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Providing
full service

glass repair and
replacement
for all makes
and models.

61,000 sq. ft.

Located just south of Palace Chrysler Dodge Jeep Ram at:
4800 South Lapeer Road • Lake Orion, MI
248-276-6653 • Fax 248-340-0105

HOURS: Mon.-Thurs. 7:30am-6:00pm • Fri. 7:30am-5:00pm

We’re Green! Our collision center recycles and uses environmentally friendly
paints and practices when working on your vehicle.

Corporate Car Approved • Corporate Glass Repair

COLLISION CENTER
SERVICING ALL MAKES AND MODELS • PICK UP & DELIVERY

Lake Orion

2011

Place

Readers’ Choice

st1

*One Discount Per Visit

e Estimate
We offer you…
• The Convenience of getting an FREE estimate without
leaving your home or office.

• The ability to receive a fast, professional quote on light
damage to your vehicle.

• Information on the cost to repair your vehicle to help you
determine if a claim should be filed.

You simply need to…
1. Take photos of the damaged area of your vehicle with
your digital camera or cell phone.

2. Visit our website www.palacecj.com - then click link to
collision center

3. Fill-out the brief form and attach your photos

We’ll give you a quote promptly!

*One Discount Per Visit

www.palacecollision.com

• Servicing all makes and models (including
light & medium duty trucks) foreign or
domestic

• Incredibly fast repair time

• All vehicles serviced by Certified Master
technicians in auto body repair,
mechanics, and refinishing

• Brand new state of the art spray booths
and equipment

• New dustless repair system

• Vehicle safety and performance is top
priority. We make sure that the struc-
tural restoration of the vehicle meets or
beats manufacturer’s recommended
specifications

• Alternative transportation available

• Courtesy detail

• Lifetime warranty on all body work
performed (Ask for details)

With minimum $500.00 collision repair.
Valid throught December 31, 2012.

With minimum $500.00 collision repair.
3 day rental, based on availability.
Valid throught December 31, 2012.

by Jim Stickford

Mike Wall, director of automo-
tive analysis for IHS Automotive,
spoke to the Dykema Gossett Au-
tomotive Industry Group last
week about how he sees the in-
dustry going for the next several
years.

Overall, he said, things are look-
ing better for the North American
market in terms of production and
sales. But the market has become
more global. North America is no
longer its own niche market. Even
Detroit OEMs are making cars for
the local market with global de-
signs and parts.

He said for the past several
years, the auto industry has seen
lethargic growth. Every time it
seemed like things were begin-
ning to get a little better, he said,
something happened. There
were floods in Thailand, the
earthquake in Japan, the Arab
Spring and a financial crisis in Eu-
rope. In the United States, he
said, we’re facing the fiscal cliff.

But at least in North America,
things should be getting better
starting in 2013. Wall said he ex-
pects to see GDP growth of 1.9
percent next year and nearly 3
percent growth for 2014.

“Right now, North America is a
huge engine of growth,” Wall
said. “In China, things have
slowed down a little bit at the be-
ginning of the year, but they
added stimulus so there should
be a soft landing there.

“True vehicle sales and pro-

duction growth will be in areas
like South America, Southeastern
Asia. The middle class there is
starting to get traction.”

For now, production in Europe
will decline in the short run, Wall
said, but production in North
America will rise. German and
Japanese manufacturers should
increase production over the next
few years in North America as
they want to build closer to where
their customers are and to avoid
problems with currency fluctua-
tions.

But Europe, Wall said, is in a
different place right now. Sales of
vehicles will decline in the next
couple of years and they are not
scrapping cars as fast.

Additionally, he said, U.S. man-
ufacturers during the last down-
turn were able to get rid of over-
capacity and work out better
deals with unions. European
manufacturers haven’t done that
because closing down a plant
can be very difficult.

Wall said his faith in the
growth of the North American
car market is based on the corre-
lation beween consumer confi-
dence and car sales. Confidence
is up right now, which is boosting
sales, and helping matters fur-
ther is the age of American cars.
They’re older and many owners
will have to replace them in the
next few years. He said he ex-
pects sales to accelerate over the
next few years.

