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CADILLAC A Prestige Automotive
Group Company

Showroom Hours: Mon. & Thurs. 8:30 a.m.-8 p.m. • Tue., Wed., & Fri. 8:30 a.m.-6 p.m. • Sat. 10 a.m.-4 p.m.

8333 EAST 11 MILE ROAD • I-696 & VAN DYKE • 888-548-8939
Visit our website: www.PrestigeCadillac.com for all our specials

*Plus tax, title, aq. fee & plate fee. Plus tax on rebates, tax on payment. Must qualify with Tier 1 credit through U.S. Bank. Pricing includes all factory rebates. No security deposit required.
All prices include GM Loyalty. Lease must be registered in the state of Michigan.* Price includes GMS owner loyalty. All rebates included. Plus tax, doc fee & plates. We accept all GM purchase plans.

All lease payments calculated and based on gm owner loyalty program. To qualify for owner loyalty you must have a 1999 or newer GM vehicle leased or purchased.
To qualify for lease pull-ahead, GM will wave the up to 3 remaining payments not to exceed $2000.00 your lease must have a lease date maturing no later than 4/30/2014.

Eligibility: Returning lessees of an eligible Chevrolet, Buick, GMC or Cadillac model with lease maturities through April 30, 2014. Sale limited to availability during program period.
Picture may not represent actual vehicle being sold. All lease payments already include acquisition fee. This ad is your coupon. Expires 2/28/2014 at 4PM.

PRE-OWNED SPECIALS • Call 888-548-8939
2013 CADILLAC ATS $24,486
22kMiles •OneOwnerPerfectCAR-FAX

2010 CADILLAC CTS $21,994
15kMiles •OneOwnerPerfectCAR-FAX

2010 CADILLAC SRX $22,796
42kMiles •OneOwnerPerfectCAR-FAX

2011 CADILLAC ESCALADE $43,989
AWD•27kMiles •OneOwnerPerfectCAR-FAX

2010 CADILLAC CTS •Stk#P9022 $22,176
LuxurySedan•15kMiles •OneOwnerPerfectCAR-FAX

2011 CHEVROLET EQUINOX •Stk#P8090 $22,633
AWDSUVLTZPkg. • 39kMiles •OneOwnerPerfectCAR-FAX

2011CHEVROLETCAPTIVA •Stk#P8099 $14,986
SportSUV•36kMiles •OneOwnerPerfectCAR-FAX

2009PONTIACG8 •Stk#P9017 $15,745
PERFORMANCESEDAN•52kMiles •OneOwnerPerfectCAR-FAX

2014 CADILLAC XTS

PER
MO

$$336699**
36 MONTH LEASE
10K MILES PER YEAR

$4,016 DUE AT SIGNING
GMS PRICING

2014 CADILLAC CTS

PER
MO

$$339999**
36 MONTH LEASE
10K MILES PER YEAR

$2,146 DUE AT SIGNING
GMS PRICING

2014 CADILLAC ATS

PER
MO

$$226699**
36 MONTH LEASE
10K MILES PER YEAR

$2,717.35 DUE AT SIGNING
GMS PRICING

2014 CADILLAC SRX

PER
MO

$$229999**
36 MONTH LEASE
10K MILES PER YEAR

$5,890 DUE AT SIGNING
GMS PRICING

ALL NEW 2014 CADILLAC ELR

PER
MO

$$669999**
39 MONTH LEASE
10K MILES PER YEAR

$5,999 DUE AT SIGNING

2013 CADILLAC ESCALADE

DEMO • REAR SEAT ENTERTAINMENT
– LAST ONE –

$$5577,,779999**
MSRP $72,565.00

LEASE PULL AHEAD & LEASE LOYALTY PROGRAM!
$1,000 Lease Loyalty and waive up to 3 lease payments (up to $2,000) on all Cadillac vehicles. 

See dealer for details.

SALE
PRICEINDEPENDENCE

AUTO REPAIR
Full Service
� We Have Tires �

American Owned & Operated
We do all factory

scheduled maintenance!

FREE Shuttle Service within a 10 mile radius
FREE Courtesy Check on any vehicle
FREE Coffee to everyone

28775Van Dyke •Warren
12 &Van Dyke

586-751-4440

48330Van Dyke • Shelby
South of 22 Mile

586-991-0440

15075 32Mile Rd. • Romeo
Corner of 32 Mile & Powell Rd.

586-336-4440

Certifed
Technicians

Trans. Flush
w/ cleaner & additive.

