
TI Automotive had the chance
to show what it can do at the
2014 North American Interna-
tional Auto Show (NAIAS), where
TI Automotive products were fea-
tured on several vehicles making
their worldwide debut.

The company is an Auburn
Hills-based global supplier of
fluid storage, carrying and deliv-
ery technology, supplies prod-
ucts to nearly two-thirds of the
vehicles built around the world.

The show has given the com-
pany the chance to demonstrate
its broad product range and abili-
ty to support multiple power-
train applications, said Frank
Buscemi, Marketing and Commu-
nications director for TI Automo-
tive.

“During the past five years, TI
Automotive has continued to de-
velop award-wining technology,
significantly expanded its global
reach and continued to balance
its customer base,” said Bill
Kozyra, TI’s chairman, CEO and
president.

“As a result, our products are
becoming more and more preva-
lent on vehicles around the
world – such as the Mercedes-
Benz C-Class vehicle, launched at
NAIAS, which was part of the
largest contract in company his-
tory.”

TI Automotive was recently
named a finalist for a 2014 Auto-
motive News PACE Award for its
Tank Advanced Process Technol-
ogy (TAPT), which is used to pro-
duce the plastic fuel tanks for the
all-new Mercedes-Benz S-Class
vehicles, Buscemi said.

The Chevy Silverado and
Chevrolet Corvette Stingray,
which were named North Ameri-
can Truck and Car of the Year, re-
spectively, both feature TI Auto-
motive technology, Buscemi
said.

Nearly two-thirds of the vehi-

cles on the NAIAS floor contain
products from TI Automotive, in-
cluding some of the all-new vehi-
cles:

• Audi Q3
• BMW i3
• BMW 2-Series
• BMW M3
• BMW M4
• Cadillac CTS
• Cadillac ATS Coupe
• Chevrolet Corvette Z06
• Chrysler 200
• GMC Canyon
• Hyundai Genesis
• Mercedes-Benz C-Class
• Mercedes-Benz S-Class
The supplier firm currently has

23,000 employees at 130 loca-
tions around the world.

TI Automotive also recently
presented at the “tank.tech” Con-
ference held in Munich, Ger-
many, last November. Officials
presented TI’s new, adaptable

plastic fuel tank advanced
process technology and that the
tank is being used in the new
2014 Mercedes-Benz S-Class,
Buscemi said. The technology
was chosen on this first applica-
tion to solve integration of com-
ponents in a traditional power-
train with a complex saddle tank
shape.

Buscemi said TAPT is a flexible
manufacturing process that
makes it possible to produce
multiple types of fuel tanks for all
types of powertrains – diesel,
gasoline, flex-fuel, Partial Zero
Emissions Vehicles (PZEV) and
hybrid – from a single design
blow tooling set.

Currently, OEMs traditionally
source the different vehicle tanks
by engine type or regional differ-
ences. TAPT allows for global
standardization of complete ve-
hicle platforms.

JIM DOUGLAS
AUTO SALES

Serving Metro Detroit customers since 1975

Top $$$ paid for
your vehicle

Great selection of vehicles for sale!

Come To You -or- Shuttle Available

248-332-8326
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Ray
Stemple

rstemple@edrinke.com

SERVICE HOURS: Monday & Thursday 6:30am-9:00pm; Tuesday, Wednesday & Friday 6:30am-6:00pm • Shuttle at 6:30am - Pick-up Both Ways • All Day starting at 6:30am.

$2395
Fluid Level,

Brake & Alignment Check Included.

Open Mondays & Thursdays until 8:30pm

We use Genuine GM Oil & Filter
No additional or hidden charges.
Out the door pricing.

Quick Oil Change EXPRESS
LANELUBE OIL FILTER

Excludes synthetic, Diesel & Med. Duty Trucks.
Most GM cars & trucks. One coupon per customer. Must
present coupon with order. Plus tax. Expires 1-31-14.

Up to 5 qts.

