
®Detroit AutoScene®

VOL. 82 NO. 52 JANUARY 5, 2015ESTABLISHED 1933 AS NEW CENTER NEWS AND 1983 AS OAKLAND TECH NEWS

go to DetroitAutoScene.com for Scrollable Version of this week’s edition

“F IRST IN THE HEAR T OF DETROIT”

info@detroitautoscene.com

The new 2015 Dodge Chal-
lenger has earned a five-star
overall safety rating from the U.S.
National Highway Traffic Safety
Administration (NHTSA).

Five stars is the highest possi-
ble safety rating given by NHTSA.

“The new Dodge Challenger
coupe further demonstrates our
commitment to broaden the pro-
liferation of advanced safety
technologies, such as driver-as-
sist features,” says Scott Kunsel-
man, senior vice president of Ve-
hicle Safety and Regulatory, FCA-
North America.

In its assessment of the new

Challenger, NHTSA noted the
availability of Forward Collision
Warning (FCW), which features
forward-facing sensors pro-
grammed to detect the potential
for certain types of frontal colli-
sions, Kunselman said. If detect-
ed, the driver is alerted with
visual and audible warnings.

The 2015 Dodge Challenger is
the only car in its segment with
such capability, said Kunselman.

FCW is among more than 70
available safety and security fea-
tures on the 2015 Dodge Chal-

2015 Challenger Earns 5-Star
Safety Rating from NHTSA

2015 Dodge Challenger

CONTINUED ON PAGE 4

Sometimes it’s just a very good
idea to know where you’re going
– even if it’s behind you.

That’s why Cadillac late this
year will add high-resolution
streaming video to the function
of a traditional rearview mirror,
removing obstructions of pas-
sengers, headrests and the vehi-
cle’s roof and rear pillars.

The streaming video mirror im-
proves field of vision by an esti-
mated 300 percent, or roughly
four times greater than a stan-
dard rearview mirror, said Travis
Hester, Cadillac CT6 executive
chief engineer.

“The closest comparison to
this kind of rear vision would be
driving a convertible with the
top down,” said Hester.

“In addition to the increased
field of view, the technology elim-
inates any rear seat, rear pillar or
passenger obstructions, allowing
the driver an unimpeded view of
the lanes behind and traditional
blind spots.”

Thanks to a high dynamic
range, Hester said, the camera’s
video feed reduces glare and
allows a crisper image in low-
light situations, producing a bet-
ter image versus a traditional
glass electrochromatic, or auto-
dimming, rearview mirror.

The in-mirror display is an
industry-leading 1280-by-240-
pixel TFT-LCD display with 171
pixels per inch, combined with

an HD camera designed specifi-
cally to enhance rear-view lane
width and maximize low-light sit-
uations.

The camera itself is placed on
the deck lid by the rear license-
plate box.

A water-shedding hydrophobic
coating is applied to the camera
to keep it clean to maintain visi-
bility regardless of the driving
conditions, Hester said, making
the camera functional in just
about every weather condition a
driver might face.

Researchers and engineers
working on this Cadillac innova-
tion have been awarded 10
patents – one for the streaming
video mirror and nine for video

processing, said Cadillac
spokesman David Caldwell.

“It was a very interesting car to

Mirror ‘Like Driving in Top-Down Convertible

Views with the new video mirror (above) and traditional mirror (below)

by Jim Stickford

The earth opened up and swal-
lowed eight Corvettes last
spring.

Now, GM is restoring two of
those eight vehicles that were
damaged in the Corvette Muse-
um in Bowling Green, Ky.

Museum officials determined
that only three of the cars were
worth restoring.

“That’s not as bad as it
sounds,” said Chevrolet spokes-
person Monte Doran.

“When they got the cars out of
the hole, it turned out to be a
blessing in disguise. The incident
made the news around the world
and attendance to the museum
increased by something like 40
percent.

“Additionally, support for the
museum and for the restoration
of the vehicles poured in from
Corvette enthusiasts from
around the world as well. I was

there and they were getting mes-
sages from Corvette fans from
places like Norway.”

Doran said he learned about
the sinkhole and what it did just
like everyone else – watching a
security video on the Internet
that showed eight Corvettes
falling down a sinkhole that
opened up the museum’s floor.

“It was incredible to see, but
you have to remember that the
Corvette Museum is a private
nonprofit entity, separate from
General Motors.

“I remember having a talk with
the museum’s director, Wendell
Strobe, just after the sinkhole
opened up. He said they might
not even be able to lift all eight of
the Corvettes out of the hole.”

When that didn’t turn out to be
the case, Doran said, GM volun-
teered to help with the vehicles’
restorations.

The damage to the vehicles
was determined by the order in

which they fell into the hole, Do-
ran said. The ones that fell in first
received the most damage, as
would happen when six or seven
cars fall on top of one car. The
vehicle that suffered the least
amount of damage was the one
that fell in last.

Doran said, “The five vehicles
that they won’t restore were
put on display and those five
have become quite an attrac-

tion in and of themselves.”
One Corvette was restored by

experts the museum keeps on
hand, Doran said. The remaining
two were sent to Detroit for GM
to repair.

“These two Corvettes that GM
is repairing,” said Doran, “are the
one millionth Corvette, which is
a 1992 model, and the 2009 ZR1
Blue Devil Corvette prototype.

“The Blue Devil was the last

one to fall in the hole. The dam-
age to that vehicle was relatively
little, to the point that it was ac-
tually able to start when it was
pulled out of the hole. An oil line
was cut, so it didn’t run for long,
but still.”

Doran said GM technicians
spent about two weeks worth of
time repairing the Blue Devil. It

Ford will deliver more than 12
new performance vehicles
through 2020, according to Ford
officials.

The Dearborn automaker said
its new global Ford Performance
team will include an all-new
Focus RS that will be available to
customers in major markets
around the world for the first
time.

Ford spokesperson Craig Von
Essen said that it’s part of Ford’s
plan to deliver even more per-
formance vehicles, parts and ac-
cessories for customers around
the world more quickly.

“Ford remains committed to in-
novation through performance,”
said Raj Nair, Ford group vice
president, Global Product Devel-
opment.

“Our new global Ford Per-
formance team ties together rac-
ing, performance vehicles and
parts.

“It will allow us to more quick-
ly introduce products and acces-
sories that meet the needs of
customers around the world
on-road and on the track.”

Focus RS, which Nair said
builds on a pedigree of driving
excellence dating to the first

Ford RS in 1968, was last intro-
duced in 2009.

“To earn the RS badge, the ve-
hicle has to be a no-compromise
driver’s car that can deliver ex-
ceptional performance on the
track when required, while pro-
viding excellent everyday driv-
ing,” said Nair.

Focus RS will join Ford’s exist-
ing performance lineup, includ-
ing Fiesta ST, Focus ST, Shelby
GT350 Mustang and F-150 Raptor.

