
which he cites as “By far the most
affordable and best from the dealer
to the track pony car available to-
day.”
Builder:Bob FehanMotorsports

Inc.; Driver: Bob Fehan; Vehicle
Sponsor: GM Chevrolet Chevrolet
Performance – Vehicles-Parts-
Racing; Show, Race Tires and Ve-
hicle Sponsor: Continental Tire;
Racing Brakes and Rotors by:
Brembo Race Technologies; Sus-
pension: Bob Fehan Inc.; Camera,
in Vehicle: GoPro be a Hero, HD
HERO2Motorsport Edition;
Engine: 569 hp Billy Briggs Rac-

ing Engine; Racing Seats by: Re-
caro;Racing Headers and Exhaust
by: Boria Exhaust; Motorsport
Wheels by: BBS; Roll Cage by:
RPM Engineering; Racing Gauges
by: Auto Meter; Air Induction Sys-
tem by: K&N Engineering; High
Performance Body Parts utilizing
the World’s lightest fiber (Carbon
Fiber/Innegra-S) by: Bob Fehan –
Hood, Under Hood Trim, Interior
Trim, Front Splitter Blade, Rear
Spoiler Extension, Truck Floor.
Fehan couldn’t be happier

about contributing to the brand’s
success.
“Even as a child, I truly be-

lieved in keeping Detroit alive,
and the way you do that is by de-
signing the most interesting vehi-
cles in the country,” Fehan said
in an interview.
Warming quickly to his favorite

topic, Fehan exuded the youthful
excitement and enthusiasm of
someone who’s spent his career
doing what he loves, starting
when he got his early training in
working on cars at his father’s
body shop in downtown Birming-
ham, Mich.
He explained that his grandfa-

ther, George Schultz, opened up
a DeSoto Chrysler Plymouth
dealership in downtown Birming-
ham in 1955 when Fehan was 3.
“I’ve always been around cars

from the time I could walk. My
dad always dabbled in race cars,
so we were always working on
unique, performance-type vehi-
cles and it has continued
throughout my entire life,” he
said.
When his grandfather sold the

dealership, his father, Robert Fe-
han, kept the body shop portion
of the business.
“The body shop was always

building race cars . . . At a young
age, I was helping out any way I
could, till I got to the point where
I started building my own hot
rods and race cars,” said Fehan.
“I got behind the wheel of a 1975
(hot rod) and never stopped.”
Over the years, Fehan has won

12 road race championships.
And, at SEMA, he has captured
the Design Excellence Award five
times and won eight other asso-
ciated awards for his custom
cars, a total of 13 major awards.
Now, as then, Fehan is con-

stantly drawing, designing, envi-
sioning future-oriented vehicles
and automotive body styles. He
has been contracted many times
over the years to construct his
one-of-a-kind vehicles, and has
won multiple awards.
For example, right around

2002, when the PT Cruiser first
came out, Fehan made a 500-
horsepower Chrysler PT/10 pick-
up.
“Obviously, over the years, I

try to create new packages that
are so unique it catches the
judges’ attention,” he said. “In
2002, when the PT Cruiser first
came out, I made it into a little
pickup truck.”
He outfitted it with a Viper V10

engine and an all-Viper suspension.
This required a handmade chassis.
The odd-looking but unique vehi-
cle won a Design Excellence award
at SEMA that year.
“I had to make it into a pickup

because you couldn’t put that in-
to a normal four-door PT Cruis-
er,” he said.
Fehan has been a SEMA regular

for nearly three decades and con-
tinues to garner praise from au-
tomotive enthusiasts for his
unique vision and style.
“I turned an Impala into an El

Camino one year . . . The El
Camino is a car with a pickup
box on the back, in the ’60s and
’70s. They were really popular . . .
performance Camaros, Firebirds,
Monte Carlos, Grand Prixs, Ram
pickups, Dakotas, Vipers . . . so,
after 35 years of building special-
ty vehicles, I’ve pretty much
touched everything that’s out
there. . . . It’s been a great career,
you know, and once you’re a
gearhead, you’re always a gear-
head.”
He still loves to race when giv-

en the opportunity, while contin-
uing to design and build cars.

