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Wally Edgar
Chevrolet Employee HQ

Be treated with the respect you deserve.
TOP DOLLAR FOR YOUR TRADE
and the Best Deal PERIOD!!

Wally Edgar
Chevrolet

Located right o!
I-75 onM-24,

2minutes N. of the
Palace of Auburn Hills

1-866-906-0279

JAY CHAISER x117
Fax: 248-391-0189
Cell: 248-821-8026
Email: jchaiser@wallyedgar.com

SalesHours:
Mon. - Thur. 8:00am-8:00pm
Fri. 8:00am-6:00pm
Sat. 9:30am-3:00pm•Sun. Closed

CHEVY DEALER CODE 44085

www.wallyedgar.com • www.wallyedgar.com • www.wallyedgar.com • www.wallyedgar.com
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1-248-724-1073

Make us your Michigan P.E.P. Car Connection

2013 CRUZE LS

$99*

36MONTH • 10K LEASE
$999 DOWN

FIRSTLEASEPAYMENTWAIVED

All lease payments are based on GMS Employee pricing. Payments are plus tax, title, plate, first month payment (unless noted waived)
and doc fees due at signing with all rebates including non GM lease Conquest assigned to dealer. Lessee responsible for excess ware
and tear as well as exceeded cotracted milage. Security deposit may be required by lender. Due to advertising deadlines, programs are
subject to change.

2013 MALIBU LS

$137*

36MONTH • 10K LEASE
$999 DOWN

FIRSTLEASEPAYMENTWAIVED

2013 VOLT

$266*

36MONTH • 10K LEASE
$999 DOWN

$999 DOWN
DRIVE A BRAND NEW LEASE FOR ONLY…

Jeff Caul
586-274-0396
PEP QUOTES BY PHONE OR EMAIL:
JEFF CAUL AT JCAUL@BUFFWHELAN.COM

Free shuttle service to home, office or shopping.

buff whelan chevrolet
WHERE THE DEALS MAKE THE DIFFERENCE, EVERY DAY SINCE 1970!

Van Dyke • South of 18 Mile • Sterling Heights

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!
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See dealer for details. All payments are based on GM Employee pricing unless otherwise noted. All payments assume you have a
NON-GM lease in the household , otherwise payments will be slightly higher. First payment, security deposit, tax, title, and plate due at
signing (unless otherwise noted). Payments subject to change by manufacturer without notice. Offer expires 04/30/2013.

CONVENIENT HOURS:
Mon. & Thurs.

8:30 am – 9 pm
Tues., Wed., Fri.

8:30 am – 6:30 pm
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18 MILE RD.

SINCE
1989

OVER 1,000
New Chevrolets in Stock!

WE GUARANTEE THEWE GUARANTEE THE
LOWEST PRICES OR IT’S FREELOWEST PRICES OR IT’S FREE☺☺

1.8L Ecotec VVT DOHC Engine
6-Speed Automatic & More…

Stk.#21620

36 Month Lease/10,000 Miles

$149*
2013 TRAVERSE LS

Stk.#21514

36 Month Lease/10,000 Miles

Power Locks/Windows/Mirrors • Cruise • Tilt
Steering Wheel Controls • Bluetooth

XM Radio • Onstar & More…
36 Month Lease/10,000 Miles

Stk.#22712

+ Tax with
$0 Down

Power Locks/Windows/Mirrors • Cruise • Tilt
Steering Wheel Controls • Bluetooth • Back-Up Camera

XM Radio • Onstar & More…

SIGN &
DRIVE
NO FIRST
PAYMENT

OR SECURITY
DEPOSIT
REQUIRED

2013MALIBU LS

2013 CRUZE LS

SIGN &
DRIVE
NO FIRST
PAYMENT

OR SECURITY
DEPOSIT
REQUIRED

buff whelan
chevrolet
586-274-0396

Spring has sprung,
the grass has rise…

Buff Whelan is where the deals is!

NO SECURITY
DEPOSIT
REQUIRED

No GM Discount required, no security deposit, no first payment!

$199*+Tax with$0 Down
No security deposit!

$179*+Tax with$0 Down
No GM Discount required, no security deposit, no first payment!

#42333 #21552#44296
475 SUMMIT DRIVE • 248-292-2502 • 5825 HIGHLAND RD. (M59) • WATERFORD

CALL
BRUCE LITVIN
– 24/7 & 365 –

40 YEARS
OF QUALITY SERVICE

FFAANNTTAASSTTIICC……
even I leased 2 new ones. Please call so you do not miss out on these low priced leases.

CELL # 1-586-405-5175
blitvin@lunghamer.com

1-888-665-5438

All pricing Is GMS (preferred pricing)  All prices plus 6% sales tax.  
Amount due at signing includes dealer documentation fee and lisc. transfer.  New plate extra.

2013 MALIBU LS

$213*
mo

36 month lease
with $420 due at signing

NO SECURITY DEPOSIT

2013 CRUZE LS

$189*
mo

36 month lease
with $393 due at signing

NO SECURITY DEPOSIT

Ford has been awarded the
2013 INFORMS Prize from the In-
stitute for Operations Research
and the Management Sciences.

The award recognizes Ford’s
long-running, company-wide ef-
fort to use data science and pre-
dictive analytics to improve over-
all operations and performance.