In addition to pleasing enthusi-
asts, Von Essen said, these vehi-

CONTINUED ON PAGE 5

New Shelby GT350 Mustang

Ford Emphasizing Global Performance

The one millionth Corvette after it fell into a sinkhole

GM Restoring One Millionth
Corvette from Sinkhole Fall

CONTINUED ON PAGE 7
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The innovative minds behind
some of the world’s most iconic
vehicles must work within the
constraints of rules and regula-
tions, said Ford spokesperson
Francesca Montini.
And that heightens the chal-

lenge for the designer, she said.
This doesn’t quash the cre-

ative spirit reflected in the final
product, she said, “but some-
times it’s just plain fun to go a
little crazy.”
So as a team-building exercise,

the U.S. design teams at Ford
Motor Company were given
“unbridled freedom for once” to
create an icon of winter – the
snowman, Montini said.
So in November, the teams

kicked off the holiday season
with a snowman-design chal-
lenge. Nine teams were given
three pieces of white Styrofoam,
and instructed to work together,
document the process, and have
fun, Montini said.
Three of the Ford snowmen

will be delivered this month to
two Michigan orphanages and a
senior citizens home. The re-
maining six will be housed at

Ford design studios. These snow-
men are sure to delight their new
owners all winter long, Montini
said.
The snowmen were created by

sculpting and painting, she said,
with some of the creations lit
from within and wrapped in a
suede-like fabric. Each snowman
is thoughtfully designed to cap-
ture the strengths of its team.
From Ford’s color and materi-

als studio came a snowman fea-
turing paint domes as vest, twigs
textured with sparkling crystals
for arms, and a basket-weave top
hat.
Studio 2000X, the team behind

most Ford vehicle animations,
designed a punker snowman
with technology features such as
camera-lens eyes.
The Ford team responsible for

vehicle interiors presented a
sled-bound trio of snowmen,
complete with tablet guiding the
way.
And several teams charged

with developing vehicle proto-

types debuted snowmen with de-
tailed stitching, polished sur-
faces and refined curves, Montini
said.
“Each one of these nine Ford

snowmen reflects the spirit of
the holiday season,” Montini
said. “Even when inspired by a
heavy-metal band with wildly
painted faces.”
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We have the Vehicles you need for:

OURMISSION:
“To provide quality service

under any condition
with speed, flexibility
& cost effectiveness.”

AMember of: Our Team:
MikeMasson

Director
Cell: 248-613-7711
Office: 248-341-5252

Mmasson@suburbancollection.com

LauraAnn
Retail OperationsManager

Cell: 248-890-1466
Office: 248-341-5250

Laura.ann@competitivevehicles.com

TracyOverholser
Client SatisfactionAdvisor
Office: 248-341-5260

Toverholser@suburbancollection.com

DeniseDeTomaso
Business DevelopmentManager

Cell: 586-942-6959
Office: 248-341-5212

Ddetomaso@competitivevehicles.com

BethMerritt
Customer Service Representative

Cell: 248-550-2014
Bmerritt@competitivevehicles.com

•Testing

• Benchmarking

•Ride andDrives

• Photo Shoots/Video
Production

•ConsumerEvents/
Promotions

•Vehicle&Part
procurementworldwide

• Door to door
white glove delivery

•Onsite vehicle
support available

•We are available 24/7

We accept:

Competitive Vehicle Services
is a corporate vehicle rental & sales company.

We provide vehicles and parts for
manufacturers, suppliers and agencies
across the country and world wide.
We pull ahead of our competition

by the ability to showcase
The Surburban Collections 35 vehicle

manufacturers and numerous retail locations.

New F-150 Available
Now!!!

drive,” Caldwell commented.
“I liken it to driving in a con-

vertible with the top down
because you eliminate views
obstructed by the roof and pan-
els.
“You really do get a much

broader view of what’s behind
you.”
The patents, Caldwell said,

cover innovations in the wide
field of view camera image cali-
bration, de-warping, glare reduc-
tion and camera hardware de-
sign.
Drivers can disable the mir-

ror’s video streaming function
very simply, Caldwell said. Flip-
ping the toggle on the underside
of the mirror will revert it to a
traditional electrochromatic
rearview mirror.
“This is done because some-

times you want to be able to see
what’s going on in the backseat
of your car. Like, if your kid is in
the car and you want to keep an
eye on her,” Caldwell said.

‘It’s Like Driving
In a Convertible
With Top Down’
CONTINUED FROM PAGE 1

’Tis the Season for Snowmen
Created by Ford Designers

A happy snowman enjoys sun and frosty margarita – until he melts.

http://www.detroitautoscene.com
mailto:info@detroitautoscene.com
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*Picture may not represent actual sale vehicle. All applicable rebates including lease/conquest offers have been deducted from Sale Price/Payment and are subject to change by the manufacturer without notice and are plus title, tax and plate fees. GM Employee discount
is required except where noted. Silverado requires trade-in of 1999 or newer vehicle. Leases are 10,000 miles per year, and are plus title, tax and plate fees. Certain restrictions apply, see dealer for complete details on all incentives/offers. Sale ends 1/2/2015 @ 6:00PM.

2015MALIBU “LT”
• 2 Yr/24,000 Scheduled Maintenance INCLUDED!

• 2.5L DOHC VVT Engine! • 7” Color Touch Screen MyLink Radio!
• OnStar with 4G LTE with built-in Wi-Fi hotspot! • Cruise Control!

• Tilt and Telescopic Steering Column! • Remote Vehicle Entry!
• Aluminum Wheels!

• 36 MPG on the Highway!
Stock# F18785
Was $24,435

NO SECURITY
DEPOSIT REQUIRED.

TAX, TITLE AND
PLATE FEES EXTRA!

2015SILVERADO“LT”
• 2 Yr/24,000 Scheduled Maintenance INCLUDED!

• ECOTEC3 4.3L V6 Engine! • 8” Color Touch Screen MyLink Radio!
• “All Star” Edition! • OnStar with 4G LTE with built-in Wi-Fi hotspot!

• Trailering Pkg w/Locking Rear Differential!!
• 17” Bright Machined Aluminum Wheels!

• Remote Vehicle Start and Entry!
• Rear Vision Camera!

• 22 MPG on the Highway!
Stock# F20468Was $40,575

NO SECURITY
DEPOSIT REQUIRED.

TAX, TITLE AND
PLATE FEES EXTRA!

Lease Pull-Ahead Is Back…Get Out Early & Lower Your Payment!*

24 Month
Lease:

$139*
with$999Down!

Sale
Price $17,599*

24 Month
Lease:

$179*
with$999Down!

Sale
Price $28,399*

2015TRAVERSE “LT”
• 2 Yr/24,000 Scheduled Maintenance INCLUDED!

• 3.6L SIDI V6 Engine! • 6.5” Color Touch Screen Radio!
• 7 Passenger Seating! • Tilt and Telescopic Steering Column!

• Remote Vehicle Start and Entry!
• Power Driver’s Seat!

• 18” Machined Aluminum Wheels!
• 24 MPG on the Highway!
Stock# F18882 Was $35,240

NO SECURITY
DEPOSIT REQUIRED.

TAX, TITLE AND
PLATE FEES EXTRA!

24 Month
Lease:

$159*
with$999Down!

Sale
Price $27,565*

MONDAY
ONLY!

