
The Ford F-250 has replaced
the Cadillac Escalade as the fa-
vorite target of thieves, accord-
ing to the Highway Loss Data In-
stitute (HLDI).
“General Motors has put a lot of

effort into new antitheft technol-
ogy, so that may help explain the
decline in the Escalade’s theft
rate,” says HLDI Vice President
Matt Moore. “On the other hand,
sales of the Escalade have fallen in
recent years, so there may be less
of a market for stolen Escalades or
Escalade parts.”
New antitheft technology on

the Escalade, as well as its wan-
ing popularity, are two likely rea-
sons the luxury SUV has fallen
from first to sixth place in the
ranking of vehicles with the high-
est rates of insurance claims for
theft, he said.
Thieves continue to target

large pickups and large SUVs at
higher rates than other vehicles.
Number one on this year’s list,
the four-wheel-drive F-250 crew
cab, which has a claim frequency
of 7 per 1,000 insured vehicle
years, or nearly 6 times the aver-
age for all vehicles. An insured
vehicle year is one vehicle in-
sured for one year, two for six
months, etc., Moore said.
Theft rates in general are de-

clining, thanks in large part to the
spread of ignition immobilizers,
which prevent vehicles from being
hot-wired and were standard in 89
percent of 2012 models, Moore
said. Fewer pickups than cars or
SUVs have the feature as stan-
dard, which may help explain the
higher theft rates for pickups.
However, it doesn’t explain the
high theft rate of the F-250, which
had a standard immobilizer for
2010-12, the model years covered
in this year’s report.
Many pickup claims result

from the theft of equipment from
the truck bed, and that may be
the case with some of the F-250
claims. HLDI’s data don’t distin-
guish theft of vehicle contents or
components from theft of a
whole vehicle.
Each year, HLDI analyzes theft

losses for vehicles from the three
previous model years. This is the
first year since 2003 that some
version of the Escalade hasn’t
topped the list of vehicles with

the highest theft claim rates,
Moore said.
This year the Escalade has a

claim frequency of 5.5 per 1,000
insured vehicle years. Though
still more than four-and-a-half
times the average, that’s about
half the rate for 2007-09 Es-
calades reported in 2010. Only
the regular four-wheel-drive ver-
sion of the Escalade is included
in this report. Other versions
didn’t have sufficient exposure
or claims, Moore said. To be in-
cluded, a vehicle must have at
least 20,000 insured vehicle
years or 100 claims.
The Escalade always has had a

standard ignition immobilizer, but
thieves still could tow away the
SUV on a flatbed truck. Since 2010,
the Escalade has had a steering
column lock as well, Moore said.
An improved version of this fea-
ture, along with an inclination sen-

sor that sets off an alarmwhen the
vehicle’s angle is changed, was
added in the 2012 model year.
Moore said one indication

these new features may be help-
ing is that the average loss pay-
ment of each Escalade claim has
fallen to $6,508, suggesting fewer
whole-vehicle thefts. In contrast,
the average loss payment for
2007-09 Escalades was $11,934.
Other antitheft features, includ-
ing a wheel-lock system, are
available as options on 2012
models.
HLDI’s theft numbers differ

from other rankings because
they are based on the number of
insured vehicles on the road. In
contrast, information published
by the National Insurance Crime
Bureau simply lists the most fre-
quently stolen vehicles. As a re-
sult, that list usually reflects the
most commonly driven models.
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Ray
Stemple

rstemple@edrinke.com

SERVICE HOURS: Monday & Thursday 6:30am-9:00pm; Tuesday, Wednesday & Friday 6:30am-6:00pm • Shuttle at 6:30am - Pick-up Both Ways • All Day starting at 6:30am.

$2395
Fluid Level,

Brake & Alignment Check Included.

Open Mondays & Thursdays until 8:30pm

We use Genuine GM Oil & Filter
No additional or hidden charges.
Out the door pricing.

Quick Oil Change EXPRESS
LANELUBE OIL FILTER

Excludes synthetic, Diesel & Med. Duty Trucks.
Most GM cars & trucks. One coupon per customer. Must
present coupon with order. Plus tax. Expires 6-28-13.

