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Ray
Stemple

rstemple@edrinke.com

SERVICE HOURS: Monday & Thursday 6:30am-9:00pm; Tuesday, Wednesday & Friday 6:30am-6:00pm • Shuttle at 6:30am - Pick-up Both Ways • All Day starting at 6:30am.

$2395
Fluid Level,

Brake & Alignment Check Included.

Open Mondays & Thursdays until 8:30pm

We use Genuine GM Oil & Filter
No additional or hidden charges.
Out the door pricing.

Quick Oil Change EXPRESS
LANELUBE OIL FILTER

Excludes synthetic, Diesel & Med. Duty Trucks.
Most GM cars & trucks. One coupon per customer. Must
present coupon with order. Plus tax. Expires 11-30-12.

Up to 5 qts.

BODY SHOP
586-754-7000

ext 1231

INSURANCE
WRECK

AMENDED

WE REPAIR
ALL MAKES
& MODELS FREE OIL CHANGE

With Each Major Repair

TRANSPORTATION AVAILABLE
During Scheduled Repairs

GM SERVICE CENTER
MICHIGAN’S LARGEST

•SERVICE DEPT. •PARTS •BODY SHOP

866-452-1547
26125 Van Dyke @ 101/2 Mile
Center Line, MI 48015

EDRINKE • FAST • FRIENDLY • DISCOUNTS

VISIT OUR

QUICK LANE

ED RINKE CHEVROLET BUICK GMC
ED RINKEED RINKE

* All prices & payments include GM rebates. Pictures may not represent actual vehicle. Prices subject to change per GM incentives.
Prices and payments are inclusive of GM Employee Discount (Unless otherwise stated). Leases are 24 months, 10,000 miles per year
w/ approved S Tier credit w/ $999 due at signing, (unless otherwise noted). Prices & payments are plus tax, title, and plate fees. 0%
financing in lieu of some factory rebates. Refundable security deposit required on certain vehicles – to be determined by lender.
Must qualify for conquest with a 1999 or newer non GM lease. Verano lease is with $2000 down. Regal lease is with $2495 down.
Enclave lease is with $1575 down. Sierra lease is with $1699 Down. Sierra, Regal and Verano purchase prices are 2012 model years.
**See salesperson for details. Expiration Date –11/5/12.

* All prices & payments include GM rebates. Pictures may not represent actual vehicle. All leases are at
10,000 miles per year, All Payments are 24 month leases unless otherwise noted. Cruze-must qualify for
800 credit score, Lease Conquest. Malibu-must qualify for Lease Conquest. Traverse-must qualify for Lease
Conquest, GMS employee discount, 800 credit score. Corvette-must quality for GMS employee discount,
Corvette Loyalty, 48 month US Bank lease. Silverado-must qualify for GMS employee discount, USAA In-
surance rebate, 36 month lease. Volt-due at signing is 1st payment, title, tax, plates, 36 month lease. Cruze,
Traverse, Silverado and Corvette due at signing is 1st payment, title, tax, plate and acquisition fee. Corvette-
due at signing 1st payment, title, tax, plate and acquisition fee. No security deposit required on Cruze, Tra-
verse & Silverado. Volt, Malibu and Corvette require security deposit. Expiration Date –11/5/12.

Find Us on
FACEBOOK

See us for your GM employee purchases.

1-877-451-7707
26125 Van Dyke at 101/2 Mile Rd.

Visit our website: edrinke.com
SHOWROOM HOURS:

Mon. & Thurs. 8:30am-9:00pm; Tues., Wed., & Fri. 8:30am-6:00pm

See us for your GM employee purchases.

1-866-452-1300
24231 Van Dyke at 91/2 Mile Rd.

Visit our website: edrinke.com
SHOWROOM HOURS:

Mon. & Thurs. 8:30am-9:00pm;Tues., Wed., & Fri. 8:30am-6:00pm

We Are Professional Grade
BEYOND AM BEYOND FM

SATELITE RADIO

EXPERIENCE BUICK
Special 24 Month Leases

2 Years of Onstar Directions & Connections
2 Years of SiriusXM Radio • 2 Years of Maintenance

NO DOC
FEES

WE WILL BEAT ANY DEAL!