2015EQUINOX “LT”
• 2 Yr/24,000 Scheduled Maintenance INCLUDED!
• 2.4L DOHC Engine! • 7” Color Touch Screen MyLink Radio!

• OnStar with 4G LTE with built-in Wi-Fi hotspot!
• Remote Vehicle Entry! • Rear Vision Camera!

• Tilt and Telescopic Steering Column!
• 17” Aluminum Wheels!

• 32 MPG on the Highway!
Stock# F21430Was $27,045

NO SECURITY
DEPOSIT REQUIRED.

TAX, TITLE AND
PLATE FEES EXTRA!

24 Month
Lease:

$99*
with$999Down!

Sale
Price $21,592*

DOUBLECAB

Chrysler will invest an addi-
tional $266 million in its Kokomo
(Ind.) Transmission Plant to in-
crease capacity of the eight-
speed TorqueFlite automatic
transmission.
This is the sixth investment

made at Kokomo Transmission
(KTP) since June 2009, bringing
total investment in FCA US Koko-
mo operations to nearly $1.8 bil-
lion, said Chrysler spokesperson
Jodi Tinson.
Chrysler notified city officials

of the new investment at the Dec.
8 Kokomo Common Council
meeting, asking the council to
amend an existing tax abatement
to support this new investment,
Tinson said.
The investment will be used to

purchase new equipment and
tooling, adding more assembly
capacity.
If the council approves, work

in the plant will begin immediate-
ly and be completed in the third
quarter of 2016. The investment
will permit an unspecified num-
ber of employees to be retained.
“Since the launch of the eight-

speed, employees at Kokomo
Transmission have been working
practically around the clock to
produce this advanced, fuel-effi-
cient transmission,” said Brad
Clark, head of Powertrain Manu-
facturing Operations, FCA North
America.
“We’re pleased that vehicles

equipped with this transmission
have been so well received by
consumers. This investment will
give us the additional capacity
we need to make it available
across even more vehicles in our
product line.
“We are grateful to Mayor

Goodnight and the Kokomo Com-
mon Council for their continued
support of FCA US. This invest-
ment further demonstrates our
commitment to this community
and our workforce, and firmly es-
tablishes Kokomo as the center
of competence for transmission
production.”
KTP has been producing the

eight-speed transmission since
September 2012, Tinson said. In
2013, KTP produced nearly
300,000 eight-speeds. That num-
ber has more than doubled to
nearly 700,000 in the first 11
months of 2014.
Currently, the eight-speed

transmission is available on the
Jeep Grand Cherokee, Chrysler
300, Dodge Challenger, Dodge
Charger, Dodge Durango and

Ram 1500. The automaker sold
more than 800,000 of these mod-
els in the U.S. through November
2014.
The KTP-produced TorqueFlite

eight-speed automatics are pro-
jected to power more than one
million vehicles worldwide. And
their combined effect is “stagger-
ing,” Tinson said.
Over their lifetimes, these ve-

hicles are projected to save their
owners more than 700 million
gallons of fuel, compared with
their predecessors that featured
five- or six-speed automatics,
Tinson said.
That quantity of gasoline is

worth approximately $2.5 billion
at the pump, based on current
fuel-price forecasts.
In comparison to the fleet of

conventional transmissions they
replaced, TorqueFlites promise
to reduce carbon dioxide emis-
sions by more than six million
metric tons over the same time-
frame, Tinson said.
Chrysler has made five addi-

tional investments in the Koko-
mo Transmission Plant since
June 2009:
• May 11, 2010 – Announced

an investment of $43 million to
increase capacity at its Kokomo
Casting and Kokomo Transmis-
sion plants, and adapt them to
support production of the World
Engine and improve processes
for the 62TE transmission pro-
gram.
• Nov. 23, 2010 – Announced

an investment of nearly $843 mil-
lion in the automaker’s existing
transmission manufacturing
facilities in Kokomo to accommo-
date production of a new
advanced front-wheel-drive auto-
matic transmission.
• Dec. 14, 2010 – Confirmed an

investment of $85 million in its
Kokomo Transmission Plant for a
variety of powertrain improve-
ments.
• December 2010 – A $300 mil-

lion investment intended for Indi-
ana Transmission Plant I was re-
allocated to the Kokomo Trans-
mission Plant to accommodate
additional production of the
eight-speed automatic transmis-
sion.
• Feb. 28, 2013 – Announced

that it will invest $212 million at
Kokomo Transmission, Kokomo
Casting and Indiana Transmis-
sion I Plants for additional tool-
ing and equipment to produce
the eight- and nine-speed trans-
missions.

Chrysler to Invest $266M
In Kokomo Transmission Talk about the opposite of a

hands-on approach.
Chevrolet’s use of high-resolu-

tion, high-tech display equip-
ment is instrumental to refining
vehicle design, said GM
spokesman Otie McKinley.
The 4K ultra-fine resolution

PowerWall system, capable of
displaying both 2D and 3D
images, allows designers and
engineers to compare versions
of part designs and ideas
without the need for expensive
physical prototypes, McKinley
said.
The team can quickly examine

several concepts and speed a
decision on the best solution.
And, McKinley said, this use

of modern technology paid off
with the 2015 Chevrolet Col-
orado, which was named the
2015 Motor Trend Truck of the
Year.
And thanks to this technology,

designers were able to customize
a Colorado with accessories
that might match different own-
ers’ personalities, McKinley
said.
For example, the Colorado’s

chrome assist step was designed
with black treads in part to avoid
the unsightly reflection of drain
holes in the bottom edges of the
cab.
The treads on the Colorado

assist step were evaluated for
this issue with the PowerWall
more than a year before a
physical prototype was avail-
able.
“That’s the beauty of this kind

of high definition,” said Joe Guz-
man, engineering group manager
for Global Virtual Design Process
& Operations.
“Using the math data, we can

render the vehicle as the cus-
tomer will see it in the ‘as manu-
factured’ state.
“Designers and engineers can

then scrutinize every detail to
make sure they are spot-on.”
In addition to the assist

step, the GearOn customizable
and adjustable cargo system
for the truck bed was evaluated
on the PowerWall to assure it
looked and performed as intend-
ed.
Guzman, who started as a

wood model maker, said the Pow-
erWall won’t replace clay model-

ing or other physical prototypes
anytime soon.
But for dozens of minor and

major decisions, the technolo-
gy’s speed, precision and lifelike
accuracy allow attributes like re-
flections, finishes, glare and light-
ing to be assessed many months
or years before the first physical
vehicles are built.
The PowerWall solution com-

prises a 240-square-foot solid
glass screen, and two Christie Mi-
rage 4K25 DLP 3D projectors,
powered by eight computers and
two Christie Spyder X20 video
processors.
The team of virtual reality ex-

perts includes three visualization
specialists, an IT technician and
a Christie hardware engineer.

PowerWall System Helps GM Refine Design

A GM designer uses high-res tech to mix and match truck features.
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lenger, Kunselman said. Others
include Blind-Spot Monitoring
and Rear Cross-Path Detection,
which was pioneered by
Chrysler, he said.