Up to 5 qts.

BODY SHOP
586-754-7000

ext 1231

INSURANCE
WRECK

AMENDED

WE REPAIR
ALL MAKES
& MODELS FREE OIL CHANGE

With Each Major Repair

TRANSPORTATION AVAILABLE
During Scheduled Repairs

GM SERVICE CENTER
MICHIGAN’S LARGEST

•SERVICE DEPT. •PARTS •BODY SHOP

866-452-1547
26125 Van Dyke @ 101/2 Mile
Center Line, MI 48015

EDRINKE • FAST • FRIENDLY • DISCOUNTS

VISIT OUR

QUICK LANE

ED RINKE CHEVROLET BUICK GMC
ED RINKE

All prices & payments include GM rebates. Pictures may not represent actual vehicle. Prices subject to change per GM incentives.
Prices and payments are inclusive of active GM Employee Discount (Unless otherwise stated). Leases are 24 months, 10,000 miles
per year w/ approved S Tier credit w/ $999 due at signing, (unless otherwise noted). Prices & payments are plus tax, title, and plate
fees. 0% financing in lieu of some factory rebates. Refundable security deposit required on certain vehicles – to be determined by
lender. Must qualify for conquest with a 1999 or newer non GM lease. Must qualify for Loyalty with a 1999 or newer Chevrolet or GMC
truck or SUV on Sierra. Lacrosse and Sierra Ext lease’s are 24 month leases. Regal, Verano, and Acadia are 36 month leases.Terrain
is a 39 month lease. Sierra purchase must qualify for Trade In rebate. $3500 trade in guarantee is for 2003 or newer vehicles in dri-
vable condition with under 100,000 actual miles. No branded or salvage titles. Certain Restrictions apply, see dealer for details. **See
salesperson for details. Expiration Date – 7/26/13.

See us for your GM employee purchases.

1-877-451-7707
26125 Van Dyke at 101/2 Mile Rd.

Visit our website: edrinke.com
SHOWROOM HOURS:

Mon. & Thurs. 8:30am-9:00pm; Tues., Wed., & Fri. 8:30am-6:00pm

See us for your GM employee purchases.

1-866-452-1300
24231 Van Dyke at 91/2 Mile Rd.

Visit our website: edrinke.com
SHOWROOM HOURS:

Mon. & Thurs. 8:30am-9:00pm;Tues., Wed., & Fri. 8:30am-6:00pm

– Select Vehicles –

BELOW GM
PRICING TO EVERYONE!

Active, Reserve, or Retired Military
get an additional $750 toward a purchase or lease
• • • • EXPERIENCE BUICK • • • •

2 Years Maintenance & 2 Years OnStar

Nicole
Dodge

nhuminski@edrinke.com

Jim
Pfeifle

jpfeifle@edrinke.com

Dennis
Thacker

dthacker@edrinke.com

Paul
Makowski

pmakowski@edrinke.com

Find Us on
FACEBOOK

NO DOC
FEES

2013 CRUZE LS
EVERYONE SALE PRICE

$14,697*
2013MALIBU LS
EVERYONE SALE PRICE

$17,950*

2013 EQUINOX LS
EVERYONE SALE PRICE
$21,099*

2013 TRAVERSELS
$25,999*

2013
SILVERADO1LT4WD
$23,585*

2013VOLT
EVERYONE SALE PRICE
$31,710*
0% up to 72 mo.**

GMS

All prices & payments include GM rebates. Pictures may not represent actual vehicle. All leases 10K per year.
Cruze, Traverse & Equinox all all 39 month leases. Silverado is 24 month lease. Malibu
& Volt are 36 month lease. All leases you must qualify for lease loyalty except for Sil-
verado. Must quality for GMS employee discount for Malibu, Cruze, Silverado and Tra-
verse. No 1st payment required on Cruze, Equinox, Malibu. No security deposit on all
leases with S & A tier credit approval. Due at signing on Silverado, Traverse & Volt leases
are - 1st payment, title, tax & plates. $3,500 trade in guaranteed is for 2003 or newer
vehicles, drivable condition. No branded or salvage titles, under 100,000 miles. Certain
restrictions apply. Cruze is $999 down, Malibu is $999 down, Equinox is $999 down,
Traverse is $999 down, Silverado is $999 down, Volt is $1,499 down. Leases are based
upon S & A tier credit approval. See salesperson for details. Expires – 07/26/13.

