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October Sees

Although Halloween was in Oc-
tober, there was nothing spooky
about the Big Three’s sales for
the month.

General Motors dealers deliv-
ered 226,402 vehicles in the Unit-
ed States in October, up 16 per-
cent versus a year ago. Fleet
sales were up 14 percent, said
GM spokesman Jim Cain.

“Chevrolet, Cadillac and Buick-
GMC all performed well in the
month, and the sales tempo real-
ly picked up after the govern-
ment shutdown ended,” said
Kurt McNeil, vice president, U.S.
Sales Operations.

“We are particularly pleased
with our truck momentum.
Chevrolet and GMC have the
newest and best light-duty
trucks, sales are accelerating and
we are gearing up for the second,
third and fourth phases of our
strategic truck plan.”

Buick total sales increased 31
percent and retail sales were up
25 percent for the 18th consecu-
tive month of year-over-year
growth. Cadillac’s sales in-
creased 10 percent and have
grown in each of the last 13
months, thanks to the all-new
XTS and ATS, said Cain, adding
that the SRX is on track for its
best year ever. Retail sales were
up 12 percent for the brand and
more than 60 percent of buyers
did not trade in a Cadillac.

GMC was up 16 percent. The
Terrain had its best October
sales ever, Cain said.

Chevrolet was up 15 percent.
Thirteen of its nameplates post-
ed double-digit increases, includ-
ing every SUV and crossover.

Retail sales of Chevrolet pas-
senger cars were up 32 percent, as
Cruze had its best-ever October re-
tail sales, Impala retail deliveries
nearly doubled, and Malibu retail
sales increased 58 percent.

Deliveries of the Chevrolet Sil-
verado and GMC Sierra were up 10
percent and 13 percent, respec-
tively, from last year, while sales
increased 62 percent from the
previous month. The two vehi-
cles accounted for about 76 per-
cent of GM’s light-duty deliver-
ies.

Strong calendar-year-to-date
sales have helped Chevrolet and
GMC earn a 30 percent share of
light-duty pickups priced $40,000
or above. That’s up 5 percentage
points versus 2012,

Ford’s October U.S. total sales
of 191,985 vehicles were an in-
crease of 14 percent over a year
ago. Retail sales are up 15 per-
cent, at 142,487 vehicles, said
company spokesman  Erich
Merkle.
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Strong Sales

Gains were broad-based, with
passenger cars up 19 percent,
utilities up 9 percent, and trucks
up 14 percent.

Ford Fusion and Fiesta posted
best-ever October sales, and F-
Series again topped 60,000 sales.

“October was simply an out-
standing retail performance,”
said John Felice, vice president,
U.S. Marketing, Sales and Serv-
ice, “as consumers continued to
choose Ford for great fuel effi-
ciency, styling and value at all
levels of the market.

“The combination of great new
products, such as Fusion and Es-
cape, along with the strength of
our dealers helped us achieve
our best October retail sales
month since 2004.”

Fusion sales of 21,740 vehicles
jumped 71 percent year-over-
year, making it the car’s best-
ever sales performance for Octo-
ber, Merkle said. The strongest
growth for Fusion is in the west
region of the U.S., with retail
sales up 77 percent. In the east-
ern region of the country, Fusion
retail sales are up 65 percent.

Escape sales of 22,253 vehicles
increased 12 percent, while Fiesta
sales of 4,337 vehicles increased 9
percent — setting a new record for
October, Merkle said.

F-Series sales of 63,803 trucks
are up 13 percent, making October
the sixth straight month above the
60,000-vehicle mark for F-Series.
The last time Ford sold more than
60,000 trucks for six consecutive
months was 2006.

Chrysler reported U.S. sales of
140,083 units for October, an 11
percent increase compared with
sales in October 2012 (126,185
units), and the group’s best Oc-
tober sales since 2007.

The Chrysler, Jeep, Dodge and
Ram Truck brands each posted
year-over-year sales gains in Oc-
tober compared with the same
month a year ago. Overall, Dodge
sales were up 12 percent, Jeep 7
percent, Chrysler brand 6 per-
cent and Ram 22 percent.

The Ram Truck brand’s increase
was the largest sales gain of any
Chrysler brand during the month.

“After a choppy start to the be-
ginning of the month, Chrysler
Group sales accelerated in the
second half of the month with re-
newed consumer confidence and
the launch of our all-new Jeep
Cherokee,” said Reid Bigland,
head of U.S. Sales. “Following a
meticulous focus on quality, our
new Jeep Cherokee began ship-
ping to dealers and quickly sell-
ing, which helped us to achieve
our 43rd consecutive month of
year-over-year sales increases.”

Pension
apprehension?

Get your buyout decision

to a better state.

| have the financial experience
to help you weigh the pros and
cons of accepting a lump-sum

Conventional

27 point inspection

most GM cars $7899

& light trucks.
Up to 7 quarts.

