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Big 3 Continue to Report Big Sales Numbers
Ford June Sales Up 13 Percent, Chrysler Up 8, GM Up 6

June was a good month for De-
troit’s OEMs, as all three manu-
facturers saw strong sales in-
creases.

Ford led the way with U.S. June
sales up 13 percent compared
with a year ago, marking Ford’s
best June sales results since
2006. Cars are up 12 percent, util-
ities 8 percent, and trucks 20 per-
cent.

“In June, we continued to see
strong demand across the entire
lineup,” said Ken Czubay, Ford
vice president, U.S. Marketing,
Sales and Service.

“We’re particularly encour-
aged by strong retail share gains,
especially in coastal markets,
where the combination of great
design and fuel economy is res-
onating with customers - includ-
ing many buying a Ford for the
first time.”

Ford small cars - including Fi-
esta, Focus and C-MAX - totaled
35,851, up 39 percent over last
year and marking the best June
small car performance in 13
years. Escape posted its best-
ever monthly sales, up 1 percent
at 28,694 vehicles. Escape set
record sales for the fifth straight
time this year. The small car per-
formance, combined with strong
demand for Escape and Fusion, is
driving national share gains, es-
pecially in the critical Western
and Southeastern areas of the
U.S.

Posting a 23rd consecutive
monthly sales increase, F-Series
sales are up 24 percent at 68,009
vehicles, the best June sales
month for F-Series since 2005.

Chrysler reported U.S. sales of
156,686 units, an 8 percent in-
crease compared with sales in
June 2012’s 144,811 units sold,
and the group’s best June sales
since 2007.

The Chrysler, Jeep, Dodge,
Ram Truck and FIAT brands each
posted year-over-year sales gains
in June compared with the same
month a year ago. The Ram
Truck brand’s 23 percent in-
crease was the largest sales gain
of any Chrysler brand in June.
Chrysler extended its streak of
year-over-year sales gains to 39
consecutive months in June.

“Last month, Chrysler Group
set seven individual vehicle line
sales records and achieved our
39th consecutive month of year-
over-year sales growth,” said
Reid Bigland, Head of U.S. Sales.
“The fundamentals for continued
industry gains in new vehicle
sales remain intact.”

Sales of the flagship Jeep
Grand Cherokee were up 33 per-
cent in June, the largest percent-
age sales gain of any Jeep brand
vehicle in the month. It was the
Grand Cherokee’s best June sales
in eight years. All Jeep brand ve-
hicles in production recorded
year-over-year sales gains in
June.

Seven Chrysler vehicles set
sales records in the month of
June. The Jeep Wrangler, Jeep
Compass, and Jeep Patriot SUVs
each recorded their best June
sales ever, as did the Chrysler
200 mid-size sedan, Dodge Chal-
lenger, Dodge Dart compact
sedan — and the Ram Cargo Van
had its best sales month since
launch. Sales of the Dodge Du-
rango full-size SUV were up 39
percent, the largest percentage
sales gain of any Chrysler vehicle
in the month.

Chrysler finished the month
with a 68 days supply of invento-
ry (408,336 units). U.S. industry
sales figures for June are project-
ed at an estimated 16.0 million
units Seasonally Adjusted Annual
Rate (SAAR).

General Motors sold 264,843
vehicles in the United States in
June, up 6 percent compared
with a year ago.

Deliveries to retail customers
increased 14 percent while fleet
sales declined 9 percent due to

the timing of customer deliver-
ies.

Total crossover sales were up
9 percent compared with a year
ago; passenger car sales were up
4 percent, and truck sales, which
include pickups, vans and SUVs,
were up 8 percent. All four GM
brands posted higher retail sales,
with Chevrolet, GMC and Cadil-
lac posting double-digit increas-
es.

“Our Chevrolet, Buick-GMC
and Cadillac dealers reported
strong retail deliveries across the
board in June and for the first six
months of the year,” said Kurt
McNeil, vice president, U.S. Sales
Operations. “We have good mo-
mentum heading into the second
half of 2013.”

GM estimates that the season-
ally adjusted annual selling rate

for light vehicles in June was 15.8
million units, the highest level
since November 2007.

“Even moderate economic
growth will be enough to keep
the auto sales rate in the second
half of the year at healthy levels
around the mid-15-million-unit
mark,” said Mustafa Mohatarem,
GM chief economist.

Combined sales of GM’s mini,
small and compact cars were up
59 percent. Large pickups were
up 29 percent, luxury car sales
were up 22 percent and compact
crossovers were up 8 percent.

Cadillac passenger car sales in-
creased 38 percent on the
strength of the new ATS and XTS,
helping drive the brand’s fastest
growth since 1976. Chevrolet
mini, small and compact car
sales were up 66 percent.
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Tile - Bamboo * Cork
Vinyl « Carpet
from inexpensive to high-end wools
Hardwood - Prefinished

or sanded and finished in your home
WITHOUT DUST!!!

