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Wally Edgar
Chevrolet Employee HQ

Be treated with the respect you deserve.
TOP DOLLAR FOR YOUR TRADE
and the Best Deal PERIOD!!

Wally Edgar
Chevrolet

Located right o!
I-75 onM-24,

2minutes N. of the
Palace of Auburn Hills

1-866-906-0279

JAY CHAISER x117
Fax: 248-391-0189
Cell: 248-821-8026
Email: jchaiser@wallyedgar.com

SalesHours:
Mon. - Thur. 8:00am-8:00pm
Fri. 8:00am-6:00pm
Sat. 9:30am-3:00pm•Sun. Closed

CHEVY DEALER CODE 44085

www.wallyedgar.com • www.wallyedgar.com • www.wallyedgar.com • www.wallyedgar.com
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1-248-724-1073

Make us your Michigan P.E.P. Car Connection

2013 CRUZE LS

$99*

36MONTH • 10K LEASE
$999 DOWN

FIRSTLEASEPAYMENTWAIVED

All lease payments are based on GMS Employee pricing. Payments are plus tax, title, plate, first month payment (unless noted waived)
and doc fees due at signing with all rebates including non GM lease Conquest assigned to dealer. Lessee responsible for excess ware
and tear as well as exceeded cotracted milage. Security deposit may be required by lender. Due to advertising deadlines, programs are
subject to change.

2013 MALIBU LS

$137*

36MONTH • 10K LEASE
$999 DOWN

FIRSTLEASEPAYMENTWAIVED

2013 VOLT

$266*

36MONTH • 10K LEASE
$999 DOWN

$999 DOWN
DRIVE A BRAND NEW LEASE FOR ONLY…

Jeff Caul
586-274-0396
PEP QUOTES BY PHONE OR EMAIL:
JEFF CAUL AT JCAUL@BUFFWHELAN.COM

Free shuttle service to home, office or shopping.

buff whelan chevrolet
WHERE THE DEALS MAKE THE DIFFERENCE, EVERY DAY SINCE 1970!

Van Dyke • South of 18 Mile • Sterling Heights

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!
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See dealer for details. All payments are based on GM Employee pricing unless otherwise noted. All payments assume you have a
NON-GM lease in the household , otherwise payments will be slightly higher. First payment, security deposit, tax, title, and plate due at
signing (unless otherwise noted). Payments subject to change by manufacturer without notice. Offer expires 04/30/2013.

CONVENIENT HOURS:
Mon. & Thurs.

8:30 am – 9 pm
Tues., Wed., Fri.

8:30 am – 6:30 pm
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18 MILE RD.

SINCE
1989

OVER 1,000
New Chevrolets in Stock!

WE GUARANTEE THEWE GUARANTEE THE
LOWEST PRICES OR IT’S FREELOWEST PRICES OR IT’S FREE☺☺

1.8L Ecotec VVT DOHC Engine
6-Speed Automatic & More…

Stk.#21620

36 Month Lease/10,000 Miles

$149*
2013 TRAVERSE LS

Stk.#21514

36 Month Lease/10,000 Miles

Power Locks/Windows/Mirrors • Cruise • Tilt
Steering Wheel Controls • Bluetooth

XM Radio • Onstar & More…
36 Month Lease/10,000 Miles

Stk.#22712

+ Tax with
$0 Down

Power Locks/Windows/Mirrors • Cruise • Tilt
Steering Wheel Controls • Bluetooth • Back-Up Camera

XM Radio • Onstar & More…

SIGN &
DRIVE
NO FIRST
PAYMENT

OR SECURITY
DEPOSIT
REQUIRED

2013MALIBU LS

2013 CRUZE LS

SIGN &
DRIVE
NO FIRST
PAYMENT

OR SECURITY
DEPOSIT
REQUIRED

buff whelan
chevrolet
586-274-0396

Spring has sprung,
the grass has rise…

Buff Whelan is where the deals is!

NO SECURITY
DEPOSIT
REQUIRED

No GM Discount required, no security deposit, no first payment!

$199*+Tax with$0 Down
No security deposit!

$179*+Tax with$0 Down
No GM Discount required, no security deposit, no first payment!

#42333 #21552#44296
475 SUMMIT DRIVE • 248-292-2502 • 5825 HIGHLAND RD. (M59) • WATERFORD

CALL
BRUCE LITVIN
– 24/7 & 365 –

40 YEARS
OF QUALITY SERVICE

FFAANNTTAASSTTIICC……
even I leased 2 new ones. Please call so you do not miss out on these low priced leases.

CELL # 1-586-405-5175
blitvin@lunghamer.com

1-888-665-5438

All pricing Is GMS (preferred pricing)  All prices plus 6% sales tax.  
Amount due at signing includes dealer documentation fee and lisc. transfer.  New plate extra.

