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LTU Partners with Johnson Controls
‘To Develop New Battery Technologies’
— JC Vice President MaryAnn Wright

Johnson Controls will partner
with Lawrence Technological
University to identify and wvali-
date new energy storage tech-
nologies within the total vehicle
system.

Eric Pope, managing editor of
the University News Bureau at
Lawrence Tech, said the re-
search will facilitate Johnson
Controls’ ongoing efforts to help
automakers meet fuel economy
and emissions standards, help
consumers save money at the
pump, and deliver improved ve-
hicle performance and function-
ality.

Johnson Controls will donate
and install state-of-the-art test
equipment and deploy technical
resources to the university to
propel academic and applied re-
search into optimizing vehicle
and battery design.

“We believe strongly in build-
ing the next generation of techni-
cal leaders through academic
partnerships,” said MaryAnn
Wright, vice president of Engi-
neering and Product Develop-
ment for Johnson Controls Pow-
er Solutions.

Wright had joined LTU’s board
of trustees in 2013.

“Our partnership with LTU,”
said Wright, “is an example of
our commitment to developing
new battery technologies. It is
also an investment in both the
future of academic research in
energy management as well as
the development of the talent
pipeline for our industry.”

The partnership with Johnson
Controls is part of a broader ef-

fort by Lawrence Tech to actively
respond to the needs of its cor-
porate partners with innovative
academic and research programs
that helps them preparee for the
future, Pope said.

“We are helping corporate
partners develop market-based
solutions while providing highly
talented students with real-world
experiences and skills that posi-
tively impact the companies they
work for,” said LTU President
Virinder Moudgil.

“LTU is leveraging its faculty
expertise and research facilities
in energy storage systems, elec-
trification applications, modeling
and simulation, and vehicle test-
ing to assist Johnson Controls in
meeting its progressive research-
and-development objectives.

“Strong industry relationships
have long been the foundation of
LTU’s theory-and-practice model
of education. This corporate
partnership with Johnson Con-
trols signals a new era of applied
research and systems engineer-
ing that advances our theory-
and-practice model of education
to a new level of engagement,”
continued Moudgil.

“Our students will benefit from
the real-world experiences and
opportunities provided by John-
son Controls that will prepare
them for great leadership posi-
tions in energy storage technolo-
gy and management.”

Johnson Controls is a global
multi-industrial company with
core businesses in the automo-
tive, building and energy storage
industries.

February Sales Forecast Up

The relentless blast of winter
weather likely kept car shoppers
away from dealerships in Janu-
ary, says Edmunds.com.

Edmunds.com forecasts that
1,036,533 new cars and trucks
will be sold in the U.S. in January
for an estimated Seasonally Ad-
justed Annual Rate (SAAR) of
15.6 million. The projected sales
will be a 23.6 percent decrease
from December 2013.

January’s weather complica-
tions mean that sales will likely
be made up in February. Fortu-
nately, says Edmunds.com, car
shoppers will find a friendly buy-
ing environment to make their
big purchases.

“Even though 2013 year-end
sales events have long passed,
market conditions remain quite
favorable for buyers,” says Ed-
munds.com chief economist
Lacey Plache, PhD. “In particular,
interest rates, monthly lease pay-
ments, and trade-in values are all
at some of the best levels expect-
ed for the foreseeable future.”

Plache cautions that those
strong buying conditions are
bound to weaken. Auto loan
rates, for example, are likely to
rise in the near future, and trade-
in values will likely soften as
used car inventories grow.

Edmunds.com estimates that
retail SAAR will come in at 12.9
million vehicles in January, with
fleet transactions accounting for
17.3 percent of total sales. An es-
timated 2.89 million used cars
will be sold in January, for a
SAAR of 35.3 million (compared
to 2.41 million — or a SAAR of 35.2
million — used car sales in De-
cember).

Edmunds.com estimates for
January 2014 sales by volume
have GM selling 176,541 this year
versus 194,699 for the same time
last year. It’s estimate for Ford
has the company selling 155,819
in January 2014 versus 165,863
for the same period in 2013.
Chrysler’s esimates show sales
of 128,322 for January 2014
against 117,731 for January 2013.

The estimates, broken down
by market share as opposed to
sales volume, show GM’s share
for January 2014 at 17 percent,
which matches December’s sales
figures.

The company’s share was 18.7
percent in January 2013. Ford’s
market share in January 2014 is
estimated to be 15 percent, ver-
sus 16 percent the year before.
Chrysler’s share estimate is 12.4
percent versus 11.9 percent in
2013.
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JUST ANNOUNCED LEASE PULL AHEAD AND LEASE LOYALTY PROGRAM!
$1,000 Lease Loyalty and waive up to 3 lease payments (up to $2,000) on all Cadillac vehicles. See dealer for details.

Full Service
* We Have Tires %

INDEPENDENCE
\

American Owned & Operated

We do all factory
scheduled maintenance!