“The 2015 Challenger checks
all the boxes,” Kunselman said.
“It affords premium safety and
security in a stylish package that
delivers a sporty driving experi-
ence.”

This latest edition of safety
technology, Kunselman said,
builds on the 2014 model’s lega-
cy of honors that include Ed-
munds.com’s Best Retained Val-
ue Award and winner three
years’ running of J.D. Power’s
APEAL Award for overall owner-
ship enjoyment.

The 2015 Dodge Challenger
ups its game, Kunselman said,
with:

• Segment-first and segment-
exclusive TorqueFlite eight-
speed automatic transmission,
which delivers an 11 percent im-
provement in fuel economy,
compared with the outgoing
gearbox.

• Significant new technology
upgrades such as the all-new
Uconnect Access system with
standard touchscreen, standard
new 7-inch multi-view TFT gauge
cluster, new performance elec-
tronic shifter, Keyless Enter ‘n
Go with push-button start.

Last month, Kunselman said,
the Challenger recorded its best-
ever November sales total with
4,157 deliveries. That’s a 52 per-
cent jump compared with the
same month in 2013.

2015 Challenger
Earns 5-Star
Safety Rating

CONTINUED FROM PAGE 1

Cars.com forecasts December
light new-vehicle sales will hit
1,510,500 units, up 11.3 percent
from December 2013 and 16 per-
cent from last month.

This would mark the highest
December unit sales count since
December 2006. A SAAR of 16.86
million is expected for the
month.

“New-car sales are finishing
the year on a high note, with to-
tal industry sales expected to ex-
ceed 16.5 million units in 2014,”
said Jesse Toprak, chief analyst
at Cars.com.

“Bolstered by low gas prices,
SUV and full-size truck sales
have been particularly strong
this month – even beyond nor-
mal seasonality.”

Retail sales remain steady and
are projected to make up 85.5
percent of total sales in Decem-
ber, up 0.5 percent from the pre-
vious month.

Looking forward to the new
year, Toprak added, “We expect
sales to continue on a very posi-
tive trajectory, with the industry
set to hit 17.1 million units in
2015.”

Toprak said that Chrysler
should have strong sales in
December in terms of growth.

The automaker is expected
to sell around 198,000 vehicles,
a year-over-year increase of
23.1 percent and a month-
over-month increase of 16
percent.

Ford, Toprak said, is expected
to sell about 225,000 vehicles
in December, which is a 3.8
percent year-over-year increase
for the month and a 20.6
percent month-over-month in-
crease.

General Motors’ numbers also
should be strong for the month,
Toprak said.

December sales are estimated
to be 253,000, which represents
a 10 percent year-over-year in-
crease and a 12.1 percent month-
over-month increase.

Cars.com Expects
New-Vehicle Sales
To Exceed 16.5M
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475 SUMMIT DRIVE • 248-292-2502 • 5825 HIGHLAND RD. (M59) • WATERFORD

CALL
BRUCE LITVIN
– 24/7 & 365 –

40 YEARS
OF QUALITY SERVICE

CELL # 1-586-405-5175
blitvin@lunghamer.com

1-888-665-5438

HHAAPPPPYY
NNEEWW YYEEAARR
TTOO AALLLL AANNDD
TTHHAANNKKSS
FFOORR TTHHEE
GGRREEAATT
YYEEAARR!!
CCAALLLL FFOORR NNEEWW
22001155 PPRROOGGRRAAMMSS!!

Jeff Caul
586-274-0396
PEP QUOTES BY PHONE OR EMAIL:
JEFF CAUL AT JCAUL@BUFFWHELAN.COM

Free shuttle service to home, office or shopping.

buff whelan chevrolet
WHERE THE DEALS MAKE THE DIFFERENCE, EVERY DAY SINCE 1970!

Van Dyke • South of 18 Mile • Sterling Heights

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!

☺
W

e
g
u
ar

an
te

e
th

e
lo

w
es

t
p
ri

ce
o
r

it
’s

fr
ee

!
☺

W
e

g
u
ar

an
te

e
th

e
lo

w
es

t
p
ri

ce
o
r

it
’s

fr
ee

!
☺

W
e

g
u
ar

an
te

e
th

e
lo

w
es

t
p
ri

ce
o
r

it
’s

fr
ee

! ☺
W

e
g
u
aran

tee
th

e
lo

w
est

p
rice

o
r

it’s
free!

☺
W

e
g
u
aran

tee
th

e
lo

w
est

p
rice

o
r

it’s
free!

☺
W

e
g
u
aran

tee
th

e
lo

w
est

p
rice

o
r

it’s
free!

*See dealer for details. All Rebates/Incentives have been deducted from sale price/payment and are subject to change by manufacturer
without notice. GM Employee discount required unless otherwise noted. All leases include GM Lease Loyalty unless otherwise noted.
Silverado lease assumes that you have a 1999 or newer trade in. Traverse and Equinox leases assume you have a NON-GM Lease in the
household that must terminate. All lease payments are based on 10,000 miles per year. 1st payment, tax,title and plate fee due at signing
on all leases. All programs expire 1/2/2015

CONVENIENT HOURS:
Mon. & Thurs.

8:30 am – 9 pm
Tues., Wed., Fri.

8:30 am – 6:30 pm
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METRO PKWY.

18 MILE RD.

SINCE
1989

Touchscreen Radio, Back-Up Camera, Remote Start,
Deep Tinted Glass, Aluminum Wheels, WI-FI,
Power Locks/Windows/Mirrors & More…
24 Month Lease/10,000 Miles

Stk.#50799

2015 EQUINOX 1LT

*With Lease Conquest • No Security Deposit Required

Stk.#50988

2015 SILVERADO 1LT
NO SECURITY
DEPOSIT
REQUIRED

NO SECURITY
DEPOSIT
REQUIRED

All Star Package, Remote Start, Back-Up Camera,
Auto A/C, 17” Wheels, Trailer Package,
Power Locks/Windows/Mirrors & More…
24 Month Lease/10,000 Miles

No Security Deposit Required

OVER 1,000
New Chevrolets in Stock!

WE GUARANTEE THEWE GUARANTEE THE
LOWEST PRICES OR IT’S FREELOWEST PRICES OR IT’S FREE☺☺

586-274-0396
Stk.#51399

2015 TRAVERSE 1LT

Power Locks/Windows/Mirrors, Cruise, Tilt, Remote
Start, Bluetooth, Aluminum Wheels, Back-Up Camera,

XM Radio, OnStar & More…

24 Month Lease/10,000 Miles

$201*+Tax with$0 Down
*With Lease Conquest • No Security Deposit Required

buff whelan
chevrolet

$138*+Tax with$0 Down

$229*+Tax with$0 Down

DOUBLE CAB, 4X4

NO SECURITY
DEPOSIT
REQUIRED

HAPPY
HOLIDAYS

from

*GM Employee Pricing PlusTax, Title, Lic. and Doc. No Security Deposit Required. Total due at lease signing 2015Yukon 4WD SLE $2,280, 2015 Enclave-FWD Convenience group $1,626, 2015Verano $1,615, 2015 Lacrosse Base -1SB $1,745, 2015 Acadia AWD SLE-1 $1,568, 2015
Sierra 1500 Double Cab 4WD$1,788, 2015 Regal FWD$1,708, 2014 Encore $1,701, 2015Terrain $992. *Loyalty RebateMust Have Lease on 99 or Newer GMC/Buick in Household. * DBC=Dealer Bonus Certs.While Supplies Last ** Pull ahead programo?er is a private o?er pro-
gram.Noteveryonewill qualify. 20%o?MSRPonVerano,Enclave,Sierra’sDBLCabandLaCrosse.BonuscashonAcadiaandEnclave.Programssubject tochange.Photosmaynot representactualvehicle.Price is subject tochangewithoutnotice. Seedealer fordetails. Expires12/31/14.

