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2015 Town and Country

Fiat Chrysler minivans came
out on top in 2014, with the
Chrysler Town & Country and
the Dodge Grand Caravan ranked
as the two highest-selling mini-
vans for the year.
Their combined sales of

272,192 units accounted for near-
ly one-half of all minivans sold in
the United States.
The Chrysler Town & Country

was the best-selling minivan in
the United States in 2014, with
138,040 units sold, an increase of
13 percent from 2013. The Town
& Country also had its best annu-
al sales since 2007.
Sales of the Dodge Grand Cara-

van in 2014 increased 8 percent
from 2013 to 134,152 units.
The 272,192 units of combined

minivan sales in 2014 is an 11
percent increase from the previ-
ous year, beating the 5 percent
increase for the entire minivan
segment in 2014.
Overall, for 2014, Fiat

Chrysler’s minivans had 49.9 per-
cent of the total minivan market,
said Fiat Chrysler spokeswoman
Angela Bianchi.
“This is something we’re very

proud of,” Bianchi said. “After all,
Chrysler invented the minivan

Fiat Chrysler Outsells All
Other Minivans in 2014

CONTINUED ON PAGE 3

The phrase, “made in Michi-
gan,” now has a worldwide
meaning with the new Mustang
officially going global.
For the first time in its 50-year

history, Mustang will be available
to customers around the world
in more than 100 markets, said
Ford spokeswoman Amanda
Zusman.
First shipments of the “highly-

anticipated Mustang” are headed
for Asia, with vehicles arriving in
Europe midyear.
Ford spokesman Said Deep

said in an email that the 2015
rear-wheel-drive Mustang has a
new platform but does not have
a name for it that the company
uses externally.
The new Mustang – assembled

in Flat Rock – now joins other
Ford and Lincoln vehicles ex-
ported to countries abroad.
In 2013, Ford Motor Company

shipped more than 380,000 vehi-
cles from the United States, mak-
ing the automaker a top U.S. ex-
porter of vehicles.
“Henry Ford exported the sixth

Model A assembled in 1903 and
we continue this legacy today,”
said Joe Hinrichs, Ford president
of The Americas.
“The success of our One Ford

plan presents opportunities for
growth in global markets. Export-
ing Ford and Lincoln vehicles to
Asia Pacific and beyond is an im-
portant part of Ford’s global
growth story.
“Mustang is just one more ex-

ample of the international de-
mand for Ford cars and trucks.”
Making Ford vehicles available

to global consumers supports
thousands of jobs across the
United States, Hinrichs said.

The new 2015 Mustang is sup-
ported by U.S. suppliers in 25
states.
In 2013, Flat Rock Assembly

Plant, the car’s production home,
celebrated the 1 millionth Mus-
tang built there.
The facility has approximately

3,000 employees working two
shifts at full capacity to produce
Mustang and Fusion. In addition,
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Global automotive industry
trends like urban mobility,
comfort, fuel economy and
autonomous driving are the lead-
ing forces behind Johnson Con-
trols’ innovations in seating,
interior and batteries that saw
their debut at the 2015 North
American International Auto
Show (NAIAS) in Detroit earlier
this month.
Johnson Controls showcased

two vehicle interior concepts for
the first time at NAIAS that
address these global trends.
“The 2015 Automotive Seating

Demonstrator ‘SD15’ and the
Automotive Interiors Demonstra-
tor ‘ID15’ display innovative new
products that offer enhanced
comfort, personalization options
and other unique features ad-
dressing the megatrend of
autonomous driving,” said John-
son Controls spokeswoman
Mary Kay Dodero.
The company also unveiled a

new battery that Johnson Con-
trols says will help automakers
meet increasing fuel efficiency
and emission reduction regula-
tions.
“At Johnson Controls, we are

always thinking ahead to ensure
we’re offering the right solutions
for vehicles that meet drivers’
expectations today and in the
future,” said Beda Bolzenius,
president of Johnson Controls
Automotive Experience and vice
chairman of Johnson Controls
Asia Pacific.
“Our seating, interior and bat-

tery solutions help advance our
automaker customers’ brands as
well as enhance the overall driv-
ing experience.”
In addition to the debut of

SD15 and ID15, Johnson Controls
lists these highlights of its
10,000-square-foot exhibit of
Detroit’s Cobo Center:
• Automotive seating systems

that achieve lighter weight, allow
for customization and improved
performance through products
such as the new Loft rear seat
and protective FreshPer4mance
seat coating and its innovative
carbon-fiber-based seat back
frame;
• Interior materials and flexi-

ble designs for door panels,
instrument panels, floor con-
soles and overhead consoles
that increase the consumer’s
perception of value across all
vehicle segments through mass
reduction and enhanced func-
tionality;
• A full spectrum of battery

systems for conventional, Start-
Stop, Micro Hybrid, hybrid and
electric vehicles that meet the
evolving needs of the global mar-
ket;
• The new Recaro Sport Seat

Platform, an innovative, light-
weight and highly modular sport
car seat platform concept
for original equipment manu-
facturers.

Johnson Controls Debuts
Vehicle Interior Concepts

Mustangs Selling Globally for First Time
SD15 Seat

GM’s special robotic systems weld together dissimilar materials – like these – for the upcoming Cadillac CT6.

Cadillac will use the auto in-
dustry’s most comprehensive
and advanced mixed-material
manufacturing techniques to
build its new CT6 sedan, allowing
creation of a top-of-range large
luxury sedan with the agility
and efficiency of a smaller vehi-
cle.
The CT6, which goes on sale in

the fourth quarter of 2015, will be
built at the Detroit-Hamtramck
Assembly plant, using a unique
combination of joining tech-
niques, a first for any General
Motors model, said Cadillac
spokesman David Caldwell.
A new body shop with new

tooling and advanced technolo-
gies – including 205 robots – has
been added to the plant. The
fully automated, roughly 138,000-
square-foot shop is dedicated
to the manufacturing of the
high-end luxury sedan.
When it launches, the CT6 will

expand the Cadillac range up-
wards – adding rather than

replacing a current product,
Caldwell said. Positioned above
today’s CTS and XTS product
lines, the CT6 aims to join the
elite group of top-class large lux-
ury cars.
“For the Cadillac CT6, we have

developed additional new body
construction techniques and
technologies allowing various
types of advanced and light-
weight materials to be combined
within the manufacturing envi-
ronment like never before,”
Cadillac President Johan de
Nysschen said last week at the
Washington Auto Show.
“We have invested $300 million

in the Detroit-Hamtramck Assem-
bly plant to make this possible,”
he said. “These actions will allow
us to advance the art of manufac-
turing and take craftsmanship
and manufacturing technology to
a new level.”
This is important, Caldwell

said, because lighweighting has
been a major priority for auto-

makers over the past several
years. In the past, engineers and
designers had to decide if a vehi-
cle was going to be constructed
predominantly of either steel or
aluminum. That’s because it’s
very difficult to join unlike mate-
rials.
That meant that engineers

faced a challenge in manufactur-
ing the advanced mixed-material
vehicle structure for the CT6.
Combining different types of join-
ing methods, the team overcame
previous manufacturing difficul-
ties involving the joining of
traditionally dissimilar materials,
while still allowing the engineer-
ing team to optimize every panel
for its desired purpose.
Material-joining techniques

prominent in the body construc-
tion of the CT6 include:
• Patented Aluminum Spot

Welding Technology;
• Aluminum Laser Welding,

Cadillac Uses New Construction Techniques
To Produce Large Luxury Sedan – the CT6

A Michigan-made Mustang getting ready for export
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by Jim Stickford

Who said the history of Detroit
is a dry topic?

Not the people at Detroit His-
tory Tours, who will stop at some
city bars on the new tours
they’re hosting.

The tour company will cover
the city, employing history
experts to explain backgound
about the stops at major and mi-
nor Detroit locations – including
many storied drinking spots.