2013 MALIBU LS

$213*
mo

36 month lease
with $420 due at signing

NO SECURITY DEPOSIT

2013 CRUZE LS

$189*
mo

36 month lease
with $393 due at signing

NO SECURITY DEPOSIT

As part of its ongoing efforts to
grow globally, Cadillac officials
announced that the brand has
enhanced its leadership team
with two new executive appoint-
ments “aimed at extending the
brand’s momentum,” according
to a news release.
U.S. Vice President of Market-

ing Don Butler will take on the
position of Global Cadillac Strate-
gic Development vice president.
In this newly created role, But-

ler will drive the next phase of
Cadillac growth internationally,
including new market develop-
ment and strategic global plan-
ning. He will continue to report
to Bob Ferguson, GM vice presi-
dent, Global Cadillac.
“Cadillac is continuing to ex-

pand in our home market and
globally, which demands that we
continually enhance our team’s
focus and capabilities,” said Fer-
guson. “Don’s international expe-
rience and deep product knowl-

edge will be major assets as we
take our global growth to the
next level.”
At the same time, Steve

Majoros was named director,
Global Cadillac Marketing. He
will report to Ferguson and will
lead the Cadillac global market-
ing team.
In his new role, Majoros will as-

sume responsibility for domestic
and global marketing to ensure
tight coordination between Cadil-
lac’s marketing, advertising and
sales field teams, officials said.
Prior to joining Cadillac, Steve
was managing director, Camp-
bell-Ewald.
“Steve’s extensive expertise in

automotive marketing and his
proven leadership record will
significantly strengthen Cadil-
lac’s focus on global expansion,”
said Ferguson. “In our continu-
ing effort to elevate Cadillac,
Steve’s unique perspective will
complement our already-strong

organization.”
Cadillac ended the first quar-

ter of 2013 as the fastest-growing
full-line luxury brand in the Unit-
ed States, with sales increasing
38 percent. Brand growth has
been driven by the all-new ATS
sport sedan, the current North
American Car of the Year, and the
new XTS luxury sedan.
Cadillac began the next phase

of its ongoing global growth plan
recently with the start of produc-
tion of the XTS in China, leading
the brand’s expansion in the
world’s largest luxury market.
Earlier this year, Cadillac re-

vealed the next models in its
product-driven expansion, the
2014 Cadillac ELR extended-
range electric vehicle and the
new Cadillac CTS.

Cadillac’s Butler Moves into New Post
As Global Strategic Development VP

Ford delivered its best hybrid
sales quarter ever in the first
quarter of 2013 with sales total-
ing 21,080 vehicles – marking the
first time Ford has sold more
than 20,000 hybrids in a quarter.
Ford's hybrid sales were up 324
percent nationally over 2012,
achieving a 16 percent share of
the electrified vehicle market –
up from 4 percent last year.
This was the first quarter in

which Ford offered all four of its
new hybrid and plug-in hybrid
vehicles, including Fusion Hy-
brid, Fusion Energi, C-MAX Hy-
brid and C-MAX Energi. Ford's
first hybrid offerings went on
sale in October 2004, nearly a
decade ago.
This record sales quarter was

driven by the success of the C-
MAX hybrids and Fusion hy-
brids. The all-new design, fuel ef-
ficiency and smart technology
the company's new hybrids offer
is attracting an entirely new
group of customers to Ford
showrooms.
Three out of four customers in

key hybrid markets are coming
from other brands.

Ford Grows
Hybrid Sales

by Jim Stickford

Media reports that GM, as an
experiment, will again advertise
on the social media website,
Facebook, are true.
On April 10, The Detroit News

published an article that stated af-
ter being off of Facebook for more
than a year, GM would again start
advertising on the site.
In a statement to the media,

Chris Perry, vice president of
Chevrolet marketing, said,
“Chevrolet is testing a number of
mobile advertising solutions, in-
cluding Facebook, as a part of its
‘Find New Roads’ campaign. This
includes an industry-first ‘mobile-
only’ campaign for the Chevrolet
Sonic that utilizes newly available
targeting and measurement capa-
bilities on Facebook.”
Perry added that, basically,

Chevrolet is exploring some mo-
bile ideas that Facebook has, in-
cluding new targeting and meas-
uring tools.
“It’s nothing more than

exploratory at this point,”

Perry said.
This return to Facebook comes

less than a year after GM’s for-
mer Global Chief Marketing Offi-
cer Joel Ewanick ended the com-
pany’s ad campaign on the social
media site in May of 2012.
But Ewanick’s time at GM end-

ed shortly after that move. He
left the company in July of 2012.

The Detroit News stated that
even when GM was advertising
on Facebook, the dollar amounts
were small. It was estimated that
the company spent only about
$10 million annually on Facebook
ads.
This latest move made by

Ewanick was reversed by his suc-
cessors. His marketing campaign
for Chevrolet – “Chevy Runs
Deep” was changed to “Find New
Roads.”
Ewanick’s move to divide

Chevrolet’s advertising between
two ad agencies – Goodby Silver-
stein and McCann Worldgroup –
ended when the brand reconsoli-
dated its advertising with Mc-
Cann Worldgroup.

GM Returns to Facebook