ASK ABOUT OUR…
WORRY FREE LEASE!

ED RINKE We Are Professional Grade

NEW 2013
REGAL

EVERYONE PRICE
$25,378*

EVERYONE LEASE
$179*

• • • • • • $0 DOWN • • • • • •

EVERYONE LEASE
$129*

• • • • $1,999 DOWN • • • •

NEW 2013
VERANO

EVERYONE PRICE
$20,099*

EVERYONE LEASE
$161*

• • • • • • $0 DOWN • • • • • •

EVERYONE LEASE
$109*

• • • • $1,999 DOWN • • • •

NEW 2013
LACROSSE

EVERYONE PRICE
$26,338*

EVERYONE LEASE
$23360*

• • • • • • $0 DOWN • • • • • •

EVERYONE LEASE
$129*

• • • • $1,999 DOWN • • • •

NEW 2013
ACADIA

EVERYONE PRICE
$28,987*

EVERYONE LEASE
$205*

• • • • • • $0 DOWN • • • • • •

EVERYONE LEASE
$200*

• • • • • $995 DOWN • • • • •

NEW 2013
TERRAIN

EVERYONE PRICE
$23,031*

EVERYONE LEASE
$189*

• • • • • • $0 DOWN • • • • • •

EVERYONE LEASE
$157*

• • • • $1,999 DOWN • • • •

NEW 2013
SIERRA EXT

GMEMPLOYEEPRICE
$23,694*

GMEMPLOYEELEASE
$166*

• • • • • • $0 DOWN • • • • • •

GMEMPLOYEELEASE
$133*

• • • • $1,495 DOWN • • • •

Mark
Sly

msly@edrinke.com

GMS

WE'LL GIVE YOU AT LEAST $3500 FOR YOUR TRADE! GUARANTEED!

LEASE
FOR ONLY

$131* LEASE
FOR ONLY

$157*

LEASE
FOR ONLY

$189* LEASE
FOR ONLY

$197*

LEASE
FOR ONLY

$129* LEASE
FOR ONLY

$199*

GMS GMS

Flooring Below
Warehouse Prices
& We Bring Samples To You!

Tile • Bamboo • Cork
Vinyl • Carpet

from inexpensive to high-end wools

Hardwood – Prefinished
or sanded and finished in your home

WITHOUT DUST!!!

We Do Quality Work, Show Up On Time
And Clean-Up Spotless Afterwards

Call or email for an estimate!

800-878-7196
email: floorme@comcast.net

Licensed
and

Insured

Call
Toll
Free

Specializing in hardwood floors for over 20 years…Ford F-250 Ranks as Thieves’ Favorite

New-vehicle sales are kicking
off the second half of 2013 in
very strong fashion, with new-ve-
hicle retail sales in July expected
to increase by 12 percent from a
year ago, according to a monthly
sales forecast developed jointly
by the Power Information Net-
work (PIN) from J.D. Power and
LMC Automotive.
New-vehicle retail sales in July

2013 are projected to come in at
approximately 1,127,100 vehi-
cles, a 12 percent increase from
July 2012.
The seasonally adjusted annu-

alized rate (SAAR) in July is ex-
pected to be 13.2 million units,
nearly the same robust level ex-
hibited in June 2013. According
to J.D. Power, retail transactions
are the most accurate measure
of true underlying consumer de-
mand for new vehicles.
PIN data shows that in the first

half of 2013, new- and used-vehi-
cle transaction prices have in-
creased 3 percent.
In addition, utilization of

longer-term vehicle loans and
leasing, have increased when
compared with the same period
a year ago.
The customer-facing transac-

tion prices for new vehicles are
averaging $28,824, and incentive
spending per vehicle is averag-
ing $2,847 in the first half of
2013.
The average used-vehicle

price in 2013 is $18,751.

New Car Sales
Expected to Sizzle
In Last 6 Months