The idea for the business start-
ed with Bailey Sisoy Isgro, an in-
terior sculptor for Cadillac. She
earned her degree at the Center
for Creative Studies and works at
the GM Tech Center.

She is also getting her PhD in
women’s studies from Sarah
Lawrence College in New York.

She and a friend, Dennis
Borawski, both had an interest in
Detroit history and she told him
she’d like to have given more de-
tailed tours of the history of the
city when she worked for the De-
troit Bus Company and he sug-
gested immediately that they
make that happen.

The end result was the cre-
ation of Detroit History Tours
(www.detroithistorytours.com, a
company that will take people on
a bus tour of Detroit.

Customers will visit some of
the city’s most interstesting
historical sites. And, cocktails
will be a part of the tours be-
cause a lot of Detroit’s history
took place in bars.

Right now, three tours are
planned, Isgro said, each with a
particular theme. The first tour is
titled, “Wild Women of Detroit.”

It’s set for 6:15-11:30 p.m. Sat-
urday, Feb. 7. The cost is $40.

“Detroit may have been found-
ed in 1701 by the French explorer
Antoine Laumet de La Mothe
Sirur de Cadillac, but it was his
wife Marie who decided much of
the town’s original layout,” Isgro
said.

“From the very beginning,
Detroit has been a dame’s town.”

The tour will take customers to
various Detroit sites, including
two bars, that will tell the history
of the city from the female per-
spective.

The next tour, titled, “Tales of
Detroit Cocktail Bus Tour,” is set
for Saturday, March 7, starting at
6:15 p.m. The cost is $100.

Isgro said this tour looks at
Detroit’s drinking history. The
city has been home to brewers
and distillers and played a major
role in Prohibition. Five stops
will give those taking the tour a
sample of “the booze that shaped
the city’s history,” she said.

The final tour scheduled is the
Belle Isle Walking Tour and
Picnic, Isgro said.

The cost is $40 and it takes
place on Saturday, April 4, start-
ing at 10:30 a.m.

“One of the women that will be
talked about at this tour is Ann
Scripps Whitcomb,” Isgro said.

“She was an heiress of the
Scripps newspaper fortune and
at one time had the largest
private collection of orchids in

the world. She donated that col-
lection to the city of Detroit and,
as a result, the Belle Isle Conser-
vatory was named after her.”

Isgro said one of the things
that makes Detroit History Tours
different is that the people
behind it, as well as those
conducting the tours, have a
profound knowledge of the city
and its history.

“Our guides won’t be people
who are just reading off a script,”
Isgro said. “They will be experts
in the particular topics of the
tour. They will be speaking using
their knowledge and will be able

to answer questions and talk
about the city’s history.”

One thing that surprised Isgro
when she began setting up the
tours was just how much of the
city’s physical history is still
standing.

“Not all of it is in great shape,”
Isgro said. “But there are build-
ings around that people still use.

“For example, there is a bar
called Abick’s in Detroit which
opened up 100 years ago. It was
run for decades by a woman
everyone called Manya.

“We just lost her at the age of
93.

“She was born in the apart-
ment above the bar that’s now
run by her grandson. It’s the old-
est continuously run bar in the
city.

“During WWII, when there was
rationing, Manya would collect
all the stray food ration coupons
people had, and use them to buy
food on Sundays.

“Then, she would use that food
to feed the people in the neigh-
borhood at her bar on a Sunday
afternoon.
“That’s a great story and a great
piece of Detroit’s history that
shouldn’t be lost.”
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*GM Employee Pricing Plus Tax, Title, Lic. and Doc. No Security Deposit Required. Total due at lease signing 2015 Regal FWD $1672, 2015Yukon SLE $3060, 2015 Enclave-FWD $1646, 2015 Lacrosse Base -1SB $1670, 2015 Acadia FWD SLE-1 $1568, 2015 Sierra 1500
Double Cab 4WD $1905, 2014 Encore $1667, 2015 Terrain $1665. *Lease Conquest Rebate Must Have Non GM Lease In Household To ExpireWithin 90 Days Of Delivery Of New Purchase Or Lease. *Loyalty Rebate Must Have 1999 or Newer GMVehicle In Household.
Programs subject to change. Photos may not represent actual vehicle. Price is subject to change without notice. See dealer for details. Expires 1/31/15.

40755 Van Dyke • Sterling Heights •586.977.2800
WWW.VYLETEL.NET SALES: Sun CLOSED; M, TH 8:30am-9pm; T, W, F 8:30am-6pm; SAT 10am-3pm

SERVICE: Sun CLOSED; M, TH 7am-8pm; T, W, F 7am-6pm; Sat 8am-1pm

VISIT OURWEBSITE TO SEARCH FOR MORE VEHICLES & GREAT DEALS ON NEW BUICK’S OR GMC’S ATWWW.VYLETEL.NET

SAVE OVER
$12,500 OFF LIST

NEW
2015BUICKENCORE FWD
LEASE FOR ONLY

$199*
/MO

24 MO. LEASE
10K MILES PER YEAR

STK #4179-15 • DEAL #49782
*GM pricing plus tax, title, lic. Lease fi gured with lease loyalty rebate.

24 MONTH BUICK EXPERIENCE LEASE
FREEMaintenance • FREE XM Radio! • FREE OnStar

2015 BUICKLACROSSE
BASE 1SB

LEASE FOR ONLY

$259*
/MO

36 MO. LEASE
10K MILES PER YEAR

STK #6869-15
DEAL #52858

*GM pricing plus tax, title, lic.
Pricing fi gured with Loyalty Rebate

24 MONTH BUICK EXPERIENCE LEASE
FREEMaintenance • FREE XM Radio! • FREE OnStar

DEMO SPECIAL

2015GMCYUKON4WD
XLSLE

LEASE FOR ONLY

$399*
/MO

27 MO. LEASE
10K MILES PER YEAR

STK #7905-15
DEAL #50467

*GM Pricing Plus Tax, Title, Lic. Pricing Figured with Loyalty Rebate.

ALL NEW
YUKON IS HERE

2014GMCSIERRA
1500 2WDDOUBLECABSLE

NOW
$24,495*

WAS $37,565
STK #7508-14

*GM Pricing Plus Tax, Title, Lic. Must Qualify For Loyalty Rebate.

Remote Start, Fog Lights, Trailering,
Universal Home Remote, Blue Tooth,

Dual Climate Control and More!

2015 GMCACADIA FWD
SLE-1

2015 BUICKREGAL FWD
LEASE FOR ONLY

$269*
/MO

36 MO. LEASE
10K MILES PER YEAR

STK #6960-15
DEAL #52861

*GM Pricing Plus Tax, Title, Lic. Lease Figured with Loyalty Rebate

2014BUICKREGAL FWD
PREMIUM 1NOW

$26,399*

WAS $34,480
STK #6418-14

*Must have loyalty rebate.

NO SECURITY
DEPOSIT
REQUIRED

YEAR END BLOW OUT!

LEASE FOR ONLY

$249*
/MO

36 MO. LEASE
10K MILES PER YEAR

STK #7946-15
DEAL #51286

*GM Pricing Plus Tax, Title, Lic. Must Have Lease Loyalty Rebate.

BUICK’S NEWEST
FOR LESS!

2015GMCSIERRA
DOUBLECAB4X4

LEASE THIS WELL
EQUIPPED 4X4 FOR ONLY

$239*
/MO

24 MO. LEASE
10K MILES PER YEAR

STK #7827-15 • DEAL #52863
**GM Pricing plus tax, title, lic. Must have Lease Loyalty Rebate

8” Diagonal Color touch with Navigation & Intellilink, 5.3L V8 ECOTEC3,
Trailering Equip. Pkg, Driver Power Seat, Remote Start,

Universal home remote, Dual Climate Control A/C, Z71 Off Road Pkg
Front fog lamps, Rear Defrost, 110Volt pwer outlet,

LOADED
FOR
LESS

0%
UP TO 60 MO.
AVAILABLE

SAVE OVER
$8,000 OFF LIST

0%
FINANCING
AVAILABLE

HUGE YEAR END SAVINGS
LOWMILEAGE. DEMO SPECIAL.

