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Auto Sales Projected to be Up 12 Percent

New-vehicle sales continue the
hot streak that has been trending
throughout the summer selling
season, with no evidence of the
pace slowing, according to a
monthly sales forecast devel-
oped jointly by the Power Infor-
mation Network (PIN) from J.D.
Power and LMC Automotive.

PIN’s report stated that new-
vehicle retail sales in August 2013
are projected to come in at
1,270,400 units, a 12 percent in-
crease from August 2012 and the
highest monthly sales volume
since 2006.

The seasonally adjusted annu-
alized rate (SAAR) in August is
expected to be 13.1 million units,
marking the first time the selling
rate has been above 13 million
units for three consecutive
months since the first quarter of
2007. Retail transactions are the
most accurate measure of true
underlying consumer demand
for new vehicles.

J.D. Power expects consumer
spending on new vehicles in Au-
gust will approach $36 billion,
which is the highest level on
record.

“The industry as a whole contin-
ues to experience a robust im-
provement in demand, and our fore-
cast for August is looking to be the
best month for retail sales that
we've seen in the past seven years,”
said John Humphrey, senior vice
president of the global automotive
practice at J.D. Power. “Moreover,
this strong selling environment is oc-
curring when consumers are spend-
ing more on new vehicles than any
month on record, which is a further
indication of the underlying strength
of the sector.”

With consistency in the fleet
environment, total light-vehicle
sales in August 2013 are also ex-
pected to increase by 12 percent
from August 2012 to 1,495,400.
Fleet sales are expected to ac-
count for 15 percent of total
sales, with volume of 225,000
units.

PIN and LMC data show total
sales reaching a 16 million unit
SAAR in August, which is the
highest since November 2007,
with actual unit sales the highest
since May 2007.

J.D. Power and LMC Automo-
tive U.S. sales and SAAR compar-
isons:

e New Vehicle Sales Forecast
August 2013 - 1,270,400 (12 per-
cent higher than August 2012);

e July 2013 - 1,138,898 wvs.
1,093,675 in August 2012.

Based on the solid outlook for
August, LMC Automotive is hold-
ing its 2013 forecast for retail
light-vehicle sales at 12.8 million
units and total light-vehicle sales
at 15.6 million units.

“The U.S. auto recovery seems
to be operating on auto pilot, a
welcome stage of stability at a
higher pace,” said Jeff Schuster,
senior vice president of forecast-
ing at LMC Automotive. “We do
expect to see a lower selling rate
in September as Labor Day is
counted in August sales, but up-

Mid-Michigan SAE
Meeting Slated

The Mid-Michigan Section of
SAE International will kick off its
2013-14 program season on Mon-
day, Sept. 16, with a tour of de-
fense contractor BAE Systems.

Mark Signorelli, vice president
and general manager of BAE’s
Armored Combat Systems, will
present an overview of the com-
pany and its focus on tracked
and wheeled vehicles, servicing
both U.S. and international cus-
tomers.

Reservations are required by
noon Thursday, Sept. 12. The
event is open to the public with
no charge for admission. The
program begins at 6 p.m. Re-
freshments will be served.

Photo identification is re-
quired, as is closed-toe, low-heel
shoes and business casual dress.

side potential still outweighs
downside risk in 2013 and well in-
to 2014.”

The August report further stat-
ed that North American light-ve-
hicle production year-to-date
through July is up 4 percent from
the same period in 2012. The in-
dustry continues to manage a lean
supply-to-demand ratio, with ve-
hicle stock at the beginning of
August falling to an average 56-day
supply from 61 days in July. The
overall inventory level has
dropped to 2.9 million units from
3.3 million units in July.

PIN reported that Ford holds
on to one of the strongest in-
creases in production from 2012,
up 13 percent on boosts from the
redesigned Escape and higher Ex-
plorer and F-Series volume. With
Fiat-Chrysler relatively flat and
General Motors off 3 percent year-
to-date, the Detroit Three collec-

tively are slightly below the in-
dustry year-over-year perform-
ance with a 3 percent increase.

However, they do retain a 54
percent share of light-vehicle
production in the region, the
same level as in 2012.

Hyundai/Kia’s production
growth year-to-date is the high-
est of the larger manufacturers,
up 14 percent. This comes as in-
ventory for the group falls from a
46-day supply to 41 in August.
The volume boost is coming al-
most exclusively from the
Elantra and redesigned Santa Fe.
With weaker volume in July, the
European brands are down 2 per-
cent year-to-date.

LMC Automotive’s forecast for
2013 North American production
is at 16.0 million units, a 4 per-
cent increase from 2012 and in
line with the year-to-date per-
formance.
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Serving Metro Detroit customers since 1975

Top $S$S$ paid for
your vehicle

Great selection of vehicles for sale!

Come To You -or- Shuttle Available

248-332-8326

ED RINKE CHEVROLET BUICK GMC

WE WILL GIVE YOU $3,500 FOR YOUR TRADE! GUARANTEED!
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2013 CRUZE 11

EVERYONE SALE PRICE
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is $1,499 down, Traverse is $999

ED RI N KE FAST * FRIENDLY * DISCOUNTS

s () owe €S
GM SER\"(:E CENTER

MICHIGAN’S LARGEST
*SERVICE DEPT. *PARTS *BODY SHOP

866-452-1547

26125 Van Dyke @ 10'/= Mile
Center Line, Ml 48015

SERVICE HOURS: Monday & Thursday 6:30am-9:00pm; Tuesday, Wednesday & Friday 6:30am-6:00pm e Shuttle at 6:30am - Pick-up Both Ways ° All Day starting at 6:30am.

total confidence ,,—— '—-—7

are based upon S &A tier credit approval. See salesperson for details. Expires — 09/03/13.

