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Ford Brings Michigan Suppliers Together

Ford played matchmaker re-
cently with its suppliers and ad-
ditional small businesses, with
the goal of helping grow the
economy and add jobs in Michi-
gan.

The 2013 Pure Michigan Busi-
ness Connect Ford Matchmaking
Summit, hosted by Ford and the
Michigan Economic Develop-
ment Corporation (MEDC),
partnership with the Detroit Re-
gional Chamber, provided an op-
portunity for Michigan business-
es to help other Michigan busi-
nesses grow and be more com-
petitive.

Trevor Pawl, director of Pure
Michigan Business Connect, said
this was the first of event of its
kind designed to spark contract
talks between Ford and 31 of its
direct suppliers with Michigan's
lower-tiered supply base.

The event was invitation only
and of the 317 small suppliers
that attended, Ford was able to
facilitate 680 meetings between
the groups that attendees to dis-
cuss the filling of 372 procure-
ment needs.

Ford also brought 12 of its pur-
chasing teams together with 30
of its Tier 1 purchasing teams to
connect them to qualified Michi-
gan suppliers.

The company spent more than
$15 billion last year with Michi-
gan suppliers.

“The participation of Ford in
Pure Michigan Business Connect
opens the door to millions of dol-
lars per year in additional pro-
curement opportunities that may
not have been previously avail-
able to Michigan suppliers,” said
Michigan Gov. Rick Snyder.

“Furthermore, Ford’s agreeing
to be the first OEM to host a Pure
Michigan Business Connect
Matchmaking Summit brings this
commitment to life.”

Ford started the process by
asking its Tier 1 suppliers what
they needed to source locally.
The MEDC received more than
7,400 responses from nearly
1,000 Michigan companies inter-
ested in participating in the Pure
Michigan Connect event.

From there, event organizers
arranged nearly 700 matchmak-
ing discussions..

“Michigan has a wealth of busi-

nesses that can help Ford contin-
ue growing as a global automo-
tive leader,” said Joe Hinrichs,
Ford president of The Americas.
“It is smart business for Ford and
for a variety of companies and in-
dustries to tap into the outstand-
ing network we have here in
Michigan.”

Ford also reported that a study
released on March 21 by the Cen-
ter for Automotive Research
(CAR) showed opportunities for
Tier 2 and Tier 3 suppliers in
Michigan are growing and that
this growth can help spur the
state’s economy and increase
jobs.

“Michigan has a
wealth of
businesses that
can help Ford
continue growing
as a global auto-
motive leader.”

— Joe Hinrichs

As an example, CAR examined
the impact of the $770 million in-
vestment Ford made in the past
two years to convert its Michigan
Assembly Plant (MAP) from
building trucks to being the only
plant in the world to build vehi-
cles with five powertrain sys-
tems across the Focus and C-
MAX vehicle lines. This invest-
ment is core to meeting Ford’s
global standard for flexible man-
ufacturing.

When direct and indirect em-
ployment is taken into account,
MAP influences nearly 24,000
jobs in Michigan and 48,000
throughout the United States.

In addition, Tier 1 suppliers lo-
cated in the state account for the
single largest share of MAP’s to-
tal purchase value, $1.1 billion,
or 34 percent of the $3.2 billion
total in annual parts purchases
annually.

The 2013 Pure Michigan Busi-
ness Connect Ford Matchmaking
Summit mirrors other efforts by

Ford to engage and match quali-
fied minority, women and veter-
an-owned businesses with its
business and supplier network.

Ford has an annual goal of
sourcing at least 10 percent of
U.S. purchases from these types
of businesses and encourages its
suppliers to follow suit. Two suc-
cess stories from the past year
include pairing minority-owned
Detroit Thermal Systems and
women-owned Detroit Manufac-
turing Systems.

Ford helped make Detroit
Thermal Systems a reality.

The company is a joint venture
between Valeo and V. Johnson
Enterprises, a minority-owned
supplier, produces climate con-
trol systems and components for
the automotive industry, includ-
ing supporting current product
supply commitments to Ford

Ford was also able to help in
the creation of Detroit Manufac-
turing Systems, which is a joint
venture between Faurecia and
Rush Group Ltd., part of the
Rush Group of companies that in-
cludes one of Ford’s largest mi-
nority and women-owned suppli-
ers.

Detroit Manufacturing Systems
provides injection molding, as-
sembly and sequencing of interi-
or trim parts. Of the 317 Michi-
gan-based small businesses that
were invited for the 2013 Pure
Michigan Business Connect Ford
Matchmaking Summit, 103 are
minority-owned, 84 are women-
owned and 82 are veteran and
disabled-veteran-owned.

“The 2013 Pure Michigan Busi-
ness Connect Ford Matchmaking
Summit is a great opportunity to
bring outstanding businesses to-
gether for their mutual benefit, as
well as to benefit Michigan’s
economy,” said Tony Brown, Ford
group vice president, Global Pur-
chasing. “Ford is committed to
helping further facilitate the dia-
logue started today as we all look
forward to the significant value
these relationships can bring.”