40755 Van Dyke • Sterling Heights •586.977.2800
WWW.VYLETEL.NET SALES: Sun CLOSED; M, TH 8:30am-9pm; T, W, F 8:30am-6pm; SAT 10am-3pm

SERVICE: Sun CLOSED; M, TH 7am-8pm; T, W, F 7am-6pm; Sat 10am-3pm

VISIT OURWEBSITE TO SEARCH FOR MORE VEHICLES & GREAT DEALS ON NEW BUICK’S OR GMC’S ATWWW.VYLETEL.NET

SAVE OVER
$12,800 OFF LIST

2014BUICKENCORE FWD
CONVENIENCEGROUP

LEASE FOR ONLY

$209*
/MO

24 MO. LEASE
10K MILES PER YEAR

STK #4048-14 • DEAL #49782
*GM pricing plus tax, title, lic. No sec. deposit required.
Lease figured with lease loyalty rebate. $1,701 total due at signing.

24 MONTH BUICK EXPERIENCE LEASE
FREEMaintenance • FREE XM Radio! • FREE OnStar

2015 BUICKLACROSSE
BASE 1SB

LEASE FOR ONLY

$199*
/MO

24 MO. LEASE
10K MILES PER YEAR

STK #6841-15 • DEAL #49802
•GM pricing plus tax, title, lic. No sec. deposit required.
Must qualify for lease loyalty rebate. Must have ‘99 or new Buick
in household. $1,745 total due at signing.

24 MONTH BUICK EXPERIENCE LEASE
FREEMaintenance • FREE XM Radio! • FREE OnStar

ATTENTION CURRENT BUICK OWNER’S
LEASE BUICK’S BEST FOR LESS!

2015GMCTERRAINFWD
SLE-1SPECIAL

LEASE FOR ONLY

$139*
/MO

24 MO. LEASE
10K MILES PER YEAR

STK #7778-15 • DEAL #52306
*GM pricing plus tax, title, lic. No sec. deposit required. Must qualify for lease loyalty rebate. $992 total due at signing.

ONLY $399 DOWN

2014GMCSIERRA
15004WDCREWCABSLE

NOW
$29,999*

WAS $42,835
STK #9810-14

*GM pricing plus tax, title, lic. Must qualify for lease loyalty rebate.

LOWMILES
5.3L V8 Ecotec3 Engine,Trailer Brake Controller,

Trailiering Equipment Pkg &more!

2015 GMCACADIA FWD
SLE-1

2015 BUICKVERANOFWD
1SD

LEASE FOR ONLY

$215*
/MO

39 MO. LEASE
10K MILES PER YEAR

STK #4002-15 • DEAL #49779
*GM pricing plus tax, lic. No sec. deposit required.
Lease figured with lease loyalty rebate. $1,615 total due at signing.
Remove floor mats received $309.48 discount.

BUICK EXPERIENCE
FOR LESS

2014BUICKREGAL FWD
PREMIUM 1NOW

$26,399*

WAS $34,480
STK #6418-14

*GM pricing plus tax, lic. Must qualify for lease loyalty rebate.

24 MONTH BUICK EXPERIENCE LEASE
FREEMaintenance • FREE XM Radio! • FREE OnStar

NO SECURITY
DEPOSIT
REQUIRED

YEAR END DEMO SPECIAL

24 MONTH BUICK EXPERIENCE LEASE
FREEMaintenance • FREE XM Radio! • FREE OnStar

LEASE FOR ONLY

$119*
/MO

24 MO. LEASE
10K MILES PER YEAR

STK #7572-15 • DEAL #51286
*GM pricing plus tax, title, lic. No sec. deposit required.
Must qualify for lease loyalty rebate. $1,568 total due at signing.

BUICK’S NEWEST
FOR LESS!

2015GMCSIERRA
15004WDDOUBLECABSLE

LEASE THIS 4X4 FOR ONLY

$269*
/MO

39 MO. LEASE
10K MILES PER YEAR

STK #7791-15 • DEAL #51790
*GM pricing plus tax, title, lic. No sec. deposit required.
Must qualify for lease loyalty rebate. $1,788 total due at signing.

Trailiering Equipment Pkg, Power driver seat, Remote start,
Front fog lamps, Rear Defrost, 110 Volt AC Power Outlet, Universal

Home Remote, Dual zone A/C Climate Control &more!

JUST IN TIME FORWINTER!

0%
UP TO 60 MO.
AVAILABLE

3.6L SIDI V6 engine,
Intergrated exhaust tips, 18” Painted aluminumwheels.

DEMO!
SPECIAL

SAVE OVER
$8,000 OFF LIST

0%
UP TO 60 MO.
AVAILABLE

HUGE YEAR END SAVINGS
LOWMILEAGE. DEMO SPECIAL.

259 HP,
Heated seats, Heated steering wheel, Push start,

Rear vision camera, Passive entry.

FREE MAINTENANCE

NO SECURITY
DEPOSIT
REQUIRED

HUGE SAVINGS

VYLETEL
2015GMCYUKON SLE4X4

27 MO. LEASE • 10K MILES PER YEAR
STK #7755-15 • DEAL #50467

*Price example stock specific. GM pricing plus tax, title, lic. No sec. deposit required.
Must have ‘99 or new GM in household for loyalty rebate. $1,862 total due at signing.

LEASE FOR ONLY

$329*
/MO

SEVERAL
TO CHOOSE FROM

The one millionth Corvette when it came off the line in 1992

has already been sent back to
the museum.
The real challenge for GM’s

technicians, Doran said, is
restoring the one millionth
Corvette. Its unique status pres-
ents unique challenges.
“Normally, when you restore a

vehicle, you just take a part from
another vehicle that is the same
make, model and year of produc-
tions,” Doran said. “So, if you
have a 1992 Corvette with a dam-
aged hood, you just grab another
hood from another 1992
Corvette. But this is the millionth
Corvette. You start replacing all
the parts and at some point it is
no longer the one millionth
Corvette.”
So, Doran said, the GM design

staff is working out ways to re-
store and keep as many original
parts as possible. That will take

time. Doran expects the work to
be completed early in 2015.
“What I can’t decide is, if I am

blown away by how much dam-
age was done to the millionth
Corvette or by how little damage
was done to the millionth
Corvette, considering it fell down
a hole and had another car fall
on top of it,” Doran said.
“The roof collapsed and there

was a lot of damage done to the
hood and bumpers.”
Doran said that once the one

millionth Corvette is finally re-
stored, it will be sent back to the
museum. The project is truly a
labor of love, he said.
“Corvettes have a lot of histo-

ry,” Doran said.
“One of the people who helped

the museum with its work is
Dave Golognino, and he has pic-
tures of Elvis sitting in one of our
concept car Corvettes from the
late 1950s.”