Heated Seats, Heated SteeringWheel, Push Start, Rear Vision Camera,
Passive Entry, 259 HP, 18” AluminumWheels

MORE SPACE
FOR LESS PER MONTH

NO SECURITY
DEPOSIT
REQUIRED

VYLETEL
ATTENTION! EXPIRINGLEASECONQUESTCUSTOMERS!

2015GMCTERRAINFWDSLE-1
24 MO. LEASE • 10K MILES PER YEAR

STK #7959-15 • DEAL #52862
*GM Pricing plus tax, title lic. Must have Non GM Leas in household expiring within 90 days of delivery.

LEASE THIS LOADED
2015 TERRAIN FOR ONLY

$129*
/MO

NO SECURITY
DEPOSIT REQUIRED GREAT VALUE

FOR ONE LOWPAYMENT!
Leather Heated Seats, Forward Collision alert & Lane DepartureWarning, Rear Park

Assist, Power Rear Lift Gate, Universal Home Remore &More!

NO SECURITY
DEPOSIT REQUIRED

NO SECURITY
DEPOSIT
REQUIRED

NO SECURITY
DEPOSIT REQUIRED

NO SECURITY
DEPOSIT
REQUIRED

WARREN URGENTCARE

“We Care”
URGENT CARE FOR ACCIDENTS AND INJURY

ADULT & PEDIATRIC ILLNESS
Digital X-Rays, EKG and Lab Work, On-Site Lab Service, Strep, Mono,
Pregnancy & Urine Testing, Vaccinations, Sports & School Physicals,

Occupational Medicine, Work-Related Injuries,
Pre-Hire Physicals (BAT & Urine Screening)

SPECIAL ON SPORTS PHYSICAL $25.00 State-of-the-Art Facility

8am-10pm • 7 Days a week • 365 Days a Year
“Bringing Quality Urgent Care To Your Neighborhood”

586-276-8200
31700 Van Dyke • Warren, MI 48093

On Van Dyke Rd., between 13 & 14 Mile in
St. John’s Windemere Park

OTHER CONVENIENT LOCATIONS:

ATTENTION
Chrysler, GM, Ford

Employees, we’re within
2 miles of your plants

HAP & BCN
NO Referrals Needed!
www.warrenurgentcare.com

FLU SHOTS

Woodland Urgent Care
22341 W. 8 Mile Road

Detroit

313-387-8700

N. East Macomb Urgent Care
43900 Garfield, Suite 121

Clinton Township

586-868-2600

GM Clay Sculptor by Day, Detroit Tour Guide by Night

A 1943 photo shows some of the women who came to Detroit from across the U.S. to learn skills like welding.

100 jobs at the Port of Portland
(in Oregon) have now been
added to support Ford exports
bound for Asia Pacific and other
markets.

“Serving as a gateway for ex-
ports of new Ford vehicles to
China and Korea has helped
boost employment and bolster
our local economy,” said Bill
Wyatt, executive director for the
Port of Portland.

“Auto exports and imports
support more than 500 jobs at
our marine terminals, and they
have been an important part of
our diverse cargo portfolio since
1953.”

Mustangs exported from the
United States undergo a series
of steps to ensure compliance
with vehicle standards in the
destination countries, Hinrichs
said.

At each port’s homologation
center, Ford and Lincoln vehicles
receive finishing touches that
follow specific engineering work
completed in production at the
plant.

Zusman said vehicles undergo
proper customs documentation
and tracking so Ford can ensure
their progress and delivery. Cer-
tain vehicles receive an under-
body coating and documents in
the destination country lan-
guage.

“Preparing these vehicles for
shipment to their final destina-
tion is critical to satisfying both
customer and regulatory re-
quirements for our markets
around the world,” said Gerald
Schoenle, director, Ford Trading
Company.

“We want our customers glob-
ally to know that their Ford vehi-
cles will meet emissions, safety
and road-worthiness require-
ments.”

The addition of a right-hand-
drive Mustang to Ford’s global
vehicle lineup will allow the
iconic pony car to be exported
to more than 25 of these markets
around the world, including the
United Kingdom, Australia and
South Africa, Hinrichs said.

Mustang joins a lineup of Ford
Motor Company vehicles pro-
duced in the United States and
exported around the world,
Zusman said.

Mustangs Are Now
Selling Globally
CONTINUED FROM PAGE 1
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and it’s a niche that we’ve re-
mained strong in.”
“After creating the segment in

1983,” said Reid Bigland, head of
U.S. Sales, “FCA US has more
than 30 years of minivan leader-
ship and nearly 80 minivan firsts,
including class-exclusive Stow ’n
Go seating and segment-leading
Blu-ray rear-seat entertainment
system.
“We’ll continue to listen to our

customers and innovate to re-
main the minivan segment
leader.”
Bianchi said Fiat Chrysler has

worked hard to differentiate the
two minivans. The Chrysler
Town & Country is more expen-
sive and more luxurious, said
Bianchi. It has things like avail-
able leather seats and more
amenities than the Dodge Cara-
van.
“The Dodge Grand Caravan

minivan has the Dodge ‘vibe’ and
is really affordable, with prices
starting at $20,000,” Bianchi said.
“It’s got a lot of value and is for
people who need to do some

hauling. It’s real value at a lower
price point.”
For 2015, Fiat Chrysler is mak-

ing a couple of adjustments to
help better position the two
minivans in the marketplace,
Bianchi said.
For example, the Chrysler

Town & Country is adding two
additional models for 2015, pro-
viding customers with comfort,
safety and innovative features at
any budget, Bianchi said.
Chrysler Town & Country

offers the most innovative seat-
ing and storage system with stan-
dard Stow ’n Go Seats.
Town & Country’s award-win-

ning powertrain, said Bianchi,
delivers best-in-class horsepow-
er without sacrificing fuel effi-
ciency.
The 3.6-liter Pentastar V6 en-

gine is a three-time “Ward’s 10
Best Engine” winner and pro-
duces 283 horsepower and 260
lb.-ft. of torque.
Chrysler Town & Country

achieves an EPA-estimated 17
mpg in the city, 25 on the high-
way.
And, Bianchi said, the 2015

Dodge Grand Caravan is offering
new Plus Packages for 2015 to
give customers the most desired
features at a significant value.
The Grand Caravan offers in-

dustry-exclusive Super Stow ’n
Go seating that can be easily op-
erated with one hand, allowing
users to convert from carrying
seven to hauling cargo in a mat-
ter of seconds.
The Pentastar 3.6-liter V6 en-

gine provides best-in-class 283
horsepower, said Bianchi, with-
out a penalty at the gas pump,
getting up to 25 mpg. The Grand
Caravan is equipped with more
than 55 safety, security and tech-
nology features, she said.
The Chrysler Town & Country

and Dodge Grand Caravan are
built at the Windsor Assembly
Plant in Windsor, Ontario, Cana-
da.
The vehicles are built on the

company’s RT platform, which
was first introduced at the 2007
Detroit auto show for 2008 model
year vehicles.
A version of the Town & Coun-

try is sold in Europe as the Lan-
cia Voyager.