BODY SHOP
586-754-7000

ext 1231

INSURANCE
WRECK

AMENDED

WE REPAIR
ALL MAKES
& MODELS FREE OIL CHANGE

With Each Major Repair

TRANSPORTATION AVAILABLE
During Scheduled Repairs

GM SERVICE CENTER
MICHIGAN’S LARGEST

•SERVICE DEPT. •PARTS •BODY SHOP

866-452-1547
26125 Van Dyke @ 101/2 Mile

Center Line, MI 48015

EDRINKE • FAST • FRIENDLY • DISCOUNTS

VISIT OUR

QUICK LANE

See us for your GM employee purchases.

1-877-451-7707
26125 Van Dyke at 101/2 Mile Rd.

Visit our website: edrinke.com
SHOWROOM HOURS:

Mon. & Thurs. 8:30am-9:00pm; Tues., Wed., & Fri. 8:30am-6:00pm

Nicole
Dodge

nhuminski@edrinke.com

Jim
Pfeifle

jpfeifle@edrinke.com

Find Us on
FACEBOOK

NO DOC
FEES

All prices & payments include GM rebates. Pictures may not represent actual vehicle. All
leases 10K per year. All leases are 36 months. Cruze, Malibu & Equinox leases are $999
down all other leases are $1,499 down. Must qualify for USAA or GM Loyalty. No 1st
payment required on Cruze. No security deposit on all leases with S&A Tier Credit Ap-
proval. $1,000 over Kelley Blue Book trade in offer is for 2002-2011 vehicles and is based
on trade in value less any reconditioning. No branded titles and driveable condition.
Due at signing is 1st payment, title, plates, tax unless otherwise noted. See salesperson
for details. Expiration Date – 1/17/14.

We Are Professional Grade

Mark
Sly

msly@edrinke.com

VERANO

20
14 $160*

$1,999DOWN
39MONTHS

$212*
$0DOWN
39MONTHS

$17,315*
2013MODEL
BLOWOUT

REGAL

20
14 $208*

$1,999DOWN
39MONTHS

$260*
$0DOWN
39MONTHS

$23,180*
2013MODEL
BLOWOUT

LACROSSE

20
14 $242*

$1,999DOWN
39MONTHS

$294*
$0DOWN
39MONTHS

$23,792*
2013MODEL
BLOWOUT

ENCLAVE

20
14 $264*

$1,999DOWN
39MONTHS

$316*
$0DOWN
39MONTHS

$34,925*
SALE
PRICE

TERRAIN

20
14 $158*

$1,999DOWN
39MONTHS

$211*
$0DOWN
39MONTHS

$23,725*
SALE
PRICE

ACADIA

20
14 $221*

$1,999DOWN
39MONTHS

$273*
$0DOWN
39MONTHS

$30,904*
SALE
PRICE

SIERRA
DBL
CAB

20
14 $227*

$1,999DOWN
36MONTHS

$284*
$0DOWN
36MONTHS

$30,606*
SALE
PRICE

YUKON

20
14 $445*

$1,999DOWN
39MONTHS

$499*
$0DOWN
39MONTHS

$37,052*
2013MODEL
BLOWOUT

Dennis
Thacker

dthacker@edrinke.com

Paul
Makowski

pmakowski@edrinke.com

All prices & payments include GM rebates. Pictures may not represent actual vehicle. Prices subject to change per GM
incentives. Prices and payments are inclusive of active GM Employee Discount (Unless otherwise stated). Leases are 24
months, 10,000 miles per year w/ approved S Tier credit w/ $999 due at signing, (unless otherwise noted). Prices & pay-
ments are plus tax, title, and plate fees. 0% financing in lieu of some factory rebates. Refundable security deposit required
on certain vehicles – to be determined by lender. GM Employee Discount for all not available on 2013 models. Must
qualify for lease loyalty with a 1999 or newer GM lease. Enclave, Acadia Verano, Regal, Lacrosse, Sierra,Yukon, and
Terrain leases are 39 months. Sierra purchase must qualify for Trade In rebate. Verano, Lacrosse, Yukon & Regal purchase
prices are 2013 models and include IVC certificates. **See salesperson for details. Expiration Date – 1/17/14.

