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re You Always Get...

Current
GM Owners/
Lessees
Get Up to $2,000
in Loyalty Bonus Cash

2014 CRUZE

® 2Yr/24,000 Scheduled Maintenance INCLUDED!
e | T Equipment Package! ¢ ECOTEC 1.4L “Turbo” Engine!
o Automatic Transmission! e Power Locks/Windows!
* AM/FM/XM Radio w/CD! e Remote Keyless Entry!
= o Aluminum Wheels!
m « 35 MPG on the Highway!
[ == Stk. #E16111

! _\’ﬁ(?\__i____-, MSRP $20,795
8 A ! OR SECURITY DEPOSIT!
. ~__ Lease For Only
Starting At __ e $
$17,374  ¥194
J Just $999 Down

2014 MALIBU

® 2Yr/24,000 Scheduled Maintenance INCLUDED!
e |S Equipment Package! e 2.5L DOHC VVT Engine!
© Automatic Transmission! e Power Locks/Windows!
 Cruise Control/Tilt Wheel! ¢ AM/FM Radio w/CD!
o Remote Keyless Entry! e Aluminum Wheels!
* Rear Window Defogger!
* 36 MPG on the Highway!
- Stk. #E14834

L MSRP $23,025
i} NO SECURITY DEPOSIT!
. ___ Lease For Only
Starting At Ty $ 1 8 4
$18,235
Just $999 Down

2014 EQUINOX

® 2Yr/24,000 Scheduled Maintenance INCLUDED!
e LS Equipment Package! ® 2,4L DOHC Engine!
e Automatic Transmission! e Power Locks/Windows!
* AM/FM/XM Radio w/CD! e Remote Keyless Entry!

m" . \h © Aluminum Wheels!

* 32 MPG on the Highway!
== Stk. #E16090
ui‘_.  — MSRP $25,315
E ﬂ NO SECURITY DEPOSIT!

i

. Lease For Only
Starting At i $ 21 0
$21,808 ¥
Just $999 Down

2014 TRAVERSE

® 2Yr/24,000 Scheduled Maintenance INCLUDED!

e LS Equipment Package! ¢ 3.6L SIDI V6 Engine!
© Automatic Transmission! e Power Locks/Windows!
— * AM/FM/XM Radio w/CD!

e Remote Keyless Entry!

 Bluetooth for Phone!

e 24 MPG on the Highway!
- Stk. #E16202
MSRP $3L670

NO SECURITY DEPOSIT!

Lease For Only

$343

Starting At

$27,405 ®

Just $999 Down

Picture may not represent actual sale vehicle. All applicable rebates including GM Owner/Lessee Loyalty have been deducted from Sale Price/Payment and are subject to change by the manufacturer
without notice. All leases 36 months/10,000 miles per year. $500 trade-in bonus cash is in addition to appraised value. All Sale Prices/Payments require GM Employee discount and are plus title, tax and

plate fees. Certain restrictions may apply, see dealer for details. Sale ends 2/3/2014 @ 6:00PM.

35500 S. Gratiot Ave.

Clinton Township, MI. 48035 SHEILA ROTHENHAUSER

& 4511 24th Ave.
RICH MILNE Fort Gratiot, Ml. 48059

(586)-791-1010

MORANCHEVY.COM

(810)-385-8500

PULL AHEAD
IS BACK!

buff \;rhelan
chevrolet -

OVER 1,000

New Chevrolets in Stock!
WE GUARANTEE THE
LOWEST PRICES OR IT’S FREE®

2014 CRUZE 1Lt

R N0 FIRST
PAYMENT
OR SECURITY
DEPQSIT
REQUIRED

Stk.#42361

1.4L Turbo = Aluminum Wheels
Power Locks/Windows/Mirrors = Cruise = Tilt
OnStar * XM Radio & More...

36 Month Lease/10,000 Miles

*
169

No Security Deposit Required

586-274-0396

© We guarantee the lowest price or it's free! © We guarantee the lowest price or it’'s free!

