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Picture may not represent actual sale vehicle. All rebates/incentives including competitive lease (non-GM) in household have been deducted from Sale Price/Payment and are subject to change by the
manufacturer without notice. GM Employee Discount is required except where noted. Prices/Payments are plus tax, title and plates. All leases 10,000 miles per year with $1299 down, purchase payments
are 75 months at 2.79% and require $1999 down for well-qualified individuals. First payment, title, tax and plate fees are due at lease signing. Truck loyalty requires 1999 or newer GM truck in household.
Some Restrictions may apply, see dealer for details. Sale ends 1/31/2013 @ 6:00PM.

Save Even
MORE

When Using
YOUR

GM Card
& Bonus Earnings!

2013MALIBU

Stk. #D10003

LS Equipment Pkg! • Automatic Trans! • Remote Keyless Entry!

2013EQUINOX

Stk. #D11339

LS Equipment Pkg! • AluminumWheels! • Remote Keyless Entry!

2013CRUZE

Stk. #D10660

LS Equipment Pkg! • Automatic Trans! • Pwr Door Locks/Windows!

2013TRAVERSE

Stk. #D10484

LS Equipment Pkg! • AluminumWheels! • Remote Keyless Entry!

Just Announce…Truck Owner Loyalty! Get an Additional $1000 on Select Models

WAS $19,020
Starting At!

$16,752
Save $2268!

24 Month Lease!

$112
NoSecurityDepositRequired

WAS $23,150
Starting At!

$20,286
Save $2864!

24 Month Lease!

$112
NoSecurityDepositRequired

WAS $24,580
Starting At!

$21,894
Save $2686!

24 Month Lease!

$157
NoSecurityDepositRequired

WAS $31,335
Starting At!

$26,626
Save $4709!

24 Month Lease!

$147
NoSecurityDepositRequired

32525 Mound Rd.
btw. Chicago Rd. & 14 Mile Rd.

586.782.6300
10am-6pm Monday - Friday
By Appointment - Saturday
www.igeniusrepair.com

32525 Mound Rd.
btw. Chicago Rd. & 14 Mile Rd.

586.623.6900
Hours: Mon-Fri. 9am-6pm

Sat. 9am-3pm • Sun. CLOSED
www.movingthemotorcity.com

iphone repair
ipad repair

Only 3 minutes
from the GM Tech Center

“Family Owned Since 2001”

WE SPECIALIZE IN
FIRST-TIME HOME BUYERS

24 HOUR APPROVAL

$1000
DISCOUNT
with Big 3

or Tech Center
ID Badge!

#42333 #21552#44296
475 SUMMIT DRIVE • 248-292-2502 • 5825 HIGHLAND RD. (M59) • WATERFORD

CALL
BRUCE LITVIN
– 24/7 & 365 –

40 YEARS
OF QUALITY SERVICE

GGRREEAATT DDEEAALLSS!!

CELL # 1-586-405-5175
blitvin@lunghamer.com

1-888-665-5438

24 mo lease 
with $639 Due at Signing

Must qualify for Lease conquest and have $2,000 on GM master card.  
All payments plus tax.  Amount due at signing includes all taxes 

and fee and lisc. transfer.  Must be S or A tier financing

2013 CRUZE LS

Preferred Price $18,752
MSRP  $19,020

$0 SECURITY
DEPOSIT

$110*
mo

$0
DOWN

24 mo lease 
with $712 Due at Signing

2013 MALIBU LS

Preferred Price $23,030
MSRP  $23,425

$0 SECURITY
DEPOSIT

$133*
mo

$0
DOWN

Navigating the North American
International Auto Show (NAIAS)
has just become easier with the
unveiling of the Official NAIAS
2013 Mobile App.

This is the newest means of
connectivity for “everything auto
show,” say auto show organizers.

The NAIAS App is presented
by the Detroit Auto Dealers Asso-
ciation (DADA) and WDIV-TV Lo-
cal 4/ClickOnDetroit.com, and
will be available for free down-
load in both the iPhone and An-
droid platforms.

“The new NAIAS App puts every-
thing auto show in the palm of
smartphone users,” said Jim Seav-
itt, chairman, NAIAS 2013. “It is the
best way to keep track of what’s
happening at the show on a
minute-by-minute basis. It’s the
must-have App for 2013.”

The Official NAIAS/WDIV App
is the most comprehensive way
to view news and information on
a mobile device about one of the
world’s top auto shows.

Users will be able to access break-
ing automotive news, photos and
videos, and live-stream video cov-
erage of the more than 50 vehicle un-
veilings planned for Detroit.

