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Jeff Caul
586-274-0396
PEP QUOTES BY PHONE OR EMAIL:
JEFF CAUL AT JCAUL@BUFFWHELAN.COM

Free shuttle service to home, office or shopping.

buff whelan chevrolet
WHERE THE DEALS MAKE THE DIFFERENCE, EVERY DAY SINCE 1970!

Van Dyke • South of 18 Mile • Sterling Heights

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!
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See dealer for details. All payments are based on GM Employee pricing except where otherwise noted. All payments assume you have
a NON-GM lease in the household, otherwise payments will be slightly higher. First payment, security deposit (unless otherwise noted)
tax, title, and plate due at signing. Offer expires 2/28/2013.

CONVENIENT HOURS:
Mon. & Thurs.

8:30 am – 9 pm
Tues., Wed., Fri.

8:30 am – 6:30 pm

��

VA
N
DY

KE

SC
HO

EN
HE

RR

MO
UN

D

METRO PKWY.

18 MILE RD.

SINCE
1989

buff whelan
chevrolet

OVER 1,000
New Chevrolets in Stock!

WE GUARANTEE THEWE GUARANTEE THE
LOWEST PRICES OR IT’S FREELOWEST PRICES OR IT’S FREE☺☺

586-274-0396 Power Locks • Power Windows • Power Mirrors
XM Radio • Onstar • Bluetooth

NO SECURITY DEPOSIT REQUIRED

2013 CRUZE LS

Stk.#20463

24 Month Lease/10,000 Miles

$166*
2013Silverado

Stk.#202400

24 Month Lease/10,000 Miles

Power Locks/Windows/Mirrors • Steering Wheel Controls
Bluetooth • Cruise • Onstar • XM Radio & More…

NO SECURITY DEPOSIT REQUIRED
24 Month Lease/10,000 Miles

2013 EQUIOX LS

Stk.#21686

+ Tax with
$0 Down

$166*+Tax with$0 Down

$208*+Tax with$0 Down

Michigan’s #1 ChevyDealer
Family Owned&OperatedSince 1970

Ext Cab
4x4

All Star Edition
NO SECURITY DEPOSIT REQUIRED

FWD

Wally Edgar
Chevrolet Employee HQ

Be treated with the respect you deserve.
TOP DOLLAR FOR YOUR TRADE
and the Best Deal PERIOD!!

Wally Edgar
Chevrolet

Located right o!
I-75 onM-24,

2minutes N. of the
Palace of Auburn Hills

1-866-906-0279

JAY CHAISER x117
Fax: 248-391-0189
Cell: 248-821-8026
Email: jchaiser@wallyedgar.com

SalesHours:
Mon. - Thur. 8:00am-8:00pm
Fri. 8:00am-6:00pm
Sat. 9:30am-3:00pm•Sun. Closed

CHEVY DEALER CODE 44085

www.wallyedgar.com • www.wallyedgar.com • www.wallyedgar.com • www.wallyedgar.com
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www.wallyedgar.com • www.wallyedgar.com • www.wallyedgar.com • www.wallyedgar.com
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1-248-724-1073

Make us your Michigan P.E.P. Car Connection

2013 CRUZE LS AUTOMATIC

$115*

24MONTH • 10K LEASE
$999 DOWN

All lease payments plus tax. Lessee must be eligible for GM Employee discount and be eligible for non GM lease conquest bonus. All
rebates assigned to dealer. No security deposit needed. Lessee responsible for excess wear and tear as well as exceeding contracted
mileage. First payment, tax, title and plate due at signing. Offer expires 01/31/2013.

2013 EQUINOX FWD LS

$143*

24MONTH • 10K LEASE
$999 DOWN

2013 SILVERADO EXT CAB 2WD WT

$120*

24MONTH • 10K LEASE
$999 DOWN

#42333 #21552#44296
475 SUMMIT DRIVE • 248-292-2502 • 5825 HIGHLAND RD. (M59) • WATERFORD

CALL
BRUCE LITVIN
– 24/7 & 365 –

40 YEARS
OF QUALITY SERVICE

FFAANNTTAASSTTIICC……
even I leased 2 new ones. Please call so you do not miss out on these low priced leases.

CELL # 1-586-405-5175
blitvin@lunghamer.com

1-888-665-5438

24 mo lease 
with $639 Due at Signing

Must qualify for Lease conquest and have $2,000 on GM master card.  
All payments plus tax.  Amount due at signing includes all taxes 

and fee and lisc. transfer.  Must be S or A tier financing

2013 CRUZE LS

Preferred Price $18,752
MSRP  $19,020

$0 SECURITY
DEPOSIT

$110*
mo

$0
DOWN

24 mo lease 
with $708 Due at Signing

2013 MALIBU LS

Preferred Price $23,030
MSRP  $23,425

$0 SECURITY
DEPOSIT

$148*
mo

$0
DOWN

by Jim Stickford

As they say, sauce for the
goose is sauce for the gander. So
what’s good for OEMs in North
America benefits their suppliers,
and things are looking pretty
good for OEMs right now.