NO SECURITY
DEPOSIT
REQUIRED =

Stk.#42028
Power Locks/Windows/Mirrors - Cruise

Tilt = Aluminum Wheels - OnStar
XM Radio & More...

36 Month Lease/10,000 Miles

*
$219:....

No Security Deposit Required

2014 IMPALA Ls

Stk.#42190

Power Locks/Windows/Mirrors
Cruise = Tilt - Power Driver Seat & More...

36 Month Lease/10,000 Miles

*
$ 2 78 30 Down

No Security Deposit Required

@Sm

77 CHEVY

586-274-0396

PEP QUOTES BY PHONE OR EMAIL:
JEFF CAUL AT JCAUL@BUFFWHELAN.COM
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*See dealer for details. All Rebates/Incentives have been deducted from sale price/payment and are subject to change by manufacturer without
notice. GM Employee discount required except where noted . GM Loyalty is included on all lease payments. All leases are 10,000miles per year
+ 1st payment, tax, title and plate fee due at signing unless otherwise noted. Offers expire 1-31-14.

Free shuttle service to home, office or shopping.

buff whelan chevrolet

WHERE THE DEALS MAKE THE DIFFERENCE, EVERY DAY SINCE 1970!
Van Dyke ¢ South of 18 Mile ¢ Sterling Heights

Jeff Caul oy
BEB
BEB

MEMBER
SINCE
1989

FIND ROADS
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| || [[1smero. ]

|| o
METRO PKWY.

CONVENIENT HOURS:
Mon. & Thurs.
8:30 am - 9 pm
Tues., Wed., Fri.
8:30 am - 6:30 pm

VAN DYK

© We guarantee the lowest price or it's free! © We guarantee the lowest price or it's free!
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Chevrolet’s Detroit Belle Isle
Grand Prix Needs Volunteers

The Chevrolet Detroit Belle
Isle Grand Prix is looking for vol-
unteers to help host the race this
summer.

This year’s race, the 25th
Grand Prix in Detroit’s history, is
held during the weekend of May
30-June 1 at the Raceway at Belle
Isle Park street circuit. Organiz-
ers expect a crowd of more than
100,000 people to visit Belle Isle
during race weekend.

Event organizers are targeting
a workforce of more than 1,200
Detroit Grand Prix Association
(DGPA) volunteers.

This year’s Grand Prix will in-
clude two IndyCar Series races ti-
tled the Chevrolet Indy Dual in
Detroit presented by Quicken
Loans.

The Dual will feature one Indy
race on Saturday and one on Sun-
day.

Along with the IndyCar races,
the event will feature the new
unified sports car series, the
TUDOR United SportsCar Cham-
pionship, and two Pirelli World
Challenge Series races,

In addition, for the first time
in Detroit, the high-flying trucks
of the SPEED Energy Stadium
SUPER Truck Series will be fea-
tured.

All this activity requires a
strong volunteer corps to assist
the huge crowd of fans along
with the race teams, vendors and
event partners, said event
spokesperson Merill Cain.

“We have been very fortunate
at the Grand Prix to consistently
have the best group of volun-
teers I've ever encountered at
any event,” said Bud Denker,
event chairman for the Chevrolet
Detroit Belle Isle Grand Prix.

“Without these dedicated and
passionate people, we would not
be able to host the world-class

event we do here in Detroit every
year.

“Our goal in 2014 is to have
1,250 volunteers join our team
and continue to help make the
Grand Prix a success and build
on one of Detroit’s favorite sum-
mertime events.”

Volunteers can experience the
event in many unique and excit-
ing ways, Denker said. Some of
the vital duties DGPA volunteers
perform during the Grand Prix in-
clude:

e circuit marshals;
customer relations;
food services;
hospitality services;
information booths;
track services;
ticket scanners;

e transportation/delivery
services;

e ushers.

In order to join the DGPA and
volunteer for the Chevrolet De-
troit Belle Isle Grand Prix, indi-
viduals must pay a $15 registra-
tion fee.

