
The General Motors Founda-
tion is granting $100,000 to Lead-
ership America, the longest-run-
ning national women’s develop-
ment program of its kind in the
U.S.

The organization of estab-
lished women leaders offers
unique learning environments, as
well as professional and personal
development opportunities for
its more than 2,200 graduate
members.

Maria Mainville, the founda-
tion’s communications manager,
said the GM Foundation grant
will help fund Leadership Ameri-
ca’s research to explore trends
that impact women across the
country and shape today’s global
business environment, as well as
engage new members through in-
teractive learning programs.

In addition to the grant, GM
Foundation President Vivian
Pickard will be the keynote
speaker for Leadership America
2013, the organization’s annual
conference that will be held in
Detroit Sept. 22-24.

The Detroit session concludes
the yearlong series focusing on
the theme, “Surveying the Land-

scape, Shaping the Future.”
“The GM Foundation shares a

common goal with Leadership
America in that we both strive to
empower the leaders of tomor-
row,” said Pickard. “This confer-
ence will unite a diverse pool of
stakeholders to share best prac-
tices and inspire change in De-
troit communities and those
across the country.”

The Leadership America con-
ference will examine collabora-
tive solutions, including private
and public partnerships that are
making a difference in Detroit
and cities across the U.S.,
Mainville said. The agenda will
emphasize the growing influence
and impact of women and men
who are exercising bold leader-
ship and making an economic dif-
ference.

Also participating is Chris Os-
ter, GM’s global director, Change

Management and Organization
Development, who will moderate
a panel discussion featuring the
following GM leaders:

• Mary Barra – executive vice
president, Global Product Devel-
opment & Global Purchasing &
Supply Chain;

• Alicia Boler-Davis – senior
vice president, Global Quality &
Customer Experience;

• Grace Lieblein – vice presi-
dent, Global Purchasing & Supply
Chain;

• Mary Chan – vice president,
Global Connected Consumer.

Attendees will also participate
in a tour of GM’s Detroit-Ham-
tramck Assembly operations.

Plant Manager Doneen McDow-
ell, a member of the current
Leadership America class, will
provide an overview of the
plant’s history and operations,
Mainville said.
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Ray
Stemple

rstemple@edrinke.com

SERVICE HOURS: Monday & Thursday 6:30am-9:00pm; Tuesday, Wednesday & Friday 6:30am-6:00pm • Shuttle at 6:30am - Pick-up Both Ways • All Day starting at 6:30am.

$2395
Fluid Level,

Brake & Alignment Check Included.

Open Mondays & Thursdays until 8:30pm

We use Genuine GM Oil & Filter
No additional or hidden charges.
Out the door pricing.

Quick Oil Change EXPRESS
LANELUBE OIL FILTER

Excludes synthetic, Diesel & Med. Duty Trucks.
Most GM cars & trucks. One coupon per customer. Must
present coupon with order. Plus tax. Expires 8-31-13.

Up to 5 qts.