Quick 0il Change EXPRESS
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2013 MALIBU Ls

EVERYONE SALE PRICE

.$16,575"

2013 TRAVERSE Ls
24 449*

EVERYONE SALE PRICE

$31,754"°

0% up to 72 mo.**
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See us for your GM employee purchases.

-877-451-7707

ﬂ 26125 Van Dyke at 10'/: Mile Rd.

Visit our website: edrinke.com
SHOWROOM HOURS:

Mon. & Thurs. 8:30am-9:00pm; Tues., Wed., & Fri. 8:30am-6:00pm

All prices & payments include GM rebates. Pictures may not represent actual vehicle. All leases 10K per year. Cruze,
Traverse, Equinox, Volt & Silverado are all 39 month leases. Malibu is 24 month lease. Volt is

36 month lease. All leases you must qualify for lease loyalty except for Silverado. Silverado E 'ﬂ E
must qualify for loyalty. Must quality for GMS employee discount for Malibu & Traverse. No

1st payment required on Cruze, Equinox, Malibu. No security deposit on all leases with S &

Aftier credit approval. Due at signing on Silverado, Traverse & Volt leases are - 1st payment,

title, tax & plates. $3,500 trade in guaranteed is for 2003 or newer vehicles, drivable condi-

tion. No branded or salvage titles, under 115,000 actual miles, good condition, less recondi-

tioning costs. Certain restrictions apply. Cruze is $999 down, Malibu is $999 down, Equinox 1

down, Silverado is $1,499 down, Volt is $999 down. Leases L)
EdRinke.com
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GMC

We Are Professional Grade

— Select Vehicles —

BELOW GM

PRICING TO EVERYONE!

Active, Reserve, or Retired Military
get an addltlonal $750 toward a purchase or lease

oo ¢ ¢« EXPERIENCE BUICK ¢ ¢ ¢ ¢

2 Years Maintenance & 2 Years OnStar

NEW 2013 NEW 2013 NEW 2013
VERANO LACROSSE

ED RINKE

EVERYONE LEASE EVERYONE LEASE EVERYONE LEASE
* * *
79 *109 07
*+1,999 DOWN - - - - *+$1,999 DOWN - - - *+$1,999 DOWN - - -
EVERYONE LEASE EVERYONE LEASE EVERYONE LEASE

47" 165 73

EVERYONE PRICE

$25,838"

NEW 2013

SIERRA ext

EVERYONE PRICE

19,395

NEW 2013

TERRAIN

EVERYONE PRICE

$24,878"
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*+$1,999 DOWN === " + 251,495 DOWN * = = »
EVERYONE LEASE GM EMPLOYEE LEASE

76" 203 *

EVERYONE PRICE

522,195

EVERYONE PRICE

528,487

GM EMPLOYEE PRICE|

See us for your GM employee purchases.

1-866-452-1300

24231 Van Dyke at 9'/> Mile Rd.
Visit our website: edrinke.com

SHOWROOM HOURS:
Mon. & Thurs. 8:30am-9:00pm;Tues., Wed., & Fri. 8:30am-6:00pm

Dennis
Thacker

dthacker@edrinke.com

All prices & payments include GM rebates. Pictures may not represent actual vehicle. Prices subject to change per GM incentives.
Prices and payments are inclusive of active GM Employee Discount (Unless otherwise stated). Leases are 24 months, 10,000 miles
per year w/ approved S Tier credit w/ $999 due at signing, (unless otherwise noted). Prices & payments are plus tax, title, and plate
fees. 0% financing in lieu of some factory rebates. Refundable security deposit required on certain vehicles - to be determined by
lender. Must qualify for conquest with a 1999 or newer non GM lease. Must qualify for Loyalty with a 1999 or newer Chevrolet or GMC
truck or SUV on Sierra. Verano, Lacrosse and Sierra Ext lease’s are 24 month leases. Regal, and Acadia are 36 month leases.Terrain
is a 39 month lease. Sierra purchase must qualify for Trade In rebate. $3,500 trade in guarantee is for 2003 or newer vehicles in dri-
vable condition with under 115,000 actual miles. No branded or salvage titles. Certain Restrictions apply, see dealer for details. **See
salesperson for details. Expiration Date — 09/03/13.

Paul
Makowski

pmakowski@edrinke.com

LUBE OIL FILTER
$2395

Up to 5 qts.
Fluid Level,

Brake & Alignment Check Included.

BODY SHOP

586-754-7000
ext 1231

We use Genuine GM 0il & Filter
No additional or hidden charges.
Out the door pricing.

Open Mondays & Thursdays until 8:30pm

Excludes synthetic, Diesel & Med. Duty Trucks.
Most GM cars & trucks. One coupon per customer. Must
present coupon with order. Plus tax. Expires 9-30-13.

INSURANCI
WRECK
AMENDED

TRANSPORTATION AVAILABLE
E REPAIR During Scheduled Repairs
ALL MAKES
FREE OIL CHANGE
& MODELS With Each Major Repair