We Do Quality Work, Show Up On Time
And Clean-Up Spotless Afterwards

Call or emaiil for an estimate!
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ED RINKE CHEVROLET BUICK GMC

WE'LL GIVE YOU AT LEAST $2500 FOR YOUR TRADE! GUARANTEED!
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2013 CRUZE Ls

EVERYONE SALE PRICE
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GIMM SERVICE CENTER

MICHIGAN’S LARGEST
*SERVICE DEPT. *PARTS *BODY SHOP

866-452-1547

26125 Van Dyke @ 10'/= Mile
Center Line, Ml 48015

SERVICE HOURS: Monday & Thursday 6:30am-9:00pm; Tuesday, Wednesday & Friday 6:30am-6:00pm e Shuttle at 6:30am - Pick-up Both Ways ° All Day starting at 6:30am.
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2013 MALIBU s

EVERYONE SALE PRICE

18,484

2013 TRAVERSE Ls
$2 6 376*

EVERYONE SALE PRICE

*31,950"

0% up to 72 mo.**
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See us for your GM employee purchases.

877-451-7707
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26125 Van Dyke at 10'/> Mile Rd.

Visit our website: edrinke.com
SHOWROOM HOURS:

Mon. & Thurs. 8:30am-9:00pm; Tues., Wed., & Fri. 8:30am-6:00pm

All prices & payments include GM rebates. Pictures may not represent actual vehicle. All leases 10K per year.
Cruze, Malibu, Silverado, Traverse & Equinox all all 39 month leases. All leases you must
qualify for Iease conquest except for Traverse and Silverado. Must quality for GMS em-

ployee discount for Silverado and Traverse. No 1st payment required on Cruze, Equinox,
Malibu. No security deposit on all leases with S & A tier credit approval. Due at signing
on Silverado, Traverse & Volt leases are - 1st payment, title, tax & plates. $2,500 trade
in is for 2003 or newer vehicles. $2,000 trade in guaranteed is for 1998-
2002 vehicles. No branded or salvage titles. Car must be drivable. Cruze is $1,381 down, o
Malibu is $1,895 down, Equinox is $1,164 down, Traverse is $2,414 down, Silverado is E 1

$1,238 down, Volt is $2,531 down. Leases are based upon S & A tier credit approval. See
om for details. Expires — 07/08/13.
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— Select Vehicles —

BELOW GM

PRICING TO EVERYONE!

Active, Reserve, or Retired Military
get an addltlonal $750 toward a purchase or lease

oo ¢ ¢« EXPERIENCE BUICK ¢ ¢ ¢ ¢

2 Years Maintenance & 2 Years OnStar
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We Are Professional Grade

EVERYONE LEASE

57"

995 DOWN
EVERYONE LEASE
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EVERYONE PRICE

520,199

NEW 2013

TERRAIN

EVERYONE LEASE

M79°

$995 DOWN
EVERYONE LEASE

EVERYONE PRICE

$25,205"
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$25,795"
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GM EMPLOYEE LEASE
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GM EMPLOYEE PRICE|

EVERYONE PRICE

522,781

EVERYONE PRICE

529,737

See us for your GM employee purchases.

1-866-452-1300

24231 Van Dyke at 9'/> Mile Rd.
Visit our website: edrinke.com

SHOWROOM HOURS:
Mon. & Thurs. 8:30am-9:00pm;Tues., Wed., & Fri. 8:30am-6:00pm

Dennis
Thacker

dthacker@edrinke.com

All prices & payments include GM rebates. Pictures may not represent actual vehicle. Prices subject to change per GM incentives.
Prices and payments are inclusive of active GM Employee Discount (Unless otherwise stated). Leases are 24 months, 10,000 miles
per year w/ approved S Tier credit w/ $999 due at signing, (unless otherwise noted). Prices & payments are plus tax, title, and plate
fees. 0% financing in lieu of some factory rebates. Refundable security deposit required on certain vehicles - to be determined by
lender. Must qualify for conquest with a 1999 or newer non GM lease. Must qualify for Loyalty with a 1999 or newer Chevrolet or GMC
truck or SUV on Sierra. Sierra, Lacrosse, Regal, Verano leases are 24 Months, 10,000 miles a year. Acadia, and Terrain leases are 36
months, 10,000 miles a year. Sierra purchase must qualify for Trade In rebate. 2,500.00 Trade in guarantee is for 2003 or newer ve-
hicles. $2,000 for 1998 to 2002 vehicles. No branded or salvage titles. Drivable condition. **See salesperson for details. Expiration
Date - 07/08/13 @ 5pm (Due to advertising deadlines, prices subject to change).

Makowski
pmakowski@edrinke.com

LUBE OIL FILTER
$2395

Up to 5 qts.
Fluid Level,

Quick 0il Change EXPRESS
LANE

Brake & Alignment Check Included.

BODY SHOP
==\ 586-754-7000

We use Genuine GM 0il & Filter
No additional or hidden charges.
Out the door pricing.

Open Mondays & Thursdays until 8:30pm

Excludes synthetic, Diesel & Med. Duty Trucks.
Most GM cars & trucks. One coupon per customer. Must
present coupon with order. Plus tax. Expires 6-28-13.

INSURANCI
WRECK
AMENDED

TRANSPORTATION AVAILABLE
E REPAIR During Scheduled Repairs
ALL MAKES
FREE OIL CHANGE
& MODELS With Each Major Repair




