
LEASE FOR
39 MONTHS
$249*

$999DOWN

2015

NEWENCORE

PURCHASE A 2014
FOR

$19,460*
LEASE FOR
24 MONTHS
$79*
$999DOWN

2015

NEWTERRAIN

PURCHASE
FOR

$21,976*
LEASE SLE-1
24 MONTHS
$49*
$999DOWN

2015

NEWENCLAVE

PURCHASE A 2014
FOR

$29,997*
LEASE FOR
24 MONTHS
$219*

$999DOWN

2015

NEWACADIA

PURCHASE
FOR

$28,797*
LEASE SLE-1
24 MONTHS
$139*
$1,669DOWN

2015

NEWTRAVERSE

PURCHASE
FOR

$27,297*
LEASE FOR
24 MONTHS
$168*

$999DOWN

2015

NEWEQUINOX

PURCHASE A LS
FOR

$20,997*
LEASE LT
24 MONTHS
$89*
$999DOWN

2015

NEWCAMARO

PURCHASE A 2014
FOR

$20,895*
LEASE FOR
24 MONTHS
$187*
$1,6699DOWN

2015

NEW IMPALA

LEASE FOR
39 MONTHS
$208*

$999DOWN

2015

PURCHASE A 2014
FOR

$23,993*

Must
Terminate
Non-GM Lease

NEWSIERRA

PURCHASE
FOR

$25,995*
LEASE FOR
24 MONTHS
$129*
$1,669DOWN

2015

DBL. CAB
1500
2WD

1LT

LS 1LS 1LS

Nicole
Dodge

nhuminski@edrinke.com

Jim
Pfeifle

jpfeifle@edrinke.com

Dennis
Thacker

dthacker@edrinke.com

See us for your GM employee purchases.

1-866-452-1300
26125 Van Dyke at 101/2 Mile Rd.

Visit our website: edrinke.com
SHOWROOM HOURS: Mon. & Thurs. 8:30am-9:00pm; Tues., Wed., & Fri. 8:30am-6:00pm

All prices and payments include GM rebates. Pictures may not represent actual vehicle. Prices subject to change per GM incentives. Prices and payments are inclusive of active GM
employee discount (unless otherwise stated). All leases are 10,000 miles per year with approved S Tier credit w/ $999 down (unless otherwise noted). Must have lease loyalty and/or
conquest.Must haveclosing competitive lease. For Sierra,must trade in ’99or newermodel vehicle. Pricesandpayments areplus tax, title,plate feew/acquisition feeup front, refundable
security deposit required on certain vehicles – to be determined by lender. GM employee discount to everyone valid on certainmodels. $3,500 trade in is valid on 2004 or newer vehicles
w/ under 115kmiles in drivable condition,no branded titles. See salesperson for details. ** Certain restrictionsmay apply, see dealer for complete details. Expiration Date – 2/2/15. Paul

Makowski
pmakowski@edrinke.com

ED RINKE We Are Professional Grade

GM CARD
OFFER
– TOP OFF –
UP TO $3,000

NO DOC FEES
Find Us on
FACEBOOK

All applicable rebates including lease/conquest offers have been deducted from sale price/payment. Pictures may not represent actual vehicle. Prices subject to change per
GM incentives. Prices and payments are inclusive of active GMEmployeeDiscount (Unless otherwise stated). BelowGMPricing only valid on certian models. Cruze,Silverado,
Malibu,Equinox,Traverse andCamaro are all 24month leases.Volt is a 36month lease. Impala is a 39month lease.All leases are 10kmiles per yearw/ approved STier credit
w/ $999 or $1669 due at signing. Prices&payments are plus tax, title,and plate feeswith acquisition fee up front. Refundable security deposit required on certain vehicles –to
be determined by lender. For Silverado,must trade in ’99 or newermodel vehicle. GMEmployee discount to everyone valid on certainmodels. $3500 trade-in is valid on 2004
or newer vehicleswith under 115kmiles in drivable condition, no branded titles, see sales person for details. **Certain restrictionsmay apply, see dealer for complete details.
Expiration Date – 2/2/15.