He said he believes that Wash-
ington will eventually work out a

deal to avoid the fiscal cliff. The
short-term effects, if that happens,
would be similar to what hap-
pened after Hurricane Sandy – a
short drop in sales, followed by an
increase to make up for lost time.

“We’re right now pivoting from
a slow recovery to more strong
sales patterns,” Wall said. “I expect
(U.S.) sales to go from about 14.4
million in 2012 to 15.1 million in
2013. We have a ways to go in
terms of job growth, but if you look
at the housing market, it’s starting
to turn. We’re seeing increases in
housing starts and new housing
contruction. That will really af-
fect the sales of pickup trucks.”

Demographically, Wall said he
expects 2.5 million drivers a year
to come of age in the near future.

That will help demand, but
warned that today’s 16-year-old
might be more interested in his
or her next iPad rather than get-
ting a license. This is a change,
but overall more drivers will be
entering the market. Right now,
some plants in North America
are at full production.

“My big concern is how North
American producers will manage
production versus demand
through the comeback,” he said.
Demand is there and after shed-
ding capacity in the past few
years, now might be the time to
add some capacity back, but that
has to be done carefully.”

Wall said GM is adding a lot of
new product to the marketplace
in 2013. The full impact of that
won’t be seen in sales figures un-
til 2014.

He likened it to the Ford Fu-
sion. It was introduced in Sep-
tember and 2013 will be the first
full year of new Fusion sales.

Ford, Wall said, has had a prod-
uct renaissance in the past cou-
ple of years, with more to come
in the future. Their platforms are
global and their parts commonal-
ity has reached up to 80 percent

in some vehicles. That means the
company can enjoy huge
economies of scale, which saves
money. He said their future is
bright.

Chrysler/Fiat has done a phe-
nomenal job in getting out of
bankruptcy. Their new vehicles
are based in part on Fiat plat-
forms and will see a lot of activity
in 2013 and 2014 in North Ameri-
ca. Their challenge will be in
managing the situation in Eu-
rope. As Europe recovers, so will
Fiat.

Overall, the North American
auto industry of 2017 will be
quite different from the one in
2000, Wall said. In 2000, 17.2 mil-
lion cars were produced. Only 25
percent were made south of
Ohio. In 2017, he expects produc-
tion of about 17.5 million vehi-
cles and closer to 50 percent will
be produced south of Ohio.

In 2000, that 17.2 million figure
represented 30 percent of global
production. In 2017, North Amer-
ica will account for only 18 per-
cent of global production.

In 2000, global platform expo-
sure in North America was 20
percent and that was mostly
from Japanese producers. In

2017, that figure should reach 62
percent. Pickup trucks will still
be a North American niche.

In 2000, 72 percent of vehicles
produced in North America were
designed here. The globalization
of auto design means that in 2017
that percentage will be closer to
30 percent, Wall said.

Finally, the top five OEMs pro-
duced 89 percent of all cars
made in North America, with the
largest manufacturer producing
32 percent. In 2017, the top five
OEMs will produce 73 percent,
and the largest maker will only
have 20 percent of that produc-
tion.

Analyst Predicts U.S. Vehicle Sales to Hit 15.1M in 2013

IHS Automotive’s Mike Wall

by Irena Granaas

A new exhibit at the Detroit In-
stitute of Arts celebrates the di-
verse population, culture and au-
tomotive roots of Detroit.

“Motor City Muse: Detroit Pho-
tography, Then and Now,” views
these elements through the eyes
of photographers from as early
as 1947 to as recently as last
year, showcasing the city’s di-
verse residents through the
years, its pride and a window on
Detroit’s auto industry and cul-
ture, whimsical and creative car
ads, and everyday life through
the years.

The DIA exhibit opened Dec.
14 and runs through Jan. 16.