Moving around inside Cobo
Center will be easier thanks to
the available virtual show floor
map, and useful practical infor-
mation about the show, such as
hours, parking and ticket prices.

The Official NAIAS App also
features a virtual guide to the
City of Detroit, including local
restaurants and businesses, and
weather forecasts and live radar
provided by WDIV-TV Local

4/ClickOnDetroit.com. It will also
interface with other Social Media
platforms such as Twitter, where
users can stream trending topics
from #NAIAS.

In addition to the latest NAIAS
news from WDIV-TV Local 4 and
ClickOnDetroit.com, the official
news provider for the NAIAS
App, the app will also provide
links to respected news sources
from around the world for the
latest automotive news and in-
formation.

“We are delighted to partner
with the NAIAS in providing the
news content for the Official
NAIAS Mobile App to greatly en-
hance visitors’ enjoyment of this
world-class event,” said Marla
Drutz , VP and General Manager
of WDIV-TV.

“WDIV and Post-Newsweek Sta-
tions have always been a leader in
innovation and our development
of this app and partnership with
the NAIAS is another illustration of
that commitment to taking our
award-winning news coverage to
the next level.”

The Official NAIAS Mobile App
was developed for the DADA and
WDIV-TV by WaPo Labs, a digital
development team focused on
emerging technologies at The
Washington Post Company, in co-
operation with PNS Digital, the
digital media team of Post-
Newsweek Stations, Inc.

New NAIAS App Puts 2013 Auto Show
In the Palm of the Visitor’s Hands

by Darrett Pullins

The 2013 North American In-
ternational Auto Show opens to
the general public on Jan. 19.
The charity preview event,
which benefits many local De-
troit charities, takes place the
day before.

Before either event takes
place, there is a beehive of activ-
ity inside of Cobo Hall, to make
the glitz and glamour look flaw-
less and seamless.

So, what does it take to make
Cobo Hall ready for an event,
which will be highlighted on local
television, as well as covered by
journalists from all over the world?

According to spokespersons for
the NAIAS, construction for the
NAIAS begins 12 weeks before the
opening of the event. There is a lot
of coordinating of people and ma-
teriel behind the scene.

Fourteen semi-trailers are

needed to carry the 75,000 yards
of carpet used to cover the show
floor. There are 159 exhibits, and
500 cars for the viewing public
both inside and outside of Cobo
Hall and dismantling the exhibits
require 1,225 skilled tradespeo-
ple such as carpenters, stage-
hands, electricians, teamsters,
riggers and ironworkers.

There are others involved in
the process. More than 100 cus-
todians, 400 catering personnel,
65 car polishers, 135 car porters,
100 Cobo Center employees, 75
NAIAS staff and 450 security per-
sonnel are needed to run the
show smoothly.

So, when you come down to
visit the Auto Show and wonder
at the latest and greatest the au-
tomotive industry has to offer,
think of the thousands of people
who put everything together to
make the show experience excit-
ing.

What Goes Into Auto Show?

If you have solid business news
for this paper, please contact us
at News@DetroitAutoScene.com.

Got News?

DETROIT (AP) – A trust fund
that pays medical bills for
Chrysler blue-collar retirees has
asked the company to set up a
public sale of Chrysler stock.

The United Auto Workers
trust, which owns 41.5 percent
of Chrysler’s shares, last week
asked Chrysler to start the
process for an initial public
stock offering.

The trust wants the company
to sell 16.6 percent of the stock
owned by the trust, Chrysler
said. Fiat SpA, which owns the
remaining 58.5 percent, is fight-
ing the trust over the value of
Chrysler shares. Fiat has options
to buy up to 16.6 percent of the
trust’s shares. It has filed plans
to buy 6.6 percent and says it
wants to buy the rest.

Fiat and the trust got their
shares after the U.S. government
bailed out Chrysler in 2009. The
request for Chrysler to file pa-
perwork with the U.S. Securities
and Exchange Commission is the
first step toward a public sale
that could take many months.

Chrysler and Fiat said they
will comply with obligations of
the ownership agreement, but
neither committed to a public
stock sale. The trust fund and
the UAW declined comment.

Fiat has made offers to the
trust to raise its stake to 65.17
percent in two tranches. But the
sales have been held up by the
court fight. Fiat said the offer for
the second tranche of 3.3 per-
cent made earlier this month is
worth $198 million, but the trust
wants more money.

Sergio Marchionne, CEO of Fiat
and Chrysler, said that Fiat’s
planned investment in Italy
means the company does not
have the cash to buy the trust’s
shares outright.

UAW Seeking
Public Sale of
Chrysler Stock

mailto:news@detroitautoscene.com

