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Jeff Caul
586-274-0396
PEP QUOTES BY PHONE OR EMAIL:
JEFF CAUL AT JCAUL@BUFFWHELAN.COM

Free shuttle service to home, office or shopping.

buff whelan chevrolet
WHERE THE DEALS MAKE THE DIFFERENCE, EVERY DAY SINCE 1970!

Van Dyke • South of 18 Mile • Sterling Heights

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!
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*See dealer for details. All Rebates/Incentives have been deducted from sale price/payment and are subject to change by manufacturer without
notice. GM employee discount required except where noted . Lease Loyalty is included on all lease payments.All leases are 10,000 miles per year
+ 1st payment, tax, title and plate fee due at signing unless otherwise noted. Offers expire 10-31-13.

CONVENIENT HOURS:
Mon. & Thurs.

8:30 am – 9 pm
Tues., Wed., Fri.

8:30 am – 6:30 pm
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METRO PKWY.

18 MILE RD.

SINCE
1989

OVER 1,000
New Chevrolets in Stock!

WE GUARANTEE THEWE GUARANTEE THE
LOWEST PRICES OR IT’S FREELOWEST PRICES OR IT’S FREE☺☺

Power Locks/Windows/Mirrors • Cruise
Tilt • Aluminum Wheels • OnStar

XM Radio & More…
36 Month Lease/10,000 Miles

Stk.#40400

2014 EQUINOXLS

586-274-0396
$218*+Tax with$0 Down

No Security Deposit Required

1.4L Turbo • Aluminum Wheels
Power Locks/Windows/Mirrors • Cruise • Tilt

OnStar • XM Radio & More…
36 Month Lease/10,000 Miles

Stk.#40271

2014 CRUZE 1LT

$155*+Tax with$0 Down
No First Payment or Security Deposit Required

Power Locks/Windows/Mirrors
Cruise • Tilt • Power Driver Seat & More…
36 Month Lease/10,000 Miles

Stk.#40516

2014 IMPALA LS

$226*+Tax with$0 Down
No Security Deposit Required

NO SECURITY
DEPOSIT
REQUIRED

NO FIRST
PAYMENT

OR SECURITY
DEPOSIT
REQUIRED

NO SECURITY
DEPOSIT
REQUIRED

Happy
Thankgiving

from

buff whelan
chevrolet

Wally Edgar
Chevrolet Employee HQ

Be treated with the respect you deserve.
TOP DOLLAR FOR YOUR TRADE
and the Best Deal PERIOD!!

Wally Edgar
Chevrolet

Located right o!
I-75 onM-24,

2minutes N. of the
Palace of Auburn Hills

1-866-906-0279

JAY CHAISER x117
Fax: 248-391-0189
Cell: 248-821-8026
Email: jchaiser@wallyedgar.com

SalesHours:
Mon. - Thur. 8:00am-8:00pm
Fri. 8:00am-6:00pm
Sat. 9:30am-3:00pm•Sun. Closed

CHEVY DEALER CODE 44085

www.wallyedgar.com • www.wallyedgar.com • www.wallyedgar.com • www.wallyedgar.com
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www.wallyedgar.com • www.wallyedgar.com • www.wallyedgar.com • www.wallyedgar.com
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1-248-724-1073

Make us your Michigan P.E.P. Car Connection

All lease examples at GMS pricing plus tax, title, doc fee and first month payment (except where noted) due at signing with all rebates
incuding "lease loyalty" private offer assigned to dealer. Lessee responsible for excess ware and tear as well as exceeded contracted
mileage. Security deposit may be required by lender. Due to advertising deadlines, prices subject to change.

2013 MALIBU LS

$170*

36MONTH • 10K LEASE
$999 DOWN

FIRST PAYMENTWAIVED

2014 CRUZE LS

$122*

$999 DOWN
FIRST PAYMENTWAIVED

2014 SILVERADO 2WD WT

$215*

$999 DOWN

#42333 #21552#44296
475 SUMMIT DRIVE • 248-292-2502 • 5825 HIGHLAND RD. (M59) • WATERFORD

CALL
BRUCE LITVIN
– 24/7 & 365 –

40 YEARS
OF QUALITY SERVICE

CELL # 1-586-405-5175
blitvin@lunghamer.com

1-888-665-5438

Must qualify for GM employee pricing, payments are based on 10K miles per year,
payments are plus tax, documentation fee and plate fees.

Must qualify for Lease Loyalty. No Security Deposit Required.
Due to advertising deadlines, prices subject to change.

‘14 CHEVROLET
CRUZE 1LT

MSRP $20,695
GM employee price

$19,282

NO SECURITY DEPOSIT REQUIRED
Lease for 36 months
with $400 Due at signing

$158*
mo

PPUURRCCHHAASSEE DDEEAALLSS……
40 years of great service, Lowest lease payment or purchase price. 

Before you take delivery of vehicle "Please" remember 
To check with me to see how much money I can save you.