Nicole
Dodge

nhuminski@edrinke.com

Jim
Pfeifle

jpfeifle@edrinke.com

Dennis
Thacker

dthacker@edrinke.com

Paul
Makowski

pmakowski@edrinke.com

SIERRA 1500
EXT CAB 4X4

LEASE$178*
24month/10K Year

GM EMPLOYEE PRICE
$22,250*

2012REGAL

LEASE$198*
24month/10K Year

GM EMPLOYEE PRICE
$22,450*

VERANO

LEASE$155*
24month/10K Year

PURCHASE PRICE
$20,735*

2012ENCLAVE

LEASE$199*
24month/10K Year

GM EMPLOYEE PRICE
$29,655*

‘13 CORVETTE

‘

$399*
$464*

$2,980
DOWN
$0

DOWN

‘13 SILVERADO

‘

$168*
$210*
EVERYONE’S PRICE

$999
DOWN
$0

DOWN

‘12 TRAVERSE
‘

$ 67*
$107*

$999
DOWN
$0

DOWN

‘13 VOLT
‘

$243*
$279*
EVERYONE’S PRICE

$1,299
DOWN
$0

DOWN

‘12 CRUZE

‘

$ 149*
$110*
EVERYONE’S PRICE

$1,075
DOWN
$0

DOWN

‘13 MALIBU

‘

$139*
$194*
EVERYONE’S PRICE

$1,299
DOWN
$0

DOWN

24mo
Lease

24 mo
Lease

24 mo
Lease

36 mo
Lease

48 mo
Lease

36 mo
Lease

Up to $12,250
in rebates

OPEN
9am-7:30pm
Mon thru Sat

FULL MOTORCYCLE MACHINE SHOP
“OVER 30 YEARS EXPERIENCE”

ALL MOTORCYCLE & ATV
TUNE-UPS & REPAIRS

• Suspension Service & Engine Mods
• Full Discounts on OEM
& Aftermarket Parts

FREE ESTIMATES
6293 14 MILE RD. • EAST OF MOUND RD.

586.795.0144

ContactMark Harrison
248-761-3851

MarkH@itworksintl.com

I.T. PROFESSIONALS
NEEDED

HOT! HOT! HOT!

Contract,
Contract to Hire

andDirect Placement
Sponsorship Available

GM last week reported its
highest October sales in the Unit-
ed States since 2007, with deliv-
eries up 5 percent versus a year
ago to 195,764 vehicles.

Year-over-year sales to retail
customers were up 7 percent and
sales to fleet customers were
down 2 percent.

“GM had a solid October in a
month that was marked by a dev-
astating national tragedy,” said
Kurt McNeil, vice president, U.S.
sales operations.

“All of us at GM are deeply sad-
dened by the loss of life and the
extensive damage caused by the
storms, but we’re really encour-
aged by the national and local re-
sponse, which will speed the re-
covery.”

In a statement, GM declared
that its new cars had a standout
performance in October.

“With new designs like the

Chevrolet Spark, Buick Verano
and Cadillac ATS, and a growing
reputation for quality and good
resale value, we are becoming an
even more formidable competi-
tor in every segment – not just
traditional GM strongholds like
trucks,” McNeil said.

Sales of GM passenger cars in-
creased 15 percent in October
compared with a year ago.
Crossovers were up 3 percent and
sales of full-size pickup trucks
were up 8 percent.

Passenger car sales were driv-
en by a 37 percent increase in
Cadillac car sales, a 27 percent
increase in Buick car sales and a
12 percent increase in Chevrolet
car sales.

Combined sales of mini, small
and compact cars were up 72
percent compared with a year
ago, driven by strong Spark and
Sonic sales and a 34 percent in-

crease in Cruze sales. Chevrolet
dealers also delivered a record
2,961 Volts.

Crossover sales were driven by
double-digit increases for the
Cadillac SRX, GMC Acadia and
GMC Terrain.

Overall truck sales were down
2 percent, reflecting lower sales
of the GMC and Chevrolet mid-
size pickups – which have been
discontinued – and large SUVs.

“Year over year, the light vehi-
cle selling rate has increased for
eight consecutive quarters with-
out a tailwind from the residen-
tial housing sector, but that is
starting to change,” said McNeil.

“If these trends continue, hous-
ing may be the final piece of the
puzzle that lifts sales above 15
million units on an annual basis
just as GM prepares to launch
even more new cars, crossovers
and trucks.”

GM will replace 70 percent of
its U.S. nameplates with re-
designed or all-new vehicles over
the course of 2012-13.

In anticipation of robust de-
mand, GM has increased its year-
end inventory target from the
650,000-unit range to 660,000 to

670,000 units. This change re-
flects higher planned stocks of
new passenger cars. The truck
inventory target is unchanged.

Although sales were up, GM’s
third-quarter profit was down,
but still beat Wall Street expecta-
tions. (See accompanying story.)

GM’s October Sales Highest Since 2007

2013 Buick Verano

By TOM KRISHER
AP Auto Writer

DETROIT (AP) – Growing losses
in Europe and warranty costs in
North America lowered General
Motors’ third-quarter profit by 12
percent.

But the company posted better-
than-expected results in South
America and internationally, and
gave a rosier outlook for Europe.
Its overall performance soundly
beat Wall Street expectations.

GM said it earned $1.5 billion
from July through September, down
from $1.7 billion a year earlier.

The company earned 89 cents
per share compared with $1.03
in 2011. Revenue grew 2.5 per-
cent to $37.6 billion.

Excluding one-time items, GM
made 93 cents per share, easily
beating Wall Street expectations
of 60 cents.

Chief Financial Officer Dan
Ammann said the company had
solid profits in South America
and internationally outside of
China, showing that its moves to
fix the business are working. “We
can make those improvements
and deliver the results,” he said.

The company also predicted
its fourth-quarter pretax earnings
would be about the same as last
year’s $2.2 billion, and it expects
to break even in Europe by the
middle of the decade as it rolls out
new, more appealing products.

GM Reports 12%
Loss in 3rd Qtr


