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TECH CENTER NEWS - WARREN

DECEMBER 30, 2013

P i OUNT BRCe
@ ‘ GME PLUS $500 GIFT CARD!
CALL US NOW TO LEARN MORE!

ATTENTION FORD & CHRYSLER OWNERS!
YOU GET UP TO AN ADDITIONAL $1500 REBATE

Towards Purchase OR Lease. You Do Not Need To Trade In Your Non-Gm Vehicle To Qualify.

ENTER TO WIN TWO YEAR LEASE On A 2014 Terrain Denali or Buick Regal Grand Sport. See dealer for details.

2014 BUICK EN CLAVE FWD convenience sroup

39 MO. LEASE
10K Per Year

*GM pricing plus tax.
Lease figuredwith Buick Loyalty rebate

NO SECURITY DEPOSIT REQUIRED.
Stk #6272-14  Deal #46491

.| 24 MONTH BUICK EXPERIENCE LEASE .

$259*%;%N5@ 289 r (52069 = @$315 T

; Visit Our Website
To Search For More Vehicles
& Great deals
On New Buick’s or GMC’s at
WWW.VYLETEL.NET

2014 BUICK ENCORE awp

INCLUDES ALL WEATHER
FLOOR MATS!

*GM pricing plus tax.
Must qualify for Lease Loyalty rebate.
NO SECURITY DEPOSIT REQUIRED.

& FREEMaintenance * FREE XM Radio!
FREE OnStar W Directions & Connections

24 MO. LEASE
10K Per Year

Stk #6472-14 + Deal #46490

2014 GMC SIERRA 1509 4WD CREW CAB SL 4X4

24 MONTH LEASE SPECIAL

Trailering Equip. Pkg, Pwr Seat Adjuster,

Remote Vehicle Start, Front Fog Lamps, 110-Volt AC,
Rear Window Defroster, Power Outlet, Universal Home
Remote, Air Conditioning, Dual Climate Control & More!

%24 Mo. %* 24 Mo.
LEASE LEASE
10K 12K
PER YEAR PER YEAR

*GM Pricing plus lease loyalty rebate and tax on payments. NO SECURITY DEPOSIT REQUIRED. Stk #9765-14 + Deal #46045

2014 GMC TERRAIN FWD SLE-1

FREE 2 Year Maintenance
24 MO. LEASE

199

10K Per Year

“GM pricing plus tax w Lease Loyalty rebate.

NO SECURITY DEPOSIT REQUIRED. Stk #9853-14 - Deal #46047

2013 BUICK REGAL Powered byEcotec24LW|th eAssist Technology

Up To 60 Months
Stk #5922-13 Available

EVERYONE PRICE
WAS $29,910*
NOwW

320,955

*Must have lease loyalty rebate. Plus tax title.

V6 or eAssist...You Pick!
_ SAME PRICE!

2014 BUICK LACROSSE 158

24 MO. LEASE

10K Per Year 24 MONTH BUICK EXPERIENCE LEASE

FREE Maintenance * FREE XM Radio!
FREE OnStar W Directions & Connections

Stk #6489-14 + Deal #46489
*Must qualify for Buick Loyalty. NO SECURITY DEPOSIT REQUIRED.

2014 BUICK VERANO Fwp1sD
24 MONTH BUICK EXPERIENCE LEASE F

M7192.p 0

24 MO. LEASE

10K Per Yo
NO SECURITY DEPOSIT REQUIRED, 24 MONTH BUICK EXPERIENCE LEASE

FREE Maintenance * FREE XM Radio!
*GM pricing plus tax with Lease Loyalty rebate. FREE OnStar W Directions & Connections ~ Stk #6231-14+ Deal #4 6488

VISIT OUR WEBSITE TO SEARCH FOR MORE VEHICLES & GREAT DEALS ON NEW BUICK'S OR GMC's AT WWW.VYLETEL.NET

40755 Van Dyke = Sterling Heights *

SALES: M/TH 8:30am-9pm; T/W/F 8:30am-6pm; SAT 10am-3pm
SERVICE: M/TH 7am-8pm; T/W/F 7am-6pm; SAT 8am-1pm

WWW.VYLETEL.NET

2014 GMCc ACADIA FwD SLE-1___

3229

24 MO. LEASE
10K Per Year

NO SECURITY DEPOSIT REQUIRED.

