
by Gerald Scott
News Dept.

The annual NCAA Men’s
College Basketball Tourna-
ment, long dubbed March
Madness because the phrase
reflects the intensity of team
fans, has been around for so
long that it sometimes gets
taken for granted.

Not so this year with the
Metro Detroit Chevy Dealers,
which last week launched
their local, related “Malibu
Madness” promotional cam-
paign.

All 39 Metro Detroit Chevy
Dealers are participating, all
to take advantage of excep-
tionally strong public interest
and awareness in the NCAA
national basketball tourna-
ment.

The Chevy dealer group
have come up with “Malibu
Madness,” which ties team
performance in the NCAA
tournament against prize
giveaways led by one grand
prizewinner, who will come
away with a free 2012 Chevy
Malibu at the end of the ongo-
ing contest.

In conjunction with the
2012 NCAA Men’s College
Basketball Tournament, each
entrant will follow a tourna-
ment team through the
rounds to win great prizes.

At Moran Chevrolet in Clin-
ton Twp., the prizes include
42-inch flat screen TVs. Just
on the first day of the contest
entry week (March 1-10),
Moran had 75 customers
signed up to participate.

And of all the hot-selling
cars in the Chevrolet lineup,
why focus on the Malibu?

Said Paul Zimmerman, Mat-
ick Chevrolet sales executive
in Redford, “Because, right
now, the Cruze and the Malibu
combined account for about
60 percent of our new car
sales.”

Indeed, all of the Metro De-
troit Chevy Dealers participat-
ing in Malibu Madness had
the 2012 edition of the family
car on prominent display, es-
pecially including Matthews-
Hargreaves in Royal Oak,
where a bright orange sign ad-
vertised the Malibu starting-
lease price at “$99.”

The NCAA tournament

teams were chosen Sunday
evening, March 11. Now, all
customers who signed up ear-
lier will receive a randomly
selected tournament team to
follow throughout the rounds.

If their team continues to
win and advances in each
round, that entrant has the
further opportunity to win
supplemental prizes.

And if their team actually
wins the final NCAA game in
April, that entrant will have
the chance to win a brand
new 2012 Chevy Malibu.

At the Hamilton Chevrolet
dealership in Warren, Marty
Miller was cooking up hot
dogs for Malibu Madness cus-
tomers and visitors.

Miller earlier worked at
Chevrolet Truck in Pontiac for
32 years as a design analyst
before retiring in 2002. This
year, he is celebrating 10
years with Hamilton, serving
as their dealer trade trans-
portation manager.

Thanks to his professional
connection to Chevrolet,
Miller said he was excited to
participate in the Malibu Mad-
ness contest along with

Hamilton’s customer base.
Meanwhile, note that this

state has three college teams

competing in the upcoming
NCAA Men’s Basketball Tour-
nament including the Univer-

sity of Michigan, University of
Detroit Mercy and Michigan
State University.
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Vyletel BUICK®
®

MEET OUR
PROFESSIONAL
SALES STAFF
ORVISIT

AN OLD FRIEND!
*All prices plus tax, title, lic. doc., zero sec. deposit. Lease fi gured with Competitive Lease Rebate. For customers currently in a non GM lease (proof required
of current lease). 1st payment allowance is only Monday sales. No prior purchases apply. Zero sec.dep. required. Program subject to change. Expires 4/2/12.

MIKE FLEURY LOU“SKIP”TALLERICO RANDY ESSENMACHER RICH EVERAERT BRETT COLEY SCOTT JUST

NOW OPEN SATURDAY’S 10AM-3PM for Your Convenience

586-977-2800
View our HUGE SELECTION online!
www.vyletel.netVAN DYKE JUST SOUTH OF 18 MILE • STERLING HEIGHTS

Trade-inRebate forany‘99orNewergetsuptoAdd’l$2000 Select Models Only.
See Dealer for Complete Details.

2012BUICK ENCLAVE
NEW!NOT
ADEMO!

DEAL #31487 **Lease $995 Down, w/lease conquest rebate. Plus tax, title, license & doc.

$31,300*
Was $37,525
NOW

2012BUICKREGAL

2011GMCYUKONDENALI AWD

*GM Employee plus tax, title & plate. w/lease conquest rebate.

LOADED

$44,895*Was $60,520
NOW

GREAT DEALS & MORE INCENTIVES THAN EVER!

2011 Regal Now Gets $2000 EVA!
2012 Regal Now Gets $1500 EVA!

2012 LaCrosse Now Gets $1250 EVA!

GM Employee
AllowanceRebates Increased!

CustomerswithaNON-GMLeaseReceiveuptoanAdd’l$2000 towards a lease or purchase of
select Buick or GMCModels!

• Sun & Ent. Pkg. Includes...
• Power Sunroof
• Rear Ent, DVD
• Navigation System
• 20”ChromeWheels
• Heated/Cooled Seats
• Chrome Exhaust Tips
• Much Much More! SAVE OVER $15,000

2012GMCACADIAAWD

*Deal #31752 *Lease w/lease conquest rebate.