With themes ranging from
post-World War II everyday city
life, workers putting in a hard
day’s work at Ford Motor Compa-
ny’s River Rouge Plant to playful
images by a modern photograph-
ic artist featuring classic cars,
these photos create a special
portrait of Detroit’s unique histo-
ry and strengths.

“Automobiles have been a huge
inspiration for photographers over
the years, both those who shoot in
the fine art tradition, and those
who shoot editorially and those
who shoot in the commercial field,
so this exhibition combines a little
bit of all of those different worlds
of photography,” said Nancy Barr,
DIA associate curator, Department
of Prints, Drawing and Photogra-
phy.

Featured photographers in
clude Henri Cartier-Bresson, Bill
Rauhauser, Robert Frank, Dave
Jordano, Russ Marshall, Karin
Jobst and Nicola Kupera.

The display will also include
works from the Detroit School of
Automotive Photography, a leg-
endary school of automotive
photography that sprang from
Detroit’s association with cars.
Visitors will see works by early
innovators including Walter
Farynk, Jimmy Northmore, Mick-
ey McGuire and Vern Hammar-
lund and Warren O. Winstanley.

Several of these artists offer
their own unique vision of De-
troit’s car culture, such as
Robert Frank, a Swiss-born pho-

tographer who came to the U.S.
in 1955 and obtained access to
the assembly lines at the Ford
Rouge plant, depicting the harsh
conditions and physical exer-
tion, while also using his work to
define Detroit culture’s place in
the American experience
through its diners, parks and
drive-ins.

Detroiter Russ Marshall chron-
icled workers’ daily lot at the
Ford River Rouge Plant and other
Midwestern factories for the
United Auto Workers’ Solidarity
magazine from 1969 to 1993. Mar-
shall, the son of an autoworker,
lived through the era of the in-
dustry’s downsizing and under-
stood the importance of creating
lasting images of these plants
and their workers.

Another Detroiter, Nicola Ku-
pera, who has past experience
assisting on commercial car
shoots, has created striking and
playful images blending elements
of fashion, advertising photogra-
phy and the female model.

For example, the exhibit in-
cludes her 2006 photo entitled
“Flat,” which shows the body of a
woman passed out next to a
1950s Chrysler 300 with a tire
iron in her hand.

“Automobiles are something
that inspires artists and photog-
raphers to work with them, and
work them into their visual
repertoire,” said Barr, “but I think
that it’s interesting to look at this
from the perspective of being a
Detroiter . . .

“It’s a natural for the photogra-
phers and it’s a natural for the
people who live here, so our love
affair with cars has been docu-
mented for many, many years by
photographers, and it’s funny
how, when you really start to
look at what cars mean, they’re
symbols of the American dream,
they’re symbols of status, they’re
symbols of freedom . . . in Detroit
in particular we’re so reliant on
cars they’ve become a huge sym-
bol of who we are and how we
live.”

The Detroit Institute of Arts is
located at 5200 Woodward Av-
enue and is open daily, except on
Mondays.

DIA Shows How Automobiles
Inspire Photographers,Artists

DETROIT (AP) – The Toyota
Camry performed poorly this
year in a new crash test and
failed to get the best safety rating
from an insurance industry
group.

The Insurance Institute for
Highway Safety gave the Camry a
“Poor” rating on a test that meas-
ures how well people are protect-
ed when the front corner of a car
hits another car or an object.

The Camry still did well on the
institute’s other four tests and
earned a “Top Safety Pick” desig-
nation. But it failed to get a “Top

Safety Pick-Plus” rating because
of the bad performance on the
new “small overlap” test of cor-
ner crashes.

“Toyota’s engineers have a lot
of work to do to match the per-
formance of their competitors,”
IIHS President Adrian Lund said
in a statement last week.

Toyota said in a statement that
IIHS has raised the bar with the
new test, exceeding U.S. govern-
ment requirements. But the com-
pany said it will respond to the
challenge. Through November,
Toyota has sold 373,000 Camrys.

Toyota Fails Collison Test