Applying rigorous analytics, in-
cluding machine learning, opera-
tions research, data mining and
big data throughout the business
has played a key role in the
resurgence of Ford in the past
seven years.

When Chief Executive Officer
Alan Mulally came to Ford in
2006, he helped to expand and in-
stitutionalize data-driven deci-
sion-making throughout all as-
pects of the company.

“Analytics and operations re-
search was a major enabler of
our turnaround and our ongoing
success as a data-driven compa-
ny,” said Bob Shanks, Ford’s ex-
ecutive vice president and chief
financial officer. “Receiving the
INFORMS Prize is recognition of
the significant role and impact of
analytics at Ford.”

Operations research and sta-
tistical control have a long histo-
ry at Ford, dating back to just af-
ter World War II when Henry Ford
II hired 10 young veterans of the
U.S. Army Air Force’s Statistical
Control Command.

The group became known as the
“Whiz Kids” and included Charles
“Tex” Thornton, who later found-
ed Litton Industries; Robert Mc-
Namara, who rose to president of
Ford before serving as U.S. Secre-
tary of Defense under President
John F. Kennedy; and J. “Ed”
Lundy, who eventually became
Ford’s chief financial officer.

The team brought the lessons
of organizing wartime logistics
for the United States military to
the problems of running a huge
manufacturing enterprise.

In the early 1980s, Ford again
took a leadership position in
American industry as one of the
first U.S. companies to imple-
ment statistical process control
methods pioneered by W. Ed-
wards Deming.

“We continue to build on our
history of data-driven decision-
making,” said John Ginder, man-

ager, Systems Analytics and Envi-
ronmental Sciences. “Through-
out the company, we’re using da-
ta science to create smarter busi-
ness strategies, make better
product decisions, assist dealers
to be more successful, and im-
prove customer satisfaction.”

Analytics is used widely in di-
verse applications at Ford, in-
cluding research, product devel-
opment, manufacturing, supply
chain, marketing and sales, fi-
nance, purchasing, information
technology, and human resources.

Ford Motor Credit Company,
the financing subsidiary of Ford,
houses a major center of excel-
lence in analytics. The Global An-
alytics team, established 20 years
ago, developed proprietary score-
cards to facilitate consumer and
dealer lending and effective ac-
count management, and provide
sophisticated analysis to support
other areas of the business.

The Ford Marketing, Sales and
Service Global Lifecycle Analyt-
ics team developed a range of
models that help determine how
to distribute cars to dealers and
fleets, establish pricing and proj-
ect residual values.

The Systems Analytics and En-
vironmental Sciences team har-
nesses the power of super-com-
puting and advanced mathematics
to mine big data, model market
trends and optimize decisions.

In the U.S. market, more than 90
percent of vehicle sales come from
dealer stock and costs for carrying
that inventory can often add up
significantly. That makes it criti-
cally important for dealers to
maintain the right mix of vehicles
to maximize sales. Ford’s Smart In-
ventory Management System,
known as SIMS, analyzes historical
sales and inventory data to gen-
erate recommended orders for
dealers based on projected future
inventory levels and targets.

Just as maintaining inventory
is a major expense for dealers,
stocking large quantities of parts
is costly for factories. Just-in-
time delivery of parts to assem-
bly plants dramatically reduces
manufacturing costs, and is one
example of how Ford has used
analytics to improve many facets
of the production process, from
the plant floor to component and

vehicle logistics.
Ford developed the Just-in-time

Execution & Distribution Informa-
tion system, or JEDI, to help sched-
ule the production and delivery of
body panels from stamping plants
to assembly facilities when they
are needed. This minimizes pre-
mium shipping and overtime ex-
penses when there is a mismatch
between supply and demand for
parts.

Ford Honored for Logistics Developments

Saab, which was recently pur-
chased by the Chinese subsidiary
National Electric Vehicle Sweden,
unveiled a new vehicle at the
April 2-7 Monaco Car Show.

Slated for mid-June release,
Saab NEVS Ab have developed a
new hybrid vehicle based on the
prior Saab 9.3x.

The all-wheel-drive-platform will
be powered by a variety of hybrid
direct-injected power units linked
to either a six-speed Getrag man-
ual or seven-speed Aisin auto-
matic transmission and limited
slip differentials.

The hybrid power units are ca-
pable of 310 horsepower and 400
lb.-ft. of torque in Dual Drive Mode
in the high-pressure turbocharged-
gasoline-electric Aero model and
290 horsepower and 520 lb.-ft. of
torque in Dual Drive Mode in the
1.9-liter high-pressure, tur-
bocharged-diesel-electric model.

The low-pressure turbocharged-
diesel-electric model will achieve
combined economy and emissions
figures of 52.7mpg and 121g/km of
CO2 respectively. Victor Muller,
CEO of Spyker N.V., and former
Chairman and CEO of Saab said,
“This is the car that could have
saved Saab just a few years ago.”

National Electric Vehicle Swe-
den CEO Kai Johan Jiang sees
the new Saab H1x as a way to
reenter the U.S. market. “The
H1x will focus on lightweight and
performance. The American
market won’t compromise per-
formance for efficiency, so NEVS
will provide a car that is excel-
lent in handling, while providing
excellent fuel efficiency.”

Saab Unveils
New Hybrid