GM Restoring One Millionth
Corvette from Sinkhole Fall
CONTINUED FROM PAGE 1
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2015 XTS FWD
STANDARD COLLECTION

39 AVAILABLE

2015 CTS 2.0L TURBO
STANDARD COLLECTION

34 AVAILABLE

2015 ATS 2.5L
SEDAN - STANDARD COLLECTION

57 AVAILABLE

2015 ATS 2.0L TURBO AWD
COUPE – STANDARD COLLECTION

2015 SRX FWD
STANDARD COLLECTION

84 AVAILABLE

2015 ESCALADE AWD
LUXURY COLLECTION
REAR SEAT ENTERTAINMENT
PREMIUM PAINT

3 AVAILABLE

0% UP TO 72 MONTHS*
IInncclluuddeess CCaaddiillllaacc PPrreemmiiuumm CCaarree MMaaiinntteennaannccee ffoorr 44 YYeeaarrss oorr 5500,,000000 MMiilleess11

www.PrestigeCadillac.com

Showroom Hours: Mon. & Thurs. 8:30 a.m.-8 p.m. • Tue., Wed., & Fri. 8:30 a.m.-6 p.m. • Sat. 10 a.m.-4 p.m.

Visit our website:

8333 EAST 11 MILE ROAD • I-696 & VAN DYKE

888-548-8939

* Tax, title, license and dealer fees extra. No security deposit required. 30,000 miles with approved lease. 
Mileage charge of $.25 per mile over 30,000 miles. Lessee pays for excess wear and tear charges. 
All applicable rebates to dealer. Photo may not represent actual vehicle. 
ATS, CTS, XTS & SRX must show proof of current lease of a 2004 or newer GM vehicle and lease eligible new 2014 Cadillac. 
0% up to 72 months on approved credit on all 2014 except ELR & Escalades. 
MRSP’s: ATS $38,240, ATS Coupe $41,440, CTS $48,340, XTS $45,595, Escalade $82,245, SRX $38,600 
Due at signing ATS $3,019, ATS Coupe $3,819, CTS $3,999, XTS $2,839, Escalade $3,974, SRX $2,259. 
See dealer for details. Take delivery by 1/15/2015.

A Prestige Automotive
Group Company

Download our app
for additonal savings

PAT BUGAY
Sales & Leasing Consultant

35 years experience

$329EMPLOYEE
PRICE
36 MONTH/10K PER YEAR

$289EMPLOYEE
PRICE
36 MONTH/10K PER YEAR

$419EMPLOYEE
PRICE
36 MONTH/10K PER YEAR

$389EMPLOYEE
PRICE
36 MONTH/10K PER YEAR

$329EMPLOYEE
PRICE
36 MONTH/10K PER YEAR

$727EMPLOYEE
PRICE
36 MONTH/10K PER YEAR

12 AVAILABLE

By DAVID N. GOODMAN
Associated Press

DETROIT (AP) – After years of
declining population, industrial
Michigan finally seems to be on
track toward growth again, the
state’s demographer says.
The U.S. Census reported this

month that Michigan’s popula-
tion rose a razor-thin 0.1 percent
to 9.91 million in 2014, the third
straight increase.
Despite the rise, Michigan

dropped to the 10th-most-
populous state this year as
North Carolina jumped to No. 9.
And the number of people

moving to Michigan continues to
trail the number migrating else-
where, with births accounting
for the slight increase.
Even so, the small rise “is a

welcome change from the mid- to
late 2000s, when Michigan expe-
rienced several years of consecu-
tive population losses,” state
Demographer Eric Guthrie said
in a report last week.
According to the U.S. Census

report, Michigan’s population
rose by 11,684 between July 2013
and July 2014. The population is
up an estimated 34,141 from
2011, about a third of a percent.
By contrast, North Carolina’s

population rose by 95,057 in the
past year to 9.94 million, drop-
ping Michigan into the No. 10
spot among U.S. states.
Texas led the nation in popula-

tion growth, adding an estimated
451,321 people, while California
remained the most populous
state with 38.8 million residents,
the U.S. Census report said.
For years, Michigan went

through a population drain as
the American auto industry
struggled to keep up globally.
Legacy labor costs made General

Motors, Ford and Chrysler in-
creasingly unable to compete
profitably with their Asian and
European rivals, and the Great
Recession forced GM and
Chrysler into bankruptcy.
But the federally supported

financial reorganization allowed
the automakers to shed retiree
costs and return to competitive-
ness even as the overall market
for cars and trucks expanded.
Michigan’s unemployment

rate, while still above the nation-
al rate, has been steadily falling
this year. It dropped 0.4 points to
a seasonally adjusted 6.7 percent
in November, its lowest level
since April 2006.
Industrial employment in the

state reached 574,000 last
month, the highest since June
2008, according to the state De-
partment of Technology, Manage-
ment & Budget.
“Michigan’s labor market has

been very solid in the latter part
of 2014,” said Jason Palmer, di-
rector of the state Bureau of La-
bor Market Information and
Strategic Initiatives.
“Payroll jobs in the state have

reached a six-year high, while
the jobless rate has declined for
four consecutive months.”
While the job numbers are

positive, Michigan has yet to
reach the point where more peo-
ple move in than move out.
The estimated population

growth for the 12 months ending
in July “is less than what has
been the historic natural in-
crease – births minus deaths –
for the state,” Guthrie said.
“That means that Michigan is

still not attracting as many peo-
ple as it is losing to migration.”
That, he said, “will continue to

limit Michigan’s population
growth.”

State’s Population Increases
By Tiniest of Percentages



cles help deliver the company’s
One Fordplan for profitable growth,
product excellence and innovation
in every part of its business.
Performance vehicle sales are

growing around the world – up 70
percent in the U.S. and 14 per-
cent in Europe since 2009.
Ford’s ST lineup, for example,

is attracting younger buyers who
love to drive, Von Essen said,
noting that in the United States,
more than 65 percent of ST cus-
tomers come from outside the
Ford brand, and more than 50
percent of Ford performance ve-
hicle owners’ next vehicle pur-
chase is a Ford.
Millennials are purchasing ST

vehicles at a rate twice that of
other Ford-branded vehicles.
Since the introduction of the