2014 CADILLAC ATS 25

2013 NORTH AMERICAN CAR OF THE YEAR

27 point inspection

& light trucks.

—plus tax— Up to 7 quarts.

$249° @ $264"

$379 DOWN PAYMENT

24 MONTH LEASE 24 MONTH LEASE
10,000 MILES PERYEAR 10,000 MILES PER YEAR
MSRP $33,990

27 point inspection

most GM cars

& light trucks. $5 799
Up to 7 quarts.

most GM cars $2699

—plus tax —

$0 DOWN PAYMENT

A Prestige Automotive Group Company

SERVICE AND SALES NOW OPEN SATURDAYS
SERVICE 9-2 « SALES 10-4

Save money every day with these maintainance specials...

¥ dexas
OIL CHANGE OIL CHANGE

Synthetic Add a TIRE

0IL CHANGE = ROTATION
for $500

with an oil change.

—plus tax— Most GM cars & light trucks.

THE ALL NEW

2014 CADILLAC CTS

YOU MUST SEE ITTO BELIEVE IT!

$439° @ $459°

$379 DOWN PAYMENT $0 DOWN PAYMENT
36 MONTH LEASE 36 MONTH LEASE
10,000 MILES PERYEAR 10,000 MILES PERYEAR

2014 CADILLAC XTS

$369° @ $399°

$1,300 DOWN PAYMENT

36 MONTH LEASE 36 MONTH LEASE
10,000 MILES PERYEAR 10,000 MILES PER YEAR
MSRP $45,525

$0 DOWN PAYMENT

2013 CADILLAC SRX Awp

$339" @ $369°

$1,000 DOWN PAYMENT $0 DOWN PAYMENT

36 MONTH LEASE 36 MONTH LEASE
10,000 MILES PERYEAR 10,000 MILES PER YEAR
MSRP $38,630

2014 CADILLAC ESCALADE
L

24 MONTH LEASE » 10,000 MILES PERYEAR

GM EMPLOYEE PURCHASE PRICE $65,458
MSRP $76,315

WE
SERVICE
ALL GM

Use your
Apple Device

STK# 121853

1 *
6 9 WITH LEASE LOYALITY
$1,100 DOWN PAYMENT*

Frestige

PRE-OWNED SPECIALS

2012 CADILLAC CTS » st#p021 827,572
AWD ¢ 17k Miles * One Owner Perfect CAR-FAX

2012 CADILLAC CTS - st#P9008 530,868
AWD e Performance Pkg. ® One Owner Perfect CAR-FAX

2010 CADILLAC CTS »sti#P022 825,481
All Power 14k Miles » One Owner Perfect CAR-FAX

2012 CADILLAC CTS « st#pr978 $29,981
AWD « Navigation ® One Owner Perfect CAR-FAX

2008 CADILLAC DTS «sttpooia $17 984

Sedan Luxury *68k Miles « One Owner Perfect CAR-FAX

2011 CADILLAC SRX « stk#8095 531,484
SUV « Navigation » 32k Miles ® One Owner Perfect CAR-FAX

2010 CADILLAC SRX »stie#P9025 $23 250
SUV ¢ Navigation « 47k Miles ® One Owner Perfect CAR-FAX

2008 PONTIAC G6 - st#s0s5A 811,749
Sedan ¢ Full Power Feat. » 45k Miles ® One Owner Perfect CAR-FAX

— Call 888-548-8939 -

utomotive Group

BODY SHOP HOURS: M-F 8AM-6PM
PrestigeAutoBodyDetroit.com

SAVE 10%"
DOWNLOAD APPTODAY!

Any GM Car Service*

| Our Showroom lIs
SATURDAYS 10

Bus 586.293.1700 * Fax 586.293.1719 |yt
youmatter@sfdeb.com Get to a better State’ o { ''''''
CALL ME TODAY. !
™ _ -~ E— = R~ —
a e arm Showroom Hours: Mon. & Thurs. 8:30 a.m. ¢ 9 p.m. Tue., Wed., & Fri. 8:30 a.m.-6:00 p.m. Sat. 10 a.m.-4 p.m.
8333 EAST 11 MILE ROAD ¢ 1-696 & VAN DYKE - 888-548-8939
State Farm Visit our website: www.PrestigeCadillac.com for all our specials

*For qualified GM Employees plus tax on rebates, first payment, tax on payment, tax on down payment, plate, title and doc fee with approved credit. Must qualify for tier S or 1 credit through preferred lender.

Home Office, Bloomington, IL Pricing includes all factory rebates. No security deposit required. Sale limited to availability during program period. Picture may not represent actual vehicle being sold. We Accept All Competitive Offers.

To qualify for lease loyalty you must have a 1999 or newer GM lease in the household that expires before 10/31/14. Sale limited to availability during program period. Expires 10/31/13.
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