DDOONNTT UUNNDDEERRSSTTAANNDD TTHHEE NNEEWW
GGMM EEMMPPLLOOYYEEEE PPRRIICCIINNGG,,
GGIIVVEE BBRRUUCCEE AA CCAALLLL

FFOORR CCLLAARRIIFFIICCAATTIIOONN……

º GM last week reported third-
quarter net income to common
stockholders of $700 million or
45 cents per fully diluted share,
down from $1.5 billion or 89
cents per fully diluted share a
year ago.
Improvement in operating per-

formance during the quarter was
more than offset by a net loss
from special items and incremen-
tal tax expense, said Tom Hen-
derson, Finance and Purchasing
spokesman for GM.
Net income to common stock-

holders includes a net loss from
special items of $900 million or
51 cents per fully diluted share,
including $800 million related to
the repurchase of 120 million
shares of Preferred Series A
Stock, Henderson said. Results
were also affected by an incre-
mental tax expense of $500 mil-
lion or 29 cents per fully diluted
share in the quarter compared
with the third quarter of 2012.
Net revenue during the quarter

was $39.0 billion compared with
$37.6 billion in the third quarter
of 2012. Earnings before interest
and tax (EBIT) adjusted was $2.6
billion compared with $2.3 billion
in the third quarter of 2012, Hen-
derson said.
“We made gains in the third

quarter as we improved our
North American margins and in-
creased our global share on the
strength of our Chevrolet brand,”
said Dan Akerson, GM chairman
and CEO. “Our efforts to build
great cars and trucks and deliver
solid financial results were recog-
nized this quarter by Moody’s in-
vestment grade rating.”
Figures released by GM

showed that GM North America
reported EBIT-adjusted of $2.2
billion compared with $1.7 billion
in the third quarter of 2012.
GM Europe reported EBIT-ad-

justed loss of $200 million com-
pared with $500 million in the
third quarter of 2012.
GM International Operations re-

ported EBIT-adjusted of $300 mil-
lion compared with $800million in
the third quarter of 2012.
GM South America reported

EBIT-adjusted of $0.3 billion com-

pared with EBIT-adjusted of $0.2
billion in the third quarter of 2012.
GM Financial earnings before

tax was $0.2 billion for the quar-
ter compared with $0.2 billion in
the third quarter of 2012.
“During the quarter, strong de-

mand for new vehicles like the
Cadillac ATS, Chevrolet Onix and
the all-new Chevrolet Silverado
helped boost our top line,” said
Dan Ammann, GM executive vice
president and CFO. “We also fur-
ther strengthened our fortress
balance sheet and reduced our
cost of capital through our $4.5
billion refinancing of high cost
obligations.”

Mike Wall, director of automo-
tive analysis for IHS Automotive in
Grand Rapids, said thatmost of the
quarterly numbers from the OEMS
and Tier I suppliers have beenwell-
received by Wall Street.
Wall said that GM has managed

to do well with its numbers. It re-
duced third-quarter losses from
its European operations by $300
million compared with 2012.
And, Wall said, the company

was able to generate strong sales
in North America while standing
firm on prices and producing
products that have been general-
ly well-received by the public.
“Look at the new Sierra and Sil-

verado,” Wall said. “The public
seems to like those vehicles and
they are coming out at a time
when truck sales in North Ameri-
ca are getting stronger. These ve-
hicles have high profit margins
and that’s good for GM.”
Wall said it looks like Ford, GM

and Chrysler will be “slugging it
out” for pickup truckmarket share.

But all threemanufacturers should
see greater numerical truck sales
no matter who wins the market
share battle because “rising truck
demand lifts all boats.”
Wall said that as long as GM

doesn’t have “one-time” expens-
es like $800 million in stock re-
purchases in the next few quar-
ters, things are looking good for
the company.
Chrysler also reported its pre-

liminary third-quarter 2013 re-
sults last week. The figures
showed net income of $464 mil-
lion, an increase of 22 percent
from $381 million in the same
quarter a year earlier. The third
quarter marks the automaker’s
ninth consecutive quarter of pos-
itive net income. Net income for
the first nine months of 2013 to-
taled more than $1.1 billion.
Chrysler’s third-quarter sales

figures showed net revenue was
$17.6 billion for the third quarter
of 2013, up 13.5 percent from
$15.5 billion for the same period
last year, primarily driven by an
increase in vehicle shipments, in-
cluding the Jeep Grand Cherokee
and Ram pickup trucks.
Net revenue totaled $50.9 bil-

lion for the first nine months of
2013.
“Chrysler Group’s ninth con-

secutive quarter of positive net
income highlights our commit-
ment to producing award-win-
ning vehicles for consumers,
such as the Jeep Grand Cherokee
and the Ram 1500,” Chrysler
Group Chairman and CEO Sergio
Marchionne said.
“We also are pleased to intro-

duce the already award-winning
Jeep Cherokee to the lineup, as it
launches into the largest SUV
segment in the United States.”
And that’s not a small thing,

Wall said. Chrysler started pro-
ducing the Cherokee back in
June, but only started selling the
vehicles in late October.
“Chrysler really didn’t have a

vehicle in the Cherokee segment
for about a year,” Wall said.
“That’s not nothing. Now that the
Cherokee is beginning to hit deal-
erships, we should be seeing bet-
ter numbers.”

GM’s Special-Item Loss, Tax Expense Bring
Earnings Down; Chrysler is Up 22 Percent

“... Ford, GM and
Chrysler will be

slugging it out for
pickup truck

market share.”
– Mike Wall