SHOWROOM HOURS:
Mon. & Thurs. 8:30am-9pm

Tues., Wed., & Fri. 8:30am-6pm

Now looking for experienced salespeople to join our team!

See us for your GM employee purchases.

1-877-451-7707
26125 Van Dyke at 101/2 Mile Rd.

Visit our website: edrinke.com

WE DO HOUSE CALLS OR COME SEE US…
Before You Trade-In or Sell Your Car

Buyer & Seller of Clean Vehicles Since 1975!

248.332.8326
1153 Baldwin Rd • Pontiac • www.jimdouglasautosales.com

You’ll Get Your Tax Break
Plus 100’s if not 1,000’s More

WARREN URGENTCARE

“We Care”
URGENT CARE FOR ACCIDENTS AND INJURY

ADULT & PEDIATRIC ILLNESS
Digital X-Rays, EKG and Lab Work, On-Site Lab Service, Strep, Mono,
Pregnancy & Urine Testing, Vaccinations, Sports & School Physicals,

Occupational Medicine, Work-Related Injuries,
Pre-Hire Physicals (BAT & Urine Screening)

SPECIAL ON SPORTS PHYSICAL $25.00 State-of-the-Art Facility

8am-10pm • 7 Days a week • 365 Days a Year
“Bringing Quality Urgent Care To Your Neighborhood”

586-276-8200
31700 Van Dyke • Warren, MI 48093

On Van Dyke Rd., between 13 & 14 Mile in
St. John’s Windemere Park

OTHER CONVENIENT LOCATIONS:

ATTENTION
Chrysler, GM, Ford

Employees, we’re within
2 miles of your plants

HAP & BCN
NO Referrals Needed!
www.warrenurgentcare.com

FLU SHOTS

Woodland Urgent Care
22341 W. 8 Mile Road

Detroit

313-387-8700

N. East Macomb Urgent Care
43900 Garfield, Suite 121

Clinton Township

586-868-2600

New-vehicle sales are expect-
ed to increase 12.9 percent year-
over-year to a total of 1.14 mil-
lion units in January 2015, result-
ing in an estimated 16.5 million
seasonally adjusted annual rate
(SAAR), according to Kelley Blue
Book www.kbb.com.

January is typically one of the
slowest months of the year, due
to the strong push from manu-
facturers prior to year-end.

However, at an estimated 1.14
million units expected in Janu-
ary, this year’s month could be
the highest reported January
since 2006.

“Sales are trending well above
levels since this time last year,
when the polar vortex kept
shoppers away from dealerships
in many parts of the country,”
said Alec Gutierrez, senior ana-
lyst for Kelley Blue Book near the
end of the month.

“Although sales have moved
briskly so far in January, the bliz-
zard on the east coast does pres-
ent downside risk as we head in-
to the final selling days of the
month.”

Total sales in 2015 are project-
ed to hit 16.9 million units over-
all, a 2.5 percent year-over-year
increase and the highest overall
total since 2005, when sales fell
just shy of 17 million units.

Key Highlights for Estimated
January 2015 Sales Forecast:

• In January, new light-vehicle
sales, including fleet, are expect-
ed to hit 1,140,000 units, up 12.9
percent from January 2014 and
down 24.2 percent from Decem-
ber 2014.

• The seasonally adjusted an-
nual rate (SAAR) for January
2015 is estimated to be 16.5 mil-
lion, up from 15.3 million in Janu-
ary 2014 and down from 16.9 mil-
lion in December 2014.

• Retail sales are expected to
account for 82 percent of volume
in January 2015, flat compared
to January 2014.

General Motors is expected to
lead gains this month with an an-
ticipated 19.5 percent increase
year-over-year, thanks to re-
newed interest in trucks and
sport utility vehicles, Gutierrez
said.

The Chevrolet Silverado and
GMC Sierra have been in high de-
mand lately and Kelley Blue Book
expects to see this continue into
the early part of 2015, Gutierrez
said.

