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J.D. Power Is Bullish on 2013 Sales Year

Robust new-vehicle retail sales
in May are the driving factor of
returning total sales above the
15-million unit selling level for
the month, according to a month-
ly sales forecast developed by
J.D. Power & Associates’ Power
Information Network (PIN) and
LMC Automotive.

New-vehicle retail sales in May
are projected to come in at
1,157,900 vehicles, which repre-
sent a seasonally adjusted annu-
alized rate (SAAR) of 12.5 million
units, the highest level since Jan-
uary, and will be the third con-
secutive month with retail sales
in excess of 1 million units.

Retail transactions are the
most accurate measure of true
underlying consumer demand
for new vehicles, according to
J.D. Power.

The full-size pickup segment
contributed to the overall strong
sales pace in May, accounting for
11.4 percent of industry retail
sales, an increase from 11 per-
cent in April and up from 9.7 per-
cent in May 2012.

Strong demand for full-size
pickups is also helping to keep
industry average transaction
prices at record levels. The aver-
age transaction price for all new
vehicles through mid-May is
$28,921, the highest ever for the
month of May and 3 percent
higher than May 2012.

Several components are con-
tributing to strong industry
transaction price performance,
including: low interest rates,
which help keep monthly pay-
ments low; the use of extended-
term vehicle loans — 72 months
or longer — which also help re-
duce monthly payments; strong
used vehicle values, which
equate to more trade-in equity;
and strong new-vehicle residual
values, which lower new-vehicle
lease payments.

“Collectively, these compo-
nents mean that while industry
new-vehicle transaction prices
have risen by 19 percent during
the past five years ($28,921 in
May 2013 from $24,404 in May
2008), the average monthly pay-
ment for new-car buyers and
lessees has increased only 3 per-
cent ($455 in May 2013 vs. $443
in May 2008),” said John

Humphrey , senior vice president
of the Global Automotive Prac-
tice at J.D. Power & Associates.
“This market dynamic is enabling
consumers to purchase new ve-
hicles with improved fuel econo-
my, safety and technology at an
affordable monthly payment.”

Total light-vehicle sales in May
2013 are expected to increase to
1,439,400, up 8 percent from May
2012. Fleet sales have generally
been weaker than expected in
2013, but continue to average
nearly 21 percent of total sales.
Fleet sales in May 2013 are pro-
jected to reach 281,000 units,
representing less than 20 percent
of total sales.

J.D. Power and LMC Automo-
tive U.S. Sales and SAAR Compar-
isons show that May 2013 new
vehicle retail sales of 1,157,900
(figures based on the first 10
days of sales in May) are 8 per-
cent higher than May of 2012,
which had sales of 1,070,816. Ad-
ditionally, May 2013 sales were
higher than April of 2013, which
were 1,032,321.

LMC Automotive is holding the
total light-vehicle sales outlook
for 2013 at 15.4 million units. The
2013 outlook for retail light-vehi-
cle sales also remains the same,
at 12.5 million units.

“This is the time of year when
the automotive industry holds
its collective breath as the recent
past has dealt with a spring slow-
down in demand; however, the
current pace suggests full steam

ahead for the second half of
2013,” said Jeff Schuster, senior
vice president of Forecasting at
LMC Automotive. “Economic and
market headwinds have been
minimized, while demand contin-
ues to build momentum.”

North American light-vehicle
production year-to-date through
mid-May is up 4 percent, com-
pared with the same period in
2012. Most major manufacturer
volumes are either flat or up
slightly, with the exception of
GM, which is down 4 percent on
the transition of the Impala and
weaker large SUV sales ahead of
the new models for 2014.

Vehicle inventory levels in ear-
ly May are at 3.2 million units — a
63-day supply — and consistent
with the current level of demand.
Inventory was at a 55-day supply
in May 2012.

LMC Automotive is increasing
its forecast for 2013 North Ameri-
can production to 16.0 million
from 15.9 million units. With this
increase, 2013 will mark the first
time production in the region has
been at the 16-million-unit level
since 2002.

“With several manufacturers at
or near capacity, it becomes a
balancing act to plan production
for the remainder of the year,”
said Schuster. “An effective way
to manage the near-term demand
and increase production levels is
to reduce planned summer shut-
downs, as the Detroit automak-
ers recently announced.”

Smart Manufacturing, Lean Systems
To be Covered at LTU Symposium

A symposium on smart manu-
facturing and lean systems will
be held Wednesday, June 5, at
Lawrence Technological Univer-
sity in Southfield.

Lead speakers include Mauro
Pino, Chrysler’s vice president of
Vehicle Assembly Operations, and
Bruce Hettle, Ford’s executive di-
rector of Global Vehicle Operations
Manufacturing Engineering.

The symposium provides a fo-
rum for industry practitioners to
discuss the state of the art and
innovation in the field of smart
manufacturing and lean produc-
tion systems.

Another event focus is on re-
cent advances and the next gen-
eration of smart manufacturing
systems.

The program begins with a
pre-symposium workshop from 8
a.m. to noon on failure mode and
effects analysis. The main pro-
gram runs 1-5 p.m. in the Mary E.
Marburger Auditorium in the LTU
Science Building, 21000 W. 10
Mile Road.