CONTINUED FROM PAGE 1
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Fiat Chrysler kicked off 2015
by winning four IHS Automotive
Loyalty Awards.
The Chrysler Town & Country

received its 14th consecutive
Loyalty Award in the non-luxury
mid-size van category, extending
its own record of consecutive
wins.
The Jeep Grand Cherokee

nabbed its sixth award in the
Non-Luxury Mid-size SUV catego-
ry and the Dodge Challenger was
honored in its category for the
third time.
Jeep Wrangler won the Non-

Luxury Compact SUV award for
the second consecutive year.
“FCA continues to demon-

strate superior performance in
owner loyalty across their vehi-
cle segments,” said Michael Gin-
gell, vice president, global mar-
ket analysis solutions and corpo-
rate development at IHS.
“The fact that they have won

loyalty awards for consecutive
years with a number of their
products shows that they give
consumers a reason to remain
with their brands.”
The IHS Automotive Loyalty

Awards recognize manufacturers
for superior owner-loyalty per-
formance, said Fiat Chrysler
spokeswoman Angela Bianchi,
which is determined when a
household that owns a particular
vehicle returns to market to pur-
chase or lease another new vehi-
cle of the same model or make.

The 2014 awards are based on
an analysis of personal new vehi-
cle registrations during the 2014
model year, which ran from Oct.
1, 2013, to Sept. 30, 2014.
The Chrysler Town & Country,

Bianchi said, with the 3.6-liter
Pentastar V6 engine is a three-
time “Ward’s 10 Best Engine” win-
ner and produces 283 horsepow-
er and 260 lb.-ft. of torque.
Chrysler Town & Country

achieves an EPA-estimated 17
mpg in the city, 25 highway.
The Jeep Grand Cherokee,

Bianchi said, has a host of ad-
vanced user-friendly technology
and safety features. It also deliv-
ers best-in-class 30 mpg highway,
she said, courtesy of an available
3.0-liter EcoDiesel V6 engine and
standard eight-speed transmis-
sion.
The Jeep Wrangler is equipped

with a 3.6-liter Pentastar V6 en-
gine delivering 285 horsepower
and 260 lb.-ft. of torque and up to
21 miles per gallon.
It is one of the few mid-size

SUVs that offers a six-speed man-
ual transmission – in addition to
its five-speed automatic trans-
mission, Bianchi said.
The Dodge Challenger, Bianchi

said, has achieved record sales
since the reintroduction of the
Challenger in 2008.
And the new 2015 Dodge Chal-

lenger SRT Hellcat is the most
powerful muscle car ever, said
Bianchi.

Two Jeeps, Town & Country,
Challenger Earn IHS Awards

Fiat Chrysler Outsells All Minivans in 2014

The Henry Ford Trade School
Alumni Association has donated
$750,000 to Lawrence Technolog-
ical University.
The funds are to be used to

create an endowed scholarship
fund for under graduate mechan-
ical engineering students.
The donation is among the top

10 largest gifts ever received by
the university to establish an
endowed scholarship, said
Lawrence Tech spokesman Eric
Pope, and the largest for scholar-
ships from an organization.
Interest income from the

endowment will provide need-
based scholarship assistance to
recipients.
“Through this permanent fund,

we will perpetuate and celebrate
Henry Ford’s legacy in education
and create new generations of
highly skilled new engineers who
are so essential to sustaining
American ingenuity and econom-
ic leadership,” said John J. Graf,
president of the Henry Ford
Trade School Alumni Associa-
tion.
LTU and the Ford alumni group

have a long history dating back
to Lawrence Tech’s creation in
1932, when one of the first acts of
LTU founder Russell Lawrence
was to create a scholarship fund
to attract Trade School gradu-
ates, Pope said.
Ford Motor Company founder

Henry Ford, and his son, Edsel,
then Ford president, helped pro-
vide the first classroom building
for Lawrence Tech.
One of the early advisors to

the university was Frederick
Searle, director of education at
Ford and director of the Ford
Trade School.
LTU President Virinder

Moudgil, in accepting the gift,
said that numerous Ford Trade
School alumni went on to also
earn Lawrence Tech degrees.
They included Lewis C. Veral-

di, Ford vice president of product
and manufacturing engineering,
who oversaw development of the
1986 Motor Trend Car of the Year
– the first Taurus – and William
D. Innes, who in the 1970s ad-
vanced to Ford executive vice
president and led all of the Dear-
born automaker’s North Ameri-
can operations.
Henry Ford established several

schools where he could offer a

technical education that would
prepare young people for work in
industry, Pope said.
The Henry Ford Trade School

opened in 1916. Classes empha-
sized the mechanical arts leading
to apprenticeships and journey-
man status in the skilled trades,

but also included English, histo-
ry, drafting, chemistry, physics,
metallurgy, and bookkeeping,
with classwork alternating with
shop practice.
The school produced 8,000

graduates before closing in July
of 1952.

Trade School Group Donates $750,000 to LTU
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Kelley Blue Book has named
the 2015 Jeep Wrangler and 2015
Dodge Charger winners of its
2015 Best Resale Value Awards.

For the fourth consecutive
year, Jeep Wrangler has been
named Best Resale Value in its
class and ranked on the Top 10
list for the fifth year in a row. The
new-for-2015 Dodge Charger also
earned a Best Resale Value
Award in the Full-Size Car cate-
gory.

“The entire list of Top 10 Best
Resale Value vehicles is dominat-
ed this year by trucks, SUVs and
crossovers, which is a testament
to the strength these categories
will carry in the future,” said Eric
Ibara, director of residual value
consulting for Kelley Blue Book.

Kelley Blue Book’s KBB.com
Best Resale Value Awards are
based on projections from the
Kelley Blue Book Official Resid-
ual Value Guide and determined
by a skilled staff of automotive
analysts, said Fiat Chrysler
spokeswoman Kristin Starnes.
These awards honor vehicles ex-
pected to maintain the greatest
proportion of their original list
price after five years of owner-
ship, she said.

“The 2015 Best Resale Value
Awards are based not on a feel-
ing or a guess or a simple calcu-
lation, but instead on what we
consider to be the best research
and analysis process in the in-
dustry,” said Kelley Blue Book
spokesman Chintan Talati. “Our
resale value projections take in-
to account current vehicle data,
sales data, market conditions for
each vehicle, competition within
vehicle segments, expectations
of the future economy and the
combined experience of Kelley
Blue Book’s team of market and
pricing analysts. In other words,
this data cannot be duplicated,
and it can be your ticket to a
low-cost ride.”

Wrangler, Charger
Keep Residual
Values, Says KBB

Green Car Journal has named
the Jeep Grand Cherokee
EcoDiesel its 2015 Green SUV of
the Year. The announcement was
made Jan. 23 at the Washington
Auto Show in Washington, D.C.

“The Jeep Grand Cherokee
EcoDiesel delivers what today’s
drivers really want in an efficient
SUV,” said Ron Cogan, editor and
publisher of Green Car Journal.
“It offers a do-everything nature
with exceptional comfort, power,
functionality and driving range,
plus surprising efficiency that
delivers lower environmental im-
pact.”

Green SUV of the Year finalists
included SUVs and crossovers
that feature notable environmen-
tal achievement while also pro-
viding all the attributes expected
of this versatile class of vehicle,
Cogan said.

The 2015 Jeep Grand Cherokee
EcoDiesel was selected as a win-
ner from five finalists by a jury
made up of automotive experts
and Green Car Journal staff mem-
bers.

“We are truly delighted that
the editors of Green Car Journal
have named our full-size premi-
um SUV – the 2015 Jeep Grand
Cherokee EcoDiesel – the Green
SUV of the Year,” said Mike Man-
ley, CEO – Jeep Brand.

“We take pride that Green Car
Journal’s jurors recognized the
blend of efficiency, capability,
comfort and performance that
the Jeep Grand Cherokee
EcoDiesel offers consumers.
Jeep Grand Cherokee is the most
awarded SUV in history, and
we’re pleased to add this signifi-
cant award from Green Car Jour-
nal to the Jeep trophy case.”

Jeep Grand
Cherokee Earns

Green Award
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Jeff Caul
586-274-0396
PEP QUOTES BY PHONE OR EMAIL:
JEFF CAUL AT JCAUL@BUFFWHELAN.COM

Free shuttle service to home, office or shopping.

buff whelan chevrolet
WHERE THE DEALS MAKE THE DIFFERENCE, EVERY DAY SINCE 1970!