See us for your GM employee purchases.

1-866-452-1300
24231 Van Dyke at 91/2 Mile Rd.

Visit our website: edrinke.com
SHOWROOM HOURS:

Mon. & Thurs. 8:30am-9:00pm;Tues., Wed., & Fri. 8:30am-6:00pm

2013 MODEL BLOWOUT
2 Years Maintenance & 2 Years OnStar

••••EXPERIENCE BUICK••••

ED RINKEED RINKE

GM Credit Card Top Off - Up to $3000
AUTO SHOW BONUS STARTS MONDAY!

ED RINKE CHEVROLET BUICK GMC

LEASE FOR

LEASE FOR

LEASE FOR

LEASE FOR

LEASE FOR

LEASE FOR

LEASE FOR

LEASE FOR

GM EMPLOYEE'S USE YOUR VOUCHER AND SAVE EVEN MORE! - UP TO $3000!

CRUZE
1LT

PURCHASE
A 2014 FOR
$16,229*

LEASEA2014
$133*

W/$999DOWN
NOGMEMPLOYEEREQUIRED

MALIBU
LS

PURCHASE
A 2014 FOR
$17,985*

LEASEA2014
$166*

W/$999DOWN
NOGMEMPLOYEEREQUIRED

IMPALA
LS

PURCHASE
A 2014 FOR
$24,093*

LEASEA2014
$215*

W/$1499DOWN

VOLT PURCHASE
A 2014 FOR
$31,514*

LEASEA2014
$253*

W/$1499DOWN

EQUINOX
LS

PURCHASE
A 2013 FOR
$20,356*

LEASEA2014
$192*

W/$999DOWN
NOGMEMPLOYEEREQUIRED

TRAVERSE
LS

PURCHASE
A 2014 FOR
$27,140*

LEASEA2014
$222*

W/$1499DOWN

SILVERADO
LT

DBL
CAB

PURCHASE
A 2014 FOR
$26,129*

LEASEA2014
$237*

W/$1499DOWN

SONIC PURCHASE A 2013
FOR

$14,907*

LEASE PULL AHEAD IS BACK*** (Waive up 3 Payments)

TI Automotive Flexes Its Muscles at NAIAS

Gen Y consumers are showing
a clear interest in vehicle owner-
ship and have specific ideas of
what they want in a car, accord-
ing to Craig Giffi, vice chairman,
Deloitte LLP, and automotive
practice leader.

Citing data from a Deloitte re-
port on global mobility, Giffi said
that while young consumers
view car ownership as less im-
portant for mobility than previ-
ous generations, they are,
nonetheless, excited about af-
fordable, technology-enabled ve-
hicles – especially hybrid elec-
tric cars.

Deloitte’s soon-to-be-released
report is based on survey re-
sponses from more than 23,000
consumers across 19 countries,
including more than 2,000 United
States consumers – 677 of whom
were from the Gen Y demograph-
ic (born between 1977 and 1994).

The results indicate that the
nearly 80 million Gen Y con-
sumers in the United States are
not giving up on car ownership.

“Well over half (61 percent) of
Gen Y consumers in the Deloitte
report expect to buy or lease a
car within the next three years,”
says Giffi, who adds that “almost
a quarter (23 percent) expect to
purchase or lease in the next 12
months – and a mere 8 percent
do not expect to ever purchase
or lease a vehicle.”

Further, only 29 percent of Gen
Y consumers would be willing to
give up their personal cars, even
as non-traditional mobility op-
tions like car-sharing and car-
pooling services proliferate.

Among Gen Y consumers who
do not currently own or lease a
vehicle, cost seems to be the
main barrier – with 80 percent
saying it is because they cannot
afford it and 75 percent citing
high operational costs.

Gen Y Consumers
Leaning Toward
Buying New Cars