DGPA members have access to
many benefits, said Denker, in-
cluding credentials for all three
days of the Grand Prix, an official
DGPA volunteer uniform, a DGPA
membership patch, a lapel pin,
free off-island parking during
race weekend, access to pre- and
post-event parties and lunch pro-
vided all three days of the event.

Volunteers are required to
work a minimum of 25 hours dur-
ing race weekend that will be di-
vided into shifts depending on
the volunteer area.

Registration is currently under
way.

To learn more about becoming
a DGPA member and to sign up
as a Grand Prix volunteer — spon-
sored by Quicken Loans - visit
www.DetroitGP.com.

Dealers Praise Fiat Deal

By Janet McConnaughey
Associated Press

NEW ORLEANS (AP) - Chrysler
dealers from around the U.S.
seem revved up by the purchase
of the U.S. carmaker by Italy’s
Fiat SpA.

They were attending the Na-
tional Automobile Dealers Asso-
ciation convention in New Or-
leans on Saturday - four days af-
ter Fiat announced that it had
bought the last big chunk of
Chrysler stock to make the U.S.
company a wholly owned sub-
sidiary.

“I think it’s well deserved,”
said Pamela Burger of Carl Burg-
er Chrysler Jeep Dodge Ram
World in the San Diego suburb of
La Mesa, Calif. “They picked us
up out of bankruptcy when we
couldn’t even be bought, and
have grown us over five years.
They helped us grow instead of
stripping us of money and as-
sets.”

And, she said, “The quality
gets better and better.”

Fiat has been running Chrysler
since 2009 and owned nearly 60
percent of Chrysler’s shares but
lacked full control until Fiat-
Chrysler CEO Sergio Marchionne
won a hard-fought deal with the
union-controlled trust fund that
owned the remaining 41.5 per-
cent of the stock.

With the deal complete, Mar-
chionne can push deeper inte-
gration and decide where the
joint company will be based and
listed, as well as its name.

Clay White of Starr Motors in
Suffolk, Va., praised Fiat’s leader-
ship, “which is something we
didn’t have with Cerberus or
Daimler. Daimler just pillaged the
money from Chrysler and took it
back to Germany. My opinion.”

Chrysler and Daimler-Benz AG
merged in 1998 to form the new
DaimlerChrysler.

Daimler, in 2007, sold Chrysler
to Cerberus Capital Management
and renamed it Chrysler LLC. But
the company filed in 2009 for
bankruptcy reorganization.

Since then Chrysler, of Auburn
Hills, logged its ninth straight
profitable quarter in the third
quarter of 2013, earning $464 mil-
lion and propping up Fiat, which
is struggling in a down European
market.

Without Chrysler, Fiat would
have lost $340 million in that
quarter; instead, it earned $260
million.

“In South America, Chrysler is
seen as a very premium product”
— much more prestigious than
Fiat, said Fiat dealer Juan Pablo
Meivide of TOP West SA in San
Justo, Argentina.

Alabama state Sen. Dick Brew-
baker, a member of the third gen-
eration at Brewbaker Motors in
Montgomery, says he’s very im-
pressed by the vehicles’ interior
design and the company’s mar-
keting.

“At first [ was a little cautious”
about the merger, he said. “I will
say it has far and away exceeded
my expectations.”

Brewbaker said that within five
months of the purchase of
Chrysler by Fiat, dealers saw
greatly improved vehicles, espe-
cially the interiors. The compa-
ny’s marketing also improved, he
said.

“I think it was a distraction for
a while for Sergio,” said Don Lee
of Lee Auto Malls of Maine, in
Westbrook, Maine. “Now that’s
out of the way, he’ll focus more
on business of Chrysler and
Fiat.”

Lee added, “I always gauge the
success of these manufacturer
meetings by the amount of com-
plaining that goes on during
question-and-answer.

“It was relatively quiet — a
good sign.”