David Andrea, senior vice pres-
ident, industry analysis & eco-
nomics for the Original Equip-
ment Suppliers Association
(OESA) said that his group’s
members’ fortunes are tied to
auto production and markets in
North America.

“For 2013, the initial forecast is
for an incremental 400,000 to
500,000 increase in the number
of vehicles built in North Ameri-
ca,” Andrea said. “For Europe,
the forecast is for sales to bot-
tom out in that market sometime
in the third or fourth quarter of
the year. They predict a decline
in sales, but the question is how
much will it be? That depends on
the German economy, which has
been up holding up sales in Eu-
rope.”

But the German economy actu-
ally slipped into negative growth
in the fourth quarter of last year,
Andrea said. As a result, a lot of
European suppliers are concen-
trating efforts in the North Amer-
ican market.

“The comments I am hearing
from our members is that the
supply base has kept up and will
keep up with incremental growth
of OEM sales,” Andrea said. “If
you look at the overall utilization
rates for the full supply base,
we’re running at 82 percent.”

Those figures, Andrea said, are
good for workers because in the
past several years suppliers have
been meeting demand by work-
ing overtime instead of adding a
second or third shift. But now
suppliers are adding extra shifts,
which means hiring more work-
ers. They are also investing in
plants and equipment, which is
good for the overall economy.

Again, in the past few years,
suppliers were making do with
the plants and equipment on
hand because, as with the OEMs,
their profits were being
squeezed. So they didn’t invest
as much in new equipment. But
now, that old equipment is worn

out and needs replacing.
“For 2013, production in North

America looks to be close to 16
million vehicles,” Andrea said.
“So the supply base will have to
hire people to meet that produc-
tion demand. The announce-
ments I heard at the recent
NAIAS show from Denzo and
Lear were that they were adding
more people.”

Suppliers will be investing in
North American facilities not just
to meet the demands of their
customers, but because it makes
sense economically, Andrea said.
Manufacturing technology and
expertise have grown, improving
productivity, making it viable to
manufacture in the North Ameri-
can market. That way suppliers
don’t have to worry about things
like currency exchange issues.

Additionally, with growing
markets in Canada and Mexico,
there is a strong customer base
in North America. Once an OEM
starts making 100,000 models of
a particular vehicle, it begins to
make sense financially to build
those cars close to where the
customers are. Which is why we
are seeing companies like BMW,
Volkswagen and Kia build facto-
ries in North America. European
suppliers will be investing more
in North America to cover this
expansion over here.

That’s all good news for suppli-
ers over here, Andrea said. Addi-
tionally, Mexico has signed a se-
ries of free trade agreements
with nations in South America
and Europe, so Andrea expects
to see cars made there exported

to those markets as well.
“Right now the OEMs are very

competitive with each other,” An-
drea said. “Look at the technolo-
gy that is in all vehicles, no mat-
ter the price point. This step-up
in the level of competitiveness
between the OEMs is good for
the suppliers because about two-
thirds of the average car’s value
comes from the suppliers. This
competitiveness is driving up the
revenue of suppliers, which is
driving up the profits suppliers
are making, so the supply base is
becoming stronger here.”

Sales Rise, Suppliers Hire – OESA’s Andrea

Dave Andrea

The Auburn Hills-based auto
supplier BorgWarner reported
that its BERU Systems has deliv-
ered more than three million
pressure sensor glow plugs
(PSGs) to diesel automakers
around the world.

By optimizing the combustion
process, BorgWarner’s PSGs help
improve engine performance
and reduce emissions where
they start – in the combustion
chamber. The first and only man-
ufacturer to produce a PSG in se-
ries production, BorgWarner
supplies numerous automakers
including Audi, Isuzu, Opel and
VW. PSG technology debuted in
2008 on the VW Jetta in the Unit-
ed States.

BorgWarner expects demand
to increase substantially over
the coming years and plans to
produce its ten millionth pres-
sure sensor glow plug by 2016.

“BorgWarner’s award-winning
pressure sensor glow plug tech-
nology demonstrates how opti-
mizing the combustion process
can not only improve perform-
ance but reduce emissions,” said
Brady Ericson, president and
general manager, BorgWarner
BERU Systems.

“With stringent new emissions
standards on the horizon, we ex-
pect demand to grow significant-
ly among global original equip-
ment automakers.”

BorgWarner’s
Pressure Sensor
Glow Plugs Reach
3 Million Mark