Van Dyke • South of 18 Mile • Sterling Heights

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!
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*See dealer for details. All Rebates/Incentives have been deducted from sale price/payment and are subject to change by manufacturer with-
out notice. GM Employee discount required unless otherwise noted. All leases include GM Lease Loyalty unless otherwise noted. Traverse
lease assumes you have a NON-GM Lease in the household that terminates within 90 days. All lease payments are based on 10,000 miles
per year. 1st payment, tax,title and plate fee due at signing on all leases. All programs expire 2/2/2015

CONVENIENT HOURS:
Mon. & Thurs.

8:30 am – 9 pm
Tues., Wed., Fri.

8:30 am – 6:30 pm

��

VA
N
DY

KE

SC
HO

EN
HE

RR

MO
UN

D

METRO PKWY.

18 MILE RD.

SINCE
1989

Power Locks/Windows/Mirrors/Seats,
Remote Start, Back-Up Camera,

Touch Screen Radio, XM Radio, OnStar & More…

36 Month Lease/10,000 Miles

Stk.#51400

2015 TRAVERSE 1LT

NO SECURITY DEPOSIT

Stk.#51662

2015 SILVERADO 1LT
NO SECURITY
DEPOSIT
REQUIRED

NO SECURITY
DEPOSIT
REQUIRED

All Star Package, Remote Start, Back-Up Camera,
Auto A/C, 17” Wheels, Trailer Package,
Power Locks/Windows/Mirrors & More…
36 Month Lease/10,000 Miles

NO SECURITY DEPOSIT

OVER 1,000
New Chevrolets in Stock!

WE GUARANTEE THEWE GUARANTEE THE
LOWEST PRICES OR IT’S FREELOWEST PRICES OR IT’S FREE☺☺

586-274-0396
Stk.#57298

2015MALIBU 1LT

Power Locks/Windows/Mirrors, Aluminum Wheels,
Touch Screen Radio, XM Radio, OnStar & More…

36 Month Lease/10,000 Miles

$180*+Tax with
$0 Down

NO SECURITY DEPOSIT

buff whelan
chevrolet

$245*+Tax with
$0 Down

$250*+Tax with
$0 Down

DOUBLE CAB, 4X4
ALLSTAR

NO SECURITY
DEPOSIT
REQUIRED

IT’S BACK…
AUTO SHOW SPECIALS

at

*Pictures may not represent actual sale vehicle. All applicable rebates including conquest and/or loyalty offers have been deducted from Sale Price/Payment and are subject to change by the manufacturer without notice and are plus title, tax and plate fees. GM Employee discount is required except
where noted. Leases are 10,000 miles per year, and are plus title, tax and plate fees. GM Loyalty requires 1999 or newer vehicle. Auto Show Bonus Cash is on Cruze, Equinox and Malibu. Certain restrictions apply, see dealer for complete details on all incentives/offers. Sale ends 1/16/2015@ 6:00PM.

2015CRUZE “LT”
• 2 Yr/24,000 Scheduled Maintenance INCLUDED!

• Ecotec 1.4L Turbo DOHC VVT Engine! • Automatic Transmission!
• OnStar with 4G LTE with built-in Wi-Fi hotspot!

• Tilt and Telescopic Steering Column! • 16” Aluminum Wheels!
• AM/FM/XM Radio w/CD!
• Remote Keyless Entry!

• 38 MPG on the Highway!
Stock# F21584 Was $20,920

NO SECURITY
DEPOSIT REQUIRED.

TAX, TITLE AND
PLATE FEES EXTRA!

2015TRAVERSE “LS”
• 2 Yr/24,000 Scheduled Maintenance INCLUDED!

• 3.6L SIDI V6 Engine! • Tilt and Telescopic Steering Column!
• 6.5” Color Touch Screen Radio!

• 8 Passenger Seating!• 17”Wheels!
• Remote Keyless Entry!
• Bluetooth for Phone!

• 24 MPG on the Highway!
Stock# F20348 Was $31,870

NO SECURITY
DEPOSIT REQUIRED.

TAX, TITLE AND
PLATE FEES EXTRA!

Lease Pull-Ahead Is Back…Get Out Early & Lower Your Payment!*

24 Month
Lease:

$115*
with$1,199Down!

Sale
Price $17,544*

24 Month
Lease:

$189*
with$1,199Down!

Sale
Price $27,390*

2015MALIBU “LT”
• 2 Yr/24,000 Scheduled Maintenance INCLUDED!

• 2.5L DOHC VVT Engine! • 7” Color Touch Screen MyLink Radio!
• OnStar with 4G LTE with built-in Wi-Fi hotspot! • Cruise Control!

• Tilt and Telescopic Steering Column! • Remote Vehicle Entry!
• Aluminum Wheels!

• 36 MPG on the Highway!
Stock# F18742
Was $24,435

NO SECURITY
DEPOSIT REQUIRED.

TAX, TITLE AND
PLATE FEES EXTRA!

39 Month
Lease:

$139*
with$1,199Down!

Sale
Price $19,120*

2015EQUINOX “LT”
• 2 Yr/24,000 Scheduled Maintenance INCLUDED!
• 2.4L DOHC Engine! • 7” Color Touch Screen MyLink Radio!

• OnStar with 4G LTE with built-in Wi-Fi hotspot!
• Remote Vehicle Entry! • Rear Vision Camera!

• Tilt and Telescopic Steering Column!
• 17” Aluminum Wheels!

• 32 MPG on the Highway!
Stock# F21477Was $27,045

NO SECURITY
DEPOSIT REQUIRED.

TAX, TITLE AND
PLATE FEES EXTRA!

24 Month
Lease:

$109*
with$1,199Down!

Sale
Price $23,192*

AUTO SHOW
SALES EVENT
$500 IN AUTO SHOWBONUS CASH*

#42333 #21552#44296

475 SUMMIT DRIVE • 248-292-2502 • 5825 HIGHLAND RD. (M59) • WATERFORD

CALL
BRUCE LITVIN
– 24/7 & 365 –

40 YEARS
OF QUALITY SERVICE

CELL # 1-586-405-5175
blitvin@lunghamer.com

1-888-665-5438

TTHHEE NNEEWW
PPRROOGGRRAAMMSS

HHAAVVEE
AARRRRIIVVEEDD
AANNDD TTHHEE

LLEEAASSEE
PPAAYYMMEENNTTSS

AARREE
FFAABBUULLOOUUSS

CCAALLLL FFOORR DDEETTAAIILLSS

Tailgating is great before foot-
ball games, but in traffic, not so
much.
Rear-end crashes make up

more than one in four of colli-
sions reported to police each
year, according to the National
Highway Traffic Safety Adminis-
tration.
Many are preventable, said GM

spokeswoman Jennifer Eccle-
stone, through technology such
as GM’s Forward Collision Alert
available in several 2015
Chevrolet models, including
the Silverado, Malibu, Equinox
and Traverse.
Forward Collision Alert warns

customers in everyday car-fol-
lowing situations if they may be
seconds away from a crash or
following much too closely.
And that’s not the only tech-

nology GM has to help prevent
collisions, Ecclestone said.
In the 2015 Chevrolet Impala,

Tahoe and Suburban, available
Front Automatic Braking goes be-
yond an alert to automatically
slow or stop the vehicle under
certain conditions, for example,
if the driver does not respond
quickly to an alert.
“Many of us have been in driv-

ing situations where the car
ahead of us suddenly slows – or
we momentarily look away at the
wrong time – and we have to
slam on the brakes to avoid a
collision,” said General Motors
Active Safety Technical Fellow
Raymond J. Kiefer.
“Front Automatic Braking pro-

vides a layer of driver assistance
beyond Forward Collision Alert
systems to help prevent this
common crash situation.”
Depending on the model,