Fiat-Chrysler will be among
the top performers in January on
continued strength for the Jeep
brand, particularly the Chero-
kee.

With gas prices expected to re-
main low and fuel efficiency in
utility and truck segments
stronger than ever, expect Ram
and Jeep to have a solid month,
Gutierrez said.

“Full-size trucks continue to
thrive in 2015 and Kelley Blue
Book anticipates sales will
improve more than 10 per-
cent in January alone,” said
Gutierrez.

“Expect a strong push from
Chevrolet Silverado, GMC Sierra,
Ram and F-Series, especially
when taking into consider-
ation the low cost of fuel and
the appeal of these recently
redesigned core products.”

Growth in the small crossover
segment should begin to slow,
but it will remain in the double-
digit range in 2015.

In January, Kelley Blue Book
expects sales to improve by
nearly 10 percent on strong de-
mand for the Jeep Cherokee,
Honda, CR-V, Toyota RAV4 and a
host of other strong competitors
in the segment.

There were 26 sales days in
January 2015, compared to 25
sales days in January 2014.

All percentages are based on
raw volume, not daily selling
rate.

January Car Sales
Trending Above
Last Year’s Levels
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Call Toll Free:

New
Saturday Hours:
Sales 10am-3pm &
Service 8am-2pm

HOURS: Mon/Thurs 8:30am-8pm
Tue/Wed/Fri 8:30am-6pm

800-710-3857
OPEN SATURDAY!

3800 S. Lapeer Rd., LAKE ORION

YOUR OFFICIAL CHRYSLER JEEP • DODGE LEASE TURN-IN HEADQUARTERS

SCAN
ME

CHECK YOUR
TRADE IN
VALUE HERE

*We make car buying fun at Milosch’s Palace. Please call to schedule an appointment for a demonstration drive. All rebates to dealer. Deals apply to stock
units only. Must be a Chrysler employee. $1995 down, plus destination, taxes, title, plates. Must be Chrysler Employee. $500 Military and TDM included.
Lease calculated at 10,000 miles per year. Vehicle shown not actual vehicle. WAC. See dealer for details. **Lease and prepay examples are plus destina-
tion, taxes, title, plates, $0 sec. deposit required. Includes Conquest Trade-in and must be Chrysler Employee. Programs subject to change. †On select mod-
els. See dealer for details. Expiration date is 1/31/15.

YOUR OFFICIAL CHRYSLER • JEEP • DODGE LEASE TURN-IN HEADQUARTERS

2015 CHRYSLER
TOWN & COUNTRY
TOURING
L

EMPLOYEE 1 PAY 27 MONTH
LEASE STARTING FROM
$3987*

27 MO. LEASE ONLY
$169*mo.

2014 CHRYSLER
300 S

EMPLOYEE 1 PAY 27 MONTH
LEASE STARTING FROM
$3987*

27 MO. LEASE
$89*mo.

2015 JEEP
GRAND CHEROKEE
LAREDO
4X4

SALE PRICE
$27,760*

27 MO. LEASE ONLY
$259*mo.

ALL NEW 2015 JEEP
CHEROKEE LATITUDE
4X4

39 MO. LEASE ONLY
$195*mo.

ALL NEW 2015
DODGE JOURNEY
RTAWD

27 MO. LEASE ONLY
$179*mo.

2014 DODGE
CHARGER R/T

EMPLOYEE 1 PAY 27 MONTH
LEASE STARTING FROM
$2988*

27 MO. LEASE ONLY
$99*mo.

2014 RAM
CREW CAB 4X4

BIG HORN

EMPLOYEE 1 PAY 27 MONTH
LEASE STARTING FROM
$3587*

27 MO. LEASE ONLY
$149*mo.

2015 CHRYSLER
200 LIMITED

SALE PRICE
$18,927*

27 MO. LEASE ONLY
$132*mo.

OPEN
MONDAY
8:30 AM
TO

8:00 PM

MILOSCH’S PALACE WILL DOUBLE
YOUR AUTO SHOW BONUS CASH
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