“I’m 60 years old and I’m still
racing, and I don’t see any time
when I’m ready to let off the
throttle – I’m always looking to
go faster,” said Fehan.
Fehan summed up the chal-

lenges and duties of someone in
charge of a campaign vehicle.
“You build it. You take it to SE-

MA, you get it into publications,
and you race it – that’s how
you’re awarded the vehicle,” said
Fehan. “You’ve got to be very cre-
ative to be awarded one of these
vehicles.”
“When I submitted my propos-

al last year to build the red Ca-
maro, I sent a 165-page presenta-
tion that had all the vehicles (I
have built) in it, and they could
not believe it. They called it ‘Vol-
ume-itious.’ They could not be-
lieve I had built that many vehi-
cles, but it’s been a great career.”
Fehan explained Chevrolet’s

objective is for that car to go to
track events and be the domi-
nant vehicle.
“So the goal is to basically get

it out there, get public aware-
ness, and when you’re at the
track, you’re proving to con-
sumers that you’re the king of
pony cars,” he said.

The campaign’s goal is to let
consumers feel confident the
stock package they can buy will
perform for them.
“Their (GM’s) intent is for you

to be able to drive it right off the
showroom floor and take it right
to the race track, with the excep-
tion of some of the safety equip-
ment. They’ve done the suspen-
sion just right in setting it up for
the race track.”

VYLETEL

ATTENTION GM EMPLOYEES AND FAMILY MEMBERS THIS IS NO JOKE!

For *2 years receive freemaintenance, freeOnStar, free XM radio on24month leases only. Programs subject to change. Photosmaynot represent actual vehicle.Total due at lease signing:
Acadia $1681; Encore $2067;Yukon$2936;Terrain $1743; Regal $1915; Lacrosse $1885;Verano$1906; Sierra $699. Seedealer for details. Expires 7/31/13.

40755 Van Dyke • Sterling Heights •586.977.2800
WWW.VYLETEL.NET SALES: M/TH 8:30am-9pm; T/W/F 8:30am-6pm; SAT 10am-3pm

SERVICE: M/TH 7am-8pm; T/W/F 7am-6pm; SAT 8am-1pm

2013 GMC TERRAINFWDSLE-1
• Rear Back-Up Camera • Full Power Locks/Windows

2013ACADIA FWDSLE-1

GMPricing plus tax. Lease figuredwith lease loyalty rebate. Demomiles 4677. Lessee assumes lease figured
for 12k per year not including demomiles. Actual miles allowed 9661 per year. No security deposit.

Stock #9339-13 • Deal #42637

$199*

$229*
39 MO.
LEASE

FREE OFFERS

2 YEAR Scheduled Maintenance!
2 YEAR XM Satellite Radio!
2 YEAR OnStar w/Directions

& Connections!

ATTENTION
ACTIVE RESERVE OR
RETIRED MILITARY!
ReceiveAnAdditional$750

TowardsPurchaseOrLease
OfAnyBuickGMCModel

ATTENTION
FORD & CHRYSLER

OWNERS!
YouGetUpToAnAdditional$2,000Rebate!

TowardsPurchaseOrLease
YouDONOTNeedToTrade InYour

Non-GMVehicleToQuality

JUST
ANNOUNCED:
Stackable Bonus Cash
for GM Employees.
Up to $1,000 for

Buick/GMC Models

LEASE MUST EXPIRE
BY 7/31/14

GM LEASE LOYALITY
IS BACK

NoNeedToTrade In.$500Addl.
withCurrentLease inHousehold

JJUULLYY LLEEAASSEE
SSPPEECCIIAALLSS!!

DEMO SPECIAL 2013 BUICK ENCOREFWD 

•Remote start
• Fog lamps
•Alloy wheels
• Dual climate control and more.
Price plus tax figured with lease loyalty rebate or conquest. No security deposit.

Stock #5914-13 • Deal #43296

$229*
24 MO.
LEASE

DEMO SPECIAL

39 MO. LEASE

GM Pricing 10k per year. Lease figured with lease loyalty rebate. No security deposit.

Stock #9699-13 • Deal #42635

UP
TO

36
MPG

2013 BUICK LACROSSE
• eAssist technology

$199*

10K Per Year

24 MO. LEASE

GM Pricing plus tax. Lease figured with lease loyalty rebate. No security deposit.

Stock #5800-13 • Deal #42634

UP
TO

36
MPG

2013 SIERRA 1500 4WD EXT CAB SLE
• Full leather • Split bench seat • 20” Chrome wheels
• Rear vision camera 
• Chrome appearance pkg.

$179*

10K Per Year

24 MO. LEASE

GM Pricing plus tax. Lease figured with loyalty rebate.. No security deposit.
Stock #9621-13 • Deal #43953

2013 YUKON4WD SLE
• 20” Alum wheels • Remote start 
• Rear view camera • Pwr. adjust. pedals 
• Rear park assist

$365*

10K Per Year

39 MO. LEASE

GM Pricing plus tax. Lease figured with lease loyalty rebate.  No security deposit.