$28,395*Was $36,615
NOW

• Remote Start
• Bluetooth
• Trailering Equipment
• Stk. #8834-12

*GM Employee pricing. Must have appraised credit. w/lease conquest rebate and $1,995 down.

$32,995*Was $41,385
NOW

• Leather heated seats
• Pwr oversized sunroof
• 19”AlloyWheels
• Power liftgate
• Rear back up camera
• Xenon Headlamps
• CD/SM Stereo
• OnStar
• Much Much More!

0%
for 72mo.

Purchase for
$489*

2011BUICK ENCLAVECXL

*Lease$995downplus tax, title, lic, doc.NoSecurity required.
Must have lease conquest rebate toqualify. Deal #32295. Stk. #8876-12

2012GMCSIERRA EXTCAB4x4
• Full Power
• Power Locks/Windows
• CD Player
• HD Trailering Pkg
• And More!

$239*LEASE
FOR ONLY

39 Months
12K Miles

DEAL#31486*Lease$995Down,w/lease conquest rebate.

2012GMCTERRAIN
• Stk. #8893

$229*LEASE
FOR ONLY

39 Months
12K Miles

DEAL#32080*Lease$1995down.GMEmployeepricing, plus tax.

ALLNEW2012BUICKVERANO

$226*LEASE
FOR ONLY

39 Months
10K Miles

$295*
39 Months/10K Miles

or
LEASE
FOR
ONLY

“BUICK’SBEST”

MANAGER’S
SPECIAL

DEAL #31491 *Lease $1,050 Down, w/lease conquest rebate. $2000 below GM Employee pricing.

$23,300*
Was $27,530
NOW

$199*
39 Months/10K Miles

or
LEASE
FOR
ONLY

LEATHER EDITION!
Courtesy Loaner
• Leather/Heated Seats
• Stk. #4994-12

2012BUICK LACROSSE

DEAL #31487 **Lease $995 Down, w/lease conquest rebate. Plus tax, title, license & doc.

$25,999*
Was $32,950
NOW

$228*
39 Months/10K Miles

or
LEASE
FOR
ONLY

• Leather/Heated Seats
• 18”AlloyWheels
• Full Power
• Stk. #4998-12

#42333 #21552#44296
475 SUMMIT DRIVE • 248-292-2502 • 5825 HIGHLAND RD. (M59) • WATERFORD

CALL
BRUCE LITVIN
– 24/7 & 365 –

36 YEARS OF
CUSTOMER SERVICE

LLeett tthhee MMaaddnneessss BBeeggiinn!!
Call for Details

Selling New Chevys, Buicks and GMCs at the ABSOLUTE LOWEST PRICE POSSIBLE!

2012 CHEVROLET Malibu LS

$172 Due at signing
$534 plus 
lisc. and doc fees

Payments are for well qualified, loyal GM lessees. GMS pricing. 
All payments are plus tax, title, document and plate fees only. 24 month/12,000 miles per year.

24 MONTH
lease for

CELL # 1-586-405-5175
blitvin@lunghamer.com

1-888-665-5438

NO
SECURITY
DEPOSIT

ONLY 24
MONTHS

Preferred
Price

$22,282
MSRP  $22,870

At George Matick Chevrolet in Redford, sales associate Danielle Fowler is coordinating the dealer-
ship’s Malibu Madness marketing activities together with Will Chapman.
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Metro Detroit Chevy Dealers Rev Up
For 2012 ‘Malibu Madness’ Contest

By COLLEEN BARRY
Associated Press

GENEVA (AP) – Fiat and
Chrysler CEO Sergio Mar-
chionne said last week that
European officials need to
provide a “concerted road
map” for the auto industry to
close idled plants – or risk the
failure of one or more Euro-
pean automakers.

Marchionne puts overca-
pacity of European plants at
20 percent – meaning one-fifth
of the installed assembly lines
have been idled by the finan-
cial crisis that is battering the
industry as consumer de-
mand drops. That hits both
profits and competitiveness.

Auto companies got a pass
on making tough choices dur-
ing the 2008 financial crisis
thanks to incentives that gave
car buyers with older pollut-
ing cars a bonus to buy new
ones. Any hint of factory clo-
sures bring protests from na-
tional governments, given
that the European auto indus-

try is one of the engines of the
economy.

Marchionne told reporters
at the Geneva Motor Show
that either the European
Union must discipline coun-
tries that distort the free mar-
ket in its role as guardian of
the single, unified market or
come up with a plan to evenly
distribute the “pain and suf-
fering” that factory closures
will bring.

“It can’t fix it. It needs to
provide a unified, concerted
road map to get this done,”
Marchionne told reporters.

If that doesn't happen, Mar-
chionne warned that there
could be “one or multiple fail-
ures” in the medium- to long-
term.

“Some of us may not be
around,” he said. “We need to
be careful here. We are play-
ing with fire.”