*GM Pricing plus lease loyalty rebate and tax on payments. Stk #9767-14 + Deal #46046

586.977.2800

*GM Priding PlusTax, Title Lic.and Doc. No Security Deposit Required. 2014Verano $1606 Total Due At Lease Signing, 2014 Acadia SLE-1 $1953 Total Due At Lease Signing, 2014 Lacrosse Base-15B $2399 Total Due At Lease Signing, 2014 Terrain $974Total Due At Lease Signing, 2014 Sierra 1500 Crew Cab $1786
Total Due At Lease Signing, 2014 Endave FWD with $259 pmt $2499 Total Due At Lease Signing, 2014 Encore AWD with $269 pmit $2259 Total Due At Lease Signing. For *2 years receive free maintenance, free OnStar, free XM radio on 24 month leases only. To Qualify For Lease Loyalty Must CURRENTLY LEASE
(Not Own) a 1999 or newer GM Caror light truck with a Scheduled Lease End Date From October 1, 2013 Through October 31, 2014 Programs subject to change. Photos may not represent actual vehicle. Priceis subject to change without notice. See dealer for details. Expires 12/31/13.

© We guarantee the lowest price or it’'s free!

chevrolet_
586-274-0396
OVER 1,000

New Chevrolets in Stock!
WE GUARANTEE THE
LOWEST PRICES OR IT’S FREE®

2014 CRUZE 11

R N0 FIRST
PAYMENT
OR SECURITY
DEPQSIT
REQUIRED

>
| 4
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AEE—
Stk.#42128

1.4L Turbo = Aluminum Wheels
Power Locks/Windows/Mirrors = Cruise = Tilt
OnStar * XM Radio & More...

36 Month Lease/10,000 Miles
+ Tax with

165

No Security Deposit Required

© We guarantee the lowest price or it's free!

Stk.#41359
Power Locks/Windows/Mirrors - Cruise

Tilt = Aluminum Wheels - OnStar
XM Radio & More...

36 Month Lease/10,000 Miles
+ Tax with

$218::.-

No Security Deposit Required

2014 IMPALA Ls

Stk.#41812

Power Locks/Windows/Mirrors
Cruise = Tilt - Power Driver Seat & More...

36 Month Lease/10,000 Miles
+ Tax with

$254:..

No Security Deposit Required

@Smr

77 CHEVY

586-274-0396

PEP QUOTES BY PHONE OR EMAIL:

JEFF CAUL AT JCAUL@BUFFWHELAN.COM 1989
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© We guarantee the lowest price or it's free!

*See dealer for details. All Rebates/Incentives have been deducted from sale price/payment and are subject to change by manufacturer without
notice. GM employee discount required except where noted . Lease Loyalty is included on all lease payments. All leases are 10,000 miles per year
+ 1st payment, tax, title and plate fee due at signing unless otherwise noted. Offers expire 1-2-14.

Free shuttle service to home, office or shopping.

buff whelan chevrolet

WHERE THE DEALS MAKE THE DIFFERENCE, EVERY DAY SINCE 1970!
Van Dyke ¢ South of 18 Mile ¢ Sterling Heights

Jeff Caul oy
BEB
=5

MEMBER
SINCE

FIND ROADS
| [ [lsemern. |

Tues., Wed., Fri. E|I|||

8:30am-6:30 pm [N 1 I | O N

© We guarantee the lowest price or it's free!

CONVENIENT HOURS:
Mon. & Thurs.
8:30 am - 9 pm

VAN DYKE
j994} s,31 10 99ud 3samoj] ay3 aajuesenb apg @ 994} S,31 10 991ad 3samo] ay) aajuesenb apy @ o994} S,31 10 9oud 3samo] ay3 asquesenb apy O

Ford Faces Tough Challenges,
Warns of Slower 2014 Profits

CONTINUED FROM PAGE 1

could be headed for a period of
slower growth in sales and prof-
its.

Bob Shanks, Ford’s CFO, told
the group that pretax profits next
year could fall as much as $1.5
billion below 2013. This is be-
cause Ford’s ability to raise
prices will slow, profits will flat-
ten in Asia and South America,
and its costs will rise due to an
ambitious launch of almost two
dozen vehicles worldwide, he
said.

The news sent Ford’s stock
down $1.05 to close at $15.67.

U.S. auto sales have risen by
more than 1 million vehicles an-
nually since 2009, but many ana-
lysts have said that pace isn’t
sustainable. Joe Hinrichs, who
runs Ford’s North and South
American operations, has said he
expects sales growth to slow
next year.

Many analysts expect sales of
15.6 million this year, up around
8 percent from 2012. Growth is
expected to slow next year to
around 3 percent, or just over 16
million.

The market is just about back
to pre-recession levels, so lower
growth rates are likely, said Ed-
ward Jones industrials analyst
Christian Mayes. Yet Mayes said
sales can still grow thanks to low
interest rates.