2014 CADILLAC CTS awpD

399.
$2,146 DUE AT SIGNING

36 MONTH LEASE » 10,000 MILES PERYEAR

2014 CADILLAC XTS FwD

369.
$4,016 DUE AT SIGNING

36 MONTH LEASE » 10,000 MILES PERYEAR

2014 CADILLAC ATS

——— 20LAWD—
$249° $269°
$2,593 DUE AT SIGNING

$2,717 DUE AT SIGNING

2014 CADILLAC SRX Fwb

279.
$2,875 DUE AT SIGNING

2.5L

36 MONTH LEASE 36 MONTH LEASE
10,000 MILES PER YEAR 10,000 MILES PER YEAR 36 MONTH LEASE * 10,000 MILES PERYEAR
- WITH HEATED SEATS - - WITH HIGH POLISHED WHEELS —

2014 CADILLAC ESCALADE

2014 CADILLAC CTS couPE AWD

299.
$3,480 DUE AT SIGNING

36 MONTH LEASE » 10,000 MILES PERYEAR

AWD LUX———

$699°

$3,799 DUE AT SIGNING
36 MONTH LEASE

ESVLUX——

$799°

$2,377 DUE AT SIGNING
36 MONTH LEASE

— PRE-OWNED SPECIALS = Call 888-548-8939 —
2011 CADILLAC SRX « stk#Pgogs $27,586 2010 CADILLAC CTS - si#po022 $22,176

FWD SUV e Luxury Pkg. ® 34k Miles ® One Owner Perfect CAR-| FAX

2012 CADILLAC CTS - sti#P0004 $24 966
Luxury Sedan * 18k Miles ® One Owner Perfect CAR-FAX

2012 CADILLAC CTS « st#214987A $24 348
AWD Luxury Sedan * 16k Miles ® One Owner Perfect CAR-FAX

2012 CADILLAC CTS - st#P9027 523,844
AWD Luxury Sedan ¢ 18k Miles ® One Owner Perfect CAR- FAX

SERVICE AND SALES NOW OPEN SATURDAYS
SERVICE 9-2 « SALES 10-4 ==
Save money every day with these maintainance specials...
£ dexos Synthetic Add a TIRE
ROTATION
for $500

with an oil change.
Most GM cars & light trucks.

Luxury Sedan * 15k Miles ® One Owner Perfect CAR-FAX

2011 CHEVROLET EQUINOX - su#psoz0 $22,633

AWD SUV LTZ Pkg. » 39k Miles  One Owner Perfect CAR-FAX

2011 CHEVROLET CAPTIVA «suspsoss $14,986
Sport SUV « 36k Miles ® One Owner Perfect CAR-FAX
5,745

2009 PONTIAC G 8- st#pao17 51
PERFORMANCE SEDAN *52k Miles * One Owner Perfect CAR-FAX

G == (=) Certified Service

Conventional
OIL CHANGE | 0IL CHANGE | OIL CHANGE

27 point inspection

most GM cars

& light trucks. $2 095
Up to 7 quarts.

27 point inspection

most GM cars

& light trucks. $2 895
Up to 7 quarts.

27 point inspection

most GM cars $5 799

& light trucks.

—plus tax — —plustax— | Upto 7 quarts. —plus tax—

. [ ol
oren: | FREE Shuttle Service within a 10 mile radius coomenmmes
w | FREE Courtesy Check on any vehicle Certifed
7a0amtpm| FREE Coffee to everyone | Technicians
28775Van Dyke * Warren 48330 Van Dyke Shelby 15075 32 Mile Rd.* Romeo
12 & Van Dyke South of 22 Mile Corner of 32 Mile & Powell Rd.
586-751- 4440 586-991-0440 586-336-4440
Full Service Oil, | Front End | Ceramic (v)
J’;ﬁ?ni;&l:!#iﬁ‘!: Lube & Filter Alignment| Brake 15 /°
Includes 17 gts. tra&smisiion fluid. $Cha ngeg $3999 $SP90i 3'9 OFI;”P?;::S
v or G At “F-Wheel i
w cloaner g FIUSH, 17 Alignment ,9.,9 wi | ‘w/Badge
$ Inclu. 3 gal. w/ Tire Rotation $7Q99 | staiiaiion 7
of Coolant $24-99 7 9 In-store offer good | In-store offer good
In-store offer good through 2-28-14 | In-store offer good through 2-28-14 c};’}f’ﬁ;‘,‘;ﬁ:ﬁﬁ' through 2-28-14 through 2-28-14

yrlige

CADILLAC s |

Shoroom Hours: Mon.8:30 a.m.-8 p.m. ¢ Tue., Wed., & Fri. 8:30 a.m.-6 p.m. ¢ a 10 a..-.
8333 EAST 11 MILE ROAD -+ 1-696 & VAN DYKE - 888-548-8939
Visit our website: www.PrestigeCadillac.com for all our specials

*Plus tax, title, aq. fee & plate fee. Plus tax on rebates, tax on payment. Must qualify with Tier 1 credit through U.S. Bank. Pricing includes all factory rebates. No security deposit required.
Lease must be registered in the state of Michigan. We accept all GM purchase plans. All lease payments calculated and based on gm owner loyalty program.

To qualify for owner loyalty you must have a 1999 or newer GM vehicle leased or purchased. To qualify for lease pull-ahead, GM will wave the up to 3 remaining payments not to exceed $2000.00
your lease must have a lease date maturing no later than 4/30/2014. Eligibility: Returning lessees of an eligible Chevrolet, Buick, GMC or Cadillac model with lease maturities through April 30, 2014.
Sale limited to availability during program period. Picture may not represent actual vehicle being sold. All lease payments already include acquisition fee. This ad is your coupon. Expires 1/31/2014 at 4PM.