BODY SHOP
586-754-7000

ext 1231

INSURANCE
WRECK

AMENDED

WE REPAIR
ALL MAKES
& MODELS FREE OIL CHANGE

With Each Major Repair

TRANSPORTATION AVAILABLE
During Scheduled Repairs

GM SERVICE CENTER
MICHIGAN’S LARGEST

•SERVICE DEPT. •PARTS •BODY SHOP

866-452-1547
26125 Van Dyke @ 101/2 Mile

Center Line, MI 48015

EDRINKE • FAST • FRIENDLY • DISCOUNTS

VISIT OUR

QUICK LANE

ED RINKE CHEVROLET BUICK GMC
ED RINKE

All prices & payments include GM rebates. Pictures may not represent actual vehicle. Prices subject to change per GM incentives.
Prices and payments are inclusive of active GM Employee Discount (Unless otherwise stated). Leases are 24 months, 10,000 miles
per year w/ approved S Tier credit w/ $999 due at signing, (unless otherwise noted). Prices & payments are plus tax, title, and plate
fees. 0% financing in lieu of some factory rebates. Refundable security deposit required on certain vehicles – to be determined by
lender. Must qualify for conquest with a 1999 or newer non GM lease. Must qualify for Loyalty with a 1999 or newer Chevrolet or GMC
truck or SUV on Sierra. Verano, Lacrosse and Sierra Ext lease’s are 24 month leases. Regal, and Acadia are 36 month leases.Terrain
is a 39 month lease. Sierra purchase must qualify for Trade In rebate. $3,500 trade in guarantee is for 2003 or newer vehicles in dri-
vable condition with under 115,000 actual miles. No branded or salvage titles. Certain Restrictions apply, see dealer for details. **See
salesperson for details. Expiration Date – 09/03/13.

See us for your GM employee purchases.

1-877-451-7707
26125 Van Dyke at 101/2 Mile Rd.

Visit our website: edrinke.com
SHOWROOM HOURS:

Mon. & Thurs. 8:30am-9:00pm; Tues., Wed., & Fri. 8:30am-6:00pm

See us for your GM employee purchases.

1-866-452-1300
24231 Van Dyke at 91/2 Mile Rd.

Visit our website: edrinke.com
SHOWROOM HOURS:

Mon. & Thurs. 8:30am-9:00pm;Tues., Wed., & Fri. 8:30am-6:00pm

– Select Vehicles –

BELOW GM
PRICING TO EVERYONE!

Active, Reserve, or Retired Military
get an additional $750 toward a purchase or lease
• • • • EXPERIENCE BUICK • • • •

2 Years Maintenance & 2 Years OnStar

Nicole
Dodge

nhuminski@edrinke.com

Jim
Pfeifle

jpfeifle@edrinke.com

Dennis
Thacker

dthacker@edrinke.com

Paul
Makowski

pmakowski@edrinke.com

Find Us on
FACEBOOK

NO DOC
FEES

2013 CRUZE 1LT
EVERYONE SALE PRICE

$15,899*
2013MALIBU LS
EVERYONE SALE PRICE

$16,575*

2013 EQUINOX LS
EVERYONE SALE PRICE
$20,350*

2013 TRAVERSELS
$24,449*

2014
SILVERADO1LTCREW
$33,921*

2013VOLT
EVERYONE SALE PRICE
$31,754*
0% up to 72 mo.**

All prices & payments include GM rebates. Pictures may not represent actual vehicle. All leases 10K per year. Cruze,
Traverse, Equinox,Volt & Silverado are all 39 month leases. Malibu is 24 month lease. Volt is
36 month lease. All leases you must qualify for lease loyalty except for Silverado. Silverado
must qualify for loyalty. Must quality for GMS employee discount for Malibu & Traverse. No
1st payment required on Cruze, Equinox, Malibu. No security deposit on all leases with S &
A tier credit approval. Due at signing on Silverado, Traverse & Volt leases are - 1st payment,
title, tax & plates. $3,500 trade in guaranteed is for 2003 or newer vehicles, drivable condi-
tion. No branded or salvage titles, under 115,000 actual miles, good condition, less recondi-
tioning costs. Certain restrictions apply. Cruze is $999 down, Malibu is $999 down, Equinox
is $1,499 down,Traverse is $999 down,Silverado is $1,499 down,Volt is $999 down. Leases
are based upon S &A tier credit approval. See salesperson for details. Expires – 09/03/13.