EcoBoost engine in 2009, Ford
has produced more than two mil-
lion EcoBoost engines globally.
“EcoBoost is a strong example

of how we are migrating technol-
ogy and engineering across our
lineup, ensuring our vehicles are
fun to drive – not just our Ford
Performance lineup,” said Nair.
“From ourmost nimble Fiesta to

our hard-working full-size pickups
and racing vehicles, our lineup
benefits from the innovations we
deliver.”
Another example of this tech-

nology transfer, Nair said, can be
found in the recently revealed
Shelby GT350 Mustang, which
goes on sale next year in the
United States and Canada.
Aerodynamic innovations de-

veloped through Ford’s invest-
ment in racing were applied to
the front end of the new Shelby
GT350 Mustang, helping improve
downforce in the car as well as
cooling, Von Essen said.
The new Mustang also has, for

the first time, rear independent
suspension, which required Ford
to redesign the front end of the
vehicle as well. The result is a ve-
hicle that has been redesigned
from the ground up to be a “glob-
al” car. But, most importantly, it’s
still recognizable as a Mustang.
“A lot of people don’t think of

the Mustang as having ‘world’ ap-
peal, but it does,” Von Essen said.
“For example, almost half of its
Facebook fans come from out-
side the U.S.”
Ford, for the first time, is also

making the Mustang with a right-
hand drive, making it easier to
sell in places like Japan and
Great Britain. The Mustang has a
large following in those coun-
tries, Von Essen said.
“We make all our Mustangs at

our Flat Rock facility,” Von Essen
said. “It’s now being made to be
exported all over the world. Cars
from Michigan being exported to
Japan. That’s something.”
Ford considers racing an

important proving ground for
cultivating passionate engineers

– allowing them to innovate in
top-level competition as they
face challenges that require suc-
cessful solutions in very com-
pressed time frames.
The new Ford Performance or-

ganization unifies Ford SVT,
Team RS and Ford Racing global-
ly, serving as an innovation labo-
ratory and test bed to create
unique performance vehicles,
parts, accessories and experi-
ences for customers.
This includes developing inno-

vations and technologies in aero-
dynamics, light-weighting, elec-
tronics, powertrain performance
and fuel efficiency that can be ap-
plied more broadly to Ford’s
portfolio, Von Essen said.
“Ford is a mass producer of ve-

hicles,” he said. “We feel that in-
novations developed in the high-
performance division should
stay there. We work hard to make

them available to the mass con-
sumer as soon as possible.”
The Ford Performance organi-

zation is led by Dave Pericak,
who has been appointed director
of Global Ford Performance.
Performance and racing are

deeply embedded in Ford’s DNA,
dating back 113 years when
Henry Ford won the Sweepstakes
Race against Alexander Winton,
then America’s greatest racer.
Following Henry Ford’s re-

markable upset victory in front
of Detroit’s elite businessmen,
some immediately came forward
to back whatever automotive
venture he had in mind. Ford
Motor Company opened 18
months later.
“Ford still races for the same

reasons Henry Ford did in 1901 –
to prove out our products and
technologies against the very
best in the world,” said Nair.

CONTINUED FROM PAGE 1
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BELOW GM PRICING SALE • 0% UP TO 72 MONTHS ON MOST 2014 MODELS

LEASE PULLAHEAD AVAILABLE SEE SALESPERSON FOR DETAILS.

NEWVOLT

PURCHASE
FOR

$28,797*
LEASE FOR
36 MONTHS
$269*

$999DOWN

2014

NEWSILVERADO

PURCHASE A
2WD LS FOR

$25,774*
LEASE2WDLT
24 MONTHS
$168*

$999DOWN

2015

NEWCRUZE

PURCHASE A 1LS
FOR

$14,189*
LEASE 1LT
36 MONTHS
$129*

$999DOWN

2014

NEWMALIBU

PURCHASE
FOR

$17,495*
LEASE FOR
36 MONTHS
$129*

$999DOWN

2015

WE NEED YOUR TRADE-IN...MINIMUM $3500 FOR YOUR TRADE-IN GUARANTEED

SERVICE HOURS: Monday & Thursday 6:30am-9:00pm; Tuesday, Wednesday & Friday 6:30am-6:00pm • Shuttle at 6:30am - Pick-up Both Ways • All Day starting at 6:30am.

$2395
Fluid Level,

Brake & Alignment Check Included.

Open Mondays & Thursdays until 8:30pm

We use Genuine GM Oil & Filter
No additional or hidden charges.
Out the door pricing.

Quick Oil Change EXPRESS
LANELUBE OIL FILTER

Excludes synthetic, Diesel & Med. Duty Trucks.
Most GM cars & trucks. One coupon per customer. Must
present coupon with order. Plus tax. Expires 1-31-15.

Up to 5 qts.

BODY SHOP
586-754-7000

ext 1231

INSURANCE
WRECK

AMENDED

WE REPAIR
ALL MAKES
& MODELS FREE OIL CHANGE

With Each Major Repair

TRANSPORTATION AVAILABLE
During Scheduled Repairs

GM SERVICE CENTER
MICHIGAN’S LARGEST

•SERVICE DEPT. •PARTS •BODY SHOP

866-452-1547
26125 Van Dyke @ 101/2 Mile

Center Line, MI 48015

EDRINKE • FAST • FRIENDLY • DISCOUNTS

VISIT OUR

QUICK LANE

NEWVERANO

PURCHASE A 2014
FOR

$17,486*
LEASE FOR
36 MONTHS
$97*
$1,499DOWN

2015

NEWREGAL

PURCHASE A 2014
FOR

$22,675*
LEASE FOR
24 MONTHS
$139*

$999DOWN

2015

NEWLACROSSE

PURCHASE A 2014
FOR

$23,566*
LEASE FOR
24 MONTHS
$162*

$999DOWN

2015

NEWENCORE

PURCHASE
FOR

$17,996*
LEASE FOR
24 MONTHS
$97*
$1,499DOWN

2014

NEWTERRAIN

PURCHASE
FOR

$22,339*
LEASE SLE-1
24 MONTHS
$69*
$999DOWN

2015

NEWENCLAVE

PURCHASE
FOR

$28,649*
LEASE FOR
39 MONTHS
$144*
$1,499DOWN

2015

NEWACADIA

PURCHASE
FOR

$28,597*
LEASE SLE-1
24 MONTHS
$134*

$999DOWN

2015

NEWTRAVERSE

PURCHASE
FOR

$25,728*
LEASE FOR
24 MONTHS
$139*

$999DOWN

2015

NEWEQUINOX

PURCHASE A LS
FOR

$20,187*
LEASE LT
24 MONTHS
$79*
$999DOWN

2015

NEWCAMARO

PURCHASE A 2014
FOR

$17,991*
LEASE FOR
39 MONTHS
$198*

$999DOWN

2015

NEW IMPALA

LEASE FOR
39 MONTHS
$209*

$999DOWN

2015

Now looking for experienced salespeople to join our team!

PURCHASE
FOR

$20,273*

Must
Terminate

Non-GM Lease

NEWSIERRA

PURCHASE A 2014
FOR

$19,923*
LEASE FOR
39 MONTHS
$178*

$999DOWN

2015

DBL. CAB
1500
2WD

1LT

LS 1LS 1LS

Nicole
Dodge

nhuminski@edrinke.com
Find Us on

FACEBOOK

NO DOC
FEES See us for your GM employee purchases.

1-877-451-7707
26125 Van Dyke at 101/2 Mile Rd.