For more information about
the CAR study, visit www.car-
group.org. For more information
about MEDC, go to www.michi-
ganadvantage.org/ and the De-
troit Regional Chamber at
http://www.detroitchamber.com.
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buff whelan
chevrolet- -~
586-274-0396

Active GM Employees
qualify for an additional $500 rebate,
see Dealer for details.

OVER 1,000

New Chevrolets in Stock!
WE GUARANTEE THE
LOWEST PRICES OR IT’S FREE©

2013 CRUZE LS

1.8L Ecotec VVT DOHC Engine
6-Speed Automatic & More...

36 Month Lease/10,000 Miles

$1 58 + Tax with
$0 Down

Stk.#21514

*169:

Power Locks/Windows/Mirrors * Cruise * Tilt
Steering Wheel Controls - Bluetooth * Back-Up Camera
XM Radio * Onstar & More...

24 Month Lease/10,000 Miles

+ Tax with
$0 Down

Stk.#22712

Power Locks/Windows/Mirrors - Cruise - Tilt
Steering Wheel Controls - Bluetooth
XM Radio * Onstar & More...

36 Month Lease/10,000 Miles

75’

+ Tax with
$0 Down

See dealer for details. All payments are based on GM Employee pricing. All payments assume you have a NON-GM lease in the house-
hold or qualify for GM lease loyalty (the GM lease must expire by 12/31/2013) , otherwise payments will be slightly higher. First payment,
security deposit, tax, title, and plate due at signing (unless otherwise noted). Offer expires 3/29/2013.

Free shuttle service to home, office or shopping.

buff whelan chevrolet

WHERE THE DEALS MAKE THE DIFFERENCE, EVERY DAY SINCE 1970!
Van Dyke ¢ South of 18 Mile * Sterling Heights

Jeff Caul [a)

CONVENIENT HOURS:
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FANTASTIC...

even | leased 2 new ones. Please call so you do not miss out on these low priced leases.

2013 TRAVERSE

$ » T
mo 4 P .___- h\_‘,_ 1
24 mo. lease w/$500 down m

NO SECURITY DEPOSIT

If you have a lease

and it expires
by December 31st, of 2013,

PLEASE

GIVE ME A CALL

as you may be able to
lower your payments.
Please do not miss out on this program;

CALL FOR DETAILS

GMS pricing for active gm employees and family members.
Must have non GM lease in household or current GM lease with a maturity date before 12/31/2013.
All payments are plus tax, title and documentation and plate fee. All leases are 10K miles per year.

CALL
BRUCELITVIN CELL # 1-586-405-5175
blitvin@unghamer.com

40 YEARS
OF QUALITY SERVICE

ﬁ EV‘i c
_y CHEW @Drweseaunful ESBUMICCED  y inp proressionaL CRADE

#44295 #42333 #21552

QE SUMMIT DRIVE ¢ 248-292-2502 » 5825 HIGHLAND RD. (M59) ¢ WATERFORy

Be'treafedv with the fespect yoU deserve.
TOP DOLLAR FOR YOUR TRADE
and the Best Deal PERIOD!!

Wally €dgar s

Chevrolet Employee HO [ami st

1-248-724-1073

JAY CHAISER x117
Fax: 248-391-0189
Cell: 248-821-8026

Email: jchaiser@wallyedgar.com

Sales Hours:

Mon. - Thur. 8:00 am - 8:00 pm

Fri. 8:00 am - 6:00 pm

Sat. 9:30 am - 3:00 pm « Sun. Closed

CHEVY DEALER CODE 44085

$999 DOWN
DRIVE A BRAND NEW LEASE FOR ONLY...

201 3 CRUZELs

36 MONTH - 10K LEASE
$999 DOWN

2013 MALIBU Ls

~=_$206

P AU SR wm=¥ 36 MONTH - 10K LEASE
$999 DOWN

201 3 TRAVERSE Ls
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24 MONTH - 10K LEASE
$999 DOWN

*All lease payments & sale prices include GM Employee Down Payment Maich. Lease examples for Cruze, Malibu and Traverse at GMS
pricing plus tax, title, plate, first month payment and doc. fees due at signing with all rebates including GM Lease Loyalty Offer or non
GM Lease Conquest assigned to dealer. Lessee responsible for excess wear and tear as well as exceeded contracted mileage. Security
deposit may be required by lender. Due to advertising deadlines, prices subject fo change.

Locatedrightofft ] -866-906-0279

I-75 on M-24,
2 minutes N. of the

WERNITEL LY
IL Chglrole%

Make us your Michigan P.E.P. Car Connection

www.wallyedgar.com - www.wallyedgar.com - www.wallyedgar.com -

Mon. & Thurs.

8:30 am - 9 pm Palace of Auburn Hills

VAN DYKE
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"SINCE Tues., Wed., Fri. METRO PKWY.

- PEP QUOTES BY PHONE OR EMAIL: 'SINGE .
LT CHEVY 8:30am - 6:30 pm [N N I 1 I

JEFF CAUL AT JCAUL@BUFFWHELAN.COM 1989
© We guarantee the lowest price or it's free! © We guarantee the lowest price or it’'s free!
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