ASK ABOUT..
Labor Day Bonus Cash

ED RINKE We Are Professional Grade

NEW 2013
REGAL

EVERYONE PRICE
$24,878*

EVERYONE LEASE
$165*

• • • • • • $0 DOWN • • • • • •

EVERYONE LEASE
$109*

• • • • $1,999 DOWN • • • •

NEW 2013
VERANO

EVERYONE PRICE
$19,395*

EVERYONE LEASE
$147*

• • • • • • $0 DOWN • • • • • •

EVERYONE LEASE
$79*

• • • • $1,999 DOWN • • • •

NEW 2013
LACROSSE

EVERYONE PRICE
$25,838*

EVERYONE LEASE
$173*

• • • • • • $0 DOWN • • • • • •

EVERYONE LEASE
$107*

• • • • $1,999 DOWN • • • •

NEW 2013
ACADIA

EVERYONE PRICE
$28,487*

EVERYONE LEASE
$203*

• • • • • • $0 DOWN • • • • • •

EVERYONE LEASE
$169*

• • • • • $1,199 DOWN • • • • •

NEW 2013
TERRAIN

EVERYONE PRICE
$22,195*

EVERYONE LEASE
$176*

• • • • • • $0 DOWN • • • • • •

EVERYONE LEASE
$125*

• • • • $1,999 DOWN • • • •

NEW 2013
SIERRA EXT

GMEMPLOYEEPRICE
$23,694*

GMEMPLOYEELEASE
$166*

• • • • • • $0 DOWN • • • • • •

GMEMPLOYEELEASE
$133*

• • • • $1,495 DOWN • • • •

Mark
Sly

msly@edrinke.com

GMS

WE WILL GIVE YOU $3,500 FOR YOUR TRADE! GUARANTEED!

LEASE
FOR ONLY

$119* LEASE
FOR ONLY

$89*

LEASE
FOR ONLY

$163* LEASE
FOR ONLY

$149*

LEASE
FOR ONLY

$289* LEASE
FOR ONLY

$225*

GMS

Starting
At

Starting
At

Starting
At

Starting
At

Flooring Below
Warehouse Prices
& We Bring Samples To You!

Tile • Bamboo • Cork
Vinyl • Carpet

from inexpensive to high-end wools

Hardwood – Prefinished
or sanded and finished in your home

WITHOUT DUST!!!

We Do Quality Work, Show Up On Time
And Clean-Up Spotless Afterwards

Call or email for an estimate!

800-878-7196
email: floorme@comcast.net

Licensed
and

Insured

Call
Toll
Free

Specializing in hardwood floors for over 20 years…GM Donates $100,000 to Women’s Group

Hundreds of thousands of
flooded cars have washed up on
the shores of every state in the
country.

According to new research
from Carfax, more than 212,000
cars that were branded as being
flood-damaged by a state Depart-
ment of Motor Vehicles are on
U.S. roads right now.

“Our research proves that
flood-damaged cars are every-
where,” said Larry Gamache,
communications director at Car-
fax.

“It’s big business for profes-
sional con men to quickly clean
up and resell these cars miles
from where the flooding oc-
curred.

“Consumers need to look out
for flooded cars no matter where
they live. They’re a serious dan-
ger to anyone who unknowingly
buys one.”

Nearly two-thirds of these
flood-damaged cars are on the
road in 10 states – Texas, New
Jersey, Pennsylvania, Kentucky,
Louisiana, Illinois, New York,
Florida, Mississippi and Virginia.
However, as the Carfax research
shows, con artists are moving
flood cars to any state where un-
knowing consumers will buy
them.

Historically, about half of the
cars damaged by floods get
resold, some to unsuspecting
buyers, Gamache said.

He pointed out that floodwater
– especially salt water like from
Superstorm Sandy – rots and
corrodes vehicles from the in-
side out.

Carfax recently recovered a
Hurricane Sandy flood car to an-
alyze the extensive internal wa-
ter damage as well as demon-
strate how easily cars can be
made to appear safe and reliable
on the outside.

“Flood cars are a volatile mix-
ture of water, metal and electrici-
ty,” Gamache said.

“Once a car is ravaged by wa-
ter, the mechanical, electrical or
safety systems can fail at any
time.

“There’s also the health risk,
as mold and bacteria permeate
the vents and soft parts of the in-
terior.

“Know what you’re putting
you and your family into before
laying down your hard-earned
money.

“Start with a Carfax Vehicle
History Report and thorough in-
spection by a trusted mechanic.”

Buyers Beware!
Flood-Damaged
Cars Being Sold
As ‘Clean’ Vehicles