Ford is the only major au-
tomaker to post a double-digit
sales gain in the U.S. this year,
11.7 percent, and its 0.4 percent-
age point gain in market share is
matched only by the much small-
er Subaru.

Before the recession, Ford’s
cars sold for thousands less than
Japanese competitors, but the
company has erased that gap,
Shanks said. Now, price increas-
es will be harder to come by, and
will have to come from new mod-
els or people loading up on
equipment, he told analysts.

Several analysts chalked up
Ford’s stock price decline to
short-term thinking by Wall
Street. “They’re looking one year
out,” said Mayes. “The invest-
ment they’re making for these
new products will pay off eventu-
ally.”

Ford said its North American

Red Kettles Still
Hot for Donations
To Salvation Army

CONTINUED FROM PAGE 1

perishable foods and a grocery
store gift card to purchase fresh
foods. Families with children up
to age 14 may also apply to re-
ceive toys from The Salvation
Army Corps Community Centers’
toy shops. Last year, The Salva-
tion Army provided more than
87,000 Christmas gifts to chil-
dren and seniors who would
have otherwise gone without.

e Programs like Pathway of
Hope - a program that takes a
holistic approach to providing
assistance to those in need, Ken-
ski said. It offers a hand up to
help people get on the path to
building a stronger future.

The Salvation Army works along-
side a family to develop a plan of ac-
tion and to help them stay on track
until they are at a point where as-
sistance is no longer needed.

Kenski said that since 1921,
The Salvation Army’s Echo
Grove Camp and Retreat Center
in Leonard, Mich., has been pro-
viding outdoor programming to
thousands of children each year.
With a “picturesque” back-
ground, the camp allows chil-
dren to build new skills and ex-
perience a variety of activities to
“strengthen their mind, body
and soul,” said Kenski.

sales likely will be lower next
year as it rolls out 16 new models
for the region. The company said
it will have to discount older
models as it transitions to new
ones. It expects continued tough
price competition, especially in
small and midsize cars, due in
part to Japanese automakers tak-
ing advantage of a weaker yen
versus the dollar.

Surging profits in North Ameri-
ca have helped Ford and General
Motors offset big losses in Eu-
rope and Chrysler return to prof-
itability. The three control the
bulk of the lucrative U.S. pickup
truck market.

But Shanks said that North
American profit margins could
fall a bit short of Ford’s 10 per-
cent target this year. A large re-
call of Escape small SUVs with
1.6-liter engines cost the compa-
ny $250 million to $350 million.

Shanks also expects South
American and Asia-Pacific profits
to be flat in 2014. In Europe, Ford
is still on track to be profitable in
2015, Shanks said. But it expects
about $400 million in restructur-
ing costs this year and next to be
a drag on profits.

The company also said it near-
ly cut in half the underfunded
balance of its global pension
plans, compared with the end of
2012.

Although many investors
bailed on Ford, Morningstar ana-
lyst David Whiston said it and
other auto stocks are still good
buys. He acknowledges the auto
industry will slow next year, but
said every automaker faces high
costs when cranking out new ve-
hicles.

“Everyone is in the same
boat,” Whiston said. “It’s just a
matter of having fresh product,
great product and going through
some bumps with your launch
costs.”

Special Car Deals
Cause December
Sales to Snowball

Car buyers have not shied
away from the surge of holiday
deals, and there’s still a little bit
of time to capitalize on a deal be-
fore the calendar rolls into 2014,
said Edmunds.com, the premier
car shopping destination.

Edmunds.com forecasts shop-
pers will snatch up 1,425,818
new cars and trucks in the U.S. in
December for an estimated Sea-
sonally Adjusted Annual Rate
(SAAR) of 16.1 million, which
would be a nearly 15 percent in-
crease from November 2013, but
about a five percent increase
from December 2012. Edmunds
projects that 2013 will see 15.66
million total new car sales, a
strong eight percent increase
over 2012.

“December has become one of
the best times of the year to buy
a new car, and there’s good rea-
son for that,” says Edmunds.com
senior analyst Jessica Caldwell.
“Smarter shoppers will especial-
ly zero in on leftover 2013 model
year vehicles, which dealers will
be more than happy to unload
with big discounts and rock-bot-
tom interest rates.”

December sales volume fore-
cast by manufacturer versus
2012 sales figures:

o GM - 247,686 vs. 245,733;

e Ford - 225,543 vs. 212,902;

e Chrysler - 164,954 vs.
152,367.

Market share forecast by man-
ufacturer — December 2013 esti-
mate versus December 2012 fig-
ures:

e GM - 17.4 percent vs. 18.1
percent;

e Ford - 15.8 percent vs. 15.7
percent;

e Chrysler — 11.6 percent vs.
11.2 percent.