Chevrolet’s Forward Collision
Alert system uses a radar locat-
ed in the front grille area or a

camera mounted behind the
windshield in front of the inside
rearview mirror, Kiefer said.
When activated, it produces a
green icon when a vehicle is de-
tected ahead and an amber one
when a driver is following much
too closely.
A red “Collision Alert” warning

will flash – along with rapid,
high-pitched beeping – when the
driver is approaching a vehicle
too quickly and may be seconds
away from a potential crash.
In Chevrolet models equipped

with the available Safety Alert
Seat, the patented seat will
quickly pulse five times on both
sides instead of beeping.
Low-speed rear crashes cost

millions of dollars annually in re-
pair costs, Ecclestone said.
Higher-speed rear crashes are
responsible for severe injuries
and even fatalities.
In a report earlier this year,

the Insurance Institute for High-
way Safety estimated that for-
ward collision alert technology
applied across the entire passen-
ger vehicle fleet could prevent
879 fatal crashes a year.
The auto industry has focused

on reducing rear crashes for
decades. Systems such as the
Center High Mounted Stop Lamp
have been in effect since 1986 in
passenger cars.
Over the long term, these have

helped reduce rear crashes by
about 4.3 percent annually, ac-
cording to NHTSA.
GM’s Forward Collision Alert

technology is designed to en-
courage customers to accept
and use it, Kiefer said.
“Our goal,” he said, “is that our

customers leave safety systems
on every trip so they can take ad-
vantage of the potential safety
benefits.”

Chevy’s Amber Icon Warns:
Driver Following Too Closely
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2015 CTS 2.0L TURBO
STANDARD COLLECTION

34 AVAILABLE

2015 ATS 2.0L TURBO AWD
SEDAN - STANDARD COLLECTION

57 AVAILABLE

2015 SRX FWD
STANDARD COLLECTION

84 AVAILABLE

2015 ESCALADE AWD
LUXURY COLLECTION
REAR SEAT ENTERTAINMENT
PREMIUM PAINT

3 AVAILABLE

$299EMPLOYEE
PRICE
36 MONTH/10K PER YEAR

$399EMPLOYEE
PRICE
36 MONTH/10K PER YEAR

$319EMPLOYEE
PRICE
36 MONTH/10K PER YEAR

$727EMPLOYEE
PRICE
36 MONTH/10K PER YEAR

Showroom Hours: Mon. & Thurs. 8:30 a.m.-8 p.m. • Tue., Wed., & Fri. 8:30 a.m.-6 p.m. • Sat. 10 a.m.-4 p.m.

8333 EAST 11 MILE ROAD • I-696 & VAN DYKE • 888-548-8939
Visit our website: www.PrestigeCadillac.com for all our specials

* Tax, title, license and dealer fees extra. No security deposit required. 30,000 miles with approved lease. Mileage charge of $.25 per mile over 30,000 miles.
Lessee pays for excess wear and tear charges. All applicable rebates to dealer. Photo may not represent actual vehicle. ATS, CTS, XTS & SRX must show

proof of current lease of a 2004 or newer GM vehicle and lease eligible new 2014 Cadillac.
MRSP’s: ATS $38,240, ATS Coupe $41,440, CTS $48,340, XTS $45,595, Escalade $82,245, SRX $38,600.
Due at signing ATS $3,059, ATS Coupe $3,819, CTS $4,109, XTS $3,179, Escalade $3,974, SRX $1,729.

See dealer for details. Take delivery by 1/31/2015.

JIM HANLEY
Sales & Leasing Consultant • 35 years experience

Download our app
for additonal savings

2015 XTS FWD
STANDARD COLLECTION

39 AVAILABLE

$419EMPLOYEE
PRICE
36 MONTH/10K PER YEAR

2015 ATS 2.0L TURBO AWD
COUPE – STANDARD COLLECTION

$319EMPLOYEE
PRICE
36 MONTH/10K PER YEAR

12 AVAILABLE

A Prestige Automotive
Group Company

MAKE ONE YOURS TODAY!MAKE ONE YOURS TODAY!

FIND THE CADILLAC CAR THAT’S PERFECT
FOR YOUWITH OUR LATEST SPECIAL OFFERS.

LOCATED RIGHT OFF I-75 ON M-24

Wally Edgar
1-866-906-0279

•All lease payments are based on the GM Employee discount price, plus tax, title, plate, first month payment and doc. fees
due at signing. No security deposit necessary. *Lease payment example forMalibu andSilverado requires eligibility for GM
LoyaltyPrivateOffer. **Leasepayment forCruzerequireseligibility forChevroletConquestPrivateOffer. ***Leasepayment
forEquinoxrequireseligibility forGMCompetitiveLeaseConquestPrivateOffer.Lesseeresponsible forexcesswearandtear
aswell as exceeded contractedmileage. Due to advertising deadlines, prices subject to change. See dealer for details.

JAY CHAISER x117
Fax: 248-391-0189
Cell: 248-821-8026

Email:
jchaiser@wallyedgar.com

Located right off I-75 on M-24, 2 minutes N. of the Palace of Auburn Hills

SALES HOURS:
MONDAY - THURSDAY 8 AM - 8 PM • FRIDAY 8 AM - 6 PM

SATURDAY 9 AM - 3 PM • SUNDAY CLOSED

3805 LAPEER RD., LAKE ORION

Wally Edgar

2015 MALIBU LT
$138*PER MONTH
36MONTHS $999DOWN
10K LEASE

2015 EQUINOX LT
$109***PER MONTH
24MONTHS $999DOWN
10K LEASE

2015 SILVERADO
DOUBLE CAB

$182*PER MONTH
24MONTHS $999DOWN
10K LEASE

2014 CRUZE LT
$116**PER MONTH
36MONTHS $999DOWN
10K LEASE

which creates a seamless joining
of exterior panels;
• Self-Piercing Rivets, which

are able to join different types of
materials together with a clean
appearance;
• Flow Drill Screws, which are

able to join different types of ma-
terials and used in conjunction
with adhesive;
• Aluminum arc welding and

structural adhesive are also sep-
arately used for CT6 body assem-
bly.
Among the five techniques, the

CT6’s engineers were able to
select the best joining method
depending on material combina-
tion and body location (for
machine equipment access),
Caldwell said.
To weld both the inner and

outer vehicle frames, 28 robots
descend on the vehicle body in
two separate framing stations,
joining the body-in-white togeth-
er from all angles. The robots are
mounted above and beside the
vehicle and can also reach be-
neath it.
The two framing processes

were choreographed to compen-
sate for different microscopic
vibrations, and CT6 body con-
struction resembles an orchestra
as the robotic arms move in and
out around the vehicle.
“Never before has an automak-

er brought this combination of
joining techniques together for
a single vehicle,” said Travis
Hester, CT6 executive chief engi-
neer.
“The manufacturing team has

enabled body engineers to opti-
mize the vehicle for mass, safety,
stiffness and materials with more
precision than ever.
“The result is a top-level large

luxury sedan, with class-leading
body stiffness that generates ex-
cellent driving characteristics
and impressive fuel economy
without compromises to safety,
comfort or quality.”
Once the body construction is

complete, a large robotic arm
lifts the entire vehicle from one
part of the assembly line to an
upper-level conveyer – unheard
of for a vehicle the size of CT6,
Hester said – to be transferred
across the plant.
Using these advanced manu-

facturing techniques allows for
the CT6 to meet the highest stan-
dards in vehicle build quality,
and to allow Cadillac to use the
most mass-efficient materials
while reducing fuel consumption
and enhancing safety and driving
dynamics, said Caldwell.
Details of the CT6 will be re-

leased to the media later this
year, Caldwell said, but he added
that the vehicle “is a larger car.”
By using this new joining tech-

nology on the CT6, GM is able to
build a bigger car that has the
agility of a smaller vehicle.
Additionally, Caldwell said, the

CT6 will be a premium car, and
its buyers are the type of con-
sumers that expect – and are
willing to pay for – premium
craftsmanship.
The CT6 marks the return of a

full-size luxury sedan to Detroit-
Hamtramck.
“It’s kind of exciting that this

‘hometown’ invention of new
building techniques will make
their debut in the hometown
Hamtramck factory,” Caldwell
said.
“These are ‘made in Detroit’

techniques GM created to be
used in cars made in Detroit –
leading-edge manufacturing
done right at home.”