Pre-registration is required at
www.ltu.edu/engineering/sympo-
sium.asp.

The symposium is free and
open to the general public.

© We guarantee the lowest price or it's free! © We guarantee the lowest price or it’s free!

Yo Bring In Spring &t
with a New Carlll
uff whelan

chevrolet-
586-274-0396
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OVER 1,000

New Chevrolets in Stock!
WE GUARANTEE THE
LOWEST PRICES OR IT’S FREE©

1.4L Turbo Engine = Aluminum Wheels
Cruise Control - Power Locks/Windows/Mirrors
Bluetooth = Onstar - XM Radio & More

36 Month Lease/10,000 Miles

$1 9 9 + Tax with
$0 Down

No GM Discount required, no security deposit, no first payment!

NO SECURITY
EPOSIT
REQUIRED

Stk.#40017

Stk.#21968

$259:

Power Locks/Windows/Mirrors * Cruise * Tilt
Steering Wheel Controls - Bluetooth * Back-Up Camera
XM Radio * Onstar & More...

36 Month Lease/10,000 Miles

+ Tax with
$0 Down
No security deposit required!

Universal

3.6L En%me Back-Up Camera - Remote Start
emote * Power Locks/Windows/Mirrors
Cruise Control * Onstar - XM Radio

36 Month Lease/10, 000 Miles

$0 Down

No security deposit required!

|

See dealer for details. All payments are plus tax. All payments are based on GM Employee pricing unless otherwise noted. 2013 Cruze 1LT
payment assumes you have a NON-GM lease in the household , otherwise payments will be slightly higher. First payment, security deposit, tax,
title, and plate due at signing (unless otherwise noted). Payments subject to change by manufacturer without notice. Offer expires 05/31/2013.

Free shuttle service to home, office or shopping.

buff whelan chevrolet

WHERE THE DEALS MAKE THE DIFFERENCE, EVERY DAY SINCE 1970!
Van Dyke ¢ South of 18 Mile * Sterling Heights

Jeff Caul

CONVENIENT HOURS:

FIND ROADS
="y
[l [lsmero. ||

MERSEIDEAISESO)

FANTASTIC...

even | leased 2 new ones. Please call so you do not miss out on these low priced leases.

2013 CRUZE LS

MSRP $19,035  GM Preferred price $18,767

*202..

36 month lease
with $322 due at signing

NO SECURITY DEPOSIT
2013 MALIBU LS

MSRP $23,080 * GM Preferred price $22,696

5232..

36 month lease
with $367 due at signing

NO SECURITY DEPOSIT

All pricing Is GMS (preferred pricing) All prices plus 6% sales tax.
Amount due at signing includes dealer documentation fee and lisc. transfer. New plate extra.
PRICES GOOD TILL 05/31/13.

CALL
BRUCELITVIN CELL # 1-586-405-5175
blitvin@unghamer.com

40 YEARS
OF QUALITY SERVICE

;. —/ CHEVY @D”VGB%UUM ESUAICTE i jog pROFESSIONAL GRADE-

#44296 #42333 #21552

QE SUMMIT DRIVE ¢ 248-292-2502 » 5825 HIGHLAND RD. (M59) ¢ WATERFORy

www.wallyedgar.com - www.wallyedgar.com - www.wallyedgar.com - www.wallyedgar.com

Be treated with the respect you deserve.
TOP DOLLAR FOR YOUR TRADE
and the Best Deal PERIOD!!
Y2

Wally €dgar

Chevrolet Employce HO — =

1-248-724-1073

JAY CHAISER x117
Fax: 248-391-0189
Cell: 248-821-8026

Email: jchaiser@wallyedgar.com

FIND ROADS

Sales Hours:

Mon. - Thur. 8:00 am - 8:00 pm

Fri. 8:00 am - 6:00 pm

Sat. 9:30 am - 3:00 pm « Sun. Closed

CHEVY DEALER CODE 44085

2012 CAMARO sS CONVERTIBLE

INVENTORY LIQUIDATION
SALE PRICE AS LOW AS

=°34,995

5 AVAILABLE

2013 SONIC SEDAN

SALE PRICE

13,297

5 STAR SAFETY RATING

~ 2013 SPARK

SALE PRICE

*11,994

38 MPG

- WOd JeBpaA|leM MMM - WO JeBPIA|[eM MMM - WOD JeBPIA|[BM MMM - WO JRBPIA|[BM MMM - WO TeBPIA|[EM MMM - WO JeBPIA|IEM MMM

All sale prices based on GMS Employee pricing. Tax, fitle, plate and doc. fees due af signing with all rebates including USAA Private offer
assigned fo dealer. Due to advertising deadlines, prices subject fo change.

1-866-906-0279

Located right off
I-75 on M-24,
2 minutes N. of the

Mon. & Thurs.

8:30 am - 9 pm Palace of Auburn Hills

VAN DYKE

% Wally €dgar

Chevrolect
Make us your Michigan P.E.P. Car Connection

www.wallyedgar.com - www.wallyedgar.com - www.wallyedgar.com -

586-274-0396

PEP QUOTES BY PHONE OR EMAIL:
JEFF CAUL AT JCAUL@BUFFWHELAN.COM
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