Visit our website: edrinke.com
SHOWROOM HOURS: Mon. & Thurs. 8:30am-9:00pm; Tues., Wed., & Fri. 8:30am-6:00pm

All applicable rebates including lease/conquestoffershavebeendeducted fromsaleprice/payment.Picturesmaynot representactual vehicle. Pricessubject tochangeperGM
incentives. Prices and payments are inclusive of active GM Employee Discount (Unless otherwise stated). Below GM Pricing only valid on certian 2014models and excludes
2015models.Malibu, Impala,CruzeandVolt are36month leases. Equinox,SilveradoandTraverseare24month leases. ImpalaandCamaroare39month leases.All leasesare
10k miles per year w/ approved S Tier credit w/ $999 due at signing. Prices & payments are plus tax, title, and plate fees with acquisition fee up front. Refundable security
deposit required on certain vehicles –to be determined by lender. For Silverado,must trade in ’99 or newermodel vehicle. GM Employee discount to everyone valid on certain
models. $3500 trade-in is valid on2004or newer vehicleswith under 115kmiles in drivable condition,nobranded titles,see sales person for details. **Certain restrictionsmay
apply, see dealer for complete details. Expiration Date – 1/2/15.

Jim
Pfeifle

jpfeifle@edrinke.com

Dennis
Thacker

dthacker@edrinke.com

See us for your GM employee purchases.

1-866-452-1300
26125 Van Dyke at 101/2 Mile Rd.

Visit our website: edrinke.com
SHOWROOM HOURS: Mon. & Thurs. 8:30am-9:00pm; Tues., Wed., & Fri. 8:30am-6:00pm

All prices and payments include GM rebates. Pictures may not represent actual vehicle. Prices subject to change per GM incentives. Prices and payments are inclusive of active GM
employee discount (unless otherwise stated). All leases are 10,000 miles per year with approved S Tier credit w/ $999 down (unless otherwise noted). Must have lease loyalty and/or
conquest. Must have closing competitive lease. For Sierra, must trade in ’99 or newer model vehicle. Prices and payments are plus tax, title, plate fee w/ acquisition fee up front,
refundable securitydeposit requiredoncertain vehicles– tobedeterminedby lender.GMemployeediscount toeveryonevalidoncertainmodels. $3,500 trade in is validon2004ornewer
vehiclesw/ under 115kmiles in drivable condition,no branded titles. See salesperson for details. ** Certain restrictionsmay apply, see dealer for complete details. Exp date:1/2/2015. Paul

Makowski
pmakowski@edrinke.com

ED RINKE We Are Professional Grade

HOLIDAY
EVENT
UNTIL 1/5/15

WARREN URGENTCARE

“We Care”
URGENT CARE FOR ACCIDENTS AND INJURY

ADULT & PEDIATRIC ILLNESS
Digital X-Rays, EKG and Lab Work, On-Site Lab Service, Strep, Mono,
Pregnancy & Urine Testing, Vaccinations, Sports & School Physicals,

Occupational Medicine, Work-Related Injuries,
Pre-Hire Physicals (BAT & Urine Screening)

SPECIAL ON SPORTS PHYSICAL $25.00 State-of-the-Art Facility

8am-10pm • 7 Days a week • 365 Days a Year
“Bringing Quality Urgent Care To Your Neighborhood”

586-276-8200
31700 Van Dyke • Warren, MI 48093

On Van Dyke Rd., between 13 & 14 Mile in
St. John’s Windemere Park

OTHER CONVENIENT LOCATIONS:

ATTENTION
Chrysler, GM, Ford

Employees, we’re within
2 miles of your plants

HAP & BCN
NO Referrals Needed!
www.warrenurgentcare.com

FLU SHOTS

Woodland Urgent Care
22341 W. 8 Mile Road

Detroit

313-387-8700

N. East Macomb Urgent Care
43900 Garfield, Suite 121

Clinton Township

586-868-2600

Ford Emphasizing Global Performance

Mount Clemens-based auto
supplier Visteon Corporation
and Rightware, a Finland-based
user interaction (UI) design and
benchmarking software compa-
ny, have become partners in a
project to deliver UI and graph-
ics solutions for the automotive
industry, said Christian Feltgen,
Visteon vice president, Technol-
ogy Office, Electronics.
“Combining each partner’s

strengths,” Feltgen said, “Visteon
and Rightware will work to
provide automobile manufactur-
ers around the world with
human machine interaction
(HMI) solutions using high-defin-
ition 3D graphic rendering tech-
nologies, capable of delivering
photorealistic graphics in
various configurations inside
the vehicle.

Visteon, Finnish
Company Work
On HMI Project
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Call Toll Free:

New
Saturday Hours:
Sales 10am-3pm &
Service 8am-2pm

HOURS: Mon/Thurs 8:30am-8pm
Tue/Wed/Fri 8:30am-6pm

800-710-3857
OPEN SATURDAY!

3800 S. Lapeer Rd., LAKE ORION

YOUR OFFICIAL CHRYSLER JEEP • DODGE LEASE TURN-IN HEADQUARTERS

SCAN
ME

CHECK YOUR
TRADE IN
VALUE HERE

*We make car buying fun at Milosch’s Palace. Please call to schedule an appointment for a demonstration drive. All rebates to dealer. Deals apply to stock
units only. Must be a Chrysler employee. $1995 down, plus destination, taxes, title, plates. Must be Chrysler Employee. $500 Military and TDM included.
Lease calculated at 10,000 miles per year. Vehicle shown not actual vehicle. WAC. See dealer for details. **Lease and prepay examples are plus destina-
tion, taxes, title, plates, $0 sec. deposit required. Includes Conquest Trade-in and must be Chrysler Employee. Programs subject to change. †On select mod-
els. See dealer for details. Expiration date is 1/5/15.

YOUR OFFICIAL CHRYSLER • JEEP • DODGE LEASE TURN-IN HEADQUARTERS

2014 CHRYSLER
TOWN & COUNTRY
TOURING
L

EMPLOYEE 1 PAY 27 MONTH
LEASE STARTING FROM
$3987*

27 MO. LEASE ONLY
$169*mo.

2014 CHRYSLER
300 S

EMPLOYEE 1 PAY 27 MONTH
LEASE STARTING FROM
$3987*

27 MO. LEASE
$89*mo.

2015 JEEP
GRAND CHEROKEE
LAREDO
4X4

SALE PRICE
$27,760*

27 MO. LEASE ONLY
$259*mo.

ALL NEW 2015 JEEP
CHEROKEE LATITUDE
4X4

39 MO. LEASE ONLY
$195*mo.

ALL NEW 2015
DODGE JOURNEY
RTAWD

27 MO. LEASE ONLY
$179*mo.

2014 DODGE
CHARGER R/T

EMPLOYEE 1 PAY 27 MONTH
LEASE STARTING FROM
$2988*

27 MO. LEASE ONLY
$99*mo.

2014 RAM
CREW CAB 4X4

BIG HORN

EMPLOYEE 1 PAY 27 MONTH
LEASE STARTING FROM
$3587*

27 MO. LEASE ONLY
$149*mo.

2015 CHRYSLER
200 LIMITED

SALE PRICE
$18,927*

27 MO. LEASE ONLY
$132*mo.

HURRY!!!
PROGRAMS

END
MONDAY

JANUARY 5,
2015
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