Marchionne said Fiat can
survive thanks to its partner-
ship with Chrysler. His aim is
to produce cars for the recov-
ering U.S. market at Italian

plants, which analysts say are
running at 60 percent capaci-
ty.

Marchionne, who said he
has been to Brussels twice in
the last two weeks and is the
current head of the European
Automotive Manufacturers
Association, chided EU poli-
cymakers for setting stan-
dards like quantifying how
much emissions cars can
emit, while not dealing with
industrial imbalances that
threaten automakers' sur-
vival.

“In the absence of a free,
functioning single market, the
European Union is not worth
much,” Marchionne said. “It
as designed to provide free
access to goods and services
across a much larger market
place. And if you can't pre-
serve that, you are not doing
much.”

Fiat launched the new 500L
at the Geneva auto show, a
car that will be produced in
Serbia, a decision that was
made for economic reasons.

Chrysler’s Marchionne Challenges EU
To Finally Tackle ‘Overcapacity’ Issue

By DAVID KOENIG
AP Business Writer

DALLAS (AP) – It seems
that the Chevrolet Volt is on
hold for awhile.

That’s because General Mo-
tors Co. is suspending pro-
duction of its Chevrolet Volt
electric car for five weeks
amid disappointing sales.

A GM spokesman said last
week that the company will
shut down production of the
Volt from March 19 until April
23, idling 1,300 workers at the
Detroit-Hamtramck assembly
plant.

The Volt was rolled out with
great fanfare in late 2010 but
has since hit bumps in the
road. Sales have fallen short
of expectations, and its repu-
tation was bruised by an in-
vestigation into a possible fire
risk.

It carries a high price tag –
around $41,000 before a U.S.
tax credit of up to $7,500. Ris-
ing gasoline prices should
boost the Volt's appeal, but
there are plenty of other less-
expensive cars that also get
good mileage.

GM sold 7,671 Volts last
year, below its original goal of
10,000 cars. The company
stopped publicly announcing
sales targets last year. It sold
1,023 Volts in February and
603 in January.

“The fact that GM is now
facing an oversupply of Volts
suggests that consumer de-
mand is just not that strong
for these vehicles,” said
Lacey Plache, chief economist
for auto information site Ed-
munds.com.

GM spokesman Chris Lee
said the company was “taking

a temporary shutdown” of the
assembly line.

“We’re doing it to maintain
our proper inventory levels
as we align production with
demand,” he said.

Lee said a decision to allow
Volt drivers to use carpool
lanes in California should
help demand. “We’re just
looking to increase sales, and
we see a positive trend going
forward,” he said.

Although the Volt has not
been a big seller, the low-
emission vehicle has im-
proved GM's reputation for in-
novation. Like its closest com-
petitor, the Nissan Leaf, the
Volt is rated at more than 90
miles per gallon by the EPA.
The Volt is powered by a 400-
pound battery pack on which
the car can travel about 35
miles before it needs recharg-
ing. After that, a gasoline-
powered generator drives the
electric motor.

Battery fires broke out in
three Volts after safety crash-
testing last year, but federal
regulators determined that
the car was no more risky
than vehicles with conven-
tional gasoline engines. GM
and federal officials believe
that the fires were caused by
coolant leaking from damaged
plastic casing around the bat-
teries after side-impact test
crashes. They say that they
don't know of any such fires
in regular use of the cars.

Alan L. Baum, an auto-in-
dustry researcher in West
Bloomfield, Mich., agreed but
said the perception of a safety
risk has hurt sales.

“It is taking GM more time
than they thought to reverse
that sentiment,” Baum said.

The good news, he said, is
that buyers of electric and hy-
brid cars are probably willing
to listen to GM's side in the
fire story.

Last year, GM offered to
buy back Volts from any cus-
tomers worried about safety.
In January the automaker ad-
vised Volt owners to take the
cars to a dealer for free re-
pairs. Steel was added to
plates that protect the batter-
ies.

The investigation into the
fires made the Volt a political
lightning rod. Republicans ac-
cused federal safety regula-
tors of going easy on the Volt
because the government
owns a stake in GM after giv-
ing it a $50 billion bailout.

The director of the highway
safety agency denied giving
GM favorable treatment.

Volt Production on Hold for 5 Weeks

The Mid-Michigan Section
of SAE will hold their dinner
and program on March 19 at
Baker College’s Technology
Center Building, Room S128,
1050 W. Bristol Road at Fen-
ton Road in Flint.

The speakers for the
evening will be GM Volt ex-
perts Danielle Cory and Euge-
nie Abboud. Their program
topic will be “A Comprehen-
sive Overview of the Human
Interface for GM’s Extended
Range Electric Vehicle.”

Social hour is 6 p.m., din-
ner is 7 p.m. and the program
starts at 7:45 p.m. For more
info, call (810) 635-7948.

GM Experts to
Give Volt Talk
At SAE in Flint