Cadillac’s New Techniques
Help to Produce CT6 Sedan
CONTINUED FROM PAGE 1



Faurecia returned to the North
American International Auto
Show in Detroit earlier this
month with nearly three dozen
new technologies and processes.
The new methods help reduce

vehicle weight while enabling
automakers to offer more
capability and performance to
consumers, said Faurecia
spokesman Tony Sapienza.
Pursuing a “Less Is More” per-

spective, Sapienza said, Faurecia
features systems and compo-
nents that weigh less, helping im-
prove mileage and decrease
emissions.
At the same time, Sapienza

said, these technology advance-
ments provide more comfort and
roominess for passengers, more
flexibility for vehicle designers
and more natural materials for
improved sustainability.
“Faurecia is dedicated to

driving well-being for vehicle oc-
cupants, the environment and
the automotive industry by mak-
ing ‘less’ a central goal and
‘more’ a consistent result,”
Sapienza said.
A wide range of new approach-

es to fashioning vehicle systems
were also exhibited and demon-
strated at Faurecia’s display in
the Crowne Plaza Detroit Down-
town Riverfront, directly across
from Detroit’s Cobo Center,
Sapienza said.
New applications of technolo-

gy and materials inside, outside
and under the vehicle were high-
lighted in products from all four
of the company’s business
groups: Faurecia Interior Sys-
tems, Faurecia Emissions Control
Technologies, Faurecia Automo-
tive Seating and Faurecia Auto-
motive Exteriors.
“At Faurecia, we consider our

‘Driving Well-Being’ approach to
be a reinvention of the way the
auto industry views traditional
components and systems,” said
Faurecia North America Presi-
dent Michael Heneka.
“We are harmonizing desirable

technology for the vehicle with
the advanced manufacturing
processes that bring them to life,
all with the goal of demonstrat-
ing that less really can mean
more for our customers and con-
sumers.”
A centerpiece of the Faurecia

exhibit was its “Less Is More”
demonstrator that showed how
Faurecia can integrate its innova-
tions into a lighter, more com-
fortable vehicle.
The display had such inven-

tions as:
• Thinner, roomier seats built

on hybrid frames;
• A fiberglass composite rear

floor and trunk;

• A one-piece, injection-mold-
ed window lifter;
• A liftgate – made entirely of

carbon-fiber composites – that
weighs only half as much as a
conventional steel liftgate.
Other Faurecia exhibits intro-

duced a full-size premium trunk
floor surface composed of light-
weight natural wood materials,
an industry award-winning active
glove box that replaces separate
knee-impact airbags, and a rear
seat that folds flat and fully re-
opens with just the touch of a
button.
“Faurecia extends its leader-

ship in the use of natural
materials within vehicle
interiors to incorporate high-
performance natural fibers into
the instrument panel, center con-
sole and door panels,” Heneka
said.
The company also exhibited

three new approaches to produc-
ing a lighter cross-car beam us-
ing composites, hybrid materials
or cold-metal transfer welding
techniques.
Other Faurecia recent automo-

tive innovations, Sapienza said,
include:
• A universal docking station

with Bluetooth and near-field
communication capabilities;
• A family of new technologies

to reduce nitrogen oxide emis-
sions from diesel engines;
• A compact exhaust-heat-

recovery system now extended
from hybrids to all-gasoline en-
gines;
• Technologies to control the

levels and types of sound emit-
ted by exhaust systems.
Faurecia this year made its

second appearance at the
annual North American Auto
Show.
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AUTO SHOW BONUS CASH • 0% UP TO 72 MONTHS ON MOST 2014 MODELS

GM CARD OFFER - TOP OFF UP TO $3,000 • SEE SALESPERSON FOR DETAILS.

NEWVOLT

PURCHASE
FOR

$28,996*
LEASE FOR
36 MONTHS
$199*
$1,669DOWN

2015

NEWSILVERADO

PURCHASE A
2WD LS FOR

$27,749*
LEASE2WDLT
24 MONTHS
$159*
$1,669DOWN

2015

NEWCRUZE

PURCHASE A
2014 1LS FOR

$14,997*
LEASE 1LT
24 MONTHS
$109*

$999DOWN

2015

NEWMALIBU

PURCHASE A LS
FOR

$18,898*
LEASE FOR
24 MONTHS
$109*
$1,669DOWN

2015

COMPETITIVE LEASE BONUS UP TO $2,500 & GM LOYALTY BONUS UP TO $1,000

SERVICE HOURS: Monday & Thursday 6:30am-9:00pm; Tuesday, Wednesday & Friday 6:30am-6:00pm • Shuttle at 6:30am - Pick-up Both Ways • All Day starting at 6:30am.

$2395
Fluid Level,

Brake & Alignment Check Included.

Open Mondays & Thursdays until 8:30pm

We use Genuine GM Oil & Filter
No additional or hidden charges.
Out the door pricing.

Quick Oil Change EXPRESS
LANELUBE OIL FILTER

Excludes synthetic, Diesel & Med. Duty Trucks.
Most GM cars & trucks. One coupon per customer. Must
present coupon with order. Plus tax. Expires 1-31-15.

Up to 5 qts.

BODY SHOP
586-754-7000

ext 1231

INSURANCE
WRECK

AMENDED

WE REPAIR
ALL MAKES
& MODELS FREE OIL CHANGE

With Each Major Repair

TRANSPORTATION AVAILABLE
During Scheduled Repairs

GM SERVICE CENTER
MICHIGAN’S LARGEST

•SERVICE DEPT. •PARTS •BODY SHOP

866-452-1547
26125 Van Dyke @ 101/2 Mile

Center Line, MI 48015

EDRINKE • FAST • FRIENDLY • DISCOUNTS

VISIT OUR

QUICK LANE

NEWVERANO

PURCHASE
FOR

$19,922*
LEASE FOR
24 MONTHS
$134*

$999DOWN

2015

NEWREGAL

PURCHASE A 2014
FOR

$22,037*
LEASE FOR
24 MONTHS
$219*

$999DOWN

2015

NEWLACROSSE

PURCHASE A 2014
FOR

$24,783*
LEASE FOR
39 MONTHS
$249*

$999DOWN

2015

NEWENCORE

PURCHASE A 2014
FOR

$19,460*
LEASE FOR
24 MONTHS
$79*
$999DOWN

2015

NEWTERRAIN

PURCHASE
FOR

$21,976*
LEASE SLE-1
24 MONTHS
$49*
$999DOWN

2015

NEWENCLAVE

PURCHASE A 2014
FOR

$29,997*
LEASE FOR
24 MONTHS
$219*

$999DOWN

2015

NEWACADIA

PURCHASE
FOR

$28,797*
LEASE SLE-1
24 MONTHS
$139*
$1,669DOWN

2015

NEWTRAVERSE

PURCHASE
FOR

$27,297*
LEASE FOR
24 MONTHS
$168*

$999DOWN

2015

NEWEQUINOX

PURCHASE A LS
FOR

$20,997*
LEASE LT
24 MONTHS
$89*
$999DOWN

2015

NEWCAMARO

PURCHASE A 2014
FOR

$20,895*
LEASE FOR
24 MONTHS
$187*
$1,6699DOWN

2015

NEW IMPALA

LEASE FOR
39 MONTHS
$208*

$999DOWN

2015

Now looking for experienced salespeople to join our team!