Includes 17 qts. transmission fluid.
OR Coolant

Flushw/ cleaner & additive.
$9999 Inclu. 3 gal.

of Coolant
In-store offer good through 2-28-14

Front End
Alignment
$3999
4-Wheel
Alignment
$7999

Ceramic
Brake
Special

Includes pad
installation

In-store offer good
through 2-28-14

$9999
15%

OFF Parts

$1799
w/ Tire Rotation
$24.99

In-store offer good through 2-28-14

Full Service Oil,
Lube & Filter

Change
to All GM
Employees
w/ Badge

Camber & Caster
Adj. Additional

In-store offer good
through 2-28-14

OPEN:
Monday

thru
Friday

7:30am-6pm

rado and Deville models, Davis
said.

The strong relationship be-
tween glass and metal of Manhat-
tan skyscrapers especially influ-
enced the Escalade’s designers,
he said.

The combination of the materi-
als suggest the lighting elements
are floating in space. Each of the
five rectangular parabolas sepa-
rated by metal accents in the
headlamp appear to float within
the lamp.

Together, they give the lens
the look of fine-cut crystal.

“Combining metal and glass el-
ements also allows for a unifor-
mity of appearance,” said Davis.

“We wanted something that
conveys an artistic integration
of technology for the front day-
time running lights and the tail-
lights.”

In particular, the tail lamps em-
phasize the technical dimension
of using light-emitting diodes, or
LEDs, Davis said.

At approximately one meter
tall, the tail lamps are “neo-tail-
fins,” recreating the drama from
the 1960s in a modern interpreta-
tion. Edge-lit blade technology is

the only one that would make
the light look like it was floating
in space.

The Cadillac Crest is also laser-
etched into the glass light blade.
It catches the light as it passes
through the blade.

A total of 142 LEDs make up
the front and rear lights of the
2015 Escalade. Forty-eight LEDs –
17 for each headlamp and seven
for each lower fascia lamp – fully
enable the desired appearance
and functionality of the front
lamps, Davis said.

The remaining 94 LEDs create
the provocative appearance and
technical functionality of the
rear lamps.

Each tail lamp uses 29 LEDs
with 36 in the center high-mount
stop light.

The 2015 Escalade is an entire-
ly new design, yet designers
worked hard to make it instantly
recognizable, Davis said.

Much of the story of Cadillac’s
redesigned flagship SUV focuses
on the artistic craftsmanship
that went into the vehicle’s cre-
ation, from the refined and de-
tailed exterior to the luxurious
cut-and-sew interior, said Cadil-
lac spokesperson Jordana Stros-
berg.

Technology Lights the Way
For Cadillac Escalade Design
CONTINUED FROM PAGE 1

A forum for industry and gov-
ernment to exchange ideas on in-
dustrial issues of joint concern is
scheduled for March 4.

The Michigan Chapter of the
National Defense Industrial Asso-
ciation (NDIA) is hosting the
legal and ethical forum at the GM
Heritage Center in Sterling
Heights.

Michigan Chapter members
and volunteers will have the
chance to check out more than
200 vehicles on display, ranging
from rare concept cars to unique
antique roadsters.

A strolling buffet with hors
d’oeuvres, refreshments, enter-
tainment, and guest speakers
from the local defense communi-
ty, will be featured.

With more than 300 attendees
at last year’s event, membership
officer Dion King said he antici-
pates an even larger turnout this
year.

“This is an excellent opportu-
nity (for members) to network
and socialize with fellow NDIA
colleagues, as well as enjoy the
rich history that GM has to of-
fer,” King said.

Currently, the Michigan chap-
ter has more than 3,000 mem-
bers representing government,
military, and industry. The ma-
jority of large businesses that
support the Michigan defense
community are corporate mem-
bers of NDIA, King said.

“The NDIA Michigan Chapter is
among the most active in the na-
tion,” said King. “Through dy-
namic events and activities, we
promote the defense business
sector and foster collaboration

with our Government partners,
including the U.S. Army TACOM
Life Cycle Management Com-
mand (LCMC), Tank-Automotive
Research Development and Engi-
neering Center (TARDEC), Pro-
gram Executive Office for Ground
Combat Systems (PEO GCS), and
the Program Executive Office for
Combat Support and Combat
Service Support (PEO CS&CSS)
located at Detroit Arsenal in War-
ren.”

The Membership Social is
open to current members,
guests, and individuals interest-
ed in membership. Admission is
$15 for government employees
and $30 for members of industry.

For additional membership in-
formation, or to register, visit
http://www.ndia-mich.org or
contact Dion King at member-
ship@ndia-mich.org.

NDIA Sets Networking Event

SAGINAW, Mich. (AP) – For
more than 70 years, family-
owned Fullerton Tool Co. has op-
erated a successful manufactur-
ing business in Saginaw. In fact,
the company is expanding again
this year. Company leaders say a
diversified customer base for its
carbide cutting tools has been a
key to growth, according to The
Saginaw News.

“My grandfather started that.
He traveled the countryside to
find different manufacturing
clusters throughout the United
States to diversify us,” said com-
pany president Patrick Curry.

Diversification
Leads to Growth