Stock #9207-13 • Deal #43952

MODEL END BLOW OUT!

YOU WON’T FIND A LOWER PRICE YOU WIN! WE LOSE!

2013 REGAL TURBO PREMIUM 1 GROUP
• 18” Chrome wheels • Leather • Heated seats
• Passive key entry/ push start technology

$215*

10K Per Year

24 MO. LEASE

GM Pricing with lease loyalty rebate. Plus tax, title, lic. No security deposit.

Stock #5740-13 • Deal #42631

2013 VERANO FWD 1SD
• Rear vision camera
• 18” Alloy wheels

$179*

10K Per Year

24 MO. LEASE

GM Pricing plus tax, title, lic. Lease figured with $1295 down and lease loyalty rebate.
No security deposit.

Stock #5943-13 • Deal #42630
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With sketchpad always handy, Bob Fehan works on a suspension system
for the Quadski amphibious vehicle in his Gibbs office in Auburn Hills.

Fehan’s Custom Camaro 1-LE
Inspires Brand Confidence
CONTINUED FROM PAGE 1 There is help out there for

those just starting out who are
looking for a job.
The Michigan Works! Youth

program is designed to help
young adults reach their poten-
tial. With funding through the
Workforce Investment Act, in-
come-eligible Macomb County
residents between the ages of 16
and 21 can receive assistance
with employment and career de-
velopment.
Young adults enrolled will

work closely with a youth advo-
cate who can help them turn
dreams into reality. One-on-one
assistance, as well as group
training and activities, are of-
fered. Services include educa-
tion and training to help improve
basic skills, as well as prepare
for the GED.
On the training side, short-

term occupational skills and col-
lege certificate programs are of-
fered.
That’s one side of the coin.

Programs are also available to
help people get jobs. These ef-
forts include help with résumé
development as well as job
search assistance, paid work ex-
perience programs and inter-
view preparation classes.
The Michigan Works! Youth

program operates within three
Michigan Works! Service Centers
in Macomb County. To learn
more information, call Clinton
Township at 586-469-7725,
Mount Clemens at 586-783-8716
or Roseville at 586-447-9246.
Local Michigan Works! agen-

cies oversee comprehensive
services designed to help em-
ployers access a skilled work-
force and help job seekers ac-
cess satisfying careers.
Michigan Works! is a private-

public partnership.

Michigan Works!
Helps Youths
Join Work World

WARREN URGENTCARE

“We Care”
URGENT CARE FOR ACCIDENTS AND INJURY

ADULT & PEDIATRIC ILLNESS
Digital X-Rays, EKG and Lab Work, On-Site Lab Service, Strep, Mono,
Pregnancy & Urine Testing, Vaccinations, Sports & School Physicals,

Occupational Medicine, Work-Related Injuries,
Pre-Hire Physicals (BAT & Urine Screening)

SPECIAL ON SPORTS PHYSICAL $25.00 State-of-the-Art Facility

8am-10pm • 7 Days a week • 365 Days a Year
“Bringing Quality Urgent Care To Your Neighborhood”

586-276-8200
31700 Van Dyke • Warren, MI 48093

On Van Dyke Rd., between 13 & 14 Mile in
St. John’s Windemere Park

OTHER CONVENIENT LOCATIONS:

ATTENTION
Chrysler, GM, Ford

Employees, we’re within
2 miles of your plants

HAP & BCN
NO Referrals Needed!
www.warrenurgentcare.com

FLU SHOTS

Woodland Urgent Care
22341 W. 8 Mile Road

Detroit

313-387-8700

N. East Macomb Urgent Care
43900 Garfield, Suite 121

Clinton Township

586-868-2600

We Specialize In
Life Insurance • Annunities • Mutual Funds

Retirement • Education • 401K Rollovers • Investments

For more information
Brenda Pozehl (586) 913-8059
Vicki Kata (586) 913-8452

A member of Western & Southern Financial Group

The Anchor Bay Chamber of
Commerce will hold its second
in its “Business by the Bay” se-
ries at noon Thursday, July 18,
at the Waterfront Pavilion in
downtown New Baltimore’s Wal-
ter and Mary Burke Park.
Registration begins at 11:30

a.m. Fee to attend includes lunch
and a view of Anchor Bay. Sched-
uled guest speakers are State
Rep. Andrea LaFontaine and Ma-
comb County Board of Commis-
sioners Chairman David Flynn.
Call the ABCC at 586-725-5148 to
make a reservation or for addi-
tional information.

Chamber to Hold
Business Lunch