PURCHASE A 2014
FOR

$23,993*

Must
Terminate

Non-GM Lease

NEWSIERRA

PURCHASE
FOR

$25,995*
LEASE FOR
24 MONTHS
$129*
$1,669DOWN

2015

DBL. CAB
1500
2WD

1LT

LS 1LS 1LS

Nicole
Dodge

nhuminski@edrinke.com
Find Us on

FACEBOOK

NO DOC
FEES See us for your GM employee purchases.

1-877-451-7707
26125 Van Dyke at 101/2 Mile Rd.

Visit our website: edrinke.com
SHOWROOM HOURS: Mon. & Thurs. 8:30am-9:00pm; Tues., Wed., & Fri. 8:30am-6:00pm

All applicable rebates including lease/conquest offers have been deducted from sale price/payment. Pictures may not represent actual vehicle. Prices subject to change per
GM incentives. Prices and payments are inclusive of active GMEmployeeDiscount (Unless otherwise stated). BelowGMPricing only valid on certian models. Cruze,Silverado,
Malibu,Equinox,Traverse andCamaro are all 24month leases.Volt is a 36month lease. Impala is a 39month lease.All leases are 10kmiles per yearw/ approved STier credit
w/ $999 or $1669 due at signing. Prices&payments are plus tax, title,and plate feeswith acquisition fee up front. Refundable security deposit required on certain vehicles –to
be determined by lender. For Silverado,must trade in ’99 or newermodel vehicle. GMEmployee discount to everyone valid on certainmodels. $3500 trade-in is valid on 2004
or newer vehicleswith under 115kmiles in drivable condition, no branded titles, see sales person for details. **Certain restrictionsmay apply, see dealer for complete details.
Expiration Date – 2/2/15.

Jim
Pfeifle

jpfeifle@edrinke.com

Dennis
Thacker

dthacker@edrinke.com

See us for your GM employee purchases.

1-866-452-1300
26125 Van Dyke at 101/2 Mile Rd.

Visit our website: edrinke.com
SHOWROOM HOURS: Mon. & Thurs. 8:30am-9:00pm; Tues., Wed., & Fri. 8:30am-6:00pm

All prices and payments include GM rebates. Pictures may not represent actual vehicle. Prices subject to change per GM incentives. Prices and payments are inclusive of active GM
employee discount (unless otherwise stated). All leases are 10,000 miles per year with approved S Tier credit w/ $999 down (unless otherwise noted). Must have lease loyalty and/or
conquest.Must haveclosing competitive lease. For Sierra,must trade in ’99or newermodel vehicle. Pricesandpayments areplus tax, title,plate feew/acquisition feeup front, refundable
security deposit required on certain vehicles – to be determined by lender. GM employee discount to everyone valid on certainmodels. $3,500 trade in is valid on 2004 or newer vehicles
w/ under 115kmiles in drivable condition,no branded titles. See salesperson for details. ** Certain restrictionsmay apply, see dealer for complete details. Expiration Date – 2/2/15. Paul

Makowski
pmakowski@edrinke.com

ED RINKE We Are Professional Grade

GM CARD
OFFER
– TOP OFF –
UP TO $3,000

Faurecia Displays New Technologies at Show

MILAN (AP) – Europe’s auto-
makers’ association ACEA has
confirmed that the industry’s
six-year decline ended last year,
reporting a 5.7 percent increase
in car sales in 2014 to 12.5 mil-
lion vehicles.
That was the continent’s first

positive full-year result since
2007, with December marking
the 16th straight month of
growth.
Despite the upbeat perform-

ance reported last week, carmak-
ers were cautious heading into
2015 amid new economic uncer-
tainty.
Carlos Ghosn, the CEO of Nis-

san and Renault, said at the De-
troit Auto Show that he expects
European growth this year to be
slow, around 1 percent to 2 per-
cent.
Jeff Schuster, executive vice

president of forecasting for
industry consultancy LMC Auto-
motive, says the tamped-down
forecasts are due in part to defla-
tion concerns.

2014 Car Sales Up
In Europe, But
OEMs Cautious

BRAKE SPECIAL

$19995
Most F.W.D. U.S. Cars • In-store offer ends 1-31-15

Check Our Price on
Tune Ups, Water Pumps,

Heater Cores & Other Repairs

DELUXE OIL
CHANGE
SPECIAL

Up To 5 Qts. Of
Oil Lube & Filter

•
No Disposal Fee

Includes topping off fluids

1-31-15

MMMMAAAAKKKKEEEE UUUUSSSS YYYYOOOOUUUURRRR FFFFIIII RRRRSSSSTTTT CCCCHHHHOOOOIIIICCCCEEEE

WARREN • 586-757-7203

$2336

MUFFLER & BRAKE SERVICE
23252 VAN DYKE
3 Blocks North of 9 Mile

HOURS: Mon.-Fri. 7:30am-5pm; Sat.-Closed

Most FWD Cars  

• Front Metallic Disc Brake Pads

• 2 New Front Rotors

• Labor Included

MMUUFFFFLLEERR,, EEXXTTEENNSSIIOONN PPIIPPEE && TTAAIILL PPIIPPEE

10%Off
In-store offer ends 1-31-15
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Call Toll Free:

New
Saturday Hours:
Sales 10am-3pm &
Service 8am-2pm

HOURS: Mon/Thurs 8:30am-8pm
Tue/Wed/Fri 8:30am-6pm

800-710-3857
OPEN SATURDAY!

3800 S. Lapeer Rd., LAKE ORION

YOUR OFFICIAL CHRYSLER JEEP • DODGE LEASE TURN-IN HEADQUARTERS

SCAN
ME

CHECK YOUR
TRADE IN
VALUE HERE

*We make car buying fun at Milosch’s Palace. Please call to schedule an appointment for a demonstration drive. All rebates to dealer. Deals apply to stock
units only. Must be a Chrysler employee. $1995 down, plus destination, taxes, title, plates. Must be Chrysler Employee. $500 Military and TDM included.
Lease calculated at 10,000 miles per year. Vehicle shown not actual vehicle. WAC. See dealer for details. **Lease and prepay examples are plus destina-
tion, taxes, title, plates, $0 sec. deposit required. Includes Conquest Trade-in and must be Chrysler Employee. Programs subject to change. †On select mod-
els. See dealer for details. Expiration date is 1/31/15.

YOUR OFFICIAL CHRYSLER • JEEP • DODGE LEASE TURN-IN HEADQUARTERS

2015 CHRYSLER
TOWN & COUNTRY
TOURING
L

EMPLOYEE 1 PAY 27 MONTH
LEASE STARTING FROM
$3987*

27 MO. LEASE ONLY
$169*mo.

2014 CHRYSLER
300 S

EMPLOYEE 1 PAY 27 MONTH
LEASE STARTING FROM
$3987*

27 MO. LEASE
$89*mo.

2015 JEEP
GRAND CHEROKEE
LAREDO
4X4

SALE PRICE
$27,760*

27 MO. LEASE ONLY
$259*mo.

ALL NEW 2015 JEEP
CHEROKEE LATITUDE
4X4

39 MO. LEASE ONLY
$195*mo.

ALL NEW 2015
DODGE JOURNEY
RTAWD

27 MO. LEASE ONLY
$179*mo.

2014 DODGE
CHARGER R/T

EMPLOYEE 1 PAY 27 MONTH
LEASE STARTING FROM
$2988*

27 MO. LEASE ONLY
$99*mo.

2014 RAM
CREW CAB 4X4

BIG HORN

EMPLOYEE 1 PAY 27 MONTH
LEASE STARTING FROM
$3587*

27 MO. LEASE ONLY
$149*mo.

2015 CHRYSLER
200 LIMITED

SALE PRICE
$18,927*

27 MO. LEASE ONLY
$132*mo.

OPEN
MONDAY
8:30 AM
TO

8:00 PM

MILOSCH’S PALACE WILL DOUBLE
YOUR AUTO SHOW BONUS CASH
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